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AncTpakTt

HeBpomapkeTHHIOT € mojie Ha KOMepLrjalHa MapKEeTHHT-KOMYHHUKaIlKja, KOja ce OJIHeCYBa Ha
HEBPOIICUXOJIOTHjaTa BO MapKETHHT-UCTPAXKYBAHETO, MPOYIYBAKHETO HA MOTPOLIYBAYHUTE U
HUBHHUTE CEH30pH, MOTOPHHW, KOTHUTHBHM U a(EeKTUBHU OJrOBOPM HA MApKETHHT-
crumynaHcure. HeBpomapkeTnHror ce obuayBa nga ja pazdepe NmpHYMHATa 3a TOAa Kako
MOTPOIIYBAaUYUTE JOHECYBAaaT OJUIYKH 3a KyNyBamke M KakBH CE€ HHMBHUTE OATOBOPH Ha
MapKETUHIIKUTE CTHMYJH, CO L] Ja TM NPUMEHAT THE ydemha BO MapKEeTHHT-cdeparta.
[TorennujamauTe NPUAOOMBKH 3a Ma3apoT BKIy4YyBaaT MOEPHUKACHH M MOE(PEKTHUBHU
MapKeTHHT-KaMIIalbl U CTPATETHH, MOMAJIKY MPOITYCTH Ha MPOHM3BOANUTE M KaMIambUTEe, U BO
KpajHa TMHUja, MaHUIyJalja co peaHuTe MoTpedu U keinduTe Ha JIyreTo Ja OAroBapaT Ha

noTpeOuTe 1 kea0uTe Ha MAPKETHHT-MHTEPECHUTE.

Bo marucrepckuoT Tpyzd co HacioB ,,OJHECYBAaWHETO Ha IMOTPOIIYBAYUTE U COBPEMEHHUTE
TEXHUKU 3@ HUCTPaXyBambe HA OJHECYBAHETO HAa MOTPOIIYBAaYUTE CO IpUMEHA Ha
HEBPOMApKETUHIOT®, AKIIEHTOT € CTaBeH Ha YOBEYKMOT MO30K, OJHOCHO MO30KOT Ha
MOTPOLIYBAaUUTe M € HampaBeH OO 3a Ja C€ OBO3MOXHM JIeTaJeH YBUJ BO HOBHOT
MapKeTHHIIKH TPEHJ, a TOa € HEBPOMAapKeTHHroT. Bo TpynoT ce M3HECEeHHM OCHOBUTE Ha
HEBPOMApPKETUHIOT M CE€ OMNMIIAHW TEXHUKHUTE ILITO C€ KOPUCTAT BO HCTPAKYBAHETO Ha
oTpollyBaunTe. BO HEro ce HaBeAEHM W aHAIM3UPAHU HEKOJIKYy [pUMEpU Ha
HEBPOMAPKETUHIIKU CTYJHH U CO JIOTUYHO TMOBP3YBAKHE CE U3BEJIEHU COOJIBETHHU 3aKIIy4OLH

IOTO MOKAT J1a C€ KOPUCTAT BO OCTBAPYBAKLCTO HA HEJIUTE HA UCTPAXKYBAKLETO.

K.]'[y‘-IHI/I 360p0BI/I: MAapKCTHHI', IOTPpOIIyBa4YH, OAHCCYBAKHLC, HCBPOMAPKCTUHI, OJHOCHU CO

MOTPOLIYBa4UTE, IPONaraHia, pexkiaama, OpeH.
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Abstract

Neuromarketing is a field of commercial marketing communication that deals with
neuropsychology in marketing research, the study of consumers and their sensory, cognitive,
and affective responses to marketing stimuli. Neuromarketing seeks to understand the reason
consumers make purchasing decisions and what their responses to marketing stimuli are in
order to apply those teachings to the marketing sphere. Potential market benefits include more
efficient and effective marketing campaigns and strategies, fewer product and campaign
failures, and ultimately, manipulation of people's real needs and desires to match the needs and
desires of marketing interests.

In the master thesis entitled “Consumer Behavior and Contemporary Techniques for
Investigating Consumer Behavior Using Neuromarketing”, the emphasis is on the human brain,
that is, the consumer brain, and an attempt is made to provide a detailed insight into the new
marketing trend. And that is neuromarketing. The paper outlines the basics of neuromarketing
and describes the techniques used in consumer research. It lists and analyzes several examples
of neuromarketing studies and, by logical linkage, draws appropriate conclusions that can be

used in pursuing research goals.

Keywords: marketing, consumers, behavior, neuromarketing, consumer relationships,

propaganda, advertising, brand.
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BOBE]I

CoBpeMeHHTE KOMIIAHUM TH 3allOYHYyBaaT CBOMTE OW3HUC-aKTHMBHOCTH CO OTKPHUBAHE,
aHaM3Upamke U pa3Oupame Ha MOTPEOUTE U HKEJIOUTE Ha MOTPOLTYBAYHTE, a TH 3aBpPIIyBaaT
MIPEKy MCIOpadyBame HA OUYEKYBAHWUTE BPEIHOCTH OJ KOU MPOU3IIEryBa caTHc(akiidjaTta Ha
MOTPOIIYBAYUTE, KOja TIOIOI[HA BOAM KOH HHBHATA JIOjJATHOCT. 32 J]a MOKaT KOMIAHUUTE Ja
YTBpZAT IITO € BPEIHOCT 3a MOTPOLTYBAYHTE, MOpaaT MOCTOjaHo Ja yJar 3a HUB, J1a pa3BUBaaT
OJIMCKY OJTHOCH U JIa T CJIe/IaT HOBHTE TPEHIOBU BO BPCKAa CO HUBHOTO OJHECYBAWE U JIa TH
KOPHUCTAT MOJCPHUTE MAPKCTHHIIKH TEXHUKH W ajaTku. HeBpOMapKETHHTOT MpeTcTaByBa
€/IHa O] THE MOJICPHU MAPKETUHIIKU TEXHUKHU U BO MPAKTHKATA C€ IMOKaXaJl Kako eukacHa
MapKETHHIIIKA aJaTKa, 3a IITO Hajao0po yKaKyBa (DaKTOT JieKa PEYHCH U JIa HE TOCTOH JIHJIEP
Ha Ta3apoT, o] Koja Ouno o6iacT (IejHOCT), IITO HE T'M KOPUCTET HEBPOMAPKETUHIIKUTE

TCXHUKU IIPU UCTPAKYBAKLETO HA OJHECYBAKLETO HA MMOTPOITYBAYNTE.

Bo Tpynot npenMer Ha HCTpaKyBambe € HOBaTa MapKETHUHILIKA JUCIUTIIIMHA, HEBPOMAPKETHHT,
KOja HacTOjyBa J]a TO OTKpPHE IMOTCBECHUOT J€J] OJ JIMYHOCTA Ha MOTPOIIYBAYHTE, KAKO U
aHallM3a Ha HEBPOMAPKETHHILIKUTE aJlaTKW U TEXHUKH IITO C€ KOPUCTAT CO 11e1 1a ce nepuHupa
LITO BCYIIHOCT C€ CIIy4yBa BO MO30KOT Ha IMOTPOILIYBAYUTE BO MOMEHTOT Ha M3JI0KEHOCT Ha

HCKOU OJPCACHU CTUMYJIAHCH.

Omnmrrara e Ha TPYAOT Ce OJJHECYBa Ha IOKAXKYBabE /1eKa HCTPaXKyBAHETO HA OJTHECYBABHETO
Ha TOTPOIIYBAYUTE € OJf UCKIYyYUTETHA BaXKHOCT 32 CUTE OOJMIIM HAa MapKETUHTOT, Oujejku
OBO3MOKyBa yCIEIIHA HWJeHTH(UKAlMja HA aTPAKTHBHHUTE IMA3apHA M KOHKYPEHTCKU
MIPEHOCTH, 112 3aT0a € MOTPEOHO BO KOHTUHYUTET Aa ce Oujie BO LIEHTAPOT Ha MAPKETHHILIKUTE
UCTpaxyBama. Bo epara Ha miobanu3anMja W U3pa3eHO pPA3BHEHO KOHKYPEHTCKO
OTIKPYKYBamwe, HH(opMaluuTe 3a MOTPOIIYBAUUTE CE U YIITE OBEKe Ke OuaaT Kiy4yHara ajka
3a YCIIEITHO JIeJIOBHO (OU3HUC) yrpaByBame. EeH o1 M3BOPUTE MITO MOXKAT Jia Aa/1aT MOBEKe
uHbOpMalUK 32 OJHECYBAKETO Ha IOTPOIIYBAYUTE € HEBPOMApKEeTUHTOoT. OCHOBHaTa
MIpUYKHA 32 IT0jaBaTa Ha HEBPOMAPKTUHTOT € MoTparara o (hakTH MITO jaCHO Ke T MPEeTCTaBU

HA4YMHHUTEC HAa KOH (bYHKHI/IOHI/Ipa MO30KOT BO TCKOT Ha OJHECYBAKLCTO HA MMOTPOITYBAYUTE.

Co pa3BOjOT Ha HOBHTE TEXHHKH 3a HCTPaKyBame, KOMIIAHMHWTE HE HACTOjyBaaT caMo Ja
0JIrOBOpAT Ha Oapamara Ha MOTPOIITYBAYMTE, TYKY Bp3 ce0e ja Ipe3erie U yjorara u caMuTe Ja

MOXKaT J]a KpeupaaT U Aa GpopMupaaT npeepeHIny 1 >KeI0u Ha MOTPOIIyBaYUTeE.
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OnmrecTBeHaTa Il Ha TPYAOT € Ja Jane wuHbopMalmMM W HOBHM CO3HAHHMja 3a
HEBPOMApKETUHIOT Ha OHUE IITO TM MHTEPECHpa WM IITO MOXKEeOU BO WAHMHA OM cakaje aa
IIPUMEHAT HEKOM OJ aJaTKUTE Ha HEBPOMApKETUHIOT BO CBOETO paboTewme, WM JypH Ja

Imocakaar Ja OTBOparT U IIpBa HeBpOMapKeTI/IHF'aFCHL[I/Ija BO ApiKaBarta.

HaquaTa el Ha TpyaoT € ,I[GCKpI/IHHPIja N aHa/In3a Ha HCBPOMApPKETHUHIOT M AJIaTKUTE U

TEXHUKHUTE LITO CE yOTpeOyBaaT IpHU UCTPAKYBAHETO HA OJIHECYBAHETO HA ITOTPOLIYBAUYUTE.

FeHepaJIHaTa XUIIOTE3a Ha HCTPaXKyBamkETO IJIaCH: ,,HeBpOMapKCTI/IHFOT N TCXHHUKHTEC Ha
HCBPOMAPKETHUHI'OT MOXKAT J1a C€ MPUMCHAT BO UCTPAKYBALETO HA MMA3apOT U BO YUCHCTO 3a

OJIHECYBAKETO HA MOTPOLTYBAYUTE .

[Tocebnara xumore3a Ha HCTPAXKyBAaWmETO TIJAcH: ,,HEBPOMapKETWHTOT W TEXHHKHUTE Ha
HEBPOMApKETUHIOT MOXKAT Jla ce MPUMEHAT BO aKTUBHOCTHTE 3a KPEHpame Ha MapKETHHI-

MHUKCOT"".

Nmajku ja npeaun cnenuGUIHOCTa Ha MPOYYYBAHUOT MPEIMET Ha UCTPAXKYBarkbE, BO OBO]
TpyA Ke OuIaT KOPHCTEHHM pa3JIMYHd METOJAM, CO IeJ Ja Ce 3aJ0BOJIaT OCHOBHHTE
METOIOJIONIKU Oapama, a Toa ce: 00JeKTUBHOCT, TOBEPJIUBOCT, OMIITOCT U CUCTEMATHYHOCT.
3a cobupame Ha peIeBaHTHUTE MOATOIM U (PakTH, K& OMJIaT KOPUCTEHU CIICTHUBE METOIH:
METOJl Ha TEOpeTCKa aHaiu3a, CHHTe3a, IeHepain3allija, KOMIUIEKCHO HaOJbyJdyBame Ha
UCTpa)KyBaHaTa T0jaBa M KoMmmapaTuBHa aHanu3a. CoOupameTro Ha mojaTouuTe ke Oume
0a3rpaHo Bp3 KaOMHETCKO UCTPAXKyBabe (JIOMAITHA U CTPAaHCKa JTUTEPATypa, KaKo U MOJATOIH

JOCTaIlHU Ha UHTEPHET).
Tpynor e nnaHupaHo z1a ja COIPKU ClIEAHaBA CTPYKTypa:

Bo npBara riaBa ce aHaIM3UPaHU COLIMOKYJITYPHUTE U TICUXOJIOMIKUTE (PAKTOPH IITO BiIMjaat
BP3 OJIHECYBAIETO Ha MOTPOIYBAYUTE, HUBHUTE KAPAKTEPUCTHKU M (PaKTOPUTE IITO BIMjaaT

Bp3 JOHCCYBALCTO HA OJJTYKUTE 3a KYIIYBAabC HA OAPCACHA HpOI/ISBOI[I/I/y'CJ'IYTI/I.

Bo BTOpara rjiaBa c¢ I[e(i)I/IHI/IpaHI/I KapaKTCPUCTUKHUTC HA OJIMCKHOT OOHOC CO MOTPOUIYBAYUTE

co CRM (Customer Relationship Management) KoHIIENTOT.

Bo Tperata riaBa e qeuHUpaH MOUMOT OpeH I U caMHOT OpeHa-KoHIenT. [ToceOHO BHUMaHMe
ke OmJie MOCBETEHO Ha MPOIECOT Ha CO3/aBamke EMOIIMOHAICH OJTHOC Mel'y MOTPOITYBadoT U

OpeHIIOT.



Maeucmepcku mpyo Anema Toodopoecka

Bo YCTBpTAaTa rjaBa CC IPE3CHTHPAHU OCHOBHUTC IMOMMH 3a CKOHOMCKaA IIpolaraHjga u

peKiaMa, Kako ¥ HUBHOTO BJIMjaHUE BP3 OJJHECYBAHETO HA TOTPOIIYBAYHUTE.

Bo merrata rnaBa e aedpuHUpaH NOMMOT HEBPOMApKETUHI, a Ke OWJaT aHaIM3HpaHH
TEXHUKUTE U aIaTKUTE LITO C€ KOPUCTAT BO HEBPOMApPKETUHILKUTE UCTpaxKyBarba. Bo 0Boj nen
ke OuaaT NpuKakaH!d U MPEJHOCTUTE Ha HEBPOMAPKETUHIOT BO OJJHOC HA TPAJULIMOHAHUTE

MapKETUHT-UCTPAXKyBamba.

IllecTara rimaBa € mocBeTEHA Ha aHajaW3a Ha ClIydand IITO MOXKaAT Ja 6I/I,Z[aT O BAXXHOCT 3a
AOHCCYBAILCTO Ha 3aKIIy4YOIIMTEC BO BpCKa CO IIpUMCHATa Ha HEBPOMApPKECTHUHIOT BO
KpCUupamEeTO HAa MAPKCTHUHI-MHKCOT, HCTPAXYBAKLCTO HA IIa3apOT, KAKO KW 3a aHajik3a Ha
OAHECYBAKLCTO HA IMOTPOLTYBAYUTE. HOKpaj HaBCJICHOTO, BO OBOj pI(S) ¢ Ke 6I/II[8.T [IPpHUKa’>XxaH!u

HCIOCTATOUHUTEC U CTUYKUTC ACIICKTH HAa HCBPOMAPKCTUHIOT.
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I'maBa 1. OgHecyBame Ha OTPOILLYBAYUTE

1. Pazoupame Ha OIHECYBAKHETO HA MOTPOUIYBAYNTE

OI[HecyBaH:eTO Ha NDOTPpOIYBAYUTC CC 3€Ma 3a CIHO O HajCJIO)KeHI/ITe npamiama BO
TCOPCTCKUTC KOHUCTIIIMKU HA MAPKCTHUHIOT. OcHoBHaTa IIprUYKrHA 3a BAKBUOT TPETMaH JIC’)KHU BO

HHAWBUAYATIHOCTA HA MOTPOIIYBAYOT BO MMPOLUECOT HA KYITyBAKC.

HajcoonBerHa neduHuIMja 3a OJHECYBAaKETO HA MOTPOIIYBAYUTE € MPOYYyBame Ha
WHIUBHUYH, TPYIIA WIM OPTaHU3aLUH U MPOLECOT IITO I'o KOPHCTAT THE 3a Ja u3bepar, aa
o0e30emaT ¥ Ja pacmojaraatr co MPOW3BOAM, YCIYT'H, HCKYCTBA WJIM HJEH BO (yHKIHja Ha
3a7I0BOJIyBamkbe HAa CBOMTE IOTPeOU, KAKO M BIMjAaHUETO IITO I'O MMAaT OBHE IPOIECH BP3
IOTPOIITYBAYOT M ONINTECTBOTO.! OBjie ce KOMOWHMpAHH €JIEMEHTH OJl IICHXOJIOTHjaTa,

COLIMOJIOTH]jaTa, COIMjajHaTa aHTPOIOJIOTHja U eKOHOMM]aTa.

OnHecyBameTO Ha MOTPOIIYBauUTE BO MIPOLIECOT HA KYITyBambhE € 0] BIIMjaHHe Ha BHATPEIIHU
(bakTopH, KaKo IITO ce: AeMOrpadCcku, MCUXOIOMKH — UBOTEH CTUJ, IMYHOCT, MOTUBAIH]a,
3HAaeHe, CTAaBOBH, BEpyBamba U €MOIMH; JUYHU — JOXOJ, BO3pacT, 3aHMMAambe, MPETXOJHO
UCKYCTBO, M HAJBOpPEHIHM (PAKTOpH, KAaKO INTO ce: KYNTypa, CYIKYJITypa, JOKaluja,

HAIIMOHAJIHOCT, CEMEJCTBO, COIMjaiHa KJlaca, pe)epeHTHH IPyNH, MapKEeTHHT -MHUKC.

IIpu ananu3a Ha OJJHECYBAWHETO HA MOTPOLIYBAYUTE, MApPKETUHT-MEHAIEpOT Tpebda Aa I uMa
MPENBUJl pa3IUKUTE Mely KylnmyBad M IOTPOIIyBad, KakO0 M HHUBHUTE IOCIEAMLIH BpP3
MapKeTHHT-cTparervjara. [lonMoT moTpoiryBau ce oJlHeCyBa Ha KpajHUOT KOPUCHHK ILTO T'O
KOHCyMHpa IIPOU3BOJIOT 3a Jia 33JJ0BOJIM cBoja norpeda. KymyBau, nak, e JIMIIETO IITO JIUYHO
Ha MPOJAXXHOTO MECTO 0 M3BPILIYBA KYMyBameTo. Bo ciy4ajoT Ha mpexpaHOeHu MpOU3BOAN
(Ha mpuMep, jorypT), KylyBau € HajyecTo Majkara — JOMaKWHKaTa, Koja KylmyBa BO UM€ Ha

[IEJI0TO CEMEJCTBO, KOe, TIaK, Ce jJaByBa Kako MOTpOITyBad. 3a 1a Ouje edeKTHBHA MAPKETUHT -

! Kuester, Sabin, (2012), Strategic Marketing & Marketing in Specific Industry Contexts, University of
Mannheim, Baden-Wiirttemberg, Germany
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CTpaTerujara, HEOMXOJHO € MEHAIIePOT Jia TU pa3depe He camo OapamaTa Ha KymyBadoT (Ha

TIpuMep, IIeHaTa) TYKy U 6apamara Ha HOTPOIIYBadoT (Ha IpUMep, BKYC, An3ajH).2

OnHecyBameTO Ha MOTPOIIYBAYOT € MPOIIEC MPEKY KOj Ce MPero3HaBaaT, ce pasriieyBaaT u
Ce aHaJIM3HMPAaT MOCTAIKMTE Ha MHIMBHIYUTE MIPEKY KO THE BpILIAT (GU3MUYKA AKTUBHOCT IIPH
KyIyBame WK HabaBKa Ha MpoaykTu. [Iputoa, 0BOj BU/ OIHECYBambe HE ja orndaka, OTHOCHO
ja HCKIlydyBa MEHTAJIHATA AKTUBHOCT Ha 4YOBEKOT. OBOj BUI € OCOOCHO BaxeH 3a
npeTnpueMadnTe, OMICjKu SIMHCTBEHO MPEKY BAKBUOT BHUJ OJHECYBambE CE PE3YJITHPA CO
KyIyBambe MPOU3BOIN M YCIYTH IITO TH HYJAAaT KOMITAHUKMTE, KAKO U 3a/Ip)KyBaibe Ha CTAPUTE
U TPUBJICKYBalb¢ HOBHU MOTPOIIYBaud. EMOIMOHATHUTE U CO3HAJHUTE ACICKTH €IHOCTABHO
MOYEMe Jia TH MPOTOJIKYBaMe KaKo 4yBCTBa U MuciH. Mako Toa ce, BCYIIHOCT, IBa OJICITHU
eIEMEHTa Ha OJHECYBame, YOBEYKMOT MO30K (DYHKIIMOHMpA Taka IITO HE MOXE Ja ce
CTyAMpaar OJUICIHO TMOpaayd HUBHATA KOMIATHOWIHOCT. CHCTEMOT Ha YyBCTBA M MUCIH Kaj
YOBEKOT € e[HA IeJIMHA, TO] UMa Mel'yCeOHO BIIMjaHUE U CE HAJIOMOJIHYBA Ha Pa3IMYHA HUBOA.

WuauBuyanHo, Kaj ceKoja eAMHKA CIOJOT Mel'y OBHE /IBa aclleKTa € YHUKATEH.

[ToTpouryBaunTe 10’)KUBYBaaT pa3IMyHU HHBOA HA 3a/I0BOJICTBO MJIM HE3aJ0BOJICTBO IO CEKOE
KOPHUCTEHE BO 3aBHCHOCT OJ] TOAa JaJd HHUBHHMTE OYEKYBalba CE€ CPETHYBaaT WJIM HE CO
nobuenara yciyra. [lopaau Toa mTo 3a0BOJICTBOTO € €EMOLIMOHAIIHO, HUBHATAa MOCTKYIIOBHA
peakiMja MoXKe Ja COAP KU JIyTUHA, HE3aJJ0BOJICTBO, MPUTALM]a, HEYTPATHOCT, Y)KUBAE WIIH
BOOJylIeBYBambe. OUUIIeHO € JeKa He3aJOBOJIHUTE KIMEHTH ja MEHyBaaT KOMIIaHUjaTa U
LIMpaT HeraTUBHU ri1acuHu. Ho panu e 1oBoIHO caMo /1a ce 3a/10BoJ1aT OapamaTta Ha KITMEHTOT?
[TocTojaT MHOTY apaMeTpH LITO YKaXKyBaar JieKa JeTyMHO 3a/10BOJIyBab-€ Ha MYIITEPUUTE HE
€ JOBOJIHO, OM/EJKM THE MOXKaT Ja OujaT mpe3eMeHM O] KOHKypeHLujaTa. BoonmymieBeH
MyLITepHja, O Jpyra CTpaHa, € MOOYMIJIEAHO JAeKa ke Oujae JjojaneH, Oe3 pasivka Ha
aTPaKTUBHUTE KOHKYPEHTCKH MOHYAM. 3aJI0BOJICTBOTO Ha KJIMEHTOT MMa 3HauajHa yJiora BO
BHCOKOKOHKYPEHTCKUTE HHAYCTPUH KaJI€ ILITO MMa ToJieMa pa3iuka Mer'y 1eTyMHO 33JI0BOJIEH,

KOMIIJICTHO 3aJOBOJICH U BOOAYIICBCH I(J'II/ICHT.3

3a10BOJICTBOTO Ha MOTPOLIYBAYUTE BO KOHKPETHUTE MAPKETHHI-CUTYAIH € ONPENEIEHO CO
JIejCTBYBakbe Ha MHOTYOpPOJHHM M DPa3IUYHU (DAaKTOpH, KAKO EKCTepHH, Taka W WHTEpPHH.
Excrepuute (hakropu JejcTByBaaT 0/ ONKPYKYBambETO Ha MOTPOLIYBAYUTE U MOXKE Aa Ouaat

OTIIITH WK MHOTY CIIEIU(PUYHH 11O CBOJOT Kapaktep. Mery onmmtute ¢akTopu ce BOpojyBaar

2 Aaker D. A., V. Kumar, G.S. Day, (2007), Marketing Research, 9th edition, John Wiley and Sons, Boston
3 Kotler Philip, Armstrong Gary, (2001), Principles of Marketing, 9™ edition, Prentice Hall, London
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reorpadckute u neMorpadckute GpakTopH, KyITypara, HOTKYITypara, eKOHOMCKHOT CHCTEM
U yCIIOBUTE Ha paboreme u apyru. Cnenuduuaute, HAIBOpEUTHN (AaKTOpU Ce OJHECYyBaaT Ha
WHTEPIEPCOHAIIHA KOMYHHUKAIIUN Mery MOTPOIIYBaYMTE KaKO KYIyBauyH, a MPOHU3BOIUTE CE
JIejCTByBamaTa Ha PA3JIMYHUTE BIIMjaHWja HA ONIITECTBEHUTE M pedEepeHTHHUTE TPYIH, CO
npudakame Ha OAPEACH CTHI Ha XUBOT, MPUXOJ, HAKIOHOCT KOH MOTPOIIYBa4YKa U JIPYTO.
MapKeTHHT-aKIIMUTE Ha MPOU3BOJICTBEHOTO MPETIPHUjaTHE HA TIa3apoT UCTO TaKa craraaTr BO

oBaa rpyna (GpakTopHu.

OuurnenHo e Aexa He3aJOBOJTHHUTE KIMEHTH ja MEHYyBaaT KOMIIAHMjaTa W IIUPAT HETaTUBHU
rinacunu. Ho nanu e 70BOIHO camo Ja ce 3a70Boart Oapamata Ha kiueHToT? [locrojat MHOTY
napaMeTpH JIeKa AeTyMHO 3a/I0BOJTYBAbE HA MYIITEPUUTE HE € TOBOJIHO, OM/ICJKH THE MOXKAT
na Oupar mpe3eMeHH OJ KOHKYpeHIWjaTa. BooxaymieBeH mymiTepuja, oA JApyra CTpaHa, €
MMOOYUTTIEHO JIeKa ke Ouje jojaieH, 0e3 pa3iuka Ha aTPaKTUBHUTE KOHKYPEHTCKH MOHY/IH.
3a10BOJICTBOTO Ha KJIIMEHTOT MMa OUTHA yjora BO BUCOKOKOHKYPEHTCKUTE UHAYCTPUHU KaJe
IITO UMa rojieMa pasjiuka Mery JeTyMHO 3aJ0BOJICH, KOMIUIETHO 33JI0BOJIEH U BOOYIIEBEH

KJ'II/IG!HT.4

3a ga ro mogoOpH HUBOTO Ha 33J0BOJICTBO, KOMIIAHMjaTa Mopa Ja JO3Hae IMPBO KOJKY
3aJI0BOJTHHU WJT HE33JOBOJIHU CE HEj3MHHUTE CETAIllHU KIWEHTH. ENleH 01 HAaunHUTE Ha MEpeme
Ha 3a/I0BOJICTBOTO € Ja ce Ipamia KIMeHTOT KOM (pakTopu ce OMTHH 3a HEroBOTO
3aJI0BOJIyBamke, U I0TOA J1a ce OlleHyBa MeppopMaHCOT Ha KOMIAHMjaTa U Ha HEj3UHHUTE

KOHKYPEHTH Bp3 0a3a Ha Tue pakTopHu.

2. COUUOKYJITYPHO ONKPY:KYyBaH-€

Cexkoj moTpoIiryBay ro kapakTepusupa oJpeieHa Hu3a Ha BHATPEIIHU U HaJIBOPEUIHH (PaKTOpH,
KOH 'O BOAAT HETOBOTO OJJHECYBAI€ BO MPOLIECOT HA KynmyBame. OBUe (paKkTopy MOXKAT Ja ce

IPYIHEPAAT BO YETHPH TPYHH: KyATYPHH, COLMjaHH, THYHHI U ICHXOIOMKH (aKTopu.°

Tue ce MMPETCTAaBCHU HA CJICAHABa CJIMKA.

4 Aaker D. A., V. Kumar, G.S. Day, (2007), Marketing Research, 9th edition, John Wiley and Sons, Boston
5 Colin Gilligan and Richard M.S. Wilson, (2003), Strategic marketing planning, Prentice Hall, London
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Crnuka 1. @akTopu IITO BIIMjaaT BP3 OJJHECYBAHETO HA OTPOIIYBAUUTE

Kﬁ;‘;gyﬁ:“ CoumjanHu
PedepenTHIA rpynu
CyGkynTypa q]'Ce|::.!-1«ejc:TElvop)r

Onwrecteexa knaca OnwrecTeeHa ynora U cTaTyc

NoTpowyeay
INnyHK Mecuxonowkm
BoapacT v MMBOTEH LMKNYC MoTueauuja
Oxynaumja Mepuenuuja
ExoHoMCEM ycnoBu Yuewe
MWBOTEH CTUN M AMHHOCT Bepyearsa 1 obu4an

HUseop: Colin Gilligan and Richard M.S. Wilson, (2003), Strategic marketing planning, Prentice Hall, London

Opn acriekT Ha MapKeTHHI-MEHAEPOT, TIOBEKETO (aKTOPH Ce HAJBOP O] HEroBa KOHTPOJA, a
OTTYyKa MPOU3JIETYBAaT M TEHIKOTUUTE Jla ce pa3bepe OJHeCYyBamEeTO Ha moTpouryBauute. Bo
OBOJj TOTJIE]], KOJIKY MOBEKe HAmop Ke ce BIOKU BO pazOupame Ha MeryceOHaTa WHTEpaKIlHja
Ha (haKTOpUTE, TOJKY IOJECHO Ke ce pa3depe HUBHOTO BIHMjaHUE BP3 OJHECYBAIHETO HaA

TIOTPONTYBAYKTE BO TIPOLECOT Ha JIOHECYBAE OJUTyKa 32 KyITyBame.®

CoumokyntypHute (akTopd BO ToJleMa Mepa T0 JAETePMHHUPAAT OJHECYBAHETO Ha
MOTPOLIYBA4UTE. 3a 1a MOKaT MAPKETHHI-eKCIIEPTUTE YCHEIIHO J1a Kpeupaar U Aa MpuMeHaT
COO0JIBETHA MapKeTHHI-CTpaTeruja, Mopa Ja ja pa3depar ynorara (BJIMjaHHETO) ILUTO ja MMa

KyJTypaTa ¥ OMIITECTBEHUOT CJI0] BP3 MOTPOIITYBAYUTE.

Kynrypara Bo Hajupoka cMuciia ce JepuHIpa Kako Ha4MH Ha JKUBOT Ha Jiyreto. KynTypara
oJipe/lyBa Kako ce o0JieKyBame, IITO jaJieMe, KaKo Ce OJJHECyBaMe M pearupaMe BO pazIuyHU

CUTyaluu, U Ha HeKOj HA4YMH KYJITypaTta ro npe€rcrtaByBa 4OBEKOBUOT UACHTUTCT.

Kynrypara numa HajiiMpoko BiIMjaHHE BP3 OJHECYBAH-ETO HAa MOTPOLIyBauuTe, OUIEJKU ce
OJUIMKYBA CO KapaKTEPUCTUKHU U BIIMjaHHU]ja CIIOPE] KOU €JTHO IIeJI0 OMILITECTBO C€ Pa3JIMKyBa
OJ1 IPYyro U Ha TOj HAUMH C€ ACTEPMUHUPA KaKO eIUHCTBEHO. Pa3nukuTe Mery KynTypHuTe He

Ce caMO CO3/IaJIeHH, TyKy c€ U CYITHHCKH. [IpunajgHunuTe Ha pa3audHU KyJITypd UMaaT

& Aaker D. A., V. Kumar, G.S. Day, (2007), Marketing Research, 9th edition, John Wiley and Sons, Boston
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pa3lIMuHU CTABOBU 32 OIIITECTBEHUTE, MOJIUTHYKUTE, CKOHOMCKUTE, BEPCKUTEC M JPYrHTE
npamiama ¥ THE MPETCTaByBaaT KYITYpHH CIEHU(GUYHOCTH U TpajHH obenexja Ha €THO

OIIIITECTBO KOUIITO CE z[na601<0 BKOPCHCTHU U MHOT'Y TCILIKO C€ MeHYBaaT.7

OTTyka, MapKETHHI-EKCIIEPTUTE MOPa BHUMATEIIHO Ja ja CMHCIAT MapKEeTHHI-CTpaTerujara,
Ja TO ajanTHpaarT OrjacyBameTO H, JOKOJKY IOCTOM MoTpeda, la T'd MOTU(HIUpaar
MIPOM3BOJIUTE 32 J]a MOKAT Ja Ounmat mpudaTiuBU 3a CEKoja KyIATypa, OMIEjKH OHa IITO 3a

HEKOU KYJTYpH € coceMa BOOOMUYAeHO, 3a APYTU MPETCTaByBa HEKO] BH]I Ta0y.

Bo cBeToT Ha MapKEeTHHTOT KyJITypaTra MOXe Ja ce AeHuHHUpa Kako CIIUCOK Ha mpudatinBu
BPEIHOCTH W BEpyBamba, PUTyaId M 0OWYaH, KOM Ce€ JUITaDOKO BKOPEHETH M CBOjCTBEHH 3a

IpUIIagJHUOUTC Ha OAPCACHO OIIIITCCTBO.

[Tonatamy, cnopen JIMHICTOpPM, BPEIHOCTUTE W BEpyBamara ce CMETaaT 3a CyNITHHA Ha
Kyntypata. Co pacTeHheTo BO €THO OIIITECTBO CE yJaT M CE€ YCBOjyBaaT OCHOBHUTE BPEAHOCTH:
ce caka mTo e 100po, a IMITO € JIOMIO, KOH ITO Tpeda J1a ce HacO4r JIMYHOCTA, 3 IITO € BPETHO
na ce Oopu M Jga ce 3aymara. Bo HajmiMpoka CMHCIa, W BepyBamara M BPETHOCTHTE
IpeTCTaByBaaT MEHTAIHH CIIMKH LITO BIIHMjaaT BP3 IIUPOKUOT CIEKTap Ha KOHKPETHH CTaBOBH,

KOH, MaK, TIOBPaTHO BJIMjaaT Bp3 HAYMHOT HA KOj JIMLIETO ke pearupa Bo oApeseHa curyaruja.

BepyBamara noapa3zoupaar mupoK Mjana3oH Ha CyeBepHja 1 MUTOBH ILITO JlaBaaT IevyaT Ha
CeKoja KyJITypa U ja MpaBaT €IMHCTBEHA U OpUTrMHalHA. MUTOBHTE U CyeBepHjaTa MOXKaT Ja
UMaaT TOJEMO BIIMjaHUE BpP3 OJHECYBAWETO HA TOTPOIIYBAuUTE, MOCEOHO JOKOJIKY THE
cyeBeprja MMaaT MO3WTHBHA KOHOTamuja. Ha mpumep, BO a3uCKuTE 3eMjH, OJHOCHO BO
a3UCKUTE KyJITypH, OpojoT 8 (ocyM) ce cMeTa 3a CpekeH Opoj M ellHa CTy/rja MoKaXkaa JeKa
MOTPOLIYBauYMTe MOOP30 Ke ce o/ulyyaT Ha KyImyBame Ha HelTo 4Mja 1eHa e 8,88 mmu 888
nonapu. He moxke ma ce 3anemapu HuTY (pamo3uuot 6poj 13. Ha moueroxoT Ha 2007 roauHa,
KaKo OJIroBOp Ha 6e€30pojHHUTE 0OBHHYBaa OJ1 CTPaHa Ha MOTPOIIYyBAYUTE, ,,bpucen epiajHc
(Brisel Airlines) 6une npuHyaeHn Ja TM cMeHAT OpOjoT Ha TOYKH BO CBOETO JIOTO OJ1 TPUHAECET

Ha I-ICTI/IpI/IHaCCGT.9

7 Kuester, Sabin, (2012), Strategic Marketing & Marketing in Specific Industry Contexts, University of
Mannheim, Baden-Wurttemberg, Germany
8 Zivkovic, Z., (2011), Ponasanje potrosaca, Univerzitet Singidunum, Beograd
9 Lindstorm, M., (2010), Kupologija, Laguna, Beograd
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OOnyajoT €O TpagumMjaTa € BOCIOCTAaBEH MOJET Ha OJHECYBal€ INTO HACTaHAI CO
JONTOTPAjHO TOBTOPYBaWkE BO OMIITECTBOTO. OOWuUamTe BO TOJeMa Mepa BiIHMjaaT Bp3
OJTHECYBAmCTO Ha JIYI€TO U MPAKTHYHO CeKoja KyJITypa MMa IOHEKOj CBOj CUCTEM Ha O0HYaH

mTo CC z[na601<0 BKOPCHETHU U KOH KOU HajLIeCTO CJICIIO C€ npnnpn(yBaMe.lo

Putyanure, nak, ce cocTojaT o]l HuU3a aKTUBHOCTH LITO C€ [TOBTOPYBAAT MEPUOAUYHO CIIOPE]
HEKO] BEKe BOCIIOCTAaBEH pejaociien. PuTyanuTe ce MOBp3aHM CO YOBEKOBaTa MmoTpeda 3a
KOHTpOJIa ¥ YyBCTBO Ha BJIACT HAJ COIICTBEHHOT >KMBOT, TaKa IITO THE HA HEKO] HaYMH Ha
JyfeTo MM OBO3MOXKYBaaT YyBCTBO Ha CHUTYpHOCT U Omjarococtoj6a. IIpousBogure u
OpEHIOBUTE CO KOU C€ TOBP3aHM OJAPEAECHU DPUTYaJaH IOJIECHO IO Haoraar MaToT M0
MOTPONIYBAYMTE W TOM3BECHO € JIeKa CO TEKOT Ha BPEMETO Ke CTaHaT AeNl O] HHBHOTO

cexojruesje.t!

[lpakTHYHO, pHUTyalUTe CO3JaBaaT CHJIHA EMOLIMOHAJIHA BpCcKa Mery OpeHIOT u
MOTPOIIIYBAYOT, ja 3roJIeMyBaar JI0jaJIHOCTA U IToMaraat OpeH/I0T Jja CTaHe JIeN OJ1 )KHBOTOT Ha
MOTPOIIYBAYOT M MPaBU Ja C€ YyBCTBYBA KAaKO €N O] OJIpeieHa Ipyla, U Taka pa3BHUBaatr

YYBCTBO Ha IIPUITAAHOCT.

[IpunagHocTa Ha oJpeleHa OMIITECTBEHAa KJjaca WIM CJI0j BiMjae Bp3 OJHECYBAETO Ha
MOTPOILYBAYUTE U € PEJIEBAaHTHO 3a MAapKETUHIOT, OWJEJKU MOTPOIIYBAYUTE BO PA3IUYHU
OMILUTECTBEHH KJIACH MMaaT pa3ivyHU NpedepeHlny Ipy KYIIyBalkeTO MPOU3BOIU U YCIYTH.
ITon ommTecTBeHa Kijlaca ce MoJpaz0upa peslaTUBHO XOMOT€Ha M JOJroTpajHa mojesda Ha
OIILITECTBOTO IITO € XWEPAPXMCKU MOCTaBEHA W YMM YJICHOBM MMaaT CIMYHU BPEIHOCTH,

HHTCPCCHU U OJJTHCCYBaAbA.

OmnmTecTBeHaTa Kjaca ce JIeJId Ha HU30K, CPEJICH U BUCOK cJioj. [IpunaaHuire Ha oapeieH
OINIIITECCTBCH CJ'IOj 00MYHO ACIaT UCTU WM CIWYHU UHTCPECH, BPEAHOCTH, CTATYC, )KUBOTCH
crun. [lpumagHocta Ha Ofpe/ieHa Kiaca BO rojieMa Mepa BIIMjac U BpP3 OJHECYBambEeTO Ha
MOTPOIIYBAUYUTE MPHU KylyBameTo. [loTpomryBauuTe, BO 3aBHCHOCT OJf TOa Ha Koja
OIIITECTBEHA KJlaca TMpumaraaT, KylyBaaT pa3JuYHU MPOU3BOJM, OJAT HA TOJHMIIHN OJMOPH
Ha pasjinddHv ACCTUHAIIUM, HEMAAT UCTO X00Hu n IMOCETyBaaT pa3jIvMiHU THIIOBU IIPOJABHUIIN.

I'enepanHo, moTpolyBauuTe MITO NMpUNaraaT Ha MOHUCKHUOT CJI0j MoBeke ce (PoKycHupaHu Ha

10 Katona George, (1980), The powerful consumer: Psychological Studies of the American Economy, New York,
McGraw-Hill Book Company
11 Katona George, (1980), The powerful consumer: Psychological Studies of the American Economy, New York,
McGraw-Hill Book Company
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[[eHaTa Ha MPOW3BOAUTE, JAOJCKA, MaK, Kaj MOTPOIIYBAYUTE IITO MpHUIaraaT Ha MOBUCOKHOT

CJIOj AKICHTOT € CTAaBCH Ha KBAJIUTCTOT HA ITPOU3BOAOT.

[Ipeky crarycaute cuMO0JIM TyI'eTO TO UCKAXXyBaaT CBOETO MPO(ECHOHATHO OIpe/ieNyBambe,
MaTepujajiHa cocToj0a U )KUBOTEH CTUJI. 3a J]a MOKE IOJIECHO Jia ce€ YTBP/HU LieJHaTa rpyna u
Jla ce MOCTUTHE IMoj0o0pa cerMeHTaldja Ha Ma3apoT, MapKeTHHI-UCTpaXKyBamara Mopa Ja
OuJaT MOCTOjaHO HACOYCHH KOH YTBPIYBam€ Ha MPOMEHHUTE IITO CE CIY4yBaaT BO KIACHUOT

CUCTEM BO OIIIITECTBOTO.

3. Ilcuxo/101IKO 00jacHYBam-€ 32 OJJHECYBAHETO HA
NMOTPOIIyBaYUTe

Criopen; aMepUKaHCKOTO 37pykeHne 3a MmapkeTuHr AMA (American Marketing Association),
OJTHECYBAETO Ha IOTPOIIYBAYMTE IMPETCTaByBa ,,JUHAMHUYHO 3acMHO JCjCTBO Ha
€MOIIMOHAIIHUTE U CO3HAJHUTE EJIEMEHTH, OIIKPY)KYBAHhETO U OJIHECYBAHETO BO KOE YOBEKOT

T CIIPOBCAYBA ACIICKTUTC Ha pa3MCHa BO HCTOBHUOT )KI/IBOT“.12

Cnopez[ TO4a, CJICMCHTUTC Ha CO3HABAKLC HA AHAIMU3SUPAKRLECTO W OAHCCYBAKLCTO HaA

MMOTPOIIYBAYUTE MOKEME da I'h MOACIIMME Ha TP OCHOBHHU CJICMCHTH, U TO’c’t:l3

v OnHecyBambe Ha MOTPOIITYBAYHTE;
v OmKpyXyBarbe Ha MOTPOIIYBAYHTE U
v EMOIMOHAJIEH U CO3HAEH aCIeKT Ha MOTPOIIYBaYOT.

OnHecyBameTO Ha MOTPOIIYBAUOT € MPOoIeC MPeKy KOj ce Mperno3HaBaaTr, ce pa3rieayBaaT u
ce aHAJIM3MpaaT MOCTANKUTE Ha MHIAUBHUIYUTE NMPEKY KOU THE BpLIAT (PU3UYKa aKTUBHOCT IIPU
KylyBame Win HabaBka Ha NpoayKkTu. [Ipuroa, 0Boj BUA ofHeECyBamwe He ja orndaka, OAHOCHO

ja WCKIydyBa MEHTAJIHaTa AaKTUBHOCT Ha 4YoBEeKOT. OBOj BHA € 0COOEHO BaXKE€H 3a

2 Gundlach, G. T., Wilkie, W. L., (2007), The American Marketing Association’s New Definition of Marketing:
Perspective and Commentary on the 2007 Revision
13 Gundlach, G. T., Wilkie, W. L., (2007), The American Marketing Association’s New Definition of Marketing:
Perspective and Commentary on the 2007 Revision
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npeTnpueMadnTe, OMIejKu eIMHCTBEHO MPEKy BAaKBUOT BUJ OJHECYBAIE CE PE3YNITHUpPA CO

KYITyBamb€ IIPOU3BOJU U YCIYTH IITO I'M Hy1aT KOMIIAHUUTE.

Komnanuute mro mogobpo ru pa3dupaar morpeOute Ha MOTPOIIYBAYUTE MMAAT MOTOJIEMH
IIaHCU Ja T TpUBJIEYaT M Ja TW 33[pXKaT U, CEKAaKo, MMaaT IIOroJeMU MOXHOCT 3a
MIOCTUTHYBAamE MIOT0JIEM JIEJIOBEH ycIiexX Ha ma3apoT. [Ipu qoHecyBameTo oju1yKa 3a KyIyBambe
MIPOU3BOJIM O] TIO3HATU TPrOBCKU Mapku (OpeHIO0BU), TOJIEMO BIHjaHHE UMaaT U OJpeIeHU
cnenn(uyHn (PaKTOpU MITO TO JETEPMHUHUPAAT OJHECYBAIHETO HA MOTPOIIYBAuYMUTE BO OBaa
cdepa, koja cama 1o cebe e TOBOIHO crienupuIHa U BO OApEICHA Mepa € U TapaioKcaliHa, rna
CO MpaBO MOXke Ja ce Hapeye U ¢(eHOMEH. 3aToa, MOTPeOHO e, Mpeld ce, OCO3HaBame Ha
WHIUBUAYAIHUTE PA3JIUKH BO OJHECYBAETO HA MOTPOILIYBAYUTE MPU JOHECYBAHETO Ha
OJUTyKaTa 3a KyIyBame Ha OJipe/ieHN OpeHinpaHy Ipou3Bou. THe pa3iuKu BO OJHECYBAHETO
IpU KyIyBame IPOU3BOAM OJf IO3HATH TPrOBCKU MapKH, Ipea c€, €€ YCIOBEHU Of

MHOI'YOPOjHUTE EKOHOMCKH ¥ COLIOJIOMKH (hakTopu.

Ho xomriekcHOocTa Ha caMHOT MPOIEC JOMOJHUTETHO Ce pa3jacHyBa MPEKy aHalu3ara Ha
TICUXOJIOMIKUTE (PAaKTOPH Ha MOTpoInyBauka. OBUE MCUXOIOMKH (GAKTOPU CE O] KOPUCT OHAMY
Kaje mTo aemMorpadckute (Bo3pacT, 10X0, reorpadcka pa3MECTEHOCT M CIUYHO) HE MOXAT
na ob6e30enat nmoceondarHo pa3dbupame Ha (PAKTOPUTE IITO O JETEPMUHUPAAT MPOIECOT Ha

AOHCCYBAC CIMHCTBCHA OJJIYKaA 3a KYITYBAC.

MotuBanmjata W TepleniyjaTa Ha MOTPOITYBAYATE MOXKAT Ja OWJarT pe3yiaTar Ha eiaHa
notpeda, HO BO OJIPE/IEHU U OIpEAeTICHH CIy4au Taa € pe3yiaTaT Ha MOBEKe MOTpedH IITO
MOCTOjaT UCTOBPEMEHO. 3aJ0BOJYBAmHETO HA €THU MOTPEeOH MOXKe 1a Oujie 3a CMETKa Ha IPYTU
M CO Toa joara J0 I0jaBa Ha MOTUBAIMCKA KOHPIUKT. OBOj IIUKIYC € 0COOCHO M3pa3eH BO

CaMHUOT IMPOLEC HA KYITYBAKE TEKCTUIIHU ITPOU3BOAU O] ITIO3HATHU TPrOBCKHU MapKI/I.15

3a MapKeTHHIOT, MIO3HABAKETO HA TIOTPEOUTE € O/ HAjTOJIEMO 3HAYCH:E, 3aT0a HITO IeITa BO

pa6OTCH>CTO Ha CTOIIaHCKHTC CY6jCKTI/I, criopen KOHI_[CHI_II/IjaTa Ha MAapKETHHIOT, € Oa CC

3a10BOJIaT l'IOTpe6I/ITe TO ' UMAaT NMOTPOUTYBAYUTE, KOU Tpe6a OCJIOCHO Aa CC cornez{aaT.16

14 Pamela Miles Homer, Rajeev Batra, (2004), The Situational Impact of Brand Image Beliefs, Journal of
Consumer Pcychology, 14 (3), Lawrenece Erlbaum Associates, Inc., Copyright, 2004
15 Piacentini G. Maria, Sally A. Hibbert, Margaret K. Hogg, (2007), Psychology of consumer behavior -executive
summary of the report produced for the office of Fair Trading save xmas camapaign, July 2007
18 Pucrencka-Josanoscka, C., (2010), Mapketunr: Teopuja u npaktuka, Ekonomcku Qaxyarer, Ckorje
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Bo exoHomMckara nuTeparypa U BO IICHXOJIOTHjaTa, IOTPEOUTE HAjYecTo ce pa3dupaar Kako

»-..dYBCTBO Ha HEJIOCTHI Ha OTTUKHYBAE H HACTOjYBAkE TOj HEJIOCTHT J1a ¢ OTCTPaHH... .

