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AIICTPAKT

Jla 3amuciiuMe XUIOTETUYKH, IITO OU OUIIO IOKOJIKY CUTE JIyf'e BO CBETOT OM MMalie UCT
m3rnen? Kako Ou ce mperno3HaBaie u pasiukyBaie? PeaHo, Toa He € Taka, cuTe HUe Mer'yceOHO
Ce pa3IuKyBaMe M CM€ YHUKAaTHHU Ha CBOj HauMH. MICTOTO Bau U 3a MPOU3BOJIUTE HA Ma3apoT.
Bpenpot e ume, cumb0I1, 3HAK, YMja el € 1a TH UACHTH(PHUKYBA MPOU3BOINTE, 100paTa Hiin
YCIIyTUTE Ha €/IeH MPOU3BOUTEN OJ] OHHE Ha KOHKYpEeHTUTE. TOKMY €/1Ha O] KIIyYHUTE aCIIeKTH
Ha JISIOBHHUOT YCIIEX JIEHEC € BO CO3/1aBalbETO U OAPKYBAHETO Ha cujlaTa Ha OpeHaoT. JJoKonky

CC KOPHUCTH IIPABHIIHO, CO31aBa BPCIAHOCT U BHI/IjaHI/Ie.

JleHec, mMopaTonMTE MOKAXyBaaT JeKa JyKCy3HaTa HMHIYCTpPHja C€ COCTOU OJ JICBET
CETMEHTH, NIPEIBOJICHH OJ1 JIYKCY3HU aBTOMOOWIIH, JTYKCYy3HO FOCTOIIPHUMCTBO, JTYKCy3Ha CTOKa U
CIMYHO, KOM 3aeAHO couumHyBaar mnoBeke oa 80% ox BKynmHUOT mazap. bpenmor e
UICHTH(PUKAITUCKA CUMOOJ, O3HaKa, JOro, uMe, 300p WM TaK PEUeHHUIla IITO ja KOPHUCTAT
KOMITAHUUTE 32 Jla C€ PE3JIMKyBa HUBHHUOT MPOW3BOJ 0] octaHartute. Llenta e na ce Hampasu
OpeHIOT He3a00PaBEH U IIITO MOMPHUBIICYCH 3a MOTPONTyBavoT. JJo0puot Opena co3aasa qoBepba
Kaj TOTPONIYBa4oT, a IO JOOPOTO HCKYCTBO CO €IIeH IPOW3BOJ, BEPOjaTHOCTa € roljiemMa
MOTPONIYBAYOT Ja Mpoda U JpyT MPOU3BO OBP3aH co HcTaTa Mapka. OBa ce HapeKyBa JIOjaTHOCT
Ha OpEHJI0T KOH BEPHUTE MOTpouTyBayn. Moxe Ja ce Kaxe JeKa OpeHIO0T BCYIIHOCT, € €IEH BUJI
Ha UMIPECUU COOpaHU BO MPUMAMIIMBOTO M YHUKATHO JIOTO, KOUIITO CEKOj KJIMEHT I'M I00UBa 01
CaMHOT KyMeH MPOW3BOJ U KOMIaHHWja. bpeHaupamero, BO CyIITHHA, € €lIHa O] HajBa)KHUTE

AJIaTKH 3a YCIICIICH OU3HHC JCHCEC.

be3 crabuneH M KOH3UCTEHTEH OpeH[, pacTOT Ha KOMIIaHWjaTa Ke CTarHupa, WJId BO
HajJI0IIIa Mepa CEpUO3HO Ke 3a0CTaHe 1M03aau KOHKypeHmujaTa. O mepcrnekTiBa Ha KIUEHTOT,
OpeHANpameTo TOBOPU IPEMHOTY 33 CAMUOT OM3HHUC. Y CIIEITHO U3rPaJeHHOT OpeH I, ro popmupa
LIEJIOCHOTO MCKYCTBO Ha MOTPOIIYBAuOT CO MPOU3BOJIOT U KOMIaHHUjaTa. MIeHTUTeTOT, OTHOCHO
OpeHI0T, € OHa IITO M3[BOjyBa O] OECKPajHOTO MOpE Ha KOHKYpEHTHTE M MM IOKaKyBa Ha

KIIMCHTHUTC KOM CTC U IITO MOXE J1a OYCKYyBaaT o1 Bac...

Kuryuynu 300poBu: mpou3BojI, OpeH/I, JTYKCY3, JIOJaHOCT, KOHKYPEHIIH]ja, IIOTPOITyBad



AHHOTANUA

[IpencraBbre cebe TUIIOTETHYECKH, YTO, €CIM OBl BCE JIIOAM B MHUPE BBITJISACITH
onuHakoBo? Kak Obl BbI y3Hamu u quddepennuponanu ceds? Ha camom fene 3To He Tak, BCE Mbl
pa3Hble U YHUKAJIbHBI IO-cBOEeMY. T0 ke camoe U ¢ IPOAyKTaMH Ha PbIHKE. Toproas Mapka - 3T0
Ha3BaHUE, CHMBOJ, 3HAK, LEJIb KOTOPbIX - OTJIMYHWTH MPOAYKLUHIO, TOBAPbl WJIM YCIYyT'H
IIPOU3BOJUTEINS OT TOBApOB WJIM YCIYr KOHKYpPEHTOB. OJUH U3 KJIIOYEBBIX aCIIEKTOB ycliexa B
Ou3HECe Cero/iHA - 3TO CO3/IaHue U MoJIepKaHue cuiibl Opena. [lpu npaBuiIbHOM HUCIIOJIB30BAHUN

OH CO3Jac€T HCHHOCTDh U OKa3bIBACT BJIIMAHUCE.

CeroiHsl TaHHBIE MTOKA3bIBAIOT, YTO UHAYCTPUS POCKOILIN COCTOUT U3 AEBSITH CEIMEHTOB,
Cpelu KOTOPBIX MpeACTaBlIeHbl aBTOMOOMIN KJlacca JIFOKC, TOCTUHUYHBIA OM3HEC Kilacca JIIOKC,
npenmMeTsl pockoun u T. J1., Kotopsie BMecTe coctaBistor 6omee 80% Bcero peiHka. bpen - 3To
UACHTU(UKAIMOHHBIA CHMBOJI, 3HAK, JOTOTHII, HWMS, CJIOBO WM (pa3a, HCHOIb3yEeMbIe
KOMIIAaHUSIMH, 4YTOOBI OTJIMYaThb CBOM HOpOAYKT oT japyrux. Llens - cnemats OpeHp
3alIOMUHAIONIMMCS. M MaKCHUMAaJlbHO MPHUBJIEKATEIbHBIM sl moTpeOuTens. Xopouuil OpeHn
BBI3bIBACT y MOTPEOUTENs JAOBEPHE, M MOCIE MOJOKUTEIHHOIO OIbITa UCHOIB30BAHUS OHOTO
IIPOJYKTa BIOJIHE BEPOSITHO, YTO NOTPEOUTENHL NONPOOYET APYroi NpOAYKT, OTHOCSALIUICS K TOMY
xKe OpeHay. DTO Ha3bIBAETCs JOSIBbHOCTHIO K OPEH/1y MO0 OTHOIIEHHUIO K MOCTOSSHHBIM KJIMEHTAM.
MoXHO cka3aTb, 4TO OpeH] - 3TO Ha CaMOM JieJIeé CBOEOOpaszHble BIEUATIEHUs, COOpaHHBIE B
3aMaH4Y¥MBOM M HEMOBTOPUMOM JIOTOTHUIIE, KOTOPBIM II0Jy4YaeT KaKAbId IOKyIaTeiab OT
MPUOOPETEHHOr0 MPOJIyKTa U KOMIAHUHU. BpeHAMHr, MO CyTH, CErogHs SBISIETCS OJHUM U3

