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BJIATOJAPHOCT

Jac JlaBun CapBaHOCKHM €O OBOj TpyJ OM cakal Ja ja H3pa3aM MojaTa HEU3MEPHO
rojieMa 0arogapHOCT KOH MOJOT MEHTOp IpH M3paboTKa Ha OBOj MaruCTEPCKH TPya Mpod.
n-p Jlenue Ilerpecka, koja Oemie MOKpaj MEHE BO CEKOj acleKT Ha u3paboTKa Ha OBOj TPYI U

0J1 KOja TOOMB rojieMa MOJJIPIIKA HU3 MOETO CTYAHPAE.

Hcto Taka O6u cakan jia ce 3abiarogapaM Ha WICHOBUTE HAa KOMUCHjaTa Tpu oaOpaHa
Ha OBOj TPYJA 3a MOMJIPIINKATA KOja ja TMOKakaa Kak0O W Ha MOHMTE KOJErH CTYICHTH,
npodecopuTe W IEIMOT MEPCOHAT Ha MeIYHApOJEeH ClaBjaHCKU yHUBep3uteT “TaBpuiio
PomanoBuu Jlep:xaBuH” 32 HUBHATa TIOMOII BO CEKOj MOTJIE]] KaKO M HA KOJIETUTE CTYJICHTH U

YUECHHIIMTE BO U3pabOTKa Ha OBOj TPY/I.

Ha kpaj, Mojara Hen3MepHa OJIarogapHOCT ja M3pa3yBaM KOH MOETO CeMejcTBO Oe3

KOH HE O MOXKe Ja 6I/IIIaM eJIoCHA JIMYHOCT KaKO IITO CyM ACHEC.

Hasun CapBaHOCKH



AIICTPAKT

OBOj TPy I'i HCTPAKYBa MAPKETHHI-IIPOAAKHUTE OJHOCH U BJIMjAaHUETO IITO TO UMa
Bp3 nenoBHUTE mnepdopmancu. IIperneoT Ha JuTeparypara Ha OBOj TPYA IHOATOTBYBa
pENeBaHTHH UCTpaKyBarba W JIMTEPAaTypu Ha OBaa TeMa, BP3 OCHOBA Ha KoM ce (opmupa
KOHIIENTya THaTa pamMka. EMIUPHCKUOT A€l O OBOj TPYJA ja MCOUTyBa cocTojOata Ha
MapKETHHT-IIPOIAXKHUOT OJHOC BO KOMIIAHUUTE W €(PEKTUTE IITO T'M UMa BP3 JCITOBHHUTE

Hep(bOpMaHCI/I Ha KOMHaHI/IjaTa HWIN ACJIOBHATa €AMHHIA.

OoBOj Tpyd HYOW IEJIOCeH IMperjea Ha OJHOCOT MAapKeTHHr-Mpojaxkba Ha
KOMIIaHUjaTa, HEJ3UHUTE PA3JIMYHU TUMEH3UU U e(eKTOT Bp3 JenoBHUTE nephopmancu.Oa
CIIy’KM KakO OCHOBA 3a MOHATAMOIIHW KBAHTUTATUBHHU U KBAIMTATUBHU CTYIUHU HA TIPUMED

BO JIPYTHY 3€MjU M BO IIOHATAMOIITHO MCIIUTYBakE HAa OBA MPAIIambhe.

Kayuynu 300poBH: OJHOCH CO MAapKETHHT-TIPOJaX0a, JIEJIOBHH TNepPOpMaHCH,

opHeHTaqua Ha OeJiTa, BpECMCHCKa OpI/IeHTaHI/Ija



ABSTRACT

This paper explores marketing-sales relationships and the impact they have on
business performance. The literature review of this paper prepares relevant research and
literature on this topic, on the basis of which the conceptual framework is formed. The
empirical part of this paper examines the state of the marketing-sales relationship in
companies and the effects it has on the business performance of the company or business

unit.

This paper offers a complete overview of the company's marketing-sales relationship,
its various dimensions, and the effect on business performance.This serves as a basis for
further quantitative and qualitative studies for example in other countries and in further

gxamination of this issue.

Keywords: marketing-sales relationship, business performance, goal orientation, time

orientation.



ABCTPAKTHBIE

B a3T10ii crathe uccneayroTcs OTHOLIEHUS MApKETUHIa W NMPOJAXX U MX BIMSHHUE HA
s¢dextuBHOCT, Ou3Heca. OO030p JUTEpaTypbl, MNPEACTABICHHBIM B JIaHHOM cCTaThe,
MIOATOTABIMBAET COOTBETCTBYIOLIUE MCCIEAOBAHUS U JUTEPATYPY MO ITOM TEME, HA OCHOBE
KOTOPBIX (POPMUPYETCSI KOHIIENTyajdbHasi OCHOBa. B sMmMpuyeckod 4YacTu STOM CTaTbu
HCCIIEYETCS COCTOSIHUE OTHOIIEHUH MAPKETUHIa U MPOJaXX B KOMIIAHUAX U UX BIUSHHE Ha

3(1)(1)6KTI/IBHOCTB Ou3Heca KOMIIAaHUHU HIIH moapa3aciICHUs .

OTOT AOKYMEHT IMpeljaraeT IMOJHbIM 0030p B3aMMOOTHOIICHUN KOMITAHUU C
MapKeTUHIOM U TPOJakaMH, WX Pa3MYHBIX ACIEeKTOB M MX BIUSHUS Ha 3(PPEKTHUBHOCTH
Om3Heca. DTO CIYKHUT OCHOBOW JUIS JAIBHEWINIUX KOJWYCCTBCHHBIX W Ka4eCTBEHHBIX
WCCJICIOBAHUM, HAIlPUMEpP, B JAPYIHMX CTpaHaX, a TAKXKe IS JAIbHEHIIEro M3y4YEHHS 3TOrO

BOIIpoOcCa.

KuioueBble c¢j10Ba: OTHONIICHUS MapKETHHTa W MpoAax, 3(p(HEeKTUBHOCTh OW3HeEca,

OpHUCHTal A Ha IEJIb, OPUCHTALUA Ha BPCMH.
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BOBE/]I

O0pa3JioeHne 3a IPeIOT TeMaTa HA MaruCTePCKHOT TPY/A

On HeomaMHa € ce TO3rOJIEMEH HHTEPECOT 3a OJHOCOT IOMely MapKeTHHIOT U
npopax6aTa,! Kako U eeKxTuTE MTO TOj MOXKE Ja T MMa BP3 JeJIOBHHUTE pe3ynraTu’. Beke
Ha KpajoT OJl MUHATHOT BEK BO MHOT'Y aKaJeMCKU CIIMCaHWja MMalle MyOJMKaIMu 3a OBa

45

npamaH,e.3 Ce unHH JC€Ka BO 21-oT Bek oBa [mpamame 1o 3roJeMuIo U aKkaICMCKHOT '~ HO U

MeHalepcKUoT uHTepec.®

OnHOCOT Ha MapKeTHHI-TpoJax0a € CIIOXKEH IpoLec, KOj €€ COCTOM OJf MHOTY
pa3nuyHU eneMeHTH. Bo akajgeMckuTe HCTpakyBamka OBHUE BPCKHM YECTO C€ aHAIM3UPAHU
caMo oJ elHa MM CaMO HEKOIKy mepcrekTuBu’. Jlofieka HajroaeM Jel o HCTPaKyBamara
HafpaBeHH ce co Mana nepcnektuBa, Homburg, Jensen and Krohmer ja koHuenTtyanusupaa
Bpckata Mel'y MapKeTMHIOT U Mpoaaxbara HajceondaTHO Jocera, 3aCHOBAHO Ha
MpeTXo/lHaTa JIUTeparypa CHopel Koja WJIEHTHU(UKyBaaT IeT JOMEHHU Ha MapKEeTHHI-
MpOJAXXHUOT HHTepdejc. Tue BKIydyBaar pasMeHa Ha MH(GOpMaluu NoMely MapKeTHHI U
npoaax0a, CTpYKTYpHU BPCKH IOMery JBeTe, paMHOTeKa Ha MOKTa MoMery JIBEeTe, 3HacHe
BO OJIHOC Ha MAapKETUHIOT U Mpojakbara U OJIeTHUTE OPUEHTAlMU, OJTHOCHO BPEMEHCKa

OpHEHTaIja U 1eJIHA OpUEHTAaLK]ja.

! Homburg, C.; Jensen, O. & Krohmer, H. (2008), Configurations of Marketing and Sales: A Taxonomy, Journal
of Marketing, Vol. 72, No. March, 133-154.

2 Le Meunier-FitzHugh, K. & Piercy, N. F. (2007a), Does Collaboration Between Sales and Marketing Affect
Business Performance?, Journal of Personal Selling and Sales Management, Vol. 27, No. 3

3 Homburg, C.; Workman, J. P. & Krohmer, H. (1999), Marketing's Influence Within the Firm, Journal of
Marketing, Vol. 63, No. April

4 Dewsnap, B & Jobber, D. (2000), The Sales-Marketing Interface in Consumer Packaged-Goods Companies: A
Conceptual Framework, The Journal of Personal Selling & Sales Management, Vol. 20, No. 2

5> Dewsnap, B & Jobber, D. (2002), A social psychological model of relations between marketing and sales,
European Journal of Marketing, VVol. 36, No. 7/8

6 Abrams, R. (2007), Strategies: Sales or marketing? You need both. www.usatoday.com

" Beverland, M.; Steel, M. & Dapiran, P. (2006), Cultural frames that drive sales and marketing apart: an
exploratory study, Journal of Business & Industrial Marketing, Vol. 21, No. 6

JHasun CapBanocku | BOBE/]
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On cuTte OBHE aCMEKTH, CHOJETYBAaWmETO Ha WHPOPMALUU, CTPYKTYPHUTE BPCKH H

MOKHHOT 0aJtaHc jocera 00uie HajroneMo BHUMAHNE HA HCTPaKyBambe.

Hcto Taka gocra € u JAUCKYTUPAHO U 3a IMpallakbaTa MOBP3aHU CO 3HACKHCTO HAKO OBa

HC € OIIIIMPHO BO KOHTCKCT HA MAPKCTUHIIKO-TIPOAAXKHUTC O,ZI;HOCI/I.9

ACHEKTOT 32 BpeMe U LieJl JOOM caMO OrpaHMYeHO BHHUMAHUE Ha MCTpaKyBambaTa
Jl0cera HampaBeHHM, HO PEYMCH HUUITO OJf HUB HE € BO KOHTEKCT Ha MAapKETHHILIKO-
npopaxHure onHocu. Cemak, MH(pOpMAIMUTE 3a Toa KaKO MOXKE Ja UMaaT pa3IndHU
BPEMEHCKM TEPCHEKTHBH 3a MapKETHMHI M MpoAaxda Ha TEepCOHAIOT (BpPEMEHCKa
OpHEHTAIH]a) U KaKo (POKYCHPAETO HA Pa3IMYHU MPEJAMETH U [eH (OpHeHTaIrja KOH 11e)
BJMjae Bp3 JAEJIOBHUTE nepdopmaHcu O OMIIO KOPUCHO 32 KOMIAHMMTE KOM CakaaT Aa Tu
noo0par cBouTe AeI0BHU U3BenOM. CleICTBEHO, BpEMEHCKaTa U LieJIHAa OpUEHTAalllja ce BO
[IEHTApOT Ha OBOj TPY/, KaKO OJI OBHE NMPE3EHTHPAHM ACIEKTH, IIOTPEOHO € IMOBEKe 3HACHE

3a BpEMEHCKA U I[eJTHa OPHEHTALIH]ja.

Bo HeomamHemHara auTepaTypa, 3rojeMeHara Kpoc-(hyHKIMOHAIHA MHTErpanuja Ha
MapKETHHT aKTUBHOCTH C€ TJella KaKk0 Ha4WH Ja C€ TOCTHTHAT MOJ00pH pPE3ysiTaTH BO
nenouute m3Benou®. OBa Moe 1a 3HAYM JeKa aKo OJHOCOT Mely MAapKEeTHHIOT H
npoaaxoara € TakBa IITO MAPKETHHI aKTUBHOCTUTE CE€ PAaCHOpeIeHH 3aeHO0, OJJHOCOT, UCTO
TakKa, MOJKE J1a UMa MO3UTUBEH e(heKT Bp3 AenoBHUTE u3BenOU. McTo Taka, reHepaiHo, Kpoc-
(byHKIIMOHATHATA UHTETpalyja ce Iefa Kako CPeJCTBO 3a MOCTHUTHYBAmbe Ha MOJ00pyBama
Ha OW3HHCOT Oulejku (YHKIMOHAIHUTE ONEpalldy 4ecTo ce Beke MOJ0OPEeHH KOJIKY IITO €

MOXKHO.

Hcto Taka, HOCTOjaT HCKOHU CMIIMPHUCKH OOKa3nu JICKa BKpCTCHO-(i)YHKLII/IOHaJ'IHOTO

pacrnopeayBamkbEe HA MAPKETUHI aKTUBHOCTUTE UM ITOMara Ha CTPaTCIIKUTE ACJTTOBHU CAVMHUIIN

8 Malshe, A. (2010), How is marketers’ credibility construed within the sales-marketing interface?, Journal of
Business Research, Vol. 63, No. 1

9 Nielsen, A. P. (2006), Understanding Dynamic Capabilities Trough Knowledge Management, Journal of
Knowledge Management

101 e Meunier-FitzHugh, K. & Piercy, N. F. (2007a), Does Collaboration Between Sales and Marketing Affect
Business Performance?, Journal of Personal Selling and Sales Management, Vol. 27, No. 3

1114, Brown, S. W. (2005), “When Executives Speak, We Should Listen and Act Differently” in “Marketing
Renaissance: Opportunities and Imperatives for Improving Marketing Thought, Practice, and Infrastructure,”

Journal of Marketing, Vol. 69, No. O
JHasun CapBanocku | BOBE/]
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BO 3rONEMYBAaETO Ha Jel0BHMTE mepdopMmancu?. Bo cOrlacHOCT co 0Ba, TMIEIMIITETO HA
MapKETUHIIKUTE aKTHBHOCTH KaKO IMOJ-IIPOIICCH Ha MOIIUPOKHU JIEIOBHH MPOIECH, YKaXKyBa
Ha TOA JIeKa MOTPEOHU ce KPOoC-PYHKIIMOHAIHU MPOIECH 32 UMILJIEMEHTAI[Mja Ha MAPKETHHT
unen.®

Cenak, MHOI'yMHUHA CMETAaT Jieka MapKETUHIIKO-POAAKHUTE OJHOCH CE MPUITHYHO
HEJONpeHa 00J1acT cO OrpaHHYEHH MCTpaXyBama 4. 1ako KOHIENTYalHHTE NPUCTANH KOH
MapKETHHIIKO-TIPOIAYKHUTE OAHOCH C€ 3rojeMyBaar, EMIIMPUCKUTE CTYIUH BO oBaa 00jacT
ce orpanuuend. Homburg, Jensen m Krohmer TBpmaT neka MapKETHHIIKO-TPOJAXKHUOT
uHTep(dejc HE € CHCTEeMAaTCKH M TEMEIHO MCTpaxkyBaH. TwWe M cocTaByBaaT eMITUPUCKHTE
CTyIUH HalpaBCHU Ha OBaa TeMa M O]l HMB HOCAT TPH 3aKitydolid. [IpBo, MOCTOM HEIOCTATOK
Ha EMITMPUCKHU JOKa3W 3a MapKeTHHT-TIPOJakHa HWHTerpaiuja. Bropo, camo mai Opoj on
EeMIIUPUCKHUTE CTYyIUH ce (PpoKycHupaar moceOHO Ha MapKETHHTOT-NPOJKHUOT UHTEpdEjC, a
JAPYrUTEe AMCKYTHUpAaT 3a HEro caMo Kako mpobiem. Tpero, He ce aHAIM3WpaaT Bapujallud

Mef‘y KOMITIAHUHUTC U (I)OKYCOT € Ha TUIIKMYHATa, IIPpOCCYHa KOMHaHI/Ija.15

Bo ¢doxycor Ha 0BOj TpyZ € OJHOCOT MapKETHHT-TIpoAak0a M HErOBUOT e(eKT Bp3

JIEJIOBHUTE PE3YITATH.

O4exkyBaHu pe3yJITaTH 01 0BA HCTPAKyBame

Bpckara mefy MapKeTMHTOT W Mpoaaxbara, a OCOOCHO HEJ3MHUOT e(eKT Bp3

JACJIIOBHUTC I/I3BCI[6I/I W HaTaMy OCTaHyBa BO TOJICMa MCpPKa HCHUCTpaXCHa O6J'I3.CT, HaxKo

12 Krohmer, H.; Homburg, C. & Workman, J. P. (2002), Should marketing be cross-functional? Conceptual
development and international empirical evidence, Journal of Business Research, VVol. 55

13 Srivastava, R. K.; Shervani, T. A. & Fahey, L. (1999), Marketing, business processes, and shareholder value:
An organizationally Embedded View of Marketing Activities and the Discipline of Marketing, Journal of
Marketing, Vol. 63, No. Special Issue

14 Rouzies, D.; Anderson, E.; Kohli, A. K.; Michaels, R. E.; Weitz, B. A & Zoltners, A. A. (2005), Sales and
marketing integration; a proposed framework, Journal of Personal Selling and Sales Management, Vol. 25, No.
5 Homburg, C.; Jensen, O. & Krohmer, H. (2008), Configurations of Marketing and Sales: A Taxonomy,

Journal of Marketing, Vol. 72, No. March, 133-154.
JHasun CapBanocku | BOBE/]
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[IOCTOM 3TOJIEMEH HMHTEpeC KOH Hea. Taka, OBOj MapKETHHI-TIPOJAXEH OJHOC U HETOBHOT
edeKT Bp3 JIEIOBHUTE HW3BEIOM € 00lacT Ha OBOj TPyX BO IenocT. Mcro Taka, mokpaj
(bOKyCHPamETO Ha MapKETHHIIKO-TPOJAKHUTE OJHOCH BO IIE€JHMHA, OBOj TPYd MMa CHIICH
aKIICHT KOH OpUEHTaIMjaTa Ha BPEMETO M IIeJTa, OUJCjKH 3a HUB MMa MHOTY OIFpaHHYCHO
NPETXOHO HCTpaxyBame. Bo 0BOj Tpya, ce IUCKyTHpa 3a OBHE Mpalliamka OJ TEOpPEeTCKa
MEePCIIeKTUBA, a TI0TO0A CE CIPOBEAYBa U €MIMPHUCKA CTy/HUja 3a J1a CE OTKPHE KaKO PeaHOCTa
ce BKJIOITyBa BO TEOPETCKUTE PAMKH BO IMEJIATOHUCKUOT PErHoH ocobeHno. Kako pesynrar Ha
TOAa, OBOj TPY/ MOKaKYyBa M TCOPETCKH M EMIIHMPHCKH JeKa BpCKaTa Mely MapKEeTHHTOT U

npopaxodara uMa eQeKT Bp3 ACTOBHUTE U3BEIIOH.

OCHOBHOTO HUCTPAXKYBAYKO IIpalllakbC ITOCTABEHO BO OBOj TpyXH €:

Kako MAapKCTHHI-IIPOAAXKHHUTEC OAHOCH BJ'II/Ij aaT Ha ACJIOBHUTC peByJ'ITaTI/I?

Ona HCTPpAXYBAKC IIpalllalkbe € HAaTaMy IOACJIICHO Ha TpU IIOJ IIpalllakbkd, KOU TI'0

oJpenyBaaT (OKyCcOT Ha OBOj TPYJl KOHU Ce:

Kou enxementu ce ACT O MAPKCTUHI-IIPOHAAKHUTE OJHOCH U JCJI O BPEMHCKaTa U

1IeJTHA OpUEHTaIllja Ha OBUE JIBA OJ11eTU?

Kako wmapkeTunr-npogaxOeHUTe OJHOCH, OCOOCHO BpeMEHCKara U IejHa

OpHEHTaIIMja Ha OBUE OJJI€IH, BIIMjae Ha JCIIOBHUTE U3BEI0OM?

Kako edexror Ha MapKETHHIIKO-IPOAAKHUTE OJHOCH Bp3 JIEJOBHHUTE M3BEAOU ce

pa3iauKyBa BO KOHTEKCTOT Ha JEIOBHOTO pabOTEHE U OAHOCOT KOH MOTPOIIyBa4yOT?

TprayBajku o1 OBa HMCTPa)XyBadyko TMpallame, OBO] TPyd ke (opMHpa TEOpeTcKa
paMKa 3acCHOBaHa Ha MpPETXOjAHaTa JuTeparypa. McrpaxkyBaukoTo mpaiiamke Ha OBOj TPYI €
3a0ene)xaHo O]l acleKT Ha KOMIAaHMWUTE BoommTo. Toa €, MCTO Taka, ce TIJieAa OJ
MEpCIeKTHBAa Ha BPBHU JTUPEKTOPH, OUACJKM THE C€ YYECHUIM BO EMIIUPUCKOTO

UCTPaXKyBarhe CIPOBEICHO 32 OBOj TPY/I.

I'maBHara 11€71 Ha OBOj TPy € Ja 100ue eMITMPHUCKH TECTUPAHU 3HACHa 32 OJTHOCOT Ha
nma3apoT Ha Mpoaax0da, KOj MMa OTPaHWYCHO BHHMAaHHE BO akKajJeMcKara JINTepaTypa, a

0c00EHO EMIUPUCKU € TECTUPAaH caMO BO HEKOJKY JpPyrd UCTpakyBama. Ha oBOj HaumH

Hasun Capsanocku | BOBE]]
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IJIABHUOT TPHUJOHEC HA OBOj TPYJ € Ja MNOKaKe JeKa MapKETUHT-NMPOAAKHHUTE OIHOCH
BJIMjaaT Ha JICJIOBHUTE PE3yITaTH BO KOMIIAHUUTE U IO aHAJIU3UPAAT OBOj OHOC BP3 OCHOBA

Ha IpeTXoHaTa JUTepaTypa.

Bo ocHoBa 0BOj Tpyn mMa Hamepa ga o6e30eau KOpHCHH HMH(OpPMAIMH 33 OJHOCOT
noMery mpojaxx0ara U MapKeTHHTOT U 0COOEHO 3a e(EeKTOT IITO OBOj OJHOC T'O MMa Bp3
nenoBHUTE pe3ynTatd. OBa MOXe Jla UM MIOMOTHE Ha MEHA[IepHUTe Ja OUTydyBaaT Kako Ja
yIpaByBaaT CO HHMBHUTE YECTO OJAJCIHM MApKETUHT U MPOJaKOeHW (QYHKIMM U Jad Ja

MHBECTHPAAT BO Pa3BOjOT HA OBOj OAHOC WJIH HE.

CTpykKTypa Ha TPYAOT

LenuoT Tpya € IVIaBHO MOJENIEH Ha TEOPETCKM M MPAKTHUYEH JEH KaJe LITO BO
TEOPETCKUOT JIeNl € TpUKa)xaH NpeKy AedUHHpame Ha OCHOBHUTE IOWMH ja OIHIIYBa
peneBaHTHATa JIMTEpaTypa U TMPETXOJHOTO UCTpaKyBame. MapKeTHHT-NPOAaKOCHUTE
OTHOCH c€ JucKyTHpaaT BoommTo. [loBeke ce ¢okycupa Ha BpeMEHCKaTa M IieTHaTa
OpHEHTaIlNja, a UCTO TaKa ce AMCKYTHUpa U OAHOCOT KOj JIEJIOBHUTE U3BEIOH IO MMaar C CO
MapKEeTUHT-TIpoJiayk0a ogHOCH. BO MpakTHYHHUOT N1e7 ce NaJeHU e W 3a7a4d Ha TPYIOT
KaKo U KOPUCTEHA METOJI0JIOTH]a Ha UCTPAKYBaWkE U € pa3padoTeHa KOHIIENTyalHaTa paMKa
€ M3rOTBEHA BP3 OCHOBA HA JIUTEpaTypaTa MpPE3eHTHUpaHa BO MPETXOAHUTE MOTTOUkH. McTo
Taka TyKa € BKJIy4YeHa W eMIHpHUCKATa CTyAHja KOoja € CIpPOBEACHA CO IeN Ja CE HUCTPAKU
BJIMJaHHETO HAa OJHOCOT IMOMEry MapKeTHHTOT U TIpojiaxodara Bp3 JAeOBHHUTE W3Bea0u. McTo
Taka, K€ TH Ce TMPETCTABEHU METOJIMTE Ha CTATHCTHYKA aHaJn3a KoM ce KopucraT. [loToa ce
MPE3CHTUPAHU EMIIUPUCKUTE HAOAM OJI HCTpaxyBameTo. Pe3ynrarure uCTO Taka ce
MpeTMMUHAPHO aHAM3UPaHH BO OJHOC Ha TeopHjaTa MPE3eHTHUpaHa BO TpBara TIiaBa.
[Tocnennara rnmaBa ro 3akiaydyBa OBa BO KpaTOK TMperiiesl, KOj BKIydyBa IMOHATAMOIIIHA
JMCKYCH]a 32 eMITUPUCKUATE HAOIM, a OCOOCHO 32 HUBHATA yCOTJIACEHOCT CO MPe3eHTHpaHaTa
TEOpETCKa paMKa, Kako U1 HUBHUTE MEHAIEpCKHU UMIUTHKauuu. MlcTo Taka ke ce nmpe3eHTupaar

OrpaHUYyBamaTa HA OBOj TPYJ U UMIUIMKALUHUTE 33 UIHO UCTPAXKYBAIbE.

JHasun CapBanocku | BOBE/]
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1. Teopercku aeH

Bo oBa mormasje, mpe3eHTHpaHa € peJieBaHTHATa JHUTEparypa BO PaMKUTE Ha
HACIJIOBOT 01 0BOj Tpya. IIpBo, ke ce pa3zpaboTyBaar MeryceOHO MOBpP3aHUTE KOHIICTITH Ha
MapKETUHTOT, MPOAAKOAaTa U MAPKETHHT-TIPOJAXKOCHUTE OJTHOCH 32 J1a (hOpMUpaaT OCHOBA 32
pa3bupame Ha Temara Ha OBOj TpyaA. BTopo, ke ce pa3paboTyBa MapKETHHT-TIPOAAKHHOT
OJTHOC BOOIIIITO ¥ 332 KOU €JIEMEHTH OOMYHO Ce TJIea KaKo Ha JIeNl 0J1 OBaa BPCKa U 33 KaKBa
IUCKyCHja € 3amHTepechpaHa iuteparypata. OBOj Jien € BakeH OWIEjKHM ja MpEeTCTaByBa
ocHOBaTta Ha o0Baj npodOiem. ['0 TOKaKyBa KOHTEKCTOT Ha IIEJIHATA M BpPEMEHCKATa
OpHEHTaIMja TIPU pasriie/lyBalbe Ha MApKETHUHI-TIPOJAXHHOT OJHOC M MPETCTaByBa 30IITO
KOHKPETHO IIeTHAaTa M BPEMEHCKAaTa OPUEHTAaIMja Ce O] BAXXHOCT. TPEeTo, Mo rpaJemeTo Ha
KOHTEKCTOT Ha OJHOCOT MAapKEeTHHT-TIpoAakOa, ke Ouae AMCKYTHpaHO 3a IeJHaTa |
BPEMEHCKaTa OPHEHTAIIH]a, KAKO EJIEMEHTH Ha MApPKETUHT-IIPOAAKHUOT OJTHOC, (POKYCHPajKU
ce MPBO Ha BPEMEHCKATa OpPHEHTAIIMja, TI0TO0A Ha OpUEHTAalljaTa KOH IIe]ITa U MOCie OBa 3a
edexkTuTe MTO OBUE JBE IO MMaaT Bp3 MapKeTHHTr-IpoaaxOeHute oxHocu. Ha kpaj ce
ONMuIIyBa M €QEeKTOT INTO TO HWMa MAapKETHHT-TIPOJAKHUOT OJHOC Bp3 JICJIOBHHUTE

Hep(bOpMaHCI/I M Ha OBOj HA4YWH CC ITOKaXXyBa U Ba’)KHOCTA Ha OBOj OJHOC 3a KOMIIAaHUHUTC.

1.1. Ilperien Ha MAapKeTHHIIKO-NPOAAKHU OJHOCH

[IponaxxbaTta 1 MapKETUHIOT YECTOINATH C€ CMETaaT Kako JBE OJENIHU OJAENU BO
pamKuTe Ha eqHa KomnaHuja. Ho cemak Mako HMUBHOTO CEKOjIHEBHO pabOTEeHE € HACOUEHO
KOH Pa3JIM4HU aCIEeKTH Ha OJHOCHUTE CO KJIMEHTHTE, THe Tpeba Ja (YHKIMOHHpAAT 3ae/IHO
KaKo eIMHCTBEHa enuHuIla. HUBHHOT OJHOC € HemoBpaTHO MeryceOHO TMOBp3aH, a
MIPETO3HABAKETO KaJle € CelHjalu3upaH CeKoj THM M KaKo THE MOXKaT Jia ce 3/pyXaT 3a Ja

TeHepHpaar pacT, CEKaKo € eHO OJ] 3HaYajHUTE HelITa 33 ycleX Ha KOMITaHH]jaTa.
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1.1.1. Koja e paziukara nomery npoaa;kéara 1 MApKeTHHIOT?

MapkeTHHroT oXpabpyBa BOJIM U TPaju OAHOCH CO MOTEHIMjaTHU KIHEHTU MPEeKy
pasnuyHH ctparerud. Hekou o1 oBHe CTpaTernu BKIy4dyBaaT IMpOMOIMja MpeKy ¢uaepu, e-

IIomiTa, 6I/IJITCHI/I, TProBCKU EMHUCHU, MPCIKU U CCKAKO AUTUTAJICH MApPKCTUHT .

JIUTUTaTHUOT MAapKeTHHT € Jell O OHa INTO Ce IpHU3HaBa Kako HOBa epa
MapKeTHHT. J[MTUTaTHUOT MapKeTHHI CTaHa KIy4eH ()OKYC BO MOCIIEIAHUBE TOIUHM 3aTOA
IITO MPOLECOT TNPEeKy KOj KIMEHTHTE MCTPaXyBaaT M KyIyBaaT INPOU3BOIU W YCIYyTH
JIPAaCTHYHO Ce MPOMEHHU. TeXHHUKHTE 3a TUTUTaJIeH MApKETUHT Ce OJHECYBaaT Ha IMPOMEHATa
BO OJIHECYBAIETO HA KIIMEHTHTE M MMAaT MO3UTHBHH e€(pEeKTH HE caMO Ha OpojoT, TYKy U Ha

KBAJIUTCTOT IITO HaA KpajOT co3gaBa nono6ap pacT.

MapKeTHHTOT UM TpHOIa Ha MOTCHIWjATHUTE KIMEHTH U UM OBO3MOXKYBA 3HACHE H
CTUMYJAallMM 332 HHBHAaTa KOMIAHWja W HHUBHUTE TIPOM3BOIM IIPEKYy MPOMOIMU |
Kamnamu. Toj mpuora HU3 IMKIYCH 3a Ja Ce OCHrypa JeKa JIyfeTO HpOJOJDKYBaaT Ja ce
BpakaaT. /loOuBameTo Ha mMmoueTHaTa Mpojax0da € BaXHO, HO € OoJpa3 Ha Jobap TUM 3a
MapKeTHHT 3a Jla TH 33/Ip’KH JIyFeTO 3aMHTEPECUPaHN 3a Toa IITO APYro KOMIIAaHWjaTa MMa Ja
MOHYIU. MapKeTUHIOT pa3BUBa BpCKa MOMery rosiemMa 0a3a Ha KIMEHTH M MPOU3BOAU U

yCJIyru mTo OU3HUCOT TH npoaaBa.

Ortkako MapKCTHUHTOT Ke OCTBapu IpEeAHOCT, OCTaHyBa Ha OAACIIOT 3a npoz[a>K6a Ja

' 3aAP>KU KIIMCHTUTC.

TumoT 3a mpogakOGa pa3BuWBa BpCKa €IE€H Ha €lIeH CO KIMEHTOT M Thue padorar
HATIOPHO 3a JIa CE OCUTYPH JIeKa KIIMEHTOT €BOJIYHpa O] 3aMHTEPECUPAHOCT JI0 TIOTIHUIITYBAHE
JOTOBOp W TuTakame 3a yciyra. [IpogaBador ce omHecyBa Ha crenu@UYHHTE TOTPEOM Ha
KJIMEHTOT M J]aBa PelIeHue MPUIaroeHO Ha HUBHUTE O0apama. [Ipexy 1omomHuTeTHn MEeTOAN
NpoJlaBauylTe MOXAT J]a 0 NPETBOpaT BOACTBOTO BO mpodut. Ha cure xoMmanum um ce

MOTpeOHU OBUE TaJIEHTUPAHU OETUHIM 3a /1a 00e30eaaT ycrnex BO HUBHHOT OU3HHC.

Opnocor mnomely mpoaaxkbara W MapKETHHIOT JpPacTMYHO C€ IPOMEHU BO
MOCJIEHUTE TOJIMHU U KIIYYHO € OBHE JIBE€ IPYIH J1a cOpaboTyBaaT €peKTUBHO. MapKeTUHTOT

e (okycupaH Ha pa3BUBambE M HET'yBame MPe] 1a TH Ipeajie KIMeHTUTE Ha IpoJaxkoara.