Kaj onnennu aBTopu motpebaTa ce pa3dupa Kako HEJOCTHUT Ha ONPEIEIICH IPOU3BO/I, IIPH IITO
Ce 4yBCTBYBA IPUTHCOK, HEYIOOHOCT, CO Kes10a J1a ce 3a/I0BOJIM M Ha TOj HAYHH J1a CE& HaMaJIH

Hey,I[O6HOCTa, HO 1 1a C€ OTCTpaHH l'IpI/ITI/ICOKOT.]'8

[Tocrojat u npyru aepuHUIMM 32 OTPEOUTE BO KOU MOCEOHO CE€ MCTAaKHYBaaT OIpeelIeHH
enemeHntu. Taka, mpu pazOupamara 3a MOTpeOUTe, CIOpel OJIJCIHU aBTOPU, MOCEOHO

BHUMAaHHE 3aCJIy’KyBaaT CICAHNUBE CTOjaJINIITA!

v’ Jlexa motpebara, BCYIIHOCT, HCKaXyBa COCTOj0a Ha HEPAMHOTEXka Ha OPraHU3MOT, KOja

CE OJIp’KyBa €€ J10JIeKa HE CE 3a10BOJIM, CO IITO OPraHU3MOT IIPEMUHYBA BO PAMHOTEXA;

v Jleka morpebara co3[aBa OIpEJNEIEeH MPUTUCOK BP3 HEPBHHOT CHUCTEM INTO T'H

KOHTPOJIMpPa ABUKCHATA HA YOBCUYKOTO TCJIO;

v’ Jleka morpebara BCYIIHOCT € HEKAKBO (DPU3MUYKO U E€MOLMOHAIHO HE3aJ0BOJICTBO U
HEMpPHjaTHOCT IITO IO YyBCTBYBA YOBEKOT IITO JIOBEAYBa JI0 CO3/aBam-e keba /1a ce

OTCTpAaHU Taa COCTOj6a Ha Opl"aHI/I3MOT;19

V' Jleka moTpeOuTe HE Ce CaMO HEJOCTUT Ha HEKOj TIPOU3BO/I, TYKY HEJOCTHT Ha IITO OUII0

IITO € KOPHCHO M 1T ce caka?’ u apyro.

Bo ocnoBa, moTtpebuTte ce 3a/0BONyBaaT MPEKY KYMyBambe OMPEETICH MPOU3BOJ WUIU CO
KOPHUCTEHE OJ[peliCHa YCIIyra, BO 3aBHCHOCT OJ PAacIONIOKIMBOCTa Ha (AaKTOPUTE Ha
KymyBameTo. [IpruToa, He € CITOpHO JIeKa BO CETalIHUTE YCIOBU Ha OMIITECTBEH U MaTEpHjaIeH
pa3Boj HE MOXKAaT Jla Ce 3aJ0BOJIAT CUTE XelOW U MOoTpeOu, MOopaju IITO MOTPOIITYBAUYUTE
CO3/1aBaat OIpeNesieH pelociie]] BO HUBHOTO 33/I0BOJIyBamke. BoeaHo, 6e3 orien Ha Toa IITO
nmoTpeduTe ce mojaByBaar Kako (PU3HOJIOMIKO M TICUXOJIONIKO YyBCTBO, THE ,,...CE€ 00JEKTUBHO
JalleHH BO CEKOe BpeME M Ha CEKOj pa3BOCH CTEIeH, IMOopaad IMITO THE MOXKaT Ja ce

KBaHTU(UIMpaAaT ¥ MaTepHjaIHO U CTATUCTUYKH Ja ce Mepar. Ha 4oBekoT My € CBOjCTBEHO

17 Jlparuuesuk, A., (2006), JlekcukoH nonutuuke ekoHomuje, [1Ikoscka Kbura, 3arped
18 NTyjmosuk, H., (2002), MapkeTHHT-CyBpEMEHa KOHIIETIM]ja TPKUITHOT T0C0Bama, 1Ikoncka Kiura, 3arped
19 Jlparuuesuk, A., (2006), JlekcukoH nonutuuke ekoHomuje, [lIkoscka Kbura, 3arped
2 Tyjmosuk, Y., (2002), MapkeTHHI-CyBpeMeHa KOHIIETIINja TPKHILIHOT MOCIoBamka, [1Ikosncka Kibura, 3arped
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Bp3 OCHOBA Ha CBOWTE MOTPEOH Jia IUIAaHHMpa, Jla OPraHM3Mpa M Jia ja paclojeinyBa cBojara

AKTHBHOCT...*%!

[lonaramy, mnoOTpolIyBauMTe [OKMBYBAaaT pa3JMYHM HHUBOA Ha 3aJ0BOJICTBO  WJIHU
HE3aJI0BOJICTBO MO CEKOE KOPHCTEHE BO 3aBUCHOCT OJ TOA Jajdl HUBHUTE OYEKyBama Ce
CpeTHyBaaT WM He co JoOueHara yciayra uin rnpousBoj. [lopaau Toa mTo 3a10BOJICTBOTO €
€MOIIMOHAIHO, HMUBHATA MOCTKYIOBHA peakKilfja MOXe Ja COAPKH JIyTHHA, HE3aI0BOJICTBO,

MPHUTAIHja, HEYTPATHOCT, Y/KUBAME M BOOLYIIEByBambe. 2

OuurnenHo e JAeKa He3aJ0BOJIHUTE KIMEHTH ja MEHYBaaT KOMIIaHHMjaTa M IIUPAT HETaTUBHU
rinacuHy. Ho manu e 1oBosHO caMo 1a ce 3a10BoJjat Oapamara Ha kineHTot? [loctojat MHOTY
napameTpu JieKa JISIyMHO 3aJ0BOJYBame Ha MOTPOIIyBaunuTe (KIMEHTUTE) HE € JOBOJHO,
Ouzejku THEe MOXarT Ja OMaaT mpe3eMeHH o/l KOHKypeHnujaTa. BooxymieBen notpouryBad, oj
Ipyra cTpaHa, € IIOOYMITIETHO JeKa ke Oupae JojaneH, 0e3 pasinMka HAa aTPaKTUBHHUTE
KOHKYPEHTCKM TIOHYJH. 3aJOBOJICTBOTO HAa KIMEHTOT UWMa OWTHa yiora BO
BHUCOKOKOHKYPEHTCKHUTE MHIyCTPUH KaJIe IITO MMa ToJIeMa pa3iiuKa Mery JIeTyMHO 3aJ0BOJICH,

KOMIIJICTHO 3a0BOJICH U BOOAYIICBCH KIIMECHT, OJHOCHO I'IOTpOIJ_IYBa‘{.23

3a Ja 10 HO,[[O6pI/I HHWBOTO Ha 3aJ0BOJICTBO, KOMHaHHjaTa MOpa Aa AO03Hac€ IPBO KOJIKY
3a10BOJIHM HUJIKX HE3aJJOBOJIHU CC€ HCjSI/IHI/ITe ceramniHy KiIneHTH. EjeH o HaumHuTe Ha MCPECHC
Ha 3aA0BOJICTBOTO € Oa C€ IIpalla KIWMCHTOT KOH @aKTopH ce OUTHM 3a HErOBOTO
3a10BOJTYBAKC, U IOTOA Jia CC€ OIICHYBaA Hep(l)OpMaHCOT Ha KOMHaHHjaTa n Ha Hej3I/IHI/ITe

KOHKYPCEHTH BpP3 0a3a Ha THE (I)aKTOpI/I.

[TojnoBHa Touka 3a pa3bupame Ha KIMEHTOT € MOJEJOT Ha peakilija Ha BIHjaHUETO O]l
OTIKPY>KYBameTO. 3aJ0BOJICTBOTO, OJHOCHO caTuc(dakiijaTa Ha KylmyBadoT Ha MPOU3BOJU O
MO3HATH OpPEH/IOBHU, OJIHOCHO TIIO3HATH TPrOBCKM MapKH, € TMPaKTUYHO CPIETO Ha
MEPKETHHTIITIKAOT KOHIIENT. TeopujaTa Ha MOTHBAIlMjaTa HACTOjyBa Jla OJTOBOPH Ha HH3a
Mpaiiama, Kako MTo ce: 30IITO eHA JUYHOCT npedeprupa eAeH MPON3BOJ 3a 00JIEKYBAmHE O
oJlpelieHa To3HaTa TPrOBCKAa Mapka WM OyTUK Mery cuTe Apyru? 30IITO OAPEIeHO IHUIE
moBeke Tmpedepupa eeH HauuH Ha 00JIeKyBamke, Ha TIpUMep, a u30erHyBa JIpyr, KOj MOKeOu

BO MOMEHTOT € U BO TpeHA? [lokpaj KBaIUTETOT HA MPOU3BOJOT IUTO KIMEHTOT, OJTHOCHO

2L Jlparnuesuk, A., (2006), Jlekcukon nosuruuke ekoHomuje, [llkoscka Kmbura, 3arped

22 pamela Miles Homer, Rajeev Batra, (2004), The Situational Impact of Brand Image Beliefs, Journal of
Consumer Pcychology, 14 (3), Lawrenece Erlbaum Associates, Inc., Copyright, 2004

2 Jlyjmosuk, U., (2002), MapkeTHHI-CyBpeMeHa KOHIIENIINja TPXKHILIHOT MOC/IoBama, [1Ikoscka Kibura, 3arped
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MOTPONIYBAYOT PEIIMI Ja IO KyIH, Bp3 HEro BiIWjaaT W JAPYrH (HakTopu, Kako MITO ce

KYJITYPHHUTC, ONMIITCCTBCHUTC, IUYHUTEC U IICUXOJIOIKUTE (l)aKTOpI/I.24

3a ayreTo o]l MapKETHHIOT OJIPEAECHO OJHECYBalb€ Ha MOTPOIIYBAYMTE BOOIILTO CE YILUTE
MpeTcTaByBa ,lipHA KyTHja“. Bo morojaemMuor nen oa pa3BUEHHUTE 3€MjU MApKETHUHIOT MMa
roJIeMO BJIMjaHHE U € He3a00MKOJIMBA aKTUBHOCT HA cUTe GUPMHU, a BOSIHO U GUPMHUTE IITO Ce

3aHUMaBaatT CO MMPOMU3BOJACTBO U Hpoaanc6a Ha MO3HATH TProBCKU IMPOU3BOAM.

Mmuory mnotpebu Moxe Ja OugaT MOTHBH, OJHOCHO MPHUABHKYBAa4M HA YOBEKOBOTO
OJHECYBame, Kako, Ha TpuUMep, MpH OOJIEKyBameTo, Ta 3aToa 3a MapKeTapuTe Ol
UCKJIYYHTEIHA BXXHOCT € Ja ymeaT Jna T'm pa30bepar morpedure Ha KylmyBadHWTe, Kako U
KeIOUTe 3a OApeeH BUA WM MOJEN Ha MOo3HAT OpeHaAupaH MPOU3BOJ WM TPrOBCKa Mapka
mro Tue ja Oapaar Ha maszapotr. [Ipy MOTHUBHpameTO Ha KyMyBayoT, BakHa yjora uma
KBaJUTETOT. [[OMMOT KBamUTET MOXKE Ja ce ynoTpeOM BO KOHTEKCT Ha CHTypHOCTa MpH
yrnotpebara. [loHekoram KBaJIMTETOT O3HAYyBa W HEIITO IITO € M3paboTeHO oJ moceOeH
Matepujan, o0paboTeHO Ha Moce0eH HA4MH, CO BUCOK CTENEH Ha BHUMATEIHOCT M BIIOXKEH
HaIop WUJIM CO pavyHa Mperu3Ha u3padotka. YecTonaTu mOMMOT KBAJIUTET CE JOBEYBa BO BPCKa
CO COUCTHUIIMPAHOCTA, eJIeTaHIijaTa, a TIOHEKOralll U CO JIYKCY30T Ha OJIpEICHUOT MPOU3BOJL
ITO CIIyXH 3a oOjeKkyBame. He e necHo ga ce neduHupa KBaIUTETOT, HO €IHO € CUTYpHO:

KBAJIUTCTOT HE € alICOJIyTHA BCIIMUNHA, TYKY HAIIpOTUB, Taa € pe.]'laTI/IBHa.25

OOWYHO KBaIUTETOT ce AeUHUpa Ha pa3iUyHM HAuMHH, 3aBUCHO OJl OpPHEHTAIMjaTa WU
¢dokycor Ha aedpununmjara. Taka, [lon Ctjyapa, KOHCYATaHT Ha KOMIaHujaTa ,,MeKHHCH",
Benu: ,,He mocrom emHOCTaBHA NedUHHIMjA 32 KBAIUTETOT...KBaqUTETOT € 4YyBCTBO JeKa
HemTo € moao0po o HemTo apyro. Toj, KBAIMTETOT, ceé MEHYBa 3a BpeMe Ha YOBEKOBHOT
KHMBOT, CE€ MEHYBa U O] €/Ha TeHepalja J10 Ipyra, a Ha roJeMo 3aBUCH U 0]l MHOTYOpOjHHUTE

ACIICKTH HAa YOBCYKUTC aKTI/IBHOCTI/I.26

MoTUBOT € eqHa UWHTepecHa KOHCTHUTYIMja INTO HAacTaHyBa KakKO HHTEpakiyja Ha
MICUXOJOMIKAOT H  (PU3MONOIIKUOT TPOIEC BO UYOBEKOBHOT OpraHuM3aMm, Ia 3aroa
MapKETHHTIIKHOT HHTEPEC Ce OTJIeyBa BO TOA Jia C€ OTKPUjaT HAIBOPEIIHUTE PE3yATaTH HA
BHATPEITHUTE TPOIECH, OJHOCHO Jla C€ OTKpHE BHUCTUHCKATa MPUYWHA 3a CHEeNUu(PUIHOTO

OOHCECYBAKC HA ITOCAVMHIMUTC HA IMa3apoT. I/ISBOP Ha MOTHBOT, KaKO IIITO 3HACMEC, € HOTpC6aTa.

24 Stoner, J A. F., (1995), Management, Prentice Hall, Inc., London
% Jyjmosuk, Y., (2002), MapkeTHHI-CyBpeMeHa KOHIIETIINja TPXKHILIHOT MOCIoBamka, [1Ikoncka kmbura, 3arped
26 Stoner, J A. F., (1995), Management, Prentice Hall, Inc., London

19



Maeucmepcku mpyo Anema Toodopoecka

buonomxkure norpebu e HykHO J1a OMIaT 3a70BOJICHU 3a Ja CE OJJBUBA U HaTaMy IIPOLIECOT Ha
pacreme, a IICUXOJOLIKUTE MOXAaT Ja Ce COorlieAyBaal MpeKy JIMYHATA CHUIYpPHOCT,

camojoBepOaTa, FpymHUOT CTaTYC...

4. KapakTepucTUKH HA NOTPOLIYBAYMTE

Kako KapaKTCPpUCTUKN Ha MNOTPOIIYBAYHUTC CC CMCTAaaT AOIrMAaTHU3MOT Ha MNOTPOLIYBAYHTC,
HHUBHHUOT OIIIITCCTBCH KapaKTEp, q)HKCI/IpaHOTO OAHECYBAKLEC Ha MNOTPOLIYBAYUTC U

CTHOLUCHTPU3MOT KaKO OJHECCYBALC HA MMOTPOLIYBAYUTE.

Hmeno, norMatu3Mor ce jehuHupa Kako 0COOMHA Ha JINYHOCTA CO KOja e OJIpelyBa CTEIIEHOT
Ha KOH3€PBAaTUBHOCT, OJTHOCHO HEMPOMEHJIMBOCTA INTO ja MaHU(ECTHpaaT MOTPOIIYyBAYUTE
KOra Ce COOYyBaaT CoO HEMO3HATH, HOBU MH(OPMAIIUH IIITO CE CIIPOTHUBHU BO OJTHOC HA HUBHUTE
yoemyBama. CIpOTUBHO HA IOTMAaTU3MOT € (JICKCHOMITHOCTA, OJJHOCHO OTBOPCHOCTA 332 HOBU

HUCKYCTBaQ, I/ICHp06YBaH>C Ha HOBH IIPOHU3BOAM.

JInyHNTE KapaKTepUCTUKU KaKO BUCOKOJOIMAaTHYHU UMaaT 0I0paHOEH CTaB M CO CaMOTO TOa
U IIaHCa 32 COOUYBaWkE CO HEMO3HATOTO M CO HOBUTE pabOTH UyBCTBYBAaT OIpejesieHa 1032
Ha HECUTYPHOCT U HemlpHujaTHOCT. [Ipu nmpeTcTaByBameTo U MpomolirjaTta Ha HOBU ITPOU3BO/IH,
HUCKOJOIMaTUYHUTE MOTPOILIYBauM K€ MO’KaT IMOJIECHO Jia ja MpUMAaT pekiaMara IITo Ke
UCTaKHYBa TU(EPEHTHH MPEAHOCTU 3a MPOM3BOJIOT, KAKO M KOMIUIETHM MH(pOpPMalUU 3a
yrnoTpebara Ha MPOM3BOJOT. 3a pas3iivKa O HUB, BUCOKOJOIMATUYHUTE MOTPOIIyBauu Ke
OuzaT NonpueMYMBH 3a peKiiaMara BO KOja LEHTap Ha BHMMaHHE € 300pOT aBTOPUTATUBHU
muna. Kaj ronem Opoj orjacu mTo ce HAMEHETH 3a 0BOj BUJI MOTPOIIIYBa4yM, KaKO HOCUTEIH Ha

IOpPaKUTE CC jaByBaaT IIO3HAaTHU U CIIaBHHU .I'II/I‘-IHOCTI/I.27

OmnmITecTBEHHOT KapakTep Ha MOTPOIIYBAYHTE ce 0a3nupa Bp3 CONMOJIOMIKUTE UCTPAXyBamba,
KOM 3a pe3yiaTaT MMaaT HIeHTU(UKaluja U Kiacudukanuja Ha MOEIUHENOT BO MOCEOHU
COLMOKYNITYpPAIHA BHJIOBH/TUIIOBH. OBa € 0coOMHAa Ha JUYHOCTA INTO C€ JBHXKH O]

HAcOYEHOCTa KOH ce0e KOH HACOUYEHOCT KOH ApYyruTe.

27 Piacentini G. Maria, Sally A. Hibbert, Margaret K. Hogg, (2007), Psychology of consumer behavior -executive
summary of the report produced for the office of Fair Trading save xmas camapaign, July 2007
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[ToTpomryBaunTe ITO CE€ HACOYEHH KOH cebe MOBEKE Ce CKIOHHM Ja C€ MOTHHpaar Ha
COIICTBEHUTE CTABOBH M BPEIHOCTU INPH IMPETCTaBYBAKETO HA HOBUTE Mpou3Boau. OBue
MOTPOIyBauu pedepupaar oriacu MTO T UCTAKHYBAAT KapaKTEPUCTUKUTE Ha MPOU3BOIUTE

1 HUBHATa KOPUCHOCT.

[ToTpomryBaunte mMTO c€ HACOYEHHU KOH ApPYyruTe mpedepupaar orjiacu IITO ja UCTaKHYBaaT

OIIITeCTBEHATa MPU(ATIUBOCT U 0100PYBABETO OJ] CTpaHA HAa CPEMHATA.

[lonaramy, ¢UKCHpPaHOTO OJHECYBalb€ Ha MOTPOIIYBAUUTE HE HU3JIEryBa O]l paMKUTE Ha
OIITECTBEHO MNPHUQATIMBOTO OJHECYyBame. [loTpomryBaunte ce TOpAuM Ha CBojara
(buKCcUpaHOCT, OJHOCHO KYITyBame, MOCEIyBame U coOupame Ha crBapure. DukcupaHoTo

MNOTPOUIYBAYKO OJHECYBAKLC € I''TaBHA KaPAKTCPUCTHKA HA KOJ'IGKI_II/IOHE‘,pI/ITe.28

Hexou HUCTpAXYyBaiu HA OJHECYBAKLECTO HA IMOTPOUTYBAUUTEC pa3BUJIC CKaJla HAa CTHOLICHTPU3aM

Ha MOTpOIIYyBAYHUTE, KOja pa3jinKyBa ABa BUJA IOTpOUIyBa4Yu, U Toa:zg

v HeeTHOLEHTPUYHH — MTOTPOLIYBAYH IITO T IpUQaKaaT MPOMU3BOANUTE OJf CTPAHCTBO; U

v' ETHOLECHTPHYHH — MOTPOIIYBAYH IITO HE ' MpudakaaT IPOU3BOIUTE OJf CTPAHCTBO U

npe(pepnpaaT HUCKIIYIYHUTCIIHO AOMAIIHU ITPOU3BOIU.

Ha excnepture 1o MapKeTMHI BHHMAHHETO MM TO TNPUBJIEKYBAaaT ETHOLCHTPUYHHUTE
MOTPOILIYBauH, TaKka IITO BO pEeKJIaMHUTE MOpPaKu ke UCTaKHYBaaT JieKa HEeKOj MPOU3BO/I €, Ha

npumep, ,,l Ipoussenen Bo Makenonuja/I'epmannja®.

28 Hoyer Wayne D., Maclinns Deborah J., (2001), Consumer behavior - second edition, Boston: Houghton Mifflin
Company
2% Hoyer Wayne D., Maclinns Deborah J., (2001), Consumer behavior - second edition, Boston: Houghton Mifflin
Company
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I'maBa 2. MeHayIMeHT Ha OTHOCUTE CO MOTPOUIYBAYMNTE

1. CRM koHuenr

be3 pasnuka Ha mpupojara Ha MOTPOIIYBAYHMTE, MPOU3BOJIUTE M YCIYTUTE, HAj3HAYAJHO
npamame 32 MapKeTHHT-MEHAlIepUTe € Kako J1a ce M3rpajaT, Jla pa3BHjaT U Ja HeryBaar
OJTHOCH €O TIOTpolryBauuTe. TOKMy OBa € 3a/iaya Ha CHCTEMOT 32 MCHALIUPAhE HA OJIHOCUTE

co notpomryBauute (CRM).

MapKeTHHIOT Ha OJIHOCH MOKe Ja ce AeduHupa kako (opMa Ha MAPKETHHI PAa3BHEH KaKO
JTMPEKTEH OATOBOpP Ha MapKETHHT-HANOPOT (POKyCHpaH Ha 3a/I0BOJYBAIE W 33JpPKyBambe Ha
noTpouryBadnte. Bo nmpakTukaTa, MapKeTHHTOT Ha OJHOCH CE Pa3IMKyBa oA Apyrute Gpopmu
Ha MapKeTUHI IO Toa IITO ja Mperno3HaBa JOJrOpoYyHaTa BPEIHOCT HAa OJHOCHUTE CO

TIOTPOIIYBAYHTE | ja 300raTyBa KOMyHHKAIjaTa NPeKy IPOMOTHBHH M HPOJAKHU mopaku.

Bo paBBOjOT Ha CTpaTeFI/Ija Ha OJHOCHU, MAPKETHUHI-MCHAIICPOT CE€ COOYYyBa CO CJICIHUBC

3amaun:!

v UnentndukyBame Ha KIYYHUTE MOTPOIIYBAYH, OHIEjKU TOKMY CO HHB, OCOOEHO BO

panute (a3u, MOXKe Ja ce pa3BujaT MPoPUTAOUIIHU U JOJITOPOUYHU OHOCH;

v' VIBpayBame Ha KIMEHTHTE IITO CaKaaT Jia M3rpajaT OJAHOCH CO IpeTIpHjaTheTo; Mako
€ OYUTIJICTHO JIa C€ MPETIOCTABH JeKa MOTPOITYBAYUTE K€ UMaaT MPUI00UBKH O] OBA,
peallHoOCTa € JIeKa He CUTE MOTPOIIYyBayu CakaaT HEIITO MOBEKe O] jacHa MpOJaKHA
TpaHcakija. HopmaiiHo, mpu4rHa 3a oBa € TOa IITO MAapKETUHTOT Ha oJHOcH Oapa
BIIO)KYBama BpeMe U TPy OJ JABeTe cTpaHu. Mako mpernpujatujata Moxkar na oumar
MOATOTBEHHU J1a TO CTOpaT TOa, HE 3HAYU JeKa W MOTPOIIYBAYUTE C€ MOATOTBEHU HA

nucrara moCBCTCHOCT,

%0 Fornicatell, C., Weinerfelt, B., (1987), Defensive marketing strategy by customer complaint management : a
theoretical analysis, Journal of Marketing Research, November, 1987
31 Berry, Leonard, (1983), Relationship Marketing, American Marketing Association, Chicago
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v

Kareropuzanuja Ha TOTpPONIyBauYMTE BO OJHOC HAa HUBHUOT CETAllleH U WUJCH

MOTEHIIN]al;
JleTalHU UCTIUTYBama Ha OUEKyBambarTa 3a CEKOj CETMCHT;

WnentudpukyBame Ha MOONM30K, moedukaceH M monpopuTaOMiieH HAauuH Ha KOj

NPETHPUjaTHETO U TOTPOIIYBAUYUTE MOXKAT J1a paboTat 3aeaHo;

[TocTurHyBame cepuja MaldM HalpeayBama Ha IOYETOKOT, a II0TOA IIOCTEHNEHO

3ajaKHYBamb€ HA OJJHOCUTE.

Bo PAaMKUTC Ha OBHUC 3aJa4u, HCTO TaKa IIOCTOH HOTpe6a Ja CC pa3MUCIM 3a HAYMHOT Ha KOj

MNOTpOUIYBAYUTE MOXKAT a 6I/I,Z[3.T MCHAIIUpaHHu. Bo OBOj IIo1JICH, 3HaqajHH CC IIpaliamara:

Konky nobpo mpernpujaTuero ja mo3HaBa NHocTojHaTa 0a3a Ha morpomryBauu? Komky e

KBaJINTETHA 0a3aTta U KOJIKY 1oOpo ce MmeHanupa co Hea? Lllto Tpeba na ce HampaBu BO UIHUHA

BO HAcoKa Ha Hej3uHO noao0po uckopuctyBame? Llto apyro Tpeba aa 3Hae mpeTIpHjaTHETO

3a HOTpOH_IYBa‘II/ITC? Kaxko moxe Ja 6I/IIL6 IIOCTHUI'HATO TOB.?32

YiiTe Ha caMHOT HOYETOK Ha pasBoj Ha CTpaTeFI/Ija Ha OAHOCH CO NOTPOLITYBAYHUTEC, MAPKCTHUHT -

MCHaAIICPOT Tpe6a Ja o Ipu3Hac (l)aKTOT JACKa pas3IM4YHU IMOTPOIIYBa4u HMAAT Ppa3JINYHU

OueKyBamwa ITO ke OujaT pedaekTupaHy BO HAYMHUTE Ha KOM K€ c€ Pa3BHUBAaaT OJHOCHUTE.

CaMHOT TIpOIIec Ha Pa3Boj HAa OBOj BHJI CTPATETHja Ce COCTOM O] CIETHHUBE TIET YEKOPH:

1)

2)

3)

4)

5)

AHanu3a Ha Ja30T Mel'y OCTOJHOTO U IMOCAKYBaHOTO OJIHECYBAHE;
YTBpayBame Ha aKTUBHOCTUTE IITO Tpeba J1a ce Halpasar 3a Jia ce 3aTBOPH TOj jas;

@dopMmynupame NporpaMa Ha I[OBOJHOCTH INTO T'M 3aJ0BOJNyBaaT IMOTPEOUTE Ha
MOTPOLIYBA4YNUTE BO PAMKUTE Ha CETMEHTOT, a K€ OMJaT MOAPENEHU BO PEAOCIIE] ITO

ke ja oJjpa3yBa HUBHATa BaXKHOCT;

(DOpMy.TII/IpaH:C IJIaH Ha KOMYHI/IKaI_[I/Ija 3a MO,Z[I/I(I)I/ILII/IpaH)C Ha OJHCCYBAKLCTO Ha

LEJIHUTE IPYNHU NOTPOIIYBayH;

Crneneme Ha mnepdopMaHCUTE U, JOKOJKY € MOTpeOHO, MPOMEHa Ha IOCTOjHATa

cTpaTeruja.

% Gilligan, C., Richard, M.S. Wilson, (2003), Strategic marketing planning, Houghton Mifflin Company, Boston
3 Gilligan, C., Richard, M.S. Wilson, (2003), Strategic marketing planning, Houghton Mifflin Company, Boston
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BocnoctaByBameTo Ha OBOj cHCTEM Oapa aHTa)KUPAHOCT Ha CUTE CEKTOPH BO MPETIIPHjaTUETO
IITO C€ MOBP3aHU o noTpolryBaunte. CrpoBeieHaTa cTpaTerija Moxe Ja ce O4eKyBa J1a Oujie
edeKTHBHA caMo JIOKOJIKY BpabOTeHHTE, MPOIIECUTE U TeXHOJoryujaTa paboTaTr BO CUHEpTHja

BO HAaCOKa Ha 3rojicMyBambL< HA HpO(bI/ITa6I/IJ'IHOCTa " HaMallyBalkb€ Ha OIICPATHBHHUTE TPOIIOILH.

Croopen Jlujam Angej (Liam Alvey), MapkeTHHroT Ha OJHOCH MOKE [1a C€ MPUMEHH KOora
MOCTOM TEKOBHA jKelnba 3a TPOM3BOJOT WM yClyraTa W aJITEPHATHBHH KOHKYPEHTCKU

IIPOMU3BOJM BP3 OCHOBA HAa KOW IMOTPOIITYBAYOT MOKC a HAIIpaBH I/I36Op.34

dopuukaren u Bepuepdenr (Fornicatell and Wernerfelt) ro kopucrar Tepmunor nedan3uBeH
MapKETHHT 3a MPUCTAIOT YHja el € 3aJp)KyBarbe Ha IIOCTOJHUTE MOTPOILIYBAYH U OAPIKYBaHE
Ha HHUBHATa JojanHOCT. [locTojar JBEe KOMIIOHEHTH Ha Je(aH3UBHHUOT MAapKETUHI —
3roJIEMyBambe¢ Ha 3aJ0BOJICTBOTO HA IMOTPOLIYBAYMTE M 3roJeMyBambe Ha Oapuepure 3a
npedpiame. Hacipotu Hero, opaH3MBHUOT MAapKETUHT € HACOYCH KOH NPUI00MBambe HOBU
MOTPOIIYBAa4YM M 3rOJIEMyBambe Ha (PPEKBEHTHOCTa Ha KYNYBameTO Ha IOTPOIIYBAYHUTE.
JlehaH3MBHUOT MapKeTHHI ce (OKycMpa Ha HaMalyBamkbe WIH YIpaByBame CO
HE3aJI0BOJICTBOTO Ha TIOCTOJHHUTE TIOTPOLIYBauH, 10JeKa 0()aH3UBHUOT KOH ,,0CII0001yBame"

Ha HEe3aJ0BOJHKTE TIOTPONIYBAYM U HUBHA 3aMeHa CO HOBH. >

Co pa3BOjOT HAa HMHTEPHETOT, COIMjAJIHUTE KaHAM Ha KOMYHHKAaIlMja U MOOHIHUTE
m1aTGopMHu, MApKETUHIOT Ha OJHOCH MPOAOJDKYBa Ja CE€ pa3BUBa CO 3aCHIIEHO TEMIIO.
Herosara npumMeHa e ojecHeTa co co)TBEpPH ILITO OBO3MOXKYBaaT CIIEJCHE U aHATU3Upambe Ha
cute npedepeHIr, BKYCOBH, aKTHBHOCTH, Jomarama, KPUTUKU U Tmomnaku. Kaj BeO-
aruTMKaIuuTe, MPoQHUIOT Ha KYMyBauyoT MOXE Ja C€ CO37ajJe MPEKy HEroBOTO OHIAajH-
KynyBame 0J] BeO-cTpanuiiata. OBue HHQpOpMaIMK IIOHATaMy MOKAT Jla C€ UCKOPUCTAT 3a Ja
ce YTBpIY KOU O MOXKeJe /1a OuaT HeroBUTe MpeEPEeHIINN BO IPYTH KaTETOPUH, a OToa J1a
UM Ce JIOCTaBaT MOHYIW MPEKy BKPCTEHA Mpojax0a, W-Mejll Mpermopaku U JIPYrH KaHalu.
Ilenta e Haorame, MPUBIEKYBakbe W MPUI0OMBAaEke HOBH TMOTPOIIYBAdH, 3aJpKyBame Ha
MOCTOJHUTE, TMPUMaMyBamke Ha TOTPOIIYBAYUTE Ja C€ HaBpakaaT Ha TMPOU3BOJOT H

HaMaJTyBake Ha TPOIIONHTE 332 MAPKETHHT U ycryTH.

34 Leonard, B., (1983), Relationship Marketing, American Marketing Association, Chicago
3% Fornicatell, C. and Weinerfelt, B., (1987), Defensive marketing strategy by customer complaint management:
a theoretical analysis, Journal of Marketing Research, November, 1987.
% Fornicatell, C. and Weinerfelt, B., (1987), Defensive marketing strategy by customer complaint management:
a theoretical analysis, Journal of Marketing Research, November, 1987
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2. KapakTtepucTHKH HA OJMCKHOT OJHOC CO MOTPOLLYBAYUTe

Kaj MApKCTHHIOT Ha OJHOCH HOCTOjaT JABa IIpUHIOUIIA: 3aA0BOJICTBO M 3aJipKyBamkb€ Ha

MOTPOIYBAYHUTE.

MapKeTHHIOT Ha OJHOCH C€ 3aCHOBa Bp3 KOMYHHUKallMja M 33J0BOJIyBalk€ Ha Oapamara Ha
MIOCTOJHUTE TOTPOIIYBAauYM MPEKy pa3MeHa MTO ke Oujae oA 3aeiHMYKa KOPUCT M Koja
YeCcTONaTH BKJIy4yBa J103B0JjIa 3a KOHTAKT OJ] CTpaHa Ha MOTPOLIYBayOT IPEKy T.H. ,,CUCTEM Ha

m6op.3’

Co ocobeHo BHUMaHKE Ha 33JOBOJICTBOTO Ha MOTPOIIYBAYUTEe, pellaTUBHATA IIEHA U KBAJIUTET
Ha TPOU3BOAWTE W YCIYTHTE IMPOU3BEACHHM W TMPOAANEHU OJf CTpaHa Ha MPETIPHjaTHETO
napajesHo CO yciyrara J0 HOTpOIIyBauuTe, c€ OHUE (PAaKTOpPHU IUTO IO JETEPMUHUpPAAT
M3HOCOT Ha mpojaxbara BO OJHOC HA KOHKYpeHTHTE. Mako cerMeHTHUTe TapreTUpaHH CO
MOMOIII Ha MApKETUHIOT HAa OJHOCH MOXKaT Jaa OujgaT ToJeMH, KOMYyHHKAlfjata |
MMOCBETEHOCTA Ha MOTPOLIYBAYOT OCTaHyBa HAa MTOBUCOKO HUBO OJ1 Kaj AUPEKTHUOT MAPKETHHT,

HO MMa ImomMaj HOTeHI_[I/IjaJ'I 3a TCHCpUPALC HOBU UCH.

Brop xiyueH NpuHIMI HAa MAapKETUHIOT HAa OJHOCH € 3a/p)KyBamke Ha NOTPOLIYBAauYHUTE CO
IIOMOIII Ha pa3HH CPEJCTBA U MPAKTUKU IITO UMAAT 1l 1a 00e30e1aT OBTOPHO KYIyBamke Ha
IIOCTOJHATE MOTPOLIYBau4M IMpeKy MoJ00pO 3aJ0BONYBamke Ha HUBHUTE Oapama O]
KOHKypeHTuTe. OBaa TEXHHKa JEHEC Ce€ KOPUCTH Kako CpeJICTBO 3a OallaHCHpame Ha
MOTEHIMjaJTHUTE MOTPOIIYBAa4d M MOXHOCTH CO IOCTOJHUTE IMOTPOLIYyBaYM BO IeJITa 3a

MaKCHMHU3Upame Ha mpodutot.*

HNako MapKkeTHHrOT Ha OJHOCH WMa 3HA4YajHO BIMjaHUE BP3 MAPKETHUHT-PAa3MUCITYBAHETO U
HAYMHHUTE HAa KOW MPETIPHjaTHETO KOMYHHIMPA CO TIOTPONTYBAuUTE, CEeIaK He Tpeba aa ce
cdharu kako 1en cama 3a cebe. Hamecto T0a, MapKeTHHT-MEHAIEpOT Tpeba 1a pa3MUCIH 3a
HAYMHHUTE Ha KOU OJHOCHUTE MOXKAaT KOHTHHYHMPAHO Ja C€ YHampeaaT MpeKy MPOaKTUBHO
MEHaUpame — MoA00pO yIpaByBame cO Oa3uTe Ha MOAATOIH, TOS(HEKTHUBHO TapreTUPamHEe U
MOTOJIEM TIPOCTOP 34 ,,eJIeH Ha efeH MapkeTuHr. [loTpedara 3a mpoakTUBEH MEHAIMEHT Ha

OJIHOCH, WCTO Taka, OWja WCTaKHaTa BO CTyJWja Ha KOJENOT 3a MEHAUMEHT ,, AIpui

37 Gale, B.T., Chapman., R.W., (1994), Managing Customer Value: Creating Quality and Service That Customers
Can See, New York: Free Press.
% Gordon, lan, (1999), Relationship Marketing: New Strategies, Techniques and Technologies to Win the
Customers You Want and Keep Them Forever, John Wiley and Sons Publishers, South Dakota
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(Ashridge) (1993), kaae mro craHyBa 300p 3a IPUYMHKUTE IOPAIX KOH MPETIpUjaTHjaTa Tydart
notpouryBaud. HajBaxHHOT ¢akTop 3a oBa cropena cTyaujata Ouna mHaudepeHTHocTa Ha
MPETIPUjaTHETO, OMUINIaHA KaKO HEYCIIeX Ha MEHAIIepUTE Jia COpabOoTyBaaT JOBOJIHO OJHCKY
CO TMOTPOIIYBAa4YHMTE, HEYCIIEX 3a pEIOBHa KOMYHHKAallMja W pa3BOj Ha CTaB BO KOj
MOTPOIIYBAYUTE CE YYBCTBYBAaT Jieka He ce caTeru cepuosHo. [Tokpaj nunaudepeHTHocTa Ha
mpeTnpujaTueTo mTo omndaka 68 %, Apyr BaxkeH (HakTop € He3aI0BOJICTBOTO O MPOU3BOAOT
co 14 %. [Topanu oBa, HO | MOpPaJ¥ MOHYACHUTE TIOHUCKH IICHU O] CTpaHa Ha KOHKYPEHTUTE
(9 %), Ha3HAYyBaKETO HOB MEHAIIEP IIITO KMa BOCIIOCTABEHH OJJHOCH CO Jpyru cHadmyBadn (5
%), peanokamuja (3 %) u mpomact (1 %), moOTpoIlIyBauynuTe T'M MPEKUHAIEC OIHOCHTE CO

npernpujatuero.

3. CRM cuHUMp HA BPEAHOCTH

MHory aBTOpH Ce 3aHMMaBaJjie CO UCTPaXKyBambe Ha MOTPOIIYBAYUTE, CO IIEJI /1A CE YTBPAU KaKo
MOTPOIIYBAYMTE CE OTydyBaaT 3a OJpeNeH Mpou3Box wim yciyra. OAroBopor € nexa
MOTPOLIYBAauYUTE IO M30MpaaT OHOj MOHYAyBad IITO MOXeE Ja UM 00e30eau Hajroiema
BpenHocT. Tue gopMupaar oyekyBama 3a BPEAHOCTa U CE€ OJTHECYBAaT COIJIACHO CO TOA, IO
IITO ja cropeayBaaT JoOueHaTa cO O4YeKyBaHATa BPEIHOCT, IITO BIKMjae BP3 CTEMEHOT Ha

HUBHATa caTHC(AKIN]a K MOKHOCT 33 TIOBTOPHO KyTTyBabe. *°

Kpeupamero Ha BpeJHOCTa € BayKHO 3a CUTE ITa3apHO OPUEHTUPAHU KOMITAHWU OuJejku co Toa
ce IIOCTUTHYBa IIOrOJIEM CTENEH Ha caThc(aknMja Ha MOTpollyBaduTe. ,.Bpeanocra 3a
MOTPOIIYBAUYUTE € UCXOJ OJ MPOIECOT KOJIITO 3all0YyHyBa CO JEJIOBHATa CTpaTeruja, Koja e
BTEMelNieHa Ha Jmaboko pasdupame Ha moTpebure Ha motpoiryBauute. CriocobHOCTa 32
UCIIOpauyBamke Ha BPEJHOCTa 3a MOTPOLIyBAauMTE Mopa JAa Oujae MOTHBATOp Ha CHUTE
MPOW3BOJHU W WHBECTHIIMCKH OJUTYyKM BO KOMITaHWjaTa. lcmopauyBameTo CymnmepuopHHU
BPEHOCTH TOJpaz0upa JAOMHUHALIMja HA TO3UTHUBHATa KOPHUCHOCT 3a MOTPOIIYBAauyUTE BO

criopeda co HOHy/IaTa oJl CTpaHa Ha KOHKYPEHTCKHTE peTnpujaTuja. 4t

3% Gilligan, C., Richard, M.S. Wilson, (2003), Strategic marketing planning, Houghton Mifflin Company, Boston
40 Kotler Philip, Armstrong Gary, (2001), Principles of Marketing, 9" edition, Prentice Hall, London
41 Kotler Philip, Armstrong Gary, (2001), Principles of Marketing, 9" edition, Prentice Hall, London
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Kora 30opyBame 3a Kpewpame Ha BpPEIHOCTAa, MOpa Jia Ce TPrHE OJ IMOTpeOUTe U OJ
OYEKyBamaTa Ha NOTPOIIyBauuTe, OWICJKM caMO MpPEeKy HUBHOTO WACHTH(PUKYBAWmE WU
NpeABUYBAbE MOXE Jla Ce IUIAHMpAaaT aKTHBHOCTH IITO CE MOBP3aHH 3a IMOCTUTHYBAHbE
COOJIBETEH KBAJIHMTET U cartucdakimja. TOKMy 0] OBaa MPHYMHA € MOTPEOHO Ja ce BpIIaT
PEIOBHU UCTPaXKyBama CO IMITO OM ce MPOBEPHJI CTEIICHOT Ha caTHC(akiuja ol TOCTOJHUTE
ycayru. buziejku odekyBamara Ha MOTPOLIYBAYUTE YECTONATU CE€ CKPUCHH M IPOMEHJIMBH,
noTpeOHO € 1a OMaaT MOTTUKHATH, [IOHEKOTAlll ¥ CO MHAMPEKTHH Ipalliamba, 3a a T'H MOKaXaT
CBOUTE JKEJIOM W MHTEPECH 3a OIpe/eH BHI ycayru. [IpuOupamero Ha THe HHDOpManuu Ou
Tpebaso a ce BPIIHM YeCTo, Ha HAUYWH IITO HE MOPA Jia UCKaXKyBa MPErojieMu CPEICTBA, KaKo,
Ha MMpUMCEp, CO KapTHUiKa CO KOMCHTApH LITO Tp€6a Ja ' MOIIOJIHAT MOTPOITYBAYUTEC WA
KOMEHTapH IITO K€ I'M 3alMIIyBaar BpadoTeHuTe. MHOTY € Ba)KHO OBHE MH(POPMAIHH J1a ce

npuOHpaaT peloBHO OUJICJKU caMmaTa BPEIHOCT € MPOMEHIINBA KaTeropuja.
Ilpoyec na oopedysarwe Ha epednocma

Z[OKOJ'IKy KOMHaHI/IjaTa CaKa 1a pa3BUC CYIICpHUOpHA IIOHYAA, MOpa Aa IMOYHE O TOAa Ja MOKC
Aa YTBpAU HITO € BPCAHOCT 3a IMOTPOIIYBAYUTE. EnunctBeHo Taka Ke MOXKe Ja ja 11(0): 4721041

yciyraTa mTo ke 00e30e11 1a ce 3a/10BoJIaT MOTPEOUTE Ha MOTPOIIYBAYHUTE.

[lonaramy ce yTBpIayBa Koja OJ INOCaKyBaHUTE BpPEIHOCTH € Haj3HauajHa OJl acCHeKT Ha
MOTPOIIYBAYUTE, T1a KOJIKY KOMITaHHjaTa € 100pa BO MCIIOPAvYyBamETO Ha TAKBATa BPEIHOCT,
[0 IITO cleAyBa HaOJbyIyBameTO MOpPaAM INTO KOMIaHWjaTa € ciaba win go0pa BO
o0e30enyBameTo Ha BpenHoctuTe. Bo mociennara ¢asa ce corienyBaaT MOTEHIMjaTHUTE
BpPCAHOCTH 3a MOTPOIIYBAYHUTC BO I/II[HI/IHa.42 KomnaaunTe mITo TH I/I)IGHTI/I(bI/IKYBaaT
BPETHOCTUTE 3a MOTPOUIYBAYMTE M YCIIEBAaaT HA COOJABETEH HAYMH Jla OATOBOPAT Ha HUB,

CTCKHYBA4T KOHKYPCHTCKA (I[I/ICTI/IHKTI/IBHa) KOHKYPCHTHOCT Ha I1a3apoT.

[Ipu yTBpmyBame Ha BpemHOCTa 3a TOTPOIIYBAYMTE, MHOTY € BaXXHO W Jia Ce€ Ofpeaar
CEerMEHTHUTE HITO MPETCTaByBaar IielHa rPyIa, OTHOCHO MPEIMET Ha UHTEpPEeCUpame, Kako U Ja
ce oJpenaT yCIelnTH! KOMITAaHUH IIITO UMaaT KPEUPAHO BPEIHOCT 3a TAKBUTE CETMEHTH MPEKY
oenumapkuHT (benchmarking), oJHOCHO Ja ce oJpear KOMIIaHWja BO OJpeJieHa TpaHKa WA
rpymnaiyja cropea HajIo0pHoT Pe3yiITar 1Mo KpeupaHa BPEAHOCT 3a CEKOE CBOjCTBO Ha yClIyTra

HJIN IIPOU3BO/I, KOU CO TOA CTAHYBAaT CTaHAApJ UJIIK MCPUJIO 3a COBPIICHCTBO.

42 Kotler Philip, Armstrong Gary, (2001), Principles of Marketing, 9" edition, Prentice Hall, London
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On rnepumiTe Ha MOTPOUIYBAYOT, MCIIOpaYaHaTa BPEAHOCT CTaHyBa JOOMEHA BPEIHOCT M Ce
neguHUpa Kako pa3iinka Mery BKYITHO OYEKyBaHATa BPEIHOCT, OJ1 €lHa CTPaHa, U BKYITHUTE
TPOLIOLHM IITO TM UMaj NOTPOLIYBAYOT MU 0apameTo, KyIyBambe U KOPUCTEHE HA YCIIyrara,

O]l Apyra CTpaHa.

[Tosnarnor ekonomuct Majkin Iloprep nmpemnoxxun cuapup Ha BpenHoctu (Value chain) co
1IeN Ja ce UACHTH(PHUKYBAaT KIyYHUTE aKTUBHOCTH Ha KOMITAHUjaTa CO IITO O Ce HaMaJIUie
Tpomonure, O ce co3fgalia MorojemMa BPEIHOCT 3a MOTPOILIYBaYMTE M OM c€ MOCTUTHANA
MocakyBaHaTa KOHKYPEHTCKa mpemHocT. llenta Ha cekoja KOMIIaHWja € Jla ja 3roJieMu
UCIIOpayaHaTa BPEJHOCT | Jla OCTBApH JOIOJHUTEIHA BPSTHOCT 32 MOTPOIIYBaYUTE, a CO TOA

¥ 11a ja mpuio6ue HUBHATA 0BepOa 1 J1ojarHocT.

3amaua Ha KOMIAHWjaTa € Ja I'M HCOUTa TPOUIOUUTE U MepdOpMaHCUTE BO CEKOja Of
aKTUBHOCTHUTE CO KOM CE€ KpeHpa BPEIHOCTA 3a IMOTPOILIYyBauYNUTE U BOEIHO Aa Oapa HAUMHU Aa
ja ynanpenu. KoMrianujata Bo Bpcka co 0Ba MOpa Jia TH TIPOIICHH U KOHKYPEHTCKUTE TPOIIONHN
1 nepdhopMaHCH KaKo TOYKa 3a cropeada cropes Koja Ke I CopeayBa COICTBEHUTE TPOLIOLHU

u niepdhopMaHCH.

JIoKONKYy KOMMaHHjaTa BO Toa € MoaoOpa OJ APYruTe, TOraml IMocelyBa KOHKYPEHTCKa
MIPETHOCT 3a ITO KOHEYEH Cy[ JIaBaaT MOTPOITYyBaYNTe Ha Ma3apoT. EneH ox Hajmo3HaTHTE
cunyupu Ha BpenHocta € CRM (Customer Relation Management), 3a koj ke ctaHe 300p

IIoaoIHa.

KoHIeNTOT Ha cosBe3Me Ha BpeHocTa ro gpopmymupane P. Hopman u P. Pamupes.** Cropen
HUB, CTpaTerucKara aHajau3a 3a KOja € MMaHEHTEH KOHKYPEHTCKHUOT IpHCTal Mopa Ja ce
(dokycupa Ha Kpeupame Ha LEJOKYITHUOT CUCTEM (COSBE31e) Ha BPEAHOCTH BO KOj MOpa Jia
OuzaT BKIIY4€HH, TIOKpaj KOMIIaHUjaTa, U CHablyBauuTe, TUCTpuOyTepure u Ap. Tue ucto raka
MMaaT CBOj CHHIIMP Ha BPEAHOCTH CO INTO KOHKYPEHTCKaTa MPEJHOCT CTaHyBa CHCTEM Ha

Mel'"yceGHo 3aBUCHU aKTUBHOCTH, 4 HC HA ITIOCANHCYHU BPCKH.

Bpckute mMefy akTUBHOCTUTE ce Oa3upaHy Bp3 MapKETUHT-OJTHOCUTE HA CUTE Ma3apHHU aKTepU
WIM YYECHMIM, CIOPEAYyBajKku TM e(QEeKTUTe W TPOLIOUUTE 3a NepPOpMaHCUTE Ha THE

AKTHUBHOCTH.

43 Groucutt Jonathan, Leadley Peter, Forsyth Patrick, (2004), Marketing: Essential principles, new realities,
London: Kogan Page
4 Groucutt Jonathan, Leadley Peter, Forsyth Patrick, (2004), Marketing: Essential principles, new realities,
London: Kogan Page
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Bo cosBe3aueTo Ha BpeIHOCTH c€ pa3MKyBaaT /1Ba Buja Bpcku. IHTepHU, Kou ce ogHecyBaaT
Ha aKTUBHOCTUTE BO PaMKHUTE Ha WUCT CHUHIMpP HA BPEAHOCTHU, HO HA pa3IMYHU HHUBOA Ha
yIpaByBame€ BO KOMIIaHMjaTa. EKCTepHUTE BpPCKM ce Mely pa3iMyHu Ma3apHU akKTepu

(y4ecHUIIN) BO COSBE3IUETO (CHCTEMOT) Ha BPEIHOCTH.