BaKHEHIINX MHCTPYMEHTOB YCIIEITHOIO OM3Heca.

be3 cTtaOuinbHOTO M MOCIE0BATENBHOIO OpeHaa POCT KOMIAHUU OyAET 3aMeUISIThCs WIIH,
B XYyJILIIEM CJIy4ae, CEpbe3HO OTCTaTh OT KOHKYPEHTOB. C TOUKHU 3peHuUs MOTpeOUTeNs, OpeHIUHT
MHOT'0€ TOBOPHUT O CaMOM OHM3Hece. Y CIeNTHO MOCTPOCHHBIA OpeH T (GOPMUPYET y MOTPeOUTENs
MIOJTHBIN ONBIT B3aUMOAEHCTBUS C MPOTYKTOM U KOMITaHUEH. I IeHTHYHOCTh, TO €cTh OpeH/, - 3To
TO, YTO OTJIMYAET Bac OT OECKOHEUHOI'0 MOPsI KOHKYPEHTOB M IIOKA3bIBAET KIIMEHTaM, KTO BbI €CTh

1 4€ro OHU MOryT OT BaC OXXUAATh ...

KuroueBble cjioBa: poyKT, OpeH I, pOCKOIIIb, JIOSUIbHOCTh, KOHKYPEHIIHS, TOTPEOUTENb.



ABSTRACT

Imagine hypothetically, what if all the people in the world looked the same? How would
you recognize and differentiate yourself? Realistically, this is not the case, we all differ from each
other and are unique in our own way. The same goes for the products on the market. A brand is a
name, symbol, sign, whose purpose is to identify the products, goods or services of a manufacturer
from those of competitors. Exactly one of the key aspects of business success today is in creating

and maintaining brand strength. Used properly, it creates value and impact.

Today, data show that the luxury industry consists of nine segments, led by luxury cars,
luxury hospitality, luxury goods and the like, which together make up more than 80% of the total
market. A brand is an identification symbol, mark, logo, name, word or phrase used by companies
to differentiate their product from others. The goal is to make the brand memorable and as
attractive to the consumer as possible. A good brand creates trust in the consumer, and after a good
experience with one product, it is likely that the consumer will try another product related to the
same brand. This is called brand loyalty to loyal customers. It can be said that the brand is actually
a kind of impressions gathered in the tempting and unique logo, which every customer gets from
the purchased product and company. Branding is, in essence, one of the most important tools for
a successful business today.

Without a stable and consistent brand, the company's growth will stagnate, or at worst
seriously lag behind the competition. From a customer perspective, branding speaks volumes about
the business itself. The successfully built brand forms the complete consumer experience with the
product and the company. ldentity, ie the brand, is what sets you apart from the endless sea of

competitors and shows the customers who you are and what they can expect from you ...

Keywords: product, brand, luxury, loyalty, competition, consumer
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BJIAT'OJAPHOCT

N3pazyBam romema 61arogapHocT A0 MOjOoT MEHTOp mpod-ap. Jynujana CuijaHocka 3a
HECEOMYHOTO TIOMarame M HacOYyBame BO M3pabOTKaTa Ha OBOj MaruCTEpPCKU TPYI, KAKO U 3a
HEJ3UHUTE CTPYYHU COBETH BO TEKOT Ha peanusanujata. M3pazyBam OyiaroapHoCT H 10
YJICHOBUTE Ha KOMUCH]aTa, KaKko U JI0 Joceramuute npodecopu npu CraBjaHCKUOT Y HUBEP3UTET
BO M3MHHATaBa rOJIMHA OJ1 MOETO CTYAUPAHE.

[Tocebna OnaromapHOCT A0 MOETO CEMEJCTBO, MOjaTa MajKka Koja € Moja TOTIIOpa, >KUBOTHA
MHCTIHpaIKja 1 KOja [PaBH Ce Jla ©Ma BPEIHOCT U CMHCJIA, KAKO | JI0 MOUTE JIBE PEKPACHHU CECTPH
MBana u HukonuHa 3a HUBHATA MOCTOjaHa MOJJIPIIKA U TpreHUe. biaaromapHocT u 10 Mojata
Jpara rnpujateska AHa, Koja CHITHO BepyBallle BO MCHE U MU TIPY’KaIlle MOJIPIIKA.

Bu Gnaronapam MHory Ha cute, 6e3 Bammot npugosec oBoj Tpy1 Hemalle aa Ouje Toa IITo €, MU
3Hayelle U MU Oellle oJ] KOPUCT cekoj Barn cTpyeH, TEXHUYKH, TyXOBEH U IICUXUUYKHU yJIel.

Jloneka elHM COHYBaarT 3a yCIex, qpyruTe ce Oynat u paboTaT BPEIHO Jia T IOCTUTHAT, a
Bue ycrenmHo TO 1afoBTE CBOJOT MPHAOHEC HAa MOJOT TMAaT KOH OCTBapyBame Ha OBaa Leil -
peann3anujara Ha MOETO 00pa30BaHUE 3a CTEIIEH MOTrope.



BOBE]

JleHec, ma3apoT € MPEroJiH CO WijaJHHUIU TPOU3BOAN U YCIYTH, MTO € 30yHYyBa4YKO H 3a
camuTe notporuryBadr. Camo 700p0o U3rpaZiecHUOT U JOKaKaH OPEH]T MOKE YCIIEITHO JIa CE U3/IBOH
O]l HEpeJOT M Ja TO MPHBICYE BHUMAHUETO KOH cebe. Bo 3aBHCHOCT o]l Toa Kako ce Mmpojana,
pekiaMupa ¥ IPOMOBHPa, OPEHIOT MpETCTaByBa J0BepOa, J0jaiHOCT U npuBiedHocT. Ce cmerta
Jieka OpEHIOT UMa IorojieMa BEpPOjaTHOCT Ja MPEXKHUBEE MOJ0JIT0 Ha KOHKYPEHTHHOT mas3ap 3a
paznuka oj Ouio Koj Apyr HeaudepeHupan mpou3Boa. [Ipeau3BUKOT HA TYKCY3HUTE OPCHIOBU
€ KakO TUC Ja MM TI'M COOIIITAT BUCTHUHCKHUTC JIYKCY3HM BPCAHOCTH KOM I'M IMOCCAYyBaaT Ha

MOTpOIIyBA4YUTC.