Jasun CapBanocku | TeopeTcku JeH _



[Brujanuemo na spckama nomery mapxkemunzom u npodas;coama
ép3 denosnama epuxacrocm|

1.2 Pa3Boj Ha KOHLIENTH HA MapKeTHHI, POJax0a M MapKeTHHI-NIPOAAaK0eHN

OJHOCH

Bo 0BOj nmenm on TpynmoT, € Hpe3eHTHpaH pa3BOjOT HA KOHIIETITH HA MApKETUHT H
npogax0a, COOABETHO, CO IEJI Jla C€ W3rpagd IMOo33aauHa 3a pa3dupame Ha OJHOCOT
MapKeTHUHr-nipofak6a. HaumHuTe Ha KOM €BOIyHpaje KOHIIETITUTE 3a MAapKETUHT U
nmpogakba MMaaT HEBEpPOjaTHO BIMjaHHWE BP3 HAUYMHOT Ha TIEAamke Ha MAapKETHHI-
MPOJAAKHUOT OJHOC M KAaKO C€ OpraHu3upa BO JICHEIIHOTO JIEJOBHO ONKpYXyBame. Ha
KpajoT, ce JUCKYTHpa U 3a KOHIIENITOT Ha MAapKETHHT-TIpoJak0a. Tpeba na ce HarmoMeHe JieKa

OBHUC KOHILCIITU HE C€ OABOCHU CIHU OO APYI'U, TYKY CC Mel'"yce6Ho IIOBpP3aHHU.

Mapxkerunr. [locron koHTHHYHpaHa ae0aTa Jajiud MapKETHHTOT Tpeba a ce cMmera
Kako MoceOHa opraHu3anucka (yHKIMja WIM IPOLEC, BKIYYYBajKU Ppa3IMYHU BUI0BU
akTUBHOCTH. Hekou ro cMeTaar MapKeTHHIOT Kako IOCceOEH EHTUTET, J10JIeKa APYrH CMeTaaT
JieKa MapKEeTUHTOT € €KJIEKTHYEeH 30Mp Ha aKTUBHOCTH, IITO TO NMPOYYyBaaT M CHpOBEIyBaatT
dyfe O pa3MUHE BEIITHHM U 6asu Ha 3Haeme.'® Cmopem Toa, mocTojaT pasnuynm
AepUHAIMM 3a Toa IITO € MapKeTHHroT. JlepuHunujata BOBeAEHa OJf CTpaHa Ha
AMEpUKaHCKOTO 3ApyXKeHHe 3a MapkeTUHT (AMA) HajuecTo ce cMeTa Kako CTaHJIap/[ ILITO ce
peduiekTupa BO aKaJleMCKH UCTpaKyBamba U 00pa30oBaHWE W MCTO TaKa MapKETHHT IpaKcaTa.
MapkeTtunr gepununujara on AMA ce pa3BuBa co TekoT Ha rogunure. [lokpaj ocHoBHaTa
nepuHUIja cO Pa3BOjOT HA MAPKETHMHIOT HU3 TOJMHUTE CE€ pa3BUBA M JepUHUIMjaTa 3a
MapkeTuHr Ha AMA. OBoj pa3Boj € BakeH OMJEJKM C€ yIITe JIEHEeC BiMjae Ha TOa Kako

MapKETHHIOT CE pa361/1pa 1 TOJIKYBA U BO ACJIOBHOTO OIIKPYXXYBalk€ U BO aKaJICMCKHOT CBCT.

[Ipen npBara nedpuruimja Ha AMA, Bo npBuTte nerieHnu Ha 20 BEK, MPBUTE YEKOPH
Ha MapKETUHT UCTpa)KyBamaTa Ha aKkaJeMCKO IoJjie Ouiie 3aMHTEpPECHPaHH 3a 3€MjOJIEJICKUTE
nazapu M MPOLECH Kajie MPOU3BOJUTE C€ MCIIOpadyBaje Ha Ma3apoT U C€ OJIYy4yBaJlo 3a
uenutel’. Bo Toa Bpeme rnaBHHOT (GOKYC € CTaBeH HA TPAHCAKIIM]jaTa UM MPOU3BOACTBOTO U

KaKO MHCTUTYHHUTE KOH BpHIAT MAapPKETHUHI JOAaA€HA BPCAHOCT HaA HpOI/ISBOJII/ITels. Nmano n

16 Ringold, D. J. & Weitz, B. (2007), The American Marketing Association Definition of Marketing: Moving
from Lagging to Leading Indicator, Journal of Public Policy & Marketing, Vol. 26, No. 2

17 Webster, F. E. Jr. (1992), The Changing Role of Marketing in the Corporation, Journal of Marketing, Vol. 56
18 vargo, S. L. & Lusch, R. F. (2004), Evolving to a New Dominant Logic for Marketing, Journal of Marketing,

Vol. 68
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peNIaTUBHO OTCYCTBO Ha MEHAIEpCKU (OKYyC, OWACjKM MApKETHHIOT CE€ CMETal Kako

Hajpasnnqu COLII/IjaJICH 1 CKOHOMCKH IMPpOHICC HAMCCTO MCHAICPCKHU ITPOLCC.

Bo 1935 roauna, mapketunrot crnopen AMA e aepuHUpaH Kako ,,U3BPIIYBamke Ha
JIETIOBHY aKTUBHOCTH ILITO 'O HACOYYBAaT MPOTOKOT HAa CTOKH U YCIYT'H OJ MPOU3BOIUTEIIUTE
KOH moTpomryBauute™. OBa jacCHO IO OTCIMKYBa TPAAUIIMOHATHOTO TJEAUIITE BO KOE
MapKeTUHTOT ce (poKycHpa IJIaBHO Ha pa3MeHa M MPUJIBIKYBame Ha HEHITaTta of €IHO JI0
Apyro MecTo, HO CO MaJ0 HarjacyBambe Ha HWHCTUTYLMOHAJIHATA W (YHKIMOHAIHATA
ctpanal®?,

MapkeTHHroT TO Hacileaun oOBOj (OKyc Ha pa3MeHa O] CKOHOMHja, Kaje
JOMHUHAHTHATa JIOTMKa C€ 3acHOBalleé Ha pa3MeHaTa Ha CTOKM IITO OOWYHO ce
npousBeayBaiie. GokycoT Oellie CTaBeH Ha MaTepUjaTHUTE PeCypCH, BrpajieHaTa BpeJHOCT U
tpa”cakuuute. Bo 1950-tute u 1960-TuTE MapKETUHIOT YECTONATU CE CMETAIlEe CaMO KaKo
IpONIIMpYBalke HA OANENOT 3a mpojaxOa. Bebcrep? ommmysa nexka rojemure u
XHEPAPXUCKU CTPYKTYpH Ousie JTOMHUHAHTHA CTPYKTypa BO TOoa BpeMe U (UpPMUTE CO3/1a]0a
OJIZIENIA 32 MApKETUHT CaMO KaKo JIOTOJHYBamka Ha HUBHUTE MpoJaxkHu (pyHKuuu. bunejku
TEMITIOTO Ha TTPOMEHA BO TOa Bpeme Oeliie modaBHO, OBaa OpraHU3AIMCKa CTPYKTypa U jaCHO
nedUHUpAHUTE 33/1a4M BepojaTHO Oea MOToIHU 3a Toa ONKpYyxKyBame. O npyra cTpaHa, Beke
Toram Oelle UCTAaKHATO JIeKa MapKETHHTOT Tpeba Ja Jajie moBeKke OJ peJOBEH MPHIOHEC 3a
KOMITIaHHjaTa, HAMECTO JIa MUCIU JeKa YCIEeXO0T c€ HOCH CO Toa IITO C€ Haora BO MHAYCTpHja
3a Pa3BOj ¥ HA TOj HAUMH BEPyBajKM BO MOCTOjHATA To3uIMja%2. Taka, ymorara u HO3MIMjaTa
Ha MapKEeTHHTOT BO KOMITaHWjaTa TOKpEHaa IWUCKyCHH M JebaTth c€ JoJeKa IOCTOeIIe
MapkeTuHrot.Bo 1960 1. Oemie HampaBeHa ImMpPOKO TmpudareHa kinacudukayja Ha
MapKeTHHT-MEIIaBHHATA, KOja C€ COCTOM OJf IIeHa, MPOU3BOJ, MECTO W MPOMOIIH]a.
[IpoMornmjaTa BKIydyBa peKJIaMupame, JTWYHa TpoAakda, pekiaMupame M IMpOMOIHja Ha
npoxaxo6a. Taa e emHa 0] OCHOBHUTE HJIEH 32 MapKeTUHT. [10/1011Ha HMaio U MPOIIHPYBamka

Ha TPAJULMOHATHUOT MO Ha 4 I1.23%4,

19 Bagozzi, R. P. (1975), Marketing as Exchange, Journal of Marketing, Vol. 39, No. 4

20 \Webster, F. E. Jr. (1992), The Changing Role of Marketing in the Corporation, Journal of Marketing, Vol. 56,
No. 4

2L Webster, F. E. Jr. (1992), The Changing Role of Marketing in the Corporation, Journal of Marketing, Vol. 56
2 |evitt, T. (1960), Marketing Myopia, Harvard Business Review, July-August

23 Waterschoot, van W. & Den Bulte, van C. (1992), The 4P Classification of Marketing Mix Revisited, Journal

of Marketing, Vol. 56
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Kora mapketunrot ce cmeta 3a mozen 4 I1, Toa 3Haun geka MapKETHHIOT Ce CMeTa 3a
grcTo omepaTuBeH. [lopanu mmpokoto npudakame Ha MoaenoT 4 I1, cé ymre Biujae Kako
MapKeTHHTOT MOJKE Jla C€ CMETa CaMO KakoO OINEpaTHBEH, OCOOEHO BO PEATHOTO JICIIOBHO
ONIKpY)XyBame. Taka, TAKTHYKOTO TIICTUIITE 32 MAPKETUHTOT € BKOPEHETO BO OBOj KOHIETIT
MaKO MapKEeTHHT Mpakcarta ce pazBusamie o1 1950-Ture, 0BOj KOHLENT ¢ yIITE € PeJIeBaHTEH

" BO IIPAKTHKATa U UCTPAKYBALCTO.

Bo TeopujaTa Ha MApKETHHTOT, IIIKOJIATa 332 PA3MUCITYBAKE 32 MAPKETUHT MCHAIMCHT
3armoyvHa J1a ce mojaBysa Bo 1950-Tute u mpoaoinKe OBEeKe o] TpreceT roauau. GoKycoT Ha
KIIMCHTUTE CTaHa [EHTPAIHO Mpallamke 32 MAPKETHHT Muciara. Kiimenture He Oea rienaHu
caMo Kako KyIlyBayd Ha paOOTH, HO W JIMYHOCTU KOM Oapaar W cakaatr HCIoJIHyBame. Kako
pe3yaTar Ha Toa, ce BHJE JieKa cuTe Tpeba Ja ce (QoKycHpaaTr Ha KIMEHTHTE, 3aTOa IITO
3aJJ0BOJIYBAmbETO HAa KIMEHTHTE € €AMHCTBEHATa IeJI Ha €IHa KOMIaHWja. MapKeTHHIOT ce
cMeTanle Kako (yHKIHMja 3a JOHeCyBame OMIyKM M pelaBame mpobnemn.?’ Teoperckara
OCHOBa Ha MAapKETUHI Ce€ TOTHHpalle Ha JPYrd JUCHUIUIMHU, TJIABHO EKOHOMHU]a,

CTATHCTHKA, MATEMATHKA, IICUXOJIOTHja ¥ COIMjaIHa mcuxonoruja®.

W noxkpaj Toa mITO NPBUYHO MAapKETHUHIOT O€llle MOBP3aH CO KOMIaHUHU U GUPMH, TO]
He Tpeba Aa Oujae OorpaHMYeH Ha OpraHu3aluu ITo padorar. MapkeTMHror o6e30emyBa
KOPHCHU TNEPCIIEKTUBU M KOHLENTH 3a CUTE OpraHu3alluM, Oujejku cekoja Tpeba Ja pa3Bue
COOJIBETHH MPOM3BO/IM 32 HUBHHUTE IPYMH 32 KOHCYMHUPAkE U €PEeKTHUBHO J1a I'M KOMYHHUHPA.
Bo texor nHa 1980-tute m 1990-TmTe, M TeopujaTa Ha MapKETHMHTOT U ¢dopmara Ha
MapKeTHHT-()yHKIMjaTa BO €/1Ha OpraHu3allyja 3aro4yHaa Jia ce pa3BuBaaTr. Bo Teopujata Ha
MapKEeTHHTOT, C€ pa3BHja MHOTY HOBM IOIJIeIM KOM He Oea 3aCHOBAHM Ha KOHUENTOT Ha 4P.
OBue ce uyMHM JAeKa c€ OJJEJIHM JIMHUM Ha HCTPaXyBambe BO MAapKETHMHI Ha BPCKH,
ylpaByBame €O KBaJHUTET, OpPUEHTAllMja Ha T[a3apoT, YIpaByBamke CO CHHUHUPOT Ha

CHa0ayBame U BPEJHYBabE, YIIPABYBAKE CO PECYPCH U MPEXKH U MAPKETUHT Ha YCIYTH.

Bo wucro Bpeme, opraHMzallMCKUTEe CTPYKTypU IIOYHaa Ja Cce€ MeHyBaaT KOH

OpraHM3aluuTe, a HapTHepcTBara mnomely QupMuTe MovyHaa na goOuBaar BakHocT. Ce

2 Webster, F. E. Jr. (2005), “Back to the Future: Integrating Marketing as Tactics, Strategy, and Organizational

Culture” in “Marketing Renaissance: Opportunities and Imperatives for Improving Marketing Thought, Practice,
and Infrastructure,” Journal of Marketing, Vol. 69, No. October

% Vargo, S. L. & Lusch, R. F. (2004), Evolving to a New Dominant Logic for Marketing, Journal of Marketing,

Vol. 638

% Webster, F. E. Jr. (1992), The Changing Role of Marketing in the Corporation, Journal of Marketing, Vol. 56
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MojaBWja HOBH BHJIOBHM HAa OpPraHU3alMCKA (OPMH KAaKO INTO C€ MApTHEPCTBA, COJY3H U
Mmpexu. [louHa na craHyBa jacHO JeKa OpraHU3aIllMUTE HE MOXKAT CaMM [ HampaBaT ce, HO
pasIMYHUTE OpraHu3aluu Tpeba Ja ja KOMOMHHpaaT cBojaTa ekcneptu3a. Bo oBOj HOB
OpTraHU3aICKH KOHTEKCT, TPAAUIIMOHATHUOT HAYHH Ha OpPraHU3Hpamhe HA MAPKETHHTOT KaKo
noceOHa yHKIH]a U TJeIakbe Ha MapKETUHT-KOHIICTITOT HA TPAJAUIIMOHAIICH HAYWH BEKE HE

MoKele 1a mpoaoybku. Hamecto Toa, u 1BaTa HaunHU Tpebdarie na OuaaT NperciuTaHH.

[Iperxoanara neununmja Ha AMA OGeme axypupana Bo 1985 ronuna co cienHoBo:
,,MapKEeTHHTOT € TIPOIIeC Ha TUTAHUPAhE M U3BPIIYBAkhEe HA KOHIENTOT, IICHUTE, TPOMOITHjaTa
U aucTpuOylujaTa Ha HAeH, 100pa M YCIyTd 3a Ja ce CO3/ajJe pa3MeHa IITO 3aJ0BOJYyBa
WHIUBUAYAIHU U opraHu3anucku uenu. Opaa nedununyja 3a 1985 roguna ja BKIydyBa
TpamunuoHanHata mapketunr 4 II, mpercraBena mopano. MuuTepeco e mro 411 Oea
BoBezicHH Beke BO 1960 ronuua u 6ea motpeOHU moBeke ox 20 romuuau ox AMA 3a na ja
u3MeHu cBojata Aepuaunuja. Bo 1980-tute, MapkeTHHT TeopHjaTa Beke Oeimie Han 4-Te
koHuenT Ha I1I1 u guckyTupaiie 3a pa3IuyHU JPYTH Mpallamka KaKo MAPKETUHT Ha BPCKH,
MpPEXXH U OPHEHTAIM]ja Ha Ta3apoT, KaKo MITO Oelle MPEeTCTaBeHO IMMOPAHO BO OBOj IMMOTCEKTOP.
3a MeHe ce YMHU JieKa 6apeM BO 0BOj MOMEHT, AepuHuijata Ha AMA Oenie Hepa3BHEHA BO

cnopez[6a CO MAapKECTHHI-UCTPA)KYyBakbaTa Ol TOAa BpEMC U U3MHUHATATA ,Z[eI_IeHI/Ija, HUCTO Taka.

Bo 1990-Ttute nmarie nBuKewe Ha pa3MUCIYBalkhE TaKa IITO HAMECTO J1a IO IiieaMe
MapKeTUHTOT Kako (DyHKIIMja, TO] ce cMeTa Kako 30Mp Ha BPEAHOCTH M MPOIECH IITO CHUTE
(yHKIME BO e/[HA OpraHM3alja ydecTBYBaaT BO CIPOBedyBameTo? . Kako pesynrar Ha OBa,
MapKETUHTOT HE TOCTOM TMOBEKe KaKo MOoceOHa yrmpaByBauka (yHKIIHja Ha KOPIIOPATHBHO
HUBO U He Tpeba /1a ce cMeTa 3a OJIFOBOPHOCT CaMO Ha €IHO ojiesieHue. MapKeTUHIOT BO

CYIITHUHA € IOBEKe on HpO6JICM CO CKOHOMCKa OHTI/IMI/I3aI_II/Ija.

Toa e xIy4Ha KOMIIOHEHTa BO CHUCTEMOT 3a BOJACTBO Ha (upmara. Ha oBoj Haumn
MapKeTHHTOT Tpeba na Ouae nen of cuTe OOBPCKM BO OpraHu3aldjaTa U eIeMEHTOT Ha
OpraHu3ampcKara KyJITypa. 3a Ja MOXe Ja ce pasriefa MapKeTHHr (QyHKIWjata |
MapKETUHT-KOHIICTITOT HAJBOP OJ] CBOMTE TPAJAUIIMOHAIHN JTWHUHU, Tpeba /1a ce mpu3Hae JeKa
MapKeTHHTOT paboTH Ha TpU pa3INYHU HUBOA, HAa HUCTHUTE HHUBOA Ha CcTpaTerujara:
KOpIHOpaTHBHA, JENOBHA €AMHHUIA W (YHKIIMOHATHO WM OINEpPaTMBHO HHUBO. YIiorara Ha

MapKeTMHTOT Ha CEeKOe€ HHMBO Ha CTpaTeruja € pazinuyHa. Ha kopmopaTMBHO HUBO,

2 Moorman, C. & Rust, R. T. (1999), The Role of Marketing, Journal of Marketing, Vol. 63, No. 4, 180-197
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MapKETUHTOT Tpeba /a ja MPOLEHU MPHUBICYHOCTA HA Ma3apoT HA Pa3jIMYHM Ta3apw, 1a ja
MIPOMOBHpA OpHEHTAIMjaTa KOH KIMEHTHTE W Jla pa3BUE OIIIT MPEAJIOor 3a BPEJHOCT Ha
KoMranujata. Ha HMBO Ha JieloBHA eUHUIIA, CTPATEIIKO € HajBaXKHO J1a CE€ OJUTYYH Kako Ja
ce HaTmpeBapyBa BO 0j0paHaTa JeJIoBHA aKTUBHOCT U pe(IeKTUBHO, HAJBAXKHUTE MAapPKETHHT
3aJauu Cce MPOLECOT Ha IUIAaHMpame Ha CErMEHTalWjaTa Ha Ma3apoT, HACOYYBAaETO Ha

ma3apoT U NO3UIIUOHUPAKLCTO BO H36paHI/ITe CCI'MCHTH.

Bo omeparuBHO HWBO, BaXHUTE 3aJauyd C€ OJHECYBAaaT HAa MApPKETHHI MHUKC H
pacriopenyBamke Ha H30paHHTE AKTHBHOCTH. MAapKETHHTOT MOXE Ja Ce BHIU OJl TpHU
pa3MuHU JUMEH3MU: MAapKeTHHTOT Kako JielioBHA (¢mino3oduja, MapKETHHIOT KakKo
cTpareruja WM JelIOBHaTa (YHKIHMja M MapKETUHTOT Kako OIEPaTHBHU aKTHBHOCTH.
Be6cTep? T MMenyBaie oBHE, COOBETHO, MAPKETUHTOT KAaKO KyITYpa, MApKETHHIOT KaKO
CTpaTeruja M MapKeTHHTOT Kako TakTmka. Axpon u Kotaep?® 360pyBaaT 3a MapKkeTMHTOT
Kako nenoBHa ¢uno3zoduja, Kako AenoBHa PyHKIHja U Kako 30up Ha BemTHHU. Ha HajBHCOKO
HUBO, BeOctep cMmera Jeka MapKeTHHTOT € KyJITypa Kako OCHOBEH 30Mp Ha BPEIHOCTH H
BEpyBama BO OJHOC HAa LEHTPAJTHOTO 3HAUCHE HA KIMEHTOT ILUTO ja BOJIM OpraHM3alIMjara.
Cnununo Ha Toa, Axpon u Kotiiep cmetaar neka ¢puino3zopujata Ha MApKETUHTOT BO CYIITHHA

€ 3a 6J'IaI‘OCOCTOj6aTa Ha KIIMCHTHUTC KaKO KpajHa eI Ha CUTC MAPKETUHI' aKTUBHOCTH.

Ha cnennoto HuBO, BebcTep®® To Tiema MapKeTHHrOT Kako CTpaTerja IITo
neduHUpa Kako KOMITaHH]jaTa ce HAaTIpeBapyBa BO 0jJ0paHaTa JIeJJOBHA aKTUBHOCT. AXpOI U
Kotnep mocouyBaar nexa MapKeTHHIOT KaKo JeJI0OBHA (DYHKIIMja €BOJyHpall A0 TOYKATa BO
KOja KOMITaHMUTE ce (OKycHpaaT caMO Ha OCHOBHUTE aKTHBHOCTH W CKIIydyBaaT
CHaOIyBame CO € Ipyro. MapkeTHHTOT ce cMeTa Kako OCHOBHA GyHKIIH]ja c€ yiTe. TperoTo
HUBO € olepaTuBHO. BeOcTep TBpAM [eka MapKETHHTOT KaKO TaKTHKa C€ OJIHeCyBa Ha
OTepaTHBHO HUBO, TaKa IITO MapKETHHIOT BO CymTHHA € 3a 4 [1, eeMeHTH Ha MapKEeTHUHT-

MHKCOT.

Axpon u Kotnep cmeraar Jieka oBa OnepaTvBHO HHUBO € 30Up Ha BELITHHH, KAaKO LITO
CC Ha MpUMEP, I'padCHEC HaA 6peH)1 " CJIIMKHU, MAPKECTUHI' KOMYHHUKAIIUH, YCIYTH Ha KIUCHTUTE,
IIPOrpaMH 3a JIOjaTHOCT U MOYKHOCT 3a pa3z0uparme Ha KIMEHTH. THe UCTO Taka CIIOMEHYBaaT

ACKa BO UHWHA CC 3Ir0JIEMYBA BAXKHOCTA 34 MPECABUAYBAHLEC HA TEXHOJOMIKUTE IPOMECHU U Ha

28 \Webster, F. E. Jr. (1992), The Changing Role of Marketing in the Corporation, Journal of Marketing, Vol. 56
2 Achrol, R. S. & Kotler, P. (1999), Marketing in the Network Economy, Journal of Marketing, Vol. 63, No. 4
30 Webster, F. E. Jr. (1992), The Changing Role of Marketing in the Corporation, Journal of Marketing, Vol. 56
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TOA KaKo Ce MEHYBaaT IMOTpeOUTEe Ha MOTPOIIYBAUYMUTE U HA Ma3apoT. Bo oxHOC HA HUBOATa Ha
CTpaTervja, OBHe TpU JUMEH3UM HAa MApKETHHI CE€ HaolraaT Ha CEKOe HUBO Ha CTpaTerujara,
HO Ba)XHOCTa Ha HUB Bapupa crnopen HuBoTo. Cemak, 0e3 orjien Ha AWMEH3HjaTa BO
npallame, MapKEeTUHIOT MOXE J1a ce chaTH KaKo HA4MH cO KOj (upmara r'u MOCTUTHYBA
CBOUTE KIIy4yHH Leiu KOj MCTakHyBa JieKa CeKOja TOYKa BO BPEMETO, €IHO OJf OBUE HHBOA

AOMHUHHPAJIIO BO UCTPAKYBALCTO U IPAKTHKATA HA IITCTA HA APYTUTC.

Bo 21 Bek, HeKOM NpeABHII0A JI€Ka MApKETUHT AWUCIUILUIMHATA K€ CE€ COOYH CO
nmpoMeHa Ha mnapagurmata. Bapro um Jlym cyrepupaar nexka HamecTo (parMeHTHpaHa
Pa3HOBHUIHOCT Ha Pa3iIMYHU YYUIUIIHU MUCIIH, MAPKETHHT JUCIUILTHHATA K€ CE pa3BUBA KOH

HOBa, AOMHWHAHTHA JOI'NKa

¢dokycupana Ha yciyrara. Tue cMeTaar Jeka MapKETHHTOT c€ OJylaliedyBa O]
pa3MeHaTa Ha MaTepHjaiHu qo0pa KOH pa3MeHa Ha HEMaTepHjalHH CPEJCTBA KaKO IITO CE
CICIHMjIM3UPAaHN KOMIICTCHIIMY, BCIITHHU ¥ 3HAacHa W Tporecu. HoBata moOMHHAHTHA
JIOTHKA Ha MapKETHHIOT CE CMETa 3a MHTETPUPAE Ha CTOKUTE CO YCIYTUTE M 00e30e1yBame
Ha moOorata OCHOBa 3a pPa3BOj Ha MapKETHHT MHUCJIA U TMPAKTUKA U MOXKHA 3aMeHa Ha
TpaAMIMOHATHATA MapagurMa (okycupasa Ha ctoku.! Axpon u Kotaep, ox apyra crpana,
BO 1999 ronuna TBpjea JeKa BO MJIHUTE MAPKETHHT aKTUBHOCTH K€ C€ KapaKTEepPU3UpaaT Co
yIpaByBamke CO Mel'y-OpraHM3aIlCKU OJJHOCH OHJIEJKH ce TIOBEKE Ce NBMKUME KOH MPEKHA

eKOHOMMja.

[Tokpaj oBa, MapKETHHIOT CTaHyBa C€ MorojemMa (QyHKIIMja Ha KOHCYATAaHTCKU yCIyTH
3a MOTPOIIYBa4M OTKOJIKY Ha MpojaxOu Ha cToku W yciyru. [lopagu oBHe MpUUMHU THE
OTKpHUIe JeKka TpOMeHa Ha MapajurMara Ha MapKeTHHTOT ke Omie 3a ckopo.®? Mcro Taka
CpuBacraBa, lllepanu m ®dau ncrakHaa JeKa MApKETHHTOT MOXE Ja Oapa IMpoMeHa Ha
napagurmara, Taka ITO MapKeTHHTOT BO WJHHMHA OM C€ CMeTal KaKo el OJf OCHOBHHUTE
nenoBHM mporec.>® McTo Taka, ynmpaBHO, MapKeTHHT IIpaKcaTa ceé CMEHH O]l MAacOBEH
MapKeTHMHT BO MAapKETHHT Oa3upaH Ha 3Haewme M HCKycTBO. CeTo OBa MOKaXyBa JeKa

MapKEeTHHT-IUCITUIIINHATA CE OJIBUBaja HU3 PAIMKATHU TIPOMEHU OUJIE]KH CBETOT OKOJIY Hac

3vargo, S. L. & Lusch, R. F. (2004), Evolving to a New Dominant Logic for Marketing, Journal of Marketing,
Vol. 68

32 Achrol, R. S. & Kotler, P. (1999), Marketing in the Network Economy, Journal of Marketing, Vol. 63, No. 4
3 Srivastava, R. K.; Shervani, T. A. & Fahey, L. (1999), Marketing, business processes, and shareholder value:
An organizationally Embedded View of Marketing Activities and the Discipline of Marketing, Journal of

Marketing, Vol. 63
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OCTOjaHO ce MeHyBa. OBa MOX€ BO OJpPEACH MOMEHT Ja JOBEIE A0 IpOMEHa Ha
napagurmara, Ho 06apeM BO TEKOBHOTO HcTpaxyBame BO 2010 roamna, oBa mpamame 3a

CBCHTYAJIHa IIPpOMCHA Ha Iapagurmara IMOBEKe HE ce riaeaga onq MHOijaCHa TOYKa.

Cenak, MOXe J1a ce Kaxe Jieka Tpeba J1a ce MpoIMpaT KOHIENTYaTHUTE OCHOBH
Ha MapKETUHTOT. MapKeTHHI IUCIHMIUIMHATA C€ CMeTa Jieka MMa KOPUCT aKo Ce
KOMOWHUpaaT €KOHOMH]ja, TMOJUTUYKH HAayKH W OPraHU3ALUCKO OIHECYBame, KaKO H
COOJIBETHH paMKH OJ JApPYrd JUCHMIUIMHM, Kako IIpaBHAa aHalM3a, COIMOJIOTH]a,
AHTPOTIOJNIOTHja W colMjasiHa Ticuxoyoruja. OBa ke To moao0pu pa3oupameTo Ha HOBUTE
IIEHTPAJIHU TPOIIECH 32 MAPKETHHT, KAKO IITO CE€ MPErOBOPH, KOOPIMHAIIM]ja U COpabOTKa,
KO TH JIe(UHAPAaT MapKeTHHT-oqHocHTe.

[Tokpaj KOHIENTYaTHOTO MPOIIUPYBakE, My0IMKaTa Ha MaPKETUHT-UCTPaKyBaUH
M MapKeTHHT HUCTpaxKyBama Tpeda Ja ce MPOMUPH M HAABOP OJ NpPaKTHUYAPHUTE 3a
MapKeTHUHT 70 OWM3HHC MPaKTUYapud BO IICJIMHA, TaKa IITO HUBHUTE MPHJIOHECH OU
BIIMjaesie U Bp3 OM3HHUCOT OKouy opranuzanujata. .Bo 2004 roauna, nedununmjara 3a
MapkeTuHr Ha AMA Oemie cMmeHera BO: ,,MapKeTHHTOT € OpraHu3anucka (QpyHKIHja U
30up Ha MPOIIECH 32 CO3/laBambe, KOMYHHUKAIMja U UCTIOpaKa Ha BPETHOCT HA KIIMEHTUTE U
3a yIpaByBamke€ Ha OJHOCHTE CO KJIMEHTUTE W HAYMHH KOM UM C€ OJf KOPHCT Ha
opraHuzainyjara ¥ HEJ3MHUTE 3acerHatu cTpaHu. OBaa JepuHMIIMjAa ja CTUMYIHpa
JUCKycHjaTa BO MHOTY HAIlUCH CO CIIPOTUBCTaBeHHU cTaBoBU. OBaa aebaTa ru BKIYYH Ha
pUMep CleHUTe TeMH. JeduHHIjaTa ce cMeTale Ieka BKIydyBa caMO MapKETHHT BO

paMKuTe Ha UHIUBUyalHa OpraHu3alyja.

Hcro taka, nedunnimjata He Oenexerie HaIBOp O KOHKypeHnujaTa. Mcro Taka,
MIOCTOM CTpaB JieKa oBaa JeduHHIIM]a Ke Mpeau3BUKa HaMalyBamke Ha MOXHOCTUTE 3a
UCTpaxXyBame, OMJIejku 00EMOT Ha MAapKETHHTOT € HEJOOLIEHET, LITO € jaCHO Kora ce
pasmuciyBa 3a uaeute Ha BeOcTtep mpe3eHTHpaHM MOpaHO BO OBOj motcekTop. ITokpaj
TOAa, BPEIHOCTA Ha KIMEHTOT He Oelle MmoaurHara Kako mMTo Oelmle BO HEOAaMHEIIHOTO
HCTpaXXKyBamke M OJIHOCHUTE CO KJIMEHTUTE He Oea TpeTupaHu kako mrto Tpebda. [lokpaj
CHTE OBHUE, UMallle TBPJCHha BO KOM CE€ BEJM JIeKa MApKETHHIOT He Tpeba J1a ce cMeTa 3a

€IMHCTBEHa opranuszaiycka ¢ynkuuja. Op apyra cTpaHa, ce TBPAU J€Ka MapKETUHTOT

34 Webster, F. E. Jr. (1992), The Changing Role of Marketing in the Corporation, Journal of Marketing, Vol. 56
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c¢ ymre Tpeba J1a MOCTOM Kako MoceOHa (yHKIHMja, MOBP3YBajKH T'O KIMEHTOT CO

IIPOU3BOOT, HCIIOpaKa Ha YCIYrd ¥ (pUHAHCUCKA OJJTOBOPHOCT.