,00e30elyBatheTO0 BHUCOK KBAJIUTET U CYyINEpHOpHA YCIyra Ha IOTPOIIYyBayUTE Ce

IIPETIOCTaByBa KOra KOMIIAHM]aTa ja Ma IpeIBHJL CBOjaTa KpajHa MucHja.*

Pe3ynrar Ha ycrenHoTo Kpeupame 1 HCIIOpavyBame CylepuopHa BPEAHOCT ce MaHupectupa
CO BHCOK CTETEH Ha 3aJI0BOJICTBO M JIOJaJTHOCT HA MOTPOIIYBa4OT. MHOTY aBTOpH BepyBaaT
JIeKa 32 BOBEAYBAaWETO CYNEPUOPHHU BPEIHOCTH Ha YCIIyraTa HEOIXOJHO € KOPUCTEHETO Ha
HEKOM O] CJEIHHUBE METOJU: Kpeupame IOMOJIHHUTENHA BPEIHOCT, 00yKa Ha KaJpUTe BO
MpUMEeHa Ha UWHTEpHaTa TEXHHKAa 3a Mepeme Ha caruchakiujaTa Ha MOTPOIIYBayoOT,
OJIP’KYBame TIOCTOjaH! KOHTAKTH CO MOTPOIYBaYUTE MPEKY MPOTrpaMy 3a HarpayBame Ja ce

CTUMYJIHPaaT MOTPOIIYBAYUTE U J1a ce GOPMHUpPAAT CTPATErUCKU ATHjaHCH U MapTHepcTBa. o

4. OcHoBHa cTpyKTypa Ha CRM

CoBpemennot koHuent Ha CRM ce noBp3yBa 3a pa3BojoT Ha HHPOPMATHUKUTE TEXHOJIIOTUU U
€ TMoJApXaH CO COOABETHM COQTBEPCKU peELIeHH]ja HAa ONEPaTUBEH, AHAIUTHYKU MU

copabotarnuky CRM.*
1. OnepaTtuBeH: OCHOBHHM OM3HHUC-TIpOIECH (MAPKETHHT, POAaXk0a, yCIyru);

2. AHaTUTUYKH: TOJJIPIIKA BO aHaIW3aTa Ha OJHECYBAWETO HA IOTPOIITYBAYUTE W

BOBe/lyBame (pn1030¢Hja U TEXHOIOMIKO padoTemhe; U

3. COpa6OTHI/I‘-IKI/II OBO3MOXYBa KOHTAKT CO IHOTPOIIYBAYHUTC IIPCKY TCJ'IC(I)OH, (I)aKC,

HUHTCPHET, IOIITAa U CJIIMYHO.

4 Groucutt Jonathan, Leadley Peter, Forsyth Patrick, (2004), Marketing: Essential principles, new realities,

London: Kogan Page

46 Groucutt Jonathan, Leadley Peter, Forsyth Patrick, (2004), Marketing: Essential principles, new realities,

London: Kogan Page

47 Gilligan, C., Richard, M.S. Wilson, (2003), Strategic marketing planning, Houghton Mifflin Company, Boston
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OnepatuBauor CRM 0BO3MOKyBa pa3MeHa Ha MOJATOLM 3a KYIyBauyoT MeEly pa3Iu4HHUTE
CEKTOpHW BO KOMMaHMjaTa. 3amavara Ha ornepatuBHHOT CRM e cekojaHeBHA KOMYHUKAIIH]ja CO
KIIMEHTHUTE, KaKo U cobupame, CKIaJaupame, 00padoTka, HHTEpPIIPETalllja U U3BECTYBAkHE BO

BpPCKa CO KYITyBauuTe.

Ananmutnyknor CRM He € BO JUPEKTEH KOHTAaKT cO KiIueHTuTe. AHamuTthuuknor CRM
00paboTyBa MoAATOIM COOpPAHH CO MOMOII Ha OMEPATHBHUOT U copaboTHHIKNOT CRM u Bp3
0a3za Ha THE pe3ylTaTH, TeHepHupa OJIYKH W CTpATeTWH, HATAMOIIHHU IUIAHUpamka Ha
MapKETUHIIKUTE aKTUBHOCTHU, KAaKO W COCTaBYBam€ MEPCOHAIM3HPAHU IMOHYIU 3a CEKOj

KJIIMCHT.

Copaboranuknor CRM noapazOupa uHTepakipja Mer'y KOMIaHUUTE U KYITyBayUTe, OJJHOCHO
Koslabopaliyja co KynyBaulTe M KOMYHHKAIMja CO HUB IPEKy Tesie(OH, U-Meji, aliIuKaIuHm,

KOPUCHHUYKU CCPBUCHU U CIIMYHO.

OcHnoBa Ha cekoj CRM pemieHne € f1a NOCTOM €IUHCTBEH IOTJIEA Ha HOTpouryBauuTe. Toa

3HA4YM JCKa CUTC ITOAATOLHU 3a IIOTPOIIYBAYUTEC CC HaorlaaT Ha €IHO MCCTO, 10JJ€Ka KOMITAHUUTEC

pa60TaT Ha HUBHOTO co61/1paH>e " HaArpagyBamE HA OpTraHU3UupaH U CIMHCTBCH Ha‘II/IH.48

8 Gilligan, C., Richard, M.S. Wilson, (2003), Strategic marketing planning, Houghton Mifflin Company, Boston
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I'naBa 3. Baujanuero Ha OpeHJA0T BP3 CBECTA HA MOTPOUIYBAYOT

1. 3HaYem-€TO HA BpPEIHOCTA HA OPEHIO0T 32 MOTPOITYBA4O0T

Bpennocra Ha OpeHIIOT € IBUTATEN HAa MHTEpaKIjaTa Mel'y KOMITaHHjaTa ¥ TIOTPOIIyBavHTeE.
[TocrojanaTta BU3yenHa KOMyHHKaIMja CO MOTPOIIYBAYMTE ja MPEIN3BUKYBa HUBHATA EMOILIN]a
KOoH OpeHnoT. [TocTojaHOTO UCTaKHYBaWkE HA aTPpHOYTUTE HA OPSHIOT JJIA00KO ce BPeKyBaaT
BO IOTPOIITyBavKara nepuenmnuja. KoMmnanuute mro cakaar Jia ja mpeIu3BUKaaT pa3jiuKara BO
HCKYCTBOTO Ha IMOTPOIIYyBavoT Tpeba J1a paboTar Ha U3HAOTame M (PUKCUPAE Ha HATTOPUTE 32

MHOBAIIMja BO HCKYCTBOTO CO pe)OKyCHpare Ha HUBHHOT JeJI0BEH MOJeN 1 Ha 6pennoT.*

[Tonaramy, WMajKu TIpeIBH] JCKa OPEHAOT MPETCTaByBa TPaeH MMOT HA KOMITAHHHTE, BO
HAjTOJIEMHOT Opoj ciaydau OpEHIOT € TMOBPEACH W OJ Ieara IajeTa Ha TPOWU3BOIU U
MOCTPOEHUja Ha KoMmmaHujaTa. V3BpIIHKOT nupekTop Ha ,,MekmoHanac™ ja MOTBPAWI OBaa
Te3a U3jaByBajKu JIeKa Kora LeaHoT (U3NYKH UMOT Ha OBa KOMITaHUja 61 OWJI YHUILITEH, MHOTY
JeCHO OM MOXeN Ja M03ajMu Mapd M MHOTY Op30 Ou ro OOHOBWJI HEIHOT MMOT, CaMoO
Oylaroapejku Ha BPEIHOCTAa Ha UMETO Ha OpeHaoT ,,MekaoHanac*. 3aa cekoj cuiieH OpeHs
CTOHM IIeJIa apMHja O] JIOjaTHU MOTPOIIYBaud, a CEKOj CHUJIEH OpEeH] MMa M BHCOKa Ta3zapHa

BpeI[HOCT.50

,Brand equity* (OpeHx eKBHTH) MPETCTaByBa Ia3apHa BPEIHOCT Ha OpPEHIOT, OTHOCHO
MO3UTHBEH AMdepeHnrjaneH epeKT, Koj MO3HABAamheTo Ha MMETO Ha OpeHJ0T ro MMa Bp3
peakimjata Ha MOTPOITYBAYNTE HA IPOU3BOJIOT WM yciuyrara. bpeHmoBuTe mMaaT morojema
nma3zapHa BPEIHOCT KOJIKY IITO € TMOrojieMa JI0jaJHOCTa Ha TOTPOIIYBadyuTe, CTEICHOT Ha
MO3HATOCT, J0KMBEAHHOT KBAJIMTET, KOJKY INTO C€ IOCHJIHHM AacOlMjallMuTe IITO TH
NPEeIU3BUKYBa OpEHJOT U JPYTUTE CPEJICTBA, KaKO IITO Ce MaTeHTHUTE, 3alITUTHUTE 3HALU U

OJIHOCH BO KaHaiuTe. ,,Brend equity” moxe 1a ce HaOJbyIyBa U KaKO BPEIHOCHA OCHOBA U

49 Underwood Elaine, (1995), Store Brands, Brandweek, New York, 9 January 1995
%0 Venkatraman, V., Clithero, J., Fitzsimons, G., Huettel, S., (2012). New scanner data for brand marketers: How
neuroscience can help better understand differences in brand preferences. Journal of Consumer Psychology. 22
(1): 143-153
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paMKa 3a Kymompojak6a Ha OpeHJOBUTE, KOM CE€ KBAaJIMTETHH, TMO3HATH M YCIEIIHU 0e3

pasiuKa Jaj ce Co JIOKaNeH, perHoHaleH WK riaodanes craryc.’

Bucokuor ,brend equity Ha KOMIIAaHUUTE UM JOHECYBa IMOBEKe MPEAHOCTH, Tpea Ce,
KOHKYPEHTCKa MPEAHOCT, OMAIH MAPKETUHIIKN TPOIIOIH, JIOJAIHOCT O] MOTPOIIYBAYHTE,
BHCOK CTEIEH Ha CUTYPHOCT U MOJIECHO MPETCTAaBYBamkhe U JAHCHPAmE HOBU MPOHM3BOIM HA

nas3apor.

2. EMoumnoHaJIHa BPCKa M JIOjAJTHOCT Mel'y OTPONUIyBAa40T H
OpeHao0T

Cure nyfe He ce OIHECYBaaT UCTO MPH JIOHECYBahE OJIYKH 33 KyIlyBame Ha o/ipe/ieH OpeH/I.
VYTBpAEHO € JeKa UCTH JIyfe pa3jInyHO C€ OJHECYBaaT BO UCTU CUTYAllUH, IIPHU ILITO OJIEMO
BJIMjaHWE UMaaT MHTEPHHUTE U EKCTEPHHUTE (PaKTOpH. 3a Ja MOXKeE J]a C€ OATOBOPH Ha KOj HAYHH
U 30LITO YOBEKOT KYyIyBa OJpPEJEeH IMpPOU3BOJA WIM OpeHja, MOTpeOHO € Ja ce TprHe Ox
OCHOBHMTE 11€JIM, IOTPEeOH U KeJ0H IITO caka Aa I'M 3a7oBosid. Bo ucTo Bpeme, paziuueH e
OJTHOCOT CIpeMa KyNyBawkbeTo Ha MO3HAaT OpeH]l HacHpOTH pPEJIaTUBHO HEMO3HATUTE
aITepHATUBH, a CBOjaTa CIEUM(PHUUHOCT € H3pa3eHa Kora MOTPOIIYBAadOT KyIyBa MpBHAT

HaCclpoTH CI/ITyaI_II/IjaTa Kora cc pa6OTI/I 3a IOBTOPHO KynyBaH:e.Sz

Bo cymrtuHa, oHECYyBameTO Ha MOTPOIIYBAdyoT € jkeilda 3a 3a/J0BOJYBame Ha OJPEICHU
notpebu u MoTuBH. IloTpeOute ro mpercTaByBaaT CETO OHa IITO H3pa3yBa (DU3UYKO U
€MOIIMOHATHO 33JI0BOJICTBO M CO3/1aBa BHATPEIIHA TEH3HWja IITO ja YyBCTBYBA IMMOTPOIITYBAYOT
M caka Ja ja orcTpaHd. Kora mOTpoIIyBauoT € CBeCeH 3a CBOHWTE MOTpPeOH, ce aKTHBHpa
MOTHBAIIUCKHUOT IpoIiec. 3a J1a ce 3aJJ0BoJIaT NOTpeOuTe, Tue Tpeba J1a ce MpeTBOopaT BO KEJIOH.
XKenbure ce paznukyBaat o]l morpedara Mo Toa IITO C€ HACOUEHU KOH O/Ipe/ieH MpeaAMET WIn

00jeKT.

I/IMCHO, IMMPEKY NpOUECOT Ha KYITYBAC CC U3pa3yBaaT BPpCAHOCTUTEC HA KYITYBA4YOT, HCTOBHUOT

MMHUII U CTWI Ha KUBECHE, IITO € BUIJIUBO Kaj OJJICTHA KaTeropHja MPOU3BOIU. YJorara Ha

51 Kotler, F., Vongt, V., Saunders, J., Armstrong, G., (2007), Principi marketinga, MATE, Beograd
52 VVenkatraman, V., Clithero, J., Fitzsimons, G., Huettel, S., (2012). New scanner data for brand marketers: How
neuroscience can help better understand differences in brand preferences. Journal of Consumer Psychology. 22
(1): 143-153
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OIIIITECTBEHOTO OIMKPYXKYBambe MMa TOJIEMO BJIMjaHHE BO PA3IMYHU CIIydyBama, KOM BO
KMBOTOT HAa CEKOja JIMYHOCT BIIMjaaT BP3 KYIYBamETO Ha ofpeAcHU OpeHmoBu. Bo cexoj
Clly4aj, MOTPOIIYBAYUTE C€ KPajHO MEpUJIO Ha BpeAaHocTa Ha OpeHaoT. O HUB 3aBUCH KOU
OpeHJ0BU OICTaHyBaaT, a KOM HCYe3HyBaat o]l nazapure. HoOBEeKOT € KOMILIEKCHO CYIITECTBO,

a CO CaMOTO TOA € CIIOKEHO M HEFOBOTO OJIHECYBAh€ KAKO MOTPONTyBad. >

JIOMHHAHTHO pa3MHCIyBambe BO JUTEpaTypaTa o 00JacTa Ha OJHOCOT Ha MOTPOIIYBAYHUTE €
BO CUTYyallMjaTa Ha OJUIydyBame 32 KOHKPETHO KYIyBame, MOTPOIITYBAYOT J1a TIOMHHYBA HU3

onpenenu dazu. Hajuecto Toj mporec ce NpUKaxyBa HU3 CleIHUBE TeT dasm:

v' TlpenosHaBame Ha IPOOIEMOT,

v’ Bapame uH(pOpMaIMH 33 aITEPHATHEA,
v' TlpolieHa Ha aITepHATHBATA,

v Kynysame,

v Onena 10 KyIyBameTo.

IIpenosnasarwemo na npobremom € mpBa (aza, U BO 3aBUCHOCT OJl MHTEH3UTETOT Ha
NoTpeOUTE U BEpyBamaTa, MOTPOLIYBAYOT K€ MPOJODKH CO IPE3EMame aKlMja WIN HeE.

CTI/IMy.]'IaHCI/ITC MOXaTt Ja 6I/IILaT HaABOPCHIHU WJIM BHATPCIIHU.

Cnennata ¢aza e Oaparwe unpopmayuja 3a armeprnamusama. Co xenbda ma cobdepe
nH(pOpMaIIUY 3a aNTepHATHBATA 32 33/I0BOJIyBakh-¢ Ha MOTpedaTa, MOTPOIIYBAYOT CE CITYKH CO
WHTEPHU U €KCTEPHU U3BOPH, MPH IITO OPEHIOBUTE IITO CE€ HAoraaT Ha BPBOT MMaat Hajao0pa
no3unuja. Tpeba 1a ce CoMeHe Jieka Mako Ha Ma3apoT BO rojieM Opoj ciiydau MocTojaT rojieM

6poj aNTepHATHBH, TTOTPOITYBAYOT O HUB PasrieyBa caMmo Mal 6poj.>

Bp3 ocHOBa Ha KpuTepuyMHUTE 3a KOU JIMYHOCTAa CMETa JieKa C€ peJeBaHTHU BO JaJieHa
CUTYyaIlija, MOTPOIIYBAYOT MIPaBH u300p mery armepuamusume. Kora moTpouryBadoT € HOB Ha

a3apor, Kaj OApPCACHU KaTCTOPUHU IPOU3BOIU CC jaBYBaaT IIOBEKEe HUBOA Ha Pa3IivKu 0Cc00€eHO

%3 Venkatraman, V., Clithero, J., Fitzsimons, G., Huettel, S., (2012). New scanner data for brand marketers: How
neuroscience can help better understand differences in brand preferences. Journal of Consumer Psychology. 22
(1): 143-153
5 Kotler, F., Vongt, V., Saunders, J., Armstrong, G., (2007), Principi marketinga, MATE, Beograd
%5 Venkatraman, V., Clithero, J., Fitzsimons, G., Huettel, S., (2012). New scanner data for brand marketers: How
neuroscience can help better understand differences in brand preferences. Journal of Consumer Psychology. 22
(1): 143-153
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JOKOJIKY TPOHM3BOJOT € CO TOrojieMa BpEeIHOCT WIM € I03HAYaeH 3a IOTPOIIYBAayoT.
OuurnenHo e JeKa Mo3HATUTE U jaKuTe OPeHI0BH MMaaT BPEIHOCT 3a MOTPOLIYBAYOT, a CO TOa
Y 3a KOMITaHH]aTa, OMJICjKHU € TIoroJieMa BEPOjaTHOCTA MMOTPOIIYBAYOT MOBEKe /1a TH npedepupa

n JaTru H36epe HHUB OTKOJIKY IIOHYJACHUTEC aJITCPHATHBH.

Bo nutepaTypata pa3iuuHU HAYYHUIM U TPAKTHYAPH HATIACUIIC IOSTUHEYHN CETMEHTH IITO
Ce OJTHECYBaaT Ha jauuxHama Ha OpeHoom. JadmHATa MOXKE J1a Ce pa3riie/ia O/ HajeJHOCTABHUTE
eNIEMEHTH, IPEKy (paMUIInjapHOCTa, T.€. 3aTI03HABAKE CO OPEHIOT NPEKY 3HACHETO LITO IO MMa
MOTPOIIYBAYOT 3a OpPEHIOT, Ma c¢ IO Mepeme Ha mepdopmancuTe Ha OpeHaoT. CuiHHUTE
OpEeHIOBH JIECHO BJIETyBaaT BO CBECTa M MEMOpHjaTa Ha MOTPOINYBA4YOT, OJHOCHO
MOTPOIIYBAYUTE JIECHO TM MpPENO3HABaaT, a roJeMO BIIMjaHHE MMa M CO3[aBamETO Ha
COOABETHUOT UMHUI. TakBUTE OPEHAOBU JIECHO BJIEIYBaaT BO 30MPOT Ha aITEpHATHBU IUTO '

pasrieayBsa l'[OTpOH.IyBEI‘IOT.56

JIBeTe KITy9HM KOMIIOHEHTH IITO ja COYMHYBAAT IEJINHATA 32 NO3HABAFEMO 3a 00pedeH OpeHO
Ce CBECHOCTA U UMHUIIOT Ha OpeH10T. CBECHOCTA 1OIpa30upa Jieka MOTPOIIyBauYOT MOXKE Ja TO
Mperno3Hae UMEeTo Ha OpeHJOT U Ja ce MoTceTh Ha mHpopmanuute 3a Opennor. On npyra

CTpaHa, UMUIIOT Ha 6pCHJIOT € MOIIHEC CJIOKECH KOHIICIIT, KOj CE€ COCTOH O IMOBEKE KOMITOHCHTH.

JloKOJIKy cTaHyBa 300D 32 UMITYJICHBHO KYITyBame, HOTPOIIYBAa4yOT IIPBO JIOHECYBA OIyKa 3a
KyIyBame Ha OJIpeaeH OpeH]I, a II0Toa MPUCTaNlyBa KOH CaMHOT YMH Ha Kynysame. Ilputoa, n
CaMOTO KyIyBame He € YMH, TYKY Ipolec Ouaejku ondaka roieM 6poj CEKBEHIIMU BO KOH C€

H3BpUIYyBa IIPOLECCOT HAa KYITYBAKC.

Co mexom na epememo nompoutysauom yuu. Ilocrojar moBeke KOHLENTH Ha y4eHe€ HITO IO
aHAJIN3MPaAaT OAHECYBAHETO HA OTPOILIYBAYOT, HO CUTE THUE M COAPIKAT CIIETHUBE EIIEMEHTH:

noTpeOu, CTUMYJNALUH, OATOBOPYU U 3aCUITyBamba.

[ToTpomryBa4oT MOXKe J1a Kynysa npouzeoou be3 npoyecom Ha oonyyysarbe. Kaj oBoj Momen
HCTPAXYBAmHETO HA MH(DOPMAIIMHATE € MaJIo, @ BpSTHYBAKETO | MTPOIIeHATa Ha HH(OPMAITUUTE
pedrcu u 1a He moctojar. KymyBameTo u 1300pOT BO TAKBUTE CIIy4au CE€ H3BPIIYBa BP3 OCHOBA

Ha HaBUKH, CJIYHaCH I/I360p HJIU TMIPEKY BHATPCIIHUTEC MMapaMETPU HA TOTPOLITYBA4YOT.

%6 Venkatraman, V., Clithero, J., Fitzsimons, G., Huettel, S., (2012). New scanner data for brand marketers: How
neuroscience can help better understand differences in brand preferences. Journal of Consumer Psychology. 22
(1): 143-153
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JlojanHocTa Ha OpEHIOT MpeTcTaByBa cCIElU(HUYEH BUA BPEAHOCT INTO CE jaByBa Mery
MOTPOLIYBA4OT U OpeHaoT. Mako moTpomryBadot Moxe 1a Ouje CBeCeH 3a MPeJHOCTa Ha HEKOj
Ipyr OpeHII, TOj cenmak MHCHCTHpPA Ha CBOJOT OpeHJ HE CakajKu Jia To ,,A3HEBEPH" HUBHOTO
HpujaTencTBo®. Opnue ce paboTu 3a ynucTo emonuoHaneH ¢aktop. [Ipernpujatuero Ha OBOj
HAaUMH HMMa NpWIMYHA Ci1000/Ja BO KpeHpame Ha EJIEeMEHTUTE Ha IOHYy/AaTa, JO0JeKa
nobapyBaukara He € enacTuyHa. Meryroa, Toa He 3HauH Jieka OpEHIOT MOJKE 1a MAaHUITYJIUPa

CO KYIIyBAUUTC 6I/II[6_]'I’(I/I THUC MHCUCTHUPAAT HAa ABOHACOYCH O,Z[HOC.57

Hexoram norpeOHnoT OpeHa ce KylnyBa u 1o uxepyuja. Hexoj Tonky 10iro KynyBa ofpeacH
OpeHJi, Co IITO ce CTEKHYBa BIIEYATOK JeKa TOj OpeH/l HABUCTHHA My ce Jionafa, Hako Toa He

Mopa J1a Ouze Taka.

TBopuuTe Ha OPEeHI0T HENPEKUHATO ce TPYyAaT a OMIaT €AMHCTBEHU U MIPENO3HATINBYU U CO
CBOHUTE MOTPOLIYBauM Jja U3rpajaT AOJTOpPOYHa BPCKA, OJHOCHO J1a BOCIIOCTABAT JIOjaJHOCT.
Ilopangun oBa, ce OapaaT HAuMHM Kako Ja C€ 3alUBPCTH BpckaTa Mely OpeHIOBUTE U

l'IOT]f)OI_I_IyBa‘lI/ITE‘,.58

BxiydeHocTa Ha moTpoIlryBauuTe ja oApeayBa cTaOMIHOCTA HA BPCKAaTa IITO Ce TMOCTUTHYBA.
Bo Taa cMucia ce pa3nukyBaat MoTpOIIyBAaYHTE IIITO YECTO T'M MEHYBaaT OpEHI0BUTE, OJ1 OHUE
IITO BJIOXKYBaaT HAIOpH 3a MpuOHpame Ha wHPoOpManuu 3a na AeduHUpaaT oApeneH Opoj
antepHatuBd. Ha ciegHOTO HMBO ce KyINyBayuTe INTO KYIyBaaT OJpEeAcHU OpPEHJOBH IO

HaBUKa, a Ha KPajoT ce MOTPOLIYBAYMTE IITO CE JIOjaJIHU Ha OJPEJIeHH OpEeH/I0BH.

3a/10BOJTHUOT MOTPOIIIYBayY € I1eJ1 KOH Koja Tpeba /1a TeXu CeKoja KOMITaHWja U OpraHu3aIyja.
Ho Bo mpakTukara uMa MHOTY CiIy4ad Kora MOTPOIIYBauOT HE € ILIEIOCHO 3aJI0BOJIEH O]
MPOU3BOJUTE, OJHOCHO YyCIyruTe Ha kommaHuute. OCBEH Toa, 3a HCT MOTPOIIyBay
KOHKYypHpaaT MoBeke KOMIaHUM O]l OJpe/IeH! OpaHIIy, Ma MOTPOIIYBaYUTEe UMAaT MOKHOCT

3a u300p.

JIOKOJIKY MOTpOIIYBadOT € 3a70BOJIEH OJ] MPOU3BOAOT WJIM yCiyraTra, 10 NpUpojaa Toj Ou
Tpebaso J1a To Kyl UCTUOT MPOU3BOJI, OJTHOCHO YCIIyTa 0J1 KOHKpETHaTa KOMIIaHUja WK Taa
JIOjaJTHOCT Jia ja IMpeHece Ha Jpyrute OpeHJoBM O] KoMmmaHujaTa. Meryroa, Toa He ce

qyBCTBYBa 4ecTo. [ToTporyBadoT Moke aa Ouje 3a0BOJICH CE 0 MOMEHTOT JI0jIeKa HE ce

5" Vlasceanu, Sebastian (2014). New directions in understanding the decision-making process: neuroeconomics
and neuromarketing. 17: 758-762 — via Elsevier

%8 Urde Mats, (1994), Brand Orientation - A Strategy for Survival, Journal of Consumer Marketing, Vol. 11 No.
3
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M0jaBU HEKOj JPYyr KOHKYPEHTCKM OpeHJ ITO OM Tu 3aJ0BOJIMI HETOBUTE KEIOu u

oueKyBama.>’

Carucdaknmjara Ha MOTPOIIYBAYOT € MPEIYCIOB 32 (hOpMHUpakE HA JIOjATHOCTA U OOUYHO €
rJIaBHa KOMITOHEHTA Ha JIOjaJTHOCTa [P MTPBUTE KyMyBama. Taa e mojip)kana o1 MO3UTHBHUTE
CTaBOBM Ha OKOJIMHATA, HO MOXeE Ja OUIe U pe3ysiTaT 0]l MOMEHTAIHATa cOCTOj0a Ha Ma3apor.
Kora 5iojaiHocTa ce 3acHOBa Bp3 HUCKA [IeHa, Taa 00MYHO € 0] OTPaHHYCHO Tpaeke. McTo Taka,

Kaj pa3IM4YHU KaTerOPUU IPOU3BOIM PA3IUUCH € U CTENECHOT Ha JIOjaJIHOCTA.

Crparerucku pasriiefjaHo, KJIy4HaTa KOPHCT 3a KOMIIaHHjaTa He Joara ol OpeHIoT, TyKy Of
JI0jaTHOCTA Ha MOTPOIIYBAYOT KOH OPEHIOT, ¥ 3aT0a BPEIHOCTA Ha OPEHAOT Ha OJJpEACH HAUHH
€ MpeAYCIIOB 3a KaluTaln3alyja Ha BpeAHOCTa Ha MOTPOIITyBadyoT. Ha HeKoj HaYMH JI0jaTHUTE

MOTpOoUIyBa4H CC I'NlaBHA aKTUBA U KaIIUTAJ Ha KOMHaHI/IjaTa.GO

3. 3aBHCHOCT 071 OpPeHI0T Kaj MOTPOUIYBAYOT

Ha moroneMuot nien oJ moTpoIryBauuTe UM € JIECHO pa3OUpIMBO U MO3HATO YYBCTBOTO HA
3a/I0BOJICTBO KOTa Ke KynaT HeIlITO IITO cakaie. L{eHTapoT 3a 3a10BOJICTBO BO MO30KOT ,,caKa‘
HOBUHH, a TPUJaTHOTO UCUEKYBarhE€ Ha y)KWBamhaTa BO KYMIEHOTO JIOMOJIHUTEITHO TO CTUMYJUpa
100poTO 4yBCTBO. JKMBEEjKH BO MOTPOIITYBAYKO OIMIITECTBO, YECTO CaKaMe U HEIITO IIITO HE €
HaIa ocHOBHa notpeba. JIykcy3oT 3a moceayBame HHU JaBa HajueCTO JIAKHO YYBCTBO Ha MOK
¥ KOHTpOJa HaJl CBETOT BO KOj JKMBeeMe. Bo MOTpoOIIyBauykoTO OMINTECTBO KaKBO IITO €
HaIlleTO, HEMa YOBEK IITO HE KYMUJ HEUITO IITO HE MY € MOTpeOHO 3a MmapuTe MITO TH HeMa.
MoOMEHTOT BO KOj JUIETO BEKe HE TO JIPKH TOJI KOHTpOJa KyMyBameTO Ha HajpazIuyHU
paboTH, TYKy KyIMyBameTO r0 KOHTPOJIMPA HETO, MPETCTaByBa TOYKA KOTa HEMPOMHCIEHOTO
KyIyBame Ke ce MPEeTBOPU BO OHMOMaHUja, WK CO APYTy 300pOBHU, 3aBUCHOCT OJ1 KYITyBambe.
KoMmyncuBHOTO KyIyBame, 3aBUCHOCTa OJ1 KYITyBambeTO WJIM OHHOMaHHjata, ce neduHupa
KaKo KyIyBam€ U TPOIICHE Mapy IITO € HECOOABETHO, MPETEPaHO U HaJIBOP OF KOHTpOJIA.
Kako u kaj aApyrute 3aBUCHOCTH, BO OCHOBATa ce€ Haora UMITyJICHBHOCTA M TYOSHETO KOHTPOJIa

Haa HUMITYJICHUTC. 3aBuCHHTE O KYIIyBalbC¢ MMaaT HCOJOJIMBA HOTpCGa Ja KyIyBaaT U Ja

% Vlisceanu, Sebastian (2014). New directions in understanding the decision-making process: neuroeconomics
and neuromarketing. 17: 758-762 — via Elsevier

80 Urde Mats, (1994), Brand Orientation - A Strategy for Survival, Journal of Consumer Marketing, Vol. 11 No.
3
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TPOIIAT MapH, W MOKPAj HETaTUBHUTE MOCIEIUIN INTO MPOHU3JIETYBaaT: IUIAKApH MOJIHH CO
HENnoTpeOHM pabOTH, JOITOBU HA KPSIUTHUTE KApPTUIKH, KPEAUTH, HETIJIATCHH cMeTKH. Kako
U Kaj CEKOe MMITYJICHBHO OJTHECYBAbE, TaKa 1 Kaj KOMITYJICHBHOTO KYyITyBam€ 110 W3BPIICHATA
aKTHBHOCT, BO OBOj Clly4yaj KYIyBameTO, jJoara 1O HarjaceHO YyBCTBO Ha cpeka |
MCIIOJHETOCT. 3a JKaJl, YecTo joara caMoO JI0 MPUBPEMEHO OJIECHYBAamE Ha HENpPUjaTHUTE
eMOIIMM, KaKo LITO ce Tarara, OecoT WiIM aHKcHo3HocTa. Kaj Hekou ,Kymoxosmdapu®
TPOILECHETO MapH JOHECYBa OJECHYBAmhE¢ MOBP3aHO CO HEKOja 3aryda WM UM Ce HOAWIHYBa

caMoz[OBep6aTa.61

[ToBp3aHO CO HaBEIEHOTO, YETUPUTOJUIITHOTO UCTPAXKYBamke BO ['epMaHmja HaBelo JeKa elcH
Ol KJIy4HUTEe (aKTOpW Ha 3aBHCHOCT OJf KYIyBamke € KOJIMYMHATA CaMoja0BepOa Ha
MOTPOIIYBAYOT BO MHTEPAKIMja CO MpoaaBaynte. Jluaepor Ha npoektop Actputr Muiep ro
TBPAH CIETHOBO: ,,OTKPUBME JIeKa KYIOXOJUYapUTe JOKUBYBAAT €KCTa3a MpU HHTepaKInjaTa
co mpojaaBaynTe. HUBHOTO KPEBKO €ro ce 3rojieMyBa Kora IpoJaBadyuTe, KOU HM Ce
YMUJIKYBaaT U UM C€ CMEIIKAaT, T'M TPETHPaaT Kako Jia ce co CMHa KpB. HuBHaTa nmoTcBecT 3Hae
JIeKa OBHUE JIyI'e BCYIIHOCT CaMO cakaaT Jja 3apaborat 3a 60Hyc (3a poBH3Hja 01 Mpoaaxodara),

HO Cenak, HUBHATA MOTCBECT Y/KUBA BO TPETMAHOT IITO ro foouBa“.®?

4. CeH30peH OpeHAMHI ¥ HEroBaTa yJjora Bp3 CeTH/Iara Ha
NOTPOILILYBAYOT

Jlenec momynaryjata € BU3yeJIHO 3aCUTEHA U 3acierneHa oJ1 Omidop/iv, CBETICUKH PEKIaAMH,
eKpaHu oJf MOOWIHU Tene(oHU, peKJIaMHU OTrJIacH BO jaBHUOT TPAHCIOPT U ciuyHO. JleHec
Beke He € JJOBOJHO CaMo Jia C€ MOTIPEME Ha MPEONTOBAPEHOTO CETUIIO 3a BUJI, 3aT0A TIOBEKE
KOMITAHWW C€ OCBPHYBaaT KOH TOa IIEIOCHO €MOIIMOHAIHO Jla HE aHTaXHWpaaT, Taka IITO
BHU3YyeIHUTE (PaKTOpH Ke ce ,,37ApykaT" Co ceTusaTa 3a MUPHUC WIH CIyX MPEKy yrmorpedaTa Ha
CeH30pHUOT OpeHauHr. CEH30pHUOT OpEeHJAMHT My ce oOpaka JIMYHO Ha KYMyBadoT U MY

OBO3MOXYBa MYJITHUCCTUIIHO UCKYCTBO CO 6pCHIlOT.63

81 Lindstrom, M., (2012), Brandwashed, Crown Business, USA

52 www.dw.com/en/sopaholics-are-addicted-to-attention-german-researches-find/a-3530317

83 CexynoBcka a-p H., Bamescka-I'opruecka a-p M., (2004), MapkeTHHT HCTpaxyBare, MHDOPMATHBEH HHITYT
3a MApKETUHI' MCHAIIMEHTOT, BTOPO U3J1aHUC, burona
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['maBHaTa 1en Ha CEH30PHUOT OpPEHJMHT € Ja TO ,,3aBeje’ MOTPOIITYyBauoT OOpakajku ce
JTUPEKTHO KOH HETOBHUTE CeThiIa (MUPHC, BKYC, JOIUP, CIyX, BUI) U TaKa BIIMjae BP3 HETOBOTO
OJTHECYBakhE U BP3 HETOBUTE €MOIIMH. A €MOIMUTE C€ BCYIIHOCT €IHA O] HAJMOKHUTE CHIIU

IOTO I'O HaBE€AyBaaT MOTPOIIYBA4YOT HAa KYIIYBAamC€.

Ha npumep, onpenenu excriepT 3a MapKeTHHI HaBeAyBaaT JieKa MPHUjaTHUTE U CYNTHIHUTE
MUPHCH NO3UTUBHO BIIMjaaT BP3 KYIyBAauuTe, 'O NOJUTHYBaaT HUBHOTO PACIOJIOKEHHUE, a CO
CaMOTO TOA IOJI0JITO CE 3aJIp>KyBaaT BO POJABHULINTE U M3pa3yBaaT O3UTUBHU HAMEPH 3a Ja

CC Bpartar.

Bo taa nHacoka, u ,,Sound Branding“ (3By4eH OpeHIHHT) € CTPATErUCKO KOPUCTEH-E Ha 3BYKOT
co uen audepeHujanyja Ha IPOU3BOAOT HIIH yCIyraTra. AyAnOJIOr0OTO MOXKE J1a ce HaOJbyayBa
KaKO aKyCTHYCH CKBHBAJCHT Ha BU3YEIHOTO JIOTO, BO BHJ Ha MPEMO3HATINBA MEIOIUja WU
Jpyra HH3a OJl TOHOBH IITO CE TOCTaBEHH HA IMOYCTOKOT WJIM HAa KPajoT HA peKaMaTa.
MernoujaTa € HajBIIeYaTIMBA HA3a OJ] TOHOBH, OU/IejKH KOTa TIOYHYBa MEJI0/INjaTa, YOBEUYKUOT
MO30K aBTOMAaTCKH I'0 OYeKyBa HEJ3MHUOT Kpaj. HajBakxHUTE OCOOMHM Ha ayAHMOJIOrOTO Ce
eIMHCTBEHOCTa U MeMOpaOuiIHOCTa. JleHec MHOTYy KOMIIAaHMM ja pa30upaar Ba)KHOCTA ILITO

MOJKe J1a ja UMa 3BYKOT 3a HUBHHOT OPEHJI M TaKka ro mpapat eauHcTBeH. %

Bp3 6a3a Ha oBHE, HO U HA JPYTU UCTPa)KyBama, MOXKE Jla CE 3aKJIy4Hd JieKa CTUMYJalijaTta Ha
ceTuJiaTa MMa rojieMo BJIMjaHHE BP3 HUBHOTO OJHECYBam€ MpHU KyNyBameTo. bpennor tpeda
Jla OCTaHE 3alaMeTEeH BO CBECTa Ha IMOTPOILIYBAYUTE KakKO IPENO3HATIUB U €IUHCTBEH
MPOU3BO/I, @ €CH OJ] HAUMHHUTE Jla C€ MOCTUTHE TOA € aKTUBUPAKETO U CTUMYyJalljaTa Ha

ceTusaTa Ha MOTPOLIYBAa4UTe.

5. MapKeTHHT-HOCTAJITHjaTAa U HEj3SUHOTO BJIMjaHUE BP3
YyBCTBaTa HA MOTPOLLYBAYOT

300pOT HOCTATH]a MOTEKHYBA O] CTAPOrPUYKUOT 300p nostos (Bpakame, MUHATO) U algos (Tara
WU TaTelkhe 3a HemTo mTo He moctow). Cropen BebGctep, HocTanrmjaTta € cTpagame 3a

MuHaTOTO BpeMe.®® MefyToa, kako mro TBpau ,,Cajarrduk amepukan* (Scientific American):

8 Urde Mats, (1994), Brand Orientation - A Strategy for Survival, Journal of Consumer Marketing, Vol. 11 No.
3
8 www.merriam-webster.com/dictionary/nostalgia
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,Hocranrujara e m100pa 3a JyreTo, BpakameTo BO MHHATOTO M 'TIpebapyBame' 10 CIIOMEHUTE
ro mojo0pyBa pacrmojOKEHHUETO, IO MOJUTHYBA HHMBOTO HAa CamMoJoBepOa W T'U 3ajaKHyBa

BpckuTe. HakpaTko, HOCTaNTHjaTa mpeTcTaByBa H3BOP HA MCHXMUKOTO 31paBje.®

VYiuTe enHa MpUYKHA 30IITO JIy'€TO UMaaT CKJIOHOCT KOH HOCTAJITHjaTa € Toa IITO MO30KOT TH
MOBHKYBA M T 0)KMBYBAa MHUHATHUTE BPEMHUIbA KAaKO MHOTY 1T0100pY U TIPUjaTHH, 32 PA3JIHKa O]
OHa IITO ce CilydyBa MoMeHTaqHo. OBa e Mo3HaTO M Kako ()CHOMEH Ha ,,p030Ba

peTpocnekiuja.

MapkeTHHT-HOCTaJITHjaTa € MHOTY yCITelTHa CTpaTeruja co KOja OrjlaCyBa4MTe YCIEBaaT J1a T
,,BOCKpECHAT 3HAIIUTE, TOHOBUTE M UyBCTBAaTa Ha MMPETXOHATA JEIICHU]a 3a J1a O MPOoJaiaT
OpeHJO0T WM MPOU3BOJOT HA JICHEIIHUIIATa €BOIMPAJKH CIIOMEHU HA HEKOHU IMOEIHOCTABHU

BpCMHbA.

Excneptute 3a MapKeTHHI 3HAaT JIeKa CO CaMOTO CIIOMEHYBame Ha 300pOT ,,BpeMe™ BO
PEKIIaMHHTE KaMIIakb| UMa PEe3yJITaT JIeKa MOTPOITyBaUYNTE HAjBEPOjaTHO Ke IO KylaT HUBHUOT
MIPOU3BOJI, UMAjKU MPEABH]I JIeKa BPEMETO IMOCTOjaHO MHUHYBA, YECTO MOXKE Jla C€ TTOMHCIHU
,TI0JIOOPO BO OBa Ja yKHMBaM cera jojeka He Ouge momna™. Ox Taa mpuumHa, 6e30poj
pEKJIaMHH KaMIakbu MOYHYBAaT CO: ,,BpeMe € 3a...“, Ha IITO MOTPOILITyBauYNTE UMaaT MO3UTUBHU

peakiuu, 3aToa IITo ,,BPEMETO " U TTOBEKE BPEME € HEIIITO IITO Ha CUTE UM € MIOTPEOHO.

MapkeTuHr-HoCTalurujara € moceOHO U3pazeHa BO BpeMe Ha eKOHOMCKa HectabuiHocT. [Ipen
HECUT'YpHOCTa M HEM3BECHATa WIHMHA, CUTE CakaaT Jja Cce BparaT BO CTa0OWJIHOTO BpeMe, a
HejOe3rpuKHOTO BpeMe € JEeTCTBOTO. Bpakajku ce BO MUHATOTO, MPEKY KOPUCTEHETO Ha
OpEeHIOBUTE M TPOU3BOIUTE OJ1 IETCTBOTO WJIM paHaTa MJIaIocT, U3IJe/ia IeKa MOTPOIyBayoT
ce YyBCTBYBa 3alITUTEHO BO CBOjaTa ,,KOH(OpMHA 30HA* ¥ BO KOja OMJI IIpe/ BIETYBamHETO BO

CBCTOT HAa BO3PACHUTEC U MMOOIITUMUCTUYHO BO IIOTJIC] HAa UTHUHATA.

% www.blogs.scientificamerican.com/mind-quest-blog/the-rehabilitation-of-an-old-emotion-a-new-science-of-
nostalgia/
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In1aBa 4. Baujanue Ha NpPoNaraHaaTa u peKJjaMUpameTo Ha
OHECYBAaH-ETO HA MOTPOLIYBAYMTE

1. IToum 3a mponaranjaa

amata I'perop XV Bo 1623 roamna ro o6jasen Congregatio de propaganda fide®’ (mro
OyKBaJIHO 3HAYM COBET 3a Bepa KakBa MITO Tpeda Ja ce MIMPH), CO OBaa KOHTperaiuja 1o
pedopMupamero Tpebamie na goje 10 oO0eauHyBame Ha CICAOCHUIIUTE HA KaTOJIMYKATa
npkBa. Co crparerujara 3a OJHOCH CO JaBHOCTA, I[PKBaTa HAcTOjyBaya Ja I'M MH(OpMUpA
JTyreTo 3a KaTOJMIM3MOT M Jia TM YOeIu BO HMCIIPaBHOCTAa BO Bepara. 300pOT nponazanoa
IpBHAT ce ynorpedyBa BO UCTOTO €0, a MojoHa Bo 1629 roauHa € ocHOBaHa U LIKOJA 32
nporarasia, ydja 1ei Ouia Ja ru o0pa3oBa CBEIITCHUIMTE MITO OWIie TPakaHu Ha MUCUH BO

CTPaHCTBO.

TepMHuHOT ,,iporaranga‘“ geHec € OMITONpPU(ATeH BO MHOTY ja3WIM, HITO 33 PETKO HEKOj
TEPMUH TpeJl HEro MOXe Jla ce Kake MCTOTO. EHluKIoneauuTe pasnuyHo ja neduHUpane

npomnaraiaara, Ho CymiThuHara € I/ICTEL68

Bo Ommrara ennukionenuja ,,Larusse™ (1967), nponaraniara ce nepuHIpa Kako MIHUPeHe Ha
HEKOja uJeja WIM y4eHe YHja 1eJl € Ja TM CMEHU MUCJICHETO, YyBCTBaTa U CTAaBOBUTE Ha

JIMYHOCTA WM TPyIaTa Ha Koja I ce obpaka.®®

CBO€TO BUCTHHCKO 3HAUCHE MpoMaranaara ro 7001MBa Mery JIBETe CBETCKH BOjHH, a MOCEOHO
mo Broparta cBercka BojHa. IlpomaraHmata ce KOPUCTH 3a MIUPEHE HA PA3IMYHU BHIOBU
UJICOJIONIKH, KyATYPHH, XyMaHUTapHU, OOpa30BHHU, MOTUTUYKU U JAPYTU HJIEH, HO U UJEU O]
JIOMEHOT Ha eKoHoMckata cdepa. O oBa mpousNeryBa JeKa MporaraHaara ce KOPUCTH BO
eKoHOMCKaTa cdepa, HO M HaaBOp O Hea. BO TO] KOHTEKCT, TMOCTOjaT pa3HU BHUJIOBH

nmpomnaragaa: CKOHOMCKa, BO€HA, TYPUCTHUYKA U TaKa HATaMy. Ho Bo ocHOBa Ha COJpXHWHAaTa Ha

57 www.publicrelationsmatters.com/2010/09/14/the-evolution-of-public-relations-an-interactive-timeline/
88 Cexynoscka, H., (2005), TIpomouuja, BTopo nsnanue, Exonomcku paxynrer, Crkonje, 2005
8 Schocker Allan D., (2002), Determining the Structure of Product-Markets: Practices, Issues and Suggestions,
Handbook of Marketing, Sage, London
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npomnarafaata BOOIIIITO €€ Haora I[ejCTBYBaHaeTO Ha MOCAMHCHOT CO OCI Ja CC ImHpar

onpenenn uaen.’°

[Ipomaranmata € mpoydyyBaHa OJf HCTOpUjaTa, HOBUHAPCTBOTO, IIOJIMTUYKATA HAYKa,
COITMOJIOTHjaTa U TICHXOJIOTHjaTa, HO U PEeKy MHTEePAUCIUILTMHAPHU MeTou. Mcropujara Ha
nponarasjata MpeTcTaByBa MPOYYyBamkbe Ha MPAKTUKHUTE W CIydyBamaTa KaKO BO3MOXKHU
edexTu on nponaranaara. [Iponarannarta € BuJ KOMyHUKaIFja IITO C€ CTPEMU JIa TPEIU3BUKA
OJIrOBOp IITO TO MPOJODKYBAa IMOCAaKyBaHAaTa HaMepa Ha IMpomarasauctor. EjemeHTH Ha
uHpopManMcka U yOeauBa KOMYHHKAIMja MOXKAT Ja C€ BKJIydaT BO IIpOIlaraHjHaTa
KOMYHHKaIIHja, KOja CelakK MPeTCTaByBa OJJICIICH BUJ NIpeHeCcyBame nmopaku. [Iponaranmara
MOJKE JIa TO MPOMEHH jaBHOTO MHCIICHE, & M IPOMEHUTE BO OJHECYBAHETO MOXKAT J1a OujgaT
BIIMjacHU OJ] MpoIarafjaTta. 3a Jia ce pazdoepe morojeM Jen OJ HEj3HHUOT UCTOPUCKH 00eM,

Taa Tpe6a Ja € MpoyvyBa IIPEKY MYJITUAUCHUIIIIMHAPCH npncmn.”