3a MHOTY OM3HHCH, IMETO Ha OPEHJOT U HITO TOj MPETCTaByBa € HajBaKHO CPE/ICTBO BP3
OCHOBA Ha KO€ CTEKHYBa KOHKYPEHTCKa MPEIHOCT ¥ WIHHU TEeKOBH Ha 3apaboTka. KoHkypeHTeH
OpeHj co pemyTanuja € KiydeH (akTop 3a pacT M pa3Boj Ha mazapoT. KinueHTtor ke Ouue
NPUBJICUEH Jla KylyBa BO HJHWHA aKo OpEHIOT WITO MPETXOAHO IO Mpodall, MOKaKal
3aJIOBOJIUTENICH M OUYEKYBaH KBAJTUTET. 3a OPEHIOT CE BENHU JeKa TO] JMYHO M €MOIIMOHAIHO Ce
MOBP3yBa CO MOTPOIIYBAYOT, @ CHJICH OpEeH]I, CEKaKo, He MOXKE Jla ce U3rpaau npeky Hok. OBoj
BEK € BEK Ha pa3BHEHa KOMYHHUKallFja, KOja UCTO Taka € M HEOMXOJ/Ha, a Ma3apoT 3a JIYKCY3HU
CTOKH BO TOCJIEHUTE TOJUHU € MOCTOjaHO BO HaropHa juHMja. [lo3HaTto e neka OpeHaoBHUTE
KOPHCTAT OTPOMHH (PMHAHCHCKH CPEJNICTCBA 3a PEKJIaMHUPAe CO KOe ce 00MIyBaar Ja BIIHjaaT BP3
KYITyBauKOTO OJTHECYBam€ Ha Jiyf'eTo. MojiepHaTa TEXHOJIOTH]a, ICHEC, ,My OBO3MOXKYBa Ha CEKO]
MOTPOIIIYBaY Ja C€ BKIYYH BO MPOIECOT HA MAPKETHHT KOMYHHUKAIIMjaTa, KaJie IITO UMa MOYKHOCT
na coOupa M aHanu3upa UHQGOpMAIMKU Bp3 OCHOBAa HA KOM K€ JIOHECE OJUTyKa 3a KYIyBame Ha
OJIpeJICH MMPOU3BOJI 32 KOj € 3aNHTEepECHpaH. 3aT0a, BO MAPKETUHT KOMYHHKAIIUUTE aKI[EHTOT MOpPa
7la ce CTaBM BP3 MOTPOIIYBAYUTE U 33/I0BOTYBAKHETO HA HUBHUTE JKEJIOU, IOTPEOH M OYEeKyBamba.
HNHTepHeTOT, Kako Haj3acTaneH M HajKOPUCTEH KOMYHUKAIMCKM KaHall, UM OBO3MOXKyBa Ha
KOMITAaHUUTE Jla OCTaBapaT M OJpKyBaaT IMOCTOjaHAa KOMYHHUKAIHMja CO KIMEHTHUTE U TOa CO

S3HAYUTECIIHO MMOTrojieMa 3allTe/ia U IOHUCKH TPOIIONU WU LICHU.

Hcto TaKa, KBAJIUTCTOT Ha ycCJlyrara € no;[06ap nopaau 6p3aTa pasMCHa Ha I/IH(I)OpMaI_II/II/I. OI[

rojJicMa BaKHOCT € Jla C€ HAIIOMCHC JICKa OPUI'MHAJIHOTO U YHUKATHO JIOTO, CO CUTYPHOCOT MY
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OBO3MOXYBa Ha OpEHJOT J1a C€ U3/IBOU O] KOHKYpEHIMjaTa, U CO CUTYpHOCT My OBO3MOKYBa Ja

ro noJI00pu ycrexoT Ha Ma3apor.

[Ipu rpanemero Ha OpeHa0T, He Tpeba J1a ce 3aHeMapH JIOroTo, OUEjKU Toa UcIpaka mopaka u
JlaBa BU3yeJIHA CJIMKa 3a caMHOT Opena. JleHec, JIOIMIOTO JIOrO MMa MOK M TEHJCHIHMja Jla TU
OJIBpaTH KJIMEHTHUTE YIITE Tpea Ja “TpomHaT Ha Bpara’, OWACjKU MOTPOIIYyBAYUTE MPBUOT
BIIEYATOK 32 KOMITAHHMjaTa ro UMaaT mpeKy Jioroto. O mpuirKa IeCTUHA CEKYHAH Ce OTPEOHH
3a Ja ro 3abenexaT M HajKecTo ce cekaBaaT MPBO HAa HEro Kora Ke ce CIOMEHE MMETO Ha
KoMIaHujaTa. 300poT “IyKCy3” TeHEpalHO C€ IMOBP3yBa CO MPECTHXK, €CTPAaBaraHTHOCT, HO
MCTOBPEMEHO U CO MOBHCOKa IeHa. Ha moTpomryBaunte uM 06e30eayBa 4yBCTBO Ha yJI0OHOCT,

3a10BOJICTBO U PACKOLICH KHUBOT.

OBoj TpyZ e poKycupaH Ha aHAJIH3H, €Bajyallija U TOJKYBamkE Ha MOJaTOILH, COOUpPaHHU BO
MOCTICIHUTE JIECETMHA TOJMHM, a TEeOpeTcKara I03aJnHa ce Oa3upa Ha JOJTOTOUIIHO
UCTpaXyBame Ha PEIIEBAaHTHH M3BOpPHU O] oBaa obnact. [Ipu nemMoHCTpupame Ha CEeTO OBa, OBOj
TPYZ ce ogHecyBa U Bu npesentupa koHkpeteH ciayyaj co opennor ZARA u LOUIS VUITTON.
Ondarern ce m oOpaboTeHHM MMOAATOLM 3a Ma3apHM HH(oOpManuu (ToJeMHHA Ha I1a3apoT,
TPCHJIOBM Ha pa3B0j WTH.), PEIIEBAaHTHU IOJATOIM 3a TNOTPOIIyBauuTe (OIHECYBamEe HaA
MOTPOITYBaYH) U crierupuyHru HHPOPMALIUK B TIOJIATOIM 32 OpeHI0T (CBECT 3a OpeHa0T, OpeH/I-
CIIMKa, JIOJaTHOCT U CI.). 3a Jla MoKe OpeHJOBHUTE Ja UM ce o0paraT Ha MOTPOIIYBaYUTE CO
aTpakTHBHA MOHYJA, MOTPEOHO € MPETXOAHO Jia To pa3depaT OJHECYBAKETO Ha MOTPOIIYBAYHUTE
3a BpeMe Ha KyIyBameTO, HO U ITOCJIC HETO, KaKO U CTABOBUTE, UYBCTBATA U PACTIONIOKEHH]aTa KOU

MIPOM3BOJIOT I'M pa30yIui BO HUB.

a) Akmyeanocm na npoonemamuxama

AHanu3ara Ha BJIMjaHUETO Ha OPEHI0T Bp3 KOHKYPEHTHOCTAa M MAPKETHHT KOMYHHUKAIIUUTE
CO TIOTPOLIYBAYUTE Ha JYKCY3HH IMPOW3BOJAU € €IEH OJf OCHOBHHTE METOAM, PH OOMIOT 1a ce
UACHTU(UKYBA 11a3apoT Ha JYKCY3HHU mpou3Boau mo npumepot Ha ZARA u LOUIS VUITTON.
BbpennupameTo camo 1o cede, BO CyIITHHA MPETCTaByBa €/1HA OJ1 HajBAXKHUTE aJaTKH MOTPEOHH
3a ycremeH OM3HUC HAa KOHKYPEHTHHOT ma3ap jaeHec. [lo3HaTo e jeka Jykcy3HaTa MHIyCTpHja

counnyBa aypu 80% o BKYIMHHOT Ta3ap JCHEC, IITO HU TOBOPU 3a HEJ3MHATA TOJIeMHHATA U
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BAXXHOCT, IIa IIOopagu Toa C€ HaAMCTHYBA CE IIOroJIieM IPHUTHCOK W TpKa BO PIS,Z[BOjYBaI-beTO on
OoCTaHaTa TOJIIIa KOHKYPEHTHU Ha IMa3apoT U OJAPKYBakC HAa )KUBOTHHUOT BCK Ha CAMUOT 6pCHI[, IITo

10 0JITO.