[Topanu mojaBa Ha pacrpasa no aedurunmjara 3a 2004 ronuna, AMA onnydn ga
ro Ipeypeau MpoLecoT Ha AepuHUpame Ha MapkeTHHroT. HajHoBarta nedunHHMIMja Ha
AMA BO MapkeTuHIoT €. ,, Mapxemuneom e akxmueHocm, 30Up HA UHCMUMYYUU U
npoyecu 3a co30asarve, KOMYHUKayuja, 00Cmagysarse u pazmeHa Ha NoHyou Kou umaam
8pedHOCm 3a Kynysauu, KAueHmu, napmuepu u onwmecmeomo . MapKkeTUHIOT Beke He
ce TJiesia Kako Ha rmoceOHa QyHKIHja, TYKy Kako Ha 00pa3oBeH mporiec. Kako mro Moxe
na ce Buau, AMA mocTeneHo 3emMa MouMpoKa MepernekTUBa 32 MApKETUHTOT MapKETUHT-
MIPOMEHUTE 3a€THO CO MMPOMEHUTE BO )KMBOTHATA CpeJHA U jaCeH pa3BOj Ce€ OJBUBAAT BO

TeopHjaTa Ha MAPKETHHIOT.

3a nenuTe HA OBOj TPYH, OUAC]KH MOJOT (DOKYC € Ha MapKETUHT-TIPOJAKHUOT OJTHOC
U epeKTOT INTO IO MMa Bp3 JACIOBHHUTE MEePPOPMAHCH, M MAPKETUHTOT M JCIIOBHHUTE
nepdopmancu Tpeda 1a OMaaT BKIYYeHU BO AePUHUPAHETO HA MAPKETUHTOT. 3a J]a MOXeE /1a
ce BHJIM Ha OCHOBHO HMBO Pa3JIMKUTE MOMery MapKeTUHIOT M Mpojaxbara, UCIIUTYBAHETO
Tpeba /1a 3armoyHe OJ OTNepaTHBHO HHUBO, HO Ja C€ MPOJMOJIKH Ha CTPATEIIKO HHUBO 3a Jia Ce
BKJIy4dar JejoBHUTE nepdopmancu. Taka, 3a LenUTe HA OBOj TPYA, TM KOMOMHHpAM HJIEUTE
Ha AMO6Iep 3a MapKETHHIOT KaKo JOCTUTHYBak-e Ha KIydHuTe nenu u Axpon u Koraep® 3a
OTepaTHBHU MApKETUHI AaKTUBHOCTH, Taka IITO MAapKeTHMHrOT ce AeQUHUpa KaKo IITO
crenyBa: ,,MapKeTHHT BO ONepaTHBHA HUBO € 30Mp Ha aKTUBHOCTH IITO €[HA OpraHM3alldja
TH TIPaBU 3a Jla UM CIY>KU Ha cBouTe KireHTH. OBUE BKIIydyBaaT 0apeM rpajiehe Ha OpeHI0T
¥ UMHUIIOT, MApKETUHT KOMYHHKAIIMHU, IPOTPAMH 32 JIOjATHOCT W MPEIBUIYBAKE HA Pa3BOjOT
Ha MOTpedHTe Ha MOTPOIITYBAYUTE, IPOMEHUTE Ha Ma3apoT M TEXHOJIOIKUOT pa3Boj. Ha HUBO
Ha KOMITaHWja, MAapKETUHTOT MMa 3a LeJN Ja MOCTUTHE MPEIHOCT Ha KIMEHTHTE W Ha TOj

Ha4yuH, TpoGUTaOUITHO ETOBHO pabOTEeHE KAaKoO CBOja, KIydHa 1ei.”

[Iponax0ba. VcrtpaxyBame Ha mpojax0a € OCHOBHa TUCIMIUIMHA BO oOjacTta Ha
aKa/leMCKHOT MapkeTHHT. COOIBETHO, ce Tiefa JieKa NCTPaKyBambETO BO YIIPABYBAETO CO
npopaxbara Tpeba Aa pe3yaTHpa L0 BUTAJIEH NPUIOHEC KOH MAapKEeTHHI MHCIaTa u
npaktukara Kotiep cmera jieka jyfeTo cMeraaTr Jeka MapKeTHHIOT BKIIyyyBa MpoAaxkoa,

BIIMjaHue U yoemyBame. McTo Taka, HCTpaKyBauyuTe O] MpoJax0a, HajuecTo, TH 00jaByBaar

% Achrol, R. S. & Kotler, P. (1999), Marketing in the Network Economy, Journal of Marketing, Vol. 63, No. 4
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CBOWTE HA0JIM BO MAapKETUHT-CIIMCAaHU]a, OM/IeJKH THE NMAaT cCaMO HEKOJIKY CIIUCAaHU]ja KOH ce
(oxycupaaT r1aBHO Ha MpoAaXdaTa, a UCTO Taka M HA TOj HAYMH, MPOJAXKOUTE ce CMeTaar 3a
1oJjpadje BO MapKETHHTOT . TpaiuIIMOHAIHO, HCTPAXKYBAMETO 3a Mpojaxkda ce cMeTalle JeKa

ce Gokycupa Ha UHAMBHUAyaJIHATA AUOJA Ha MIPOJaBau-KyIyBay.

HcrpaxkyBame Ha mpojaxda nMa akajaeMcKu kopeHu Bo 1960-tute. 3amouHa na ce
3m00MBa CO TIOrOJIeMa BAaXKHOCT W €€ HIMPU MOOP30 BO aKaJIEeMCKOTO OIIITECTBO KOra
UCTpaXXyBauuTe 3a Mmpojaaxda ja moOuja cBojaTa MpBa CHENHjaIM3MpaHa MyOJIMKAIWja,
BECHMK Ha JHWYHAa Mponax0da ¥ ympaByBame co mnpojmaxbdbara Bo 1980 romuHa.
HctpaxyBamara oJ mpojakx0a, HCTO Taka, CMeTaaT JieKka mpojaxkbara ¢ moceOHa
opranuzanyja. Bo MOMEHTOT, ce TBpIM JeKa Npojax0aTa Kako O0JIACT 3a HCTPaKyBarbe
OMajHa 3aJ JPYruTe OOJIACTH KIYYHH 32 YCIIEXOT BO MAapKETHUHTOT. TemKOTHHTE BO
MPHUCTANIOT JI0 TOJATOIM M TepIeniyjaTa Jeka HEeKOM HE ja Iiegaar mnpojaxbdara Kako
WHTETPaJIHA 32 MAapKETUHIOT, CE MPETCTABCHU KaKO MOTCHIIMjaIHU MPUYUHH 32 OBO]j Pa3Boj.
Cenak, UCTpaXyBambeTO 3a Mpojaax0a ce MOTIHpa MHOTY BO MOJCIUTE M MPETIOCTABKUTE
IITO CE€ HANpaBEeHH BO M3MUHATUTE JCHIEHUHM M KOM MOKeOu ke Tpeba 1ma ce peBHIUpaaT

Ounejku Oapamara Ha 1a3apoT ce pa3BUBaarT.

Bo 21 Bek, ucTtpaxyBameTo 3a Mpojax0da ce pa3BuMBa M BO akKaJeMCKa U BO
npodecroHanHa cTpaHa. Bo TekoT Ha JBaeceT U MPBHOT BEK, UMa Op3U MPOMEHU BO HAUUHOT
Ha Koj npojax0ara e u3BpIleHa U ynpaByBaHa. [[puunHuTe 32 BakBaTa MpOMeHa BKIy4yBaaT
OapeM MpOMEHUTE BO MelyHapoJHaTa KOHKypeHLMja Bo EBpona, Ounejku mpakTUYHO Beke
HEMa TPaHMIIM U ce MOoBeKe riiodanu3upaHara CBeTCKa eKOHOMHja, KaKO U €KOHOMCKHOT T1aJ]
IITO C€ COOUyBa yIITe of] BTopara rnosioBuHa Ha 2008 roauna. Jlenec € moTpeObHO U MOT0IeMO
HCTpaXXyBamhe KaKo COBpEMeHaTa Mpojiak0a ce cMeTa JieKa € BKIIyueHa BO MHOTY CIIOKEHHU

COLII/IjaJ'IHI/I MPCKHU U UCTPAKYBALETO IMOJICKA CC pa3BHBa BO Taa HACOKaA.

Bo nocnenHuTe HEKONKY JELIEHMH TpojaaxOata ce NMPOMEHH BO MPHUPOJATa, O
TaKTUYKA (OKYCUpPaH CHelHjalu3upaH MapKeTHHI BO CTparemika (yHKIMja IITO CO3/aBa
BPEIHOCT M BO MHAYCTPUCKHTE TMa3apd M Ha Jpyrd Mmecta. HHTpa-opraHuszaiyckuTe
npobJeMH, UCTO TaKa, Ceé CMETaaT Kako HOBa M Ba)kKHA TeMa 3a UCTpakyBame Ha Mpojaxoa
Koja Oapa morojemo BHMMaHue. OBa MoXe Ja OuJe 3aToa IITO NMPAKTUKUTE Ha Mpojaaxoa
OOMYHO ce cMeTaaT 3a UHTErpaTUBHHU 10 MPUPOJa Ha HAYMH Ha KOj THE MOBP3yBaaT pa3InyHU

BHATPENTHU OJeNH. [ IeAUITeTO HA aKaJeMHUIIUTE € JeKa MEHallepUTe HE yCIeBaar ja ja
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MPEMo3HaaT BaXHOCTA HA MHTPA-OPraHU3alMCKUTE IPOOJIEMU M Ha OBOj HAYMH BEPOjaTHO €
JeKa Tmpojaxkbara NpoAODKyBa Ja pabOTH BO CHUJIOC, OMJICJKH IENIWTE Ha KyJITypara u
nepdopMaHcHTe HE MOTTUKHYBAaaT HAa BHAaTpemHa copaboTka. OBa ykaKyBa Ha Ba)KHOCTA Ha

TeMaTa Ha OBOj TPYJ MCTO TaKa.

M mokpaj Toa MmITO ce 3rojieMH KOJMYMHATA Ha IMyOJUKAllMyd BO Npojax0a, ce YUHU
JIeKa HE TIOCTOM jacHa KOHIETITyaJIn3alldja Ha KOHIENTOT Ha Mpojaxoa, OUIEJKU MOBEKETO
oIl oBME TyOnuMKamuu ce (GOKycHpaaT Ha HEKOj TECEH acleKT Ha mpoaaxkoOara. OBa ce
pediiekTHpa W NpU pasriieayBambe Ha aepuHMIMHTE 3a TpomaxOa. Ha momero Ha
MapKETUHTOT, TOCTOM CUJIHA JieharTa 3a Toa IITO € MAPKETHHIOT BO CyIITHHA. Bo cTpaHaTa Ha

pojax0a, 0BOj BU IUCKYCUH € OTCYTEH.

Ce uuHM jaeka jgebarara 3a Toa INTO € MApKETUHIOT HE CE IIMPH BO Mpojaxoda.
JlexxypcTBOTO Ha OfJielieHHjaTa 3a Mmpojaxkba e camo 3a mpojaxoa, 3a Gu3uvKa aKTUBHOCT
Koja ce (okycupa Ha yOemyBame Ha JyreTo aa kymyBaar. Crmopen Kotmep ,,mpomaBauunte
MOJKaT Jia TO UCTPaXkaT KIMEHTOT MpeJ MoceTaTa, la OJroBopaT Ha Ipailamka 3a BpeMe Ha
rmoceraTta W Jia 3amuimar BakHu (aktu mo mocerara. [IpogaBaunte MOXar Jia TM TOBparat
nH(pOpMaIUUTE 3a MPOU3BOHU, KAKO IITO CE€ TEXHOJIONIKM OWITEHH, HH(OpMAIIUU 3a 1EHH,
HCTOpH]ja 3a KyIyBamkbe KIMCHTH, IPETIOYNTAHN YCIOBH 3 IUIaKamke U APYTH MOIATOIH 3a J1a

ja ojecHaT HUBHaTa pabota. 1, koHeuHo, THe ja mpaBat npogaxoara.

.HCBI/ITse TBpI[I/I JICKa npona)KHaTa €ANHNIIA U aKTUBHOCTH CE€ HOTGHIII/IpaHI/I HOBCI’(G oI
MapKeTHUHTOT BO KOMIAHUHUTE OWJEjKM MApKETHHIOT € IMOCJI0XeHa MojaBa. Toj moTeHupa
JieKa TOCTOM jacHa pasluka Momery mpojaxbata u MapkeTHHToT. [ledbuHunujata 3a
nponaxk6a Ha JIeBUT mypw ce cMeraimie Kako KjacH4Ha. 10j Benu JeKa ,,Ipojaxdara e
MPEOKyMUpaHa co ToTpedara Ha MPOJAABAYOT Ja IO MPETBOPH HETOBHOT MPOU3BOJ BO
rotoBo*. Of Apyra cTpaHa, TOj riea Ha MapKETUHTOT Kako ,,33J0BOJyBalke Ha MOTPeOUTE
Ha KJIUEHTOT CO MOMOII Ha MPOW3BOAOT M IETHOT KIAcTep Ha padOTH MOBP3aHU CO
CO3/1aBame, UCIOpaka M, KOHEeUHo, ro norpomu. “Cenak, Yemnenc cMmera Jeka 3aroa IITO
BOXHOCTA Ha TpojaxdaTa 3a TeHEpHpame MapUYHN TEKOBH € HECTOpHA, Taa Cemak ja

,Z[C(I)I/IHI/Ipa CYILITUHATA U ' IIPErjicAyBa MApKCTHHT -TIPOTPAMHUTC HA IMOBEKETO KOMITAaHUH.

36 |_evitt, T. (1960), Marketing Myopia, Harvard Business Review, July-August 1960, 45-56.
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AMA, xou AcPUHHUIMH 32 MApPKETHHTOT Oea MPE3CHTHpaHU TOpaHo, ja JAePuHUpa
npojgakbata Ha CIEAHWOB HA4YWH: ,,bMIIO Koja o OpOjHM AaKTHBHOCTH [M33ajHHpPAHU 3a
MIPOMOBHPAkE Ha KYIyBambe Ha KJIMCHT Ha MPOU3BOJ WIIK yCiryra™ . 3a eJITe Ha OBOj TPYI,
CMeTaM JieKa € KOPHCHO Ja ce KOMOMHHUpA oBaa JeUHMIIM]A CO KIacuyHaTa AehUHUIIA]a Ha
JIeBUT 3a KOHBEPTUPAKHE HA IPOU3BO]] BO TOTOBMHA HA CJICIHUOB HAYWH: ,,AKTUBHOCTUTE HA
npojgakba BKIy4yBaaT aKTHBHOCTH JU3ajHMPAHH 3a IPOMOBUpAkE HA KyIyBame Ha
MIPOU3BOJI WIIM YCIIyTa CO el 1a Ce TeHepupa MO3UTUBEH MPOTOK Ha TIapy 3a OpraHu3aiujata
“. OBaa ngeduHUIIMja CE€ KOPUCTH BO OBO] TPYH OHICJKM MOXKE Ja CE€ CIOpEeau CO

neduHUIM]aTa 32 MApPKETHHTOT, (DOKYCHPAjKH C€ Ha OTICPATUBHOTO HUBO M HA PE3yJTATUTE

0]l PabOTEHETO.

Kako 3akmy4ok, Tpeba na ce 3abenexar YeTUpU BaKHU TEMH, O]l IPE3EHTUPABE Ha
KOHIICTITH 32 MapKEeTUHT M Ipojaax0a morope, OMIejKu THE BIIMjaaT HA OJHOCOT MapKETHHT-
nponaxo6a. [IpBo, MmapkeTHHroT Oerie Ha 1Mo4eTokot, Bo 1950-tute u 1960-TuTe TOMMHU, CE
CMeTallle JIeKa Ce pa3BHBa KaKO €IHOCTaBHO MPOIIMPYBamE Ha OJJICTUTE 3a mpojaxkba Ha

bupmuTe.

[TomoniHa, oBME 1BE ce cMeTaa Kako MoceOHM (YHKIMHM Ha yrpaByBame. JleHec,
MapKeTHHTOT YeCTO CE€ CMeTa Kako OJrOBOPHOCT Ha JApyrute (QYHKIMH, KaKO W Ha
MapKeTHUHTOT, Kora mpojaxbara c¢ yITe ce cMeTa 3a cBoja (yHKIMja 3a YIpaByBambe.
BTtopo, 1 MapKkeTHHTOT U npoiax0daTa MPBUYHO ce€ CMETalle 32 TAKTUYKU TEMH, HO C€ Pa3BUIIe
CO TIOBEKE CTpaTeIIKO 3Haueme. Tpero, 6apeM BO aKaJeMCKHOT CBET, UCTPAKyBAamETO Ha
npojakba ce cMeTa Kako JeN O] MApKETHHT JUCIUIUIMHATA, CE YIIITE TO Oapa CBOETO MECTO.
YeTBpTO, 1 MAPKETUHTOT U Mpoaaxdara Tpeba J1a MpHUI0HECAT 3a JICTOBHUTE MephopMaHCH

Ha €aHa OopT aHH3aqua.

Mapxketunr-nposax6a. MefrycekTopcka MHTErpaiuja u OJHOCH C€ TUCKYTHpPaaT BO
JuTepaTypaTa co pa3iaudHA TepMUHU. Ce YMHM Ji€Ka HEI0CTacyBa KOHCEH3YC 3a TOa Kako
OJIZIEJIOT 32 MapKeTHMHI OM MOXKeJ YCHEIIHO Ja Ce WHTerpupa co Apyrure oanenu. JaceH
MoKazares 3a Toa € (PaKToT JeKa KOHIIETITOT ,,MHTerpamuja‘ Moxe Ja 3HauM pa3aIudyHu padoTH

BO 3aBHCHOCT O MMUCATCIIOT.

Enen Tex Bo nuTeparypata ja Tiiefa MHTErpalyjaTa Kako MHTETPATUBEH IPOIEC BO

KOj aKTHBHOCTHUTE 3a 3ajaKHyBame Ha MelyCeKTOpCKaTa KOMYHHKaluja ce HeonxogHu. Ce

Jasun CapBanocku | TeopeTcku JeH



[Brujanuemo na spckama nomery mapxkemunzom u npodas;coama
ép3 denosnama epuxacrocm|

cyrepupa jJeka MeHalep 3a MapKeTHHT, KOj T'0 YCBOjyBa OBa TJIeIUIITe, OU cakall akTUBHOCTH
CO MpaBO Ha 3roJIEMyBamke€ HAa KOMYHMKAI[MUTE, HAa MpPUMEp, OpraHu3Upame IOBEKe
COCTAaHOIIM M 3rojieMyBalkh€ Ha NHCMEHa JOoKyMeHTauuja. Bo cymrtuna, MeHayep 3a
MapKeTHHT Ou ce (PoKycupan Ha CTPYKTyHpame Ha BpCKaTa Ha OJJENOT 3a MapKETHHI CO

JPYTHTE OIEIN NpeKy MoA06pyBamke Ha qudy3ujaTta Ha MHOOPMAIIMKTE 3a TA3apoT.>’

Brop mornen, wHTerpammjara momMery oJyielieHHjaTa ja Tiena Kako MpoIec Ha
copaboTKa, Kajie BpckaTa ¢ (OKycHpaHa Ha ,, THMOBH® U ,,criofienyBame Ha pecypcu™.®® Ce
mpeuiara Jieka yIpaByBameTO CO MAapKETHHTOT CO OBOj KOJaOOpaTHBEH IIOTJE] Ha
UHTErpalyjaTa ke ce oKycHpa Ha BOCIIOCTaBYBAmkhE KOJICKTHBHA I1€J1, B3AEMHO IMOYUTYBAHE
¥ TUMCKa pabora moMery ojjeiieHujata. Taka, OBOj CTaB € BO CYIITHHA 3a OJHOCUTE H
rpasieleTo ecKkpur Jne Koprmyc. CTaBOBHTE Ha YIpaByBamke KOH IOJOOpPYBAamETO Ha
KOOp/AMHAIMjaTa ToMely MapKeTHMHTOT M Mpojaxdara ce KIYyYHH 3a NoJo0pyBame Ha

copaboTkara nomMery JBajuarta.

['maBHOTO Tpaniame BO MHTErpalyjara co MAPKETHHIOT M JPYTUTE OICIU € Jaju
WHTETPATTHUOT TIperjie]l Ha MPOIECOT WU MOTIEA0T Ha MPOIECOT Ha COpadOTKa WM U JIBETE
JIOBEyBaaT /10 MOBUCOKKA HUBOA Ha JICJIOBHU MeppopMaHcH. Bo eMnmupucKko ncTpaxyBame ce
MOKaka JeKa copaboTKaTa MMa 3HA4yajHU, MO3UTHBHU BPCKM CO Pa3IU4YHU Bapujabiu Ha
MCXOJO0T Ha YCHENIHOCT, KaJie IITO, KaKO MITO € OTKPHEHO, HEMa OJTHOCH CO MHTErpaTUBEH
npouec u nepdopmancu. Mcro Taka, He ce MPOHAjACHH HUKAKBH BPCKU CO copaboTKaTta u
MHTErpaTHBHHUOT TIporec Bo m3Bendara.®® Taka, kommanuuTe Tpeba 1a GapaaT copaboTKa 3a
pasnuka ox wHTerpanujata. KoHmenTor Ha copaboTKa ce KOPHCTH M BO OBOj TPYA TpHU
neduHUpame HAa OJHOCOT MAapKETUHT-TIpoJaxk0a, Ounejku pesyiaraTute of rnephopmMaHCUTE

Ha TOj OIHOC CC O CYHITUHCKO 3HAYCHC.

Hcro Taka, MapKeTHMHI-TIPOAAKHUOT OJHOC €€ IUCKYTHpa BO JUTEparypara co
pa3nuyHu TepMHUHU. VHTerpamMja Ha masapyucka mnpojax0a, copaboTka CO MapKETHHI-

nponaxxk6a u wmHTEepdejc MapKETUHT-TIPoJIakOa YeCTO C€ KOPHCTAT 3a O3HauyBame Ha

37 Kahn, K. B. & Mentzer, J. (1998), Marketing’s Integration with Other Departments, Journal of Business
Research, Vol. 42

% Lawrence, P. R. & Lorsch, J. W. (1973), Organization and Environment, Managing Differentiation and
Integration, Homewood, IL

39 Kahn, K. B. & Mentzer, J. (1998), Marketing’s Integration with Other Departments, Journal of Business

Research, Vol. 42
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penatuBHO mcTa pabora. Lawrence u Lorsch,*® mnpsuuno ja nepunupaa unterpammjata
nomMery pa3jIMyHUTE OPTaHU3ALMOHN €IMHUIM KaKo ,,KBAIUTET HA cOcTOjOaTa Ha copaboTKa
IITO MOCTOM Mely OJJIeNieHUjaTa ojf KOM ce 06apa Ja IOCTUTHAT €JMHCTBO BO HAMOPHUTE
criopen Gapamara Ha KMBOTHaTa cpemuHa“. Cemak, The 3abenexaa Jeka KOHIIENTOT

,2AHTETpanuja‘“ e HejaceH.

[Topanu nBOCMHUCIEHOCTa Ha MOUMMOT MHTErpamuja, XamOypr, Jencen u Kpoxmep
3aBpIja co ynorpeda Ha TEPMHUHOT ,,KBAIUTETOT HA COpadOTKaTa MOMEr'y MapKEeTHHTOT U
npojgakbara“, OMACjKM CMeTaaTr JieKa ja ONUIIyBa COCTOj0ara Ha MEryCEeKTOPCKHUOT OIHOC
HaMmecTo npoiecot. Tue ro geduHupaaT KBaIUTETOT HA cCOpabOTKaTa MOMEl'y MapKETHHTOT U
npogaxoara Kako ,,CTENeHOT JI0 KOj TIOCTOM COCTOj0a Ha copaboTKa OMel'y MapKETHHIOT H
nponax0ara Koja ce KapaKTepH3Hpa cO eIMHCTBO Ha Hamop m xapmoHumja“.*! Tpeba ma ce
HAIlOMEHE U JIeKa OJIHOCOT MapKETHHT-TIPOJak0a ce pa3BUBa M CE MEHYBa BO KOMIIAaHUHTE CO
TeKkoT Ha BpemeTo*?. OTTyKka, OJ OBa MOXe Ja ce H3Blede NeMHHUIM]a 3a OJHOCOT
MapKETUHT-TIPOIaXk0a Kako IITO CIEAU: ,,0HOCOT MapKETHUHT-NIPOoAaxda € cocTojoa Ha

copaboTKa MmoMery MapKeTHHIOT M Mpojaxdara IITO Ce pa3BUBa M CE MEHYBa CO TEK Ha

Bpeme**®. Cekako, 0Baa cocToj6a MOKe 1a OHIe MM XapMOHUYHA UM 06e3IHueHa.

HakpaTko, ce 4yMHM JeKka Kora OJHOCOT MapKEeTHHI-IIpojak0a € OpraHu3upaH Kako
KOJIaOOpaTUBEH, a HE MHTErpaTUBEH Ipolec, epekTuTe Bp3 JeNOoBHUTE mepdopMaHCU ce
no3utuBHU. Cemnak, MapKeTMHIOT W Mpojaxbara ce OpraHu3upaar J0ocTa IMOMHAKY BO
KOMIITAHUUTE, HO MApKETUHI-aKTUBHOCTU C€ IOBEKE €€ CMeTaaT Kako OATOBOPHOCT Ha
JIPYTUTE OTKOJIKY Ha MapKeTHMHIOT mepcoHain. McTo Taka, 1 MapKeTHHIOT U Ipoaaxkbara ja
3rojieMyja HHMBHATa CTpaTerMCKa Ba)KHOCT, IITO MOJXKELIE Ja BiMjae Bp3 3rojieMeHaTa
BaXHOCT Ha OJHOCOT Mery HUB. Ha cTpaTeniko HUBO, U MAapKETHHIOT M MpoAaxkdara Tpeda aa

npuagoHecarT 3a ACJIOBHUTC Hep(l)OpMaHCI/I Ha opraHmaquaTa.

40 Lawrence, P. R. & Lorsch, J. W. (1973), Organization and Environment, Managing Differentiation and
Integration, Homewood, IL

41 Homburg, C.; Jensen, O. & Krohmer, H. (2008), Configurations of Marketing and Sales: A Taxonomy,
Journal of Marketing, VVol. 72, No. March

42 Biemans, W. G.; Makovec, M. & Malshe, A. (2010), Marketing-sales interface configuration in B2B firms,
Industrial Marketing Management, Vol. 39, No. 2

43 Homburg, C.; Jensen, O. & Krohmer, H. (2008), Configurations of Marketing and Sales: A Taxonomy,

Journal of Marketing, Vol. 72, No. March
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1.3. KoHuenrtyajJu3anuja Ha MApKeTHHI-TIPOJAKHUTE OHOCH

OaHOCOT MapKEeTHHT-TIpoJak0ba € 3HavaeH, OWJICJKU YCHEIIHUTE HCXOIU OJ OBOj
OJTHOC MOXAaT Ja OujaTr o rojieMa KOPUCT 3a KOMITaHHjaTa. Y CICITHUOT OJHOC CE CMeTa
JIeKa BOJU KOH JOJTOPOYHO OPHEHTHUpAmEe BO OJHOC Ha CTparervjara, OJUIYKUTE Ha
3a¢HUYKA THM W BO PAMKHTE HA XHUEPAPXUCKOTO HUBO M (DYHKIIMOHAIHUTE TUMOBH M
yCIICIIHATa KOMYHHUKallja, Taka IITO M JBara THUMa ce MH()OpPMUPAaHU 3a PEICBAaHTHUTE
nmpamama. McTo Taka, MOCTOM W MHCICHE JeKa MAapKeTHHIOT W Ipojaxbara Tpeba aa
paboTaT 3aeIHO, Taka IMTO K& MOXKAT 3ae¢AHUYKH Ja GOopMHUpaaT MEXaHHU3aM 3a CIIPCUyBahE
Ha KIMCHTHTEC KOW WHUIMpPAaT TAaKTUKA Ha BIHMjaHHE Bp3 CHAOJyBadyoT Kora OapaaT Ha
npuMep MOHUCKH IeHH. OJHOCOT MapKeTHUHT-MpoJaxk0a, UCTO Taka, MMa e(eKT Bp3
ie7IOBHUTE TIepHOPMAHCH, KOU MOKAT Ja OUJAT MO3UTHBHH, HEyTPAIHH WM HeraTHBHH.
Hcro Taka, (hokycoT Ha KIMEHTOT BO Hajaiaboka ¢opma MOXE Ja C€ MOCTHTHE MPEKy
uTaboka MHTETpalyja Koja BKIydyBa M MapKeTHHT W mpopaxoba. [loroa, dokycor e Bo
pa3bupameTo Ha MOTpeOuTe Ha KIUEHTHTE 3a CUTE AaKTHBHOCTU. Taka, MapKeTHHT-

MMpOAAKKHUOT OAHOC MOKE Ja HMa MHOTY ITO3UTUBHU e(l)eKTI/I BO KOMHaHI/IjaTa, HO CCKaKoO, OBa

3aBHCH O JUMCH3HUUTEC HA OBOj OJHOC U OJ] KOHTCKCTOT.

OnaHOCOT MapKETUHT-TIPOIaXx0a € 4eCTO OINMUILAH KaKo MpOoOJIeMaTHYeH U JAIeKy O
xapmonnuen.” TTocToM HETOCTaTOK Ha KOXe3Hja, MTO JoBeayBa a0 KoHdmukTh. Hema
JOBOJHO JoBepOa Mery JyfeTo O] JBETe CTPaHU, KOOpJAWHAIMjaTa Ha 3aCTHUYKUTE
AKTUBHOCTH He ()YHKITMOHHpPA, @ BOOOMYACHU CE€ U HETATUBHUTE CTEPEOTUITN €IHH CO IPYTH.
Bp3 ocHOBa Ha OBa HE € M3HCHAYBAYKH IIITO PAKOBOJUTEIIUTE HE CE CEKOTAIll 33 I0BOJTHU OJI
pe3ynTaTuTe WITO TW HOCTUTHalle BO oBaa oOnacT. OBaa cocroj06a Ha BpcKara OINHUIIaHA
Morope, HajBepojaTHO, HE € OJ KOPHCT 3a HUTY elHa KoMmmanuja. OBa € MpUYHUHATA 30IITO €

Ba)XXHO Ja CC pa36epe KakKoOB € OJHOCOT MapKeTHHr-npo;[axc6a H KaKO C€ KOHCTpYyHpa.

44 Kahn, K. B. (1996), Interdepartmental Integration: A Definition with Implications for Product Development
Performance, Journal of Product Innovation Management, Vol. 13

4 Rouziés, D.; Anderson, E.; Kohli, A. K.; Michaels, R. E.; Weitz, B. A & Zoltners, A. A. (2005), Sales and
marketing integration; a proposed framework, Journal of Personal Selling and Sales Management, Vol. 25, No.
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Kako mto mMoxe na ce o0pa3ioXu O/ FOPCHABEICHHOT CTaB, OJHOCOT MapKETHHT-
nponaxba e ciokeH (eHOMeH. 3a Kai, BO IpEeoBJaayBavykara JIUTEPATypa, Toa 4eCTO Ce
riaema camMo Oj eiHa mepcrekTuBa. Jlocera, HajoOeMHaTa KOHICNTyalu3alMja ja MpaBaT
XomoOypr, Jencen u Kpoxmep. Tue uneHTH(UKYBaaT MET KOHICIITHH TOMEHH HA MAPKETHUHT -
MPOJAAKHUOT OJHOC 3aCHOBAHM Ha MPETXOTHH HCTPaKyBarba: CIOJENIyBambe HH(GOpPMAIIHH,
CTPYKTYPHHU BPCKH, MOK, OPUEHTAIIMHU IIITO CE COCTOjaT O] IIeJHA U BPEMECHCKA U 3HACH-CTO.
Cekoj 011 OBHE IOMEHH COJPXKH €HA UIIK HEKOJIKY UJCjHU AUMEeH3uU. Bo 0cHOBa, THE MMaar
BP3aHO CJAMYHHM KOHCTPYKIIMM W HCTaKHYBaaT [eKa HE IMOCTOM XHEpapXHCKa CTPYKTypa
noMery OBHME JOMEHHM, TaKa INTO HEKOj O JejcTByBan Kako TpeaycioB 3a apyr.*® Bo

MMPOAOJIKCHUC CC OITMIIAHU CGKOj OJl HUB OJACIIHO.

[IpBUOT KOHIENTyaJIeH JOMEH BO KOHICNTyalu3anujara Ha XamOypr, JeHceH
Kpomep e crnopenyBame Ha wHpopMmaruu. OBOj JAOMEH BKIydyBa KpOC-(yHKIIMOHATHA
IUCTpuOyllMja HAa UHTENUTCHIMja W CIOJeNyBame Ha 3Haewme. lIpeHecyBameTo Ha
nH(OpMaLIUKTE WM HMIMPEHETO Ha MHQPOPMAIMKU Ce CMETa 3a IJIaBeH €JIEMEHT BO OJHOCOT
MapKEeTUHT-TIpoax0a, 3aToa MITO TOa € TPEAYyCIOB 3a MOXHOCT 32 KOPUCTCHE Ha

nH(pOpMaLUUTE.