TepmuHM ITO CE KOPUCTAT BO MOBEKE ja3WIM BO BTOpaTa MOJOBHHA HA MUHATHOT M BO OBOj
BEK, a ce MOBP3aHu CO Mpomaranjara ce ,,CuH 1 ,,MeHalIMEHT Ha BECTU" — ce OJIHeCyBaar Ha
KOOpJIMHHUpaHa CTpaTervja 3a MUHUMH3UpPamE Ha HEratupara oJ MH(OpPMAlMUTE U HUBHA
Mpe3eHTalxja BO ,,IPHEMYUBO" CBETJIO, MPEKy MPHUKA3HA MTO OM Tpedalio J1a TO 3rojieMHu
e(eKTOT Ha CIIMHOT — JIOIIaTa mpomnarasja. ,,CIuH" ce KOPUCTH HaJueCcTo 3a MaHHUITYJIaIr]ja Co
MOJINTUYKA U TEXHOJIOIIKA HH(OpMaIIHja, TOPaIHU IITO CEKPETApUTE U OATOBOPHUTE 33 OHOCU
CO jaBHOCTa MHOTY YeCTO C€ CIIOMEHYBaaT Kako ,,CITUH JOKTOPH ‘, 0COOEHO Kora ,,ce 00u1yBaaT
na ru ucrnepatr Bectute . OCBEH acolyjanujaTa co HEETHUYKa, INTETHA M HEYeCHA TaKTHKa,
mponaraijiata € ynorpedyBaHa M 3a OpraHU3MpaHO YOeqyBame Ha IMUPOKH HAPOJIHU MACH.
Yb6enyBameTo ce pasiauKyBa O]l IMpolaraHjaara, HO Kora CTaHyBa 300p 3a peTopuKa co
COMHHUTEIHA HaMmepa, ce CrojyBa co Jjomarta mpomnaranja. [Ipomaranjmara ja mpercTaByBa
paboTara Ha TOJIEMH OpPTaHHW3aAIlMK Ha TPYIH MITO CE CTPEMAT Jia ce 3100HMjaT co jaBHA JoBepOa
MPEKy MacOBHA OPKECTpaIlija Ha MPUBIICYHH 3aKITyJOIM CIIAKyBaHU 3a Jia TH CKPUJjaT HUBHUTE
HEJ0CTaTOLM U HaMepH 3a yoenyBame. [locTou u cymmpomnarania u KOHTpanpornaraiaa, Kou
HAjYecTO Ce KOpPUCTAT BO CYOBEp3MBHH IIENIM, KOPUCTEJKH Pa3IUYHU CTUMYIH 3a Ja ce
MpUBJieYe BHUMAHUETO HAa MAcUTe, M0 IITO KOMyHHKAIMjaTa c€ OJpKyBa co MH(MOpMHUpame
,,[TOJT TIPEBE30T* MM BO CIPOTHUBEH TpaBeI] Ha OHA IITO Tpeda Aa ce AeMUCTU(DUIpA WK

HErupa. HponaraHﬂaTa € HCPACKHUHJIUB ACIT U O TICUXOJIOIIKATa BOjHa, a BOCHaTa y1'IOTp66a Cce

0 Bynramecku, b., (2001), AnumanujaTa Bo TypuCTHUKATa MOHY/IA, VIHCTUTYT 32 UCTPaXyBake Ha TYPU3MOT -
Oxpun, Oxpun
"1 Cexynoscka, H., (2005), TIpomouuja, BTopo nusnanue, Exonomcku paxynrer, Crkonje, 2005
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3a0enexyBa yIITe O] HajcTapuTe BpeMUmba, na ce 10 [IpBara cBeTcka BojHA 01 MUHATHOT BEK

KOT'a 3alo4HyBa nNepuoa0T Ha MaCOBHO KOPHUCTCHC HA nponaraHnaTa.72

1.1. ITosxuTHYKA Mponaranjaa

Hcropucku e o3HaTo, a HAyYHO HOTBP/CHO JIEKa YIIPaBYBAakETO CO YOBEKOBOTO CO3HAHHE BO
HUACOJTOMKO-IIOJIUTUYKK LCJIM CO IMOMOII Ha IIpoIlaraHara uma aojira TpaIII/IIII/Ija KakKo
e(HKacHO CPeACTBO BO OCBOjYBAamETO Ha BJIACTA M KAKO IMPOBEPEH METOJI 32 OIICTO]yBambe BO
YIIPaBYBamETO CO Ap)KaBHATA MOJUTUKA M CO HApOJOT BO pa3HHU CUCTEMH Ha OIIITECTBEHUTE
ypenyBama. Co TEKOT Ha BPEMETO EIMHCTBEHO C€ MEHYBaJleé M C€ YCOBpIIyBaje BeKke
IIOCTOJHUTE CPEJCTBA M METOJIOJIOTHjaTa LITO Ce KOPUCTENIE 3a THE LeIH, HO SJHOBPEMEHO ce
cO3/71aBajie U HOBH M JIOCEra HEMO3HATH MEXaHM3MH 3a MIOCTUTHYBAIbE HA 3a/1a4UTE U LIEINUTE

Ha aKTYCJIHUTC BJIACTOAPIILIH.

Bo mpBara nonoBuHa Ha 20 BEeK METOAOT Ha MpOIAraHaara BO OCTBAPYBAHETO MOJIUTHUYKU
LIeJIM TIOMHTEH3UBHO MOYHA J1a TO NMPUMEHYBa COBETCKAaTa BJIACT BO IpBaTa KOMYHUCTHYKA
3emja Bo cBetoT — CCCP. Ce pa3Oupa, Toa HajHarpesa O6ea pyIMMEHTHU (OpMH Ha BIIMjaHUE
Bp3 YOBEKOBUTE CO3HaHMja M yOenyBarma Bp3 OCHOBA Ha KOHM, CO TEKOT Ha BPEMETO, ce
Ha/ArpagyBaa c¢ IOHOBH U MOYCOBPIIEHU CPEJICTBA Ha JI¢jCTBYBambE BP3 CBECTA Ha JyI'€TO U
HacouyyBame Ha HHUBHHMTE cpakama. Pezyntarute u epekTuTe 01 TaKBOTO BIIMjaHHE Bp3
HIMPOKUTE HAPOJHU MACH YIIITE O/ CAMUOT MOYETOK Ha TOj CUCTEM Oea N3HEeHa yBauKu 100pH.
JIyfero nmo4Haa ce moBeke /a BepyBaaT BO OHA ILITO CEKOjAHEBHO UM Oellle MPEe3eHTUPAHO KaKo
,,TOJIEMO JOCTUTHYBame* Ha CHCTEMOT M HOBATa MJI€OJIOTHja U Ha HUBHHUTE MPEABOJHULIN —
HAjBUCOKHUTE TOJUTUYKH U JAPKAaBHU PAKOBOJIUTENM BO 3€MjaTa, CO CUTE HHUBHU (haMO3HU
,TIOTeMKHHOBHU cena®. CTomaTy MOBTOpEHATa Jlara IOCTENEeHO ce cdakaiie Kako HOTOpHA

BI/ICTI/IH%L73

CexojIHEeBHO W MIEPMAHEHTHO COBETCKHTE JIyre Oea MOJJI0KYBaHW Ha BIIMJaHHETO Ha J00pO

OCMHCJICHUTE Tapoju, ,,I0JaTOM M CTaTUCTUKH 3a ,,oco0eHaTa rpmxka’ Ha BllacTa 3a

"2 Warlop Luk, S. Ratneshwar, Stijn M. J. van Osselaer, (2005), Distinctive Brand Cues and Memory for Product
Consumption Experiences, International Journal of Marketing Research 22
78 Cexynoscka, H., (2005), TIpomonuja, BTopo nsnanue, Exonomcku paxynrer, Crkonje, 2005
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Pa3BojoT, yCIIECUTE M HAMPEAOKOT Ha 3eMjaTa BO CUTE OMIITECTBEHO-TIOJIMTUYKY, EKOHOMCKH,
KYJITYPHH, COIIUjaTHH U IPYTH CETMEHTH Ha HOBHUOT H ,,6IMHCTBEHO MPABUJICH * CHCTEM, KOj CE
MOTIIHPA BP3 ,,alICOJIyTHATA €THAKBOCT Mery JiyfeTo*“. Ho 3a Bo3Bpar Ha Toa, 0/ BpXyIlIKaTa Ha
MOCTOjHATa BJIACT, OJf HApPOAOT 3aJOJDKHTENHO ce Oapaa Oe3pe3epBHA MOKOPHOCT M ciemna
rparaicKka MOCIYIIHOCT W JIOjJaIHOCT KOH BIajiejadykara HJICOJIOTHja, BJIACTA U HEj3UHOTO

PaKoOBOACTBO.

Bo CCCP, co TexoT Ha BpeMeTO, BakBaTa (3710)yrnoTpeda Ha MOJMTHYKATa MporaraHiaa
HajHanpes NPoAyLHpalie eqHOyMHUe, a HaOpry M0T0a M YCTOJIMYYBamke Ha KYJITOT Ha TMYHOCTA
Ha ,,Xapu3MaTHYHUTE Bojauu®, kako mro ce: Jlenun, Tpouku, byxapun, Cranun, bpexHes,
XpyIIr4oB u APyrH, Ha KOM UM CE€ TMPUIHUIITYBaa HETTOCTOJHH 3aCITyTH, HaKO TIOBEKETO O] HUB

TIOJIOIHA 3aBPIIHja KAaKo KPTBU Ha ,,peBOIYIHjaTa IITO I'M jajie CONCTBEHMTE jema‘.’

be3 Hekon 0coOEHH UCKITYYOIN Taka Oelle BO CUTE 3€MjH Ha KOMYHUCTUYKHOT OJIOK, HO M BO
OHHE IITO HE BJIEryBaa BO HETO, a ja CIPOBeIyBaa MCTaTa Wieosoruja. Pesynrar ox toa, co
KaTacTpo(aaHU MOCIEAUIN U OrpOMEH Opoj JKPTBH Ha pENpecHpaHu rparaHu, KOM HE ce
corjacyBaa ¥ He ja npugakaa TaKBaTa MOJIUTHKA, Oea CHOMPCKHUTE TyJa3H, TOJUTE OTOLHU HIIH
roJIEMUOT OpOj MPOTOHYBAaHW KOMYHUCTHYKH JUCHICHTH W YHUIITEHW YOBEUKH U CEMEJHU

CyJIOMHU.

[Ipen mouyetokoT Ha BropaTa cBeTcka BojHa, MOJUTHYKATa MaHUIYJalMja CO JaBHOCTA Oeliie
M3UTHATa Ha MaJKy IMOBHCOKO HMBO CO parameTo U M0jaBaTa Ha HallMOHAJICOLUjaIn3MOT BO
npeaBoeHa ['epmannja u yctonuuyBameTo Ha Aond XuTiaep Kako eIMHCTBEH BPXOBEH BoJay
Ha HaI[MCTHUKAaTa MOJIMTUKA HA 3eMjUTE Ha (alncTU4KaTa ocka Ha yesno co ['epmanuja. Hum
3a OCTBapyBame€ Ha EKCIIAH3MOHHCTUYKO-MWJIMTAPUCTUYKUTE HJEH W IUIAHOBH UM Oerre
notrpeOHa orpoMHa U 100po pa3paboTeHa MporaraijHa MallMHepHja MTo Ke T'0 MOAroTBYBa
TEPEHOT U K€ I'M MPUBUKHYBA HAPOJHUTE MACH 3a HACTAIOT Ha ,,HOBATa MOJUTHYKA epa‘, He
caMo BO OBHUE 3eMjU TYKY U BO IIEJTHOT CBET. 3a Toa 6ea MoTpeOHN M HOBH MHT€HHO3HU TBOPLIU
Ha COOJIBETHA HOBA IpoIaraHjiHa JOKTpUHA, o TUIOT Ha ['ebenc, ['epunr, Xumnep u npyru
HajOsKMcKku copaboTHUIM Ha QupepoT. Tamy Kaje mMTO He momaraiile nponarasjgaTta padorea

KOHIOCHTPAITUOHUTC JIOTOPU U T'aCHUTC KOMOPHU. HpBI/I Ha yaap Ha OBOj JoToram HEBHACH

4 Solomon Michael, Bamossy Gary, Askegaard Soren, (1999), Consumer behavior: A European Perspective/J.
Beardshaw, D. Brewster, P. Cormack of Andrew Ross, New York, Prentice Hall Europe
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BOCHO-TIPOIIATaHIeH yparan Oea EBpente u nomanuTte HEapueBCKH MOTUYNHETH HAPOAH, MEly

KoM 06ea M CHTe CIOBEHCKM Hapoau Bo Epoma.”

Enunoror ox oBaa reHonuHa (HammcTHIKa roJroTa oJf CBETCKH paMKH OJaMHa € BeKe T03HaT.
[Tocneaunure u *KpPTBUTE 32 HOBELITBOTO O] Toa (Haa 50 MUJIMOHM 3arMHATH) CE€ YyBCTBYBaaT
u neHec Bo 21 Bek. Toa Gea pesynraturte o mpornaraHiHara JOKTPUHA Bp3 KOja MOYMBAIIE U
Tpebale I0Jro M YCHEIIHO Ja ersuctupa XutiaepoBuoT Tper pajx. Ho 3mpaBuoT pasym,

aHTH(AIIMCTUIKATa KOATHIIM]a U BOjHATA IO CIIpeyHja Toa.

Cenak, co oBa OTYOHHTE JJOCTPEIH Ha MpOMAaraHHaTa BOjHA KAKO MOJUTUYKU WHCTPYMEHT

HEC 3aCTaHaa.

Bemnamr mo BojHata, okoiry 50-THTe roIMHN Ha MUHATHOT BEK, OBOj Mat Jajieky oa EBpoma —
Bo CAJl — ce pomu HOBa TMpoIaraHiHa JOKTPUHA OJMIETBOPEHA M IO3HATA KaKo
,MaKapTh3am“, CHopell HWMETO Ha HEJ3UHHUOT TBOPEIl MU TAaTKO — aMEPUKAHCKUOT
pemryonukancku ceHarop [lozed MakapTu, paHATHYHO KECTOK NMPOTUBHUK W HEMIPHjaTeN Ha
,,HaJTOJIEMOTO 3JI0 Ha YOBEUITBOTO — KOMYHHM3MOT. W mak mpormaranja, nmepeme MO30LU U

3aA0JDKUTCIIHUTE KPTBU, CTpadakba U HeCpeKH.

HOBOI[J'II/IBOCTa N HCEOTIOPHOCTAa Ha MACUTC KOH MNpOoMmaraHaAHUTC AHTUKOMYHHCTHYKU U
aHTH3anaJHu MeToIu Mery 3anafoT u MIcTOKOT u3pou HEBUACH Mel'yHAPOIEH aHTarOHU3aM,
4Hj TJIaBeH pe3ynTtaT oBoj nat 6ea CtyneHara BojHa, bepnunckuoT suja u XKenesHara 3aBeca.
OBaa ¢opma Ha ommTa HACOJOIIKA MAHUITyNallMja HAa MAacUTE OJi JIBETE IOJYTOMKH CO
,1omuoT Uctok™ u ,,100puoT 3anaa‘ u 00paTHO, M300MIHO ¢€ KOPUCTEIIE BO MOJUTHKATA Ha
OJIOKOBCKHU Pa3leNEeHUOT CBET, HAJ KOj MOIIHE Opry HaJBHCHA M MEepMaHEHTHATa OMAaCHOCT,
HajHaAMmpen of ,,aTOMCKa BOjHA™, a TIOT0Aa U OJ1 ,,HyKJieapHa KaTacTpoda U TpeTa CBETCKa BOjHA*,
KOM CBETCKaTa JaBHOCT CO JICIICHHH ja JIpKea BO MOCTojaH cTpaB. Toa Oelre MOITHE MOBOJTHA
TTOYBA 33 3aMHO OATJICYBAk-E Pa3HH BHJIOBH IMOJIMTHYKA IIPOTIAraH/ia ojf HeBHJICHU pa3MepH,
MOTIIOMOTHATO M CO MPOHAOI'alkhe¢ HAJHOBU COQUCTUIIMPAHN TEXHOJIOUIKO-TEXHUYKH CPEICTBA
U METOJIH, 32 Yhe YHAIpeayBame ce Tpolllea U C¢ YIITe CE TPOIIAT EHOPMHH CPEJICTBa U
pecypcu. CaMo J1a T CIIOMEHEMe: TPKaTa BO BOOPYKYBAFmETO, OCBOjyBAHETO HA BCEJICHATA,

XEMHCKOTO OpYKje U ApyTH.

5 Schocker Allan D., (2002), Determining the Structure of Product-Markets: Practices, Issues and Suggestions,

Handbook of Marketing, Sage, London

76 Pene enon, (2005), Kpusara na MoiepHUOT CBET, mpeBo| o1 Pppanitycku 3opan JoanoBcku, Mu-Awn, Ckorje
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OBoj mponaranjeH Kapyces MpoJI0JDKU U Ha ToueTokoT Ha 21 Bek: mo 11 centemBpu 2001
roguHa, Ha pel J0jAe KaMmmamara 3a ,,00p0aTa MPOTUB MEryHApOIHUOT Tepopuzam’ u
EKCTPEMHHOT MYCIIMMAHCKH €KCIIaH3MOHM3aM, €KCIIOPTOT Ha JIEMOKpaTHja, Tiio0ain3aiujara,
CEeTO TOa IMaK MapKUPaHO CO HEBUICHA MOJIMTUYKA MPOTIAraHa U MyOJMIIUTET, BO YH] IIPHIIOT
o/ica U YCOBPIICHUTE CPEACTBA M METOIU Ha HOBOTO HMH(GOPMATUYKO OIIITECTBO, CO KOU
ujejata M JOKTpUHATA 3a ,,CBETOT KaKO TIJI00ATHO Celo* MPAKTUYHO CE€ OCTBAPEHU, HO
OYMIJICTHO II0JI3aTa 3a YOBEIITBOTO O]l Toa € Mana. [lak ce cimydyBaarT BOjHH, Ak ce
MOJTHECYBAaT OIPOMHHU JKPTBH, a YIITE TOBEKe ce MpojiadovyBa ja3oT Mery OoraTwrte U
cupomanrtaute. [Iokpaj BOCKpECHATHOT HAMOHAJIM3aM M MEl'yeTHHYKAaTa HETOJEPAaHTHOCT,
KPUMHHAJIOT U KOPYIIIHjaTa ce aTpuOyTH HAa HOBOTO BpeMe. [Ipomaranara, KakBa 1 Jia € ¥ 0J1
KaJe W Ja Jjoara, He € W HE MOXE Ja Ouje WAC0JIOTHja, Toa € CaMO OOMYHA MOJIMTHUYKA
MaHHMITyJIalfja co HapoJI0T, Koja Tpeba HaBpeMe Jia ce IPENo3Hae 3a Jja ce OJIMUHAT HEj3UHHUTE
HOFY6HI/I MoCJICAUIH 3a TOJIKY HCOMMXOAHUTE U ITIOCAKYBAHU BUCTUHCKH ACMOKPATCKU IPOICCU

KaKBH IITO 0COOEHO My CC HOTp€6HI/I M Ha HAICTO MaKCAOHCKO OIIIITECTBO.

1.2. ExonomMcka mponaraiaa

ExoHoMckara mponaranja Kako /e 0J1 IpOMOTUBHHUTE aKTUBHOCTH Ha IPETIIpHjaTHjaTa crara
BO OCHOBHMTE MHCTPYMEHTM Ha MAapKETUHI-MHUKCOT, Ia 3aToa IUIAHUPAKETO W
[IPOrpaMUpPamETO Ha €KOHOMCKATa IIpollaraHja Mopa Ja IPETCTaByBa MHTErPAJIEH Jel Ha

MapKCTHUHI'OT.

CHOpCI{ TOA, HC MOXKC C(I)I/IKaCHO Ja CC IUIaHUpa KaKBa ouio aKI_II/Ija BO Taa 00JiacTa aKo He €
TCCHO IIOBp3aHa W KOOpAHWHHUpAHA CO IIOJIMTUKATAa Ha MPOU3BOAOT, CO IIOJIMTHKATA Ha

aucTpuOynujaTa U co MOJIUTHUKATA HA [ICHUTE 33 OCTBAPYBAKE HA TOCTABEHUTE LIEIIH.

Kako coctaBeH aen Ha mpomolgjaTa, €KOHOMCKaTa MpolaraHja € Haj3HayaeH U HajMHOTY
KOPHUCTEH OOJIMK Ha KOMYHHKAIHja cO 1Ma3apoT. BojemeTo ekoHOMCKa Iporarania He MOXe
Ja ce OCTBapM aKO HE ce TeMelld Bp3 pe3yNTaTUTe Ha HCTpakyBameTo. ExoHOMcKara
Mporaraljia € co OrpOMHO 3HAYeHE Kako 3a MOSAMHWYEH MPOM3BOMA, Taka M 3a LEIO0TO
npernpujaTre. CeTo Toa € Kako pe3yJTaT Ha Toa IITO CO TIOMOIII Ha eKOHOMCKATa IporaraHia
MOXaT Jla ce 37100MjaT WIK JIa ce 0AOHjaT MOTEHIIMjaJTHUTE MOTPOIIYBAaYH JIOKOJIKY TH Hajae

WM HE TH HajJie IpOonarupaHuTe CBOjCTBA BO MPOU3BOJIOT.
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TTocTojar TpY OCHOBHHM MPUYMHH 32 KOPUCTEH-E Ha EKOHOMCKATa MpoNarana, a Toa ce:’’

v na ce 06e30equ IETHHOT ayJUTOPUYM CO WH(OPMAIIMK, OJHOCHO JIa C€ Kpeupaar

CO3HaHMja;
v’ 51a ce yOeau LETHUOT ayJAUTOPHYM JIa KYITyBa O] (pupMara;
v/ J1a ce IOTCEeTyBa Ha MIOCTOCHETO Ha (PUpMaTa MK IPOU3BOIOT.

Heomxoauo Bo IMpUMCHATa Ha CKOHOMCKATa Ipomnaraijia € aa ¢ NpuMEHyBaaT ONPCACICHU

IPUHIMITH, & 0CO6eH0: 'S

v/ TIPUHIIUII HA BUCTHHHUTOCT IITO CE U3pasysa, peJ] Ce, BO Toa MpolaraHjHara mopaka
Jla OroBapa Ha BHCTHHCKUTE KBAJUTETH HA MPOHM3BOJOT U Jia Ouje JiojaiHa cripeMa

KOHKYPEHTHUTE MPEeTIpUjaTuja;

v/ TPHUHIHUI Ha MPUBICYHOCT, KOj CE COCTOM BO HAYMHOT HAa TEXHHUYKaTa 00paboTKa Ha
nopakaTa To Tpeba Ja ro npuBiede BHUMAHHETO Ha KymyBauuTe. Toa 3Hauu jaeka
rmopakaTa ¥ HauYMHOT Ha HEj3MHOTO TNPE3EHTHpame HE caMo mTo Tpeba ma Omaar
BUCTUHUTH TYKYy M Ja C€ BKYCHHM, HEHAMETJIMBU M CO TaKOB OOJMK Ja MOKaT Ja ja

pa3bepar u MOTPOIIYBAYUTE U

v/ TIPUHIIUIT HA €EKOHOMHUYHOCT, OJIHOCHO BJIOXKYBarbhaTa BO EKOHOMCKATa MpoMaraHa jaa
BJIMjaaT Bp3 pe3yJTaTUTE Ha paboTeHETo, 0COOEHO Ha 00eMOT Ha npojaxobara, 6bapem
BO OHaa MepKa camu cebe Ja ce mokpuBaaT. Bo cipoTuBHO, HEMa HUKAKBO €KOHOMCKO
OIIPaBIyBamE 3a BIOKYBamaTa BO eKOHOMCKara nmponaranza. [Ipuroa tpeba na ce nma
MIPEBU/I IeKa TOKMY OBOj TIPUHIIHII € TPEIMET Ha OTICeHH aHAIIN3H, 3aIITO e(hEeKTUTE
0J1 EKOHOMCKATa Mponarayia ce JOJITOPOYHHU U MOIITHE TEHIKO MOXKAaT KBAHTUTaTUBHO

Aa CcC u3pasar.

KapaKTepI/ICTI/IKI/I Ha CKOHOMCKaArTa nponaraHz(a:79

v/ JaBHOCT Ha Mpe3eHTAIM]aTa,;

" CramenkoBcky, A., (2007), MapkeTurr uctpaxysame, EYPM, Ckorje
78 Jakoscku, B., (2006), OcnoBu Ha mapketunr, EYPM, Ckomje
9 Cexynocka, H., (2000), ITpomonuja, Exonomcku akynrer, Ckorje
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v MOXHOCT 3a IOBTOPYBAIbE;
v' TosemMa MOXHOCT 3a HCTAKHYBAhE U
v' Heo0Bp3aHocT

ExonoMcka mponaranja € cekakoB OOJMK Ha IUIaTeHA MPE3eHTalrja U IpoMoLMja Ha UIEH,
npou3Boau u yciyru. Ce nedpunupa kako miaTeHa (opMa Ha KOMyHHKalldja HaMeHeTa Jia
uHbopMHpa W/WIK BIWjac Bp3 NoBeke Jyre. EKOoHOMCKara mpomaraHaa Moke Ja Ounue

OPHUCHTHPAHA KOH 3IroJIEMYBALE HA n06apyBaq1<aTa NI UMUIIOT.

ExoHoMckara npomaranjia ce oJHECyBa Ha €JHa KOMIIaHWja 3a J]a CO3/1aie UHCTUTYLM]jaTHa
cIMKa/MMUIl (MHCTUTYIMjaJIHA TpoNaraHia); KOMIaHWHM IITO Mporarupaar MpOU3BOJA BO
3aBUCHOCT OJ1 TUIIOT HAa aKTUBHOCTA (ITpUMapHa mporarasjia); OpeHI-KOMIIaHuU (CeIeKTUBHA

IIpoIaran/a).

Ilenta Ha cekoja mpormaranaara ¢ aa uapopMmupa, na yoemysa, aa morcerysa. [lomoOpyBame
Ha mpomaxbara € cepuja OJ KpaTKW aKTHBHOCTH 3a MOAOOpYyBame Ha Mpojaxkdara Ha

MPOU3BO/IU M YCIYTH (KYTIOHH, CHIEIMjajHU MOIMYCTH, HarpaJHU UTPH).

MepKI/ITe 3a HOI[O6PYB8.H>6 Ha npozla>K6aTa CC HACOUYCHU KOH KIIMCHTH, MOCPCAHHULIN H

COIICTBCHU NIPOJAKHU CHUIIU.

1.3. Xuti1epoBoTo chakame HA MPONATAHIATA U NEPEHETO MO30K

Anond Xurnep (repm. Adolf Hitler, 20 anpun 1889 — 30 anmpun 1945 roauna) Oun Bogay Ha
HalMcTUTe U KaHuenap Ha ['epmanuja ox 1933 no 1945 roguna. Ponen e Bo bpaynay na Un,
ABcTpo-YHrapuja, Kako CUH Ha apuHHUK. PaboTen kako LpTay Ha pasriieHULU U Mojep. 3a
BpeMe Ha [IpBata cBercka BojHa ce 6open Bo dpannuja, OUi W3JI0KEH HA OOJHU OTPOBU H
oToa OWMJT OTMKYBaH 3a Xxpadpoct. [1o mopa3oT Ha repMaHCKO-aBCTPUCKUTE CHITH, TOj CTaHAI
€IeH O MHOTYOpOjHUTE OeclieTHH, HeBpaOOTEHU U JACTIPUMHUPAHU Jyfe MTO Oe3aeTHuYene

HU3 FepMaHI/Ija " pasMHUCITyBaJIC LITO Ke ce CJIY4HU CO HUBHATA HCKOT'AIll rojJicMa HaI_II/Ija.BO

80 Haffner, Sebastian (1979). The Meaning of Hitler. Cambridge, MA: Harvard University Press
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Ha oBaa Tema Xutinep nodsan 1a pa3MHCIyBa HE KaKo 3a HEYCIIeX BO BOSHA CMHUCIIA, TYKY KaKo
3a ,,HOK B rp0‘ O] repMaHCKHUTE MOJUTHYAPH KOPYMITUPAHH O]l KOMYHUCTUTEe U EBpeute.
Pemmun nga dopmupa maprtuja, koja ja Hapekod HammoHajcomujaiucTuyka TepMaHCKa
paboTtHHYKa maprtuja (Hakyco HammcTudka mapTuja) M MCIIAaHMpal OAMasa 3a MOopa3oT U

pecraBpaiiyja Ha repMaHcKaTa ropJaoCT.

HaGpry noroa Bo cebe HmOYHai Ja OTKpUBA TAJEHT 3a TOBOPHUILTBO M CIIOCOOHOCT Ja T'H

Bp3yBa JIy'€TO 32 CBOUTE UJIEH.

Hekou wmcropuyapy HacTOjyBaaT Ja T'M PEIaTUBUM3MPAAT W J1a TM HaMajaT HAIlMCTHYKUTE
37I0CTOPCTBA, CIOPENYBajKM TH €O 3iocTopcTBara on Bpemero Ha Cramun. ['epmanuja
oueKyBaia OOeJMHYBamke U MMalla MoTpeda oJ Merjame Ha UCTOpHjaTa WM ,,0pullemhe Ha

MemopHjara‘““, OJHOCHO ,,JIEPEHE Ha MO3OKOT .
b 29

Hwmeno, HajuecTo ce 3a0emeKyBaar paIuKaTHUTE IPUMEPH U 3aT0a BETHAI, KOTa CTaHyBa 300D
3a epemeTo MO30K, ke 300pyBaMe 3a HUB. Hajmo3HaT mepad Ha MO30K, HEKOj IITO OTHIION
HajaJeKy M 3aToa CTaHaJ IUlaHeTapHO mo3HaT € Anond Xwuriaep W Herorara mapTHja
Hanmonanconujamuctuuka padborauuka naprtuja win HCJIATT (NSDAP — Nacional Sozialist
Arbeiter Party). Xutnep 10 Tosky ro BoBes HapoAoT Ha I'epmanuja Bo TpaHc mto ['epmanuuTe,
HO W LEJHOT CBET, HE 3a0eJiexaye IMTO BCYITHOCT TOj HABUCTHHA caka Ja mocTurHe. Kako
ycnean Bo Toa? He 6110 BOOMNIIITO JIeCHO, HO XUTJIEp UMaJl cpeka Ouiejku TepMaHCKUOT HAPO,T
OUJI II1ajieH, MOHWKEH U KeJIeH 3a 110100ap ®KHUBOT. XUTIep Oni A1jaboarK, HO HCKITyYUTETHO
M3BOHPEICH TOBOPHUK, OPaTOpP, BO BPEMETO KOora (PMJIMOT IITOTYKY MOYHAJ Jia ce ynoTpedyBa

KaKo MacoBeH MenyM. Toj My ro mepen MO30KOT Ha HapojoT Bo etanu.®!

[Ipen ma nojne Ha BIacT, XUTiep ja U3nai of Mmedar cBojara kuura ,,Mein Kampf* (Mojara
O6opba) BO Koja Oyie1o TO OMMINYBaj OHA IITO WMaJl HaMepa Jia TO CTOPH, OJHOCHO Ja To
ciposene. Ho Toram Hukoj He TO cdakan cepro3Ho. Bo roBopuTe mTO TH IpKeN, BO BPEMETO
Kora OWJ BO TIOJIEM, TOj TH yIIOTpeOyBall CTapuTe BeKe UCIIPOOAHH METOAM Ha MEePEHEe MO30K
(brainwashing). 3Haum, mpBO Ke T0 HACHTUPHUKYBAT MPOOIEMOT, KaKo IITO C€ TJajoT,
HecpekaTta M Mopa3oT W Oapajd CTPUKTHO W BEJHAII NMPOMEHHM KOH mojo00po. Cekako, BO
ayTUTOPUYMOT MMaJI0 CEKOTalll HETOBH MPUBP3aHMIIM, KOU HA TAKBHOT TOBOP MOYHYBAJIE Ja
pakoruieckaar W Ja ro 0J00pyBaaT rOBOPEHETO HA opaTopoT. Toram BO MPOAOKEHUE U

Macara MoyYHyBaja Jia pakoIiecka HeKOHTPOJIMPAHO, €y(POPHUHO, a MPUTOA BOOMILTO U HE

81 Aigner, Dietrich (1985). "Hitler's ultimate aims — a programme of world dominion?". In Koch, H.W. Aspects
of the Third Reich. London: MacMillan.
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Ousie CBeCHH U HE 3HaeJie 301ITO pakoruieckaar. [1o HeKOJIKy KpyroBH Ha TaKOB BHJI 3aHECEHO
pakoIuiecKame, Ha JyI'eTO BO LEIOCT UM CE€ UCKIIyUMJI pa3yMoOT U Torau XuTjiep Mo4YHal co

MIeHTUHKYBam-E Ha IPOOJIEMUTE | J1a HYJU pelieHHnja 3a Hub. %

CuTtyanyjata CTaHajia yIiTe moJjoia Kora XuTjiep 00 Ha BIacT. XUTiep yInoTpeOyBai Beke
ucrpobaHa 1 MPOBEPeHa JIeBM3a KOH CKENTHUIIMTE, OJHOCHO HIIK CH CO HAC WJIM CH MPOTHB Hac.
OHoj mTO KEe ce odmaen Ja KpUTU3Hpa, BeaHAIl Ouil OT¢pIiaH, MPOTOHYBaH, a MOJOIHA H
youBaH. [Ipeky TakBHOT METO/ € 3alBPCTHII Ha BJIACT, ja MPUIOOMII ceTa MOTpeOHa MOK, a TH
NPUA0OMIT ¥ CUTE HEOTPAaHMYCHHU CPEJICTBA, 1A HA TOj HAYMH MOJKE JIa /ICjCTBYBA OJ1 MIO3HUIH]ja

Ha HCOI'PpaHUYCH BJIAJICTCII HA )KUBOTOT KU HA CMPTTaA.

Ho 3omro Xutnep My 6min oMuiieH Ha cBeToT? busiejkun MankymMuHa o1 HApOAOT yMeele 1a To
nperno3Haar toa. Toj Hyaen mpecmerka co toramuara CCCP, nma orrtyka u (akToT WITO
MOBEKETO 3alaJHU 3eMjH IO TOJApKyBalie XUTIEp, My AOAETyBajle Harpaau 3a Ip>KaBHUK U
3a JMYHOCT Ha TOJMHATA, TyPU U caMHuTe Pycu cKiTydunie oapeicHr JOTOBOPH, OUIC]KH BO TO]
MOMEHT HMKaKO HEe UM OZroBapajia BOjHA. XUTJIEP HYJEIN ,,HaKa3HU * peIIeHH]ja 3a TOJIOBHUTE
OonecTu, 3a MEHTAJIHUTE OOJECTH, NMPOCTHTyHHWjaTa W ciauyHO. Ho oBa myfero Beke To
npudaTtuiie 6e3 HUKaKoB OTHOp Oujejku XUTIEp BO Toa BpeMe OMJI CMETaH 3a BU3UOHEP U
TeHH]j, U TOoa Ha IUTAHETapHO HHMBO. MallkyreMuHa KpUTHYapW, Kako mTo Owite YarumuH,
AjHiTajH, Ouie 6pyTaiaHo oT(piIeHu 0] CperHaTa, a Habpry ce nojaBsuie v Gpororpaduu Kaze
LITO aHIJIMCKaTa KpajHlia Kako JIeTe ja KpeBa pakara Kako HALMCTMYKU MO31paB (Taa Ouiia
JeTe W camMoO TO IpaBejia Toa IITO TO TpaBele W JIPYTHTe OKOJy Hea BO Toa BpeMe).
BeckoMmpoMHCHO ce TPOBJIEKIO TEPUTOPUjATTHOTO, OJHOCHO JKeldara 3a TEPUTOPHH Ha
I'epmanpja. A Toram Kkora IOYHajlla CBETCKaTa BOjHA M KOra c€ CTaHaJlIO CBECHO 3a
XO0JIOKayCTOT, BeKe 3a MMJIMOHH JIy'e OMJI0 IpeAoIHa. A MaHUITYJIUpaJ U CO pesurujarta, u Toa

MOIIIHE YCIEUIHO.

Naxko nipeky Genemkute Ha Josed ['edenc (Joseph Goebbels) moxe na ce ncunra pazpaboreHo
MOCTAIMHO MPOTMAraHHOTO JICjCTBYBambE HAa HAUCTUYKHOT PEKUM, UCTUOT TOj HAIIMCTHYKU
PEXUM HE MpHIaBAl 3HAYCHE Ha TEOPETCKOTO M3yUdyBamke, TYKY IpoIaranaTa ce Bpiieia Bo
NpakTHYHA CMHCJIA, CO MCTOBPEMEHO IIOYMTYBalkhe Ha HayKara INTO € OIMIIaHA BO
XutinepoBata KHHMra ,Mojata Oopb6a“. BoommTyBajku ja coBpeMeHaTa ICHXOJIOTH]a,

HaIMCTUTEC KaKoO Haj)I06pI/I nmpomnaraHauCTy r'm CMETAJIC JIMIaTa HITO MHTYUTHBHO MOXKEIIC 1a

82 Mein Kampf*, Anond Xwurnep (opurmHamHoTo m3manue ¢ ox 1925-1926), moBropHo u3maacHa Ha 15
cenrreMBpH, 1998, nznasau: Mariner Books (Mapurep bykc)
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JOMpaT 0 MacaTa. 3a pa3jirvKa 0] MapKCUCTHUKO-ICHUHUCTHYKOTO cpakame 3a mporaranaTa
Y MHOIITBOTO 00jaBEHH HAYYHU TPYJOBH Ha UCTAaTa TeMa, HAIIMCTUYKHOT MIPUCTAII CE TEMETIel

Bp3 CujiaTa Ha U3TrOBOPCHUOT 360];).83

CBojoT mpomaranjieH maTtepujai XUTiep To LpIed O] HEKOJKY W3BOPHU: KATOJIUIM3MOT,
MapKCH3MOT U MacOHCTBOTO, UCTOBPEMEHO c(akajKul ja mporaraHjgara Kako HHCTPYMEHT 3a
oOpa3zoBaHue Ha jaBHOCTa. [IpomaraniaTa ja MHTErpUpai BO KyJITypaTa, He OrpaHHYyBajKH ce
Ha TOCMHEYHH MEIUYMH M cuTyaruu. HeroBoto cdakame 3a mponaranaaTa € BOJCHO CO

CMOIMOHAaJIHaTa I[I/IMeH?»I/Ija, C€IHOCTAaBHOCTA, IIOBTOPYBALECTO, CUJIATA, BOACTBOTO U BEPATaA.

HaBuctuna, Xutiep ru chakan HapOJAHUTE MAaCH KaKO TIIyHaBH U 3a00paBEeHHU, CMETajKH T'H 3a
HECIOCOOHM 3a PAllMOHAIIHO U JIOTMYHO pa3MuciyBame. [loHaTamy cmeran neka of Tue
MpUYKHU Tpeba Jja UM ce TIOMOTHE 3a JIa 3aCTaHaT Ha BUCTUHCKHUOT nat. Xutiep u ['ebenc ro
JieTieNie MUCIIEHETO 32 MCTO Tpallamke, cCaMu BiIajeelie HaJl MacuTe 300pyBajku UM JIeKa He
Tpeba J1a pa3MUCITyBaar 3a KOMIUIEKCHOCTA HA HUBHOTO OIIKPY)KYBambe, TYKY JIeKa CUTE Tpeba
Jla ce MpemymTar Ha CBOUTE Jujepu. Pa3oupamero 3a ncuxoioryujata Ha Macata, 3a XUTiep
OuII0 O] KpYLHMjadHO 3HAYCHE BO CIPOBEAYBAETO HA IMpOMaraHaara, a Kako MpUMEp To
HaBeJyBaJl HEYCIIeXOT Ha Tpormaranjata Bo [IpBara cBercka BojHa, Koja HE ja caruiia oBaa

ACTCPMHUHAHTA.

Co mpeTxogHO HABEJEHO 3HAUYEHEC HA M3TOBOPEHHUTE 300pPOBHU, KOM NPETCTaBYyBaje INIaBEH
[ponaraHjieH MHCTPYMEHT BO HauucThuka ['epmanuja, Xutiaep BepyBaJl BO rojemara Jiara,
KaKo €/IeH O]l NPUHIMIINUTE 3a Iepcyaluja, 00jacHyBajku ro Toa MpeKy HapagoKcoT JeKa
IIOroJIeMa Jlara € IOTeIIKo aa ouje oTkpueHa. Mako Xutiep He To cMeTall JTakeHheTO KaKo
MIPUOPUTETEH MHCTPYMEHT Ha IpoIaraHjara, TOj CEKOraul ja MmojpeayBall MpolaraHaara Ha
noBHcoka 1ei. Co Toa eKCIUIMIUTHO Io JOKaXall HeTHPAkEeTO Ha XyMaHU3MOT, KOj o oT¢dpiia
MaHHITYJIMPAjKH, 10/IeKa aHAIU3HPAKBETO HA XYMAaHU3MOT MJIM €CTeTUKaTa T'o CMeTall Kako

HCBAXXHO.

3a paznmuka on ['ebenc, koj ja cMmeran AUMEH3WjaTa Ha TMOBTOPYBAKHETO KAKO €IC€H Off
OCHOBHUTE ITOCTYJIATH Ha TpoTaranjaaTa u BakeH (GakTop, XUTIIep ro CMeTall TOBTOPYBAKHETO
KaKo MPOJYKTHUBEH MHCTPYMEHT, HO CIIOpEa HEero, TOj HE cMee J1a Ouje JocajeH, TyKy Tpeda
na ce MeHyBa. [loHataMy, TajHaTa 3a MpUAOOHMBaEmEe HAa Macara 3a XHUTJIEp MPETCTaByBaje

OJUTy4HOCTAa M MOKTa, KoM Tpebano Ja ce MaHu(pecTHpaaT pa3iMyHO, BO 3aBUCHOCT O]

8  Mein Kampf*, Anond Xutnep (opHruHaaHoTo usganue e of 1925-1926), mosropHo usganeHa nHa 15
cenrreMBpH, 1998, nznasau: Mariner Books (Mapurep bykc)
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OKOJJHOCTHTE, @ MAaCOBHUTE COOMpara U MapIIOBU I'M CMETa] KaKO MCKIYYUTEIHO e(PUKACCH
uHcTpyMeHT. Kako mTo Oerre KaxxaHO U MPEeTXOHO, MAPKCUCTHTE MMaJie TOJIEMO BIIMjaHUE
Bp3 XUTJIEpOBOTO c(hakame 3a euKacHOCTa Ha IMpomaraHaara, HajMHOTY MO MPUMEPOT Ha
MapKCHCTHYKHTE MAaCOBHH COOMpH Ha KOW M CaAaMHOT MPHCYCTBYBAJ, YyBCTBYBajKH Ha KOj
HAYMH CIIEKTaKJIOT MOXeE Ja Biijae Bp3 Macara. VcTo Taka, Bo nepuonot npen [IpBara cBercka
BOjHA, XWUTJEP MHOTY Y€CTO MOCETyBaJl MHOTY MapTUCKH MaHH]ecTaluu, a moceOHO My ce
Jonarana [eMarorijara Ha XpucTHjaHCKO-COIMjalTHHOT TpaioHavanHiK Ha Buena Kapi JIyrep
(Karl Lueger), koj co cBOWTE CHIIHH M aHTHCEMHUTCKH FOBOPH ja (acimHupan Macara. Xuriep
Mopajii Toa CO 33J0BOJICTBO T'M MCTakHyBal JIyrepoBuTe jaBHU HACTAaIlM, HATJacyBajKu JieKa

ce paboTH 3a BPBHO IPOIATraHJIHO YMECHE, OJIHOCHO 32 BPBHA MPOIMAraHaHa ClioCOOHOCT.

Penurno3HnoT MOMEHT Ha Tporaranjgata Haj XWTIep OCTaBWIJI CHJICH Blie4yaToK. HeroBoro
chakame 3a BIHMjaHHETO Ha BepaTa, MOOWIM3UPAKETO Ha Macara Ha JyxoBHa 0asa
npercraByBaia ehpUKaceH UHCTPYMEHT, Mer'y IpYyroTo, CIpoBeyBame Ha QU3nUKaTa cuia u
HacWJICTBOTO. HaBHCTHHA, ako MOCEOHO ce aHanM3upa MapKCHCTHYKOTO cdakame CIope
OJIpeicHN aBTOpH, BOr BO penuruuTe HE € HUINTO JAPYro, TYKy CaMO MOKEH MpeaMeT 3a
Manunynanuja. Cropen HuB, bor e cumOon M mncuxuuka nmorpeda Ha YOBEKOT, J0JEKa
pENUTHO3HUTE HUAeH He ce OecMucieHu (CUMOONHM), HAaKO MOXE Ja OugaT HaydHO
HEBUCTUHUTH. PenuruosHara MaHUIynaiyja, OJHOCHO MEPEHEeTO MO30K Bp3 Taa OCHOBA
OTCKOKHYBA O] IPYTUTEe MaHUITYJIAIMH U TIEPEha, M YOBEKOT MOXKE CO HJICHTE Ha pelIUTHjaTa
na ce uaeHTU(UKyBa MOBEKE OTKOJKY co ApyruTe uaeu. Ha mparoT Ha Taa uneja, Xutiep u

CaMHOT u3jaBuI: ,,YOBEKOT He yMHpa 3a paboTa, TyKy 3a uaeamu‘.84

Nwmeno, xkako mTo Moxe J1a ce 3abernexu, XUTiaep ja BOOMIITYBaAI MICUXOJIOTHjaTa Ha MacaTa,
HErOBOTO BIIAJIEEHE€ M OJHECYBAH€ KOH MacaTa MOXeE Ja c€ Kommapupa, OJHOCHO Jia ce
criopeau co uaente Ha ['ycras Jle bon (Gustav Le Bon), koj mery apyroro, Bo ,,IIcuxosoruja
Ha MacaTa‘‘ To HaIuIai CJIeIHOBO: ,,[loronemMuoT e o1 IyreTo BO €THOCTaBHUTE MacH HEMA,
OCBEH BO CBOETO MOCEOHO 3aHNMame, JaCHU U MIPOMHUCIICHH HJIeH 3a 1mTo O6umno apyro. Tue ce
HECrocoOHHM Ja ce Boaat camute cebe. JIuaepoT € HUBHUOT MaToKa3, Uako MHOT'Y HEJIOCIICTHO,
3a pa3iMKa OJ OHWE MYOJMKAIMU IITO CO3/1aBaaT MHCIICHA 3a CBOUTE YUTATEIIM U UM CE€

J00IKYBaaT Co OHUE TOTOBH (ppa3u IITO I'M pa3pelliyBaar oJf pa3MUCITyBame .

8 Aigner, Dietrich (1985). "Hitler's ultimate aims — a programme of world dominion?". In Koch, H.W. Aspects
of the Third Reich. London: MacMillan.
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Kako 1mro Oui1 mpeTcTaByBaH BO jaBHOCTA MIPEKY BU3YCIHHUTE Jielia, XHUTJCeP J¢jCTBYBAJ UCTO
KaKo JIUJIep, CUTYPHO UCTPaKajKu MOPAKH MITO TO MAKCUMHIIN3HUPAJIC HETOBUOT aBTOPUTET, CO
ITO ja A00MBai joBepOaTa M BepaTa Ha cienOeHuimre kako bor. Cropen HAIUCTHYKOTO
pa3MHCITyBae, MaCUTE Ha cakaaT jJa ToJepupaaT HeeHKacHO BOJCTBO, a XHUTIep O
OJIUIIETBOPEHUE MITO ja dacHUpPaIo Macara. XUTJIEp ja CMETaN MpollaranjaaTa Kako eeHa
O TJIAaBHHUTC HWHCTPYMCHTHU Ha CBOjaTa IIOJIUNTHUKA, a CO HpI/II[O6I/IBaH>eTO Ha HOBHUTC
CHMIIATHU3EPH, MPOTAraHarTa ja HCKOPUCTUII KaKo I1eJ1 32 XOMOTEHH3allija Ha YWICHOBUTE Ha

Herosara napTuja.

2. YYeCHHMIIM BO aKTHBHOCTHTE BO EKOHOMCKATA npomaraHnaa

Kako nenoBHa akTMBHOCT, MpoIlaraijara BKIy4yBa MorojeM Opoj yYECHULU M aKTUBHOCTU
LITO TH JIOBEAYBAaaT BO PAa3IMYHM YJIOTM M OJHOCH, IITO IpoIaraHjaara ja MpaBd MOILIHE
ClIO)KeHa M KomIumiupana o6nact. [locrojar mer rpymu yY4eCHHIIM BO METUYMCKOTO

ornacyBame:®®

OrynacyBau — € KOMIaHHWja IITO ja KOPUCTU MpONaraHjaara co IeJl MPOMOIMja Ha CBOWTE
MPOU3BOJU U YCIYTM HA TOCAKyBaHUOT (I[ETHUOT) IMa3ap W MocakyBaHarta (IIeJIHAaTa) rpyma

MOTEHIMjaJTHU KYIyBa4H.

OrnacyBaqKa areHqua — € cneunjanmﬂpaHa opraHI/I3au1/Ija mTO € 3aJ0JIDKCHA 3a JaBambC
YCIyru Ha OrjlaCyBaduTe BO BHUJ Ha IUJIAHUPAKLC U peanmaunja Ha aKTUBHOCTHUTC OKOJY

rpormaras/jiara.

MenaunymuTe — ce KOMyHUKAIMCKU KaHAJIM MPEKY KOM OrjlacyBaylTe I'M IOCTaBYBaaT OIJIaCUTE

IITO C€ HAMEHETH 3a OTEHIMjaTHUTE KyITyBayH.
[ToTpomryBaun — ce MOCTOJHUTE MOTEHIUjAIHA TPUMATEIHN HA MIPOIIAaraH/IHUTE MOPAKH.

KOHKypeHTI/I — KakKo €I€H O CJIICMCHTUTEC Ha MNpOoMmaraHaAHUuOT CUCTEM CC MHOI'Y BaXXHH,

Oouaejku oOMYHO O €Ha TMpOoTaraHjHa MOpaKa CJeNyBa W CIWYEH OJrOBOP OJ CTpaHa Ha

8 Solomon M., G. Bamossy, S. Askegaard, Margaret K. Hogg, (2006), Consumer behaviour; a european
perspective, third edition. Prentice Hall Europe, New York
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KOHKYpEHIIMjaTa IOpajy 3roJIEMyBamkbe WIM 3aApXKyBamkbe Ha Ia3apHOTO ydecTBo. OBa

IMOHCKOral MOXE 1a JOBCAC U 1O BUCTUHCKA IIpOoIaraHaHa BOjHa.

Brnaga — oqHOCHO npskaBHA aIMUHUCTpalrja € GakTop MTO TH AePUHUPA IPABHUTE PAMKH 32

KOPUCTEHECTO HA MCIUYMCKOTO OrjlaCyBambe.

3. llean Ha mponaranaara

Ilenta Ha mpomnarangaTa € Ja MpeIu3BHKa peakivja Kaj 1eHarta myosauka. Peakmujara Moxe
J1a ce corjie/ia BO CaMOTO TOa IITO MOTPOIITYBAYOT Ke CO3/1a/Ie OJPEICHH CTABOBHU HITH MHCJICHha

3a IMPOU3BOJO0T WJIM MapKara, uji TUC HCI'OBU CTABOBH J1d ' CMCHHU CO OI'JIaCOT.

HOCTOjaT YCTUPU OCHOBHH LCJIM Ha IpollaraHjiara, a THC CC: I/IH(i)OpMI/IpaH:C, y6ez[yBaH:e,

MOTCECTYBAKLEC U l'IOTTI/IKHyBEII-be.86

v llenra Ha mpomaraHjara 3apaad WHGOPMHpPAEE € CO3/aBame CBECT 3a OPEeHIOT W
OTKpHUBamke MH(OpPMAIIMK 32 HOB MIPOU3BOJ] U 3aMl03HABAKE CO KAPAKTEPUCTUKHUTE HA

OJIpeJieH IPOU3BOJI, KaKo, Ha IIPUMED, LI€HA, IU3ajH U CIIMYHO.

v’ llenta Ha mpomaraHjara 3apagd yOeayBambe € Ja IO MOTHBHpAa M Ja TO yOean

KyIyBauoT JIeKa TOKMY TO]j IIPOU3BOJ MYy € HEOIIXO/IEH.

v' Tlpomaraniara 3apajy MOTCETYBAbE MMa Ie Jla I'M CTUMYJIMpa MOTPOIIYBAYNTE HA

MOBTOPHO KYIIYBamk€¢ NPOU3BOAN WUJIN YCIIYT'H.

v HponaraHz(aTa 3apay NOTTUKHYBAKLC MMaA LCII J1a T IIPOMOBHUPA GCHC(I)I/ILII/II/ITC mToO

CC OCTBAapyBaaT CO KOPUCTCHCTO HA JAACHUTC IMTPOU3BOJAU UJIU YCIIYTH.