0) Enabopayuja na mezume

BimjanueTo Ha OpeHIOT Bp3 KOHKYpPEHIIMjaTa 3aBUCH 01 ToBeke (haKTOpH, IMOCeOHO JCHEC,
BO HajroyieMaTa TpKa 3a BHUCOKa MOJ0k0a Ha Ma3apoT MOJH CO TOJKY MHOTY MCTHU M CIWYHU
npou3Boau. Ho, MeryToa, HajBa)KHOTO Tpallamke KO€ UM Ce HAMETHYBA IPOM3BOIUTEIIUTE € 32
KOja IIeJTHa TPpyIia Ja ce OMpeJieNar, a oToa ¢ HAJ0Bp3yBaaT U MpallamaTa Kako Ja ce U3rpaju
uMe Ha OpeHJI KOj Ke OTICTOHM JIOJITO Ha MMa3apoT U KaKo Jia ce Boau 00opba co KOHKypeHIMjaTa u

MOKpaj IMHAMHYHUTE TPOMEHU KOH Ce€ CITy4dyBaar.

Hayunama yen Ha 0BOj TPy € MpaKTHYHA, HAYYHA U TEOpETCKa aeckpumuuja. Mcro Taka, € u
aHaM3a Ha BIMjaHHETO HAa OPEHIOT BP3 KOHKYPEHTHOCTA M MAapKETHHI KOMYHUKALMUTE CO
MOTPOIIIYBAYUTE HA TYKCY3HU IPOU3BOIM, M TOA BO OBO]j TPY/I 10 IpuMepoT Ha OpernoBute ZARA

n LOUIS VUITTON.

Onwimecmeenama yen Ha OBOj TPYJA € TOAa IITO TOj MOXKE Ja OuJie 01 KOPUCT MPH OJpEIeHU
MPaKTUYHU IPOMEHH, OTHOCHO OBOj TPY/ MOXKeE Ja Ja/ie OJpeIeHU U HEOMXOJHU UH(popMany HO
Y HEKOW HOBM CO3HAHH]a 3a OHHE KOM MMaaT MoceOeH MHTepecC 3a oBaa 00JacT, WM OHHE KOU

“Maar xenba qa Oumar Bo TeK CO TOHOBH 3aCHOBAHU (DAKTH Ha OBaa TeMa.

I'naénama yen Ha MaruCTEPCKUOT TPYJI € MPBEHCTBEHO J1a ce pazbepe OpeHI0T U OPeHIUPAETO,
Ja ce CO3HAae HEroBOTO BIIMjaHUE Bp3 KOHKYPEHTHOCTA M MapKETHHT KOMYHUKALMUTE CO
MOTPOIIYBAYNATE HA JIYKCY3HH MPOW3BOJH, OJTHOCHO KO€ € M KOJIKABO € HETOBOTO BIIMjaHHE Ha
KOHKYPEHTCKHOT a3ap, ¥ CO CeTO Toa Ja Ce /1ajie €/1Ha [10jacHa CIIMKa 32 CUTE OCTaHATH MOBP3aHH
aktuBHOcTH. [lo mpumepor Ha ZARA u LOUIS VUITTON , co curypHocT ke ce gobue eaHa
I[eJINHA, CIMKA, ¥ MHOTY Tpalama ke OugaT olroBOpeHH BO MOPETO Ha Tpallama BO BPCKa CO
razapHaTa KOHKYpEHITHja JeHEC, YH] HajToJIeM JIeT € COYMHET KaKo IIITO HAITOMEHAaBME MTPETXOHO,

TOKMY O] TIyKCy3HaTa UHAYCTpHja.
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Ilpeomem na ucmpascysarse Ha 0BOj MaruCTEpPCKH TPYJ C€ OJHECYBA IPBEHCTBEHO Ha IPa/ICHhe
Ha JIONITOpPOYeH NMPO(GUTAOMIICH OJHOC CO MOTPOIIYBAauyMTE, M OJAPXKYBAaIE M 3rOJIEMyBambe Ha
UCTUOT HU3 rogunute. IloTpornryBauoT Mopa a CTeKHE 10BepOa U JIOjaIHOCT KOH OIPE/IEIeHHOT
MIPOU3BO/JI, & TOA CE IIPABHU JIOKOJKY MTPOU3BOIOT € KBAIUTETEH M BPEJICH 32 MMOTPOLICHUTE MApH, U
Ke TM 33JI0BOJIM OYEKyBamaTa U JKEIOUTE Ha MOTPOIIYyBaYOT KOj 'O KyIHI UCTHOT. bpeHaoT He e
neyar, HO Tpeba na ocraBu BHe4yarok. Koiky mocuieH OpeHJ HOSHTUTET, TOJIKY IorojemMa
MPEno3HATANBOCT Mery myrero. Kommanuja 6e3 noro e kako 4doBek Oe3 usmue. bpenmor
IpeTcTaByBa 30Mp Ha cUTE (PU3UYKH, ICHXOJOUIKH, CHMOOIMYHH U YCIYKHH KapaKTEPUCTHUKH,
OeHeuUMKM M 3aJ0BOJICTBA 32 KOM KYITyBadOT BepyBa JeKa I'M JOOHMBAa JOKOJIKY TO KYIH

IIPpOU3BOJOT. HO, 3a Ja OCTaHC nojaneH, HE € JOBOJIHO CaMO a BEPYyBa, TYKY U [1a C€ YBCPHU BO TOA.

OcHnoeénama xunome3a Ha 0BOj TPY/ € Ja c€ YBUAM KO€ € U KaKBO € BIMjaHUETO HAa OPEHIOT BP3
KOHKYPEHTHOCTa ¥ MapKETHHI KOMYHHKAIIMUTE CO MOTPOLIYBAYMTE HA JYKCY3HU MPOU3BOJIM,
nokoHkpetHo no npumepoT Ha ZARA u LOUIS VUITTON. Ho, nokpaj ocHOBHaTa XUIIOTE3a,

OBOj TPYJ MMa U HEKOJIKY TOCEOHU XUIIOTE3H, U TOA:

- Xunomesa 1. Pazbupame Ha CaMUOT IMOUM OPEHJT ¥ CE€ OHA CO IIITO CE “HOCH’ €JICH IMO3HaT
OpeHJ1, 0l CaMHOT ITOYETOK I1a Ce O MOMEHTOT Ha MOCTaHyBamke OpeH/] Ha 1a3apor.

- Xunomesa 2. KakBa e nepuenuyjata Ha IOTPOILIYyBauUTE HA JIYKCY3HU U OpeHIUpaHU
MIPOM3BO/IM HACIIPOTH OHME Ha He-OpeHIupaHu MPOU3BOM Ha M1a3aporT.

- Xunomeza 3. AnHanu3a Ha BIMjaHHETO Ha OpEHAOT BpP3 KOHKYPEHTHOCTAa U
MoTpoIryBaunTe npexy npumep Ha Opernosure ZARA n LOUIS VUITTON.

- Xunomesa 4. Ananuza Ha 6pengotr ZARA Bo ogaoc Ha 6peror LOUIS VUITTON, kako
Y HUBHUTE (PMHAHCUCKH W3BELITAN U MO3UIMja HA KOHKYPEHTHHOT Ia3ap.

- Xunomesa 5: KakBa e nonynata u nodapyBaukara Ha JYKCY3HHU IIPOU3BOJU OJ KOXKa Ha

ma3aport.

HayunoTo 06jacHyBame peTcTaByBa €/1eH CJI0XKEH MPOILIec, KOj caM 1o ce0e COJIPKU JIOTHUKU
Y MUCIIOBHHM JI¢jCTBa CO KOM ce Je(UHHpaaT 1ojaBUTe U BPCKUTE KOU IITO C€ MpEeAMET Ha

UCTPaXKyBame.