Tue wcTo Taka ro TVIegaaT Kako OWiIaTepaiHO TMpaliame OuJIeJKU MPOTOKOT Ha
uHpopMalMK BO OBOj ciyd4aj Tpeba Ja MpeMUHE O MapKEeTUHI A0 Mpojaxkda u oOpaTHO.
EdexTnBHaTa KOMyHUKaIMja TOMel'y MApKETHHIOT U (PYHKIIMUTE HA Mpojax0a ro HamanyBa
KOJMYECTBOTO MEIyCEeKTOPCKM KOH(DJIMKTH M Ha TO] HAUMH MMa IO3UTUBEH e(eKT Bp3
copaboTkara nmoMery MapKeTUHIOT U MpojaaxkbaTa. 3aeTHMYKATa WHTEJIUTEHIIN]a Ha 1Ma3apor,
O Jpyra cTpaHa, ce OueKyBa Ja TO 3r0JleMH HHMBOTO Ha KomyHuKamuja.*’ 3a ma moxar na
KOMYHHIIMpAaT, MEePCOHAIOT 32 MapKeTHUHI M mpojax0a Tpeba MCTO Taka Ja KOPUCTH HUCT
ja3uKk co BooOWYaeHW AePUHUIMM, 3aTOa HITO MOXE Ja MMa ja3uyHa Oapuepa, IITO ja
KOMIUIMIIMpa Bpckara. PasmeHara Ha mH(popManuu moMery MapKeTHHTOT W Ipoaaxkbara e
Ba)KHA, MCTO Taka, BO CMHUCJIa Ha Toa JieKa Toa € CPEJICTBO 3a IpaJiemhe Ha KPeAUOUIUTET CO
MOKa)XXyBame JeKa HH(POPMAIMUTE M 3HACHETO IITO TM MMa MapKETUHTOT WJIM Mpoaaxkdara
ce HAaBHCTMHA KOPUCHHM M BUTAJTHH. MOXe Jla ce 3aKiyyd U Jeka OM3HHCOT CTpaja ako

npojaxbaTa W MapKETHHIOT HE KOMYHULMpaaT U He crozenyBaar uHpopmanuu. OBO]

46 Homburg, C.; Jensen, O. & Krohmer, H. (2008), Configurations of Marketing and Sales: A Taxonomy,
Journal of Marketing, Vol. 72, No. March

47 e Meunier-FitzHugh, K. & Piercy, N. F. (2007a), Does Collaboration Between Sales and Marketing Affect
Business Performance?, Journal of Personal Selling and Sales Management, Vol. 27, No. 3
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npobnem ce cmera 3a hyHnamenTaieH. He ce TBpau jeka qBeTe CTpaHu cexoraml Tpeda 1a ce
coryiacat, HO Tpeba Ja KOMyHHIIpaaT MeryceOHo. JIyreTo oAroBopHU 3a MapKeTHUHT Tpeda
Ja TH CIOJENIaT CBOMTE WH(pOpPMAIMU 3a MMa3apoT W UCTO Taka Ja Iodapaar mperien Ha

npoaak6aTta Ha pabOTHTE U 0OPATHO.

Bropuor KoHIENTyaleH JOMEH Ha KOHIENTyalu3aldjaTa Ha OJHOCOT MapKEeTHHT-
npoxaxba e cTpykTypHHTe Bpcku. OBa ce OJIHECYBa Ha CTEIECHOT J0 KOj CE€ CO3/aBaaT
(dbopMaHM KaHaIHM 332 MHTEPAKIMja WIM XOPU30HTAIHU IIATGOPMHU 3a JIa UM TIOMOTHAT Ha
MeryceOHUTe OaJenHu akThuBHOCTU. Ce TBpAM JeKa ,,MEMIalkeTO Ha MAapKETHHIOT W
npogaxoara CO TMOMOII Ha pa3jMYHU BUJOBU CTPYKTYPHH BPCKH, OM JAJI0 TIOBOJIHH
pe3yaTatd 3a opraHuzanuuTe. JJOMEHOT Ha CTPYKTYPHH BPCKH COIPXH TPH JIUMEH3UH.
[IpBara e kimacm4yHa Xopu3oHTamHA Matgopma ,,TUMcCKa pabora™. OBa ce oaHecyBa Ha
HUBOTO BO KO€ aKTMBHOCTHUTE TIOBP3aHH CO Ma3apoOT C€ pa3BUBAAT M UMIUIEMEHTHPAAT 3aEIHO
CO TIEPCOHAIOT 32 MApKETUHI M Mpoaax0Oa. Bropara nmumeH3Wja € 3acIHUYKO IUIAaHUPAHHE,
IITO 3HAYU CTEIICHOT Ha KOj MAPKETHHIOT M MPOAaK0aTa 3acTHUYKH Pa3BUBaaT LEH, OylIeTH
1 akTUBHOCTH. TperaTa TMMEH3HUja Ha CTPYKTYPHHUTE BPCKH € popMamn3aliyja, Koja ce cMeTa
KaKo HHBOTO Ha KOEGIITO copaboTKaTa MmoMery MapKeTHHTOT U MpojaaxbdaTta ce yrnpaByBa cO

yIaTcTBa.

Bo Bpcka co 3aeIHUYKOTO MJIaHUpamke, € UCTAKHATO JIeKa 33 YCIIEIIHO CIPOBEyBAbE
Ha MapKeTUHT CTpaTerujara, Taka ITO aKTUBHOCTUTE Ha JIBaTa OJIICIN Cce KOOPIUHUPAHH CO
CTpaTerujata, ¥ MapKeTHMHroT U (pyHKUMUTE Ha mpojaxda Tpeba Ja mpuoHEcaT Beke BO
(dazata Ha Kpeupame cTparerdja. OJ CYIITHHCKO 3HAa4YeHe € M JBeTe (QYHKIUH [1a
YUeCTBYBaaT TOJEIHAKBO BO TEKOT Ha HENHOT mporec. Cemak, ce IMOKaka JeKa YecTo
¢byHkuMjaTa Ha mpoaaxba He ydyecTBYBa BO M3paboTkaTta Ha cTpaTerujata. Ilokpaj Toa, ce
YMHHU JIeKa MEHallepuTe 3a Mpojaxkda decto r'u "rpagar’ cBOUTE MPOAAXKHH Lenu 0e3 orien
Ha MapKeTHHI CTpaTerujata, Taka IITO IETUTE 3a Mpoaax0a W MapKeTHHI HE C€ jaCHO
KOOPJAWHUPAHU. 3aeTHUYKOTO TUTAHUPAE, HCTO TaKa, Ce TIOKaXKa JIeka UMa IMMO3UTHBEH e(heKT

Bp3 copa60TKaTa HOMefy MAapKCTHUHTOT U HpOI[a)K6aTa.

[IpogaxxbaTa 1 MapKETHHTOT C€ OpraHU3WpaaT Pa3IudHO BO Pa3NUYHH (PUPMH, HITO
MOJK€ JIa C€ BUIU BO PAa3IMYHU CTeneHu Ha ¢popMmanu3aiyja. Ce TBpAM IeKa MEXaHU3MHUTE 32
WHTETrpaluja, Kako MPOSKTHH TUMOBH W poTamujaTa Ha paOOTHUTE MECTa, MOXKaT Jla UMaat

MO3UTHBEH €(EeKT Bp3 copaboTKara rmomMery MapKeTHHTOT W mponaxoOaTa. Beke Lawrence u
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Lorsch,*® 3a6enesxaa meka, MCTO Taka, BO PAMKHTE HA OPraHM3alMUTE MOCTOJaT PA3IUKU BO
CTENEHOT Ha (OPMATHOCT HA CTPYKTypaTa U JieKa pPa3IUKUTE IOoMely OAJeIuTe Cce
BOOOMYAEHO MOBP3aHM CO MPHUPOAATa HAa aKTUBHOCTUTE IITO TW KopucraTr. Kako u na e,
TPaAMLMOHAIHO, OJJHOCOT ITOMEl'y MapKETHHTOT M Ipojakdara ce cMeTa 3a IOCIIeI0BaTEIIeH
Mpolec BO KOj MPBHUTE TUIAHOBU M MpoAak0aTa Ha MApKETHHTOT TOJOIHA TH W3BPIITyBaat

OBHUC IIJIAHOBH OO0 OAPCACH CTCIICH.

Bo mmHATOTO, mMpojmaxkHaTa €AMHMIIA, WCTO Taka, C€ CMETalle Kako CYOjeKT Ha
OILIENIOT 32 MapkeTuHT. OBa M3TJiea MAJIKy HEJaCHO, 0apeM BO JICHEITHO BpeMe, OUIejKu ce
o0jaByBa JieKa BO e€Ha CTyauja Ha 47 KOMIIAHMM MMajo Hyja cily4au BO KOW mpojaaxbara
Ouia mpujaBeHa Kaj MapKeTHHT MeHayepotT. Cemak, rojieM Jell OJ] PaKOBOJHHUTE TO3HMIIUU
TBpAAT JIeKa BO OpraHU3alMCKaTa XUepapxuja, JyreTo OATOBOPHU MAPKETHHI C€ IJIenaaT
ceOecr TO3MIIMOHMPAHH HaJ JIyFeTO OATOBOPHH 3a mponaxba. He e cekoram jacHa
uHaeTudUKanjaTa Ha UHTEP(PEjCOT MapKETUHT-Npojaxba, OuAejKu MaauTe KOMIAHUU
MOKeOU HemMaaT MapKeTUHT (QyHKIHja. Bo ManuTe KOMIIaHUM MOJKE J1a OHJIe CaMo €THO JIULIE
IITO Ce TPYIKU 3a JBETE OJ OBHE OOJIACTH, WJIM MAPKCTHHT WJICH U aKTUBHOCTH MOXE Ja

noaraaT oJ MEHAUepH, IPOJAKHN CUIIM WM PEKIaMHa areHnuja.*?

MeHayzepure UCTO Taka
YeCTO ce BO HEJABOYMHMIIA AAJIM MapKETUHIOT U NMpojak0ara Ja I'M riejaar Kako ABa OJJIeTHU
OJIIETI HO OBOj TOIJIe/l Ce MOYECTO CTaHyBa 3aCTapeH M THE ce IJIeAaaT Kako Jel OJ €IHO

OeJIo.

Cenak, HajuecTo, mpojax0aTa U MapKETHMHIOT C€ MPUJIMYHO MOCEOHU (YHKIMH BO
paMKHUTE Ha €IHa OpraHM3allfja, MAaKO MMaaT MHOTY (aKTOPH KOW BIIMjaaT Ha OIHOCOT
nomery HuB. [lypu u kako mocebHa (yHKuHMja, GopMaTa Ha MapKETUHT-QYHKIIMUTE Bapupa
MHOTYy, 0apeM Bp3 OCHOBa Ha HMHJIyCTpHjaTa, roJeMHUHATa Ha KoMIaHMjaTa U ¢azata Ha
KUBOTHHOT LUKJIYC Ha MIPOM3BOIOT BO KOja ce Haora Kommanujata. @akropure KoM BiHjaatr
Ha OJHOCOT TIOMeTy MapKETHHTOT M Mpojak0ara BKIydyBaaT Ha Ip. IPUpPO/a Ha MOHYAATa
Ha TMpOW3BOaHM, (parMeHTalja Ha TMa3apoT, Oapama 3a yIpaByBame CO CHHIIUPOT Ha
cHaOayBame U 3a0p3aHU LUKIYcH Ha XKUBOT. [loTpeOHa e koopauHaluja moMer'y MapKeTHHT
cTpaTervjara u CIpOBEIYBakETO Ha Mpojakdara, ITO 3Ha4YM JeKa U MpoJakHaTa €IMHULA

HMa Ba’KHa yJiora BO U3BPINYBAKLETO HA MAPKETUHT aKTUBHOCTH.

48 Lawrence, P. R. & Lorsch, J. W. (1973), Organization and Environment, Managing Differentiation and
Integration, Homewood, IL
49 Biemans, W. G. & Brencic M. M. (2007), Designing the marketing-sales interface in B2B firms, European

Journal of Marketing, Vol. 41, No. 3/4
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TpeTHoT KOHIENTyaJeH JOMEH BO KOHIENTyalHu3alujaTa Ha OJHOCOT MapKETHHI-
npogaxba € Mok. OBOj IOMEH MPOEKTHPa KAKO PA3IMYHUTE OPTaHU3AMHMOHU OJICIIA UMaaT
BJIMjaHUe BP3 aKTMBHOCTUTE TOBP3aHH co na3apoT.”’ Bo 0BOj J0MeH, HMa MHOTY Bapujaluu
noMel’y KoMnaHuMTe OWAEJKM Bapupa KoOja JOMHHAHTHA € eJHa OJ JBETe EIUHUIIM,
MapKeTUHT WK nponaxoba. XamOypr, Jencen u Kpomep rpynupaar pazianyHu OpUCTaNy KOH
MOKTa BO Tpu pasznuunu rpynu. IlpBarta, ce gokycupa Ha MCXOJOT Ha MOKTa, BTOpaTra ce
3aCHOBA Ha M3BOPHUTE HAa MOK, a TpeTaTa ce oApa3zyBa Ha 00JIaCTMTE Ha OIJIYKH BO KO C€

KOPHUCTH MOKTA.

Ce TBpau neKka BO MElyCEKTOPCKHM KOHTEKCT TPETHOT IpucTam € HajuecT. Kako
pe3yaTar Ha TOa, MOKTa ce MpOLEHyBa Jald AKTUBHOCTUTE IOBP3aHU CO I1a3apoT ce
OJIFOBOPHOCT HA €IE€H WM IOBEKe OJJENIM, Taka LITO A aKTUBHOCTUTE MOBP3aHU CO
[a3apoT ce MOJ BIMjaHHue Ha NMpoAax0aTa MM MapKeTHHIOT U 110 Koj cteneH. Ce mpu3HaBa

JieKa CTpyKTypaTa Ha MapKeTHHI OpraHu3alyjaTa Biujae Ha OBOj OMJIaHC Ha MOK.

MOI'(Ta, HCTO TaKa, C€ JUCKYTHPAa BO KOHTCKCT HA OJHOCHUTEC CO KIIMCHTUTC, BO CMHUCIIA
Ha TO4 KAaKOB BHU]J] HA PAMHOTCXKa Ha MOK HIMa HOMefy KOMHaHI/IjaTa u Hej3I/IHI/IOT KIIMCHT HJIN

KIIMCHTU.

YeTBpTHOT KOHIIETITYyaJeH JOMEH BO KOHIIENTyalu3alyjara Ha OJHOCOT MapKEeTHHT-
npojaxk6a ce coCTOM OJ1 BpeMEHCKa M IiefTHa opueHTanuja. Ce cMeTa Jieka oJiesieHHrjaTa ce
pa3nMKyBaaT Bp3 OCHOBa Ha BPEMEHCKHOT XOPH30HT, Jald BpEMEHCKaTa JIMHUja 3a
IUTAaHUpAkEe Ce IJe/la KPaTKOPOYHO WM JOJTOPOYHO U Ha TMpeIMeTH, 0e3 pasiuka JIaiu
onIenoT ce (okycupa Ha KIMEHTH WM npou3Boau. OBue JIBe ce HapeKyBaaT peqIeKTHBHO

BpEMEHCKa OPHUEHTAIIN]a 1 IIeJTHA OPHEHTAIN]a. >t

IlerTHoT KOHICIITYaJICH JOMEH BO KOHHGHTyaJ'II/ISaHI/IjaTa Ha OJHOCOT MAapKCTHHI-
npojax06a e 3Haeme. OBOj JOMEH ce OJIHeCYBa Ha CTENICHOT Ha CTPYYHOCT BO OpraHM3aIicKa
eIMHMIIA, ITO MOJKE JIa C€ CMETa M KaKO JIeN O] KpeIMOMIUTETOT. BakHOCTa HA 3HACHETO BO
MeTyCEeKTOPCKUTE OJHOCH € HarjaceHa. Pa3numkuTe BO 3HACHETO MOXKAT Ja I'o Hamalar

KBAIUTETOT HAa KOMYHHKAallMjaTa H Ja TMpeAu3BUKAaT WHTEPIPETATUBHU Oapuepw.

%0 Homburg, C.; Workman, J. P. & Krohmer, H. (1999), Marketing's Influence Within the Firm, Journal of
Marketing, Vol. 63, No. April
51 Lawrence, P. R. & Lorsch, J. W. (1973), Organization and Environment, Managing Differentiation and

Integration, Homewood, IL
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Ilo3naBameTo Ha maszapoT €€ CMETa KakKO CTCICHOT OO KOj BpaGOTeHI/IOT € 3allo3”HacH CO
KIIMCHTHUTC U KOHKYPCHTUTC KOTI'a, KAKO 3HACHKHC HA ITPOU3BOJOT, € 3alI03HACH CO IMTPOU3BOJUTC

1 BHATPCIIHUTE IIPOLECHU.

On ppyra cTpaHa, MCTO Taka ce Cyrepupa JeKa pasziIHuKuTe BO OM Moxene ja
MIOMOTHAT M Jia TO MOoMpeyar JJ0HECYBAakEeTO OJUTYKH 3a MapKETUHT akKTUBHOCTH. Bo Bpcka co
3HACHETO, OPraHU3AIMCKOTO YUY€ U MMOCBETEHOCTa KOH TOa, CE CMETa JieKa ce OJHecyBaar
MMO3UTUBHO CO HUBOTO Ha copaboTka momery MapKeTHHroT W mpopaxkoOara. [Tokpaj oBue
KOHIIETITyaJTHH JOMeHH, XamOypr, JenceH u Kpomep BkiIyumja Tpu BapujabiIu Ha UCXOI U

TPU KOHTEKCHU BapHujabiii BO HUBHATa KOH(GUTYpalllja Ha MApKETHHT U Mpojiaxoa.

[Ipata mnpomeHIMBa Ha HCXOAOT € ,KBAIUTETOT Ha copaboTkara moMery
MapKeTUHTOT M Mpojaxbata. BTOpHOT U TpeTHOT MPOMEHIHMB pe3ylTaT Ce Bp3aHH 3a
JenoBHATE Iep(opMaHCH Ha AeNoBHATa enuHuma. [pyruot e nepdopMaHc Ha 1ma3apoT, Kako
0Jlpa3 Ha CTENEHOT JI0 KOj JeJIOBHATa €IWHUIIA JOCTUTHYBA MOMOOpH pe3yiTaTH, Moa00pH
pe3yNnTaTH MOBpP3aHH CO I[a3apOT OTKOJKY HEJ3UHUTE KOHKYpeHTH. Jlpyr pesyntaT Ha
JeoBHUTE TiepdopMaHCcH € MpopuTadMIIHOCTa, IITO CE CMETa 3a MOBpaT Ha IMpojaxbara
(ROS).>? Bo HeomaMmHeNIHaTa IMTEpaTypa oj TOCIEIHHUTE JBE, TPU JEIEHWH, pacTeuKkara
Mer'y-QyHKIIMOHAJIHA WHTErpalyja U OpueHTalMjaTa Ha [a3apoT ce CMeTa Kako HayuH Ja ce
MIOCTUTHAT MO00pH pe3yaTaT BO MapKeTUHT nepdopmancure. Mcro Taka, ce HaBenyBa JeKa
CaMHOT MapKeTUHT Tpeba Ja MMa MorojieMa M MmocTparemika yjiora co 1ei Jia ce HOCTUTHAT
nogo0pu aenoBHU nepdopmancu. McTo Taka, mocTojaT HEKOU EMIIMPUCKH JI0Ka3U JieKa Mery-
(YHKIIMOHATTHOTO pacHopeayBamke Ha MapKeTHMHI aKTUBHOCTM My IlOMara Ha cTpaTelkara

JIeJIOBHA €IMHULIA BO 3r0JIEMYBAKBETO HA HEJ3UHUTE JEJIOBHU NEep(HOpMaHCH.

OBa e mornyHO OWJEJKM MAPKETHHT aKTMBHOCTUTE MOXKE Jla CE CMeTaaT KaKo IMOoj-
MPOLIECH HA TPU OCHOBHHU JEJIIOBHM MPOLIECH KOU I'€HepupaaT BPEIHOCT Ha KJIMEHTOT, UMEHO
yIpaByBamke CO pa3Boj Ha MPOU3BOJMU, YIPAaBYBAKkE CO CHHUUPOT HAa CHabayBame U
yIpaByBame CO BPCKH CO KIMEHTH. Taka, Kpoc-()yHKIIMOHATHUTE MPOIECH Ce MOTpeOHU 3a

I/IMHJ’IeMeHTaHI/Ija Ha MapKETHUHI UOCH.

Tpurte Bapujabnu BO KOHTEKCT Ha KOHIENTyalu3alyjaTa Ha OJHOCOT MapKeTHHT-

npo;[anc6a CC BHATPCUIHUTC IPOMCHHU, Typ6y.]'IeHI_[I/II/ITC Ha Ta3apoT MW TCXHOJOMIKUTEC

52 Homburg, C.; Jensen, O. & Krohmer, H. (2008), Configurations of Marketing and Sales: A Taxonomy,

Journal of Marketing, Vol. 72, No. March
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TypOyJeHIMu 1 UHAycTpujata. [IpBo, BHaTpemHaTa MPOMEHA C€ CMETa KaKO CTEIEH J0 KOj
PEIOBHO C€ MEHYBaaT OPTraHU3ANUCKUTE TEMHU KAaKO CTPYKTYPHUTE, MIPOILIECUTE, TUACPCTBOTO U
cTparerdjara. BTopo, aWHamMWKara Ha OKHBOTHATa CpeOWHA, BKJIYYMBAajKH ja U
TypOyJeHIMjaTa Ha Ma3apoT W TEXHOJIONIKaTa TypOyJIeHIIHja, CE€ CMEeTa KaKo CTENEH BO KOj
penoBHO ce TpaHcPopMHUpaaT KOHKYPEHTHHTE AaKTHBHOCTH, MOTPEOUTE HAa KIUEHTHTE W
TEXHOJOTHjaTa Ha TMa3apoT. Tpero, UWHAYCTpHjaTa € BKJIYYeHa KAaKO HHUBOTO Ha

poUTabMIIHOCT, UMEHO MOBPATOT Ha Mpojiax0a, Bapupa BO 3aBUCHOCT OJ1 MHAYCTpHjaTa.

He e cocema jacHo namu momnabokara MapKETHHT-TIPOAaKOCHAa WHTerpauuja Ou
pesyntupaia BO MO3UTUBHU ucxoau. IlocrojaT u HemocTaTolM, U BO CHUTE CHUTYalluu
noanaboka WHTErpanyja Moxxebu He e moskenHa. [locTojaT eMnupUCKH TOKa3H JieKa Kora
KOMIIaHHjaTa paboTH BO JUHAMUYHO OMKPYKYBAbE, JUCIIEP3UPABHETO HA BIIMjaHUETO TOMErY
pa3IMYHATE eIWHUIM HA MApPKETHHI aKTHMBHOCTH MOKE Ja Oujue He3HayajHO, Ha MpPHUMED,
3apajy 06aBeH MpoIieC Ha OTYdyBambe. >

W moxpaj Toa mTO MOCTOM 3TOJIEMEH HHTEPEC 3a OJHOCUTE TOoMel'y MapKeTHHT-
npoaax0a u copaboTka nmomery JBeTe OA/elNu, ce 3a0enexyBa AeKa eMIMPUCKUTE CTYIUN Ha
oBaa oO0jacT ce MNPWIMYHO oOrpaHudyeHH. XomOypr, JeHceH u Kpomep HaBenyBaaT u
MOKa)XyBaaT Jeka WHTEp(EejCOT MAPKETUHT-TIPOJakOa HE € HMCTPaXyBaH CHCTEMATCKU H
11a60K0. MHOTY CTy/IMM BO OJJHOCUTE IOMel'y MapKeTHHT-TIpoJiaxk0a cMeTaaT JieKa € TOTOBO
Jeka OMUCKTa M HempedyeHa copaboTka € BHUCTHMHCKOTO — pelleHHe 3a  CHUTe

xommaaun>t*° CrpotuBHO Ha Toa, Biemans, Makovec u Malshe®®

MOTEHIMpaaT JieKa
KOMITAaHUUTE MOpa da Io pa3sBuUBaaT OJHOCOT MapKCTI/IHF-HpO}Ia)K6a Ha TAaKOB HA4YUH HITO
Haj100pO OATrOBapa Ha KOMIIAHWjaTa M OKOJHMHATa. THe MmocouyBaaT JieKa KBAIMTETOT U
pe3ynTaTuTe O] OBOj OJJHOC 3aBUCAT O] KAPAKTEPUCTUKHUTE HA JIBeTe (DYHKIIUU U O HAUUHOT

Ha OpraHu3npamC Ha BpCKara.

HaxkpaTko, 0JHOCOT MapKETHHI-TIpOAa)k0a € CIOXKeH M moBekecioeH mpobdieM. Oa

Moxke Ja ce Buau Ha Cimka 1 mTo ja mpuOiamkyBa JMTeparypaTa IpPeTCTaBeHa BO OBa

%3 Krohmer, H.; Homburg, C. & Workman, J. P. (2002), Should marketing be cross-functional? Conceptual
development and international empirical evidence, Journal of Business Research, VVol. 55

4 Smith, T. M.; Gopalakrishna, S. & Chatterjee, R. (2006), A Three-Stage Model of Integrated Marketing
Communications at the Marketing-Sales Interface, Journal of Marketing Research, Vol. XLIII

55 Guenzi, P. & Troilo, G. (2007), The joint contribution of marketing and sales to the creation of superior
customer value, Journal of Business Research, Vol. 60, 98-107.

% Biemans, W. G.; Makovec, M. & Malshe, A. (2010), Marketing-sales interface configuration in B2B firms,

Industrial Marketing Management, Vol. 39, No. 2
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MOJIrNIaBje M ja MOKaXKyBa MYJITHAMMEH3MOHATHOCTa HAa OJHOCOT MapKEeTHHr-Tpoaaxba u
HUBHHUTE UCXOAU. BaxkHo € n1a ce 3aberexu Jeka pa3BojoT Ha KOHLUENTH U JUCLUIUIMHU 32
MapKeTHUHI W mpojaxk0a, MOxe Ja uMa BaxkeH e(eKkT Bp3 cocrojbara Ha MapKETHHI-
IPOJAXKHUOT OJHOC BO KOMIaHWUTE JeHec. Ha mpumep, dakToT nexa MCTpaxyBameTo 3a
npoaax0a ce pa3BWIO KAaKO MOAJUCHMIUIMHA Ha MAapKETHHTOT MOJKE Jla MMa BIIMjaHHE BpP3

poOJIeMHUTE TIOBP3aHH CO MOKTa TTOMET'y MapKETHHTOT M Mpoaxoara.

MapKeTUHr NnpogaxKHa BpPCKa

CnopenyBarbe Ha UHGOPMaLmm

CTpyKTypanHo noep3ysatse

Mok

BpemeHcKa 1 ueaHa opueHTaumja

3Haemwe

KOHTEeKCTHU

Bapujadau CocTojba Ha
BHaTpelwwHa MapKeTUHT
npomeHa npoAaxHure

ogHocu
AnHamuKka Ha MapKeTuHr
OKOJIMHaTA nssenba
TexHoNOLWKa busHuc
OUHAMUKa nssenba
NHaycTpumja

I'paduxon 1 KoHuentyasneH Mozes1 Ha BpcKaTa MapKeTHHI — npoaa:kda (agantupana on Homburg et al. 2008)
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1.4. BpemeHcka opHeHTaLMja M Ie€JHA OPHMEHTAIMja KAKO eJIeMEHTH Ha

MapReTnHr-npouamﬁeHnTe OJHOCH

Bo opranuzanmuckoTro HMCTpakyBame, KOHIIENITyaldHaTa IlIeMa Ha pa3iudyHU
OJITICJICHCKH OPUEHTAIIUU WIIU CO IPYTH 300pOBH MEPCIIEKTHBY € OJ] HHTEPEC BEeKe KOH KPajoT
Ha 1960-tute. Tpynor Ha Lawrence m Lorsch,®’ ce cMera 3a xmacmuen®, Gumejku THe
W3JIBOMJIE HEKOJIKY aCleKTH Ha OJICTHUTE OpuUeHTanuu. Bo HUBHHOT TpyJ ce AMCKYTHpa 3a
(dopmanHOCTa HA CTPYKTYpaTa, MHTEPIIEPCOHATHATA OPUEHTAIIN]ja, BpEMEHCKaTa OpHUEeHTAIH]ja
W OpUEHTalyjaTa KOH menta. [Ipexy oBHE pa3iudHH NMEPCICKTHBU OJJICIIUTE MOXE Ja Ce
paszenar OTKOJKY na ce komOuHupaaT uHdopmanuu. O HUBHAaTa paboTa, /IBa acreKkTa
JOMUHUPAAT BO HCTPAXKYBAmETO HA OJCIICHCKUTE HWHTepdejcu: IelHa U BPEMEHCKa

OpHUEHTAIH]a.

Bpemenckara u 1enHata opHeHTaldja ce el OJ TaKCOHOMHjaTa BpP3 MapKETHHT-
MPOIAKHUOT OJHOC TMpeTcTaBeHa oa XomOypr, Jencen u Kpomep. Tue mocouyBaaT neka
MOKpaj BUAIMBUTE (PAKTOPU, BKIIYUUTEITHO U CHOJIETYBalke HH(POpMALIUU, CTPYKTYPHU BPCKU
U MOK, MeHajiepuTe Tpeba /1a ce KOHIICHTpUpAaT Ha yIpaByBame CO UCTO Taka MOMEKU
(dakTopu, Kako IITO C€ OpPHUEHTAIMUTe M 3HACHETO 3a BpeMeTo M 1enta. HuBHaTa
KOHLENTyaln3alyja Ha OpUeHTallljaTa KOH BPEMETO U IIeJiTa € 3aCHOBaHA Ha JiBe paboTH.

[IpBo, THE ce 3acHOBaaT Ha aenoTo Ha Lawrence u Lorsch, mpercraBeHo morope.

BTOpO, THUC UCTO TaKa CC MOTIHpaaT Ha paKOBOAHUTC HM3BCUITAM KOM ITOKaXyBaarT
JeKa Tpoaaxdara ce CcMeTa 3a KpPaTKOPOYHO OpHEHTHpaHa J0JeKa MAapKETHHTOT €
nonropouHo opueHTHpaH. Xombypr, Jencem u Kpomep®® ja nedunmpaar BpemeHckaTa
OpHEHTAIMja U OpHEHTAIMjaTa Ha IIeJTa Ha CIeTHHOB HauyWH. BpemeHckata opueHTalyja,
KOja ja HapeKoa KaKo KpaTKopoyHa (HAaCIpOTH OJITOpPOYHA) OpHUEHTaluja, € nepuHupana
KaKo ,,CTENIEHOT JI0 KOj aKTUBHOCTHTE HAa MapKETUHT / Mpoaakda ce BOJAT O]l HEMOCPEIHO

JIejCTBYBambE€, OTKOJIKY CO €KCTEH3MBHO IUlaHupame’. Tue ja nedpuHupaa opueHTanujata Ha

57 Lawrence, P. R. & Lorsch, J. W. (1973), Organization and Environment, Managing Differentiation and
Integration, Homewood, IL

%8 Homburg, C.; Jensen, O. & Krohmer, H. (2008), Configurations of Marketing and Sales: A Taxonomy,
Journal of Marketing, Vol. 72, No. March

% Homburg, C. & Jensen, O. (2007), The Thought Worlds of Marketing and Sales: Which Differences Make a

Difference?, Journal of Marketing, Vol. 71, No. 3
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1[eNTa, KOja ja MMEHYBaa OpHUEHTAIMja KOH KIMEHT (HACIPOTH MPOU3BO/), KaKO MITO CIIeyBa:
,,CTEIICHOT 0 KOj C€ BOJAT AKTUBHOCTHTE Ha MApKETUHI / TpoJakda ce IMOBpP3aHH CO
KJIMEHTHTE, a HE CO MPOHM3BOJHWTE IMOBP3aHH CO CTPATETHH, IUIAHOBH M TPOICHKH Ha

yCIIEIIHOCTA .

Bo mnocnenHuBe roauHW, OBHME OpHEHTAlMM, a OCOOEHO IeJHaTa W BPEMEHCKa
OpHEHTalMja ce JMCKyTHpaa Kako Jel OJ MOIIMPOKUOT OpraHU3alMCKU KOHLENT:
OJICTICHCKH ,,cBeTCKM Muciau. HaBeneHo € nexka pasiM4yHUTE ,,CBETCKM MHUCIH® Ha
MEHalIEpUTE MOXKaT J1a OMJIaT UCTPAXKEHU BO BPCKA CO KOHQIMKTOT OMEly MapKETUHIOT U

Apyrure ogqneiu, 0co0eHo MAapKECTUHI'OT HACIIPOTH npoz[a>K6aTa.

Jlareptu® TH MCTpakyBa pazIMYHHTE CBETCKH OJIENEHCKH MUCTH. OTKPHEHO € JeKa
MHCJIHMTE BO CBETOT, KOM T peIeKTUpaaT HAYMHUTE HA KOW WHAMBUAYHTE U TPYIUTE TO
OpraHHM3MpaaT CBOETO Pa3MHUCIYBalke W JICjCTBYBamE, ce jacHU Oapuwepu 3a copaboTka
nomery ojjenceHujata. Jla ce mMa pa3jiMyeH CBET Ha Pa3MHUCIYBambe 3HAYH JICKa OJIJICITUTE CC
bokycHupaaT Ha pa3IMYHU aCHEKTH Ha 3HACHETO W HA TOj HAYMH Pa3IMYHO T'O pa3dupaar

TOTAJIUTCTOT.