CpencTBara Ipeky Kou ce IpeHecyBaaT IponaraHJHUTe OPaKy ce: IeyaToT (IHEBHU BECHULIN
Y Maras3uHu), U3J034, OUI0opau, paauo, TeleBu3nja U APYru miaTGopMu Ha KOM MOXKE Ja ce

MMpeTCTaBaT PCKIAMHUTE ITOPAKH.

3a pa3nMka oJ pekiamara ITOo UMa KpaTKOpo4eH e(eKT U IITO MOroJIEMUOT Jel ja cMeTaaT

KakO CMHOHHMM 3a Ipoliarafnaara, mnporarasHjgara ¢ 00JUK Ha KOMYHUIIUPAKBLE LITO )IO6I/IBa

8 Solomon M., G. Bamossy, S. Askegaard, Margaret K. Hogg, (2006), Consumer behaviour; a european
perspective, third edition. Prentice Hall Europe, New York
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KapaKTePUCTUKHU Ha CTAOWJICH U KOHCTAHTEH MPOIEC HA KOMYHUITUPAKE U MPUMApHA 1eJ U €

IIOBTOPYBAaH-€ Ha KyMyBameTo.%’

4. IlepcyasuBHA KOMYHHMKALUja/mponarauaa

Kako mTo e Beke mo3HaTo, MEAMYMHTE CE IPOI0JDKEHA paka Ha IpOoIaraHiaTa 1 UMaaT BakKHa
yJiora BO IPOIIECOT Ha MEePemhe MO30K Kaj Macute. THe ce mpoaoinkeHa paka Ha mporaraHiaTa
0e3 K0ja € HEBO3MOXKHO JIa C€ BPIIIU MIepCyas3rja HaJl IpuMaTeInTe Ha mopakara. Hanuctuukure
MPONaraHJuCTH U Nepayr Ha MO30K, OJTHOCHO IJIaBHUTE MJICOJIO3H Ha NpoIaranaaTa, Xuriep
u ['ebenc, Ha camMHUTe MOYETOIHM OJ CBOETO MOJUTHYKO JIjCTBYBAm€ OWJIE CBECHHU JEKa

MAaCOBHHUTC MCIUYMHU MOpa Aa CIy>XaT 3a JPKABHUTC I/IHTepeCI/I.88

Co Toa He ce moapazbupaia IEJIOCHA KOHTPOJIAa HAa MEIUYMHTE OJf CTpaHa Ha BIACTHUTE,
Ouaejku BO TeopHjaTa HAIMCTUTE ja TO3paByBajie IPUBATHATA CONICTBEHOCT HAa MEAMYMHTE,
HO Cemak, MpaKTUKaTa ro IMoKakaia CIpOTHBHOTO. Bo mponoimkeHne Ha 0BOj nen ke Oumat
HaBE/IEHU JJOMUHAHTHUTE MEJIMYMHU CO KOM C€ KOPUCTele HAI[UCTUUYKHUTE MPOIAraHucTy, o

1IeJT TIeperbe MO30K Kaj Hapo0T, OHOCHO Kaj Macute.%

Tleuat

Ha camuor mouyeTok conujaluCTUYKUTE M KOMYHHCTUYKHTE HM3JaBauku Kyku Op3o Ouie
3racHaTH, J0/IeKa JPYruTe CO TEKOT Ha BPEMETO OWJIe MCTHUCHATH O] Ma3apoT. MacOBHOTO
MIPOM3BOACTBO HAa CTPAHCKHUOT M HA JIOMAITHUOT IMeYaT HaOp30 MOCTUTHAI BUCOK THPaX, Ma
Taka BECHUKOT Ha maptujata Ha Xwuriep (NSASP) ,®enkumep Oeodaxtep” (Volkischer
Beobachter) Bo 1933 roauna 3a6enexan tupax o 130.000 mpumepornu, goaeka Bo 1944 oBoj

THpax, OJHOCHO oBaa Opojka uzHecysaina 1.700,000 mpumepornu.

KOHTpOJ'IaTa Haa MCIUWYMUTE U HAJ ypE€aAyBadKaTa IMOJIUTUKA U COAPKHUHATA O[] CEKTOPOT Ha
IMPHUBATHUTEC MECAWYMH, HAHUCTUTE MOpAJIC aa I'n yHI/I(i)I/II_[I/IpaaT, J04€Ka HOBUHApPUTE MOpPaAIo
Ja 6I/II[aT YJICHOBHU Ha HOBI/IHapCKaTa KOMOpa Ha PanOT. HaLII/ICTI/ITC Tro 3a061/11<0J1yBane

TUMAYHUOT HAYMH Ha LIEH3ypa, HO CO 3aKOHOT 3a ypeaHUITBO o1 3 okToMBpH 1933 roauna,

87 Shiv, B.; Yoon, C. (2012). "Integrating neurophysiological and psychological approaches: Towards an
advancement of brand insights™. Journal of Consumer Psychology. 22 (1): 3-6
8 Haffner, Sebastian (1979). The Meaning of Hitler. Cambridge, MA: Harvard University Press
8 Jowett, Garth O Donnell, (2006), Propaganda and Persuasion, Sage Publications, USA
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YPEAHUIINTE CTaHAJIe TIPABHO OJITOBOPHU 32 COJIP’)KUHATA HA HUBHHUTE BeCHUIM. Vu co npyru
300pOBH, BO TOj MEPUOJl CTaHyBa BUIJMBA aBTOLEH3YypaTa, MpeAM3BHKaHA CO CTPABOT Ha
MOEIMHIUTE O MOKHU OTKa3u. Bo mepmonoT Ha HAlMCTUYKOTO BIAJECHE€ Ce HaBeIyBa
nogatokot o1 okoiry 80.000 — 100.000 u3gageHn TUPEKTUBH MITO Cyrepupalie Ha KOj HauYuH
ypeaHUIUTE Tpeda /1a Ty Ce/IaT aKTyeTHUTe HacTaHu. VICcTo Taka, Ha ypeAHUIINTE HHTEPBAITHO
UM ce J0CTaByBal OWITEHOT ,,Zeitschriften-Dientst“ co npumepu Ha 100po M Ha JIOMIO

HOBI/IHElpCTBO.90

Panno

Ha moyerokor Ha BojHaTa MOroJeMHOT OpOj KUTENH BO ['epMaHHMja MMaie MpHUCTaN WIH
roceyBajie paguoypel, a CMeTajku To Kako MPOAYKTUBEH MEIUyM, MOTTUKHATO OWIIO U
MIPOM3BOJICTBOTO HA PaMONPUEMHUIIU O] MapKarta ,,Volksempfinger®, kou umane orpanuueH
JIOMEH Ha (PEKBEHTHU OpaHOBH, MOPAJX OHEBO3MOXXYBAFhC HA CIYIIAWmHE JIPYTH CTPAHCKU
paguoctanuiy. Mako ciaymameTro Ha CTPAaHCKUTE PAJAMOCUTHAIM CTaHAO U 3a0paHEeTo, BO
1944 ronuna nporpamara BBC ja caymane nan necet munuonu ['epmaniu. Jluie mro 6mio
3JI0JDKEHO 3a KOHTPOJIa, OJTHOCHO 3a HaJ30p Ha pabOTeHmeTO Ha PaJMOCHCTEMOT Oui XaHe

®puye (Hans Freitzche).™
Tenesuzuja

EmuryBamero Ha TeneBU3MCKaTa Mporpama nodsHano Bo bepnun Bo 1935 roaunHa u BO
XamOypr Bo 1941 romuna. Mmajku mpenBuJ J1eKa TEJIEBU3UCKUTE MPUEMHHUIM IOpaad
BHCOKaTa IIeHa He Onie JOCTANHU 3a MOIIMPOKAaTa jaBHOCT, HAIIUCTUTE OTBOPHJIEC TEJIEBU3UCKU
cany BO morojeMuoT Aen Ha ['epmanuja. Hajzactanen ¢opmar Omna ¢uiMckaTa BECT WIH
HoBOCT (newsreel) mro Omia mpukakyBaHa BO KHHOCAIUTE Mpen (UIMOT, BO Tpacwme Of
nBaeceT 1o TpueceT MUHYTH. CocTaBeHa 01 CYTeCTUBHU U OJ] UMIIPECUBHU KaJpH, PHIMCKaTa
BEeCT OmJyIa MpHUApPYXKEHA CO THBKA MY3HKa M CO IJIaCOT HA CIIMKEPOT, U CIYXKeT HCKIYIUTEITHO
3a npomnarangau nenu. OBoj popmat I'ebenc nu Xutnep ro cmerasne 3a ehuKaceH MEAUYM,
I'eGenc 0coOeHO TUUHO T'H MPETJIeAyBall IPUIO3UTE CO BKIIYUyBamhe U UCKIYyUyBamke Ha TOHOT
3a 1a Ouje CUTypeH BO MOKTa Ha MPOAYIHPAHHOT MaTepujai. McTo Taka, XHUTiaep JUYHO TH
nperieqyBan OBHE 3amuch Ha ¢uiamckara BecT. Jlomeka Xwrinep NpPHOPHUTETHTE Ha

COApPIKHUHAaTa I' CTaBaJl Ha U3TOBOPCHUOT 360p, I'eGenc ce APKECII HA CTaBOT ACKA IMPUMATOT

% Bytwerk, L. Randall, (2004), Bending Spines: The Propagandas of Nazi Germany and the German Democratic
Republic.
% Lippmann, Walter, (1922), Public Opinion. New York: Harcourt, Brace and Company.
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Tpeba Jla ce MpEenmyImiTyH Ha ClIMKara ImTo 300pyBa cama 3a cebOe. BusyenHaTa KOMIIOHEHTa,
nmoceOHO Kaj pumMckuoT opmar, 3a IeNUTe Ha HAIMCTHYKara mpomnaraHaa (mepeme Ha

MO30KOT) OHJIE O] TOJIEMO 3Haueme. 2

IImakatu

dopMarToT Ha MMEeYaTCHUTE IIAKaTH MMaJle BaKHa yJiora BO HaIlMCTHYKATa mpomnaranaa. Mako
BO MEPHOIOT MEl'y JIBETE BOJHHU JIOILIO 10 3a0p3aH pa3Boj Ha APYTUTE METHUYMH, KAKO PaHOTO
U TeleBHM3MjaTa, CeMak, IJIAKaTUTE OCTaHajle CHUJIIHO CPEICTBO 3a I0jaBa W 3a MpPUKa3 Ha
NPOKJIAMHPAHUTE Hied. KapakTepuCTHYHMOT [M3ajH CO BIICYATJIMBA I[PBEHA 3a/JHHHA
KOMYHHIIUPAI CO jJaBHOCTA, OJICKa HAIMCTUYKUTE 00eJIexk]ja, 3HAMETO, CBACTHUKATA M OPEJIOT
BEIIITO ja 3a0KpY)KyBajle CIMKaTa BO €Ha [eJIMHA ¥ MOKHO I'0 MIPEHECyBajie HICHTUTETOT Ha
HAIIMOHAIMCTHYKATa Haeja. Kako MITO cO TEKOT Ha BPEMETO MpolaraHaaTa ce BOBJICKIA BO
CHTE MOPU Ha OIIITECTBOTO, CO OBOj BH3YCJICH MEIAUYM CE€ BIMjaciio Bp3 00Opa3soOBaHHUETO,
My3HKaTa, C€ MaHHITYJIHPAIO CO HY)KHOCTa OJf OJAPEKYBAbe OJ] MOCTOJHHOT HAYMH Ha KUBOT
CO 1Ied pealu3alija Ha OPUNATHOCTa KOH HAlMOHAIHATA 3aCAHUIA, OJHOCHO
,Volksgemeinschaft“. be3 pasnuka nanu cranyBa 300p 3a MpolaraHAnPame Ha HYKHOCTA O]
BHATPEITHO PECTPYKTYPHUPaAE, MOYHYBAJKH O]l MEHYBAmHETO HA CBECTA U TTOCTOJHUTE HABUKHU
Ha KHMBECHE CO IeJ TIOCTUTHYBAkEe HA €IIHO ,,0MMIITO J00po™, 10 alapMUpame Ha jaBHOCTA
MOpajgf €BPEjCKUTE W OOJIIIEBUYKHTE HAMEPH, KaKO M IPEHECYBame Ha IMOpAKHTE 3a
3arposeHocta Ha ['epmanuja ox crpaHa Ha CAJl ¥ €BpPOICKUTE CHIIH, TUIAKATUTE OCTaHAJe

CENPUCYTEH MEUYM YMja Iopaka Ouia 3acTareHa Ha CeKoj YeKop.
Ounm

HamucruTe ja mpemosHane BakHOCTAa M yjorara Ha (MIMOT, KOj CIYy)XXel KakKo JIOTUYEH
MPOJIOJDKETOK Ha pajuoIporpamara. 3a pasiuka O IUCEMEHUPAHETO Ha EKCIUITMIMTHATA
Mporarai/iHa coApKuHa, GUIMOT MPUKPUEHO Tpebdao /1a BIMjae BP3 jaBHOCTA U HICTOBPEMEHO
Jla TU 3a0aByBa MMOCETUTENUTE BO KMHOcaIUTe. ['ebenc Ouim UCKITyuYnTeNIHO 3aMHTEPECUPAH 3a
(GUWIMOT M TOo HMCTaKHYBal JIEJIOTO Ha PYCKHOT, OJJHOCHO Ha cOBeTCKHOT pexucep Ceprej
Ajumraja IloreMkuH, kako mpuMep IITO OM Tpedasio Aa ce cieAu. 3a MacOBHOCTa Ha OBOJ

MCIUYM INTO € KOPUCTCH 3a CO3JaBAIbCTO HaA XI/ITJ'IepOBI/IOT KyJIT Ha JIM4YHOCTa U

92 Aigner, Dietrich (1985). "Hitler's ultimate aims — a programme of world dominion?". In Koch, H.W. Aspects
of the Third Reich. London: MacMillan.
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MIPOMOBHPAKETO Ha HAIMCTUYKATa WACOJIOTHja, 300pyBa M MOAATOKOT AeKa M0 XOJIHMBY,

I'epmanuja 612 HAjIPOIYKTUBHATA (BPUIMCKA HHIYCTPHja BO CBETOT. >

HaruoHanconujatucTHuKuoT (UM UMa Lel 1a TH MCTIOJIHY CileHUBE 3anaqn:

v’ Jla ja pa3byau BepOaTa Bo ['epManmja 1 BO HUBHHOT JIUJIED;
v' Jla 06srKyBa 3a¢JHAYKO HAPOJIHO JIOKHUBYBAHE 32 COBPEMEHUTE 30UIHYBAbA;
v' Jla co3zajie MEHTAITHH TIPETIIOCTABKH 32 (OPMHUPAHETO HA €TOCOT Ha 3a/[HHIIATA;

V’,Ha ﬁlIﬂﬁaCHyBa cMucliaTa Ha MCPKUTC MW 3aIllOBCAHUTC OJf CTpaHa Ha AP>KABHOTO

BOJCTBO.

Hako ¢uimMckaTa uHIyCTpHja Oua BO MPUBATHA COTNCTBEHOCT, HAI[MCTUTE HACTOjyBajle BO
IIEJIOCT Ja TO IeHTpaIu3upaaT GUIMCKOTO mpousBoacTBo. O oxonry 1 150 punmma mro Omte
CHUMEHH 3a BpeMme Ha TpeTruoT pajx, OKoJIy MoJIOBUHA OHJIe TOKYMEHTapHH (PUIMOBH CO BOCHA
Temartuka. MIcTo Taka, mporaranjara Ousia 3actaneHa v Bo 3a0aBHUTE UTPaHU (DUIMOBHU, KOH

counnysaiie okony 50 % ox pummckaTa HHIYCTPHUja, OJHOCHO MPOIYKITH]a.

On ¢unmMoBuTE CO MOJIUTHYKA TeMaTuka, 27 % Oule HCKIyYMTEeTHO MONUTHYKH, 14 %
MaHU(DECTHO MOUTHIKH, 11 % aKunoHM, KOM MOXKAT Ja ce BOpPOjaT BO JIATEHTHO IMOJTUTHYKH.
Mery urpanute noJuTHYKU (UIMOBH ce HcTakHyBaje antucemurckure (Jud Suess, 1940),
anTuKomyHucTtrukure (,,Weisee Sklaven®; 1936), antuanrmuckute (,,Ohm Kriiger”, 1941),
MHOTY momnynapHu Ouie u BoeHuTe ¢uiamoBu co muinotu (,,Stukas, 1941; ,Quax der
Bruchpilot®, 1941), kako u co mnoamopuunu (,,U-Boote vestwérts, 1941). Mery
IpomnaraHjHuTe ce ucrtakHyBasie ¢uiamoBure Ha Leni Riefenstahl, 3a konrpecure Ha
HaucTHukara maptuja (,,Sieg des Glaubens®, ox 1934. 'oguna, kako u ,, Triumph des Willens*
on 1935.), a co 3amoBoJCTBO Omie rieaanu u ¢uiamoBuTe 3a OnuMIUjazaTa oAp)kaHa BO

Bepmun Bo 1936 romuna (,,Fest der Schéenhiet u ,,Fest der Vélker, ox 1938. ronuna).®

OHa mTO € CUTypHO € JeKa HajUMIIpecHBeH (UM, OJHOCHO HajUMIIPECHBHO J€JI0 Ha
HalucTHYKata (uiaMcKka uHAycTpuja O6un ¢uiamor ,, Tpuymd Ha Bomjara™, BO pexuja Ha

KoHTpoBep3HaTa Jlenn PudenmTan, koj 3a70BOJyBajKM ja TeopeTckaTta pamkKa Ha

9 Lippmann, Walter, (1922), Public Opinion. New York: Harcourt, Brace and Company.

% Aigner, Dietrich (1985). "Hitler's ultimate aims — a programme of world dominion?". In Koch, H.W. Aspects
of the Third Reich. London: MacMillan.

% Aigner, Dietrich (1985). "Hitler's ultimate aims — a programme of world dominion?". In Koch, H.W. Aspects
of the Third Reich. London: MacMillan.
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nponaraHaHuoT (uiIM, TEXHHUKH Ha COpTHpame, TpaHchep H TMOCEOHW  amenH,
JOKYMEHTApUCTHYKH MPUJOHEN 32 Teplenirja 3a MponaraHaHuoT (GUIM Kako YMETHHYKO

JIEIO.

5. IlouM M NCHUXO0JIOTHja HA peKJaMara

Nako noumuTe pekiama u rnpornaraija ce TpeTupaar Kako CAHOHUMHU, cenlak Mel'y HUB [TIOCTOU
3HAYMTENHA pa3iiuka. PeknamaTa e cieq0eHUK Ha IMPOM3BEACHUTE MaTepujaHu A00pa U ce
KOPHCTH 32 OCTBapyBambe Ha KpaTKOPOYHH 1ieau. [Ipon3Bo0T € TaHCupaH Ha 11a3apoT U Tpebda
IITO OArPECUBHO U TOITIACHO J1a C€ HACOYM BHUMAHHETO KOH HETO, J1a ce pa30yau HHTEPECOT
Kaj KyIyBayHTe 1 J]a CE CTUMYJIMpaat Ha KynyBame. [[poaBaunte He cMeTaaT Ha OCTBApyBambe
JI0JITOPOYHHU OJIHOCH CO KYIyBauyHTe, I1a 3aToa U ePeKTUTe OJ peKjamara ce €IHOKPaTHHU.
3aToa MapKeTepUTe ce KOPUCTAT CO CEKAKBU TEXHUKU 3a Jla UM 'O IpUBJIeYaT BHUMaHUETO Ha

KYIYBa4HTe IITO O Pe3yATHPAIIE CO KyITyBambe.

PexilaMHuTE TOpakM W MEAMYMUTE 3HAYUTEIHO TI'M CMEHWJIE YOBEKOBUTE HABHKHM 3a
KYIIyBalb€TO W HHUBHHUOT OJHOC KOH IIPOU3BOJUTE. I[CHGC peKiIaMata U MCAUYMHUTC T
MOTUBHPAAT KYITYBa4YUTE Jia T' [TOCCAyBaaT MPOU3BOAUTE U 1da UM T'M [IOKAXXyBaaT Ha APYTUTEC.
PexsiamaTa ro qukTHMpa CTUJIOT M HAYMHOT HA KUBOTOT M HE IIPETCTaByBa TaKBU KaKBH LITO
cakame J1a OujieMe M Kako IITO cakame Jia HE Iiefaar IpyruTe, HU oMara npu KylmyBameTo
Ha UACHTUTETOT U UHATa MpoeKlHja 3a Hac caMuTe. Co KyIyBameTO MPOU3BOIN OJ1 TO3HATH
MpOM3BEAYyBaUM Ce€ BIIMBA ,,Marujata Ha OpeHIOT™, ce JOKMBYBa MUTOT 3a peKjamara U ce
peanu3upaaT pa3InyHU MOTPeOu: 3a MPUMAIHOCT, CAMOIIOUUTYBAbE, YBAXKYBAhE, CTEKHYBAHE

OIIITECTBCH CTATYC U APYTO.

OTTyka, KIy4doT Ha YCIEXOT Ha KOHTPOJIATa HAa YMOT JI€XKH BO CYNTHJIHOCTA, OJHOCHO BO
WiIy3MjaTa, Taka MITO YOBEKOT MTOYHYBA Jla BEpyBa JieKa T0j CaMUOT JOHECYBa OJJIYKH, JIeKa TOj
CaMHOT JIOLIOJ J0 OJIPEACHO CO3HAHUE, J10/IeKa co NepPUIHNTE TEXHUKH 32 TIEPEHETO MO30K
ce MOCTUTHYBa cOCT0j0a BO KOja HErOBOTO KPUTHUYKO Pa3MHUCIYyBamke U CIIOCOOHOCTA 3a

OJUTydyBame O OHIIe UCKITyYEeHH.

Bo MOACPHOTO HNHUBUWIM3UPAHO ACMOKPATCKO OHNIITCCTBO CC BpHIKM TOKMY TAaKBO CYIITHUIIHO
NepCHE MO30K, U TOA BO IIPB pCa NPCKY MACOBHHUTC MCAWYMH, KAKO IITO CC TGJIGBI/BI/IjaTa,

paauoTo, (UIMOBHTE, BECHUIUTE, CIIMCaHUjaTa, IECHUTE, CIIOTOBUTE, BUICOUTPUTE U
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MHTEPHETOT. AKO € KOHTPOJIMPAaT MH(OpMAIIMHTE IITO TH IPUMA OAPEACHA JTUIHOCT, TOTALI
Ha Taa JIMYHOCT M CE OrPaHU4YyBa CIIOCOOHOCTA 332 HE3aBUCHO Pa3MHUCIyBambe. 300pOBHUTE ce
KaKo ajiaTKa IITO ja KOPUCTUME MPU Pa3MHCIYBambeTo. AKO HEKO] MOXE Jla ja KOHTpOJIHpaa
Taa ajaTka, OJJHOCHO 300pOBHUTE IITO I'M YIOTPeOyBaar JIiyleTo, TOj MOXKE JIa T0 KOHTPOJIUpa U
CBOETO pa3muciyBame. Bantep Jlunman (Walter Lippmann), enen ox oHME INITO MPBH IO
poy4yyBaje yIoTpeOyBameTO HAa MACOBHUTE MEAMYMH, IO pa3BHJ KOHIENTOT Ha
npudakameTo Ha MPOrpaMHUTE HA CKPHEHHUTE, OJHOCHO HAa HEBUIJIUBHUTE OIIITECTBEHU

CIINTHU .96

Crniopesi TOj KOHIIENT, jaABHOCTA HE € KBalM(HUKyBaHa Ja JOHECYBa 3aKIIyYOIlld 3a BaKHHUTE
npamiama, 1Ma 3aToa € BaKHO eJMTaTa Jia JIOHECe ONpEeesIeHH CTAaBOBH 3apajid COIICTBEHOTO
I00pO, ¥ TOTAlll THE CTAaBOBH Jla TH MPOaJie, OHOCHO JIa ¥ T'H IJIacHpa Ha JaBHOCTA, OJJHOCHO
Ha Macara. He camo oBoj aBTOp, TyKy u EnBapn Bepuajc (Edward Bernays) u Xapom Jlacsen
(Harold Lasswell), mpomuHeHTHH TeopeTHYapH 3a KOMYHHKAIUCKH HAYKH, YTBPIHJIC JeKa
CBETOT HE € BO cOCTOoj0a Jia O/uTydyBa, OJIHOCHO JIa JIOHECYBa OJJIYKH IOBP3aHH CO CBOjaTa
WIHWHA, A 3aToa, ITO OM OWJI0 W IeNTa Ha JeMOKpaTHjaTa, THE ja HICHTH(UKYBAIC
KpUIITOKpaTHjaTa, OJJHOCHO CUCTEM BO KOj CKpHEHAaTa BJlajiejauKa Kjaca, WK eJnTa, K€ BOJIH.
[lepemeTo MO30K MpPEKy MACOBHUTE MEAMYMH C€ MOKaXajo KaKo M3BOHPEIHO CPENCTBO 3a

OJPKYBAH-ETO HAa KPUTITOKPATHjaTa — JeHeNHa feMokparuja.®’

ExcriepiMeHTHTE IITO TH crpoBeayBan HaydHukoT Xepoept Kpyrman (Herbert Krugmann),
OTKpWJIE JIeKa Kaj YOBEKOT MO30YHATa aKTUBHOCT ce mpedpia O JieBaTa BO JI€CHATa
xemuchepa kora riema TeneBusuja. JleBata xemuchepa € 3amoiDKEHA 32 JIOTUYKH
pasMHCITyBama, KaJae IITO HH(OpMalUjaTa ce CeJeKTUpa, ce Npudupa W KPUTHUUKH Ce
aHaJM3UPa, J0JeKa JECHUOT /e 0]l MO30KOT HEKPUTHUKHU T'M Mpoliecupa HH(OpMAIIMUTE KaKo

€aHa [CJIMHa, IITO AOBCAYBA 10 EMOIMOHATIHHA, 4@ HC 10 pallMOHAJTHA peaKHI/II/I.98

6. 3acutyBame 1 M30erHyBam€e HA peKJjaMara

% Sugnji¢, Puro, (2008), Ribari ljudskih dusa - Ideja manipulacije i manipulacija idejama, MATE, Beograd
9 Krugman, Herbert E., (1971), Brain Wave Measures of Media Involvement. Journal of Advertising Research,
11, 1971. (February), 3-10.
% Krugman, Herbert E., (1971), Brain Wave Measures of Media Involvement. Journal of Advertising Research,
11, 1971. (February), 3-10.
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Crnopen u3Bopot ,,Marketing Monthly* ox 2012 roguna, yoBekoBaTa MEMOpHja € TUMHUTHPAHA
¥ 9OBEKOT HE € BO cOcT0j0a 1a oOpHe BHUMaHKEe Ha TioBeke o1 20 10 30 pexiiaMu co IeIOCHO
sauManue u edekt.’® Mefyroa, meHec cMe 6oMOGAapAUPAHN CO HEKONKY CTOTHIH PEeKIaMHH
MOpaKHu, U TOA caMO Ha TeJIEBHU3HMja M KOora Ha Taa Opojka ke ce jgo/aae u OpojoT Ha peKJIaMu
O]l HHTEPHET-CTPAHUIIUTE, OMIO0pIUTE, paiijaTa, IPAKTUIHO TOj OPOj HA BUJCHH PEKIaAMH HE

Ou MOXKelle HUTY Jja To u30poume.

[Mocnenuia Ha OBa KOJMYECTBO PEKIIAMHM MOPAKH € 3aCHTYBameTo o HUB. Hajuecto 3a
BPEMETPACHETO HA PEKJIIAMHUTE OJIOKOBH, TJICIAY0T IO MEHYBa KaHAJIOT, M 3aT0a PEKIIAMHUTE
MOpaK! Ha TIOYETOKOT U Ha KPajoT OJI PEKIIAMHUOT OJIOK ce HajcKamu 3a eMuTyBame. [IpBara

peKsIaMHa Iopaka IJIeadoT Ke ja BUM BEIHAI, a IIOC/IeIHaTa Kora ke ce BpaTH Ha KaHaJOoT.

On npyra cTpaHa, MEIUYMCKHOT IIJIaH MOXKE J1a OUIe M UCKIIYUYUTEITHO arpPECUBEH U CO3/IaJIcH
TaKa IITO TJIEAAY0T He MOXKeE Ja ja u30erne pekiiaMHaTa ropaka, OuIejKu ucrara pexiama ce
eMUTYBa Ha CHTE TEJIEBU3UCKHM KaHAM BO MCTO Bpeme. KoJKy u Ja ce MeHyBaaT KaHajuTe,
IJIe1a40T Ke ja 3a0eexu ucTaTa pekjiaMa Ha CeKoj KaHall, Ha CeKoj pekyiameH 6s10K. OBOj B
neuHUpame Ha MEMYMCKHOT IUIaH ce Buka ,,road block (61okuparme Ha maToT), U Haj9ecTo
ce yrmorpe0yBa BO MOJUTHYKUTE KaMITalbi U 33 arpeCHBHA MPOMOIIMja HA HOBU HPOU3BOJIH.
,,R0ad block* ncroBpeMeHO mpeTcTaByBa M HajcKam MEAMYMCKH IUIaH. 3a cpeka, He Tpae

JO0JTIO0.

KOJ'IKy IOBEKE ce BOOYYyBa 3aCHUTCHOCTA U I/IS6CFHYB8.HJGTO Ha PCKIIaMUTC OJ CTpaHa Ha
TJIICAAYUTC, MAPKCTAPUTC CC IPUHYICHHU a 6apaaT HOBH U e(l)I/IKaCHI/I pemeHI/Ija. Ennu ox tue

pelleHnja e ¥ IIacMaHoT Ha IpomsBou (product placement — mponakt mrejcMenT, Tpanck. ). 1%

,Product placement moapas3oupa ydpraame Ha OPeHAOT BO CTPyKTypara Ha HEKOja Japyra
HEpeKJIaMHa MEIWyMCKa peakiija, kako mTo ce ¢unmor, TB-cepuure, TB-emucuure,
TeaTapCKUTE MPETCTaBH, peanuTu-moy ¢opmarute. Co Toa HE ce MPEKHHYyBa TEKOT Ha
COJpKHMHATA, TYKYy Ha TOj HAuMH OpPEHJIOT ce MHTErpupa U Ce Bp3yBa 3a CTPYyKTypara Ha

HaCTaHHUTC.

7. Meperbe Ha PE3yjITATUTE 01 pECRJIaMarTa ! nmpomaramjaara

9 http://www.onlinemarketingmonthly.com/
100 yeselinovi¢, D., (2011): Neuromarketing, New Moment New Ideas Company, Beograd
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3a Mepeme Ha epeKTUTEe 0]l PeKIAMUPAbETO U MPOTaraHiaTa, peKJIaMHUTE OTJIaCH MOXKaT Jia

CC MPETTECTUpPAAT, TCCTUPAAT U MOCTTECTHUPAAT.

Peknamara ce mperTecTupa 10/1eKa ¢ yIuTe € BO KOHIeNTyanHa (asa, mpes J1a ce MHBECTHpaar
(uHaHCUCKU cpeacTBa Bo MeauyMmuTe. [locTojar Tpu riiaBHH METOAM Ha MPETTECTHpAE Ha

PCKIAMUPALETO U IIpOIIaraHaaTta.

HpBI/IOT € OTUPEKTCH pejTI/IHr Kora mpomnaraHavuCTtoT H3JI0OKYBa IMAHCI Ha IIOTpOIIyBa4du Ha

AITECPHATHUBHU PEKIIaMHU, KaJI€ IITO O UCIIUTAHULIUTE CE 6apa Ja ' ou€HaT PEKIIaMUTE.

Jlpyr MeTOoJ Ha MPETTEeCTUPABE € MOPT(HOIUO TECT KaJie ITO MOTPOIIYyBauUTe CIyILAaT WIN
rienaar nopr¢oiaro Ha nponaraiHu pekiaaMu. [loroa o HUB ce Oapa ja ce moTceTaT Wi J1a

ja MoBTOpAT COPKMHATA HA OTJIACOT, O€3 WIIM CO MMOMOII Ha UCITUTYBAY.

Bo TPETHUOT MCTO/ CC CIIPOBCAyBaaT Ha60paT0pI/ICKI/I TECTOBHU CO COOJIBETHA OITpEMa 3a MCPCHC
Ha ICHUXOJIOHMIKMOT OArOBOP Ha IOTPOIIYBAYUTE Ha pPCEKIIaMaTa: OTHUYKYBamaTa Ha CpLECTO,

PAIIUPCHOCT HAa 3CHULUTC, KPBHHUOT IIPUTUCOK, ITOTCHCTO.

IlenTa Ha MOCTTECTUPAKHETO HA PEKJIAMHTE € Ja Ce YTBPJM JaJIH PEKIAMUTE T'M HCIIOJIHUIIE
cBouTe HameHeTu 1enu. [locTojar 1Ba HaUMHA Ha MOCTTECTHpame Ha pekiamuTe. TecToT 3a
MeMopHja MpecMeTyBa KOJIKY BpeMe IIeJayoT K€ ce ceKaBa Ha OJIpe/ieHa peKJiaMHa Mopaka.
Mopa na Ouje BKIIydeH BO MaTeMaTHKaTa Ha MEIMYMCKHOT IUIaHEp MpPHU MPECMETyBame Ha
MaKCUMAaJTHUOT MOCaKyBaH e(peKT Ha IIaCMaHOT BO MeauymuTe. Bo TecT 3a mpusHaBame,
HCIHUTYBAuOT I'M 3aMOJIyBa YATATEIUTE HA €J€H BECHUK WJIN CIMCAHUE /1a IPE3CHTUpPaaT U Jia

o0jacHar 1mITO BUJEINE.

Mepewero Ha pe3yaTaTHTe O]l TJIEJaHOCTa C€ MEPU U CO YpeIu LITO CE€ IMO3HAaTH Kako
nunenmetpu. OBOj ypel, Bp3 OCHOBa Ha M30paHUOT MPUMEPOK, TOYHO TO MEPU MHTEPECOT Ha
TIIeJJaunTe, TO PETUCTPUPA CEKOj JOMUP Ha TATCYNHCKUOT yIpaByBay, ro 3aluillyBa MOMEHTOT
KOra TEJEeBU30pPOT € MCKIYyYeH M BKJIYYEH M KOora € BKJIYYEH O]l €/IeH KaHal Ha JpYT.
TeneBusuckuTe craHui Op30 AoOMBaaT WMHQOpPMAIMK 3a TOa INTO CE TJeda, Taka IITO
€MHCHHTE CTaHyBaaT MoJ00pH WM IOJIOIIN MO3UIIMH, 1A 3aT0a € JIECHO J1a C€ YTBPJU Kora U

KaKo J1a Ce peKJIaMHpa.
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[Munmepute Oea Hamrara apskasa Bo 2002 ronquna. AGB Husicen ru mocemyBa nHhopManunuTe

Z[O6I/IGHI/I MMPCKY IMUIICIIMCTAp U ' IIpoaaBa Ha pa3JIMUYHU KIIMCHTH, I''TABHO MAPKCTUHI-aIrCHIITUN

K1 arcHiium 3a MeI[I/I}’MI/I.j'Ol

101 http://mondo.rs/a54617/Zabava/T V/Piplmetar-sve-vidi-i-sve-zna.html
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I'nnaBa S. HespomapkeTuHr

1. I[ToumM 32 HEBPOMAPKETUHT

Criope akaJIeMCKUTE UCTPAXyBamba, OKOIy 85 % O OJTYKUTE 3a KyIyBame ce Oa3upaHu Bp3
HECBECHO HMBO. [lo HECBECHO ce Mmojapa3dupa MPETIIOCTABEH MCUXWYKHA KBAJIMTET IITO €
HEIO3HAT 32 CBECHOTO ,,jac. HecBeCHO € cekoe MEHTAJIHO 3J[paBje IITO IO MO3HaBaMe CaMo
BpP3 OCHOBa Ha HErOBUTEC MaHHQeCTaIMH, JOJCKa JUPEKTHO 3a TOAa CIy4yBame HE 3HAcMe
HUIITO. Bo OCHOBaTa Ha HECBECHOTO CE CMECTCHU HArOHUTE. 3aTO0a HECBECHHUTE MPOIIECH Ce

6€3BpeM€HCKI/I M HEC3aBHCHU OO IMIPUHLIHUIIUTE HA pea,.HHOCTEl.lO2

Jlocera moroieMHuoT 1eJ MapKETHHT, aJIBEPTAj3UHT U OPEHIUHT-CTpaTeruu Ouie 0a3upaHu Bp3
KBJIWTATUBHU W KBAaHTUTAaTHMBHM HUCTpaxKyBawka Ha mnazapor. Cemak, kako mTo Oemie u
MIPETXO/IHO CTIOMEHATO, 85 % O] OJUTYKUTE 3a KYIIyBambe C€ OJJBUBAaaT Ha HECBECHO HUBO, IITO
3Ha4HM JIeKa ocTaHyBaaT caMmo 15 % ox1 ob1acta Ha MO30KOT IITO CE MOBP3aHU CO pallMOHATHUTE
OJUIYKH, Tla 3aTOa MapKeTepUTe HE MOXKaT COOJBETHO Ja T'M objacHaT mpedepeHIruTe U
OJUTYKHTE 32 KYIIyBame 0] CTpaHa Ha KopucHuuuTe. [IpuMenyBajku 3Haewa 0J] HEBpoJiorujaTa
U OMNILITECTBEHUTE HAayKH, HEBPOMApKETHHIOT IOMara BO pa30MpameTo Ha MCUXOJIOUIKOTO
OJIHECYBaHE Ha NOTPOLIYBAYOT, IPOLIECUTE IIITO CE OABUBAAT BO MO30KOT IIPH JIOHECYBAETO
Ha OJUIYKWTE, KBAaHTHUTATUBHUTE HAUMHU HAa MEpeme U pa3dupame Ha J0jalHOCTa KOH

6pensor.1%

192 Ulman, Yesim Isil; Cakar, Tuna; Yildiz, Gokcen (24 August 2014). "Ethical Issues in Neuromarketing: "I

Consume, Therefore | am!"". Science and Engineering Ethics. 21 (5): 1271-1284

103 Zurawicki, Leon (2010). Neuromarketing: Exploring the Brain of the Consumer. New York: Springer-Verlag
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Ciuka 2. HuBo Ha MOTCBECHOTO

506 sciou
Rational choices that we are aware

of when we make a decision

0 \
Deeper influences on decisions
that we can't feel because they are
operating below the level of our
awareness

HN3Bsop: www.buyologyinc.com

04

I/ICTpaxcyBa}baTa ITOKa’xxaJic I[eKaIl

v" Ha noseke O C¢ICH TPUIIMOH NOJIapyW HNOTPOLICHU Ha MAPKECTHUHI, OKOJIY IICTHACCCT

OMJINOHU Cce MOTPOUICHH! 3a HUIITO.

v’ JIUpeKkTopuTe HAa KOMIIAHMUTE ce ()PYCTPUpaHH 3aToa HITO HUBHUTE MApPKETHHT-

eKCTIEPTH He TO MOTTHKHYBAaT TpaHchopMaruckior pact. %

v Ce mporenyBa aeka ox 8 oa 10 moTporryBauke MPOW3BOAM IMporaraar, u MOKpaj

MAaCOBHHUTEC MHBECTHUPAKLE BO MapKeTI/IHF-I/ICTpa)KYBaH)a.106

104 ywww.buyologyinc.com
105 ywww.buyologyinc.com
106 ) indstrom, M., (2012), Brandwashed, Crown Business, USA
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v' On 10 TeneBU3MCKU PEKIAMH, caMo 4 TH HCIIONHYBAaT OueKyBamara Ha riaegadnre. 0’

MapkeTHHr-eKCIIepTUTe TBpJAT JeKa OBUE CTAaTUCTHUYKH MoJaTolu Ou Ouiie BO rojieMa mMepa
MMO3UTUBHU KOTa KOMIIAHUUTE OU ce oOpakayie u pekiiaMupaie JUPEKTHO KOH HECBECHUOT YM
Ha CBOMTE KJIMEHTH |, 3a Taa IeJI, HaBelyBaaT NeT MPUYUHU 30IITO KOMITAHUUTE O Tpebasio

Ja €€ OCBpHAT KOH HeBpOMapKCTI/IHl"OT:]'08

v MO30KOT KOPUCTH CIIMKH 32 JIa My [TIOMOTHE Ha CBECHHOT YM Jia pa30epe.
v HecBeCHHOT yM € MHOTY TIOIIAMETEH O] CBECHHOT.

v' HecBECHHOT yM ro KOHTPOJIMPA MHTEPHUOT JAMjaIIO.

v HecBeCHHOT yM MO3Ke J1a pa3bepe | j1a MOoBp3€ MOBEKe MOPaKy OJI€/IHAIll.
v HecBECHHOT yM JIOHECYBA OJUTYKHU MPEJL JIa TO KOHCYITHPA CBECHUOT.

TepmuHoT ,,HeBpoMapkeTHHI* npB ro ynorpedbun Ane Cmuzac Bo 2002 ronuna. Mefyroa, ce
CMETa JIeKa 0BOj TEPMHUH OMJI BO ynoTpeda MHOTY IOpaHO, UMajKH MPEABUA JIeKa BO JOLHUTE
90-tu romuau Heypocenc (Neurosense) (Bemuka bpuranuja) u I'epu 3antman (CAJ]) Beke

HMaJIC OCHOBAHO HEBPOMAPKCTUHIIIKH KOMI'Ia.HI/II/I.]'09

OcHoBa 3a pazOupame Ha HEBPOMApPKETUHIOT € T.H. ,,MeMe Teopuja‘“. Imero ,,Mmeme* Breye
KOPEHH OJ TPYKHUOT 300p ,,MIMEmMa“, koj O3HauyBa HEHITO IITO ce UMHTHUpa. Meme ce
neduHUpa KaKo KyJATYpOJIOIIKa eUHUIIA U TTPETCTaByBa OJIPEICH MOJIEN Ha OJHECYBAhE, CTUIT
Y UJIeU IITO Cce MIPEeHeCcyBaaT O JTUIIE Ha JIUIIE BO OJpeeHa KyaTypa Ui MOTKYITypa U Ha TOj
Ha4yuH CTaHyBa BTEMEJIEH CTUJ Ha oL[HecyBaH,e.llo Mewme Moke fa Oujie MUpUC, CIIHKA, 3BYK,
(dpasa, 300p, 300pOBH IITO CE€ KAPAKTEPUCTUIHH 32 OJIPEICHA KYJITYPOJIOIIKA 3a€THUIIA, ¥ KaKO
TaKBU MMaaT NMO3WTHUBHO WJIM HETAaTUBHO BIIMjaHHUE BP3 OJTHECYBAIHETO HA JYIre€TO M BOOMIITO,

Ha JOHCCYBAKLECTO HA OJJIYKHUTC BO CeKOja CMHUCJIA.

HeBpOMapKeTI/IHIHKI/ITe HCTpaXXyBakba HMaaT 0OCIT Ja TH I/I}IGHTI/I(I)I/IKyBaaT IIOTCBECHUTC

pCaKkiuu Ha Ha,[[p8.36I/ITC mTo €€ oApcCAyBaaT Kako MCMOBI/I.lll HpHMep 3a MEMOBH BO

197 http://mindcode.com/wpmc/
108 ) evinson, 13.K., (2007), Gerila marketing, IPS Media Beograd
109 Zurawicki, L., (2010), Neuromarketing: Exploring the Brain of the Consumer. New York: Springer-Verlag
110 http://dictionary.reference.com/browse/meme
11 http://marketingland.com/6-neuromarketing-principles-always-true-137206
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CeKOjI[HeBHI/IOT JKHBOT MOXC aa 6I/II[aTI MCJIOAUKU OO PCKIAaMHUTC, MOJa, CJIaBHH JIMYHOCTH,

OpeHJI0BH Y HUBHUTE CUMOOITH.

Hapnpa3Oute mTo ce KopuctaT BO HEBPOMApKETHHIIKHTE HMCTpakKyBama C€ KOpPHUCTAT 3a
TECTHpame, a Toa C€ BKYCOBHUTE, MUPUCHUTE, 3BYLIUTE U CIMKUTE HA KOM MCIUTAHULUTE CeE

H3JI0KXYyBaar 3a J1a ou ce ,Z[06I/IJ'IC M aHaJIM3HUPaJIC HUBHUTE PCAKIIMU Ha OBUC Haz[pa361/1.

HeBpomapkeTHHIoT, Kako LITO IMOKa)XKyBa U CAMUOT TEPMHH, HAaCTaHaJl CO KOMOMHMpame Ha
nBe 0O0]acTH: MapKeTHHIIKAaTa — OJHECYBAalkETO Ha IOTPOLIYBAYMTE M HEBPOHAyKaTa.
[ToonumpHo, HEBPOMApKETUHIOT € MEIIaBMHA OJf MOBEKE IUCUUIUIMHU, KaKo UITO Ce:
MapKETUHT, KOTHUTUBHATa HEBPOHAyKa, ICUXOJIOTHjaTa, COIHOJIOTHjaTa U OMXeBUOpaHATA

€KOHOMHU]a.

HeBPOMapKCTI/IHFOT € HOBO IIOJIE€ BO MApPKETHHIOT KaAC HITO HCTPAXKKYBAUYUTEC KOPUCTAT

HEBPOBHU3YNIAINCKN TEXHOITUH, KaKo Ha pumep: 112
v/ OyakuuoHainHa MaraetHa pesonanna (FMRI)
v' Enextpoentedanorpaduja (EEG)

v CeH30pu 3a Meperme Ha MPOMEHUTE BO (DU3HOJIOIIKATa COCTOj0a Ha YoBEKOT (pabora

Ha CpIIETO, Op3MHA Ha TUIICHETO, TAIBAHCKO MEPEHE Ha CIIPOBOIMBOCTA HA KOXKATA)
v' TlosutpoHcka emucuona Tomorpaduja (PET)
v @anmjanHo Koaupame (KOAUparmbe Ha JIUIIE)
v’ AjTpakuHr (creqermne Ha OuH)

a co IeN 3a Ja ja JI03HaaT peaklyjaTa Ha MOTPOILIYBAauYMWTE Ha OAPEACHH MapKETUHIIKU

AKTUBHOCTH U HAYWHU HAa KOU IMMOTPOITYBAYOT JOHECCYBA OUIYKA 3a KYITYBabC.

HCBpOMapKeTI/IHFOT € HOB IIpuCTall U TPEHA BO MAPKCTUHIIKHUTC IAUCHUIIJIMHU HITO CC
KapaKTepusnupaar coO OJHOCOT KOH YOBCKOBOTO OAHCECYBAKC KaJI€ IITO TOA CC ,Z[C(I)I/IHI/Ipa n Cce

IIOMECTyBa BO MHOI'y HEIITa OJ palMOHAJIHO KOH HpallMOHAJIHO WM HECBECHO, 3a LITO €

112 Renvoisé, P., Morin, C., (2007), Neuromarketing: Understanding the Buy Buttons in Your Customer's Brain.
Nashville: Thomas Nelson
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norpeOHa HOBa CTpaTerdja Ha MapKETHHIIKA KOMYHHUKal{ja CO MOTPOIIYBAdUTE, CO Il

peKIaMupame Ha Npou3BooT (yciyrara). !t

Maptun JIMHACTPOH cMeTa JeKa ,,HEBPOMAPKETUHIOT € WHCTPYMEHT IITO Iomara Ipu
pa3jacHyBambETO MITO HUE, KAKO OTPOIIYBaur, MUCIIUME 33 CUTYall{jaTa Kora CMe COOUYEHH CO
HEKOj MPOU3BOJ WJIM OpeH]l — a MOHEKOorall moMara U mpu OTKPUBAWKETO HA MPUKPUEHUOT
METO/I ILITO TO KOPUCTAT MApKETHUHT-€KCIIEPTUTE 3a Jla HE 3aBeJaT U u3Mamat 0e3 Hallle CBECHO

3Haeme .

HeBpomapkeTHHror € MoOJAEpEeH IMpHUCTall Ha MCTPaKyBamke HAa OJIHECYBambETO Ha
MOTPOIIYBAYUTE, KOj BO CBOjaTa OCHOBA MPETCTAByBa HAYMH HA TECTUPAHE HA PEAKIUUTE Ha
MOTPOLIYBAUYUTE HA OJAPEAEHU CTUMYJIAHCH, HAa CBECHO, HO IITO € MHOTY IOBa)XHO, U Ha

HECBCCHO HHUBO.

2. HeBpodu3u0JI01IKU METOAH

Bo oBoj men moaeranHo ke OWIAT MPETCTaBEHH HEKOU O] HEBPO(H3UOIOIIKUTE METOH,
OHOCHO ke  Oummar  pa3paboreHu:  (yHKIMOHAIHATA  MarHeTHa  pPE30HaHIIa,
enextpoeHiedanorpadujara, ajTpakuHr (ciaeaemhe Ha ounTe), (halujaiHo KOAUpame, Kako U

MCUXO0(U3HOJIOMIKUTE UCTPAKYBAHA.