Bo MCTOI[OHOFI/IjaTa Ha HUCTPAXKYBAWKBLCTO, HNPU JOKAKYBAKLEC HA XUIIOTC3UTC BO OBOj

MarucCTepCku TpYyH, Ke 6I/IIlaT KOpPUCTCHU pPA3JIMYHU MCTOAU KOU K€ IOMOTHAT npu
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3a10BOJTYBAKBLECTO HA HajBa)I(HI/ITe MCTOAOJOIIKH 6apa}La, a Toa ce. I[OBep6a, CHUCTCMAaTHU4YHOCT,

00jJEKTUBHOCT U OIIITOCT.

Bo 0B0j Tpyn ke mpeoBianyBa CTATHCTUYKHOT M XHIIOTETUYKO- JACTYKTUBHUOT MeToA. [Ipu
NMPUOMPAKBETO HA MOTPEOHUTE MOAATONH W MHGOPMAIIMH 32 OBOj TPy, K€ OUaT KOPUCTECHU
COOJIBETHH TEXHUKH U METOJIM, KAaKO: aHallM3a Ha COJAPKMHATA Ha JOKYMEHTUTE Ha BeKe
CIIPOBEICHUTE UCTPAXKYBama, CTYIMja HA CITy4aj, U EMIUPHUCKO UCTPAKYBAE, IPH IITO Ke Ce
OBO3MOJKH BaJIMTHO OCTBAPYBamk-¢ Ha IIOCTABCHUTE XUITOTe3u. OBOj MaruCTepPCKH TPy ke Ouie

CUCTEMATHU3HUPaH BO TPpHU ACJIa, BO IIE€T TE3U, U HEKOJIKY ITOATE3H, BOBE/] U 3aKITy4OK.

Bo npeuom oden, ke Ounar ondareHu TpU TE3U, U HEKOJIKY MOJTE3U KOM IpOoH3IIerysaar. Bo
npBara Te3a ke ce ondaTi MapKeTHHT MEHAIMEHTOT, IeUHUPAHETO HA OPEHAOT KOj € JIei 0T
MapKETUHT MEHAIIMEHTOT, KaKO M yJIoraTa W 3HAUCHETO HAa caMHTe OpEH] NMPOU3BOIM Ha
11a3apoT U 3a noTpomrysaunte. Ke Guae 06paGoTeH M MPUKAKAH UMHIOT HA OPEHIOBHTE 1
KaKBO 3HAYCHEC MMa TOj, KAKO M BPEIHOCTAa HAa OpeH] MPOW3BOAMWTE HA Ia3apoT W Ha
notpomryBaunte. CIHMKOBUTO Ke Oujie 00jacCHETO IrpaJeHheTo U MO3UIIMOHUPALETO HA OpeH
MIPOU3BOJIUTE HA 1a3apoOT, KAKO U CAMHOT IPOIIEC U IITO TO] or(haka MpH MPOLECOT Ha TPAJICHE
Ha caMHOT OpeHI. AHanM3UTe JOOWEHU OJ OJHOCOT Ha MOTPOIIyBauyUTEe KOH OPEHIOT BO
COBPEMEHOTO BpeME Ke /1aJie €Ha I0jacHa CIMKa U Ke ja HaJIOMOJIHY LienuHaTa. Vcto Taka, ke
ounat ondareHu U 00pabOTEHN BO OBOj MArMCTEPCKU TPY/ U MAPKETUHT KOMYHHUKAITUCKUOT
mpoliec, Heropara yjiora, MpOMOTHBHUOT MUKC, TUYHATA MPOoJaxda U yHampeayBameTo Ha
ucTaTa Kako oOJMK Ha MapKeTHMHI KOMYHHUKallMjaTa cO MOTPOLIyBayUTe Ha OpeHAUpaHUTE

MIPOU3BOJIH.

Bo eémopuom oen, ke Oujne NpPeTCTaBEHO YIPaBYBamETO CO MpojakObaTta Ha JyKCY3HH
MPOU3BO/IM U Ke OWje MpEeTCTaBeHa CEeMpUCYTHOCTA HACIPOTH EKCKIy3UBHOCTA, M KAaKBO
3Haueme UMa Toa 3a OpeHnoT. Biujanuero Ha riaolanu3anujaTa ©Ma CBOE 3HAUYEHE U CBOJ
JOTIPHHEC BP3 11a3apoT HA JIYKCY3HH OpeHIoBH AeHec. Ke 6mMaaT moceGHO aHATH3HMPAHH U
cnopenyBanu monen Ha Opernor ZARA u mozen Ha 6pernot LOUIS VUITTON, kako u Toa
KOU Ce M KaKBU ce JieHec (M Hekoraml) (MHAaHCHCKHUTE M3BEITal Ha OBUE JiBa OpeHna, a
MOCeOHO | MO/ICTATHO Ke ce 00pHE BHIMaHUE Ha KOHKYpeTHOCTa Ha eqHHoT Operaor LOUIS

VUITTON, kako u camuTe CTpaTeruy KOu OPEHI0T TM KOPUCTH 33 CerMEHTallja.
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Bo mpemuom oden, ke 6unat oOpabOTEHU CICTHUTE TPU TE3H. MOJIEI Ha “TIeT CUJIK, TTIOHY1a
1 mobapyBayka Ha JIyKCY3HU OpeHIMpPaHHU MPOM3BOAM O] KOKa U MAapPKETUHT KOMYHHKaIHAja
CO TIOTPOIITYBAUUTE Ha JIyKCy3HATa CTOKAa. BO 3aKIIy4OKOT Ha OBOj TPy, K& OMIaT H3HECCHH
CorJielyBarmba U 3aKIy40IH KOU ce JOOUEHHU BO MPOIIECOT HAa 3pa0d0TKa HAa OBaa MarucTepcka
pabora, 1 ke MMaaT CBOE 3HAYCHE U JIONPUHEC BO MIOHATAMOITHUTE UCTPAXKyBamba BO HCTAaTa
obyacT WMauM ke OMAaT KOPHCHH 3a OHHME KOM ITO OyJgaT HMHTepec 3a oBaa Tema. [lpum

n3paboTKaTa, KOPUCTEHA € pa3inyHa Hay4yHa, CTPyYHa M UHTEPHET JIUTepaTypa.
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1. MAPKETUHI' MEHAIIMEHT

OYHKIMOHUPAKETO U Pa3BOjOT Ha OU3HUCHUTE JICHEC € PEYUCH HEe3aMUCIMBO U HEBO3MOKHO
0e3 MapKeTHHTOT. 300pOT (TEPMHHOT) MAPKETHUHT, CTUMHOJIONIKA WMa MOTEKJIO OJI CeBEpPHO-
(bpaHIycKHOT 300p “MapkeT’’, KOj BO IPEBO/J] 3HAYH Ta3ap, Ha KOj € N0AaJIeH CY(UKCOT “UHT”, KOj

ITaK O3Ha4yyBa.

- AKIyja Wiy mporec.

- ITlpow3Box uim pe3ynTar Kako MOCIeANIIa Ha HEKOja aKIlkja MU TIPOIIeC.

- Akuuja wiv Ipolec moBp3aH co HeKoja crenu@uyuHa nojaBa, uin

- Hemrro mro ce ynorpeOyBa BO HEKOja akilvja Uil IPOIIEC, HITH aK, Ce OJJHECYBa Ha HEKO)]

crenupuyeH Konuent.!