JlarepTu mpeTcTaByBa JiBa LEHTPAJIHU €JIEMEHTH Ha MUCIIHUTE BO CBETOT: (DOHJIOBH HA
3Haeme ILITO CE€ OJHECYBA Ha OHA ILTO € MO3HATO U CUCTEMHUTE Ha 3HAUEH-E IIITO CEe OJHECYBa
Ha TOa Kako ce Mo3HaBaaT Hemrara. Ce TBpAM JeKa OHA INTO € MPETXOMHO MO3HATO,
BEPOJaTHO K€ BJIMjae Ha TOA KaKO 3HACHETO ce 10OMBa U TOJNKYBa nojouHa. OBa noapazoupa
JieKa OJJIeIUTe CO PA3IMYHM MMCIM Ha CBETOT, Ha MpUMep Npojaxda M MapKEeTHHI CO
pas3MyeH Morjie] Ha Toa ITO € LIEHTPAIHO U Ha ITo Tpeba /1a ce pokycupaar (Ha mp. Pokyc
Ha TPOM3BOJMOT HACTIPOTH (OKYCOT HAa KIMEHTOT), MOKeOM HeMa Ja MOXKaT JIECHO Ja
CTIOZIeTTyBaaT 3HACHE W HJIEH, KaKO W JIPYTUTE CTABOBHTE MOXKE N1a OWAAT MOTICHETH M
npeapacy/y, na JIypu U Jia c€ UTHOPHpAaT, ako HE Ce BKIIONyBaaT BO COIICTBEHHOT CBET Ha

PasMHUCITyBabC. Ha OBOj Ha4YuWH, BUTAJTHUTC I/IH(I)OpMaI_II/II/I MOXKEC Oa 6I/II[aT HUTHOPUPAHU.

CraBoBuTEC Ha I[arepTI/I C€ BO COI'TaCHOCT CO KOHICIITOT Ha ,Z[I/I(I)epeHLII/IjaLII/Ija Ha

Lawrence u Lorsch®® Ounejkm mcrakHyBaar neka pasIMKMTE BO OpHMEHTAIMHTE Ce

80 Dougherty, D. (1992), Interpretive barriers to successful product innovation in large firms, Organization
Science, Vol. 3, No. 2, 179-203.
61 Lawrence, P. R. & Lorsch, J. W. (1973), Organization and Environment, Managing Differentiation and

Integration, Homewood, IL
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KOTHUTHBHHM M €MOTHBHU U THE C€ II0jaByBaaT Mery PaKOBOAUTEIIUTE BO PA3IMYHU OJJCIIH.
Tue npenmsupaar naeka Mely OAJENIUTE W MOCIUHIIMTE CE€ I[10jaByBaaT pa3iIUKHd BO
OJIHECYBAaWETO U CTABOBUTE, KAKO U BO CTUJIOT Ha paboTa U MEHTAJIHUTE Mpolecu. XaMmOypr
u JeHceH mocodyBaaT JeKa CTAaBOBUTE 3a oBa mpamame W Ha Lawrence u Lorsch, ce
OJTHECYBaaT Ha 3HACHETO U KOTHUTHBHUTE OpUEHTalUH. THe ro mpeBesoa 0BOj KOHIIENT Ha
CBETCKM MHCIHM, UMajKH M KOMIIETCHIIMM M OPHUEHTAIMCKU JIUMEH3UH, BO KOHTEKCT Ha

MapKeTHHT-TIpoAaxkoa.

OBoj Mozen Ha XamOypr u JeHCeH ce COCTOM OJ HEKOJIKY pa3lIidHu eneMeHTH. [1pBo,
[I0CTOjaT PA3JIMKA BO MHCIMTE BO CBETOT. OBa € MOJEIEHO Ha JBa JeNla: PasjIiuKU BO
OpPHMEHTALMUTE Ha BPEMETO M LeNITa oMery MapKeTHHTOT M Mpojaax0ara M pa3iIHKHUTE BO
HQ/IJISKHOCTUTE TIOMEly MapKEeTHHTOT M Mpoaaxoara. Bropo, mocTojaT KOHTPOIHU
npomMenauBy. OBHE JBE Pa3IMKH BO MUCIUTE BO CBETOT U KOHTPOJIHHUTE TPOMEHIIMBH 32€THO
BOJaT KOH KBAJUTETOT Ha copaloTkara romery MapKeTHHror u mnpopaaxobara. Co oBa,
XamOypr u JeHceH ce ojHecyBaaT Ha ,,CTEIIEHOT O KOj IOCTOM cocToj0a Ha copalboTka
nmoMery MapKeTHHIOT M TpojaxkdaTa IITO Ce KapaKTepU3Wpa CO SIUHCTBO HA HAIOpPUTE.
[Toroa, MOBTOPHO, KBAaJUTETOT Ha cOpabOTKaTa BOAM KOH MasapHuTe mepdopMaHcH Ha

nenoBHata equamia.

ITocTojar pa3aMyHM MOTEHLMjaHM NPUYMHMA TOpagd KOW OjJIeJIeHHjaTa HMaaT
pa3IMYHMA OPUEHTALMM BO OJHOC HAa BPEMETO M mpeameToT. OBHE NPUYMHHM BKIy4yBaaT
OapeM no3aJMHAaTa Ha JyI'€TO, OPraHU3aLUCKUTE PYTUHH, CTUMYJIAUUTE U KPUTEPUYMHUTE 3a
u3Benoa. IlepcoHanoT BO pa3nuyHM OAJIENIM YECTO MMa PA3JIMYHU BUJOBU Ha 00pa3oBaHUE,
IITO Ce CMeTa 3a €[Ha OJ IPUYMHUTE 3a pPa3IMYHUTE OpUeHTaluuu. Biujanuero Ha
MEHallepuTe Bp3 OBa C€ CMETa 3a OCOOCHO BaXXHO OMJEjKM MMaaT TOrojeMa MOK Haj
oanenot. Mcro Taka, opraHu3aIlCKUTe pyTHHH BO OJJIeJIeHHjaTa MOXKAT J1a OMJIaT pa3iIudHu
¥ HCTO TaKa MOe J1a BIMjaaT Ha OPUEHTAIIMUTE HA BPEMETO M renra.®

CucteMuTe 3a CTUMYJIHMpPAmkE U OLICHYBAaHkE CE€ MCTO Taka Jpyra BakKHa MpUYMHA 32
pa3IMYHUTE OPUEHTALMK Ha LIeJTa U BPeMETo, OUACJKU OJIeTOT 3a MapKeTHHT U Mpojax0a

CC MOTHUBHpPAHHU CO pa3JIMYHU BUAOBH HA CTHUMYJIAHCU H CC€ OLCHYBAAT BpP3 OCHOBA Ha

52 Homburg, C. & Jensen, O. (2007), The Thought Worlds of Marketing and Sales: Which Differences Make a
Difference?, Journal of Marketing, Vol. 71, No. 3

83 Griffin, A. & Hauser, J. R. (1996), Integrating R&D and Marketing: A Review and Analysis of the Literature,
Journal of Product Innovation Management, Vol. 13, 191-215.
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pasTMYHM KPUTEpHMYyMH 3a m3Benba. Pyxumec m ap.%* cyrepupaar nexa crumynmanuute u

MEPJIMBOCTA BCYIIIHOCT OM OMJIe BaXKHA MPHUYKHA 3a PA3IMKUTE BO OPHCHTAI[MUTE HA BPEMETO
u nenta. OTKpuBaarT [eka CTUMYJAIMUTE M MEPJIHBOCTa TI'M 3ajaKHyBaaT pPa3IHYHHTE
BPEMEHCKM M II€JIHH OpPHCHTAIlMM HAa MApKETHMHIOT W Mpoaaxkbara yIITe IOBEKe.
MapKkeTHHIOT ¥ Mpojak0bara, BCyIIHOCT, CE MPOILIEHYBaaT BP3 OCHOBA Ha Pa3JIMYHU METPUKA
IITO Ce YHMHU JIeKa C€ 3aCHOBAaaT Ha pPa3IMYHU (PYHKIMOHAIHU YJIOTH BO PaMKHTE Ha
opraHu3aijara. MapKeTHHTOT € IIOCBETEH Ha CO37aBaibe JOJITOPOYHA KOHKYPEHTCKA
IPEHOCT 33 OpraHu3alMjaTa MPeKy MporpaMu U THe ce (OoKycHpaar Ha Mmpumep, ylaea Ha
1a3apor, MPHIOHECOT M CMETKaTa 3a 3aryba M ce HarpaayBaaT Bp3 OCHOBa Ha Mpojaxda u
poUTaOMITHOCT HAa HEKOj crielu(rYeH IPOU3BOJ HIIM 00J1acT 3a Koja THE ce oaroBopHH. O
Apyra CTpaHa, OJJICNOT 3a MpoJaxk0a ¢ TMOCBETeH Ha 3JICNIKUTE 3a 3aTBOPAamE KOU Ce
MPOCIICZICHH CO 00eM Ha mpojak0a Bo oaHOC Ha 1enute. CTUMynanuuTe 3a mponaaxoa
O00MYHO Ce MOBP3aHM CO BKYIIHUOT H3HOC Ha Mpoaaxba Ha TepuTopHja, Oe3 oriex Ha

CHeM(pUIHA TTPOU3BOTH.

Bo onHOC Ha MepnuBOCTa, IECHO MOKE J]a C€ BUIM AajH Ipoaax0aTa ja MOCTUTHYBA
[eNiTa Ha Tpojaxdara Wir He. YCOrjacyBamkeTO Ha CTUMYJAIMHTE W MEPEHETO MOXKEe J1a
J0oBelle A0 TO3UTHUBHU e(eKTH Bp3 copaboTkata momMelry MapKeTHHTOT M Mpojaaxodara.
[TokaxaHo e jgeka CTUMyNAlMUTE W CHCTEMUTE 3a HarpajyBame Mopa Ja Oujgar BO
COTJIACHOCT CO MAapKETHHIOT M CTpaTeruuTe 3a mpoaaxoda. Ha mpumep, Ha MeHayepute U
MEePCOHANIOT Ha Mpojaakba He Tpeba Ja UM ce KakyBa Ja HampaBar efHa paboTa, a cemak jaa

6I/II[aT HarpaZicHu 34 TOoa HITO HAIIPABUJIC HEIITO ,[[pyTO.65

1.4.1 BpemeHcka opueHTaIMja

84 Rouziés, D.; Anderson, E.; Kohli, A. K.; Michaels, R. E.; Weitz, B. A & Zoltners, A. A. (2005), Sales and
marketing integration; a proposed framework, Journal of Personal Selling and Sales Management, Vol. 25, No.
8 Strahle, W. M.; Spiro, R. L. & Acito, F. (1996), Marketing and Sales: Strategic Aligment and Functional
Implemantation, Journal of Personal Selling and Sales Management, Vol. XVI, No. 1
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BpemeHnckara opueHTamMja ce CMeTa Kako IPOMEHJIMBA KOMIIOHEHTa IOMery
pa3IMYHKUTE OJJICIIA ¥ HUBHUTE YWICHOBH, IITO Bapupa OJf KPaTKOPOUYHH 10 JOJropodHu. Bo
OHOC Ha BpeMeHCKaTa opueHTanmja, Lawrence u Lorsch®® ouexyBaar umemoBure Ha
pa3IMYHM OJJICNIM Ja MMaaT pa3IMYHU OPUCHTAIMM KOH BPEMETO, KAaKO pe3yiTarT Ha
pa3iIMKUTE BO JKMBOTHATa cpearHa. OcoOCHO € HaBeACHO JeKa MpojakdaTa ce OueKyBa Ja
ce ¢okycupa Ha KpaTkopouHute mpobnemu. Ilormemor Ha pa3IUYHUTE BPEMEHCKH
OpPHCHTAIlMM € MPUKaKaH Kako To4yeH kako Lawrence m Lorsch, OTKpHeHH BO eMITMPHUCKO
UCTPaXXyBambe JIeKa BO Pa3IMYHU OJIICIH, BpEMEHCKATa OPUEHTAIMja Ha HUBHUTE YWICHOBU €
MOBp3aHa CO BPEMEHCKHOT PACIOH Ha MOBpaTHUTE HWH(OpMAaIUM MTO T jJoOuBaat. Bo
npojgaxkbata, ¢ 00jaBeHO Jieka HUBHATa paboTa ce 3aHMMaBaia co pabOTH MTO Ke mMaaT
penmatuBHO Op3 edekt Bp3 mpoduror. OBa € BO COMTACHOCT CO CTpaHaTa Ha OKOJIMHATA,
Ounejku MoBpaTHUTE MH(OpPMAIMK O] Ma3apoT, KOHTEKCTOT BO KOj MpojaBavyuTe padoTar,
noaraat penatuBHO Op30. Kako pesynrar Ha Toa, OBa ro MOJIPKyBa CTaBOT Ji€Ka BO OJHOC

Ha BpEMETO, IPOABAYHUTEC CC MPHUIINYHO KPATKOPOUYHO OPHUCHTUPAHHU.

Lawrence u Lorsch,  ykaxyBaar 1eka Kora pasroBapaar 3a BpeMEHCKara
OpHEHTaIlja, THE pa3roBapaar 3a OMIITHUTE TCH/ICHIIUU, a HE 32 TOYHUTE BPEMEHCKH PaMKH.
Ce mpu3HaBa JeKa Aypud U Mery WIEHOBUTE Ha €IHO OJJIeJICHHE, JIy[eTO MMaaT pa3Iu4HU
BPEMEHCKM OpPUEHTAIIMM BO BpCKa CO 3ajgauuTe ITO r'd uMmaar. OBOj CTaB 3a paziuyHa
BpEMEHCKa OpHEHTalMja ToMery ojJieJieHHjaTa T00M W JApyra MOJIpIIKa, Kako U Kaj
aKaCMUIIUTE. quIHC}IC HCTaKHa ACKa pa3JIMYHU I'pyld MOXKE Oa IMpUucTarnaTr KOH 3aCIHUYKN

AKTUBHOCTH CO PA3JIMYHU IIOTJICAU HA ITOBp3aHaTa BpECMCHCKaA J'II/IHI/Ija.

[lokpaj Toa, TOj MOTEHIMpa JeKa BPEMEHCKUTE XOPU30HTU Ha pa3jIMyHU TPYyIU
Bapupaar U Bp3 OCHOBA HAa HUBHHOT (OKYC Ha PA3JIMYHUTE JI€TIOBHU O] )KUBOTHUOT LIUKITYC Ha
npou3Bo0T. Ha npumep, ynpaByBameTo co MPOU3BOJOT UMa TEHIEHIIH]a 1a ce (OoKycupa Ha
pa3Boj Ha MPOM3BOJOT M Ja Oapa MOTPEOHW pPEeCypcH Jo0/ieKa MpOJa)KHATa EIUHHUIIA CEe
KOHIICHTpHpa Ha crieuprIHN odapyBama Ha MMPOU3BOIN CO OJPEACH CErMEHT WIIM CMETKa.
IlTto ce omHecyBa MO0 MapKETHHIOT M IMpojak6ara KOHKPETHO, YECTOMATH OJ CTpaHa Ha
pasHU HCTpakyBaud Ha OBa Ioje OWJIO U3jaByBaHO J€Ka MApKETHHIOT € JOJTOPOYHO

OpPHMEHTHpaH, Jojieka Tmpojax0aTa, Oa JApyra CcTpaHa, ce T[JefAa Kako IOKPaTKO

% Lawrence, P. R. & Lorsch, J. W. (1973), Organization and Environment, Managing Differentiation and

Integration, Homewood, IL
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OpI/IeHTI/IpaHaG7. I[aJII/I MAapKCTHUHIOT € JOJITOPOYCH HUJIM KPATKOPOUCH, 3aBUCHU O TOUKATA HA

CIIOpE/IyBambE.

Hacripotn TOa, MapKeTHHTOT HMCTO TaKa MOXE Ja Ce CMeTa 3a KPaTKOPOYHO
OpPHCHTUPAH. buiejkn KOMITAHUUTE Ce COOYYBaaT CO MPUTHCOK 0J1 (PMHAHCUCKUTE Ma3apu U
aKIMOHEPUTE, MAPKETHHIOT UCTO TaKa 3aBpIlyBa (GOKyCHpajKu ce Ha KPATKOPOYHHUTE LIEIH U
TAKTUYKH UCXOIM KAaKO IITO € 00EeMOT Ha Mpojaxda, MPOMEHUTE BO CBECTa M HUBHUTE
edextn Bp3 nenoBHHUTE mepdopmancu. Jypu ce TBpIM JeKa MOBEKETO Ha Ia3apoT He
ycIieBaar Jia JIjCTBYBaaT Ha JIOJTOPOYHA OCHOBA, HO MMaaT (POKYC Ha KPAaTKOPOUHH JTOOMBKU
KaKo IIITO Ce MO00pyBamke Ha poaax0daTa Ha OBOj Mecell, y/Iel Ha 11a3apoT OBaa HeJena Win
TIPOCTOP 3a TIOJHIIA BO CIIOpenda co KOHKYpeHTH. %

Kako miro Gemie nmpe3eHTHpPaHO MOrope, ce MOoKaxa Jieka BpeMEHCKaTa OpHEeHTaIja ¢
eneH on (akTopuTe IITO IO OJJSITyBaaT MAapKETHHTOT M mpojaxobara. Beverland, Steel &
Dapiran® nokaxxyBaar BO HHBHATa eMIMpPHCKA CTyIMja, Koja ce (OKycHpaga Ha
UACHTU(DUKYBAEkE HA KYITYPHUTE (AKTOPH KOM TO pas3fBOjyBaaT MAapKETUHTOT W
npogaxoara, geka Mery Apyrute GakTopH, pa3IUKUTE BO BEPYBAHETO BO BPCKA CO BPEMETO
ce onBoeHu oBue nBa. OBOj Tpyn Ha bBeBepieH I u cop. yKaKyBa Jieka TEOPETCKUTE PAMKH Ce
TOYHH U OJJICIIOT 3a Mpoaax0a 4ecTo uMa KpaTkopoueH (poKyc a MapKeTHHT ToJaropodeH. Bo
mpakca, oBa 3Ha4YM JeKa mpojaaxbata ce cMeTa cebecH Kako OIrOBOP Ha HEMOCPETHHUTE
noTpeOu Ha KJIIMEHTHTE, OUJICjKU KaKO MApKETHHIOT HABUCTHHA HE MM INPEYH HA THEBHHUTE

HpO6JI€MI/I Ha KIIMCHTUTEC, TYKY Ha JOJITOPOYHUTEC MCPCIICKTUBU.

Ha pakoBoauTenuTe UM ce cyrepupa Jeka Tpeba Aa ce obumaT Aa ja HacouyaT
npopax0bara KOH OCTBapyBamke Ha IOrojieM crparemiku (okyc. PasznuunHute BpeMeHCKH
OpHEHTAllMM BO paMKUTE Ha €/1Ha OpraHu3aluja ce BaXXHU OWJejKkMU BIIMjaaT Ha TOa KaKo
opraHu3zanyjara r'a KOpPHUCTH PECypCUTe U BIOXKyBa MHBecTHMLIMU.  Hakparko, BpeMeHckara
OpHEHTaIMja Ha OPraHU3alMCKUOT OJJIEe] M HEJ3MHHUTE YWICHOBH C€ CMETa 3a KPaTKOPOYHO
WIA JO0JTOPOYHO OPHEHTHUpPaHAa M C€ pa3iMKyBa BpP3 OCHOBAa Ha pa3MYHM YCIOBH Ha

’KMBOTHATa CpeJIMHA CO KOM C€ COOdYyBaaT pa3nuvuHu oanenu. OcobeHo mponaxbara ce

5 Homburg, C.; Workman, J. P. & Krohmer, H. (1999), Marketing's Influence Within the Firm, Journal of
Marketing, Vol. 63, No. April

8 Sheth, J. N. & Sisodia, R. S. (2005), “Does Marketing Need Reform?” in “Marketing Renaissance:
Opportunities and Imperatives for Improving Marketing Thought, Practice, and Infrastructure,” Journal of
Marketing, Vol. 69, No. October

% Beverland, M.; Steel, M. & Dapiran, P. (2006), Cultural frames that drive sales and marketing apart: an
exploratory study, Journal of Business & Industrial Marketing, Vol. 21, No. 6
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IIOKaXyBa ACKa € KPATKOPOYHO OPUCHTUpPAHA W MAPKCTUHITOT JOJIOPOYHO OPUCHTHUPAH.
Osgue Pa3JInK BO BPCMCHCKUTC OPUCHTAIUN MOXKAT Aa 6I/Il[aT pe3yiiTaT HA pa3JIMUH BUAOBU

Ha OCJik CO KOU €€ CoodyBaaT O4ACIUTE 3a MAPKETHUHI 1 npona>K6a.

1.4.2 IlesHa opueHTaUja

Lawrence u Lorsch, TBpmaT aeka oanencHujaTa ce pa3jinKyBaaT HUCTO Taka U BO
HUBHUTE OpUEHTaIMu KOH menure. OpjieneHujaTa MMaaT pas3IMYHU 3a7addl INTO THU
ocTBapyBaaT 3a Ja IOCTUTHAT ojpeleHH uenu. OBHE 3aJauyd ce 3aHUMaBaaT co rnoce0eH
acleKT Ha JKMBOTHara cpeiauHa. Ha mpumep, mMeHayepute 3a mpojaxba Tpeba na uMaaT
riaBeH (OKyC Ha MOCTHTHYBamE Ha IENIUTE Ha MaszapoT 3a na ounar edexruBHu. Haomure
MOKaXyBaaT JeKka OOMYHO WICHOBUTE HAa CEKOEe OAJeNCHHE HMaaT (oKyc camo Ha
COIICTBEHUTE AaKTUBHOCTM W uenu. Ha npumep, nepcoHanor 3a mpogaxba IJIaBHO ce
¢dokycupamie Ha MpoOJIEMUTE CO KIMEHTUTE, KOHKYPEHTCKHUTE AaKTMBHOCTH M JIPYTUTE
npoOiemu Ha ma3apot. VIcTo Taka, ce YnHH JIeKa HUBHHUTE IIeJIM YeCTONaTH Ce OJJHeCyBaaT Ha

Impamramka MOBp3aHr CO KIIMCHTOT WJIM ITPOU3BOJIOT.

OBue 1enu HajYecTo Ce€ TMOCTaByBaaT OJf CTpaHa Ha pakoBojacTBoTo. Co aApyru
300pOBH, C€ TBPJIU JeKa MApKETHHTOT M MpoaakdaTa ce pa3auKyBaaT Bp3 OCHOBA HA TOA KOU
ce LleUTe Ha HUBHUTE IIABHU aKTHBHOCTH U IITO ce 0OMIyBaat Ja ro ontuMusmpaar.’ Mcro
Taka JlarepTu mMcTakHyBa, Kora 300pyBa 3a HEj3MHHTE CHCTEMH Ha 3HAueHhE KaKO INTO Ce
MO3HATH HENITaTa, JIeKa MOCTOjaT pa3iuku Mery JIyF'eTO U OJiesieHrjaTa Ouejku HEKOHU ja
rJieflaaT cBojaTa 3ajada Kako MpaBeme Ha MPOU3BOAOT, JOJEKa IPYTH CMETaaT JieKa rpaaaT

BpPCKa CO KYIIyBayoT .

IlennaTa opueHTalnMja Ha MapKETHHTOT M Mpoaaxbara OOMYHO ce TIJieAa Kako
OpHEHTalja Ha TMPOM3BOJOT M OpHUEHTalMjaTa KOH KJIMeHTUTe. Paznukure mnomery
MapKeTUHTOT M Tpojax0aTa MOCTOjaT BO OJHOC HAa OpHUEHTAalMjaTa Ha ILEJIUTe U OBUE

pa3IuKy MOKaT /1a OuaT NoTeHLMjajaeH u3Bop 3a KOHGIUKTH. O MHOTYMHHA C€ TBPU JIeKa

0 Homburg, C. & Jensen, O. (2007), The Thought Worlds of Marketing and Sales: Which Differences Make a

Difference?, Journal of Marketing, Vol. 71, No. 3
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MapKETUHTOT € TMOBEKE OpUEHTHpAH KOH IMPOW3BOJ IUTO pabOoTH HA HAMOHAIHO HHUBO U
npopaxbara € MOBEKe OpUEHTHpPaHa KOH KIMEHTHTE, Taka MMTO (POKYycoT € cTaBeH Ha
KOHKpeTHH cMeTkd. [locTou moteHuujaseH KOHGIMKT mMoMery OJe0T OPUEHTHpPAH KOH
MIPOU3BOJIU U OJIZICNIOT OPHUEHTHUPAH KOH KJIMEHTU Ha IPHUMEp BO OJUIYKUTE 3a eIMMUHAIHja

Ha HeMPOPUTAOUITHUTE MPOU3BOJIN.

OpueHTanyjaTa Ha KJIMEHTUTE C€ CMETa 3a LIEHTpaJIHa 3a MEPCOHAIIOT Ha MpoJaxoa,
Ounejku ce Tiieqa AeKa MepCoOHANOT 3a MpoAak0a OPUEHTUPAH KOH KIMEHTH € BaXKCH aCIeKT
BO TIIOCTHTHYBame€TO Ha JenoBHHTE nepdopmancu. Ha kparko, opueHTanmjata KOH
KIIMEHTHUTE Ce CMETa 3a KapaKTepUCTUKa Ha BUCOKO-TiepdopMaHCcHaTa npoaaxoa Ha nuue. Of
Jpyra cTpaHa, OpHeHTalljaTa KOH KIMEHTH YeCTO ce TJieAa Kako Ha LIEHTpaJieH eeMEeHT Ha
nenara kommnanuja. Moutromepu u BeOcTep mocouyyBaar Jeka NMOCTOM HEKAaKOB BHJl Ha
npudakame Kaj MEHalIEpUTE 32 OCHOBHATA BaKHOCT HAa OPHEHTAIMjaTa KOH KIMEHTUTE Ha
UCKITyYUTEIIHO KOHKYPEHTHHU II00allHu naszapu. Bo cymTuHa oBa 3Ha4M JeKa MOIJIEN0T Ha
KJIMEHT Ha MPBO MECTO € MHPOKO npudareH. Bo cexojaHEeBHUOT KUBOT, CEMaK, CO3/1aBambe
KOMIIaHHja OpUEHTHpaHa KOH KJIMEHTH HE € TOJKY €JHOCTaBHa pabora m Tpeba ma ce
WCTPaXXH TMOJIETATHO OTKOJKY focera. Mcto Taka Yemmeac uctakHyBa JeKa 4€CTO BO €/IHA
KOMITIaHHja MOXe Jla ce mpudaT JeKa yCrnexoT € qeuHUpPaH Co ,,KIMEHT MITO 3Ha4YM JIeKa
CUTE TPYIHU HEKaKo ja pa3bupaar opueHTanujaTa KOH KiaueHturte. Cemak, BO HCTO BpeMe
,»KIIMEHTOT ce TJIe/la U TOJKYBA Pa3IMuHO O/ pa3nuuHu rpynu. OBa 3HAYM JI€Ka PA3TUIHUTE
aKTUBHOCTH HITO BKITy4yBaaT, HA MPUMEpP, KOHTAKT CO KIIMEHTUTE, C€ IPUOPUTETHU U MM CE

JlaBaaT MOMHAKY PECYPCH.

[TpoGnemMu MOCTOjaT M BO YCOTJIACYBamETO HA PA3NUYHUTE CTPATETHH CO KOU Ce
3aHMMaBaaT MapKeTUHTOT M mpojaxoOara. Crpaxi, Cnupo W AIMTO NOKaXaa €MIUPUCKU
pa3NuKU TMOMery MapKeTHHTOT M HEePCOHANOT 3a Mpojakda BO OJHOC Ha CHEIU(PHYHUTE
CTpaTeru Ha IMPOU3BOOH. OBa 3Ha4Hn JCKa CTpaTel"I/IjaTa 3a MapKETHUHI' U CTPATCTUUTC Ha
HUBO Ha IMPOW3BOJ HE C€ BO COTJIACHOCT €IHM CO ApYyru. [loTeHIwjamHu MpUYMHMA 3a OBa
BKJIy4yBaaT Op3MHA Ha MPECBPT Ha MPOM3BOJOT, OMAEjKH MOHYIUTE CE€ MEHYBaaT co MoOpP30
TEMIO, MPOMEHM BO IEPCOHAIOT M TNOrpelHa KoMyHukanuja. [ToHekorami, MapKeTHHT-
MEHallepuTe, NCTO Taka, Ce YMHM JeKa ja TypKaaT mpojaxkdaTa 3a Ja MOCTUTHAT MOTOJIEM
o0eM, Iypu U Kora CTpaTervjara 3a MapKeTHUHI HarjacyBa Apyru padbortu. BaxHo e 1a uma
JIOBOJIHO KOOpJIMHAINM]ja MOMely CTPaTeIKOTO HHMBO, Taka IITO CTpaTerhjara Ha JIEJIOBHO

HUBO Ke ce peduiekTupa BO (DyHKIIMOHAIHM aKTUBHOCTH. J[OKOJKY OBHE aKTHBHOCTH HE C€
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YCOIJIACEHU CO CTpaTerdjaTta Ha JIeJIOBHO HHMBO, KOMITAaHHjaTa BEpPOjaTHO K& CTpaaa o
HETaTHBHU MOCIEIUIIM KaKo IITO Ce IyOeHhEe Ha yJeNOT Ha Ma3apoT, MOTPOLICHUTE PECypCH U
koHpaukTUTEe ToMely  (QyHkimuTe. HakpaTko, oOpHeHTalWjaTa KOH ICJMTE Ha
OPraHU3aIUCKUOT OJIe] W HEj3MHUTE YICHOBH, OCOOCHO Mpojaakbara ¥ MapKETHHIOT, CE
CMeTa 3a OpUCHTHpPAHA KOH TPOM3BOAM WM OPHEHTHPAHH KOH KiIHeHTH. OcoOeHO
npoaaxoara ce cMeTa Jieka € OPHEHTHpPaHa KOH KJIMEHTOT U OPHEHTHUPaHa KOH MapKETHHIOT
Ha MMPOM3BOJIOT, IITO JOBEAYBA 0 KOHMIMKTH HA IPUMEpP BO, CTpATErHUTE 3a JehUHUpabe U
ToJKyBame. OBHE Pa3IUKH BO OpHEHTAllMjaTa Ha ICJIUTE MOXE Ja Ougar pes3yitar Ha
pa3IMuHU BHJOBU Ha LIEIM M CUCTEMH 3a OIICHYBamEe KOU CE CpPekaBaaT BO OJJICJIUTE 3a

MapKETUHT U MpoJaxoa.

143 Edexr Ha BpeMeHCKaTa W LeJHA OPHEHTAlNHja HA MAapPKETHHIIKO-

NPOJAAKHHU OJHOCH

Moxe nma ce Kaxe JeKa pa3IMKHTe BO OpHEHTAaIMjaTa Ha BPEMETO W IIeNTa Mery
oJi/IeJIeHU]jaTa ce BakeH (paKkTop 3a OJIBOJYBamkE€ U OCHOBA 332 KOH(MIIUKT, KOTa CE pa3MHUCIyBa
KOHKPETHO 3a MapKeTUHT U npojaxba. McTo Taka, ce cMeTa Kako IJIaBeH cTpec (pakTop BO

APYTruTe Mef‘y'(l)YHKHHOHaJIHH OIHOCH Ha OAOCJIOT 3a MAPKCTUHT.

Bp3 ocHoBa Ha ce, ce YMHU JIeKa € jaCHO JIeKa BO MHOTY OpraHM3allud OJIeTIHUTE 32
MapKeTHHT U MpoAakOda MMaaT pa3TUYHU OPUEHTAIMH 32 BPEMETO U IIeNTa, IITO YeCTOMaTH
pe3yaTupa Bo KoHGIUKT momery ojenure. OBa moBeAyBa 10 CHUTyalldja BO Koja JyreTo BO
npojgax0a MM MapKeTUHI HaBUCTHMHA HE Tro pa3dupaar 3HA4YeHETO Ha IMpalamara
MIOCTaBEHH OJ] JPYTUTE U HA OBOj HAYMH HUTY €IHA Tpyla He IO LIEHU JJOBOJHO MPUOHECOT
Ha IPYTHOT 3a KoMmnaHujara. Mcro Taka, oBa ja HapyuryBa eeKTHBHATa KOOPAUHAIIM]A METy
nsere. Meryroa, Tpeba 1a ce 3a0eekn JeKa MOCTojaT TOJIEMHU Pa3IuKH TTOMery KOMITAaHUHTE
BO OJJHOC Ha OpHEHTalMjaTa Ha BPEMETO M IenTa. Bo HEeKOoW KOMIAaHWW, MAapKETHHTOT U
npogaxoara ce OJUCKY €IHU A0 APYTH, CO UCT BUJ HA OPHUEHTAIIMH HA BpEME U Il Kajle [ITO

KaKoO 1 BO APYIruTe, TUC CC NAJICKY Ol pa3JINYHU.
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[TocTojar pa3nMyYHU CTAaBOBM 3a TOA JalHM DPA3IMKUTE IMOMery OJjelieHHjaTa BO
[[eJIHATa ¥ BPEMEHCKa OpHEHTalMja ce INTETHU 3a KOMIIaHWjaTa WM He. 3a pa3iuyHHUTe
OpPHCHTAIlMK CE TBPIU JI€Ka CE HEONXOJHH 3a OpraHu3alipjata Ja ce CIpaBU CO OKOJHOTO
HaJBOPENTHO OMKpyKyBame. Homburg and Jensen’® cmeraar mexa Bo cBojaTa eMmmpucKa
paboTa pa3IMKUTE BO BPEMETO W OpHUEHTAIMjaTa Ha IeNTa ToMely MapKeTHHTOT U
npojakbaTa MMaaT MO3UTUBEH €PEKT BP3 LEIOKYITHUOT rephopMaHc Ha Ma3apoT, HAKO OBHE
pa3IMKH MOXKAT Jja OujaT HeraTuBHU e(eKT Bp3 copaboTkara momery oBue jaBe omnenu. OBa
3HAYM JIeKa U MOKpPaj TOa INTO Pa3IMYHUTEC OPHEHTAIIMMA Ha BPEMETO M IIeNTa MOXar Jia ja
KOMIUIMIHpaaT copaboTkaTta BO KOMIIAHHMjaTa, Ha KpajoT Ke pe3yiTrupa BO T0I00po

JIOHECYBamhE OUTYKH OHJICJKH Ce 3eMEHHU MPEIBU/I IIOBEKE TIICTUIIITA.