2.1. @ynKkyuonanna MazHemua pe3oHaAHUa

Enen on HajcoBpeMeHUTE HAYMHHU 32 CKEHUPamhe Ha MO30KOT M HAjUeCTO MPUMEHYBAH METO/T
BO oOjacTta Ha HEBPOMApPKETHHTOT € (yHKIMOHATHaTa MarHetHa pe3oHanna (FMRI).
HeBposno3ute ro xopucraT 0BOj MHCTPYMEHT CO TOJEMHMHA Ha CIOPTCKA aBTOMOOWI M CO
TexuHa o]l 30 TOHHU 3a cle/lehe Ha JIOKATU3UPAHUTE MPOMEHU BO MO30YHUOT KPBEH MPOTOK
MpeIn3BUKAaHU O] HEpBHATa AaKTUBHOCT M 3a MeEpelkhe Ha MAarHeTHUTE CBOjCTBA Ha

XEMOIJIOOMHOT, KOMIIOHEHTUTE Ha LPEBHUTE KPBHU 3pHLA IITO MPEHECYBaaT KUCIOPO HHU3

113 Veselinovic, JT., (2011), Neuromarketing - New moment new ideas company, Beograd
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tenoro. OBOj METOA JaBa HCKIYYHTEIHO TMPEHU3HH aHAIM3M M BU3YaJIH3alUH BO
MEKOTKUBHHUTE CTPYKTYPH, KaKO IITO C€ MO30KOT, pOeTHaTa CplieBHHA, OenuTe IPOOOBH U
opraHute Ha abloMeHOT. HeBpOonCHXHjaTpuTe OTKPHJIIC JeKa MarHeTHaTa pe30HaHIIa MOXKE J1a
Ouze MHOTY KOpPHCHA Kaj MCHXHjaTPUCKUTE 3a00jyBarba, KaKo IITO C€ IICHXO3UTE,

mu3odpeHujaTa 1 GUIOTApHUTE HAPYIIYBamha Ha THyHOCTa. 14

Cimuka 3. FMRI

FMRIMACHINE

N3Bsop: www.google.com/Images FMRI

FMRI ro mepu KOIUYECTBOTO Ha OKCHUTCHHpPaHAa KPB BO MO30KOT U MOXE Jia ja BOOYH
roJeMHHAaTa Ha c€ J0 eeH MuiuMarap. Kora MO30KOT U3BpIITyBa OJIpe/ieHa 3a1a4a, TOTpeOHO
My € TMOBEKE TOPHMBO — IJIABHO KHUCJOPOJ U IHMKo3a. KoKy HEKoj Aen 0 MO30KOT MOBEKe
paboTH, TOJNKY IMOBEKE TPOIIH TOPHUBO, OJTHOCHO M MPUIIMBOT HA OKCUTEHUPAHATA KPB ke Ouje
MOMHTEH3MBHA Ha Toa MecTo. Ha cHMMKaTa HampaBeHa cO MarHeTHa pe30HAaHIA JIEJI0T OJ
MO30KOT IITO C€ KOPUCTH ke Ouie eAHOCTAaBHO BO IpBeH MuiamMeH. Cre/ejku ja Taa akTUBHOCT,
HEBPOJIO3UTE MOXKAT Jla OJpeaaT KOW JeJOBU O] MO3OKOT C€ aKTUBHpaaT BO CEKOj JaJeH

MOMeHT.115

114 mindreadingsblog.wordpress.com
115 Renvoisé, P., Morin, C., (2007), Neuromarketing: Understanding the Buy Buttons in Your Customer's Brain.
Nashville: Thomas Nelson
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FMRI ce kopuctu 3a MACHTU(PHUKYBal€ Ha OCHOBHHUTE EMOIMOHAIHU OAroBopu. Toa e
HajMOJIEpEH METOJ IITO PETUCTPUpa CIEHU(PUYHU W TOYHU JEIOBH OJ MO3OKOT ILITO CE
aKTHUBUPAAT Ha OJPENEeH CTUMYIAHC, MPEIU3BUKAH Kaj 00JeKTOT Ha HcTpaxyBame. Kako
pe3yiaTar Ha TOa, BO MOXKHOCT € Jja YTBP/M KOja peKjiama WM IPOU3BOJ c€ NMPUMAaMIIMBH 32
KYIyBa4MTe, ¥ IITO € HajBa)KHO, KOja peKJiaMma WIIM MMPOU3BOJ 'O MOTUBUPA KYITyBadOT Aa KyIu

HEKOj OJIpe/ieH TIPOU3BOI.

Toa 3Ha4m eka BO TojieMa Mepa € MOXKHO J1a ce JIemu@pupa MITo ce CIydyBa BO MO30KOT Ha
WCIIUTAHUKOT U KOU JICJIOBU OJ1 MO30KOT C€ HAajaKTUBHHU KOTa € U3JIOKEH Ha MPETCTaByBAKHETO
Ha HEKOj MPOU3BOJI, MHJIOT-EMHCHja, EMUTYBamkhe HA HAajHOBA pPeKiiamMa, KOM U KaKBU €MOIIMU
MPEIU3BUKYBa OPEHIOT, O/ IITO CE BOAM MCIMTAHUKOT MPH JOHECYBAIHETO HA OJJIyKara 3a

KyIyBambe€ U CIMYHO.

MarneTHara pe3oHaH1a € 6e30e1Ha, 6e30071Ha 1 HEMHBA3WBHA, U BO HCTO BPEME HajCUTypHA U
HajIpenu3eH AMjarHOCTHYKN METO]] BO IPUKaXYBAKETO HA CUTE MO30YHHU CTPYKTypu. He ce
MO3HATH HUKAKBU LITETHHU JICjCTBA U MOCIEANL NPEAN3BUKAHH O] PETJIEAO0T CO MOMOII Ha
MarHeTHaTa pe3OHAHIA M HCTHOT MPUOJ MOXe Ja Ce MOBTOpyBa HeKoJKymaTu.''®
UcrpaxyBamero co momom Ha FMRI nHajuecto ce cmpoBemyBa Ha Opojka ox 15 mo 30

HUCIIMTAaHUIIHN.

2.2. Enekmpoenueganozpaguja

Enexrpoennedanorpadpuja (EEG) e mocedHa HeBpo(DU3UOJIOMIKA METO/ IITO ja PETUCTpUpa
MO30YHAaTa eJIEKTPUYHA aKTUBHOCT (CEKOja MIIMCEKYH/1a BO PEaTHO BPEME) IIPEKY €IEKTPOIN
IITO Ceé CMeCTeHH Ha IJaBaTa MM BO MO304HOTO TkHBO.'’ Co oBaoj merox ce moOuBaar
MOJIATOIM 32 OMOENEeKTpUYHATa aKTHBHOCT Ha MO30KOT. HeBpoHHUTE Mery ce0e KOHCTaHTHO
pa3MeHyBaar (IIpuMaar U rnpakaaT) eNeKTPUYHUA UMITYJICH U (JOpMHUpaaT eNeKTPHYHHU MOIHHA
IITO C€ pErucTpupaar Kaj MOBPLIMHCKUTE enekTpoAau. OBa HaTamMy HMILUTUIMpa JeKa
EICKTPUYHHUTE MMOJINH-A IPETCTaByBaaT eIEKTPUUEH MOTSHITHjal Ha OJpe/ieHa Ipyla HEBPOHH,

a Jieka enektpoeHnedanorpadorT ja MpUKaKyBa HMBHATA IOCTOjaHA PUTMUYKA aKTHBHOCT.

116 https://en.wikipedia.org/wiki/Functional_magnetic_resonance_imaging

7 Kolev, D., (2012), Neuromarketing kao nova marketinika paradigma”Casopis za ekonomiju i
trziSnekomunikacije, Economy and Market Communication Review God./Vol. 2 Br./No. 2 Banja Luka, Decembar
2012
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EEG ru peructpupa eneKTpUYHUTE aKTUBHOCTH ILITO MPOTEKYBAaT OJl MUIMOHUTE MO30YHU
HEBPOHH, a JOOMEHUOT CUTHAJ MPETCTaByBa M3pa3 Ha BKYIHATA €JIEKTPHUYHA aKTHBHOCT Ha

MO30KOT. Pe3ynraTute ce npukaxysaar Bo popma Ha rpaduuxn EEG 3amuc.'!8

C¢ mITo HE ONMKPY)KYBa € PETHCTPUPAHO M AaHATU3UPAHO O CTPaHa Ha MO30KOT. MO30KOT € TOj
IITO pearupa Ha CTUMYJIAHCUTE, KaKo IITO Ce: 3HAK, 3BYK, MUPHC U APYTH ceH30pu. Cekoj mTo
€ BKJIYYEH BO NPOLECOT HAa KpEeHpame Ha pPEKIaMUTE, MaKyBamaTa ¥ amOallaXuTe Ha
MIPOM3BOJIOT, KAKO U BO peakifjaTa Ha OpeHIoT, Tpeba ga Ouae 3anHTepecupaH 3a OJIrOBOPOT
Ha KJIMEHTOT Ha HUBHaTa nonyna. EEG e Hajno0ap Meton 3a 1o0MBame pe3yiiTaT 3a Toa Jajiu
NPOM3BOAOT THM MPHUBICKYBAa WJIM TI'M OJ0WBa KymyBaduTe. JOMOJHHUTENIHA KOPUCT O]

yrnoTtpebara Ha OBOj METO € IOTCBECHOTO PETHCTPHUPAE Ha OATOBOPOT.
Cnuxa 4. I'padmuku EEG 3anucu

Human EEG, C3 Electrode
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HW3Bop: www.google.com/Images EEG

Bo HeBpOMapKeTHHIIKUTE HCTpakKyBamba HAjYeCTO C€ KOPUCTU MOOWJIEH WM MOpTadbuiieH
EEG on npaktuunu npuduuHU. VIMEHO, TOKOJKY € MOOMIJIEH, HCIIUTAHUKOT MOXKE /1a TO HOCH
BO TEKOT Ha IENMOT JieH 0e3 HMKaKBO YyBCTBO Ha HempujatHocT. Moounauotr EEG amapar
OBO3MO’KYBa IPOIIEHAa Ha MO30YHATa aKTUBHOCT HA MCHUTAHUKOT NpU HAOJbYAyBameToO Ha

PEKIIAMUTE U KYIIYBAKBCTO HAa MMPOU3BOAWUTE HA CaAMOTO MECTO: CYINIEPMApPKETHU, IPOJAaBHUIIH,

118 Georges, P. M., (2014). Neuromarketing in Action - How to Talk and Sell to the Brain, Kogan Page Ltd.
London
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TproBcku eHTpu. OBOj METO/ Ha HCTPAXKYBAHbE € 3HAUUTEITHO ITOMOBOJICH OJ1 IPYTUTE METOAU

¥ BO POCEK CHUMAHETO Tpae okoiy 20 munytu. !

Co momoII Ha HaBEIGHUOT METO, MajKpoco(T OuTydyBal Kako ke u3riena (Torair) HOBHOT

Windows 9.

2.3. Ajmpaxune

Bo HajenHOCTaBHa CMUCIA, ajTPAKUHTOT MPETCTaByBa MPOIEC HAa Mepemhe Ha OvHara

AKTUBHOCT.

VYpenute 3a ajTpakMHT I'M KOPHCTAT 3a CICACH-E, OJHOCHO 32 MEpeHhe Ha MO3uIMjata U
nomecTyBameTo Ha okoTo.'?’ OBme ypenu BO HEBPOMApKETHHIIKHTE HCTPAKyBama Ce
KOPHUCTAT 3a Jia IO CJeaT JBIKCHETO Ha 3CHUIIUTE Ha OYUTE J0JCKa Ce IIe[aaT PeKIiaMuTe,

orJIacuTe, IPOU3BOAUTE, aMOaa)xara Ha IPOU3BOAUTE U IPYTUTE €IEMEHTH.

Pesynrarture Ha OYHOTO JBMKEH-E MOKAXKYBaaT JJeka BHUMaHUETO Ha HAOJbyyBayoT YECTO TO
MIPUBJIEKYBAaT OAPEICHH €JIEMEHTH Ha cliMKara. Toa MOMECTyBame Ha OKOTO TO peduieKTHpa
MIPOLIECOT HAa YOBEYKOTO MUCIIEHE, TaKa ILITO MUCIUTE Ha HAOJbyAyBauyOT MOXKAT Ja ce cleaT
1o Hekoja rpanuia. O eBuIeHIMjaTa Ha OYHOTO JBUXKEHHE, OJ] OBUE MOJIATOIIH, JIECHO MOXKE
Jla ce OJIpeIu KOj €JIeMEHT O]l peKJiaMmaTa, OTJacoT, MPOU3BOAOT U ambarakara ro NpuBJIeKyBa

YOBCYKOTO OKO.

Pesynrature ox OBOj METON Ha HCTpaXyBamke MOXKE Ja JO0BEAaT JO MpPOMEHa BO
TU3aJHUPAmBETO Ha HHTEPPE)CcOT, HoKycupajku ce Ha BeO-pa3BojoT. OBa HCTPaKyBamhe MOXKE
Jla IOKa)Ke KaKO KOPUCHUIIMTE pearupaar Ha ,,propdown menu‘* uian kajae mro ro pokycupaar
CBOETO BHHUMAaHHE Ha BeO-CTPaHUIIUTE, CO IITO OTJIaCyBayUTe OU 3HAETE KaJie IITO TOYHO 1A ja

nonmpaar peknamara. 2t

119 Georges, P.M., (2014). Neuromarketing in Action - How to Talk and Sell to the Brain. Kogan Page Ltd. London

120 https://en.wikipedia.org/wiki/Eye_tracking

121 Georges, P.M., (2014). Neuromarketing in Action - How to Talk and Sell to the Brain. Kogan Page Ltd. London
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Crnuka 5. McTpaxyBame co IOMOII Ha ajTPAaKUHT

W3Bop: www.es.slideshare.net/JurgenKlaric/neuromarketing-jurgen-klaric

HajpacmpocTpanera e mpuMeHaTa Ha ajTpakuHr 6a3upaHo Bp3 Buzea. liMeHo, Tyka kamepara
ce (oxycupa Ha €IHOTO WJIM Ha JBETE OYM M TO CHMMa HHBHOTO JBIDKEHE JOJEKa
HaOJbylyBauoT IJIe[a BO HEKO] BUJ cTUMyaHc. H(popmanmjaTa Toram e anaiu3upaHa 3a Jia
ja oIBOM O4YHaTa poTaluja oA IpoMmeHaTa Ha peduekcujata. OBoj Meron OazupaH Ha
BUJICOCHIMAakE € HAajuecTo KOpHCTeHHOT Meroi. llomymapeH e 3aToa ImTO € MOBOJNEH U

HEUMHBAa3MWBCH.

HeBpOMapKeTI/IHIHKI/ITG KOMITaHUH 3a CBOMUTC HMCTpaXyBalkba HyJdaT YCIYTH CO KOPHUCTCHC Ha

OBOj METOJI, KaKO 3a BO OTBOPEH, TaKa U 3a 3aTBOPEH mpocTop. ?
b

Kora ce mpaBu ucnuTyBame BO 3aTBOPEH MPOCTOpP, ajTPAKHMHI-CUCTEMOT € IOBpP3aH CO
KomrmjyTepcku uian TB-ekpaH kaje IITO ce MpaBU aHalW3a Ha MOTCBECHUTE pPEaKIUU Ha
IJIe1a40T, CO aKIEHT Ha eMOIIMOHAIHUTE PEaKIMU MPEeIU3BUKAaHU O] MPOU3BOIOT, OPEHIOT
win peknamara. Ce KOpUCTH BO UCTpaxKyBame Ha TB-peknamute u omiykute 3a ,,product
placement” (mocraByBame M CIIOMEHYBame Ha MPOU3BOAUTE M YCIYyrUTe BO (puimMoBwHTE,
CepuHTe, My3UUKHUTE CIIOTOBH). OBOj METO/] Ha HCTPaXKyBambe I0 HH(POPMHUPA KIUEHTOT 3a TOa

JaJli HECTOBHOT 6pCHI[ UM TPOU3BOJ oun 33.6CJ'IC)KaH, KakO € ONCHCT OJ CTpaHa Ha

122 http://www.neurosciencemarketing.com/blog/companies/
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MOTEHIMjaJTHHUOT KYIyBa4, BO KaKOB KOHTEKCT C€ M0jaBHJI U KaKBH €MOIIMH MPEIN3BUKAI Kaj

CBOJOT KyIlyBad.

3a OTBOPEH MPOCTOP c€ KOPUCTAT MOOWIIHH ,,ajTPAKepH'‘, KOM OBO3MOKYBaaT CIIPOBEyBAbE
TECTOBH BO PEAJTHO OINKPYXKYBame, Kako IITO Ce: CYNepMapKeTH, MPOJaBHUIM, TPTOBCKU
ueHTpu. McrpaxkyBameTo € HaCOUE€HO KOH TOa Jla UM Ce IOMOTHE Ha KIIMEHTUTE BO U300pOT Ha
aTpakTHUBHa ambanaxa 3a npousogute. Ce mpoydyBa aTpaKTUBHOCTa HA HOBUTE MPOU3BOIU
WM TIPOEKTHU Kaj KOM BHUMAHHMETO € HACOYCHO KOH HEroBUTE MPEAHOCTU U Hepoctarouu. Ce
W3HeCcyBaaT MHCIEHha 32 (YHKIIMOHATHOCTA HA MAKYBAakHETO M CE aHAIM3UPAAT CUTE HETOBU
enemenTu. OBaa cTyaMja MPUOHECYBA 3a 3rOJEMYBalke HA MOTEHIU)ANOT 3a Mpojaaxda Ha
npou3BooT. Co momounr Ha MOOMIIHUTE ajTpaKep, HCIIUTAHUKOT € BO MOXXHOCT Ha CaMOTO
MECTO J1a TH IIPero3Hae JOOPUTE U JOMIUTE ApXUTEKTOHCKU PEUICHH]a, KaKo IITO CE: MECTOTO
Ha mociaba BUUIMBOCT, MeCTaTa IITO IO MPHUBJIEKYBaaT BHHMAHUETO Ha KYIIyBadyor,
UICHTU(PUKYBakE HA T.H. IUCKTPAKTOPU, KOU TH MPEIU3BUKYBaaT KylyBayUTe J1a C€ OCBPHAT

" a I1OCBCTAT BHUMAHUC, KAKO U BUAJIMBOCT HA IIPOU3BOJHUTC U PCKIIAMHUTC Ma,Telf)I/Ija..]'II/I.123

Crnuxka 6. Ynorpeba Ha ajTpakepu BO CyllepMapKeTu

U3Bop: www.prsresearch.com/prs-insights/article/bringing-eye-tracking-to-the-store/

123 ywwww. prsresearch.com/prs-insights/article/bringing-eye-tracking-to-the-store/
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2.4. @ayujanno Koouparse

danujarHOTO KOAUPAkEe ja MEPH MYCKYJIHATa aKTHBHOCT Ha JIMIIETO, IBUKCHaTa Ha IiiaBara
M OYHHUTE [BWXKEHA. 3a HUCTpaxyBamara ce yrnorpedyBaar ¢ejcpunepu. Dejcpunep
(FaceReader) e xommjytepcku coTBep IMITO JaBa KOMIUICTHA aHAM3a Ha (arujaaTHuTe
eKCIIpeCHH CHUMAjKM THM MCIHTAHUIMTE co BebG-kamepa.'?* damujanmara excrpecuja
MpeTcTaByBa OOJUMK Ha HeBepOaHa KOMYHHMKaIlMja Kaj KOja CO IMOMOIII Ha €HO WJIM TOBEKE
JIBYDKEHbA MITH TTOJIOKOM Ha MYCKYJIMTE Ha JIMIETO, JIMIETO ja M3pa3yBa CBOjaTa BHATPEIIHA

cocToj6a (4yBCTBA, MOTHBH, OTPeOH, CTaBOBH). 2

Wmajku npenBuj Jeka € TeCHO MOBp3aHa CO eMOIMHTE, YECTO CE CIIydyBa Ha HEMOCAKYBaHO
HUBO M JIMIIETO TEIIKO MOXKE J1a ja KOHTpoupa. DejcpunepoT AeTEKTUpa U aBTOMATCKH J1aBa
YBHJI BO aHAJIM3aTa Ha [IECTe OCHOBHU (hallijaTHU EKCIIPECHH CO KOU CE UCKaXKyBaaT €MOIIUH,
KaKo IITO Ce: Cpeka, Tara, CTpaB, JTyTUHA, Oec, rajeme. Bp3 0aza Ha mpukakaHUTE EMOLIUU BO
BU/I HA IMjarpamM, MOXe TOYHO Jla C€ YTBPIU OATOBOPOT HA UCIIUTAHUIIUTE HA MAPKETUHIIKHOT
CTUMYJAHC, KOM M KaKBM €MOLIMM Ke€ IpeIu3BHKa camaTa pekjiaMa, IIPETCTaByBamETO Ha

HOBHUOT ITPOU3BOJ CJ'II/I‘IHO.:L26

Ha caukara e MMPpUKAXAaH MagoT U paCTOT HAa BKIYUYCHOCTa U CMOHI/IjaHHI/IOT HWHTCH3UTCT BO

TeKOT Ha 30 ceKyHAH BpEMETPAacHkE Ha peKjlaMmara.

124 ywww.nviso.ch

125 Georges, Patrick M (2014). Neuromarketing in Action : How to Talk and Sell to the Brain. London: Kogan

Page Ltd. pp. 9-16

126 Genco, S.J., Pohlmann, A.P. and Steidl, P.,(2013), Neuromarketing For Dummies, John Wiley & Sons, Boston
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Crnuka 7. Mepemwe Ha eMOLMOHAIHUAOT OJITOBOP HAa UCITUTAHUIIUTE

WHAT EMOTIONS il Peak at 22 sec
DOES CAMPAIGN
EVOKE?

250%

Drop at 10 sec ?

This chart (real data)
shows the second-by-
second variation in
intensity and mix of
emotions among r 150% 1

respondents watching a

% Change of Emotion Intensity

TV Commercial
100%
B Anger | Neutral 50%
B Fear @ Disgust
Surprise @ Sadness 0%

@ Happiness

N3Bop: www.nviso.ch

On cnukata MOKe J1a C€ BUJIU IIITO CE CIIy4yBa CO €MOIIMOHATTHUOT OATOBOP HA HCTTUTAHUITUTE,
KaKoO M KOTa C€ CIIYYMJI HajTOJIEMHOT CTENeH Ha eMOLIMOHAIHATA BKIYY€HOCT U 00paTHO. Bp3
0a3a Ha OBHE MOJATOIIM, MOKE JIa CE€ 3aKJIy4H JIeKa OBa BO OCHOBA MPETCTaByBa 100pa peKiama,
HO ¥ TOa JIcKa TIOCTOM MoTpeda 3a M3MEHH, UMajKH TIPEIBHU/I JIeKa HUBOTO Ha €MOITMOHATTHATA
BKJIYYEHOCT BO OCMaTa CEKyHJIa € BO MaJl, ITO 3HAYW JieKa MMOCTOU MOKHOCT TJIeIauoT Ja ro
cMeHH kaHanot. O apyra cTpaHa, mak, MOXe J1a ce IOMOTHE U BO OJTyKaTa 3a Toa KOj JIeN 0J1

pekiamara Tpeda aa ce 3aapKu, a Koj Aew aa ce oTdpiu.

Hexoun ox HacokuTe HITO MOMaraat IpHu OJpeyBame 3a Toa Kako Ou Tpebasio Ja u3rienaar
peKiiaMaTa WM OrJIacoT € M Toa JieKa JIyreTo Kaj KOM € JOMHHAHTHa JieBaTa MO304YHa
xemucgepa pearupaaT Ha JJOTUIKO Pe30HHUparbe, T0JeKa, TaK, JIyFeTO ITO JOHECYBaaT OJUTYKH
co JlecHata xemucdepa oaroBapaaT Ha EMOTHBHUTE W €CTETCKHTE MPHUTAIMH. 3a Jla UM Ce
oOpakame Ha JIyfeTo IITO JIOHEeCYBaaT OJJIYKH CO JieBaTa CTpaHa Ha MO30KOT, IIOTPeOHO € 1a

ce KopucTat OpojKu, 300pOBH, JIOTHKA, JINCTH U JACTANIU. 3a ]a UM ce 0OpakamMe Ha JIyf'€TO IITO
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AOHCCYyBaaT OJIYKH CO ACCHATa CTpaHa Ha MO30KOT, HOTp€6HO € 1a CC KOpUCTAT CIIUKHU, 6OI/I,

puram.?’

2.5. lcuxoguzuonowku ucmpasxcysaroa

[lcuxodusnukure CcTynuu (MCTpaxKyBama) T'M PETUCTPUpPAAT OATOBOPHUTE HAa TEJIOTO Ha
pa3IuueH HAa4YMH, BO 3aBHCHOCT Of Toa KOj MeTox ce ymorpedyBa. OBue NCHXO(U3UYKU
OJIrOBOpH ce MaHU(eCcTHpaaT NpeKy pa3IuuHU OJATOBOPU: KOHTPAKLIUU HA MYCKYJIUTE, ITYJICOT,

INOTCHCTO, JUIICHETO U IIpOMEHATA HA MO304YHATA aAKTUBHOCT.

I/ICKYCHI/ITC HAaYYHUIU U aHAJIUTUYapu C€ BO MOKHOCT Ja I'l YATAAT OBUC PE3YJITATU U J1a T
OIIMIIAaT KaKo CHCI_II/I(I)I/I‘IGH, CMOIIMOHAJICH OAI'0OBOp HAa TCCTHPAHUOT ITPOMU3BOI, 6peHI[ U1

pekiiama.

EMG (electromyogram) — @axT e gexa eMOIIMUTE Ce OLPTyBaaT Ha jaunarta Ha jyrero. EMG e
BO MOKHOCT Ja TH PErucCTpUpa KOHTPAKOHUUTEC HA MYCKYJIUTC IOTO C€ OArOBOPHHU 3a
NPUKaKYBalk€ HAa EMOLMHUTE 10 NaT Ha CHUMame Ha EJIEKTPUYHUTE MOTEHLUHjaId Ha
MYCKYJIHUTE, CO KpaToK y0OJ Ha TE€HKa Urja — eJeKTpoJa, BO MCHUTYBaHMOT Myckyiad. Co
eleKTpomMHorpadujara ce HMCIUTyBa IMOrOJeM MM THoMald Opoj MYCKyJId BO ONyLITEHA

(penakcupauka) cocToj6a 1 Mo 3rpuyBame (KOHTpakiuja). 28

127 Levinson, D.K., (2007), Gerila marketing, IPS Media Beograd
128 https://sr.wikipedia.org/sr/Elektromiografija
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Ciuka 8. EMG

EMG (enekrpomuorpam)
MUWKPHE KOHTPaKumje ?_"
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Wsop: Genco, S.J., Pohlmann, A.P. and Steidl, P., (2013), Neuromarketing For Dummies, John
Wiley & Sons, Boston

[TonaTamy, ranBaHckaTa peakiidja Ha Koxata (galvanic skin response) ja Mepu mpomeHaTa BO
EIeKTPUYHUOT TOTEHIIMjal Ha KOoXKaTa 1O Koja jJoara 3a BpeMe Ha EMOIMOHATHHTE
B030yayBama. Kora cme moj cTpec, KokaTa Ha YOBEKOT € Taa IITO IpBa pearupa. ['aaBaHCcKOTO
Mepeme Ha KOoXKara IoMara BO PEruCTpUpameTO Ha OTIOpHOCTA (CHarata) W Hej3MHaTa

TounoCT. %°

129 Genco, S.J., Pohlmann, A.P. and Steidl, P., (2013), Neuromarketing For Dummies, John Wiley & Sons, Boston
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Cnuxka 9. "'anBaHCKO Mepeme Ha KoxKaTa

U3Bop: Genco, S.J., Pohlmann, A.P. and Steidl, P., (2013), Neuromarketing For Dummies,
John Wiley & Sons, Boston

[lyncor m numemero (pulse oximeter) € 3a4eCTEHOCT IUTO C€ MEHyBa 3aelIHO CO
€MOIMOHAIIHUOT O/TOBOP Ha HEHAJEJHUTE MPOMEHU Ha MOTPOIIyBadyoT. Tue momMaraaT mpu
OIUIIYBakbETO Ha KapaKTEPUCTUKUTE, KAaKO M Ha OJPEJeH MUPHC M BKYC IITO C€ MpeAMET Ha

UCTPaXKyBambe.

Cnuka 10. Anapar 3a Mmepeme Ha MyJICcOT
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U3Bop: Genco, S.J., Pohlmann, A.P. and Steidl, P., (2013), Neuromarketing For Dummies,
John Wiley & Sons, Boston

T[cuxopu3nUKUTE CTYAUM J1aBaaT OATOBOPH HA CIEIHUBE Mpariama:

1. Kowu enementu o pCKjiaMaTa UJIM HUBHU CIICMCHTH CC IPUBJICYHU 3a KYITyBa40T, 4 KOU

He ce?
2. Kowu 1 KakBU €MOIIMU CE MMOBP3aHU CO JaJICHUOT MIPOU3BOJI WK OpeHT?
3. Kow nenoBu o1 aHaym3ara Hajgo0po Ke ce BKIIOMAT BO UCTPAKYBAHETO 32 TIPOU3BOIOT?

Amnanuzara Ha CTYAUNTC MOKAT Ja 6I/II[aT MMPpETCTAaBCHU HA pa3JIMYHX HAYMHU, a HajIICCTO KakKo

BHJICO(PHIMOBH, CITUKH, TaOEIH U rpadUKOHHU.

Bo 3aBucHocT o1 M30paHaTa METOJOJIOTHja W aHAJM3a HA MPOM3BOJOT CE 3aKJIydyBa JieKa

PE3YITATUTE O HCI/IXO(I)I/I?»I/I‘IKI/ITG TCCTOBU MOXKE J1a IIOMOI'HAT IIpHU:

1. HpoumpyBaH,e Ha 3HaClara 3a IIPOoU3BOJA0T, BO CMHUCJ/IA HA TOA KOXM CMOIIUH I' 6y,I[I/I

U pa30upameTo Ha BaKHOCTA HA €eMOLIMOHAIIHUOT OJITOBOP.
2. W300p Ha HajnoOpa pekiama U CBOjCTBA Ha MTPOU3BOJIOT.

3. Unentuduxysame Ha clieHU TO OU Tpebasio Aa ce mojaBaT BO pekjiamara, pUIMCKHOT

Tpejiep ¥ My3U4KOTO BUJIEO.
4. W3060p Ha Hajaobap BKyc, MUpPHUC U 00ja 3a 1aIeHUOT MPOU3BOJ] UM peKIamMa.

5. I/I360p Ha BHUCTUHCKH KOHTCKCT 34 IHOCTABYBAbC W IIACHUPALEC HA MPOU3BOAOT HaA

bum.
6. W300p Ha makyBame IITO Ke IO MpUBJIeYe BHUMAaHUETO HA KyITyBadoT.

Pe3y'J'ITaTI/ITC CC YCCTO IpPUKa)XaHU KaKO Fpa(I)I/IKOHI/I u ,Z[I/Ijar paMu TITO TH ONHUIIYyBaaT
0COOMHHUTE Ha IMPpOU3BOAUTC, HpO(I)I/IJIOFpaMI/I, KBAJIUTATUBHU Mallkd, KBAJIUTAaTUBHHU OIIMCH H

CTaTUCTHUYKU aHAJIN3HU.

130 Genco, S.J., Pohlmann, A.P. and Steidl, P., (2013), Neuromarketing For Dummies, John Wiley & Sons, Boston
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3. IleHu Ha ycJIyruTe HA HEBPOMAPKETHUHIIKUTE HCTPAKYBabha

MeroaomnorujaTa mro HeKoram Ouia HeJOCTHKHO CKara Ke CTaHyBa c€ OJ0CTaIHa U ,,paMOo
BO pamo‘‘ CO TPOILIOLUTE U BPEMETO 3a 00pabOTKa Ha TPAJUIMOHAIHUTE HCTPAXyBama Ha
nazapor. OBaa Op3uHa M JOCTAITHOCT Ke MPOAOJDKAT Jia Ce 3rojieMyBaar co yrnorpebara Ha

AaBTOMATCKHUTC Be6-cepBI/ICI/I " CTaHAApAU3HUPAHUTC YpEIU 3a co6npa}Le Ha 11ogaTonu.

Ilenara Ha yciyraTa 3a ajTpakvHT 3aBHCH O] JIOJDKMHATA HA TPACHETO HA CTYAM]aTa, ra ce 10
caMHOT Opoj Ha ydecHUIM BO Hea. [logaTtok mTo Oerie jgocTaneH HaBeayBa JeKa ajTpaKHHT-
CTyIWja ITO COIPXKH JIO JECeT y4YeCHUIM 4YuHU BO mpocek 500 momapu. JIOKONKy ce
MIPETIOCTABH JIeKa CEKOj YIECHUK TPOIIH IO €JICH Yac 3a CTy/ujaTa, IeHaTa 3a €JIeH YIeCHUK

e 50 momapu Ha yac.!3!

IlenaTa 3a crpoBemyBame UCTpaxyBame co momom Ha EEG-ypenor Ha Opojka ox Tpuecer

ucnuTaHuim ynHu okomy 50 000 I[onapn.132

I_IeHaTa Ha HOBHUOT PET'CKeHep H3HCCYBa OKOJY 3 MUJIMOHH AoJiapu, AOJCKa, IIaK, €OHO

ckeHupame okomy 2 000 nomapu. 3

Ilenata na HoBata FMRI n3nHecyBa okomny 1,5 MUIMOHHM 0J1apH, a CEKOE HOBO CKEHUpPAamkE HA

M030KOT unHH Mery 400 no 3 000 nomnapwu.

Henara na EMG TectupameTo no efeH ucnutanuk e mery 150 u 500 gonapu.

4. HpeIlHOCTI/I Ha HCBPOMAPKETHUHI'OT BO OAHOC HaA
TPAAUIHUOHAJTHUTC MAPDKCTHHIIKHA HCTPAKYBalba

131 https://www.quora.com/How-much-does-it-cost-to-conduct-an-eye-tracking-study

132 \www. forbes.com/forbes/2009/1116/marketing-hyundai-neurofocus-brain-waves-battle-for-the-brai
n.html

133 http://health.costhelper.com/pet-scans.html
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TpaauumoHaNHUTE HAYMHU HA MapKETHHT-HCTPAaXyBama, Kako MTO ce (POKyC-TpymuTe U
aHKETHUTE, C€ OTPaHUYEHH BO MOXKHOCTHUTE 32 pazdupame U ,,Jemuppuparme’ Ha M0I1a00KUTe
YOBEYKM MOTHBH ILITO BOJAT KOH OCTBAapyBameTO HAa CHJIHATa BPCKa Mery KyIyBadoT U
opennot. Kora cranysa 300p 3a Goxyc-rpynu u aHKETH, ce KOPHCTH JIe O MO30KOT, IPBHOT
KOPTEKC, KOj € 3aJ0JDKCH 3a (YHKIHOHAJIHO, JIOTUYKO M AHAIUTHYKO Pa3sMUCIyBambe, Kora
00MYHO ce JOHEecyBaaT OATOBOPH BP3 OCHOBA Ha TOA: LITO MHUCIMME JI€Ka MUCIHME; IITO

MHUCIHNME AC€KA YYBCTBYBAMEC, IIITO MUCIMME AICKAa BEPYBAME,; U IITO MUCIIUME JICKa HpaBI/IMC.l34

Z[O,Z[CK&, MaK, ApyruoT KOPTCKC, TaAKaHAPCUCH JIAMOHYKH KOPTCKC, € 3aJI0JIDKCH 3a CMOLIMUTC,
CTPaBOBUTC U KI/IHGCTGSI/IjaTa. CCH38.LII/II/I 3a KOM OOMYHO CM€e HECBECHU U HE TH HCKa)XKyBaM€C CO

300poBH.

TpaguMOHAaIHOTO TECTHpame Ha OIVIACYyBawkbeTO W IIpallyBa JyreTo IITO MHCIAT, a
HEBPOMApKETUHIOT MEpPH Kako THE C€ YyBCTBYBaaT. VICIUTaHHMIIUTE Kaj OBOj METOHA ce
KosebaaT M HE IM JaBaaT OJrOBOPUTE LITO ce€ oOd4eKkyBaaT o HuB. Co momom Ha
HEBPOMApKETUHIOT, TOO0JEKTUBHO, TIONPELU3HO U M0jaCHO JI03HaBaMe 32 HAUMHUTE Ha KOU

pcarupa 40B€KOBaTa IICuxa Ha OJAPCACHA MApPKCTUHIIIKA COAPKKUHA.

MapKeTHHT-eKCIIepTUTE YeCTO T CIOpeAyBaaT pe3yiaTaTuTe NOOMEHHM NpPeKy aHKETHUTe,
(boKyc-rpynuTe, UHTEPBjyaTa, CO pE3yJITaTUTE NTOOWEHU NPEKY CKEHUpPame Ha MO3OKOT Ha
MOTPOITYBAYUTE U TUC HAMAYBAAaT HAa SHAYUTCIIHHA PA3JIMKHU. Co TekoT Ha BpPEMCTO, ITPAKTHUKATA
I'M yBEpHJIa JIeKa MPeTHOCT cerak Tpeda 1a UM ce Jja/ie Ha CO3HaHMjaTa 10 KoM ce Jloara MpeKy
HEBpPOMapKeTUHroT. Bo pe3ynrartute nobueHu npeky BepOasieH naT, MCIIMTaHULUTE HE CE BO
MOKHOCT HpPELM3HO J1a T Je(pUHUpaaT CBOUTE E€MOLMM BO TEKOT Ha CaMHOT MpoOIeC Ha
aHKeTHpame, J0JeKa, IaK, HEBPOMapKEeTUHroT € ¢GOoKycupaH Ha AehUHHUpAE U Ha

Ipeno3HaBakC HA ITIOTCBECHOTO.

HGBPOMapKeTI/IHIHKI/ITe METOJAH UMaat n0)106pa XEBPUCTHUYHA MOK O KIITaCUYHUOT MAapKCTUHT,
OJHOCHO MOXKarT HO)I06p0 Aa o nNpeABUAAT OAHCCYBAKLCTO HA MOTPOITYBAYHUTC KOH OAPCACH

IMPOU3BOJ UIIN ycnyra.135

[Ipumep 3a Toa 1eka HEBPOMAPKETUHIIKUTE TEXHUKU HA UCTPAKYBABE C€ IMOCYNIEPUOPHU BO
OJTHOC Ha KJIACUYHHUTE MapKETHHIIKH HCTpaKyBarma Kora CTaHyBa 300p 3a IJIacHpame HOB

MPOM3BOJ] K€ TOKaXke cleaHnoB mpumep. MiMeHo, Bo JamoHmja eHa KOMITaHMja cakaia Ja

134 www.buyologyinc.com/MindLink_White_Paper.pdf
135 Klaric, J., (2012), Estamos ciegos, Planeta, Peru
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JaHCHpa Ha Ma3apoT JyOEeHUIM IITO Ke OMagaT co KOIKECT OOJMK, OJHOCHO BO (hopma Ha
xomka.'*® CripoBene ucTpaxypame npeky GOKyc-TpyHH U MHTEPBjya BO KOM UCIUTAHHUIIUTE
TBpJIEJIC JIeKa HE cakaaT Ja KylyBaar JIyOSHHIIM CO TaKOB OOJIMK 3aTOa IITO C€ MPUIHYHO
rabapuTHH, TOJIEMH, HE C€ MPAKTHYHU 32 HOCCHE M JIeka M30erHyBaar J1a ' KylyBaar 3aToa
IITO HEe I'M cOOMpao BO KIACMYHUTE KOIIHMIM. Bp3 0a3a Ha oBHE TBpIEHa O] CTpaHa Ha
UCIUTAHUIMTE, KOMITaHMjaTa Cce JIOCETH/Ia Ja JAHCHpA Ha 1a3apoT JIYyOCHHUIM CO KOIIKECT
00JIMK, Ha KOM K€ CTaBaT M pavka 3a HOCEHe, CO IITO OM u3rienane kKako Kydepue u ke ouaar
JIECHU 32 HOCEHE, Ha INTO HMCIUTAHUIUTE pearupaliec MO3UTHBHO M CMeETaje JeKa Toa ¢

MPaKTUYHA U OIJTUYHA HJIEja.

Cnuka 11. ITpomarieHa MHBECTHUIM]a — KOLIKECTa JIyOCHHUIIA

HN3sop: es.slidesshare.net/JurgenKlaric/Neuromarketing-jurgen-klaric

Bogejku ce o MO3UTHBHUTE peakllvy 3a Taa Hjeja, KOMIaHUjaTa KOHEYHO TH MJIaHupalia Ha
Ma3apoT OBHE KOILIKECTH JTYOCHHIIM U CE MOKaXaJlo JIeka Toa OMIIO eHa coceMa MpoMalleHa
uHBecTuiyja. Mako ucnuranuuuTe TBpAEse Aeka O KymyBaje BakBH JIyOSHULIN O/ MPAaKTUYHU

U APYTU IPUYUHH, CEMIaK Ha KPajoT ce MOKa)kajo JeKa Toa He € TOYHO.

[Ipen Hexonky romuHW KommnaHujata ,,Koka-koma® Ha MEKCHMKAHCKHOT Ia3ap ja JaHCHpa
,aueranHara koka-kona“ (Diet Coca Cola). Kako meron 3a ucTpaxyBame Ha I1a3apor,
HCTpaXXyBamara ce CIPOBEIECHHU CO MOMOUI Ha (POKYC-TPYIH aHTXHPAHH CO LIeJ Ja ja OLeHat
U Jla M3HEcaT CBOE MHCIICHE 3a 0BOj HOB mpomn3Boj. Ce mpeTrnocTaByBaio AeKa ,,JueTaTHaTa

KOKa-KoJIa“ K€ TMTOCTUTHE T0JIEM YCIIeX TOpaj i ajJapMaHTHUTE TIOIaTOIM 32 OPOjoT Ha medenu

136 Neuromarketing, Jurgen klaric Mexico https://www.youtube.com/watch?v=rM-4IBpoFag
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nuia Bo Mekcuko. Pesynrature ox uctpaxxyBamaTa Ha (OKYC-TPYIHTE MTOKa)Kaie JIeKa JTyr'eTo
CO 3aJ0BOJICTBO OM TO KymyBajsie OBOj mpou3Boia. lloceOHO jkeHuUTe OWiIe THE IITO Ce
BOOJYIIEBUJIE OJ] BKYCOT Ha OBOj MHjajlak M 0J1 caMHuOT (akT jeka He Acoenee. Kommanujata
BOJICHA O] TO3UTUBHUTE PE3YNITATH O HCTPAKYBAKETO I'0 JIAHCHpAJIa Ha 1a3apoT MUjaIaKkoT
,JeTallHa KoKa-Kosa“. Mefyroa, 3a ONIUTO HW3HEHAIyBame, OBOj IMPOU3BOJ JIOKHBEAI

ponacr.

Hespomapkerunikuot excriept Jypren Knapuk aHanm3upajku To OBOj ciiydaj, o0jacHyBa:
, IIped Odecem 2o00unu 360pom ‘Ouema’ cme 20 NOBP3y8aLe UCKIYYUMENIHO CO NOuMUMmMe
‘bonecm” u ‘0ebenuna’. Q0 maa npuUYUHA, ceKojnam Ko2a eOHa JHceHa 80 OPYUIMBE0 HA c8oume
npujamenku Ke Hapavya uiu Ke Kynu Ouemaina KOKa-Koid, npujamenkume ou nounaie mema
3a Oeberunama u Oebeneeremo, 0OHOCHO 3a Kunozpamume. QOHOCHO pazeoeopom Ou ce
oosusan 60 Hacoka: 3owmo ouemanna?, [a ne cu na ouema? Ila mu ne cu oebena! u cauuno.
Haxpamxo, sicenume ne uyscmeysane deka umaie Kakog OULO Npobiem co medCunama u
30pagjemo cé 0oodeka He Kynuie OuemanHa Koka-koaa. Toa uyecmeo e 6cywHocm

nopenesanm1o OMKOIKy camama Kanopucka epednocm ua nujaraxom 13’

Ha6p3o kommanujata ,,Koka-koma“ ro moBieksia ol ma3apoT OBOj MHUjajaKk M IO JIaHCHpasa
,KOKa-kosa najt*. Jlomeka 300poT aueTaneH acouupain Ha OoyiecT u nedenuHa, 300poT JajT
acolupal Ha MJIaIocT U AMHaMU4YHOCT. [1o 0Ba KOpekIija co UMeTo, ,,KOKa-KoJIa JIajT* cCTaHal

BOACYKH JUCTAJICH HI/IjaJ'IaK BO MeKCI/IKO.138

Co npoydyBame Ha MOTCBECHOTO, MOXKAT Jia C€ MPEIBUAAT MOTEHIUjaIHUTE OMAacHOCTH 3a
ATPAKTHUBHOCTA HA MPOU3BOAOT M IIOAOIHA, peaKquaTa Ha MOTPOINYBAYUTEC HA HCTUTC THC
MIPOU3BOJIM, KOja peakifja MOKe Jja IOMOTHE Jla Ce 3a4yBaaT MapuUTe BO CIIy4a] Ha JIOIIO
IM3ajHUpaHy perieHyja. Jlogeka TpaaulnOHATHOTO TECTUPAE Ha OTJIaCyBambEeTO I'M IPallyBa
JTyreTo IITO MUCIIAT, HEBPOMAPKETUHIOT MEPH KaKO JyI'eTo ce YyBCTByBaar. McnuTaHumure
Kaj OBOj METO/1 HE Ce IBOyMAT M He TY JlaBaaT OJrOBOPUTE IITO ce oueKyBaat oA HuB. Co 1pyru
300pOBH, HEPBHHUTE KM HEe ymeaT fa jgaxaT. Co oMol Ha HEBPOMapKETHHTOT MOKE MHOTY
000jEeKTUBHO, MOIMPEHU3HO U MOJacHO J1a ce J03HaaT HauMHUTE Ha KOM YOBEKOBaTa ICUXa
pearupa Ha oJjpeZiecHa MapKeTUHIIKa coapkuHa. [lITo monatamy HE OBeIyBa 70 3aKIy4OKOT
JieKa HEBPOMAPKETHHILIKUTE TEXHUKU MOJXKAT Jla c€ KOPUCTAT J10/IeKa MPOU3BOJIOT € YIITE BO

(haza Ha MOATOTOBKA U Ha TOj HAYMH Ja C€ MPOBEPHU LITO HABUCTHHA MUCIAT OTPOLIYBAYUTE

1387 Klaric, J., (2012), Estamos ciegos, Planeta, Peru
138 Klaric, J., (2012), Estamos ciegos, Planeta, Peru
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3a [MPOU3BOAOT U HA TOj Ha4YWH Ja MOXAaT Aa NpeaABUAAT JaJIM HOBOINIACUPAHUOT IMIPOHU3BOLJ Ke

AOXKUBEC YCIICX WUJIM HCYCIICX.

Hakxo MHOTYMHHA ja OCIIOPYBaaT UIE0JIOTHjaTa HA HEBPOMApKETUHIOT, CE CMeTa JieKa M Hac,
KaKo IOTpOLIyBayM K€ MOK€ Ja HM OuJie O KOpHUCT, CO Iell pa3dupame Ha HAlIeTo
UpaLMOHAIHO OJHecyBame. KoKy moBeke Jyf'eTo 3HaaT 3a TPUKOBHMTE IITO I'M KOpPHUCTAT
KOMIIAaHUUTE 32 J]a TO CTUMYJIMPAaT KyIyBambETO, 10 TOJIKY THE MOXKarT J1a e CTEKHAT CO IIOBEKE

KOHTpOJIa U T0100po J1a ce oJ0paHar.
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I'maBa 6. UcTtpaxyBauku nea — CTynuu Ha ¢JIy4yaj HA
HEBPOMAPKETHHIIKH MCTPAXKYBAKA

Bo nocnennure netHaeceT roAMHU CIPOBEIEHU C€ MHOI'YOPOJHU UCTPaXKyBama MOBP3aHU CO
HEBPOMApKETUHIOT. MHOTY O]l HUB NPEIU3BUKAJIE TOJIEM HHTEPEC Kaj MOTPOIIYBAYHUTE BO
CBETOT ¥ Owmite mpociefieHn co OyJHOTO OKO Ha MeanymuTe. Kako mpBo HCTpaKyBame 3a Koe
ke craHe 300p € UCTPa)KyBambeTO IITO MPHJIOHENO 3a MOMYIApHOCT U 03HAYYyBa MPECBPTHHLIA
BO KOPUCTEHETO Ha OBOj METOJl Ha MCTPaXKyBalme€ HA peaKkIMHUTe Ha MOTPOLIyBauMTE Ha

0JIpe/IeHU IIPOU3BO/IH.

1. Koka-koJa v.s. Ilencu

Komnanpjata ,,Ilencu® Bo 2003 roguHa cipoBe/ie MapKeTHHIIIKAa KaMIIamkba oA UMeTo ,,Ilencu
npenn3BuK®. EkciepuMeHTOT OUJI CTIpOBE/IEH Ha O/JIEJICHUETO 33 CKEHUPAmke Ha YOBEUKHOT

MO3OK.

Ha MHOTYOpOjHUTE TTYJITOBH IOCTaBEHU BO TPrOBCKUTE IEHTPH U CYNIEPMAPKETHUTE BO CBETOT,
Ha TIOCETUTENTUTE UM OWJIO TIOHYACHO J1a Tpo0aaT mujaialy of ABE Yalld, U T0Toa J1a KaxaT
KOj O]l MUjaslaliTe MoBeke UM ce fomnara. Bo enqnaTa yaiia nmaio mercu, a Bo Jpyrara Koka-
kona. Yamure Oniie HEO3HAYEHU M MMOCETUTENUTE BO TOj MOMEHT HE 3Haelie KOj Mujajak ro
KOHCyMHpaat. Pe3ynarature oll 0BOj EKCIIEpUMEHT IMOKaXkajie JAeKa Ha UCIIMTAHUIIUTE IITO TO
npo0arse mrjaJakoT O/ IBETE Yalllk TTOBEKe UM C€ JIOMa HaT BKYCOT Ha Tencu. MeHalMeHTOT
Ha KoMmmaHujaTa o6uin 30yHeT on oBoj ¢akT. Ce mparange Kako HE MOCTUTHYBAaT UCTH WIH

mo100py Ma3apHH PE3yATaTH O] CBOJOT IJIaBEeH KOHKYPEHT KOKa-KoJa.
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OxaroBopor Ha OBa Mmpamame ro mnodapane of (QyHKIMOHAIHATA MarHeTHa pE30OHaHIA.
ExcriepumeHnToT My 0 1oBepuiie Ha Pun MoTar, mupekTop Ha 1abopaTopujaTa 3a CHUMAmkE Ha
YOBEUKHMOT MO30K, Ha MeumuHckuoT hakynter Bejiop, Bo Xjycton.'®® Pesynrature 6use
WJICHTHYHHU BO CJIy4aj KOra HCIIUTAaHUIIUTE HE 3HaeJe KOj Mujaak ro KoHcymupaar, [lemncu ja
omHen mnobenata, FMRI ro moTBpamia Toa perucTpupajKki ja akTHBHOCTA (3roJIEMEHHOT
MIPUJIMB Ha KPB) BETPAITTHHOT IyTaMEH, JIe1 0J1 MO30KOT IITO C€ aKTUBUPA KOTa HAa UCITUTAHUKOT

ke My ce Jlajie HeKOj BKYC.