MapkeTUHI MEHalIMEHTOT IpeTCTaByBa e/lHa JUCLMIUIMHA 3acTalleHa Kaj MpeTnpujatujaTta, u
KaKO TakBa MMa I'0JIEMO 3Ha4YeHe U BIMjaHUE KaKo (akTop Ha MOJEPHOTO pakoBojewme. Cekoja
na3apHa eKOHOMHja UMa eJJHa 3aeTHIYKA KapaKTePUCTHKA- KOHKYPEHIIMjaTa, a MPOIOPIIHOHAIHO
Ha TOA, MAapKETUHTOT MPETCTaByBa TPKAJIO 3a pacT, pa3Boj M MPOMEHH. BOAEUKHOT aBTOp BO
obnacta Ha mapketunrot, Philip Kotler, ja naBa HajnpennsHara neduHHIMja 32 MAPKETHHIOT!
”MapKeTHHIOT € COLlMjaJieH U MEHAJEPCKU MPOLEeC BO KOj MOEAUHIM U TPyHH ro 100uBaaT OHA
LITOA UM € TOTPEOHO U LITO I'o cakaaT IPEKy rpajiehe Ha NpoPUTaOUIHU U BPEIHOCHO HUCTIOTHETH
OJTHOCH Ha pa3MeHa Co KymyBaduTe”.2 MapKeTHHT KOHIIENTOT € /UTab0Ka U CII0KEHa CTPYKTYpa.

CocraBeHa ¢ o1 IMOBEKe TCPMHHU, KOU CUTC O3HAYYyBaaT UCTO — J1a CC I[ejCTBYBa Ha 11a3aporT.

Ha mapkeTHHTOT ce riiefa Kako IpoLec, KOj ce KOPHUCTH BO CEKOE IEJIOBHO pPaboTeme Ha
IpeTnpujaThjaTa co 1el MOJECHO Ja ce ONpeeNnu KOM MPOU3BOIU WM YCIYTH Ce, U MOXe /1a
OujaT BO MHTEpEC Ha IJIaBHUTE UTPay- MOTPOLIYBAUYUTE, U KOja CTpaTeruja Tpeda J1a ce KOpUCTH
BO Mpojax0aTa, KOMyHHUKalMjaTa WIM OHM3HHMC Da3BOjOT Ha mpernpujatuero. Kpatko wu
€THOCTaBHO Ka)KaHO, MApPKETUHTOT C€ KOPHCTH 3a Jla ce MACHTU(UKYBa MOTPOITYBAYOT U Ja Ce

3a0BOJIK U a CC 3aJIP KU UCTHUOT.

! CrameHckoBCckH, A. u JakoBcku, B. (2011)’MapkeTHHI 1 MapKETUHI MEHAMEHT CTp.16
2 Kouocka, M. u lTamescka, JI. (2017)”MapkeTuHr: Teopuja U npaktuka” crp.15
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Ox MoOj acmekT, MEHaIMEHTOT € CJIO’KEH M HEONXOJEH IMPOolieC Ha IJIaHUpamke, OPraHu3Uupambe,
EKUIIMpame, YIpaByBame, PaKOBOACHE, KOOPAUHUPAKHE U KOHTPOJIUPAkHEe HAa aKTUBHOCTHUTE 32

OCTBapyBam€ Ha jJaCHO IMOCTaBEHUTE U JAe(HUHUPAHU LIEJIH, HA Haje(PUKACCH HAUMH.

3a1080MyRae
Ha

KynysasuTe

]

Canka 6p.1- MapKeTHHT KOHIIENT

H3Bop: Perreault, D.W. and McCarthy, E.J.(2002), “Basic Marketing- A Global Managerial Approach”,

Cl1ajJ0BU

MapKeTI/IHFOT KakKO KOHIICTIT € HAaCO4YC€H KOH HOTpe6I/ITe Ha KyIyBauuTC W 3aJ0BOJTYBALC HaA

UCTHUTE, OUE]JKHM BCYITHOCT O/ TaMy IPOM3JIEryBa U3BOPOT Ha MPOUT.
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1.1. Jepunupame Ha OPeHIOT KAKO /ie]1 0]l MAPKETHHT MEHAIIMEHTOT

Bpennor e maeHTuduKanucku cuMO0J, O3HAKa, JOro, MMe, 300p WM pEYCHHMIA IITO ja
KOPHCTAT KOMITAHUKTE 32 Pa3JInKyBamhe Ha HUBHUOT MTPOM3BOJI 011 ipyrute. LlenTa e na ce HarpaBu
OpeHI0T He3abopaBeH M MPHBIICYCH 3a MOTpOIIryBadoT. J[oOpuor OpeHn co3maBa noBepOa Kaj
MOTPOIIYBA4YOT, a MO J00OPOTO HMCKYCTBO CO €ICH MPOHM3BOJ, rojieMa € BepojaTHOCTa [eKa
MOTPOIIYBAaYOT Ke Mpoda W Ipyr MpoOM3BOJ OJ Mcrata Mapka. OBa ce HapeKyBa JIOjaIHOCT Ha
6p€HI[OT. EpeHIIOT, BCYIIHOCT € €I€CH B HAa UMIIPECHUU KOUIITO KIMCHTOT I' IIO6I/IBa o4 caMHuoT

IIPOU3BOI.

BpeH,I[OT HOI[p836I/Ip8. KOHCTPYKI_II/Ija Ol IIPBO- HMACHTHUTCT IOTO MCHALICPpUTEC CaKaaT J1a IO

IIPpHUKAXAaT, U BTOPO- CJIMKU TOJIKYBAHU O/ Hy6JII/IKaTa 3a HACHTUTCTUTC ITO TUC T HepuennpaaT.3

GUCCI
PRADA
CHANEL

LOUIS VUITTON :E Z-
TOMMYZRHILFIGER (GJORGIO ARMANI

CalvinKlein

Cunka 6p.2 - Top 9 Most Famous Fashion Brands in the World

H3eop: https://knowinsiders.com/top-9-most-famous-fashion-brands-in-the-world-26121.html

3 Mandi¢, D.(2009)” Dugorocni ucinci unapredenja prodaje na imidz marke” str. 237
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BpenaupameTo, BO CylITHHA € €JHa OJ] HajBaXKHUTE alaTKH 3a ycrenleH OusHuc. be3 crabunen u
KOH3MCTEHTEH OpeH/I, pacTOT Ha KOMIIaHHMjaTa CEPUO3HO Ke 3a0CTaHe M03a1u KOHKypeH1ujaTa. O
MEPCIEKTHBA Ha MOTPOIIYBaY0T, OPEHIOT TOBOPH MHOTY 3a cebe. YCIeNHO U3rpaeHuoT OpeH
ro ¢opmupa LEIOCHOTO HCKYCTBO Ha IOTPOIIYBaYyOT CO TPOHM3BOJOT M KOMIIAHM]jaTa.
WneHTuteroT, 0IHOCHO OPEHIOT, € OHA IITO U3/BOjyBa 0] 0ECKPajHOTO MOPE Ha KOHKYPEHTUTE U
¥IM MOKaKyBa Ha MOTPOIIYBaYHTe KOU CTE M IITO MOKe ja ouekyaat o Bac. Cropen Philip u
Kevin, OpeHIZOT € BeTyBame OJ] IMPOM3BOJMTEIIOT JieKa Ke OWJaT HCIOJHETH OAPEICHH