Ha cnuuen naumz, Yecnenc ucTakHyBa J€Ka PELICHUETO 3a pellaBame MpodiieMu

noMery OJIeINTe 32 MAPKETHHT M MTPOAAXKOa HE € 1a ce OTCTPAHAT Pa3IHKHUTE.

[Ipumep 3a KOPUCHOCT Ha pa3IMYHUTE BPEMEHCKM OpPUEHTAIMM MOXe Ja Ouje BO
KOHTeKCcT Ha 1eHute. [Ipogaxk6ara moxe na Ouje MOBOJHA 3a MHUOMNMCKHUTE LIEHH KOra
KJIIMEHTUTE BpIIAT CWJIEH IPUTUCOK, KaJ€ INTO MApKETUHIOT MOXKE Ja pachpaBa 3a
JOJITOpOYHAaTa MepcreKkTBa. AKO He, KOMIIaHMjaTa MOXKE Jia 3aBpIlM BO CUTYyalllja KaJe '
KpTBYBa cBouTe Hpuxoau u npodutu. Kora pasmuciyBame 3a OopueHTalMja Ha ILENUTE,
3aeJHMYKa CHTYyalllja MOXe Jla Ouje JieKka OJIeJIOT OPUEHTUPAH KOH MPOU3BOJOT OM cakain
Jla BMETHE IITO € MOKHO TIOBEKE HOBH MO>KHOCTH BO ITPOU3BOJI, HO OJJIEJIOT OPUEHTUPAH KOH

KJIMEHTH OW OMJI COBETYBaH Jia HE CE MPEONTOBapYyBaaT KIUEHTHUTE.

OBa 3HauM JeKa CIMYHU OpPUEHTAIMHM Ha IeNTa M BPEMETO TMOoMery pazIuYHHUTE
OJIJICITN HE Ce TIOXKEIHH, OuIejku KoMIIaHujaTa JoOuBa MOMIKUPOK TMOTJIE ] Ha Tpallamara Kora
ce pasriieyBaaT HEKOJIKY Pa3IMYHU TepcreKTHBH.HanpoTuB, HEKOM CTYJIUH IMOCOYyBaat
JIeKa JIOKOJIKY KOMITAaHUUTE ce POKycHpaar mpeTepaHo Ha KPaTKOPOYHHU IIeNH, TOa JOBEIyBa
no crnaba copaboTka MOMery MapKeTHHTOT U Mpoaaxdara, IMITO PEe3yATHpa BO PA3IUYHU
MOTJICIM 3a BU3MjaTa, IEJINTE W AaKTHBHOCTUTE Ha KOMIIaHMjaTa, Ha mpumep. Taka,
MapKEeTHHTOT U Mmpojaaxkbarta Tpeda Ja JejcTByBaat A0JATopouHo. Bo Bpcka co oBa, HCTO Taka
EMIIUPUCKH CE€ TOKaXka Jeka Mery Jpyroro, AOJTOpOYHATAa CTpaTellka OpUEHTaIfja Ha

KOMIIaHM]jaTa BIIMjae Bp3 CO3JlaBame Ha CyNEepHOpHA BPEIHOCT Ha KIHEHTUTE Ouaejku

I Homburg, C. & Jensen, O. (2007), The Thought Worlds of Marketing and Sales: Which Differences Make a

Difference?, Journal of Marketing, Vol. 71, No. 3
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KoMMaHujata pabotu mnoepukacHO W TMOA0OpO, M Ha OBOj HAYMH TH 3TOJIEMyBa
nepdopmaHcuTe Ha na3apoT. OBaa JONrOpoYHa CTpaTellKa OpUCHTAIMja 3HAUU JeKa LeJIUTe
ce OJ JOJNrOpoYHa MEepCIeKTHBAa M HMMa BpEeME Ja ce JIOHecaT OJITOPOYHH OJUTYKH 3a
MapKeTHMHTOT M Ipojaxdara aa copaboTyBaaT W JAa TI'M ycorjiacaT HUBHHTE CTaBOBH.
KoHTpasuKTOpHUTE CTaBOBM Jalyl pa3jMKHTE BO LEITa M BpPEMEHCKAaTa OpHEHTalja ce

IIO3UTHUBHU WJIN HCTaTUBHU, IIOCTOU U Kaj MCHAIICPUTC.

Kako 3akiydok, u opueHTanujaTa KOH IeJiTa U BpEMEHCKaTa OpUeHTalllja u3rieaaar
MHOTY BaXHHU W 3a OJHOCOT MAapKETHUHT-TIpofak0a W 3a JeJOBHHUTE MepdopMaHCH.
BpemeHckata opueHTanmja Moxe J1a Ouje KpaTKOPOYHO OPHUEHTUPAHA, 32 KOja MpOJaKHa
EIMHUIIA YECTO CE CMEeTa JieKa €, WU JIOJITOPOYHO OPHEHTHUPAaHA KaKO MAapKETHHIOT.
OpueHTanyjaTa Ha LEIWTE MOXKE Ja CE€ MOJACTM Ha OpHUEHTalHja KOH KIHEHTUTE |
OpHEHTaIMja Ha TPOM3BOJ. Pa3nukure BO OpUEHTAMUTE MOXE Ja OuaaT pe3yiraT Ha
pa3IMYHKM BHJIOBH HA IIEJIM Ha KOW CE COOYYBAaT pa3iM4HU ojjenu. He e jacHO nanu oBue
pa3IMKM ce KOPUCHU WIIM LITETHH 3a KoMnaHujara. Ce YMHM JieKa € MaJKy BEpOjaTHO JIeKa
PA3JIUKUTC Ke npean3BUKaarT KOH(l)JII/IKTI/I BO KOMITAHUUTEC, HO Ke pe3yiaTupaar CO MMO3UTUBHU

e(eKTH Bp3 JAeIOBHUTE NepPOPMaHCH.

1.5. MapkeTHHI-NIPOJAKHU OJTHOCH U OU3HUC nepdopmMaHcH

Bo nurteparupara mocrojaT Tpu 3HAYajHH MEPCIEKTHBH IITO HAjYECTO C€ M0jaByBaaT
BO JIUTepaTypara 3a ousHuc nepdopmancure. Tue ce MPUCTAIOT KOH IIeNTa, MPUCTANIOT 10
pecypcuTe Ha CHUCTEMOT WM IPHUCTAIOT KOH MporiecoT. [IpucTamoT Ha Iienta TBpAM JeKa
OpraHM3aliTe ce OOMAyBaaT Ja TOCTUTHAT jacHHW, MPEMO3HATIWBU IIeNId, TaKa IITO
MOCTUTHYBAKHETO HAa IEIUTe € BO (OKycoT. llpucramor 10 CHUCTEMCKUTE pecypcu ce
dbokycupa Ha OJHOCOT TMOMery OpraHu3alMjaTa ¥ HeroBaTa OKOJMHA W TH TJena
nephopMaHCUTE KaKO CIIOCOOHOCT Ha OpraHu3aIpjaTa J1a TOCTUTHE PECYPCH IITO C€ MAaJIKY,
HO Bpeanu. [IpucranHuoT npouec ce pokycupa Ha YJICHOBUTE HA OPraHU3alUUTEe 1 HUBHUTE

aKTUBHOCTH M OJHecyBame. Ha OBOj HauuH, cuUTe TpH, LENIU, PECYpCH U TPOLECH HIU
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oAHECyBamkba MOXKE Oa C€ CMCTaaT KAaKO OCHOBHM KOMIIOHCHTH Ha OpPraHU3alUCKUTC

neppopMaHCH.

OneHyBameT0 Ha OpraHU3aIMCKUTE MepPOpMaHCH € BO (DOKYCOT Ha IIUPOKO H
3rOJIEMEHO HCTPaKyBalkbeé W EMIMPUCKM M Ha KOHIENTyaJeH HayuH. Bo akameMmckara
JIUTEpaTypa € MCTaKHATO JeKa 0e3 orjen Ha M30paHara MEpCIEeKTHBA 3a KOHLIMIHMpAame Ha
OpraHM3alUCcKuTe Mep(OpPMaHCH, Taa OCTaHyBa KaKO CIOXEHA M MYJITHIMMEH3HOHAIHA
nojasa. BeymHoct, nepdopMaHcuTe Ha KOMIIaHHMjaTa WM JIJIOBHATa CIMHMIA CE IJefaaT
pa3NMYHO OJ TJenHAa TOYKAa Ha pa3iMyHU TPYNH HA 3acerHaTd CTpaHW, Ha IpHMED,

HHBCCTHUTOPH, Bpa6OT€HI/I M KIIMCHTU.

Hcto TakKa, Ba)KHO € AaJIk OHOj aITo ja MMpOLCHYBa KOMHaHI/IjaTa HMa KpPaTKOpO4YHa

WA A0JIrOpOYHa MECPCIICKTHBA.

3a uenuTe Ha OBOj TPYJ, IPHUCTAIOT 3a LNl € HajCOOABETEeH OMAEJKU MPUCTANOT 3a
L[e] ce CMeTa 3a HAjIIMPOK KOHILIENT Ha MpHUCTam 3a JAejoBHa epukacHocT. Ce TBpAM AeKa
OTKOJIKY BO TIPOIIEHKAa Ha OpraHu3alui Tpeda Ja ce KOpHCTaT TMOBEKe O] €IeH OJ OBUE
MIPUCTAIH 3a Jla C€ NMOCTHTHE M0J00po pazOupame Ha AUHAMUKaTa Ha opranusaunuurte. Of
Jpyra cTpaHa, IEJIHUOT MPHUCTAll MOXeE Ja BKIydyBa M IIEId BO OJHOC HAa PECypcuUTe H

MPOLIECHTE.

Z[eJ'IOBHI/ITe Hep(l)OpMaHCI/I CC BO LICHTAPOT Ha CTPATCTUCKHUOT MeHaI,IMGHT72 " IOCTOHU

pacTeuka TeHJEHIM]ja Ja Ce pasriiefid U BO OJHOC HA MapKeTHHToT.”> I[Ipeau3BHKOT CO
MapKeTHUHTOT U JIEJIOBHUTE NepPOPMaHCH € Toa IITO HE € €IHOCTABHO Ja C€ MEPU OJTHOCOT
nomery aBere. MepemeTo Ha euKacHOCTa Ha MAPKETUHTOT HE € eTHOCTaBHO, OU/IEJKU MOXKe
Ja Ouje TelKo Jia ce MpOoIeHAT e(eKTUTEe O] HEKOM MAPKETHHI aKTUBHOCTH, KaKO ILITO €
pa3Boj Ha cliMKa Ha OpeHJOT, BO KpaTok pok. OBa JoBele M0 CUTyaluja Kora MapKeTHHT-
HaIMopuTe YECTONATH C€ MPOILIEHYBaaT BP3 OCHOBA Ha IMPOIECOT Ha JIOHECYBabE OUIYKH U
HEKOM MOCPEJHU UCXO/M KaKO IITO CE CTAaBOBHTE HA OPEHNIOT U CBECTa 3a OPEHI0T, HAMECTO

Ha JOJNTOpOYHUTE edeKkTH Bp3 AenoBHUTE mnepdopmancu. OBa Moxke aa Oulie MOXKHA

2 \Venkatraman, N. & Ramanujam, V. (1986), Measurement of Business Performance in Strategy Research: A
Comparison of Approaches, Academy of Management Review, Vol. 11, No. 4, 801-814.
3 Ambler, T. (2003), Marketing and the Bottom Line — the Marketing Metrics to Pump up Cash Flow, 2nd

edition. Financial Times / Prentice Hall, London, UK.
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IIPUYMHA 30LITO HCTPAXYBAamHETO 3a BpCKaTa IIOMEly MAapKETHMHIOT M JEJIOBHUTE

nepdopMaHCH € c¢ yITe orpaHHYeHa, Hako Ce 3roJieMyBa.

[IpucranoTr Ha BpeIHOCTA Ha aKLIMOHEPOT JIOMUHHPA BO JECIOBHOTO ONKPYXYBame U
YMOT Ha M3BPIIHUTE TUPEKTOPH JCHEC KaKo KpajHa 1en Ha kommanuute. OCHOBHATa ujieja
Ha OBOj IpUCTall € JieKa [eJlTa Ha KOMIIAHMWUTE € Jla T 3rojieMaT NPUHOCUTE Ha
akuunoHepute. Mcro Taka, ce TBpAM J1eKa MapKeTUHTOT Tpeba moao0po na pazdepe Kakpa e
aKIMOHEPCKaTa BPEJAHOCT U KaKO MapKEeTHHTOT MOXE Ja MpHIoHece 3a Toa. Ha oBOj HauMH
OM ce 3roJIeMHIJIO CTPATEeIIKOTO 3HAueHhe HAa MAPKETHHIOT, KO] BO MOMEHTOB € MPHJINYHO

MHWHHMAJICH. TaKa, (1)I/IHaHCI/ICKI/ITC nep(bopMchn CC IIOTCHIHpAAT JCHOBUBC.

JlenoBHuTe meppopMaHCH ce paznuKyBaaT oJ (DPMHAHCUCKUTE MephOpMaHCH, IITO
MOXKE€ Jla ce BHJIM Ha cluka 2 mojony. duHaHCUCKUTE NepdOopMaHCH C€ OJHECcCyBaaT Ha
9iCTH (PMHAHCHUCKH II€JH, KaKO IIITO Ce PacTOT Ha IMpoAakOaTa miu 3apaboTkaTa 1o aKiuja u
ce MPETHOCTaByBa JeKa (DMHAHCHCKHUTE LM C€ JOMUHAHTHH BO OJHOC HA JPYTHTE IIEJIH
IITO TM MMaaT opraHu3aunuute. busHuc nepdopmaHCcUTe Of Apyra CTpaHa ce cMeTaaT JeKa
BKJIydyBaaT U (uHaHCUCKU TMepdOopMaHCH U omepaTUBHU mepdopmancu. OmnepaTUBHUTE
nepdopMaHcH ce cMeTa JieKa BKIIydyBaaT,9ucTo (PMHAHCUCKH ENH, KaKO IITO Ce YAETOT Ha
nma3apoT M KBAIMTETOT Ha mpom3BoAoT. Co BKIydyBame, Ha WHAWKATOPH 3a OIEPATHBHU
neppopmaHcH, (GOKycoT ce ABMKHU OA 4YUCTH (PuHAHCUCKH (DAKTOPH KOH (PUHAHCHUCKU
(dbakTopu U KIYYHH OMepaTUBHU (aKTOPU KOM BOJAT KOH (MHAHCUCKHU mepdopmancu. Bo
BpPCKa CO MapKETHHTOT, BO o0iacTa Ha MEpemeTo Ha mnepdopMaHCHTE HA MapKETHUHTOT,
¢GoKycoT ce TpeMecTH O] BKIy4YyBame Ha caMO (UHAHCHUCKHA MEPKH, BKIYUYUTEITHO M
(uHaHCUCKU M HE()UHAHCUCKU MEPKH (POKYCOT Ce€ JIBMIKEIIE KOH JEJIOBHUTE NEepPOpPMaHCH.

Cnuka 2 AaBa IperiyIc Ha oOJracta Ha JCJITOBHUTC HCp(I)OpMaHCI/I.
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Lienn Ha duHaHCUCKK
nepdopmaHc:
3apabotka u
3ronemysare Ha
nposaxba

Llenu Ha duHaAHCUCKM U
onepauuoHaneH 6u3HUC
nepdopmaHc: KBanuTeT
Ha MPOAYKT, AeN Ha
nasapor

I'padukon 2 O6aacTuTe Ha GU3HHC MepdopMaHCcHTe

(a0anmupano 0o Venkatraman et al. 1986, 803)

Konnenror Ha aenoBHH mepdopMaHCH HEMa €IMHCTBEHA, NpudareHa nepuHULM]a,
HO MMa MHOTY JIe(UHMIINU, KO IPUCTANyBaaT KOH JIEJIOBHUTE Nep(opMaHCH Of pa3iIuyHU

" Io ,[[eq)I/IHI/Ipaa yYCHIEeXO0T 3aCHOBAH Ha MPUCTAIIOT KOH

nepcnektuBu. AmOnep u Kokunaku
LeJITa Ha CJIEJHHOB HA4MH: ,,0JM3MHA Ha IOCTUTHYBame Ha wnenure. OBHE LENH, IITO
KOMIITAHUUTE TM HU3BpIIYBaaT, MOXKAT Jla C€ ClieJaT WJIM CBECHO WJIM HECBECHO U LIEJIUTE

MOXKaTt Ja 6I/I,E[aT MMOCTaB€HU UJIN OZf CAMUTEC HUB HUJIU O APYTHUTC.

Co xoMOMHHMpame Ha OBaa HJeja 3a TOCTUTHYBaWkE Ha IIeTa U HjejaTa 3a JeTOBHO
paboTeme, BKIydyBajku (UHAHCUCKM U  OMEpaTUBHH TepopmMaHcH, I€JTOBHHUTE
nepdopMaHc Moke ga ce neduHUpaaT Ha CIECIHHOB HAaduH: ,,busHuHCc nepdopmaHcHu e
MOCTUTHYBalkh¢ Ha (MHAHCUCKA W ONEpaTWBHU AenoBHH menu. OBaa aeduHummja ce
KOPUCTH BO OBOj TpyJ OWIEjKM € JOBOJIHO IIMPOKa 3a Ja TM BKIYYM U (PUHAHCUCKUTE U

OINCPAaTUBHUTEC JACJIOBHU LICJIN CO PA3JIMUHNU BPCMCHCKU ICPCIICKTUBH.

" Ambler, T. & Kokkinaki, F. (1997), Measures of Marketing Success, Journal of Marketing Management, Vol.

13
Jasun CapBanocku | TeopeTcku JeH



[Brujanuemo na spckama nomery mapxkemunzom u npodas;coama
ép3 denosnama epuxacrocm|

1.5.1 BumjaHumero Ha OJHOCHMTEe HAa MAapPKETHHI-NPOAax0a Bp3 /1eJOBHHUTE

pe3yJITaT

OpranuzanyjaTta 4ecTo ce IpoLeHyBa Bp3 OCHOBA Ha HEj3MHHUOT pe3ynrar. OBa 4ecTo
ce MOTEHIMpa BO COOJBETHATa JuTeparypa. [locTojaT aBe MOXHM CTpaHH 3a IPOLICHKA Ha
HCXOJIOT: OJHECYBAaHkETO U HE-OJIHECYBameTo. [locienuim Bo OJJHECYBamHETO c€ Ha MPUMEP
MPOMETOT U 33J0BOJICTBOTO, @ HE-OJJHECYBAHETO € Ha mpuMep npopuToT. OBUE MOCIEAUIIN
MOXKaT Ja 6I/IZIaT WM HAMCPHH WJIA HCHAMCPHH. CeHaK, U COHUTC U APYTUTC MOKCE Ja CC

CMCTAaaT KaKO UCXO/] Ha OpTraHHU3alHnTC.

Bo ogHOC Ha MapKeTHHTOT, Ce TBPJH JIeKa MOCTOjaT YETUPU PA3TUIHN HAYUHH HA KOH
MapKETHHT aKTUBHOCTH MOXAT J]a TO 10100paT KpEeHpameTo Ha BPEIHOCTA HA KOMITAHUHUTE U
Ha TOj HAYMH Ja T'M 3rojeMaT JenoBHUTE nepdopmancu. IIpBo, MapKeTHHIOT MoOXe Ja ro
3a0p3a NPOTOKOT HAa Mapu MNpPEeKy HaMalyBamke€ HAa PU3UKOT HA KIMEHTHTE M TIpajieHe
CTpaTelIKu cojy3u. BTOpOo, MapkeTHHTOT MOXE Ja T'O 3rojieMd MPOTOKOT HA Mapu MpPeKy
nHOBalMK W JudepeHuujanuja. TpeTo, MApKETUHIOT MOXKE Ja H3rpaaud CpeAcTBa Kako
COIICTBEHNYKHU KanuTasl. YeTBpTO, MapKETUHTOT MOKE Ja I'M HaMaJll PU3ULUTE, HA IIPUMED,
Jla TIOMOTHE J]a ce 3ToJIeMH 3aJpXKyBambeTo Ha kiueHTHTe. Ce mpeTnocTaByBa Jieka OapeM
HEKOM 0]1 OBHE MPOOJIEMHU Ce TaKBH IITO MAPKETUHTOT U MpojaxdaTa MoKart Ja BIMjaaT Bp3
HUB 3aeAHMYKU. Ha KpajoT Ha kpauiuTata, MapKeTHHIOT M Mpojaaxdara ce 3aeAHUYKU
OJTOBOPHH 3a TeHEpUpar-e MPUXOIH U TIPO(HT 32 eHa opraHusamuja’> '

W mnokpaj Toa mTO HEe € 00eMHa, MMa W HEKOM EMIMPHCKH HCTPaKyBama KOHU
MOKa)XyBaaT JieKa MHTEPAKTHBHATa WHTErpaldja Ha MapKETHHIOT CO JAPYrd (QYHKIUH ce
OJIHECYBa MO3UTUBHO HA HEKOM MOKA3aTeNH 3a YCIENIHOCT, BKIYYUTENIHO U epopMaHcy Ha
KOMIIaHHujaTa, nepopMaHcy Ha JIeJI0OBHA €MHUIIA, TPO(PUTAOMIIHOCT U Pa3BOj Ha MPOU3BOAU

¥ nepOpMaHCH 3a yHpaByBame co TpomsBoan’ 7% Merfy-(pyHKunoHamHa copaboTKa 3a

S Smith, T. M.; Gopalakrishna, S. & Chatterjee, R. (2006), A Three-Stage Model of Integrated Marketing
Communications at the Marketing-Sales Interface, Journal of Marketing Research, VVol. XLIII

76 patterson, L. (2007), Marketing and sales alignment for improved effectiveness, Journal of Digital Asset
Management, Vol.

7 Krohmer, H.; Homburg, C. & Workman, J. P. (2002), Should marketing be cross-functional? Conceptual
development and international empirical evidence, Journal of Business Research, Vol. 55

8 Kahn, K. B. (1996), Interdepartmental Integration: A Definition with Implications for Product Development
Performance, Journal of Product Innovation Management, Vol. 13
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ypenyBambe Ha MapKETUHI aKTUBHOCTH, TaKa IITO Pa3IMYHH OAJENM MPUAOHECYBaaT 3a THE
aKTUBHOCTH, OOWYHO TH 3rojieMyBaar nep(opMaHCUTEe Ha KOMIIAaHUjaTa WM CTpaTeIlKara
nenoBHa equHMIA. Cernak, CeKoranl UMa U JBeTe CTpaHH, Ha IpUMep, Mel'y(pyHKIIMOHATHATA
MHTErpanyja MoXe Ja T0 HalpaBH pelieHueTo 1modaBHo. OBa c¢€ ymTe He MOCOYyBa JeKa

MapKETUHT-TIPOJAKHUOT OJHOC OM UMaJl MOBaXeH ePeKT 0J copaboTKaTa KOH JPYrUTe

GyHKIHN.

Co oryien Ha OJHOCOT MapKETHHT-NIPOJAX0a, c€ YMHM JIeKa IMOTOJEMHOT el OJ
aKaJieMcKara JITeparypa 3a oBaa mpolieMaruka ce GpoKycupalie 4ucTo Ha copaboTkaTta u
OJTHOCOT MOMery MapKETHHIOT M MpOJak0ara W HE T'M MPOUIMPU HUBHHUTE HCTPAXKYBamba

HaJBOp O] Toa, Ha TpuMep Ha edekTute Bp3 mepdhopmancute™

[TocrojaT Hekou
MCKJIYYOIIH, KOM MCTO Taka ja JOHECyBaaT BaXKHOCTAa Ha copaboTkara momery mponaxoara u
MapKETUHTOT 32 MOCTHUTHYBAE Ha PaziIMYHU IeNTM Ha W3Ben0a, BKIYUYUTEIHO U LEIUTE Ha
Ta3apoT, OPraHU3aLMCKUTE HeId 1 QMHAHCUCKUTE 1eTu° 82,

Ce uymHM Jexka Kora copaboTkaTa BO MAapKeTHHI-pojax0a e ycIelHa,
OpraHU3alMHUTE UM CTPATELIKUTE JAEJIOBHU €MHULM MOXKAT Ja MMaaT CylepHoOpeH Npodur.
Bo pa3nmuyHM KOHIENTHM paMKH, jaCHO € WHAMIMPAHO JeKa KOJIKY Moa00po
(GyHKIIMOHUpamke Ha copaboTKaTa MapKETUHI-Tpojaax0a, TOJNKYy Ke OuaaT HOBHUCOKU
nenoBHuTe mnepdopmancu. JletarHo HUBO, Kora copalOoTkara Iomery MapKeTHHTOT U
npoaaxoara paboTH HEMpeueHO, KOMIIAHUUTE HAaBUCTUHA MOJKAT Jla TOCTUTHAT 3HAUYNUTEIIHU
nogoOpyBama BO MeTpuKa Ha TmepdopMaHCH, Kako IITO ce IleHaTa Ha mpojaxoara,
IUKITyCHTE Ha Ipojiak6a 1 Bie3 Ha ma3apor.®

ITokpaj Toa, eMmUpPUCKH JOKa3W TMOCTOjaT OCOOEHO 3a copaboTkaTa TmOMeEry
MapKeTUHTOT U mpoaaxkbara u edexTorT Bp3 nAenoBHuTe nepdopmancu. Co momomr Ha

KBAJIMTATUBHO W KBAHTUTATUBHO UCTPAXKYBAKLC, MHIAUIUPAHO € IICKa Hep(bOpMaHCI/ITC Ha

ma3apoT €€ NO3UTUBHO IIOTOACHU O C(I)CKTI/IBHI/IOT OJHOC MapKeTI/IHF-HpOI[a)KGa.

9 Kahn, K. B. & Mentzer, J. (1998), Marketing’s Integration with Other Departments, Journal of Business
Research, Vol. 42

8 Beverland, M.; Steel, M. & Dapiran, P. (2006), Cultural frames that drive sales and marketing apart: an
exploratory study, Journal of Business & Industrial Marketing, VVol. 21, No. 6

81 Smith, T. M.; Gopalakrishna, S. & Chatterjee, R. (2006), A Three-Stage Model of Integrated Marketing
Communications at the Marketing-Sales Interface, Journal of Marketing Research, Vol. XLIII

82 Homburg, C. & Jensen, O. (2007), The Thought Worlds of Marketing and Sales: Which Differences Make a
Difference?, Journal of Marketing, Vol. 71, No. 3

8 Krohmer, H.; Homburg, C. & Workman, J. P. (2002), Should marketing be cross-functional? Conceptual
development and international empirical evidence, Journal of Business Research, Vol. 55
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1. IlpenmeT HA UCTPAKYBAKETO

Knyynute koHuenT® Ha OBOj TpPYA C€ MAapKETHUHT, NpoAaxk0a, MapKETHHT-
poJax0eHU OHOCH, JCIOBHU M3BEI0M, BpEMEHCKA OpUEHTAlMja U 1iefHa opueHTanuja. Of
OBHUE KOHIICTITH, MAPKETUHTOT, TIPOJaxkdaTa U MapKETHHT-TPOJaKHATa BPCKa ce 00jacHEeTH
MOJIETATHO CO II€JT J1a OBO3MOXAT COO/IBETHO TJICAMILTE 32 Pa3BOJOT HA OBHE KOHIIETITH, IITO
3a BO3BpaT BIMja€ Ha CoOCTOjO0aTa Ha MApKETUHT- TMPOAAXKHUOT OJIHOC. BpemeHckara
OpHEHTAIlMja U OpPHEHTaIMjaTa Ha IIeNTa ce 00jacHyBaaT MOKOHKPETHO HA MCT HAYUH KaKo U
nenoBHUTE nepdopmancu. Jlpyrure KoHuenTu kou OapaaT AeQUHUIM]A C€ TIPUKAXKAHU KOTa

Cce T0jaByBaaT BO TEKCTOT.

Mapxkerunr. [locton KoHTHHYHpaHa nedara Janu MapKeTHHTOT Tpeba ia ce rieia
Kako roceOHa opraHu3anucka (QyHKIHMja WIM MPOILEC KOj BKIy4dyBa pa3jiM4H{ BHUJIOBU Ha
akTuBHOCTH. Criopen Toa, TOCTOjaT pa3NUyHH ACHUHHUIMU 3a TOA INTO € MapKETHHT.
(Gronroos 2006, 398). 3a menuTe Ha OBOj TPyd Ce 3eMa JeKa cropeadara momery
MapKeTUHTOT M Mpojaxbata Tpeba 1a 3amoyHe OJf ONEpaTMBHO HUBO, OWAEJKUM Toa €
HAjTIPaKTUYHO U CO TOA MOXKeE Ja ce BUAaT paznuku. Ox apyra cTpaHa, Kako IMITO TPYIOT ce
¢dokycupa MW Ha JETOBHUTE H3BEAOH, ce cCMeTa Jieka oBa Tpeba ga Oujae BKIYYE€HO BO

MapKeTHHIIKarTa nepuHunrja. Taka, 3a TOTpedUTe Ha OBOj TPYA MApKETHHIOT € JAepHuHupaH

Hasun CapBanocku | 1. [IpeaMeT Ha HCTpaKyBameToO
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KaKo IITO cienyBa: "MapKeTHHI Ha ONEpaTMBHO HUBO € 30Mp Ha aKTMBHOCTH KOM €JHA
OpraHu3aiyja Td NpaBU 3a Ja UM CIY)KM Ha CBOWUTE KJIMEHTH. Tue BKIydyBaar Oapem
OpeHIupame U Tpajiekhe Ha UMUI, MApKeTUHI KOMYHUKALMU, IPOrpaMH 3a JIOJaTHOCT U
IIPOTHO3UpPAlkE Ha pa3Boj Ha IMOTpeOUTE Ha MOTPOLIYBayMTE, HNPOMEHHM BO IMa3apoT HU
TEXHOJIOIIKK pPa3Boj. Ha HMBO Ha KOMIIAHWHM, MApKETUHTOT CE€ CTPEMHU Ja T'M IOCTHTHE
MPEJHOCTUTE HA KIMEHTUTE U Ha TO] HAYMH, MPOPUTAOMIHUTE IETIOBHU U3BE0OU KaKo CBOja,

KJIy4yHa 1en. "

[Mponax06a. 3a nenutTe Ha OBOj TPYI, € KOPUCHO Jla C€ KOMOWHUpAAT ONEPATUBHUTE
pe3yNnTaTH M pe3ylnTaTuTe of paboTemeTo NpH AeduHUpame Ha Mpoaaxkdara, Taka MITO
nepuHUIMjaTa 3a NpoAaxkda € BO COTJacHOCT CO MapKeTuHIIKaTa aedununuja. Taxa,
"MPOJaKHUTE aKTHBHOCTH BKJIY9yBaaT aKTHBHOCTH HAMCHETH 3a MPOMOIIHMja Ha KIMEHTCKO
KyIyBambe Ha MPOU3BOJ WIIM YCIIyTa CO IIeJ Ja TeHepUpaaT MO3UTUBEH TOTOBUHCKU TEK 32
opraHI/ISaquaTa”84.

MapkeTHHT-TIPOJaKHU OJHOCH. MapKeTHHT-NIPOIaXKOEHUTE OAHOCH CE AUCKYTHPAHH
BO JHTepaTypaTa co pasnuyau TepMuHd. Homburg, Jencen u Krohmer ro kopucrar
TEPMHUHOT "KBaJUTETOT Ha copaboTKaTa moMery MapKEeTHHI M Mpojaaxba', Kako ITO THE
CMeTaaT JeKa € OIUIIyBalke Ha cocTroj0aTa Ha MelyCEeKTOPCKM OJHOCH, HaMecTo Ha
mpouecor. Tue ro AeduHHpaaT KBaJIUTETOT Ha copaboTkaTta moMery MapKeTHHIOT U
npoaaxoara Kako "CTENEHOT /10 KOj MOCTOM cocToj0a Ha copaboTka moMelry MapKeTHHI U

nponax06a Koja ce KapaKTepu3upa CO €IWHCTBO HAa HAmop M XapMoHHja"®®

. MapxkeruHnr-
pogaXOEHUTE OJJHOCH, HCTO TaKa, C€ Pa3BHBAAT U C€ MEHYBaaT CO TEKOT Ha BpeMmeTo. Taxa,
nepuHUIMjaTa 32 MapKETHUHIIKO-NPOJaXKHW OJHOCH BO OBOj Tpyd €: '"MapKeTHHI-
MPOJAXKHUOT OJIHOC € cocTojbara Ha copaboTKa moMery MapKeTHHT W Mpoaaxkda Koja ce

pa3BuBa U C€C MCHYBA CO TCKOT Ha BpGMCTO".g6

Ce pa3bmupa, oBaa coctojO6a MOXKe J1a Oujie UM XapMOHUYHA WITH pa3eInHeTa.