Bo ciydaj xora Ha MCIIUTAaHULUTE UM € Ka)KaHO KOj IMHUjaJlak To KOHCYMHUpaaT, /5 % o1 HUB
M3jaBUJIe JIeka BKYCOT Ha KOKa-KoJjia TIOBEKe MM ce jomnara o]l BKycoT Ha merncu, Ho FMRI
KOHCTaTUpaja Jieka cera € aKTUBHPAHO YIITE €IHO MOJpadje BO MO30OKOT HA MCITUTAHUIUTE,
OJTHOCHO MEJIHjaTHUOT TpedpOHTAICH KOPTEKC, OOJACT HAa MO30KOT IITO ja H3BPIIyBa
¢dyHKIMjaTa 3a 3a0elie)KyBambe M Pa3MUCIyBamkbe M JIOHECYBaWkE OJIYKH IOBP3aHH CO
emoruure. Enekrpoennedanorpador (EEG) yrBpauI NOCHITHN €NEKTPUYHH KOHEKIIMHA U BO
JICBUOT W BO JECHUOT MeaujasieH npedpoHTasieH koprekc. OBue (akTh yKaxyBaaT Ha
KOH(MIUKT Mel'y eMOTHBHUOT M PAlMOHAIHUOT I O] yMOT. Bo OBOj cilydaj, eMOIMHTE ja
ofHerne modemara Ha/l PAIMOHATHOTO, U UCITUTAHUITUTE BKYCOT HAa KOKa-KOJa 0 MPOTIacuie
Kako mojjo0ap oJ1 BKycoT Ha nerncu. Mimajku npeaBua 1eka IpeJHOCTa He € TTOCTUTHATA TOPaIu
BKYCOT Ha IHjaakoT, IITO OUJIO U MOTBPJCHO, 3aKIy4€HO € JIeKa KOH OJ[peZicHn OPEHI0BH ce
co3llaBaar eMOTHBHU BpCKH. CO JIOTHYHO Pa3MHCITYBamke MOXKE Ja C€ 3aKIy4d 30IITO € TOa
Taka. IMeHo, MPOMOTHBHUTE aKTUBHOCTH Ha KOKa-KoJja ce (poKycupaHu Ha MpoMoILrjaTa IITo
e ¢oxycupaHa Ha nmotpebarta o1 JbyOOB (KOKa-KOJa aBTOMAaTH OJl KOU H3JIEryBaaT JIMMEHKHU
KOKa-KoJia 32 KOM He MOpa Jia ce IUIaTH HUIITO, CE IITO Tpeba Jla ce HalpaBu € Jia ce T'yIIHe
aBTOMATOT W JIMMEHKATa € Hallla), OJIMCKOCTa co ¢aMuirjaTa, TpaaulrjaTa U 3a MOBp3aHOCTA
(Bo cymepmapkeTuTe co KyIEeHO IIWIIe KOKa-Koia o 2 JUTpa JoOWBaMe pelenT 3a HeKoe
BKYCHO jaJiel€ IITO Ke IO MOATrOTBHUTE 3a ceMejcTBoTO). On Apyra cTpaHa, MOTPOLIyBAYUTE
cakaaT Jla C€ YyBCTBYBaaT MOCEOHO M Ha HEKOj HAUMH Jla c€ YyBCTBYBAaT MOBP3aHHU CO
ommieHHoT Opena. CakaaT ja OumaT jJen oJ NMpUKa3HaTa IMITO caka Jia ja pacKaxke OpeHIIOT.
Kora ,,Koka-konma®“ ommyuymna na cTaBM WMHIba Ha JIyfe€ Ha CBOUTE JIMMEHKH, 3aBJIajieas
rio0ajeH BUPYC: MUJIMOHU JIyfe Oapalie 1o cyrnepMapKkeTuTe KOKa-Koja co HUIBHOTO UME, UM
rojiapyBajie Ha MUJUTE MpHjaTeNld JIUMEHKH CO HUBHUTE UMUbA M UMUIATa HA OMUJICHUTE
MIECHH, COLIMJaTHUTE MPEXH Oulie MpenoaHu co ¢pororpaduu Ha OBUE JUMEHKHU CO Pa3InyHU

nMuma. CeTo Toa OMII0 Taka OMIEjKK KOKa-Koa pa3dpana JeKa KylyBauyuTe cakaar ja oujgaT

139 indstrom, M., (2010), Kupologija, Laguna, Beograd
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nen oj mnpukazHara. On japyra CcTpaHa, HpPOMOTHBHHMTE akTUBHOCTH Ha ,llemcu® ce
q)OKyCI/IpaHI/I Ha MNOMHAKBU BUJOBU MOTHBHU IITO CC IMOBP3aHU CO CJIO60I[HI/ITG AKTUBHOCTH,
TaHIOT, CIOPTOT U pekpeanrjata. CIpOTUBHO Ha BEPYBAWETO JI€Ka HEBPOMAPKETUHIOT CE
KOPHUCTH 3a MaHHUMYJalKja cO MOTPOIIYBAaYUTE, OBaa CTyJIWja HU MOKa)XyBa MpUMEp 3a Toa
KaKo 1oJ00po MOXeMe Ja ' pazdepeMe MOTHBHUTE U )KeJIOUTE Ha MOTPOLIYBAaYHTE, OJ] Taa
MPUYMHA IITO HEBPOMAPKETHUHTOT MPETCTaByBa JOMOTHUTEIHA anaTka BO 00jaCHYBamkETO HA
BpCKaTa Mer'y MOTPOIIYBauyoT U OPEHI0T U MOXKE J1a HajJie CBOja MIPUMEHA BO UCTPAXKyBaHETO

Ha OJHCCYBAKLETO HA IMOTPOINYBAYUTE.

Cnuka 12. Ilencu npenu3Buk

N3Bop: www.google.com/images

2. 3acTpamyBayKuTe NMpeaynpenyBamba HA KYyTHUTE 32 HUTapHu U
HMBHOTO BJIjaHUe

Enna on Hajonce)kHUTE W HAjCKANMTE MApKETHHIIKUA MCTpakyBama € crpoBeaeHa Bo 2004
ronuaa Bo JlonmoH. MctpaxyBaukuoT TuM Omi coctaBeH on Ilem Kansepr, mpodecop Ha

MIPUMEHETO HEBPOCHUMAE Ha Y HUBEP3UTETOT BopBuK BO AHTIIMja M ocHOBa4oT Ha HeBpocen
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Bo Oxcdopn, Kako U U3BPIIHUOT AUpeKTop Ha HeBpowHCcajTOT Bo ABcTpanuja, mpodecopor

Puuapy Cunbeperpaju. 4

@DakT e JeKa CEKOjAHEBHO c€ MpoaaBaar 1o npuOmmKHO 15 munujapau nurapu, ogHocHo 10
MUJIMOHH [IUTapHU BO MUHYTA, U MIOKPAj TOA IITO HA UICTUTE THE KyTHH ITUIIIYBa JIeKa MYyIICHETO
yOuBa, JeKa NyHNIEHETO NpPEJU3BUKYBa pak Ha OenuTe IpoOOBH, JleKa IYIICHETO BO
OpeMeHocTa MpeIn3BUKYBa OIITETyBama Kaj 11040T. Mlako 3Byuu JOBOJHO BOZHEMUPYBAUKH
¥ CaMHOT OBOj HATITMC, BO HEKOM 3eMjH, Kako mTo ce Bemuka bpuranuja, Tajnann, Kanana,
bpasun m ABcTpaiivja, OTHUIUIE YIITE IMOAAJEKy BO CBOWTE AHTHITYIIA4yKH Kammamu. Ha
KYTHHUTE CO LIUTapu Ce€ MPUKAKyBaaT (POPEH3UYKU M CIMKOBUTO CIHMKHU O TyMOp Ha Oenute
IpoOOBU, TAHTPEHO3HU CTaralia ¥ MPCTH Ha HO3ETe, PacUllaHu 3a0M IITO ce MPOCIEIEHU CO
pak Ha ycrara u rpioto. Ce cMeTano JaeKa TakBUTE HamaaHu (otorpaduu Ke oIBpaTaT of

HaMepara 1rnorojieM A€ o4 mymaduTe.

Osgaa cTyauja Ouia CripoBeieHa o 11e Ja ce J00ue OroBop Ha Ipariamara: Jamu myragnre
€IHOCTAaBHO CE€ CJICMTU BO OJIHOC Ha TpeAylpeayBamara Ha KyTuuTe co Iurapu? Jlamm cure

mymadyu MUCJIaT J€Ka TOa HEMaA J1da UM CC CIIy4Uu HHUM?

HpI/I AHKCTUPAKLETO U I/IHTeijyaTa, CUTC IIyHIla4u IITO YYCCTBYBAJIC BO HCTPAXKYBAKLECTO
OATOBOpHJIC IC€KA BP3 HUB BHI/IjaaT OBHUC IIpeaAynpcaAyBama U MOpaad HUB KOHCyMHUPAAT IOMaJl

Opoj 1urapu.

HpI/I CKCHHUPAKLCTO HAa MO30KOT CO MArH€THa pE30HaHIla C€ AOHLIO A0 MAaJIKy IMOMHAKOB

3aKJIY4OK.

Bo TexoT Ha CKEHMpPakETO Ha MO30KOT Ha UCTIUTAHULIUTE UM C€ MPUKAKyBaHU CIUKU OJ1 HU3a
IpeaynpeayBama U CIIMKU 01 KyTHH OJ1 LIUTapH €/IHa 110 Jpyra, A0AeKa o] HUB Ouio modapaHo
BO MOMEHTOT Ha IIPUKaKyBamkETO HA THE CIIMKH Ja ja MPOIIeHaT CBojaTa xeiba 3a mymeme. [1o
3aBpLIYBAKETO HA MCTPAXYBAaWkETO C€ JOIUIO J0 W3HEHAAYBAauKU  pE3yJITaTu:
MpenynpeayBambara u CIIMKUTE Ha KyTHUTE CO IIUrapy HeMajle HUKaKBO BiMjaHHe Ha xeybaTa
IITO ja MMaar mymadurte 3a nurapa. Cure Tue rpo3Hu ¢gororpaduu M MUIUOHU JI0JIapU
MOTPOLICHN Ha KaMIama NPOTUB MYyLICHETO OMUiie CBEJCHU Ha TojieMo pacdpiame co Mmapu.

Meryroa, Toa He OWJIO HHUTY TIOJOBHHA TOJIKY HEOOMYHO KAaKO OTKPUTHETO JeKa

140 |indstrom, M., (2010), Kupologija, Laguna, Beograd
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IpeaynpeyBamara Ha KyTHUTE CO IMTapy BCYIIHOCT ja CTUMYJIMpaAaT 00J1acTa BO MO30KOT Ha

mymavuTe, Koja ce HapeKyBa nucleus accumbens, nim ,,TOYKa Ha IOCaKyBame".

Ogaa o0acT npeTcTaByBa HH3a OJ1 CHCNHjaTU3UPAaHH HEBPOHU KOTa TEJIOTO MOCAKyBa HEIITO.
be3 pasnmka nmanu ce Toa HAPKOTHIM, TYTYH, aJIKOXOJ WM KOlLKame. [Ipu crumynanmyja,
nucleus accumbens Oapa c¢ morojemMu 103U MOPaau 33a0BOJIYyBame Ha moTpebdarta. Bo 0Boj
Clly4aj, mpeaynpeayBamaTa Ha KYTHUTE CO IUTapy, aKTHBUPAJKH ja TOUKATA HA IMOCAKyBambe,

BCYIIHOCT, ' HaB€AYyBaaT MyIIaA4YUTEC [Ja 3alajiaT qurapa.

Bo aHkeruTe M WHTEpBjyaTa IMOTOJIEMHOT J€i OJ IyIIauuTe OATOBOPUJIEC JeKa Bp3 HHUB
7iejCTByBaatT NpeaynpeayBamaTa, o T JOTUYHO MOXKE J1a Ce 3aKIIy4YH JIeKa Toa € TaKa 3aToa
IITO CMETaje JieKa TOa € TOYHHOT OATOBOp M JeKa TOAa € OHA IITO CaKaaTr Ja I'o CIyIIHAT
UCTPaKyBaunTE WM MOPaIy TPHKaTa Ha COBECT, OM/IEjKM 3HAAT JeKa MYHICHETO MY IITETHU
Ha 3jpaBjero. McnuTaHWIMTE BCYINIHOCT C€ YYBCTBYBaJIE BHHOBHH 3aroa INTO THE
npeaynpeayBama ja CTUMYJHpaie ,)Keara™ BO HMBHHOT MO30K. Bo cTpaB om Toa Kako
OKOJIMHATA Ke TJe/la Ha HUB, HCIUTaHUKOT K€ o Kajke OHa IITO Jy['eTO cakaaT Jja T'o CIIyIIHAT,
a He OHA IITO BCYMHOCT ro muciar. Cropea Toa, HCIIUTAHUIIMTE 3a KPAaTKO cakaar Ja ce
npeTcTaBar cedecH BO ,,y0aBO CBETJIO™, BO IICUXOJIOTHjaTa MO3HATO CO TIOMMOT TICHXOJIOMIKA
pe30HaHIa; Ha MPUMEP, TEHIKO € J]a Ce 0UYEeKyBa JieKa HEKOj Ke MpHU3Hae JeKa CIMKUTE CO paK
Ha OenuTe ApOOOBU, TAaHTPEHO3HUTE CTanala, CIMKUTE co 6ede n Hatnuc , IlymemeTo Moxe

JAa MY HAIOTCTU HaA HJ'IOJIOT“, Ha HCTO, HCMAa HUKAKBO BJII/Ij aHucC.

Cnuka 13. 3acTpalnyBauky CIMKH U MpeAyNpeayBamba Ha KyTUUTE CO LIUTapu
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W3Bop: www.google.com/images

3. Ton gecer OpenaoBu Bo CoenuHeruTe AMepuKaHCKkH [pxaBu

Bo 2017 romumna HEBpOMapKeTHHIIKaTa KommaHuja ,bajomoum Muk.”“ (Buyology Inc),
CIIpOBEJIa HCTPAKYBAE CO TIOMOII HA HEBPOMAPKETHHT-HHCTPYMEHTHUTE CO I1eJ Ja I03HAe KOU
ce HajOMUJICHNUTE OpPEeHIOBU Ha MaKUTE U J)KEHUTE. Bo 0Ba MCTpakyBame ydecTByBaJle IIOBEKE
o114 000 UCITUTAHUITH, KOU CO CKEHHPakhEe Ha MO30KOT MM CE Mepesia eMOIIMOHAIHATA PeaKInja
Ha MOTpollyBaynTe Ha BKynHO 220 OpeHnma, W ce NeuHHMpalla HUBHATa IMOBP3aHOCT CO

onpenenn opernosn.t4

Komnanujata monuia 10 WM3HEHAAyBauku pe3ynraT. Jlucrata Ha OMHIICHH OpPEHIOBH ce
pa3nuKyBasia Kaj MaXHUTE U KeHUTE. MeryToa, Ha IIPBO MECTO M Kaj MAXKHUTE U Kaj )KEHUTE Omia

aBroKoMMaHujaTa ,,CayrBect epiajuc™ (Southwes Airlines).

I'epu Cunrep, u3BpuLIeH AHWPEKTOp Ha KommaHujara ,,bajomoyn MHK.”“ ob0jacHyBa nexa
,,CayTBeCT epiajHc™ ro 3a3elie MPBOTO MECTO OMJIEjKU THE MPETCTaByBaaT IOCTAITHU CIIOMEHH.
Jlofeka HUBHUTE KOHKYPEHTH IOYHAJe Ja HamjaTyBaar 3a MPEeTXOJHO OeCIJIaTHUTE YCIYyTH,
,CayTBecTc" mpO0JDKUIIE J]a UM OBO3MO>KYBAaT Ha CBOMTE KIIMEHTH yIOOHOCT BO TATyBAHHETO

110 MOIIIHE JOCTAITHH HGHI/I.142

Ce 3akmyuyyBa Jieka Kora OpeHIIOT ke pa3depe Kako Ce YyBCTBYBaaT MOTPOIIYBAUYUTE, MOKAT
YCIHEIIHO Jia ja IpUMEHAT CBOjaTa MapKeTHUHI-cTpaTeruja. ,,CayTBecT® e uaeajieH npumep 3a
toa. OBJe NpuUMeHaTa Ha HEBPOMApKETUHTOT MOXE Ja ce NPUMEHHM Ha €JIeMEHTOT Ha
MapKEeTUHT-MUKCOT — IleHara. VcTpakyBameTo [IOIUIO [0 3aKJIydyoK JieKa IIEeHUTE ja
aKTHBHUpAaT 00J1acTa BO MO30KOT TTOBp3aHa co OonkaTa. Mmajku nmpensu gexa nCKycTBara Ha
MOTPOIIYBAYNTE TPOJNOJDKHMIE Bp3 0a3a Ha MHHATUTE HCKYCTBa CO HArpaad W Ka3HH,

KoMmmaHujata ,,CayTBecT epyajHC cdaTuia JeKa MOTroJeMHOT A€l O] MOTPOIIyBauuTe ce

141 www.buyologyinc.com
142 ywwww.buyologyinc.com/news.html
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YYBCTBYBAaT MCKOPUCTCHO OJ CTpaHa Ha MOTOJCMHUOT ACJI aBUOKOMIIAHUU, ja HUCKOPUCTHUIIC

CBOjaTa IIaHcCa 1 KaKoO pE3yJiTaT Ha TOa CO34aJIC IIOCUJIHU BPCKH CO IMMOTPOIITYBAYUTE.

VYire qBa OpeHia ce Ha JIucTaTa ¥ Kaj MaKuTe U Kaj skenute. Toa ce ,,['yra“ (Google) u ,,JlaB*
(Dove). Kaj sxennte Google € paHrupaH Ha BTOPO MECTO U TOj Kaj HUB MPEAU3BUKYBa YYBCTBO
Ha CTPaxXOIOYHUT M Keyba 3a uctpaxysame. Kaj Mmaxkure Google e panrupan Ha ceZiMO MECTO.

Kaj auB Google nmpenu3BrKyBa 4yBCTBO Ha CTPAXOMOYHT U CYIEPHOPHOCT.

Dove 1o 3a3ama 4eTBPTOTO MECTO Ha JINCTaTa M Kaj MaXUTe W Kaj keHute. ['epu Cunrep
objacHyBa JieKa Ha TPB IOTJIEA € M3HCHAIyBauyku Jeka Dove Kaj MaXuTe 3a3emMa eaHa O]
BOJICUKHUTE NIO3HIINH, HO Tpeba Ja ce nMa npensu aexa Dove e eieH oj peTkute OpeHI0BH 32
JMYHA XUTHEHA (Hera), KOM MaXHUTe J0JeKa pacTeie, MMaje MOXKHOCT Jia TO KOPUCTAT, MO/
BIIMjaHNE HajBepojaTHO Ha cBomTe Majku.'*® Merfyroa, Dove He 103BONHI J1a GuJie MPOTIAceH
3a 3actapeH OpeH/I, TYKy IO UCKOPUCTHI CBOJOT CTaTyC M JIAaHCHpaJl Ha na3apot Dove nuHuja
3a Mmaxxu. Oy kommanrjata Dove charuie nexa e Hajqo0ap HaYMH J1a ce MOBp3aT U ABaTa MoJia

co OpeHIOT.

Ha TaGenara Bo MMPpOAOJIKCHUC € TIPHUKAKAH LCJINOT CIIMCOK Ha 6peHI[OBI/I ITO UMaatT HajCI/IJ'IHI/I

BPCKH CO CBOUTEC KYIIyBa4iHu.

TaGena 1. BpeHa0BU CO HajCUIHU BPCKH CO CBOMTE KYITyBauu

Pex. Gp. MAKHA 'KEHU
1 Southwest Airlines Sothwest Airlines
2 Cadilac Google
3 BMW Hallmark
4 Dove Dove
5 Bad, Bath & Beyond Jetblue
6 Apple Kohls
/ Google Lexus

143 www.buyologyincDove.com/news.htmlDove
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8 Sharp Target
9 GE Neutrogena
10 Macy's Crest

Wsop: www.buyologyinc.com/news.html

4. IlomuTKATA M HEBPOMAPKETHHIOT

HeBpomapkeTHHroT Beke [O0JAr0 BpeMe IO MPHUBJIEKYBa BHHMAHUETO Ha Ma3apoT H
ornacyBaunte. He € wM3HeHagyBauku TOa IITO TMOJUTAYAPUTE BO CBOUTE MPEAU300PHU
KaMITalbl WCTO TaKa Ce CBPTHja KOH HEBPOCHHMAmkE W TO Jajoa MOCISAHHOT 300p 3a
¢byHKIIMOHATHA MarHeTHa pe3oHaHna. Mnaejara neka FMRI mosxe 1a o6jacHu mITO ce cmy4yyBa
BO TJAaBUTE HAa PErMCTPUPAHUTE TJacauyd 3BYYd NPUMaMIIMBO TPHU KpeHupame H300pHU

KaMIlambu.

Tom @puamaH, COBETHUK BO aJMUHHUCTpanujata Ha KIMHTOH, 'MW BUAE NMPHUIOOUBKUTE O
HEBPOMApKETUHIOT U OCHOBa cBOja KommaHuja HapeueHa ,,FKF Applied research® 3a
o0jacHyBam€ U IIPOyYyBakE Ha IOHECYBAHETO OJUTYKH U 00jaCHyBame KakO MO30KOT pearupa

Ha JIMYHUTC LPTH.

IIpen u3bopure 3a mpercenaren Ha CAJl Bo 2008 rommua Oelie crpoBefeHa CTyauja 3a
HeBpomapkeTuHr co nomom Ha FMRI. Llenra Ha oBaa crynuja Oemie na ce aHanu3upaar

PEAKIUUTE HA HECOMMPEACTICHUTE I1acauu, MaXXu U )KCHH, KOH MPETCCAATCICKUTE KaHIUATH.

VcnuranumyTe IpBO MOMOTHHja MPAIIATHUIN CO Mpaliama BO BPCKa CO HUBHUTE MOJIUTHYKA
npedepeHnny, a MoToa HUBHATa aKTHBHOCT Ha MO30KOT Oellle ClIeieHa 3a €/IeH Jac CO TIOMOII
Ha FMRI. 3a Bpeme Ha To0j 4ac, Ha HCIUTAHUIIUTE UM OMIIe pUKaxaHu (oTorpaduu oJ1 CeKoj
KaHMJIaT, TPOCIIeIeH! CO U3BaI0IM O] HUBHUTE TOBOPH, U MOBTOPHO 30up Ha doTorpaduu
on kauauaarute. [Toroa ncnUTaHUIMTE TIOMIOTHIja BTOP MpammairHuK. J[ogeka ro momnoiHyBaa
MPANIATHUKOT, OJf ICTUTAHUINTE Oerie modapaHo a TH OlleHyBaaT KaHIHIaTHTE Ha CKajla O]l

1 mo 10.1%

144 ywww.nytimes.com/2007/11/11/opinion/11freedman.html?pagewanted=all& r=1&
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bemre CIIPOBCACHA KOMIIapaTHBHA aHaJiM3a Ha MNpallaJHUIOUTEC W IOJATOIMTC I[06I/ICHI/I on

FMRI npu mTo ce nojaBuja cieJHUBE HAOIU:

v Kora Ha WHTEpBjyMpaHuTe WM 0Oea NpPUKaKaHW 300pOBUTE ,,JIEMOKpAT®,
,,pemyOIHKanen’ u ,,He3aBUCceH ", OelIe MOKaKaHO BUCOKO HUBO HA AKTUBHOCT BO JEJIOT
0J1 MO30KOT HAape4YeH aMHraajia, MITO yKakyBa Ha BOSHEMHPEHOCT. J[Be obsactu BO
MO30KOT IIOBpP3aHH CO BO3ZHEMUPEHOCT U OJBPATHOCT — aMUTJajaTa U MHCynara, Oea
0c00€HO aKTHBHU BO BPEMETO KOT'a Ma)KUTE TO BUJ0a 300poT ,,penyonukanerr . Cemnaxk,
CHTE TpPH 3HAIM Ha IOJUTHYKA IMOCBETEHOCT IPEIU3BHKaa MO30YHA AKTUBHOCT
MOBp3aHa Co Harpaja u kenda 3a npunagHocT. Mimaiie caMo eleH HCKITY90K, MaKUTe
MOKaKaa MHOTY Majla €MOTHBHA BKJIYYEHOCT KOora MM Oelle IpeTcTaBeH 300poT

,,HE3aBHCEH"".

v' Jloleka MakuTe TU riesaa cimkuTe Ha Xuapu KiIrHTOH, IoKaXaa MHOTY HUCKO HUBO
Ha BKIY4EHOCT M MHTEPEC, CETaK, 10 TIIEIabeTO Ha HEj3UHUTE TOBOPH, THE pearnpaa
no3uTHUBHO. Jlozeka, nak, cutyanujaTta 6eme oOpaTHa Kaj *KEHUTE, THE OCTPO pearupaa
Ha ciaukute Ha Xwiapu KiMHTOH, nozeka rienaa Bujea O[] HEJ3MHUTE IOBOpUA IO

n3ryouja Toj HHTEpeEC.

v' Mur Pomuu nokaxyBa motennujajit. O cuTe KaHauIaTH, BUIeara o FoBOpoT Ha Mur
PomMHu mnpenusBukaa HajrosieMa KOJMYMHA AKTUBHOCT Ha Mo30koT. Herosure
¢dororpaduu nposoKyBaaT Ja Mpeu3BUKyBaaT MorojemMa akTHBHOCT BO aMHTAajaTa
Kaj cy0jeKTUTe, ITO YKa)KyBa Ha 3roJIeMEHO HUBO Ha BO3HEMHUPEHOCT. MeryToa, Kora
UHTEPBJyUpaHUTE IO CIyllaaT W TO TJedaaT HEroBUOT TOBOp, HHUBOTO Ha

BO3HEMHUPEHOCT APACTUYHO Orara.

v' CuuMkuTe 0o roBopoT Ha bapak O0ama BO CyOjeKTHTE Npeau3BHKaa 3rolieMeHa
AKTUBHOCT BO JACJIOBHUTC HA MO30KOT, ITIOBP3aHU CO ITO3UTHUBHU EMOIIMHU, 10JCKAa HEMAIIIC
CWJIHHA peaklud MpHU TIEeJAlkEeTO Ha HeroButTe (ororpaduu, OUIO0 MO3UTHBHH WU

HCIraTUBHH.

Co ornes Ha Toa IITO MOJUTHYAPUTE CE€ UCTO TaKa elleH BUJ OpeHs, 3aKiIydyBaMe JIeKa OBOj
BUJ] HICTPAKyBamkbe MOKE BO rojieMa MepKa Ja UM ITOMOTHE Ha TIOJMTUYAPUTE U KaHIUIaTHTE
3a TpeTcefaTeN cO TOAa INTO K€ MOXKAT Ja T'M J03HAaT PeakIMHUTe Ha Jy['eTO Ha HUBHHUTE
M300pHM KaMIlakbM M Jla UM TH [OKaXaT CBOMTE MNPHIOOMBKM, KAaKO BO CIIy4ajoT CO

kaHauaatute Mut PoMHH, KaJie IITO HETOBUTE JaBHU HACTAlM MPEAU3BUKYBaaT MO3UTHBHU
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peaKkuy Kaj UCIHUTAHHKOT, 32 pa3jiuka OJ HeroBure (ororpaguu MITO NPEAU3BHKYBAAT
HEraTUBHH peakiuu. Bo 0BOj cirydaj, MOXeMe J1a 3aKilyduMe Jieka KanauaaTtor Mut Poman
Tpeba rmoBeke /1a ce PoKycupa Ha jJaBHUTE HACTAIU | JieKa THEe Tpeba 1a OuaaT KIIy4Ha ajaka BO

HCTroBaTa KaMIlamkba.

Bo 2003 romuna xomnanujata FKF umcto Taka kopucremie MarHeTHa pe30oHaHIA 3a Ja ja
aHaJIM3Mpa peakiyjaTa Ha jaBHOCTa Ha pEeKJIaMUTE BO MpeTceaarenckara kammnama Ha [lopu B.
bymr u [lon Kepu. Mcniuranunure riexane: u3dpanu pexiaamu 3a obata KaHIUAaTH, HUBHU
¢dororpaduu, CIMKU O] TEPOPUCTUUKHOT Hamag Ha CBETCKUOT TProBCKM LeHTap Ha 11
cenTeMBpU U pekiamara Ha Jlej3u o 1964 roamHa Ha mopaHemHUOT npercenaten JInHaoH
LloHCOH, BO K0ja ce MpHKa)KyBa JIEBOjYE KAKO MIpa CO IIBET BO MOMEHTOT Ha HyKJeapHaTa
excruio3rja. Kako mro ce ovekyBale, CIMKUTE O/ TEPOPUCTHUKUOT HAaj] M peKiiamara Ha
Jlej3u mpenu3BHKaa 3HAUUTETHO 3roJIeMyBalkhe HAa aKTUBHOCTA Ha TIacayuTe BO aMHranaTa
(eHTap 3a OTKpUBaE OMACHOCT 0/ MO30K). McTo Taka, Gelie OTKpUEHO JIeKa JEMOKPATUTE U
penyOnMKaHIIUTE pearupaa pa3inyHoO Ha PeKJIaMH CO CUEHHU oJ Hamaaute of 11 cenTemBpu,
aMHTIAJTINTE Kaj IEMOKpaTUTE 3a0JiecKkaa MHOTY TOCHITHO OJ1 aMUTTAJIMTE Ha PEIyOIMKaHIINTe.
Mapko JakoOuHH, BOJEUKH UCTpaxKyBay U npodecop Ha HCTUTYTOT 3a HEBpOIICUXHjaTpHja,
ja IpUIMIYBa OBaa pa3jiiKa Ha CTPABOT OJ1 JEMOKPATUTE CO TOA LITO TEPOPUCTUUKHOT HaIaja
IpeTcTaByBalle 0ojHa TOYKa IITO MOXKE Ja jaoBeae 1o peusdop Ha [lopu bym Bo 2004

roauua.

On oBaa cTynrja MOXKEME J1a 3aKJIy9uMe JIeKa aJaTKUTe 32 HEBPOMAapPKETHHT MOXKAT e(hUKacHO
Jla ce KOPUCTAT IpU UCIUTYBaWkE HA PEaKlMUTE Ha IJlacauuTe Ha IMpOIaraH/ieH MaTepujal.
[IpoMOTHBHUTE aKTUBHOCTH TIOBP3aHU CO MOJMTHYKATA MPOTaraHja ce MOBOJIHH 32 CO3/IaBaAhEe
BPCKM BO TMOTCBECTa HA TIJacayuTe, OJHOCHO HU3JETyBa JeKa HMCKAKYBAamHETO CTPABOBU Ha
rJlacadyuTe € MHOTY epuKacHO. Bo HekoW ciydan CTpaBOT BO pEKIAMUTE MOXe jaa Ouje
KOHTPANpPOIYKTHBEH, HO HE MOJKE JIa CE OJ[peUe JIeKa CTPABOT MMa CHIJIEH €EeKT BP3 MO30KOT.
Bo 0Boj ciydaj, pekiiaMuTe BO KOU C€ MPUKAXKAHK CIIEHUTE OJ1 TEPOPUCTHUKHUOT Hamaa o 11
cenTeMBpU U pekiamara Ha Jlej3u on 1964 roguHa Ha MopaHENIHUOT mperceaaren JIMHIoH
[IoHCOH BO KOja ce MpHKaXKyBalle JIeBOjue KaKo Urpa co I[BET BO MOMEHTOT Ha HyKJIeapHaTa
€KCIUTI031]ja, TH aCOIMpaart riacauuTe Ha BOjHA, CTPEC, MOTUTHYKA HecTaOuIHOCT. 1 KoKy cme
MOOTIIOPHU U YILTAIICHHU, TOJIKY TTOBEKE C€ CTPEMHUME KOH CTAa0MITHOCT, IIITO MOXE J1a HE HaTepa

Ja H36epeMe KaHAUAaTu ITO BO CBOUTC KaMIlalbU Iponarupaar CIUKU O TCpOop U XOpop,

145 |indstrom, M., (2010), Kupologija, Laguna, Beograd
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BETYBajKH JIeKa KOTa ce Ha BJIACT, KOJIKY M HepeaslHO Ja 3By4H, HeMa Jia OCTOU MOTeHIIM]jaTHa

" pcajyiHa OIMMACHOCT 3a BAKBO HCUITO.

5. HeBpoMapKeTHHIIIKA CTyAMja 32 MOOMJIHHUTE Tesie(POHU

Bui cipoBenieH ekcriepruMeHT, BO cOpaboTKa co riodaiHaTa ayinoBU3yeHa kommnanuja ,,Elias
Arts“. IIpenmeT Ha eKCIEPUMEHTOT Oerre cTyauja Ha 5S0-Te HajMOKHU M Haj3apa3Hu 3ByIu. Ha
TpeTo MecTo Gerne 3ByKOT Ha TenedoHoT mTo BuOpupa.t*® Bes pasnuka namm cranysa 360p 3a
Blackberry, Iphone umum Android, Hema comMHeHHE [eKa MOBEKETO Jyfe ce EKCTPEeMHO
NPUBP3aHU 32 HUBHHUTE TenedoHu. OHA MITO € TOYHO € JAeKa MHOTY JIyfe He Ou mpudaruie
neuHUIMja 32 3aBUCHOCT 0] MOOWIHHU TenedoHu, T.H. HomopoOuja. Ilcuxonozure TBpAart
JieKa MaMeTHHUTE TeJeOHH T'M KOPUCTAT UCTHTE acOIMjaTHBHU MATEKH 32 YUCHE BO MO30KOT
IITO TY TpaBaT U JPYrUTe KOMITYJICHBHU OJHECYBama, Kako Koukamero. Co aApyru 300poBH,
KOra TM KOPUCTUME HAIIUTE TesJe(OHH, HAIIUTE MO30IM CO37aBaaT MOKHA, MO3UTHBHA U

acoIMjaTUBHA MEMOpPHja — IITO MOApa30upa KOIMHEXK 3a OBaa aKTUBHOCT J[a CE€ MOBTOPH.

MHoOry XeMHUCKH CYTICTaHIIMH, KaKO IITO C€ HUKOTHH, JIEKOBU, AJIKOXOJ I'0 aKTUBUPAAT OBO]
CHCTEM M CO TOa NMpEeAN3BUKYBaaT YyBCTBO Ha ey(dopuja, Moe Ja MpeIn3BUKaaT 3aBUCHOCT.
HeBpoTpancmutepoT Ha 0BOj Mpoliec € AONaMUHOT, OJ1 KOj C€ CHHTETU3HpaaT aJ[peHalluH U

HOpAaJpEHAaIVH.

Ilcuxono3ure TBpaar naeka kora npumame CMC-mopaka WM €-IIOIITA, HAIIMOT MO30K
oci060yBa 71032 Ha fonaMuH. beme cnposenena cryanja 3a FMRI ox crpana Ha komnanujara

Mindsign 3a 1a ce oTKpue Aaau MOOMITHUTE Teae(OHH HABUCTHHA TPEAN3BHKYBaaT 3aBUCHOCT.

Bo crynujara yuectByBaa Ham 50 cyOjektn Ha Bo3pacT on 18 mo 25 roaunu. 3a Bpeme Ha
CTyaujaTa, UCTpaKyBauylTe HAM3MEHUYHO CBUpEIIE 3BYK U MPUKaXKaJe CIMKAa Ha BUOPUPAUKU
tenedon. OBoj ayAnoBHU3YeleH MpHUKa3 Oelle eMUTyBaH TPUIATH IO peJ O] CTpaHa Ha

BOJIOHTEPHU.

146 |_indstrom, M., (2012), Brandwashed, Crown Business, USA
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Pesynrarure ox cTyaujara nokaxaa Jieka 3ByKOT Ha BUOpallMuTe Ha TeIe(OHOT T aKTUBHpAIl
U ayJM0 U BU3YEIHHOT KOpTeKC Ha BosoHTepute. Co Ipyru 300pOoBH, HUBHUTE MO30IM UMaa
BHU3YyEJIHH, a HE CaMO 3BYYHM acOolMjallMM CO 3BYKOT Ha BHOpaluuTe Ha TeIePOHOT.
W3HenangyBauku, MMallle HaIUIMB Ha aKTUBUPAKE BO MO30YHATA MHCYJIA — LITO € MIOBP3aHO CO

YYBCTBO Ha JbYOOB M COUYBCTBO.

Hakparko, y4yecHHIIUTE HE JEMOHCTpUpaa KJIACHYHHU 3HAIM HAa 3aBHCHOCT OJ MOOHIIHHUTE
tenedonu. OBHE ayTMOBH3YEIHU NMPUKA3W OTKPWIIC JE€Ka YUYECHHIIMTE pearupaje Kako Ha

CJIMKHUTC WX 3BYLIUTC HAa HUBHUTC Haj6JII/ICKI/I.

CryaujaTa 3aKkiydd JieKa HE CTaHyBa 300p 3a 3aBUCHOCT, BO MEIUIIMHCKA CMHUCIIA, TYKy 3a
YHMCTO YyBCTBO 3a JbyOOB Ha UCIUTAHULIUTE KOH HUBHUTE MOOMIIHYU TenedoHu. Jlenec MHOTY
KOMIIaHUU ja c(akaaT BaXKHOCTA LITO MOYXKE /1a ja UMa 3BYKOT Ha HUBHUOT OpEHI, ILITO I'o PaBU
yaukareH. McrpaxyBamero cripoBereno Bo 2008 ronuna Ha YHuBep3uteTotT Jlajkactep BO
Benuka bpuranuja otkpu nexa 96 % moBepojaTHO € eKa Ke OuuaT 3araMeTeHu JOKOJKY ce
IPUIPYKEHH CO My3HMKa WM cneuuduyHa menoauja Bo pexnamute. CTyaujara UCTO Taka
OTKpH Jeka 24 % ox KylyBauuTe Ke KynaT MpOM3BOJ BO MPOJABHMIA KaJe ILUTO ce Cylla
My3uKa cropey HuBHa sken6a.*’ KopucTejku TH TeXHHKHTE Ha HEBPOMAPKETHHIOT,
UCTPaKyBaunTe COCTaBMJIE CHHCOK co Tom 10 Haj3apa3Hu 3BYIH, KaKO OpeHIMpaHH, TaKa U

neGpenupany. CMcoKoT Ha Ton 10 HajBO3HEMHUpPYBAUKH 3BYIIH M3IJIea Baka: 48

1. Cmeeme Ha OcOMmATa;

N

. Intel

w

. Tenedon mro BUOpupa

I

. ATM-ypenu (6anoMaTH)

(621

. National Geographic

6. MTV

\]

. T-Mobile Ringtone

(o0

. McDonalds

147 www.inc.com/guides/201104/how-to-add-sonic-branding-to-your-business.html
148 \www. fastcompany.com/1555211/10-most-addictive-sounds-world
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9. ,,Star Spangled Banner*
10. State Farm

Bo mpaktukaTta ce mokaxano JeKka KOMOMHallMjaTa Ha BU3YEJTHOTO JIOTO U OpPEHIUPAHUOT
TEMAaTCKU TOH IITO BJIHMjaaT Bp3 MEMOpHjaTa Ha Mapkara € rnomnpusieyHa. OBa UCTpaKyBame
MOJKE J]a UM TOMOTHE Ha MHOTY KOMITaHUH [TpH OPEHIUPAHETO HA 3BYKOT, BO CMHCIIA J]a 3HAAT
KOHU U KaKBU 3BYIIM T'O MIPUBJIEKYyBaaT BHUMAHUETO Ha TJIeIlauyuTe U KO Ke TpaaT HajI0Jro BO
HuBHaTa MmemopHja. [IpeTnocraByBame Jieka pe3yaTaTUTe OJ CTyujaTa CIIOMEHATH IOrope r'u
BozieNe M (hapMaleBTCKUTE KOMITAHUU KOTa TPU PEKIAMHUPAETO JIEK MPOTUB TIaBOOOJKA,
MHTECH3UTETOT Ha OOJIKa TO MPETCTaBUIIE MPEKy BHOPALMU BO TJIaBara, Taka IITO BO TEKOT Ha
1enara peKiiaMa ce clyiia 3ByKOT Ha BUOpaIlMuTe U HEBO3MOXKHO € Jia He ce 0OpHE BHUMAaHUE

3aTO0a IITO aBTOMATCKHU CMECTaM€ ACKa HAIIIMOT TCJ'IC(bOHOT BI/I6pI/Ipa.

6. HeBpoMapKeTHHIOT M TeJIEBU3MCKATA NPOrpaMa

,»AMEPUKAHCKU UA0I € elHa OJ1 HaJIIONyJIapHUTE U Hajrieaanu ¢popmaT Bo cBeToT. [lloyTo
€ IN3ajHUPAHO TaKa IITO M0 HEKOJIKY HeJIeNIU ayUIINi HU3 AMepuKa, celieKIijaTa € HaMaJaeHa
Ha 24 kaHAMIATH, BO CIIy4ajoB, Ha HajnoOpu nejaun. [loToa riemaunte qoOMBaar maHca aa
rjlacaar 3a CBOJOT (DaBOpUT, MPU INTO KAHAUAATOT CO HajMand Opoj TIAacoBU oOTmara.
,»AMEPUKAHCKU UA0N UMa TPHU TJIaBHU crioH30pu: ,,Cunriap Bajepnec”, ,,@opa“ u ,,Koka-
KoJa“, 0] KOM CEeKOj CIIOH30pUpa MOBEKE O] IBA€CET M LIECT MUJIMOHU JOJapu TOAMIIHO 3a
HUBHHTE PEKJIaMHU JIa C€ TI0jaBaT BO OBa HajriieaHo 1moy. J[amm oBa CHOH30pCTBO CE UCIUIATEINO

Y 9UU PEKJIaMH Ce MOKa)kaJie KaKo HajyCIeNTHH, K€ MOKaKe 0Baa CTY/IHja.

YeTupucTOTUHU CyOjeKTH Oea ONMpEeMEHM CO LPHHU Kalauyumka CO MO JECET eNEKTPOIu U
HapakBuIiy Ha okoTo. SST (Tomorpadwuja co crabmiHa cocToj0a) MOXKE a TO MEPH CTETICHOT
Ha €MOIMOHAIHA aHTAKUPAHOCT HA MCIUTAHHUIIUTE, OJHOCHO KOJKY C€ 3aWHTepecHpaHH 3a
riielalbe, MEMOpPHUja — KOU JEJIOBU OJ1 Mpe3eHTHpaHaTa MporpaMa Hapiie3aT BO JIOJITOPOYHA
MEMOpHja ¥ IITO € BU3YEIHO MPUBIICYHO WIIM OJ0MBHO 3a HUB. LlenTa Oemre na ce oTkpue nanu

UHTEPBjyUPAHUTE C€ CeKkaBaaT KOMU JIOroa LITO 'M BHUJEIE 3a BpeMe Ha I10yTo, a kou He. Co
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MOBEKETOIUIIIHO HCTPAXXyBambe OTKpUJIE JieKa HajCUTypeH IOKa3zaTell Jajld pekiamara ja

HUCIIOJIHUJIA CBOjaTa e € ga €€ 103HacC Aajiv MOTPpOUIYBAYUTEC I'0 3allaMCTUIIC HpOI/I?:BOILOT.149

Kora nnrepBjynpanure Ouiie TeCTUpaHU IpeJ J1a To IIIeAaaT II0oYTOo, Ce MOKaXaso IeKa HeMaaT

ceKaBame Ha OpeH/I0OBUTE ILITO C€ MI0jaByBaaT 3a BpeMe Ha HIOYTO.

1o rnenameTo Ha MOYTO, PE3YJITATUTE OJf CKEHUPAmETO NOKaXKaa JeKa KOKa-KoJjaTa € MHOI'Y
noo0po 3anamereHa ox Cunriap Bajepc, koja yectonaru ce nojaByBailie ¥ ce ClIOMEHYBaIlIe
BO €MHCH]jaTa KaKko IpoBajep IPeKy KOj ce peaans3upa Iacambero, a € MHOT'Y, MHOTY IoJ100pa
on ®opxa. Ilokpaj Toa, UCIUTAHWIIUTE MMaa MOMAJKYy CEeKaBame Ha pexinamute Ha Dopn
OTKOJIKYy TIpeJ JAa IOYHe CTyaujara. lyemajku ro moyTo NpeHaTpyHmaHO CO KOKa-Koja,

BCYHIHOCT, CC MOTHCHA MeMoijaTa Ha PCKIIaMUTC 3a CDOp,I[.

HpI/I‘II/IHaTa rnopaau KOja HO6€,I[I/I KOKa-KoOJIa € UHTCTPUTCTOT U NPONMYIITAKkETO HAa HET'OBOTO
JIOro BO TCKOT Ha LejiaTa IpEeTCTaBa, 04 BCIUTO ITOCTABCHU YallHd ITPC YICHOBUTC HA X KUPUTO
Kou HI/IjaT KOKa-KoOJia, HPBCHU MECTA 3a IIHNIIWEA CO JIOOTO HAa KOKa-KOJIa, HPBCHU SUAOBHU CO

IPBEH KOPUIOP MO KOj TOMUHYBAaT KaHIUIATHUTE. ..

Honeka @opg, nak, o6jaByBasl caMo TpaJUIIMOHATHH PEKJIaMHHU CIIOTOBU LITO HE HaBJEryBaa

BO ILIOYTO.

3akiTydoKOT Ha OBaa CTyAHja € Jieka Hema Ja ce cekaBame Ha OpeH/JOBH IITO HE HrpaaT
MHTETpajHa yjiora Bo 1moyTo. Bo oBoj ciyyaj, KOMIIAaHUUTE UCTO Taka MOXaT Ja KOPUCTAT
MOEBTUHHU TEXHUKU — ajTpaKepH, 3a Ja OTKPHjaT Janyu OpeHIUPaHUOT MPOU3BOJ € MPABHIHO
MO3UIIMOHHUPAH U JTAJIA TIPOU3BOJIOT € TOBOJIHO MCTAKHAT 32 JIa CE OCUTYPH JIeKa He HCUe3HYBa
BO ,,KOHKYpEHTCKaTa [IyHrja“. Bo oBoj ciyyaj BHUMaHHETO Ha JIyF€TO MOBP3aHO CO LIPBEHUTE
SUJIOBH, IJPBEHUTE TOJUIOTH 3a IIWIIMbAaTa KOKa-KOJia U OMINTO MYIITAHkETO Ha CaMOTO JIOT0
BO eMHCHjaTa MOXeE Jla IPETCTaByBaaT T€HEPUYKH AJIATKU, KOM BO HEKOHM CIydyal MOXE BO

LIEJIOCT Ja IO 3aMEHAT HEBPOMAPKTUHI-MCTPAKYBABETO.

CnemHuOT ciydaj ce onHecyBa Ha (DeHOMEHOT Ha amepukaHckuoT CymepOolsi, OZHOCHO
(¢uHaneTo Ha MIAMIIMOHATOT BO aMEpUKaHCKUOT (yzadan. Pexnamure mrto ce emMuTyBaa 3a

BpeMe Ha CyriepOoioT mmaat nmoce6Ha MOK, OMIejKH TH TJieaa MyOIrKa 01 CTOTUITA MUATTUOHHT

149 |indstrom, M., (2012), Brandwashed, Crown Business, USA
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rnenaun. [Iporenerara nena ox 30 ceKyHAM peKIaMUpPabE MITO CE€ EMUTYBA 32 BPEME Ha OBOj

IIPOMOTHBEH 60K € 5 Munuonu fonapu. ™

Tyka He e BaKeH caMO pe3yJITaToT Ha HatmpeBapot. [lo 3aBpmyBamero Ha CyrnepOoor, co
JICHOBH Cce 300pyBa 3a HACTAIIUTE 3a BPeMe Ha MOJYBPEMETO U 3a eMHUTyBaHHUTEe pekiaamu. On
OBHE TMPUYMHU, HE € M3HCHATYBAYKH IIITO CE KOPUCTAT UCTPaXKyBambaTa 32 HEBPOMapKETHHT 32
OBHE peKJIaMH 3a Jia ce 00e30eau 11eJI0CHa KOHKYpPEeHTCKa npeaHocT. EneH o Hajno3HaTHTe
NPUMEPH CE OJTHECYBa HA KOMEPLIUjaTHUTE MECTa Ha BOACYKHOT F€PMaHCKH ITPOU3BOANTEI HA
aBTOMOOWIH ,,(posikcBaren™. McTpakyBameTo € CIPOBEACHO O] CTpaHa Ha KOMITaHHWjaTa 3a
HeBpoMapkeTuHr, ,,Caniac pucpu” (Sands Research). Ilokpaj MHOryOpojHHTE peKIamMu
TECTUpaHH OJf OBaa KOMIIAHMja CO ymoTrpeda Ha TEXHUKUTE HA HEBPOMApPKETHHIOT,
UCTPaXYBAmhETO HAa KOE ke ce (oKycupame BO OBOj Clly4yaj € PEKIaMUPABETO Ha €eH OJ]
HAjTIO3HATUTE MOJEIM Ha aBTomMoOWiaM Ha ,,DonkcBaren”, Toa e ,,oykcBareH macat*.
HajBaxxHO € Ja ce CIIOMEHe JeKa oBaa pekjaMa, CIIOpel] MCTPaXKyBamETO CIPOBEICHO O]
,CaHjic pucpu’, ce Hajie Ha MPBOTO MECTO Ha Tabejara 3a aKTHBHOCTH HAa MO30KOT Ha
rienaduTe, BO cropeada co APYruTe TECTUPaHH KOMEPIMjallHd MECTa IITO Ce EMHUTYyBaa 3a
Bpeme Ha Cymep6omnor.® HeBpoMapKeTHHIIKOTO HCTpaKXyBame € CIPOBENEHO BO 0Baa
CMHCJIa TOKMY CO LNl NMPOMOIMja, KaKo BUJI TECT Ha pEKJIaMEeH MaTepHjal, 3a Ja ce

AHAJIM3UpPAAT pCAKIUUTEC HA TOTPOITYBAYUTE KOH OAPEACH CTUMYII.