KapaKTePUCTHKH, YCIYTH U MPOJOOUBKM KOM HOTPOIIYBadOT ' 6apa 1 04eKyBa O IPOU3BOJIOT. >

[IpercTraByBa yHUKaTeH CET OJ BWJIMBU M HEBHUJUIMBH BPEIHOCTH KOU CE€ IEPLENHUPAHU U
BpEJHYBaHM O]l CTPaHa Ha MOTPOLIYBayuoT.® BpeHoT € BpBeH MPHOPUTET 33 MHOTY OPTaHU3aIlHH

3aroa MITO OPEHIOT € €CH OJ1 HajlIEHETUTE CPe/ICTBA Ha OUIIO Koja opraHnaaqua.7

KomyHuKaijara Ha COLMjaIHUTE MEIMYMH MMa 3Ha4ajHO BiIMjaHKe BP3 oTpoiryBauuTte, a Keller

TBPJM JIeKa KOMyHHKalMjaTa TOBp3aHa co OpeH0T Ha MmIaTGopMUTEe HA COLMjATHUTE MEANYMH

MOJKeE J]a UMa HajrojieM eeKT Bp3 mepleniyjaTa Ha OpeHIoT. 8

4 BiznisKatalog (2019) “IlIto e 6penn uaentuter?* nocranuo Ha: https://bizniskatalog.mk/vesti/biznis/shto-e-
brend-identitet-3

5 Kotler,P. & Keller,K.L. (2011)”Framework for marketing management” 5™ Edition, p.188

& Kapferer, J.N.(2008) “The new strategic brand management”, p.12

" Adetunji, R.R., Rashid, S.M. & Ishak, M.S. (2018) “ Social Media Marketing Communication and Consumer-
Based Brand Equity: An Account of Automotive Brands in Malaysia”. Malaysian Journal Of Communication, Jilid
34(1),p.1

8 Keller, K.L. (2009) “Building strong brands in a modern marketing communications environment”. Journal of
Marketing Communications
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1.2. Yaora u 3Ha4erme HA OpeH/] MPOU3BOIUTE

JIyKCY3HHOT Tma3ap IOKaka 3HAYUTETHH IPOMEHM M pAaMUIHO pacTeé BO IIOCICIHHUTE
JIBacCeTUHA TOAMHUA. BO MHHATOTO, JTyKCy3HHTE OpEHIOBH Oea pe3epBUpaHUM CaMO 3a Maia
IpUBHUIIETUPaHa TPyINa Ha JIMIA, a Cera ce JOCTAIlHH U 3a MONIMPOKATa Maca Ha HOTPONIyBauu.’
JleHec Ha ma3apoT PeUYCH CEKOj MPOU3BOJ MOXKeE J1a ce OpeHaupa, moTpedHa € caMo yCIIelIHa U
jacHa cTpaTeruja Kako Jia ce IIOCTUTHE T0a, CTpaTeryja Koja ke ro u3JBou OPEH/IOT 0/l OCTaHATHUTE.
Bo nenemmno Bpeme, HajrosieM el O CBOJOT HPUXOA JIyFeTO ro Tpomar Ha jaodpa IITo
3a10BOJIyBaaT OBEKe Ol HUBHUTEC HCOIIXOJHHU WM OCHOBHHU YOBCKOBHU HOTpC6I/IlO. BpeHI[OBI/ITC
KOM CE CMETaaT 3a JIyKCy3HH Ce€ IOBpP3yBaaT CO CBOMTE IOTPHIIYBAYM CO TOA INTO K€ COOMIITAT
Jleka THE ce BPBHHU BO CBOjaTa KJlaca UIIM Ce CMETaaT 3a Haj00pu Bo cBojata obnact.™ Mcro Taka,
CHTE HHE CEKOjIHEBHO CE COOUyBaMe CO rojieM Opoj Ha MPOU3BON U YCIYTH Ha Ta3apoT, PH IITO
€ HOPMAJIHO IITO HU C€ HAMETHYBA U MHUCJIaTa KaKo Jia JOHECeMe MPaBUIIHA OJTyKa 3a KyIlyBambe
Ha €IeH WM JpyT MPOU3BOJ. YIiorara Ha OpeHJIOT € Jja 'O HalpaBU MPOU3BOJOT MPHUBICUCH U
He3a0opaBeH 3a KOpUCHUKOT. CBECHOCTa 3a OpPEeH/I0T € BayKHA 32 OM3HKCOT 3aT0a LITO /1aBa OBEKE
TeHeHIja OPEH/IOT Ja ce Jomara 1 uecTo jaa ce Kymysa. 2 JlJoxomy 6peHaor 3aa cebe nMa jonra
HCTOpHja Ha CO3/]aBame, TOA YIITE MOBEKe MPUIOHECYBa M J0JaBa aBTEHTUYHOCT, o0enexje u

BPCAHOCT Ha 6peHI[OT BO I'IaBUTC Ha KYITyBa4YHUTC.

9 Stegemman,N. (2006)” Unique Brand Extension Challenges For Luxury Brands”.Journal of Business &
Economics research, Volume 4, Number 10.

10 Hennig-Thurau, T., Gwinner,K.P. Walsh,G. & Gremler,D.D. (2004) “Electronic word-of-mouth via consumer-
opinion platforms: what motivates consumers to articulate themselves on the Internet?”” p.38-52

11 Danziger,P.(2016) “10 core values that make a brand luxury” BrandKnew Magazine

12 pAaker, A.D. & McLoughlin, D. (2007) “Strategic Market Management” European Edition, p.29
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1.3. UneHTHTETOT HA OpPeH/ POU3BOIUTE

On enHa cTpaHa €KCKIy3UBHOCTA IO TPaBH OPEHIOT HEOOMYEH M MPOEKTHPa MO3UTHBHA
acollyjalrja KOH HETo, a of JApyra cTpaHa, IpHCTamHOCTa 00e30e/1yBa I0BOJHA MPoIaxoda u
npodut.’* BpeHmoBHTE MM IOMaraaT Ha MOTPOIIYBAaYMTE 1a M30epaT IPOU3BOIAU IUTO TH
3a7I0BOJIyBaaT HHUBHUTE MOTPEOH, OAroBapaaT Ha HUBHUTE EMOIMH M UM [OMOTAaaT Ja o
MOKaXaT CBOETO MECTO BO OMIITECTBOTO. M300pOT Ha OpeH] ro MpeTcTaByBa HAYMHOT Ha

)KUBOT Ha KOPMCHHKOT , HETOBMOT COIMjaJieH CTaTyC, CTABOBH M BPEIHOCT.*

Jlykcys3Hara
CTOKa € IPBEHCTBEHO OpEHIMpaHa CTOKA, KyINeHa 3a MCHXOJOIIKKA NMOTpeOH, KaKo IMTO €
3roJIEMyBambEeTO Ha MOYUTTA O] OKOJIMHATA, & C€ YMHM JIeKa (PyHKLMOHAIHaTa notpeda urpa
CaMo CIIOPEHA YJIOra BO OJJIYKHTE 3a KYIyBarb€ Kaj HajroJIeMHOT JeT OJ KyIyBauuTe.™®
Arrigo max, OpenpoBute TM JneduHupa Kako:” CIUKH BO yMOT Ha MOTPOLIYBAYUTE KOU
COApXAaT acolMjallid 3a BHCOKO HHMBO Ha II€Ha, KBAJIUTET, €CTETHKA, PETKOCT |
cnenujansocr”.t®  Toa mwTO MOTpOIIyBauMTe TO JOKMBYBAaaT M HMICHTH(PUKYBAaT Kako
JyKcy3eH OpeHJ, € NPOMEHJIMBO €O TeKOT Ha Bpemero. Ho, ce 4uMHM neka Tpu TIJIaBHU

JIBUTATEIN OCTaHYBaaT UCTH W ITOKPaj IPOMEHHTE, a TOA CE:

- Bucoka neHa — oco0eHO Kora ce CriopeyBaaT co Apyrd OPEeHI0BU OJ] UCTHOT CETMEHT.
- OrpanmnyeHa moHyaa- co Toa IITO OPEHIOT MOKeOH Tpebda Ja € MOTELIKO JIOCTAIEH 32 Ja

MMpeaAn3BUKa 9yBCTBO ACKA NOTPOLTYBAYOT HMa HCUITO oceOHoO.