JlenoBHu n3BenOu. OpraHu3anucKuTe U3BEA0U e CI0XKEHO Mpaniame, OUAejKu MOXKe

7la ce BUJAT KaKo OCTUTHYBabE Ha 11eJ1, IOCTUTHYBambe Ha PECYPCH WIIU YCIIEX BO MIPOLECOT.

8 Levitt, T. (1960), Marketing Myopia, Harvard Business Review, July-August

8 Homburg, C.; Jensen, O. & Krohmer, H. (2008), Configurations of Marketing and Sales: A Taxonomy,
Journal of Marketing, Vol. 72, No. March, 133-154.

% Biemans, W. G.; Makovec, M. & Malshe, A. (2010), Marketing-sales interface configuration in B2B firms,
Industrial Marketing Management, Vol. 39, No. 2
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3a menuTe Ha OBOj TPYA, LENHUOT MpUCTAal € HajpeneBaHTeH. llocrojar pasmuyHN
nedununmu 3a nenoHute u3Benbu. Ambler and  Kokkinaki ro nedunupane ycmexor
0azupaH Ha LETHUOT NPHCTANl HAa CICIHHOB HAuuH: "OJM3MHATA HA MOCTHIHYBambETO Ha
nenute". JleoBHUTE W3BEIOM KaKO TAKBU TW BKIydyBaaT M ()MHAHCHUCKHTE W3BEIOU H
ornepaTuBHUTE M3BenOM. Taka, KOMOMHUPAJKU T'M OBHE J(BE TJICIUILTA, JICIOBHUTE M3BEAOU
MOXKaT Ja ce neduHupaaT Ha CIeAHUOB Ha4yMH: "JlenoBHUTE M3BEAOHM Ce IMOCTHTHYBAmbE Ha
(buHaHCUCKU U onepaTuBHH JenoBHH nenu'". OBaa aeUHUIMjA CE KOPUCTU BO OBOj TPY.
[TpouieHKUTe Ha MEHAIMEHTOT 3a HHBHATA JICJIOBHA YCICHIHOCT CE€ CMETa JeKa I00po Tu
oZlpa3yBaaT BHCTHHCKHTE JEJIOBHHU pe3ynTarH. Taka, oBa ce KOPHCTH KaKO HHIMKATOp 3a

e(bHKaCHOCT BO CMIIMPUCKHUOT ACII.

Bpemencka opuentanuja. Homburg, Jensen and Krohmer®’ ja semaar Bpemenckara
OpHEHTaIMja Kako JeJ OJl HUBHATa TAaKCOHOMHja Ha MAapKETHHT-TIPOJaKHATa BpCKa.
Bpemenckara opueHtanmja (KpaTKOpOYHa HACHpPOTH [OJITOpOYHA) ja JAeuHHpaa Kako
"CTETIeH JI0 KOj aKTUBHOCTUTE HA MAPKETHHIOT / pojak0dara ce BOJACHHU O] HTHA aKIIHja, a He

CO €KCTEH3MBHO IUIaHUpambe".

enmna opuenTtarnuja. Mcro Taka meiHa opueHTaIMja € 1ea o ucraTa TAKCOHOMH]ja Ha
MapKeTHHT-TIPOJJaKHATa BPCKa KaKo BpeMeHCKa opueHTanuja. LlenHa opueHTanuja (KIMEHT
HACIPOTH MPOU3BOJ) ce NeduHUpPa KaKo "CTENEHOT 0 KOj aKTUBHOCTHTE Ha MAapKETUHTOT /
npojaxkbaTta ce BoAaT Of KIMEHTCKHUTE, a He OJ CTpPaTeTUUTe, IJIAHOBUTE U OILIEHKHUTE Ha

neppopmMaHCHUTE MOBP3aHU CO MPOU3BOAUTE" .

3. UcTpa:kyBauKH XUIOTE3H

I'nmaBHa xumoresa:

MapKeTI/IHF-HpO,Z[a)KHI/ITC OJHOCH BJ'II/IjaaT Ha ACJIOBHUTC PE3YJITaTU BO INO3UTUBCH

ACIICKT

8 Homburg, C.; Jensen, O. & Krohmer, H. (2008), Configurations of Marketing and Sales: A Taxonomy,
Journal of Marketing, Vol. 72, No. March
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TloMmomHM Xunore3un

EnemeHTOT BpeMeHCKa OpHEHTallMja Ha MapKETUHI- MPOJaKHUTE OJHOCH BIiHjae

IIO3UTUBHO HAa ACJITOBHUTC I/I3BeI[61/I

EnemMeHTOT TENHA OpHWEHTallMja HAa MApKETUHT- MPOJAKHUTE OJHOCH BIHjae

IIO3UTUBHO HAa ACJIOBHUTC I/ISBCIIGI/I

EdexTor Ha MapKeTHHIIKO-IPOAAKHUTE OJHOCH Bp3 JICTIOBHUTE U3BEAOM Ce

pa3IMKyBa BO KOHTEKCTOT Ha JICJIOBHOTO PabOTEHE M OJTHOCOT KOH IMOTPOIIYBaYOT
4. Bapuja0.im BO HCTPa:KyBamb-€TO
Bapujabiu Bo 0Ba HCTpaxKyBame NMPETCTAByBAaar :
HezaBucna Bapujabna: BiaMjaHHETO HA MAPKETUHTOT BP3 Mpoaaxkda

3aBucHa Baija6J1a: npoz[a>K6aTa KakKoO CJICMCHT Ha JCJIOBHA e(bI/IKaCHOCT

5 MeTOJII/l, TEXHUKHU U HHCTPYMEHTH HA HCTPAKYBAILETO

'maBHaTa 1men Ha CHpoBEJCHATa EMIUPHUCKA CTyIdja € Ja C€ WCIIHTa MOXKHO
MOBP3yBalkbe Mely MapKeTHHINKO-TPOJAKHUTE OJHOCH M JICIOBHUTE W3BEAOM Ha eIHa
koMmmanuja. [loceOeH akIeHT e cTaBeH Ha IeTHATTa U BpeMEHCKaTa OpUEHTAIIH]a KaKo e O]
MapKETUHIIKO-TIPOJAKHUTE OJHOCH W BIWjaHHETO HAa OBUE OPUEHTAIIMH BP3 JEIOBHUTE
neppopmaHcu. 3a LENWTe HAa  OBOj TPYH, KBAHTUTATUBHUOT TIpUCTAall CE€ CMeTa 3a
MMOCOOJIBETEH, OMCjKU Ha TO] HAYMH MOXE Ja C€ MOCTUTHE TIOIEJIOCHA CIIMKAa 3a BpcKara

HOMCf‘y MAapKCTUHT U Hpona>K6a 1 JCJIOBHUTC I/IBBC,Z[6I/I.

Hasun CapBanocku | 4. Bapujabiau Bo HCTpaKyBameTO
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Bp3 ocHOBa Ha MpeAMETOT Ha UCTPAXKYBaHbE, OJIPEJCHA € METOI0JIOTHjaTa Koja Ke ce
KOPHUCTH BO TEKOT Ha HCTPaKyBambeTO, a METOJUTEC e KOMOMHHUpaaT BO 3aBHCHOCT O]l

COApiKHHATa T.C. CJICMCHTOT LITO CC UCTpaXXyBa.

3a u3paboTka Ha TPYJOT CE€ KOPHUCTAT MPHUMApHU M CEKYHIApHU HCTPAXKyBamba.
CekyHaapHUTE M3BOPH CE€ OJIHECYBaaT Ha CTPyYHA JIUTEpaTypa, HAydyHU TPYIJOBU KaKO U

Pa3JIMIHU CTATUCTUYKHU ITIOJATOIH.

Bo TexoT Ha HCTPAXKYBAKLETO KOPUCTCHU CC AHKCTHHU JIMCTOBU CO IIpallldlba Ha KOU
AHKCTHUPAHUTC JInlla O] pa3JIniHU obractu OJHOCHO OKOJIHOCTH Oeca 3aMoyIeHU Ja oaAroBopar

KO OWJie HUBHUTE MUCJICHA, CTABOBU M YyBCTBA BO OJIpE/ICHA CUTYaIlH]ja.

3apaz[1/1 MMOCAHOCTAaBYBAIbC Ha HUCHHUTYBAILCTO IIpallamkbaTa €€ KOHKPETU3HUPAHU CO
IIOHYJACHU IOBEKe Ol Ha OATOBOpP a nmoaonmHa PE3yJITATUTE CO IMOMOII HAa CTATUCTHYKU
METOAU CC€ O6pa6OTeHI/I 3a HEJIUTC, CO TOa HITO PE3YJITATUTEC KOU CC 6I/I,Z[8.T ,I[O6I/IGHI/I cC

MPOLUCHTYAJIHO IIPUKAKAHU.

3a ;ma ce o6e30eaM MOOOjEeKTHBHA TEOPETCKA 3aCHOBAHOCT IPH MPOYUYBAHETO €

KOpHCTEHa U 00eMHa CTpy4YHa U Hay4Ha JIMTepaTypa.

6. IlpuMepoK BO MCTPAKYBAKETO

OBa wuctpaxyBame € peanuzupaHo Bo llpuBaTHarta BHCOKOOOpa3OBHA yCTaHOBA
Merynapoaen CnaBjancku Mucturyr ,, I'aBpuno PomanoBuu JlepxaBun” butomna, u Bo
MIPUBAaTHU KOMITAHUM BO MEJIArOHUCKHUOT pernoH. [Ipu n30opoT ce uma BO MpeABHU YCIOBUTE
Ha UCIHUTYBamE /1a ce MPUOIMKHO UCTH, cOpaboTKaTa M KBAIUTETOT HAa UCIIUTAaHUIIUTE Oea Ha
BHCOKO HUBO. McnuraHuuure ce 3alo3HaTH CO UCTPAXKYBAKETO M CE AHAIU3ZUPAHU CUTE
Oapama. McrpaxyBameTo € peaau3upaHo cO moMoil Ha ucnutaHummre on 20 go Hag 60

TOJIMHA ¥ TOA CO MPHUMEPOKOT ce omdaTeHu /5 MCHUTAHUIM. Toa € momynaiuja o TOJKY

JaBun CapBanocku | Bapujabiu Bo OBa HCTpaKyBame MPETCTaByBaaT :
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TrOAMHA cO O(opMeHa JMYHOCT, WHTENETreHINja, jaCHO H3pa3eHH CTaBOBM, MO CIy4YacH

MIPUMEPOK U3BIICYCHO O/ TOIyJIayjata Ha MakeqoHuja.

I[O HUCIIUTAHUTUTE CC MOAHCCCHU aHKCTHH IpalllaJIHUIU CO HCKOJIKY ITpallakba KOU HC
oxzemaar mnoBeke oA 10 mMuHyTH 3a monosinyBame. [locie cymupamero pesyinrature ce

Ta6eJII/IpaHI/I U KOMCHTHUpPAaHH.

HcTtpaxkyBameTo € CrpoBeeHO BO BPEMEHCKH IMepHoJ of JBa Mmecena. [IpocTtopHo
UCTpaXXyBameTo ce crpoBenyBa Bo Ilemaronuckuor permoHn Ha Pemybnuka CeBepHa

Maxkenonuja.

HcrpaxxyBameTo € CIpOBeAEHO Ha 0a3a Ha eTUYKHUTE Hayella Ha MCTPAXKyBame BP3

10OpOBOJIHA OCHOBA HA IPUMEPOK O UCTIUTEHUIIH.

AHKETHHOT MNpallaJHUK KOPUCTEH BO PaMKHTE Ha UCTPaXKyBaWHETO CIIPOBEIECHO BO
OBOj TPYJ € MOJENIEH Ha TIeT Jeja OJ KO LITO CEKOj € HaMEHET 3a Jla ce WACHTU(HUKYBaaT
MHUCIIeHhaTa 3a OLEHYBalkEe Ha BIMjaHUETO Ha BpCKara MoMel'y MapKEeTMHIOT M Mpojaxodara
Bp3 JelOBHAaTa e(pUKAacHOCT Ha wucnutaHuuute. IIpBHOT 1en e HameHeT moceOHO 3a
uJAeHTHPUKAIMja HAa JeMOrpaCKUTe KapaKTEPUCTUKH HA WCIUTAHUIUTE J10/e€Ka BTOPUOT
Jell UMa 3a el UCHUTYBamke Ha ynoTrpeda Ha MapKeTHUHI CTPAaTEerMUTe OJf CTpaHa Ha
KoMIIaHuuTe. TpeTHoT nen uma 3a ILeJl UCIOUTYBake Ha CTAaBOBM 3a MAapKETHUHI Ha
KOMITIAaHUUTE, YETBPTHUOT JIeJl UMa 32 11eJ1 UCTIUTYBamke Ha Pa3OUpameTo Ha UCIUTAHUIIUTE BO
BpCKa €O KoMmmapanuja Mely MapKeTHMHI W Mpojax0a M MeTTHOT Jesl HMMa 3a Len

uAeHTU(UKAIMja Ha yJIoraTa Ha MApKETUHT CTpaTeruuTe BO JieJIOBHATa U3BeA0a Ha pupmara.

[Ipubpanute momaTonM O KBAHTHUTATUBEH KapakTep IO CIPOBEIyBame Ha
HCTPaXXyBamkeTO ce 00pabOTEeHH CO KOMITjyTepcka mporpama 3a TabemapHa oOpaboTka Ha
nomatory  Microsoft Excel. Jlomexka momaronuTe o1 KBaIMTATHBEH KapakTep ke Ouaar

AHAJIM3UPAHU, KaTCTOPU3UPAHU U UHTCPIPCTUPAHU.

JaBun CapBanocku | Bapujabiu Bo OBa HCTpaKyBame MPETCTaByBaaT :
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PE3YJITATH O/

NCTPAXKYBAILETO
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KBaHTHTAaTHBHA aHAJIM3a HA PeE3YJIATATUTE O UCTPAKYBALETO

JlobueHuTe OAroBOPU U3pa3eHH BO MPOLEHTH HAa HUBHOTO YYECTBO BO BKYITHHOT OpoOj
Ha OATOBOPH O] CUTE IIpallama OJ NOHYACHUTE MPAIIATHUKOT PEAOCIEAHO C€ IPETCTaBEHU
BO HATaMOIIHUOT TEKCT. VICTHTE pe3ynTaTH MOCTOjaT U BO TPAPHUKOHU CO IIET M CIUKOBUTO

Aa c€ NPETCTaBu y4C€CTBOTO HA PA3JIMYHUTC OATOBOPU BO CAMUOT MNpallladIHUK.

HpB ae - Onumry moaaToumu 3a AHKETHUPAHUOT

OBoj npB J1e)1 01 aHKETHUOT MpallaIHUK € HAMEHET 3a OTKPUBambe Ha ieMorpa)ckure
KapaKTePUCTHKN Ha WCIUTAHUIIUTE OJHOCHO BO OBOj el ce TpapU4Kd W IMPOICHTYATHO
MPETCTaBeHU TOJATOIMTE 3¢ HWCIUTAHHWIIMUTE BO TMIOTJIe[] HAa HUBHUOT TIOJ, BO3pacT,
oOpa3oBaHHe, TOJWHU Ha PabOTHO HMCKYCTBO W 00OjacT Ha paboTHA TMO3WIHja KAKO H

npodecuja BO Koja IITO C€ HACOUCHH.
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BO3pacT non obpasoBaHue

I'padpukon 3 IMoxenda Ha HCMUTAHMIMTE CIIOPEJ MOJI, BO3PACT U 06pa3oBaHue

Ox oBoj rpadMKOH MOKE J]a ce 3aKJIy4H JIeKa HajBHCOK MPOILIEHT O/ UCIIUTAHUIIUTE Ce
Ha Bo3pacT of 20 g0 30 rogunu co BKymHO 41% ox HuB gojeka nak 33% o UCIIUTAHUILIUTE
ce Ha Bo3pacT ox 30 mo 40 romunu u 25% on ucnuTaHULIUTE c€ Ha Bo3pacT ox Hax 40

TOAWHH.

Hcro Taka ce 3aKjIydyBa ACKa IMOBHUCOK IMPOLOCHT OJ HUCIHHUTAHUOUTC HAKO HE CO
rojicMa MpoOUCHTYAJIHa pa3jinka C€ O MallK! I10JI OJHOCHO 52% O HUCIIUTAHUIIUTE CC O

MaIIKy noj goaexa 48% ce »KEHCKH HOoJl.

[IpouienTyanHata pa3iuka MoMery HCIHMTAHUIUMTE BO TIOTJIE] Ha 0Opa3oBaHUE €
3gaunTenaHa onHocHo 80% oI WMCIUTAaHUIIMTE CE€ CO BHCOKO momeka camo 20% on

WCIIUTAHUIIMTE CE€ CO HUCKO 0Opa3OBaHHUE.

JaBun CapBanocku | KBaHTUTaTHBHA aHAIM3a HA PE3YJITATUTE O] UCTPAKYBAHETO
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MPO®ECUIA roaAnHM HA PABOTHO No3nunIA BO
MCKYCTBO KOMMAHWIJA

I'pa¢uxon 4 Ilogenda Ha McHUTAHULUTE cropel mpodecuja, roAMHU HA PadOTHO MCKYCTBO M MNO3HMIHja BO

KOMIIaHMjaTa

Bo oBoj rpadukon Moxe na ce BUjaE Jeka cropes mpodecuja HajHH30K MPOIEHT Ha
ucnuTaHuIm co 25% ce Bo mpoAak0a JoJeKa BeIHall mociae HUB co 29% HCIUTaHUI Ce BO
MapKeTHHT U Aypu 46% 01 HCIUTAaHUIINTE Ce BO OCTaHATa HE BKIYYEHA BO OBOj MpaIlaIHUK

o0JacT.

Criopen; ToIiHU Ha PabOTHO MCKYCTBO HAjBHUCOK MPOIICHT HA HCIUTAHUIHU co 48% o1
HUB C€ CO MOMAJIKY O]l 7 TOJUHH PabOTHO MCKYCTBO IITO € W BO KOpeJaIyja co MpoceyHara
BO3pacT Ha HUcCHHUTaHUIUTE nonaeka 28% oa HUB ce co pabOTHO MCKYCTBO CO pabOTHO
HCKYCTBO OJ1 CEIyM JI0 NEeTHaeceT TOAMHHU aojaeka 24% O WCHUTAaHUIMTE C€ CO PabOTHO

HCKYCTBO TOBeKe of1 15 ronunu.

Bo mornen Ha mo3uiyja Bo KOMIaHUjaTa HAjBUCOK MPOIEHT O/ UCHUTAHUIIUTE CE CO
paboTHa mo3unuja pabOTHUK OAHOCHO 73% on HUB gojeka 27% Oa WCIUTAHUIIMTE CE CO

paboTHA MO3HIIHja PAKOBOIUTEI OJTHOCHO MEHAIIEp.

JaBun CapBanocku | KBaHTUTaTHBHA aHAIM3a HA PE3YJITATUTE O] UCTPAKYBAHETO
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Brop aesa — nogarouu ynorpeéa Ha MAPpKEeTHHI CTPATerny HA KOMIIAHUjaTA

BropuoT nen o 0oBOj aHKETEH MpalllalHUK € HAMEHET 3a Jla TM UCHUTa U OTKpHe
MapKETUHI CTPATETHUTE KOM ILITO C€ MPUMEHYBAaT BO KOMIIAHUUTE BO KOW ILITO CAMUTE
VCIIUTAHWIIM BKIYYEHH BO OBAa HCTPAKYBamke paboTaT M BKYITHO BO ce0e BKIydyBa TpU Jeia
0J1 KOH IITO €THUOT JIeJI € HACOYCH KOH OTKPUBAKE HA TOA KOU O/ MAPKETHHT CTPATETHHTE CE

IIPUMEHYBaaT.

HOI[aTOLII/ITe I[OGI/ICHI/I o1 OBOj A€ O AaHKETHUOT MHpallaJIHUK C€ IPUKaXaHH

rpadUyuKy ¥ TPOICHTYAITHO BO CIICHUTE HEKOJIKY TpadUKOHHU.

OANN BALLATA KOMIMAHUIA
NMPUMEHYBA MAPKETUHI CTPATETUA

19%

M [la

M He

81%

I'padpuxon 5 [IpnvMeHa Ha MaApKeTHHT CTPATernu of KOMIIAHMHTE

Crnopen oBOj rpaKOH MOXKE Ja ce 3aKiaydd Aeka aypu 81% oj ucrmuTaHUIHTE
OJHOCHO 61 O]l HUB OATOBOpHJIE JeKa KOMIIaHWjaTa BO KOja IITO THE padoTaT MpHUMEHYBa
OJIpe/IeHN MapKeTHHI CTpaTeruy HO Cemak Mopa Jia ce HarmoMmeHe Jeka aypu 19% oaHocHo
14 ox BKymHUOT OpOj Ha MCIHMTAHMIIM J1ajie OJTOBOp JEKa KOMIIaHHWjaTa BO KOja IITO THE

pa60TaT HC MPUMCHYBA MApPKCTUHT CTPATCTHUU.

JaBun CapBanocku | KBaHTUTaTHBHA aHAIM3a HA PE3YJITATUTE O] UCTPAKYBAHETO
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Kou oa cnegHuBe MapKeTUHT CTpaTermm BawaTta
KOMMNaHWja rm NnpumeHyBa
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o0 % 25% -
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JInyHa MHTepHeT BHaTpeweH Peknama LleHOBHa
npoaaxba MAPKETUHT  MapPKeTUHT cTpaTeruja
npeky
coumjanHu
MpeXxun
E/da EHe

I'padpukon 6 MapkeTHHI cTPaTerHu KOM IITO KOMIIAHMjaTa I'M MPHMeHYBa

CJ'IGI[HI/IOT pI(SA) ¢ Oellle HAMEHET 3a OTKpHBAILC Ha CTPATCTUUTE KOW LITO KOMHaHI/IjaTa
' IpUMCHYBA U Ha OBOj ACJI O NpalllaJIHUKOT OI[FOBOpI/Ija BCYIIHOCT OHUEC UCIIMTAHUIHU KON
IOTO Ha ONPETXOAHOTO Ipaliamke CC 1/13jaCHaa JC€Ka HHBHaTa KOMHaHI/Ija KOpHUCTHU OAPCACHH

MapKEeTHHT CTPATErH BO CBOETO paboTeme.

Bo mornen Ha MapKeTHHT CTpaTerHUTe KOM IITO C€ KOPHCTAT IEIIOCHO CHUTE
UCNTHAHIM Ce M3jacHaa Jieka HUBHATa KOMIIAHHWja KOPUCTH HWHTEPHET MApPKETHHI MpPEKy
couyjasHu Mpexu co 100% nonexa MapKeTHHI CTpaTerujaTa Mpeky JudHa nponaxoa 92%
O]l HCTIUTAHUITUTE CE M3jacHaa Jieka HUBHATA KOMITAHH]a ja KOPHCTH OBaa CTpaTerdja Jo/IeKa

camo 8% ce n3jacHaa JeKa He jJa KOPUCTAT OBaa CTpaTeruja.

Crparerujata BHaTpelIeH MapKETUHT KaKO MAapKETHUHI cTpaTervja Koja KOMIaHHjaTa
ja xopuctu 74% O UCIUTAHUIUTE CE U3jacHaa Jieka HUBHATa KOMIIaHM]ja ja KOPHCTH J10/IeKa

26% o HUB OJITOBOpHja JIeKa HE ja KOPUCTH.

Crparerujata 1leHOBHA CTpaTerrja ©Ma BO HAJBUCOK MPOIEHT MPUOIIKHUA Pe3yTaTh
O]l IOHYIGHUTE CO Toa MTO057% O/l UCTIUTAHUIIUTE CE M3jacHaa JeKa HMBHATA KOMIIaHHUja ja
KOpHCTHU a nak aypH 48% oJl UCIUTAHULIUTE CE M3jacHaa JIeKa OBaa CTpaTeruja He ce KOPUCTH

BO PaMKHTE Ha KOMITaHHMjaTa BO KOja IIITO THE paboTar.

JaBun CapBanocku | KBaHTUTaTHBHA aHAIM3a HA PE3YJITATUTE O] UCTPAKYBAHETO



[Brujanuemo na spckama nomery mapxkemunzom u npodas;coama
ép3 denosnama epuxacrocm|

CrparerujaTta pekiama € €IMHCTBEHATa CTpaTerdja Oj MOHYIACHHUTE 3a KOU IITO
WCIUTAHUIINTE BO HAJBHJIOK MPOICHT JaJ0a OITOBOP JieKa HE Ce KOPUCTH BO paMKHTE Ha
HUBHAaTa cTpareruja co aypu 75% noneka nak caMo 25% o1 MICIUTaHUIIUTE OJITOBOPHja JIeKa
peKJiaMaTa Kako TaKBa C€ KPOMCTH BO KOMITaHHMjaTa BO KoOja THE pabOTaT KaKO MapKETHHT

CTpaTeruja.

[0 KOj cTeneH mapKeTUHr cTpaTernjata e
pa3BMeHa BO BallaTa KOMNaHMja

BoonwTo He epeKkTMBHaA

Manky ebekTuBHa

CpepgHo edeKTMBHa

EdekTnBHa

MHory epeKkTnsHa 16%

0% 5% 10% 15% 20% 25% 30% 35% 40%

I'paduxon 7 CTeneH Ha pa3sueHOCT HA MAPKETUHI CTpaTeruja

Ilocaennoto Mmpamame 0 BTOPHUOT ACI OJf aHKCTHHUOT MpallaJIHUK € HAMCHET 34 J1a CC
OTKpUC MHUCIICHCTO Ha HUCHUTAHHUIUTE 34 TOAa OO KOj CTCIICH € pa3BHUCHA MApKCTUHT

cTpaTervjara BO KOMIIaHHjaTa BO KOja MITO THE paboTar.

Ha oBa npamame HajBUCOK MPOIEHT 01 UCITUTAaHUITUTE cO AypHu 36% 01 HUB cMeTaar
JieKa € cpeaHo epeKTUBHO pa3BueHa aojieka 29% 01 UCTIUTAaHUITUTE CMETaaT JIeKa MapKETUHT
cTpaterujara € eexTuBHa U qypu 16% o1 HUB cMeTaaT JeKa MapKeTHHT cTpaTervjata Koja

IOTO CCIIPUMCHYBA BO HUBHATA KOMHaHI/Ija CC MHOT'Y e(peKTI/IBHI/I.

3a Toa JeKka MapKeTHHI CTpaTerujaTa Koja IITO ce MPUMEHYBa O]l CTpaHa Ha
KOMIIaHH]jaTa BO KOja IITO UCIIUTAaHUIUTE padoTaT € Maiky edexkTuBHa oarosopuie 12% od

WCIIUTAHUIINTE a TaK Aypu 7% OJHUB OATOBOPHIIC JIeKa HE € BOOMINITO €(heKTUBHA.

JaBun CapBanocku | KBaHTUTaTHBHA aHAIM3a HA PE3YJITATUTE O] UCTPAKYBAHETO
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Tper nea — cTaBOBHM 32 MAPKETHHT

TpeTI/IOT ACJ O] aHKCTHUOT IIpalllaJIHUK € HaAaMCHCT Oa CC OTKpI/IjaT CTUJIOBUTC Ha
MAapKETHHI' KOU IITO CC NMPHUMCHYBAAT BO KOMIIAHUWUTC BO KOU HITO HCIIUATAHUIIUTC pa60TaT
34 ITO HA HWCIHUTAHUOHWUTC MM CC IMOCTABCHHU CCAYM IIpallakba Ha KOM IITO CC 3aMOJICHU Ja
OATOBOpAT Ha CKaJla O €ACH A0 ICT KaAa€ WTO €ACH 3HAYM BOOIIIITO HE COrJIaCyBamb<e CO

I/ISjaBaTa OOHOCHO IIPpAlIamkEeTO JOACKA IICT O3HaYyBa CUJIIHO COTJIACYBAC.

Jasun CapBanocku | KBaHTHTaTHBHA aHAIN3a HA PE3YATATUTE O] HCTPAKYBABETO m
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CTaBOBM 332 MapKeTUHr

KomnaHuute Tpeba Aa MMaaT ynpaBanB CETMEHT Ha
nas3apoT o Lwen Aa ce nogobpun epukacHocTa Ha
MapKeTUHIoT, NpoaaskbaTa 1 ucnopaKkaTa Ha
ycnyru.

HyzereTo nporpamu 3a obyka 1 nporpamu 3a
MOTMBaLMja Ha BpaboTeHUTE MM Nomara Ha
KOMMaHMUTE Aa MM UCopadyBaaT Le/IoBHUTE
BETyBakba A0 KIMEHTenuTe.

[a ce npomoBuMpa KomnaHwuja 6apa aa rv ybeam
NoTpoLIYBaynTe @ BEpyBaaT BO Hea fa MM HaTepaaT
KAWEeHTWTe [a ce YyBCTBYBaaT Kako Aa fobueaaTt
Hajrosiema BpeAHOCT 3a CBOMTE Napu

NHTepHeToT 06e36eayBa BakHa niatdpopma 3a
rpajerbe BPCKM CO KIMEHTH U 3rosiemyBatbe Ha
HMBOTO Ha 3a4pXKYBakbe Ha KMEeHTUTE.

3a nogobpysatbe Ha nepdopmaHcuTe Ha
npogarkbata, KomnaHuuTe Tpeba Aa Kopucrtat
coumjanHu Meanymu 3a a KOMyHULMPAaT co
KNIMEHTHUTE.

360p Ha 360p NpomouMja MMa NOTeHUMjan Aa
npuBieye KANeHTU.

MapKeTUHT cTpaTerujata 3a NPOMOBUpPatLE e
KNyyHa 3a Byaerbe v CTUMyAUpakbe Ha
nobapyBaykaTa Ha K/JMEHTUTE 3a ycayra

0% 20% 40% 60% 80% 100% 120%

H]l B2 m3 m4 m5

I'paduxon 8 CTaBoBH 32 MapKETHHT

Jasun CapBanocku | KBaHTHTaTHBHA aHAIN3a HA PE3yATATUTE OJ] HCTPAKYBAHETO
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Kako npBo oj npaiamara OJHOCHO M3jaBUTE BO OBOj JIEJ OJ1 aHKETHUOT MpAIITHUK
Oemie M3jaBara JeKa MapKeTHHI CTpaTervjaTa 3a NMPOMOBHpame € KIy4yHa 3a Oyaeme U
CTUMYJIMpamke Ha NmoOapyBaukaTa Ha KIMEHTHUTE 3a yCIyra 3a IITO HajBHCOK IPOLEHT OJ
UCTIMTAaHUIUTE HA IITO HABHOCK MpOIeHT co 40% ox MCIUTAaHUIMTE ce M3jacHaa JieKa ce
corjacyBaar 3a Aa AypHu 27% oj HUB OJATOBOPAT JieKa CUJIHO ce corjacyBaaT u aypu 23% on
UCIIUTAHUITE OATOBOpAT JEKa Ce HEYTPAaJHH OJHOCHO HUTH CE COIJIacyBaaT HHUTH HE Ce
corjacyBaaT, JoJeKa mak 7% oJ HUB Ce H3jacHaa JeKka He ce corjacyBaar u camo 4%

O,Z[FOBOpI/Ija JACKa BOOIIIITO HE CC€ corjiacyBaar.

[Ipamamero 3a Toa Jneka 300p Ha 300p MPOMOIMja UMa TOTCHIMjAT Jla TPUBJICYE
KIIMCHTHU € BO ToJieMa Mepa HajIIO3UTHBHO OIICHETO OJI CTPaHa Ha MCIUTAHUIIUTE CO TOA IITO
nypu 488% ol MCTIUTAHUIIUTE CHITHO C€ coryiacyBaaT nojaeka 33% o HUB ce M3jacHaa JeKa
ce corjacyBaar 3a Ja camo 13% o ucnutaHunuTe ce HeyTpaiaHu u 4% oAroBopar Jeka He ce

coriracyBaar u CaMoO 1% OATOBOPAT ACKa BOOIIIITO HE CC CorylacyBaar.

Kako Tpero mpaiame € mocTaBeHo Toa JeKa 3a Mojo0pyBame Ha neppopMaHCUTE Ha
npojax0aTta, KOMIaHUUTE Tpeba Ja KOpHUCTaT COLMjaTHH MEAUYMH 3a Ja KOMYHHIIMPAaT CO
KJIMEHTUTE 3a IITO HAjBUOCK MpOuEHT 33% o1 MCHUTAHUIIUTE CUIIHO CE€ corjacyBaaT U He
MHOTY TIOMAJIKy OJHOCHO 32% 0/ WCIUTAaHUIIMUTE OATOBOPAT JEKa C€ COIlacyBaaT HO H
BHCOKH 28% 01 ICIUTAaHULIUTE C€ HEYTPaJIHU J0JieKa camo 5 onHOCcHO 1% He ce cornacyBaar

OIHOCHO BOOIIIITO HE CC CorjiacyBaar.