Tectupamero ce kopucteme co TexHUkuTe 3a ajrpakuHr u EEG (zeranHo oGjacHeTo BO
MPEeTXOAHUOT Aen). TecToT ce 3acHoBamie Bp3 HaOJbyqyBame HA JBIDKEHHETO HAa OYMTE Ha
cy0jeKTuTe J0/IeKa To TJeae oriacoT U 6ea MEpeH! U CHUMaHU aKTHBHOCTHTE HA MO30KOT
co nomotl Ha EEG. Ajrpakepute ru nokaxaa HajrielaHuTe 00JacT Ha eKpaHoT. Bo mpBuoT
e O/ peKkiiaMarta CTaHyBa 300p 3a Jiete 00Je4eHOo BO KOCTyM ,,Jlapt Bajmep™ (Darth Vader,
HeraTUBEIl MMO3HAT o]l (puiMckaTa cepuja Ha ,,BojHa Ha sBe3auTe ), mTo Oemie BO COBPIICH
KOHTPACT CO CHBO-0eJlaTa OKOJIMHA, TaKa IITO JETETO HECOMHEHO TO YKpase 1eJI0TO BHUMAaHHE
Ha rienauute. [loroa BHUMaHKHETO ce npedpiau Ha POAUTEIUTE HA MOMYETO, KOU CTOEja BO
KyjHaTa, JOOJeKa IpH CaMHOT Kpaj Ha pekjamMara BHUMaHHETO Oemie npedpiaeHo Ha

aBTOMOOWJIOT H, BO TOJIeMa Mepa, Ha UMETO | JIoroto Ha domkcareH. >

Jlen o1 uCTpakyBamETO MOBP3aHO CO yIOTpedaTa Ha ajTpaKMHT MTOKaka Kako yrnorpedaTa Ha

KOHTpaCTHu " 6OI/I, 3BYK, JWHAMHKa Ha JBUXKCHC WU OAPCACHU ITO3MIHU BO KOMepHI/IjaJ'IHI/IOT

130 http://fortune.com/2015/08/06/super-bowl-ad-cost/
151 www.neurosciencemarketing.com/blog/articles/darth-vader-wins-super-bowl.htm
152 www.sandsresearch.com/VW _Darth1.aspx
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pEKJIaMeH CIIOT MOXKe Ja BIHMjae Bp3 Herosara 3abenexnuBoct. [Tokpaj Toa, mpeaMerute BO
pekIamara, Kako MOMYETO, TATKOTO BO JIeJIOBHA 00JICKa CO YaHTa, aBTOMOOMIIOT IITO CE BHKH
U 3acTaHyBa IIpe]] CEMEJHHUOT J0M, 0COOCHO ro MpHBJIeYe BHUMAaHHETO Ha riexadnte. Vcro
KaKO U CaMHOT MOJIEN ,,lTacaT" — MOJIET HAa CEMEEH aBTOMOOWII AM3ajHUPaH 3a JIyf'e BO CPEHU

TOAWHU U CO HATIPOCCUYHU MMPUXOIH.

Pexnamara Genie qu3ajHUpaHa 3a Ja ja MOKa)Xxe UIujIaTa Ha CEMEJHUOT JIOM: JIETe, MajKa, TaTKO
BO OJIEJI0, Ky4e MHJICHHYE IITO IIeTa HU3 XOAHULIUTE, KyjHa BO KOja ce coOupa ceMejCTBOTO,
J0JIeKa, IMaK, MOMYETO BO KOCTYMOT Ha [lapt Bexep ce oOuayBa HeycHenHo 1a ja ,,KOpUCTU

cunara‘ BP3 HETOBUTC POAUTCIIN, KYyUC, MAllIMHA 34 TICPCHEC, BEJIOCUIICIOT.

IToroa, kora TaTko My IPUCTUTHYBA O paboTa U ro MapKupa CBOjOT ,,l1acat™, HaK0 MOMYETO
OUJI0 peyrcH MOArOTBEHO Ja MpHU3Hae 1opa3, HCTpUYaJIo HaJIBOP O] KyKaTa U 3a MOCJe/IeH nat
ce obuaysa na ,,yrmoTpeOu cuia™, OBOj mMaT HacodeHa KOH aBTOMOOMJIOT. Bo TOj MOMeEHT
TaTKOTO TO IJIe/ia O MPO30PENOT U cdaka mITO ce 00UIyBa Aa HAIIPABH MOMYETO, TATKOTO O/
JlajiednHa ro crapTyBa MOTOPOT Ha aBTOMOOMJIOT, CO IITO My [TOMara Ha CBOjOT CHH Jia ycIiee
co ynoTpebara Ha ,,cuiara“. MoOMYeTO OCTaHyBa CPEKHO U 3a4yJIeHO IITO ,,CUIUTE" KOHEUHO

npopaboTHIIe.

Moxeme faa 3akiyduMe JeKa CEeKoj Jel O] OBa IPOMOTHBHO BHJIEO € HAaCOYEHO KOH
MIPOBOLMPAKE Ka] MOTEHLM]aJTHUTE MOTPOIIYBauld YyBCTBO Ha eMIaTHja (cemMejHa OKOJIMHA),
YyBCTBO Ha HOCTairuja (cekaBame Ha OE3rpMKHO JAETCTBO, Mrpambe U puiaMot ,,BojHa Ha
sBe3auTe™) U morpebda ox mosp3aHocT. OBa co3/laBa MO3UTHBHM aCOLUjallud CO MOJENOT Ha
peKIaMupaHuoT aBToMoOms. OHa MTO € 0COOEHO MHTEPECHO € yrnoTpedaTra Ha HETaTUBHUOT
muk ,,Jlapt Bajnep®, uuj KocTyM ro HOCH J€TETO, KAaKO M My3MKaTa MITO € MYyLITeHa BO TOj
MOMEHT BO 3aJHMHATa Ha pekjamaTta. Koctumure u My3ukaTa BiujaaT Bp3 YOBEUKHOT MO30K
Kako eJleH BMJ KOHTpacT Ha MJIWIMYHATA ceMejHa aTMmocdepa, cUTe €O Len Ja To

3aUHTpUTrHupaar ricaavdor.

ITokpaj ajTpakuHr, CIMYHU pe3yaTatu Oea MOTBpAEHHU U co ynoTrpedbara Ha EEG. Bo cure
KIy9HH MOMEHTH BO pekiaMHHOT crnoT EEG mokakyBa BHCOK CTETIEH Ha aHTaXHpPamke Ha
aKTUBHOCT Ha MO30KOT, LITO OCOOEHO C€ OJIHECYBA Ha IEHTPUTE BO MO30KOT HITO €€ TOBP3aHU

CO CIIOMEHHUTE U 3310BOJICTBOTO. [IOKpaj Toa, 01 CHTE peKjaMM IITO HEKOoTall T'M TeCTHpalia
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KOMITaHHjaTa 3a UCTPaKyBame ,,CaHJIC pUcpY”, OBaa pexiiama Jocera npein3BUKyBa HajroJieM

CTCIICH Ha aHTAXXUPAkE HA MO30YHATAa aKTUBHOCT Kaj I/ICHI/ITElHI/II_II/ITG.153

Cnuka 14. Yrorpeba na nespomapkerunr, EEG, Eyetracking — VVolkwagen

W3Bop: www.neurosciencemarketing.com/blog/articles/darth-vader-wins-super-bowl.htm

[IpBuOT ciydyaj Ha 3roieMyBame Ha aKTUBHOCTA Ha MO30KOT C€ jaByBa BO MOMEHTOT Ha
MOYETOKOT Ha My3WKaTa, KOja BO OBOj CiIy4aj Oellle HCKOPUCTEHA CO Hamepa Ja ce pa3dynaaT
JETCKUTE YYBCTBA 3a CYOjeKTUTE, KOM JOIMOJHUTEIHO Oea 3roJIeMEHU CO MPHUKAKYBamke Ha
JIETeTO BO TJIaBHATa yJora, Kako M CO NMPUKaXyBamke Ha JeTcKara o0Jieka M MUJICHUYETO.
JlpyruoT ciaydaj Ha 3roJieMeHa akTHBHOCT Ha MO30KOT C€ 110jaByBa Kora MajKaTa M TaTKOTO Ce

BO KYjHaTa A0JCKa TjIcaaaT HU3 IMPO30PCIOT KAKO ACTCTO UI'Pa HOKpaj CCMCjHI/IOT aBTOMOOMIL.

153 www.telegraph.co.uk/news/science/science-news/9984498/Neuromarketing-can-science-predict-w
hat-well-buy.html
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TpeTOTO " MOCJICAHOTO 3r0JIECMYBALC HA MO304YHATA AKTHBHOCT, IITO € MHOT'Y HHTCPECHO, CC

CITydyBa KOTa ce TPUKaKaHH caMO aBTOMOOMIIOT, IMETO H JIOTOTO Ha KommaHnujara. 1>

Co momom Ha pe3yiTaTUTe OJ aHAIW3aTa Ha OBOj CiydYaj, JoaraMe A0 3aKIydoK JeKa
pEeKJIaMUTE TO CTHMYJIMPAaT Pa3BOjOT HAa €MOIIMHTE BO MO30KOT M CO TOa CE€ IMOCTHTHYBa
MOBP3aHOCT Ha OJIPEIICHH BUJIOBH YYBCTBA CO OJIpelieHa MapKa, KOMITaHW]a, IPOU3BOJ WK
yciayra, IITO MOXKE TOJOILHA Jia BiMjae Bp3 OJyKara 3a KymyBame. Op apyra crpana,
CIIPOBE/ICHOTO UCTPAXKYBAhE ja MOKaKyBa B)KHOCTA 3a ynoTpeda Ha OO, KOHTPACTH, 3BYIIH,
JMHAMUKA Ha IBU)KCH-E M UCTAKHYBAKhE HA OJIPEJICHH CIIEMEHTH BO MECTaTa 3a PeKIIaMHpambe.
CuTte eeMEeHTH Ha TIPOMOTHBHOTO BHJICO IITO O€a HA CpeJMHA HA BUIHOTO MOJIE CE MOKaXKaa
Kako Hajriienanu. Enementute mro He Oea BO CpeluHa, OJHOCHO JIOIMPAHU Ha PabOBUTE HA
eKpaHoT, Oea 1enocHo urnopupanu. 11Ito Moxe na ce moBp3e co (akToT JeKa Mo3uIrjaTa Ha
OJIPEJICHH TPOM3BOJIY WIpa BaXKHA yJora BO IPOLECOT HA KYIyBame, KaKko, Ha MPHUMED,
MIPOU3BOJIUTE O] TIaBaTa U PaMOTO CE MHOTY TOJJ00pO MPOJIaBaHH, 3aT0a IITO CE HAa HUBO Ha
OYMTE M JIECHO JIOCTAITHH, BO CIIOpe10a CO OHKE HA TIOBUCOKH HJTU MTOHUCKH MO3UIMH KaJI€ IITO

IIOTPOIIYBAYOT MM Tpeba J1a ce pOTera WK Tpeba /1a ce HaBeHyBa. >

7. HemocTaroum M eTHYKH ACIEKTH HA HEBPOMAPKETHHIOT

Kako 1 co HajManara nmpoMeHa BO HEIIITO HITO € BeKe BOCIIOCTABEHO U TPAJAULIMOHAIHO, TaKa U
rojaBaTa Ha HEBPOMApKETHHIOT, KaKo MO MPaBUJIO, HAUlyBa Ha MPEIU3BULIN, IPEIPaACyIu U
KpUTHKHU. 3Hauu, KaKo U BO CEKOja pPelaTUBHO HOBAa HAayKa ILITO MMa CBOM MOJAPKYBaYU U

IPOTUBHULIU, TAKOB € Cﬂy‘{ajOT " CO HCBPOMAPKCTUHIOT.

,,Hajr OJICMUTC TPOTHUBHUIOMW HaA HCEBPOMAPKCTHUHIOT CC€ TIIOKaXajlo JAC€Ka C€ TJIAaBHO
NPETCTaABHUIUTC Ha TPAAULIUOHAIHWUOT MAPKCTHUHI, 34TOAa LITO TOA IO PyHIHM HHUBHUOT
BOCIIOCTAaB€H MAapKCTUHIIKU ITPUCTAII, COCbI/ICTI/II_[I/IpaHI/ITC N YCOBPUHICHUTE TEXHUKHU, MCTOIH U

aNaTKy 3a Mepeme*, >

Ce AOBEAYyBa BO IIpalllakbC €TUKATa Ha KOPUCTCHE HAa HEBPOMAPKECTUHI'OT, 1 3a HETO CE T'OBOPU

KaKo 3a ,,eJIeH BUJ U3MaMa Ha TOTPOIIYBavoT", ,,4eTIKakhe BO IJIaBaTa Ha KIMEHTOT 3a Ja My

154 http://sandsresearch.com/InterpretNM2.aspx
155 Golijanin, D., (2010), Marketing u trgovini, Univerzitet Singidunum, Beograd
156 http://doisrpska.nub.rs/index.php/economyandmarket/article/download/339/294
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ce Mpojaie OapeeH MPOU3BO HITH YCIIyra®, ,,0TKpUBabe Ha TOBOPOT Ha YOBEYKHUOT MO30K ",
,,CPEICTBO 3a NMPOMEHAa Ha HABUKHTE 3a KyIyBame Ha IMOTPOLIyBayWTe™, ,J]a T0 HaTepa
KJIMEHTOT J1a TO KYIIM OHA IIITO He My Tpeba“, ,,CKpUEHHOT IIpeJiesl BO MO30KOT Ha KIIMEHTUTE .
[IpoTuBHMLIUTE W OJpEAEHUM aBTOpU BepyBaaT JeKa OBa € ,,KOHTPOBEP3E€H HA4yMH 3a
aHAJTM3UPAbE HAa MO30KOT Ha MOTPOIITYBAYOT , HEIIPABETHO YUTAKHE MUCIIN U KOHTPOIUPAHE
Ha HECBECHOTO KYITyBamb€ U JIeKa OCHOBHATA U/1€ja HA HEBPOMAPKETHUHTOT € J]a C€ MaHUITYJIUpPa
co norpoiyBauute. Co cute oBHe (akTH IITO CE YUITE CE HEIOKaKaHU, TUE BepyBaaT JeKa
HCTPaXKyBambeTO CO HEBPOMAPKETHHI K€ I'M YHMIUTH JKelIOUTe Ha JIyfeTo M Ke I'M Harepa
MOTPOIIIYBAYHATE Ja TpaBar HecBecHW HabaBku. I'peam Ileju, aBTrop Ha ,IlpenusBunm 3a
HEBPOHCKM MpPEXH BO HCTpaxkyBame Ha pekimamu™ (The challenges for neuroscience in ad
research), TBpau Aeka mpoAobKyBaMe Ja y4rMMe HajMHOTY BepOasiHo U cy0jekTuBHO. Criopen
HEro, TOYHO € JieKa MOXeMe Jla U3MEpPUMEe MHOTY IOrojieMa akTUBHOCT Ha MO30KOT OTKOJIKY
MOpaHo, HO JIeKa OBUE MEpea HEe TH 00jacHyBaaT | JIeka, BO TojieMa Mepa, o0jacHyBamara ce
ymTe jnoaraar Kako BepOanHa mH(popmanuja ox mcnuranunmre. ['peam Ileji ro HaBemyBa
clieIHOBO: ,,IlofaTonuTe 3a peakuUTe Ha MO30KOT CE€ 3HAYaeH IMOKa3aTell 3a LEeOKYITHUOT
OJI'OBOp, HO MOAATOLUTE IITO ce JoOuBaar BepOanHo OapaaT pa3Oupame 3a BaJICHTHOCTA U

HUjaHCHTE Ha peaknuute*. >’

Bo IIPUHIIUII, IMOBEKETO MMPOTUBHUILU 34 HEBPOMAPKETHUHI'OT CC€ COrjlacyBaar Co I/IBjaBaTa JACKa
aKTHBHOCTAa Ha MO30KOT CaMoO II0 ce0e € TEIIKO Ja €€ U3MCPU U TOYHO Oa CC€ U3pa3u U JCKa

HaITUTE OTKPHUTH]a OJT UCTPAKYBAKHETO MOXKAT J1a HE TOBEAAT /10 TIOTPEIIHH 3aKJIYUOIIH.

HGBPOMapKeTI/IHFOT € UCTO TaKa MPOorjIaCCH 3a MOJACpHA JTyJ0CT, CKCIIJIOATUpPaHa O CTpaHa Ha
HayYHUIHU U MAPKCTUHIIKU CKCIICPTHU, CO LECI IOa I'M 3aCJICIIAT KOPIOPATUBHUTE KIIMEHTU CO

HayKarta.

Prefrontal.org, 6101 32 KOTHUTHBHATa HEBPOHAYKA, UCTO Taka I'M 00jaBU OCHOBHHTE ,,[PEBOBH*
Ha HEBPOMApKETUHIOT, BO KOj CE BEJIU JIeKa HEBPOMAPKETUHIOT MPBEHCTBEHO € YIPaBYBAaHO
O]l MpUBaTHaTa MHAYCTPHja, a HE OJ akajeMmckaTa 3aequuna. Cenak, The TBpJAT JeKa Toa He
3HAYu JieKa MCTPaKyBameTO Ha MOTPOILIYBAauYHUTE HE TO JOCTUTHAJIO YHUBEP3UTETCKO HHBO.
KomnanuuTe o1 mpuBaTHaTa MHAYCTPHja TO IPUMEHYBAaT OBa UCTPAXKYyBamhe Ha MPAKTUYHOTO
OJIHECYBak€ Ha INOTPOIIYBAYMTE 3aTOA LITO OBUE KOMIIAHMM CE€ HATIpeBapyBaaT €IHU CO

JPYTH 1 He ce MOJTOTBEHH Ja JajaT pelenT 3a HUBHATA TajHa aHanm3a.™>® Toa 3HauW jeka

157 Veselinovic, D., (2011), Neuromarketing, New moment new ideas company, Beograd.
138 http://prefrontal.org/blog/
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aHAJM3UTE Ha CUTE KOMITAHUH 32 HEBPOMAPKETHHT C€ Ha0oraaT BO LpHATa KyTHja, CO MOAATOLH
LITO BJIETYBAaaT O] €IHA CTpaHa, a u3JeryBaaT ox jApyra. Mcro Taka, ce HaBeayBa JeKa
uctpaxyBamara co FMRI kopuctar HeToyHa CTaTHCTHKA IITO MOXE J1a MPEeIU3BUKa rojieM
Opoj Ja)KHU aJapMU U JieKa MHOTY pe3yiTaTd Ke Ouaar Tamy camo 3apaiu ,oramama’. OBa
TBPJICHE TO MOTEHIUPA (PAKTOT JeKa MHOTY HEBPOMApPKETHHILIKU IOAATOLU CE KPHjaT 3al
IIPEBE30T HA COIICTBEHUIIUTE Ha OBUE METO/IH, 114 3aT0a € HEBO3MOJKHO J1a CE YTBPU KOJIKY C€

YCII€CUIHU HUBHUTE MECTOAH U 10 KOj CTCIICH HUBHUTC PE3YIITATU CC JIAXKHO l'IO?)I/ITI/IBHI/I.l59

Enna on HajakTUBHUTE OpraHu3aluu 3a 0opba MPOTHUB HEBPOMAPKETHUHI € aMepHKaHCKaTa
HenpouTHa opranusanyja ,,Komepuujan anepr (Commercial Allert), koja pabotu 3a aa ce
Crpedr 3J0ymoTpeda Ha Jaenarta 3apajd PEeKIaMHU [EeJIH W Ja Ce Hamald HETaTHUBHOTO
BIMjaHHE Ha PEKIAMUPAETO Bp3 3[paBjeTO Ha Jy[eTO W MPEKYMEPHOTO TpPOIICHE.
Opranuzanyjata u Hej3uHuTe ocHoBauu [epu Pyckun u Pand Hagep ro ocynysaar
HEBPOMAPKETUHTOT KAaKO KOHTPOBEpP3HA O0JIACT 32 MAPKETUHT INTO KOPUCTU MEIUIIMHCKU
texnonoruun (FMRI, EEG, MEG, PET) 3a momoOpyBame Ha mpojaxbaTra Ha CBOUTE
npou3Boau. Twe wWCTO Taka HaBeAyBaaT TpPU TJIABHU TOTEHIMjaJHH TMPOOIEMH CO
HEBPOMApKETUHTOT. MIMEHO, Mpenu3BUKYyBa 3aBUCHOCT Kaj TOTPOIIYBAYUTE O] MPOU3BOIOT
WM MapkaTa, MpaBu noedrkacHa MOJUTHYKA Mporarasia u moeeKTUBHO MPOMOBUPAKHE HA
JeTpaJupaHuTe BPEJHOCTH. ,,Beke nmMame enuiemMuja Ha 60JI€CTH MOBP3aHU CO MAPKETUHIOT -
0] aJKoXoiu3am, aebennHa, qujaberec, KOLUKambe U 3aBUCHOCT O] TYTyH, o0jacHyBa ['epu
Pyckun, TBpaejku nexka HaorameTo ,,KOM4e 3a KyMyBame' 3a MOTPOIIYBAYUTE HE MOXKE J1a
HanpaBu MHOTY J100po, OuJejku Toa K€ UM JoHece MpodUT U T0OMBKAa caMO Ha TOJIeMHUTE
kopropanuu. [ToTpoiryBaunte TEMIKO MOXKaT Jja ce 0J0paHaT 0 METOAUTE LITO BIHjaaT Bp3
HUBHATa TIOTCBECT, 3aTOA IITO HE 3HAAT JIeKa MOXKaT Ja BiujaaT Bp3 HUB. [IpedponTamauor
KOpPTEKC, KOj WMa HAjroJeMO BIIMjaHHE Bp3 JOHECYBAHETO OJJIYKH 3a KYIyBame Kaj
MOTPOLIYBAUMTE, JOLHA CE pa3BUBA Kaj Jenara u ciabee Kaj mocrapure Jyre, co IITO OBHUE
IPYIH CTaHyBaaT MHOTY PAaHJIMBHM M MaHHUIYJIaTHBHHM, M Gapaat moce6Ha 3amruta.'®® Toj u
HEroBaTa oOpraHuzamuja TmobOapaa chenujaiHa HcTpara oj cTpaHa Ha Konrpecor wu
AMepHKaHCKaTa acoliyjaliija Ha ICUX0JI03H 32 J1a Ce aHAJIM3UpaaT NOTEHIUjaTHUTE OaCHOCTH
O]l HEBPOMApPKETUHIOT M MCTO TaKa MOAHECE MPEUIOr-3aKOH CO KOj K€ ce KOHTPOJIMpa OBa

HUCTPAXYBAEC 34 /1a CC CIIPCUU MaHI/IHyJ'IaI_II/IjaTa CO IMOTPOIITYBAYHUTCE.

159 http://prefrontal.org/blog/
160 http://www.commercialalert.org/
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Maprtun Jluaacrpom usjaBu: ,,Hamiara oncecrja co KynmyBame U TPOIICHE Ke ¢e 3roJIeMH CO
TOA IITO MAapKETUHT-EKCIEPTUTE CC¢ IMOBEKE TI'M BOAAT HAIIUTE IOTCBECHU XKeaOu U

acnI/IpauI/H/I“.161

Ha xpajoT Ha kpaumrara, HeBpOMAapKETUHIOT € MOBpPea Ha MPUBATHOCTA. Pa3MucIyBameTo
Ha Wjejara Ja ce Mpojajie MPOU3BOJ U ycayra U Jla ce OCTBapu Mpo(UT MaHHUITYIHPAJKHU CO

HAIIUOT IMOTCBECCH MO30K 3BYYH MAJIKY 3aCTpalllyBa4KH.

,,MHucam JieKka HalIMTe HeBPOHH MCTO Taka 0apaat oipe/ieHa MpuBaTHOCT. MoskeOu e mogoopo
Ia ce yyBaaT Hekou TajHu. He Oum cakanm Hekoj na MU TW oOjacHyBa CHUTE UYyBCTBAa U
BHATPCHIHUOT CBET IITO I'0O HOCAM, CO pa3jinkaTa BO HAITOHOT Ha HCKOJIKYTC MUJIMAMIICPU Mer'y

MouTe HeBpoHH .16

161 indstrom, M., (2012), Brandwashed, Crown Business, USA
162 \eselinovic, D., (2011), New moment new ideas company, MATE, Beograd
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3AKJIYYOK

KoHuenTor Ha aHanu3MpameTO Ha OJHECYBAaHETO HA IMOTPOILIYBAYUTE € JAWHAMHUYHA, HO
o0eMHa cdepa BO MApKETHHI-MCTPaKyBaBHETO, KOja ©Ma OTPOMEH MOTEHIIH]jalI 3a YCIIEIIHO J1a
I'M CIeM MapaMeTpuTe Ha Pa3MUCITyBamara, OJIHECYBamaTa M CO3HAHMjaTa Ha Pa3IMYHUTE

WHIVBUAYHU WK TPYIIH, U J1a IPUJIOHECE KOH Kpeupame ePeKTUBHU MAPKETUH-PE3YITATH.

OnHecyBameTO Ha MOTPOIIYBAYOT € MPOoIec MPeKy KOj ce Mperno3HaBaatr, ce pa3rieayBaaT U
Ce aHaJM3upaar MOCTANKUTE Ha UHAUBUAYUTE MIPEKY KO THE BpIIAT (U3NYKA aKTUBHOCT NPU
KylyBame Wi HabaBKa Ha npoayKTu. [Ipuroa, 0Boj BUA ofHECYBamwe HE ja orndaka, OAHOCHO
ja HWCKIydyBa MEHTaJHaTa AaKTMBHOCT Ha 4YoBeKOT. OBOj BHJ € OCOOCHO BaXKeH 3a
npernpueMadnTe OWAEjKM €IMHCTBEHO NPEKY BAKBHOT BHUJ OJHECYBAIE pE3YIATHpPA CO
KYIIyBamkbC MPOU3BOAN M YCIIYTH LITO I'M HYJAAT KOMIIAHUHUTE, KAKO U 3aJpKYBAalh€ HA CTAPUTE
U MPUBJIEKYBakbe€ HOBU MOTPOLITYBayd. EMOLIMOHAIIHUTE U CO3HAJHUTE aCMEKTHU €THOCTABHO
MO’KEME J1a TM IPOTOJIKYBaMe KaKo 4yBCTBa M MHUCIH. Mako Toa ce, BCYIIHOCT, JBa OJICTHU
€JIEMEHTa Ha OJIHECYBam€, YOBEUKMOT MO30K (PYHKIIMOHMpa Taka IITO HE MOXE Ja ce
CTYIUpaaT OJAENHO MOpaayd HUBHATA KOMMATUOMIHOCT. CUCTEMOT Ha YyBCTBA MU MHUCIH Kaj
YOBEKOT € €/IHa IeIMHAa, TO] Ma Mer'yceOHO BJIMjaHUE M C€ HAJOTIONHYBA HAa Pa3IMYHU HUBOA.

WuauBuayanHo, Kaj ceKoja eAMHKA CIOJOT Mel'y OBHE JIBa aclleKTa € YHHUKATEH.

HOTpOH_IYBa‘II/ITC AOXXUBYBAAT pa3JIM4YHU HUBOA HA 3a10OBOJICTBO WJIX HC3aJOBOJICTBO IO CCKOC

KOpPUCTCHC BO 3aBUCHOCT OJf TOA OaJlM HUBHHUTC OYCKYBalkha CC CPCTHYBAAT WJIM HE CO
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nobuenara yciyra. [lopaau Toa mTo 3a10BOJCTBOTO € EMOIIMOHAIHO, HUBHATA IMIOCTKYIIOBHA
peakija MOKe Ja COAP KU JyTHHA, HE3aJ0BOJICTBO, MPUTAIIH]a, HEYTPATHOCT, Y)KUBAHE WIIN
BOOJyIIeBYBambe. OUUTIIeHO € JIeKa HE33aJJOBOJIHUTE KIMEHTH ja MEHYyBaaT KOMIIaHUjaTa U
[IMpaT HeTaTUBHU TilackHU. Ho anu e 10BOJTHO caMo J1a ce 3a/10BoJjIaT OapamaTa Ha KIIMEHTOT?
[TocTojar MHOTY mapameTpH JeKa ACTYMHO 33/J0BOJYBalbeé HA MYIITEPUUTE HE € JOBOJHO,
Ounejku TMe MOXaT Ja Oujar mpe3eMeHHu Off KOHKYpeHIHjaTta. BooayieBeH Mymrepuja, o
Jpyra CTpaHa, € TOOYMIJICJHO JeKa Ke Oujae JojajeH, Oe3 pa3iinka Ha aTPaKTUBHHUTE
KOHKYPEHTCKM TIOHYJW. 3aJOBOJICTBOTO HAa KIMEHTOT HWMa OWTHa yiora BO
BHCOKOKOHKYPEHTCKUTE WHIYCTPHUH K€ IIITO UMa ToJIeMa pas3iinka Mer'y JIeITyMHO 3aJI0BOJICH,

KOMIIJICTHO 3aJ0BOJICH U BOOAYUICBCH KJIMCHT.

OpnHecyBawmeTO Ha MOTPOLIYBAYUTE, IOTOYHO HUBHOTO 33/10BOJICTBO, € HACTAHATO CO ITOMOLI
Ha MOTHBAlMjaTa U CTUMYJAHCHUTE IITO CE MPOU3BOJ Ha JEjCTBYBAHETO Ha MHOTYOpPOjHU
¢dakropu. Excrepaute (haktopu /1ejCTByBaat 0 ONKPY>KYBambETO HA OTPOLITYBAYUTE, T0/IeKA
WHTEpHUTE (PAKTOPH Ce OJHECYBaaT HA MEHTAIHATa (ICUXHYKA) COCTOj0a U KapaKTEPUCTHUKUTE
Ha JIMYHOCTA Ha MOTPOUIYBA4YOT NpH KymyBamero. OBHE BiIMjaHUja, OJHOCHO (aKTOpH
JIeJCTBYBaaT BO CBOjaTa MHTEpPAKLMCKa Mel'y3aBUCHOCT, IO TEILIKO € /1a ¢€ YTBPJAU KO O] HUB
MIOBEKE WJIM NTOMAJIKY 'O OIPEJEIIyBAaaT OJHECYBAKETO U 33J0BOJICTBOTO HA MOTPOLIYBAYUTE
BO KOHKpETHATa MapKEeTUHT-CUTYyalllja. MHOTY 0J1 TOa, 3aBUCH, TIPEJI C€, O KAPAKTEPUCTUKUTE
Ha JINYHOCTAa Ha MOTPOIIYBAa4OT, HO MCTO Taka U O] KAapaKTEPUCTHKUTE IITO TI'M HMa
MPOU3BOJIOT U CHEUM(PUUHUTE CUTYyalluu MPH KyIyBame Ha ma3apoT. Jlumero moTpoirysady,
MMajKH MpeABU/ IeKa MOCTOjaHO WIIM MMOBPEMEHO € U3JI0’KEHO Ha HaJBOPEIIHU BIHMjaHH]ja, TH
IpUMa TUE BJIMjaHUja U BP3 OCHOBA HAa COICTBEHHOT CHUCTEM HAa BPEIHOCTHU CE€ OJIHECYBA IPH

KOHKPETHOTO KYITyBarbe.

Bp3 onHecyBameTo Ha MOTPOILTYBAYUTE BJIMjaaT KYATYPOJIONIKUTE, COIUJATHUTE, TUIHUTE U
ncuxosnomkute (akropu. Ho ce mocraByBa mpamamero MTO € Toa IWITO BIKMjae Bp3
MOTPOLIYBAYUTE 3a Jia C€ OJTy4ar 3a OpeIeH MPOU3BOJI, OHOCHO 3a oJipe/ieH Opena? 3a mTo
pa3MuciIyBaaT THe KOora KymyBaaT OJpEeICHHU MPOU3BOIU U HA KOj HAUMH MOJKE Jla Ce BIMjae
Bp3 Taa oanyka? Ha xoj HaumH OpeHIOT € MO3ULHMOHHpPAaH BO CBECTa Ha MOTPOLIyBayUTE?

KaxkBa pekiama ke uM ro mpuBiiede WM K€ UM T'o Of/1aJIeY BHUMAaHHUETO?

CoBpeMeHHUTE TEOPUU Ha OJHECYBamE Ha IMOTPOITYBAYHMTE TOKAXXyBaaT JCKa €MOIMUTE U
MMOTCBECHOTO MHOTY TIOBEKE BJIMjaaT BP3 OJHECYBAHETO HA MOTPOLIYBAUYUTE U BP3 HUBHOTO

OJUTy4yBamk€ OTKOJKY pa3syMoT. OJHECYBamETO Ha MOTPOILIYBAaYUTE IMPETCTaBYBA MHOTY
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IIOBEKE OJf CaMO €IHOCTAaBHO KyIlyBame€ IpeaMeTu. Toa, MCTO Taka, IMOKaXyBa Kako
MOCEAYBAETO MIIM HETIOCEyBAaETO HA THE IPEAMETH (CTBApH) BJIMjae Bp3 HAIIUTE )KUBOTH,
Ha TOa Kako ce YyBCTBYBaM€ BO CBOjaTa Koka M Kako r'u riaename apyrure ayfre. Co pa3Bojot
Ha TEXHOJIOTHjaTa ce IPOMEHWIE U IOCTOJHUTE HAUMHH Ha UCTPAXKYBambe Ha NOTPOIILYBauUTe,
ce T0jaBMJIe HOBM TEXHUKM HA UCTPAXXyBame, HA Kpaj, Ce MPOMEHWIO U OJIHECYBAIETO Ha

caMuTe IIOTPOLIYBAayH.

Cure MapKEeTHHIIKHU OJUTYKHU ce Oa3upaHH Bp3 IPETIIOCTABKU U 3HACHETO 3a OJIHECYBAKBETO HA
noTpouryBauute. Tve npeTnocTaBKy ce pe3yJITaT Ha TOa IITO Ha CEKOU JECET HOBU MPOU3BO/IH,
camo JiBa JOXKUBYBAaT ycCIeX, IPYrUTe OCyM Iporaraar, ¥ MOKpaj roJeMUTe HHBECTUIIMH BO
MapKETUHTOT M UCTPAKyBambaTa; O]l IECET PEKIAMH IITO CE MPUKAXKyBaaT Ha TEJIEBU3H]ja, CAMO
YEeTUpPU T'M UCIOJIHYyBaaT OYEKyBamwaTa Ha IJIEJAUYMTEe; OJf JECeT IPOMOLIMM, CaMO MEeT I'
UCIIONIHYBAaaT cBouTe Ienu. JIOKOJNKY MpeTmocTaBUMe JeKa c¢ MTo Omio 0asupaHo Bp3
MPETIIOCTABKU € OJ] IPUYMHA [ITO YOBEUKHOT MO30K JIOJITO BpeMe OMJI HeHCTpakeHa 00IacT,
3a pa3jiMKa O]l IpyruTe AEJIOBU OJf YOBEUKOTO Tesio. Bo MelyBpeme, HEeBpoHayKara cTaHaja
HayYHa TpaHKa INTO TPHUBJIEKIA MHOTY TOJEMO BHHMMaHHE, TMOCEOHO Kaj MapKEeTHHT-
excrieprute. HoBuTe OTKpUTHja HAa HEBpOHAyKaTa JIOBEJIE /10 CO3[aBam€ HOB MpHUCTAaN KOH

MapKCTHHIIKUTC TUCHHUIIIINHU, KOj CC HApCKyBa HCBPOMAPKETHUHI.

HeBpomapkeTHHIoT € mojie Ha KoMepliijalHa MapKeTUHI-KOMYHHUKall1ja, Koja ce OJIHECYBa Ha
HEBPOIICUXOJIOTHjaTa BO MapKETUHI-UCTPAXKYyBAmbETO, MPOYUYBAHETO HA MOTPOLIYBAYUTE U
HUBHUTE CEH30PMMOTOPHHM, KOTHHTUBHH ¥ Aa(QeKTHBHH OATOBOPM HA MAapKETHHT-
ctumyniancute. HeBpomapkeTHHror ce oOmayBa aa ja paz0Oepe MpuUUYMHATA 3a TOA KAaKO
MOTPOLIYBAaUYNUTE JOHECYBaaT OJJIYKH 3a KYyIYyBamke€ W KaKBU C€ HUBHHUTE OJIrOBOPH Ha
MapKEeTUHIIKUTE CTUMYJH, CO LIeJ Ja T'M NpPUMEHaT THE ydyemha BO MapKeTUHI-cdeparta.
[ToreHuujanauTe NPUAOOMBKM 3a Ma3apoT BKIydyBaaT MOeUKACHHM U TOE(PEKTUBHU
MapKETHHT-KaMIambH U CTPATETHH, TOMAJIKY TPOITYCTH HA TIPOM3BOJIUTE M KaMIambHTEe, U BO
KpajHa JTMHMja, MaHUITyJIalFja CO PeaTHUTE MOTPeOH U JKeIOUTe Ha JyfeTo 3a Ja OAroBapaar

Ha HOTpe6I/ITe 1 JKeJI0UTE Ha MapKCTHUHI-UHTCPCCUTE.

I/IMCHO, HCBPOMAPKCTHUHIOT € CHOj Ha TCXHOHOFI/IjaTa, 3Hacwkara OJ MCEIUIIMHara Hu
MAapKETHUHIOT, KaAC TO C€ KOPUCTAT PA3JIMYHU TCXHUKH, CO LCII 3a Ja CC OTKPUC IITO € TOA
IOTO MOTPOIIYBAYHUTEC HABUCTHHA 'O MUCJIAT 34 IIPOU3BOANTC, KAKBU YyBCTBAa UMAaAaT U LITO I'

MIPUBJIEKYBAa BO BPCKa CO OJpeleH OpeHJ, KaKBU U KOU PEKIaMHM OrJIacu Ke ro MpHuBjeyYaT
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HUBHOTO BHUMaHue, a Kou He. Ha oBMe M Ha MHOrY JIpyru mpamama HEBPOMAapKETHHI-

CKCIICPTUTEC, TBpAAT ACKA KMaaT COOABCTHU OATOBOPH.

Bo marucrepckuoTr Tpyd co HacioB ,,OJHECYBAaHETO Ha IOTPOIIYBAYUTE U COBPEMEHHUTE
TEXHUKU 32 HCTPaXyBambe HA OJHECYBAETO HA IMOTPOIIYBAaYMTE CO MpPUMEHA Ha
HEBPOMAPKETUHTOT®, MPaKTHUYHO, OEIle CTaBeH AaKIEHT Ha YOBEKOBUOT MO30K, OJHOCHO
MO30KOT Ha IIOTPOIIIYBauyUTe U OelIe HalpaBeH 00U/ 1a ce OBO3MOXKH JIeTalIeH YBUJ] BO HOBUOT
MapKETUHIIKH TPEHJ, a TOa € HEBPOMApKETUHTOT. Bo TpynoT Oea m3HECEHH OCHOBHTE Ha
HEBPOMAPKETUHTOT U 0Oea OMHUIIAHKW TEXHUKUTE IITO C€ KOPUCTAT BO UCTPAXYBAWHETO Ha
notpomyBaunte. Mcto Taka, Oea HaBeIeHM W aHAIM3UPAHU HEKOJIKY MpHUMEpPU Ha
HEBPOMAPKETUHIIKYU CTYAMU U CO JIOTUYHO MTOBP3YyBamwbe, O€a N3BEIEHN COOABETHH 3aKIY4OLU

IOTO MOKAT J1a C€ KOPUCTAT BO OCTBAPYBALCTO HA HEJIUTC HAa UCTPAXKYBALETO.

[TonpenusHo, co UCTPAKYBAUKHOT IIPOLIEC BO MATUCTEPCKUOT TPYA MOXKE J1a C€ KaXKe JieKa ce

IMOTBPACHHU NOCTABCHUTC XHUIIOTE3U, OJHOCHO!

HeBpoMapkeTHHIOT M TEXHUKHTE HAa HEBPOMApKETMHIOT MOXE Ja Cce€ INpHUMeHaT 3a
HUCTPaXKyBarbe Ha Ma3apoT U 3a yUeHhe Ha OJJHECYBamETO Ha MOTpolTyBaunTe. Bo cMucia Ha
HCTPaXYBAhETO HA MAa3apoT Ce TECTUPAAT MOTCBECHHUTE PEAKIMH, )KEeIOUTEe U MOTHBHUTE Ha
IMOTPOUIYBAYUTE CO ITIOMOII Ha HEBPOMAPKTHUHIIKUTE TEXHHUKH, KAKO IITO CC: Q)yHKHHOHaHHaTa
marnetHa pesonanina (FMRI), enexkrpoennedanorpadpuja (EEG), ajrpakunr, damujanto
KOJIUpame W MCUXO(PU3UOIONIKKTE HCTPaKyBama, CO e Ja ce J00He JOMONHYBamke U
MOTIOPA Ha KOHBEHIIMOHAITHUTE METO/IM Ha HCTPAKyBambe, OJHOCHO 3a J1a e T0OHE MOIeI0CHa
pamKa 3a n3paboTKa Ha HHUTE MAPKETHHT-aKTHBHOCTH. BO TPY/IOT ce /10j/1e 10 3aKITy4OK JeKa
OCHOBHATA MPUMEHA Ha HEBPOMAPKETHHTOT ¢ (JOKyCHpaHa Ha yYerhe Ha OJHECYBambeTO Ha
notpomuryBaunte. Co KOPUCTEHE Ha TOPEHABEACHUTE HEBPOMAPKETHHIIIKHA METOAN U TEXHUKH
ce HaoraaT MOBP3aHOCTH Ha OJPEJICHHU YOBEYKH MTOTCBECHH MTPOIIECH CO OJIPEACHHU MPOU3BOIH
1 ycayrd. OHa IITO O THE MOTCBECHH MPOIECH BO OJHECYBAMETO HA MOTPOIIYBAYHTE CE
OTKpHUBaA, CC HAYMHUTEC HAa KOW OAPECACHU CIIHUKU, 6OI/I, 3By, MUPUCHU, BKYCOBH HNJIM HHUBHA
KOMOWHaIMja, BIHMjac BP3 HACOUYYBAamEe HA MOTPOIIYBAYMTE KOH KymmyBame. Co momoIn Ha
HHPOPMAIMUTE 10 KOU CE JIONUIO CO TIOMOIII Ha HEBPOMAPKETHHIIIKUTE HCTPaKyBarba, MOKE
Ja Cce MPEIBUAN M KBAIMTETHA TOJIOra 3a CErMCHTAIlMja Ha MOTPOIINYyBAYMTE HA HUBHOTO

IIOTCBECHO HUBO.

HeBpoMapkeTHHIOT M TEXHUKUTE HAa HEBPOMApKETHHTOT MOXE Ja ce€ MpPUMEHAaT U Ha

aKTUBHOCTHUTE 3a Kpeupame MapKeTUHr-MHKC. HeBpoMapkeTHHI-UCTpakyBambaTa MOXaT Ja
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MOHYIaT HACOKHM 3a TOa Kako OM Tpedaso Ja u3riena mpou3BOA0T, KAaKO U KaKBa Kpealuja u
JM3ajH Ha MPOM3BOAOT K€ MOXKE J1a IPEIU3BUKA MO3UTHUBHH PEAKIIUU Kaj TIOTPOLTYBAYUTE H
Taka Jla co3Jajie MPOW3BOJ 4YHME IaKyBame M amOanaxka ke ro pediexkTupaar HErOBUOT
KBaUTeT. HeBpOMapKEeTHHIIKHWTE HCTpakyBamkba MOXAaT Jla TMOKaKaT KOM U KAaKBU
TUCTPUOYTUBHU KaHAM ke OujmaT HajeuKacHU, CE CO MOMOII HAa MOOWIIHU ajTpakepu U
mobunmHu EEG, xou 0BO3MOXKyBaaT CripoBeyBame TECTOBH BO PEATHO ONKPYKYBambe, KaKo
ITO Cc€ CyINepMapKeTUTe, MPOJABHULIUTE, TProBckuTe wLeHTpu. Co mHOMOII Ha OBHUE
HEBPOMAPKETUHIIKU aJaTKH, UCIIUTAHUKOT € BO MOXKHOCT HAa CaMOTO MECTO Jia TH IPerno3Hae
JI00pUTE M JIOIIUTE apXUTEKTOHCKU PEIIeHH]ja, KaKo IITO CE€ MECTaTa CO 1Mociiada BHIMBOCT,
MecTara IITO IO TMPHUBJIEKYBaaT BHUMAHUETO Ha KYIyBayoT, Ja TH HUIACHTU(DUKYyBaaT
TaKaHApEUYCHUTE AUCKTPAKTOPHU, KOU T'M MPEAU3BUKYBaaT KYIyBayUTe Jla C€ OCBPHAT M Ja

IIOCBETAT BHUMAHHUEC, KAKO U BUAJIMBOCT HA IIPOU3BOJUTC N PCKIIAMHUTC MaTepI/IjaJII/I.

Co momom Ha aHajM3aTa Ha CIy4aWTe HABEACHU BO NMPUMEPHUTE Ha HEBPOMApPKETHHIIKHTE
UCTpaXKyBamba Ce J10j/1€ 10 3aKIIy4OK JIeKa PeKJIaMUTE IO MOTTHKHYBAAT Pa3BOjOT Ha EMOLMHTE
BO MO30KOT M TaKa MOCTHTHYBaaT MOBP3YyBamke Ha OJPENICHH BUIOBU YyBCTBA CO OJAPENICH
OpeH], KOMITaHHja, IPOU3BOJI MIIM YCIIyTa, IITO MOO0I[HA K& MOXKe J]a BIIMjae BP3 OJUTyKara 3a
KynyBamwe. VIMajku mpeaBu Aeka cTpaTerujata 3a (opMupame Ha IieHaTa ce 0a3upa Bp3
nepueniyjara Ha BpeAHOCTa OJ TIJIeHAa TOYKAa Ha MOTPOIIYBAYOT, HEBPOMAPKETHHIIKUTE
CTyJUN U aHaJIM3H1, MOKaAXyBaaT ACKA pa3/IMdYHU HUBOA HA ICHA HA IPOU3BOJOT aKTUBHpPAAT
pasiiniHu (HOI/IHaKBI/I) JACJIOBU O MO30KOT, IITO BO MJHHHA MOXE 3HAYHUTCIIHO Aa IIOMOI'HE
IIpU cTpaTerujata 3a (opMHpame Ha IieHaTa, OJ acleKT Ha MJeHTU(]UKalMja Ha IEHOBHUOT
JUMMT, OJHOCHO ll€HaTa LITO MOTPOIIYyBauyoT € CIpPEeMEH Ja ja IUIaTH 3a KOpHcTa Koja
MPOM3BOJIOT WJIM ycllyrata My ja o6e30enyBaar. HeBpoMapKeTHHIIKMTE TEXHUKH BO OBOJ
CITy4aj MOXeE JIa c€ KOPUCTAT TaKa MITO Ha HCITUTAHUITUTE Ke UM C€ MIPUKAKYBaaT MPOU3BOIU
¥ 1300p Ha Pa3NUYHU LEHH IITO T'O CleJaT OApPEAEH MPOU3BOJ, J10JIeKa BO TO] MOMEHT ce
HaOJby/lyBaaT peakuuUTe ¥ MO30YHHMTE aKTMBHOCTH Ha UCIMTAHUKOT INTO C€ MOBP3aHU 3a

I[eHaTa Koja MOJKe J1a ja mpuKakat kako ,,will to pay*.

HeBpomapkeTHHroT € Beke ImpolleHeT Ha MHAYCTPH]ja, KOja € BpeaHa 2 MUTUjapau JA0JIapH, CO
Haj 120 HeBpOMapKEeTHHIIKK KOMITAHUW BO CBETOT, KOja BO MHMHA Ke pacTe, ke ce 3rojieMyBa
U Ke ce pas3BHBa yIITe MoBeke. MHOTY MapKeTHHI-aHAIMTUYApU TBPJAT JCKa € Mpaliame Ha
BpeMe Kora IOTOJIeMHUOT el O]l KOMIIAHMHUTE K€ C€ OCBpHAT KOH HCTPaXyBame Ha
MOTCBECHUOT [Nl OJf yMOT Ha 4YOBEKOT, OJHOCHO Ha KymyBadoT. DakToT jaeka KOH

HEBPOMAapKETUHIIKUTE UCTPAXKyBambha BEKe ce 3aHUMaBaaT, OTHOCHO I'M KOPUCTAT HAJTOJIEMUTE
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CBEeTCKM KoMmIianuu, kako 1mro ce: Coca Cola, PepsiCo, Microsoft, Google, Hyundai, Yahoo,
Walt Disney, Nokia, Siemens, Suzuki, lkea u MHOry Apyru ke TM CTUMYJIHpa U JPYTUTE
KOMIIaHHUH, oe3 pasiika gajJii C€ JIOKaJIHU HIIN FJ'IO6aJ'IHI/I, Ja IIo4YHaT CO y1'[0Tp€6aTa Ha
HEBPOMAPKETHUHI'OT U HA HCBPOMAaPKCTUHIIKUTE aJIaTKU CO LEJI OTKpHBAKBLEC HA IIOTCBECHOTO

MHUCJICHC U EMOIIMUTE HA TOTPOITYBA4OT.
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