Ha npamameTo 3a Toa eka HHTEPHETOT 00e30eayBa BakHa MmiuaTdopMa 3a Tpajcme
BPCKU CO KIMEHTH M 3rOJIEeMyBam€ Ha HHUBOTO Ha 3aJp>KyBame Ha KIUEHTHTE HAjBUCOK
MPOIEHT oJ1 ucrnutanunure co 33% ce m3jacHaa JeKa CHITHO ce€ corjiacyBaaT 3a na 32% on
HUB OJITOBOpAT JeKa ce coriacyBaaT u 31% o1 HUB ce u3jacHAT KaKo HEYTPaJIHH 3a criopeada
on onue 3 omHOCHO 1% oJ HUB KOMW INTO C€ M3jacHaa JeKa He C€ CorjacyBaaT OJHOCHO

BOOIIIITO HE CC COorjracyBaar.

3a Toa sAeka Ja ce MpoMOBHpa KOMIIaHWja Oapa Ja M yOeau MOTpOIIyBauuTe Ja
BEpyBaaT BO Hea J1a I'M HaTepaaT KJIMEHTUTE J1a C€ YyBCTBYBAaT Kako Ja JoOMBaaT HajrojeMa
BPEAHOCT 3a cBoUTe napu aypu 31% o ucnuTaHUIUTE ce U3jacHaa JeKa ce coryiacyBaaT 3a

na 25% oxn HUB ce HeyTpanHU U 24% CHUIIHO ce corjlacyBaaTr HO IIpH OBa Mpallambe UMa AypH

Jasun CapBanocku | KBaHTHTaTHBHA aHAIN3a HA PE3yATATUTE OJ] HCTPAKYBAHETO
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13% ucnuTaHUIM KOU IITO OATOBOPHja JIEKa HE ce CoryiacyBaatr u Aypu 7% OJ HUB BOOIILTO

HC CC coryilacyBaar.

[IpernocneqHOTO Mpamiame 3a Toa IeKa HyACHETO MporpamMu 3a o0yKa U MPorpaMu 3a
MOTHBAIIM]ja Ha BpaOOTEHUTE MM TMOMara Ha KOMITAHWWUTE Jia TH HCIIOpadyyBaaT JEJIOBHHUTE
BETYBamba JI0 KIMEHTEIUTE BOHAJBUCOK MpoIeHT co 40% o1 MCIUTAHUIIUTE € OJrOBOPEHO
Jieka ce corjacyBaaT 3a na v 29% oa HHMB CHJIHO cecoryiacyBaaT pgozaeka 27% on
HCIUTAHULIUTE CE€ HEYTPAJIHU 3a Ja BO UCTO BpeMe UMa U 3 ogHocHO 1% ox HUB KoM IITO ce

szaCHaa JACKa HC CC corjiacyBaaT OAHOCHO BOOIIIITO HEC CC corjacyBaar.

[TocnenHoTO Mpamame 3a Toa JIeKa KOMIIAaHUUTE Tpeba Jja UMaaT yIpaBIUB CEIrMEHT
Ha 11a3apoT CO LeJI Ja ce Moo0pu epUKaCHOCTa Ha MapKETUHIOT, MPOJakOaTa U UCTIOpaKaTa
Ha YCIIYTH € €IMHCTBEHOTO Ka/i¢ IITO HCIMTAaHUIUTE BO HajBUCOK IPOLCHT CE M3jacHaa JieKa
He ce corylacyBaar co 28% 3a aa ucro Taka uMma u 17% Kou IITO BOONIITO HE C€ corjiacyBaar.
Hcro taka oBae uma u 23% 01 UCIUTAHUIIUTEK OU CE HEYTpaIHH HO U 17% o1 HUB KOH ce

coriracyBaat OAHOCHO 15% xou cuiHO ce coryiacyBaar.

YerBpT A€ — KOMIapanuja Mel'y MAapKeTHHT U NpojAaxda

[TertuoT nmen ox OBOj aHKETEH MpaIlaIHUK CE€ COCTOM O] MET Mpaliama OJHOCHO
M3jaBU Ha KOW IITO MCIMTAHUIIMTE CE 3aMOJIEHHU Jla OJrOBOpaT Ha €IHA O] MOHYACHUTE TET
OMIIMU OJf KOU IITO €/IeH O3HauyBa CHJIHO COIJIACYBam€ J0JIeKa IMaK IMeT O3HauyBa JeKa
BOOIIITO HE CE COrjiacyBaaT BO OJHOC Ha JAJICHOTO Mpallamke OJHOCHO H3jaBa KOU IITO
“MaarT 3a Iea Ja JajaTr OJArOBOp 3a KOMIIapalyja Melry MapKeTHHT W mpoaaxkda Ha

KOMIIaHHjaTa BO KOja IITO CaMUTE UCIIMTAaHULIU paboTar.

Jasun CapBanocku | KBaHTHTaTHBHA aHAIN3a HA PE3yATATUTE OJ] HCTPAKYBAHETO
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Komnapaumja mefy MapKeTUHT n npogaxba

MapKeTMHIOT Ce KapaKTepusmpa co cUcTemaTcku /

nparmaTvyeH npuctan
36%

Mpogaax6aTa ce KapakTepmsmpa co CUCTEMATCKM /

nparmaTvyeH npucran
33%

MapKeTMHIOT T ycoriacysa naaHoBMTe 3a 06eMoT 1
NPUXOAM OZ, MPOU3BOAN / KINEHTH
29%

32%

Mpopask6baTa ja ycornacysa geduHnumjata Ha
CTpaTernjaTta og, CTpaHa Ha NPou3BoAM / KAMEHTH

33%

Mpogaax6baTta r1 ycornacysa nnaHoBuTe Ha 06emoT u

npuUXxoAMTe MO NPOU3BOAM / KNNEHTU
33%

28%

0% 5% 10% 15% 20% 25% 30% 35% 40%

HS5 B4 m3 m2 ml

I'padukon 9 Komnapanmuja mefy MapKeTHHT W poakoa

[TpBOTO TOCTaBEHO TpamIame € Toa JeKa Mpojakdara M ycoriacyBa IUIAHOBHTE Ha
00eMOT W TMPHUXOAWUTE MO MPOHW3BOAU / KIMEHTH U BO OJIHOC HA OBa Mpalllake HajBHCOK
MPOLIEHT o1 ucnutanunute co 33% ce u3jacHaa JeKa ce coryacyBaar 3a jaa 1ypu 28% o HUB
Ce M3jacHaT JeKa CHJIHO ce coryiacyBaatr u 24% O]l HCTIMTAHHUIIUTE CE HEYTPAJIHU JIOJEKa MaK

8 omHOCHO 7% HE ce coriacyBaaT OJHOCHO BOOIIIIITO HE C€ COTJiacyBaar.
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Hapennoto mpammame TBpau Jeka mpoaaxdara ja ycoriacyBa JeduHUIMjaTa Ha
CTpaTerujara oJ CTpaHa Ha MPOM3BOAM / KIIMEHTH M BO OJTHOC HA OBAa HAJBHCOK IPOIICHT O]
ucnutaHumnuTe co aypu 33% ce m3jacHaa JeKa CHIIHO ce corjiacyBaatT 3a aa 27% o/ HHB ce
u3jacHar jaeka ce corjacyBaar M 20% ce wu3jacHAT JAeKa ce HEeyTpajJHU Jonaeka mak 13

oaHOCHO 7% He ce corjraCyBaaT OAHOCHO BOOIIIITO HE CC CorjiacyBaar.

HapenHnoTomnpamame OZHOCHO H3jaBa TBPAM JeKa MapKETHHTOT T'H ycorjiacyBa
TUTAHOBUTE 332 00EMOT W MPUXOIHM OJ MPOU3BOJU / KIIMEHTH M BO OJIHOC HA OBa HAjBHUCOK
MPOLICHT OJ1 HCIIUTAHUITUTE cO Typu 32% ce m3jacHaa JeKa CHITHO ce coriacyBaart 3a ja 29%
O]l HUB CE M3jacHaT JieKa ce coryacyBaar u 21% ce u3jacHaT JieKka ce HeYTPaJIHH JI0JIeKa MaK

12 OAHOCHO 5% ne ce coriacyBaaT OJHOCHO BOOIIIITO HE CC€ COorjiacyBaar.

CnenHoTo mpamame € Jieka npoaaxdara ce KapaKTepusupa CO CHUCTEMaTCKu /
mparMaTuicH NpUucTal 1 BO OJHOC HAa OBa IIpallake HajBI/ICOK IMPOLCHT O UCIIMTAHUIIUTE CO
33% ce u3jacHaa Jeka ce corjacyBaar 3a Ja nypu 25% o HUB ce M3jacHAT JieKa CHUITHO Ce
cornacyBaaT U 27% o WCHUTAHHUIIMTE Ce HEYTpalHU JojAeka mak 9 omgHocHo 5% He ce

coriracyBaaT OJHOCHO BOOIIIITO HE CE COrjlaCyBaar.

[TocneaHoTo Mparame TBPIU JAeKa MAPKETHHIOT c€ KapaKTepu3upa cO CUCTEMATCKH /
MparMaTU4eH MPHUCTANl U BO OJJHOC Ha OBA Mpallamke HajBUCOK MPOIEHT OJ UCIIUTAHUIIUTE CO
36% ce m3jacHaa JeKka ce corjiacyBaar 3a ga nypu 24% o HUB ce M3jacHAT JieKa CHITHO Ce
cornacyBaaT u 29% oj HUCIHUTAHHWIUTE C€ HEYTpaIHU JojAeKa mak 8 omHocHO 3% He ce

coriracyBaaT OJHOCHO BOOIIIITO HE CE COrjlaCyBaar.
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Ilerrn nen — Unentudukanuja Ha yjaorara Ha MApKeTHHI CTPaTeruuTe BO AeJ0OBHATA

u3Beada Ha pupmara

[MTocieHUOT NieN O/ aHKETHHOT TpalllaIHUK € HAMEHET KOH WAeHTH(UKAlMja Ha
yioraTa Ha MapKeTHHI CTpaTeTMUTE BO JIEJOBHATa M3BenOa Ha ¢upmara ¥ BO OBOj JAeT Ha
UCIUTAHHUIMTE UM C€ JIAJICHU LIECT Ipaliakba Ha KO UCTO KaKo U BO IPETXOIHHOT Jel Oea
3aMOJICHH Jla OATOBOpAT CO CKajla O] €leH 0 MeT KaJe LITO €ICH O3HauyBa JIeKa CHJIHO Ce

coryraCyBaar A0J€Ka II€T 3Ha4Y1 JACKa CUJIHO HC CC CorjiacyBaar.

NaeHTUdMKaUMja Ha yioraTta Ha MapKEeTUHT CTpaTerMmTe
BO AenoBHaTa nssenba Ha pupmarta

5%
9%

LleHaTa WTO ja NocTaBMBME 33 HaWMTe NPOU3BOAM
MMa 3HAYMTENHO B/IMjaHKe BP3 nepdopmaHcuTe Ha
npopakbara.

28%
31%
27%

AnaTkaTa 3a MapKeTUHT MUKC HM nMomara ga
npusaeyeme nNoBeKke KJAWEHTU 1 CO Toa 4a ja

0,
3ronemmme npogaxbara. 36%

37%

Ycnyrute no npogakb6ata HM nomaraaT 4a rm
3a4pKUME KNNEHTUTE.

Hawara cTpaTteruja 3a LeHu BAnjae Ha HawwuTe
[enoBHU nepdopmaHcu.

MonobpyBarbeTo WUTO ro NPaBMMe Ha HaluuTe
NPOW3BOAM CEKOTaLl 1 3roNIeMyBa HALLUTE KINEHTH.
52%

HawwuTe MapKeTUHT cTpaTernu ru nogobpysaaTt
HawwuTe LBPCTU NeppopmaHcK.

45%

0% 10% 20% 30% 40% 50% 60%

E5 E4 m3 E2 ml

I'padpuxon 10 Unentudukanuja Ha yjiorata Ha MapKeTHHI CTPaTernuTe BO /IeJIOBHATA U3BeA0a Ha upmMaTta
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Kaxo npBo mpaiame BO 0BOj MOCIEIEH JeN O]l aHKETHUOT IMpalllaTHUK € TTOCTaBEHO
TOa JleKa MApPKETHHI CTpaTeruuTe KOM C€ NpUMEHyBaaT TI'M TM0J00pyBaaT LBPCTUTE
neppopMaHCH Ha KOMIIAHMATa W BO TMOTJIEJ HAa OBa IMpallalkbe HAJBHCOK TPOICHT Of
WCIIUTAaHUIIUTE C€ corjlacyBaaT Bo 1einoct co 45% npomeka 33% ce u3jacHaa Jeka ce
cornacyBaaT 13% ce HeyTpanHu AojeKa nak 7% ce u3jacHaa Jieka He Ce COIiacyBaaT U caMo

1% o MCIIUTAaHULIUTE BO IIETIOCT HE CE COTIacyBaar.

CrnemHO e mpamameTo 3a Toa Jieka MoJo0pyBameTo MTO Io MpaBH KOMITAHHWjaTa HA
CBOWTE MPOW3BOJIU CEKOTall TH 3rojieMyBa KJIMEHTUTE W BO TIOTJIE] HA OBa Ipallamke
HAJBUCOK MPOLEHT OJ] UCHHUTAHUIIUTE CE COrjiacyBaaTr BO LeJocT co 52% mpoxexa 32% ce
u3jacHaa Jeka ce cornacyBaaT, 11% ce HeyTpannu noneka mak 4% ce u3jacHaa Jeka He ce

corjacyBaaT u camo 1% o1 UCTIUTaHUITUTE BO LIEJIOCT HE CE COTJiacyBaar.

HapennoTo mpamame € 3a Toa JieKa CTpaTerdjaTa 3a IICHHM BIIMjac Ha JICIIOBHHUTE
neppopMaHCH HAa KOMIIaHHjaTa M BO TMOTJIEJ HA OBa TMpallalke HAjBHCOK IPOIEHT O]
WCIIUTAHUIIUTE ce coryiacyBaar Bo co 47% nonexka 27% ce w3jacHaa JeKa BO LIEJOCT Ce
cornacyBaat, 20% ce HeyTpanHu AojJeKa nak 4% ce u3jacHaa Jeka He ce corjiacyBaar U caMo

3% O UCITUTAHUIIUTE BO LECJIIOCT HE CC COorjlacyBaar.

Ha mpamameTo 3a Toa aeka yciyrure mo mpogaxkOaTa UM MomMaraatr Ja TH 3aapKaT
KJIMEHTUTE HAJBUCOK MPOLICHT OJf UCIUTAHUIIUTE C€ M3jacHaa Jeka ce HeyTpaiHu co 47%
noneka nak 27% ce cornacyBaaT u 16% ce n3jacHaa Jieka ce corjiacyBaar BO IIEJIOCT, J0/IeKa
nak 9% ce u3jacHaa Jeka He ce corjacyBaar U caMo 1% OJ UCTIUTAaHUIIUTE BO LIEJIOCT HE Ce

coryracyBaar.

[IpernocieqHOTO Mpaiame € 3a Toa JIeKa ajlaTkaTta 3a MApKETHHT MUKC UM [ToMara Jia
MPUBJICYAT MOBEKE KJIMEHTH W CO TOa Jia ja 3rojieMaT mpojaxkbaTa W BO TOIJIE] Ha OBa
npaliame HAjBUCOK MPOIEHT OJ MCIHMTAHHUIIUTE Ce COTIacyBaaT BO IenocT co 37% mojeka
36% ce u3jacHaa jgeka ce cormacypaar, 19% ce HeyTpaaHU JojeKa mak 5% ce u3jacHaa JeKa

HEC CC coryracyBaart U CaMO 3% Ol UCIIUTAHUTIUTE BO LECJIIOCT HEC CC COIjIaCcyBaar.

HOCHGI[HOTO npamame € 3a TOAa JACKa ICHaTa UIITO ja IIOCTaBHJIC KOMIIAHHMUTC 3a

CBOUTE NPOM3BOIM MMa 3HAYUTETHO BIHMjaHHWE Bp3 nepdopmaHcuTe Ha mpojaaxdaTa M BO
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MOTJIel HAa OBa Tpallamke HajBHCOK MPOIEHT OJf MCIHUTAHUIUTE ce coracyBaar co 31%
noneka 28% ce HeyrpamHu W 27% O] HCIUTAHUIUTE CE HM3jacHaa JeKa Ce CcorjacyBaaT
nojeka mak 9% ce u3jacHaa Jieka He ce corjiacyBaaT u 5% O] HICIIMTAaHHUIIUTE BO IEJIOCT HE ce

corjracyBaar.
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KBanuraTnBHa aHau3a Ha pe3yJTaTuTe

[IperxomHOTO TIOTNIaBje Oelle HAaCOYEHO KOH IMpe3eHTAallrja, aHAIu3a U JUCKyCcHja Ha
JI0OUEHHTE TOATOIHM OJ1 AaHKSTHUOT MpaIIaHUK Ha KOj IITO CTAarnKara Ha OJrOBOp O] CTpaHa
HA WCIMTAHHUIIUTE € IIeJI0CHA CTOMPOICHTHA IITO YKa)KyBa Ha TOA JIeKa I[EJIOTO UCTPAKyBabe

CC CIIpOBCAC oe3 OAPEACHHU ITOTCIIKOTHHU U CO HpI/I(l)aTeHOCT oI CTpaHa Ha CUTC UCIIMTAaHUIIH.

HcTtpaxkyBauknoOT J1e1 O] HMCIHUTYBAamkETO 3alloyHa CO OMHC Ha JAeMorpadckute
KapaKTePUCTHKU Ha MCIMTAHUIIUTE Kako OM ce JOoOWIa MpeTcTaBa Koja € HUBHATAa paboTHA
MO3MIMja Kako OM MOXKEJIO Jla ce Kake JIeKa OBOj TPYyJ € TOBeKe MpHKa3 Ha IMOAATOLHU
NOOMEHU O] CTpaHa HAa PaOOTHUIIM OJ] MAlIKU TOJ CO BUCOKO 0Opa3oBaHUE U CO pabOTHO

HCKYCTBO KOC€ IITO Bapupa o CCAyM 0 IICTHACCET 'OAUHU CTaXK.

Bo nornen Ha G(I)CKTI/IBHOCTEI Ha MapKCTHUHI' CTPATCTHUUTC BO KOMIIAHHUUTC MOXKEC 1a CC
3aKJIy4Hd J€Ka Criopea UCITUTAHUIUTE BO KOMIIAHUUTE BO KOW LITO THE pa60TaaT Taa € CpCaAHO

e(eKTUBHA JJO MHOTY €(DEeKTHBHA.

Bo nornen Ha ctaBoBUTE 3a MApKETUHT HA MCTIUTAHHUIIUTE MOXE J1a C€ 3aKJIy4H JieKa
THE CE COIJIacyBaaT BO I'OJIEM CTETICH JIeKa MAPKETUHTOT € TIO3UTHUBHA CTpaTerdja 3a HUBHUTE
KOMIIAaHUU ¥ 32 TPUBIEKYBak€ HA HOBU KIMEHTH W 33/IpKyBarbe HA UCTUTE U MOCTOCUYKHUTE
HO HE Ce corJiacyBaaT BO TOJIEM CTEIEH 3a Toa JeKa KOMIaHUHUTe Tpeda 1a uMaaT yIpaBiIuB
CEerMEHT Ha Ma3apoT cO IeJ J1a ce MoJo0pu epuKacHOCTa Ha MapKeTHHIOT, MpojaxdaTa U

UCIIOpaKaTa Ha YCIYTH.

Bo nornen Ha komnapaniyjata mnoMmery MapKkeTHHT M Mpojiax0da MoXKe J1a ce Kaxe JieKa
WCIUTAHUIINTE BO BUCOK MPOIIEHT CE COIJIacyBaaT CO BaXKHOCTA Ha JBETE HUB HO U JaCHO

IpaBaTKOMIIapalnuja Mery HUB.

Bo nornen Ha I/IJICHTI/I(I)I/IKaI_II/Ija Ha yJioraTa Ha MAapKCTUHT CTPATCTUUTC BO ACIIOBHATA
H3BCI[68. Ha (1)I/IpMaTa MOKC Oa CC 3aKJIydu ICKa HOMefy HUCIIUTAHUIUTEC Taa yJiora € J0CTa

jacHa u pazOupiuBa.
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3akiyqok

OBa moriaBje HpeTCTaByBa Iperyie] U 3aKIy4OK Ha HAOJUTE OJf MCTPAXKYBAHETO
[lonaramy ru o0jacHyBa UMIUIMKAIIMUTE OJl CTyAMjaTa, KakO M HUBHO IOBP3yBame CO
nocrojHata nuteparypa. [lokpaj Toa, ru MCTakHyBa MpemnopakuTe TO Tpeda Ja ce 3emMaT
MIPEJIBU]I BO CBETJIO HA MAPKETUHT CTPATETMUTE U KaKO THE Ke BiIMjaaT Ha nepdopMaHcUTe Ha
npoxaxobara. VcTo Taka, TM TOTEHIMpAa OrpaHHYyBamkaTa CO KOM CE€ COOYyBa CaMHOT
UCTpa)KyBau Ipu coOMpame Ha MoJaTouuTe, Kako M olnacture wWTO Tpebda da ce

HUCTpaXyBaaT IIOHATaMy.

Ilenta Ha 0BOj TPyX € Ja ce MCIHMTA BpCKara momery mpoaaxodara u QyHkiujara 3a
MapKeTHHT IIpU O0uJ Ja ce€ U3MEPHU BJIMjaHHETO Ha OBaa BPCKa Bp3 BKYIHUTE nephopMaHCH
Ha npojax06ara. OmmTara 1es Ha TPYAOT € Ja T UCUTa PYHKIUUTE U Ha MAPKETUHTOT U Ha
poJakHaTa TO3MIMja U Ja pa3depe namu copaboTkara momery JaBara ojjieia JoBeia 10

3TrO0JICMCHU ACJIOBHU nep(bopMchn N KOHKPETHO, PE3YJITATUTEC O npona>K6aTa.

Tpynor OTKpM Jeka MapKeTHHTOT cTaHa TIJlaBHa (YHKIMja Kako pe3yiTarT Ha
3rojeMeHaTa KoHKypeHuuja. KoHkypeHuujata, mefy Japyrute, Tpeba Ja ja OJECHHU
eeKTUBHATa MOOMJIM3aIMja, TEXHUUYKAaTa €(PUKACHOCT, pa3IMYHUTE YCIYTH, YCIYTHTe 3a
MOTOAHOCT, TMPOJYKTHUBHATa e€(pHUKacHOCT, e€(UKACHOCTa Ha JIOKallMjaTa, MOHHCKaTa IIEeHa,

OTCYCTBOTO Ha €KCIIJIOaTalija Ha KIMEHTUTE Mery IpYyTruTe.

Haoaute BO 0Baa cryamja mokaxyBaaT IEJTOKYITHO 3HAUCHE Ha YCBOCHHUTE BapHjadiin
Ha MapKETUHTOT, MaKO HE Ce TJela MHOry e(eKkT Kora MapKeTHHI MpOMEHJIMBaTa ke ce
criopeau co GaHkapckuTe neppopMaHCH BO M30JallMja Ha Jpyrute Bapujadmu. OBa momara
Ja ce 3aKkiy4yd JeKa TEXHUKUTE 3a MapKeTHHT CTpaTerMH Mopa COOJBETHO Ja ce
KOMOWHHMpaaT 3a Ja ce MOCTUTHAT MmoAo0pu nepdopmancu Bo npoaaxkodara. Ha nmpumep, ako
elHa KoMmMaHMja Tpeba Ja ce 3aHMMaBa CO IMPOMOTHBHU AKTUBHOCTH 0€3 COOJIBETHO

IO3HaBawke Ha 1Ma3apoT, [EJITa Ha MAPKCTUHTOT Ke 6I/I,Z[C IopascHa.

Co ornen Ha ropeHaBe/eHAaTa TUCKYCHja W HAOAWTE, CICTHUTE MPENnopaku ke Ouaar

KOpUCHH 3a KOMIIAHUHUTC BO IMPOLCCOT HA MAPKCTUHT HAa HUBHUTC YCIYTH 3a Hon06pa

JHaBun CapBaHOoCKH | 3aKiTyuok
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MCTIOpaKa Ha YCIyTd 10 HUBHHUTE KJIMEHTH, IITO 3a BO3BPAT KE€ T'M 3rojieMH nepdopmaHcuTe

MPEKY MOKPOBUTEJICTBO U JIOjAJTHOCT HA KITUEHTHUTE.

Komnanuute T1peba ma 3amovHar, OJf BpeMe Ha BpeME, CO HCTPaKyBame 3a
MapketuHr. OBa e 3aroa ITO €(EeKTUBHUTE MApPKETUHI CTPAaTErWd C€ MPOU3BOJA Ha
MapKeTHHT UCTpaxKyBame. Taka, roOpara U COO/IBE€THA MapKETUHI-MEIIaBUHA € MPOU3BOJ U
Ha e(EeKTHMBHO MCTPaXyBamke 3a MApKETUHI. MapKeTHHI HCTPaKyBambeTo Ke JOoHece
WHOBALMU, MONOOpPH yCIOyrHW 3a KIMEHTUTE W TOJ00pM METOAM Ha MPOU3BOJACTBO U

oOpaboTka.
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Ipuaor 1

CaMocTtojHa aHKeTa

AHKETEH NPAINAJIHUK: Baujanuemo mna epckama nomely mapkemumnzom u

npooaxcoama ép3 de106Hama epukacHocm

* OBOj aHOHMMEH IpalllaJIHUK € HaMEeHeT 3a Ja ce MJIEHTH(UKYBaaT MHCIEeHaTa 3a
OlLleHyBame¢ Ha BimjaHneTo Ha BpckaTa moMery MapKeTHHIOT M MpoAakOara Bp3 JeI0OBHATA

epukacHoct [IpB gen - OmmTH MOAATOIM 33 AHKETUPAHUOT

Bospact ITon O6paszoBanue
20-30 [30-40 Haxg 40 Mamku YKencku cpemaHo BHUCOKO
[podecuja l'opvaM HA pabOTHO UCKYCTBO
IMomanky oz 7 7-15 TloBexke ox 15
MapxkeTHHr [Iponaxoba OcTtanaro

[Mo3unuja Bo KoMITaHMja

PakoBoauren / MmeHariep [PaGOTHHK

Hasua Capeanocku | [Tpunor 1



[Brujanuemo na spckama nomery mapxkemunzom u npodas;coama
ép3 denosnama epuxacrocm|

BTOp JACII — IIOJaTOI y1'IOTp66a Ha MapKCTHUHI CTPATCI U Ha KOMHaHI/Ij aTa

1. Jlanu Bamata KOMIIaHUja IPUMEHYBAa MAapKETUHT CTPAaTETUH

Ja

He

2. Kom o4 CJICAHHMBC BalllaTa KOMHaHI/Ija ' IpUMCHYBA

Crpareruja na He

JInana npomax6a

WHTepHeT  MapKeTHHI  IIPEKy

COIIMjaJTHA MPEKH

BHaTperien MapkeTHHT

Pexinama

LlenoBHa cTpareruja

3. Jlo x0j cTeneH MapKeTHHT CTpaTerujaTa € pa3BUeHa BO BallaTa KOMIIaHH]a

MHory edexkTuBHa

EdexruBHa
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Cpenno edekTrnBHA

Mauiky eexTuBHA

Boommro He edexTuBHA

TpeT ACJI — CTAaBOBH 3a MAPKCTUHT

4, Ha CJICAHUBC IIpalllakba BE MOJIaM OATOBPETC CO O3HAYYBAKC HA CIHO ITOJIC ITPU CCKOC IT0JIC

OHU ro UMao CJICAHOTO 3HAYCIHLC .

1. BoOMINITO HE CE corjacyBam

2. HE ce corlacyBam

3. HUTH ce corjiacyBaM HHUTHU HE CE COorjlaCyBamM

4. ce coriacyBam

5. cuiHO ce coracyBam

4.1. MapkeTHHT cTpaTervjara 3a IpoOMOBUPAbE € KIy4dHa 3a

Oyneme U CTUMYJIpamke Ha obapyBaykaTa Ha KIIMCHTUTE

3a yciyra

4.2. 360p Ha 300p MpoMolIKja UMa OTEHIIM]jaj Ja PUBIICYE

KIINCHTH.

4.3. 3a nmogoOpyBame Ha nephopMaHCUTE Ha Mpoaxobara,

KOMITAaHUHTE Tpeda 1a KOPUCTAT COIMjaTHH MEINYMH 3 J1a
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KOMYHHILIUPAAT CO KIMEHTUTE.

4.4. NatepHeToT 00e30emyBa BakHa TutaTopma 3a rpajicme
BPCKH CO KJIIMCHTHU U 3Ir0JICMYBAbC Ha HUBOTO Ha

3aApKyBamkb€ Ha KIIMCHTUTE.

4.5. Jla ce mpoMoBHpa KOMITaHH]ja O6apa aa ru yoemu
MOTPONIYBAYUTE JIa BEpyBaaT BO Hea Jla TW HaTepaat
KIIMEHTHUTE JIa C€ YyBCTBYBAaT KaKo Ja J0OMBaaT HajrojiemMa

BPCAHOCT 3a CBOUTC IMapu

4.6. HynemweTo mporpamu 3a 00yka U IporpamMu 3a MOTHBAIIH]a
Ha BpaOOTCHHUTE MM MTOMara Ha KOMIIAHUHTE J1a TH

HUCIIOpavyBaaT ACJIOBHUTC BETYBalkha 40 KIIMCHTCIINTC.

4.7. Komnanunre Tpeba a uMaat yrpaBJIiB CETMEHT Ha
Ma3apoT Co 1eJ Ja ce nmogo0pu epukacHOCTa HA

MapKeTHHTOT, Ipojiaxk0aTa 1 ucropakara Ha yCIyTH.

UYeTBpT A€n — KoMOapaliyja Mer'y MapKeTHHT U Ipojaxoa

5. Ha CJICAHUBC ITpalamka BE MOJIaM OATrOBPETE CO O3HAYYyBalk€ HAa €IHO IT0JIC ITPH CEKOC

oJjie O TO UMAaJIo CJIICAHOTO 3HAYCHC

CHJIHO C€ corjiacyBamM

C€ coriiacyBam

HHUTHU CC COTjIaCyBaM HUTHU HE CE€ COorjiaCyBamM

HC CC coryracyBaM

BOOIIIITO HE CC COrjlaCyBaM
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5.1. I[Ipoxpaxx6ara ru ycorjacyBa IJIaHOBUTE Ha 00EMOT U

MPUXOAUTE TI0 TPOU3BOIH / KITHEHTH

5.2. Ilpogax0ata ja ycornacysa aepuHHIMjaTa HA

CTpaTerujara oJi CTpaHa Ha MPOU3BOAM / KIIMEHTH

5.3. MapKeTHHTOT 'l yCOorjlacyBa INIAHOBUTE 32 00EMOT U

MIPUXOJIN O] TPOU3BOIH / KITUEHTH

5.4. IIponaxxbaTa ce KapaKTepu3upa co CUCTEMATCKH /

IIparMaTu4cH IIpUucTall

5.5. MapKeTHHTOT ce KapaKTepu3upa co CUCTEMATCKH /

IparMaTH4eH MpucTaI

IlerTn nem — I/I,ZLCHTI/I(I)I/IKaI_II/Ija Ha yJiorata Ha MapKETUHT CTPATCTUUTE BO ACIIOBHATA I/I3Be,[[6a

Ha ¢pupmara

6. Ha CJICAHUBC ITpallamka BE MOJIaM OATrOBPETE CO O3HAYYBalk€ HAa €IHO I10JIC ITPH CEKOC

oJjie O TO UMAaJIo CJIICAHOTO 3HAYCHC

CHJIHO C€ corjiacyBamM

C€ coriiacyBam

HHUTHU CC COTjIaCyBaM HUTHU HE CE€ COorjiaCyBamM

HC CC coryracyBaM
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BOOIIIITO HE CC CorjraCyBamMm

6.1.

HammTe MapKeTHHT CTpaTeriuu Tu
no00pyBaar HaIIUTE LBPCTU

neppopMaHCH.

6.2.

[TogoOpyBameTo ITO TO TPaBUME
Ha HAIIUTE TPOU3BOIU CEKOTAIl T'H

3rojJieMyBa HAIIUTC KIIMCHTHU.

6.3.

Harmmara ctpareruja 3a nienu Biujae

Ha HAIUTE JCTOBHU IepGhOpMaHCH.

6.4.

Ycnyrure no nponaxoara HU
romaraat J1a T 3a/ip)KHUMe

KIIMCHTUTC.

6.5.

Anarkara 3a MapKeTHHI MUKC HU
romMara jia mpuBJieueMe rnoBeke
KJIMEHTH U CO TOA J1a ja 3rojeMHMe

npojaxoara.

6.6.

[lenaTa mTo ja mocTaBUBME 3a
HAIlIUTE MPOU3BOAN UMA
3HAYUTEIHO BIIMjaHHE BP3

nepdopmaHcHuTe Ha pogaxoara.
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