13 Keller,K.L.(2009) “Managing the growth tradeoff: challenges and opportunities in luxury branding”. Journal of
Brand Management.VVol.16, p.290-301

14 | hotakovéa, M & Olsanova, K.(2013)” The role of positioning in strategic brand management- case of home
appliance market”, p.71

15 Arghavan, N. and Zaichkowsky,J.L. (2000) “Do Counterfeits Devalue the Ownership of Luxury Brands?”. Journal
of Product Brand Management, Vol.9, p.485-497

16 Arrigo,E. (2015) “ The role of the flayship store location in luxury branding”, An international exploratory study.
International Journal of Retail and Distribution Management, p.518-537
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- OpoOpyBame 01 MO3HATH JUYHOCTH- ILITO MOXE Ja HampaBu OPEHIIOT WK OAPEACHU
MIPOM3BOJIM 3 OUAAT MOMPHUBIIECYHHU 3a MOTPOIIYBAYUTE U CO TOA J1a OMAaT “IyKCy3HH BO

HHUBHUTC }/MOBI/I.]'7

1.4. Umun Ha OpeHI0BHUTE

Co pa3BojoT Ha MPOM3BOJAOT CE Pa3BUBAIIC U JPYTH €IEMEHTH Ha OPEHIOT, KO JCHEC Ce
MO3HATH KaKO MMHUIJ, & TOj HEOTMILIMB e/ Ha TPOM3BOIOT 00U MHOT'Y [TOT0JIeMa BasKHOCT. buiie
MPU3HACHU J[BA OOMMKA HA WHTEJCKTyaJIHA COINCTBEHOCT, M TOA: COINCTBEHOCT Ha MPOU3BOJ H

I[I/ISajH U ITOCCAyBabC penyTaqua Ha IMPOU3BOJUTCIIOT HA IIPOU3BOJOT. 18

Jlykcy3Hute Mapku TpeOa Ja NOHyJAT JIyKCy3HU IPOM3BOJAM Ha Ia3apoT, IITO 3HA4Yu JeKa Oe3
nopThoNMO Ha JTyKCy3HH HPOW3BOIM, HE € BO3MOKHO Ja C€ NMOCTUTHE MMHMI Ha Openi.
Komnanuute Mmopa 1a 6ugaT CBECHH JIeKa MO3UTUBHUOT UMHUII ITPETCTaByBa MOKEH MOTUBATOP 32
1n300p Ha HUBHUOT NPOM3BOJ WK yciiyra. HeraTuBHMOT UMHUII TH OTTPrHYBa MOTPOIIYBaYUTE J1a
ro KynaT HUBHHUOT MPOU3BOJI WM Ja ja UICKOPUCTAT HUBHATA yciayra. 3a Tpajiclkhe Ha UMUIIOT U
HEroBO MO3UIMOHUPAE HA 11a3apOT, MEHALIMEHTOT Ha KOMIIaHHWjaTa IPUMEHYBa CTPATErMH KOU

nomaraar 1a €€ akCHTUPAAT HCOIMUIIIIMBUTE U HCBUAJIMBUTE CJICMCHTHU Ha ITPOU3BOOOT. TakBure

CTpaTeruu ce CIpoBEAYyBaaT MPEKY CIETHUTE YEKOPH:

- VTBpayBame Ha cerairHara rno3uiuja
- M3060p Ha mocakyBaHa MO3UIIM]a
- M30op Ha cTpaTeruja 3a oCTBapyBame Ha MOCaKyBaHATa MO3UIIHAjA U

- Ilpumena Ha n3bpaHnara crparermja

17 Eckloff, L. (2018)” Why is a brand considered luxury and why does this change over time?”. Kadence
International.

18 Vranesevié, T. (2007) “Upravljanje markama” str.10

1% Heine, K. (2012) “The Concept of Luxury brands”, p.63

22



Kommnanujata cBoeTo BiMjaHue 3a M3rpajda Ha MO3WTUBEH MMHII TO MMa IpPEKy: Majerara Ha
POU3BOAN, HUBHUOT 00eM, QYHKIIHOHATHOCT U KBAUIUTET. MeryToa, U ma3apHUTE HHCTPYMEHTH
KaKO KaHaJIMTE 3a Ipojaxk0da, pekiamaTa, OJHOCUTE CO JaBHOCTA, IIEHAaTa U IPOMOTHUBHUOT MHKC
uMaar CcBOj mpuaoHec. Ho, [TOKOJKYy CYIITHHCKHTE BPEJHOCTH HA TPOM3BOJOT CE
HE3a/I0BOJINTETIHY, BO M3rpasdara Ha MOCAKyBaHHUOT MMHII HE MOXKE Ja NOMOTHE HM jao0para

MapKeTHHT KOMYHMKaluja. 2

Hajcunno Biujanue Bp3 CBECHOCTa 3a OpeHIOT uMaar
TPaIUIIMOHATHUTE MEINYMHU, a KOMYHUKAIMjaTa MPEKy COLMjATHUTE MEAUYMH MOCUIIHO BIIHjae
Bp3 UMHUIIOT Ha 6pensoT. 2! BpeH MMHUIIOT € HEIITO IITO He MOYKE J1a e KYITH O TIApH, €HOCTABHO

ce I'pai co MpaBUiIHA paboTa U cTpaTeryja.

——

Mpou3soauTe u ycnyrure MepcoHanoT Ha koMnaHujaTa
NONMTUKATa KOH OKONWHATa

MpoaasHuuuTe Waeute v BepyBarara Ha
nepcoHanor

Onpemara Kynrypara Ha 3emjara u

nokauujara Ha Komnanujara

KomyHuumMpameTo: Meguymure m
ornacure, nopakure, Komnaxujara
NPOMOTHBHUTE MaTepujan...

Wwmero/Noroto

MakysarweTo/ETukeTMpameTo
Bpaborenure

Canka 0p.3- KomnoHeHTH Ha IMHUIIOT Ha KOMIIaHUjaTa

N3Bop: CramenkoBcky, A. u Jakoscky, b., (2013), “IIpomorija u oqHecyBame CO HOTpOITyBaduTe™, cTp.48

20 Internet source: https://knowhow.mk/%D0%BA%D0%B0%D0%BA%D0%BE-%D1%81%D0%B5-
%D1%81%D0%BE%D0%B7%D0%B4%D0%B0%D0%B2%D0%B0-
%D0%B1%D1%80%D0%B5%D0%BD%D0%B4-%D0%B8%D0%BC%D0%B8%D1%9F/

2 Godey,B. Manthiou,A., Pederzoli, D, Rokka, J., Donvito, R. & Singh, R. (2016) “Social media marketing efforts
of luxury brands: Influence on brand equity and consumer behavior. Journal of Business Research, p.5833-5841
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1.5. Bpeanoct Ha OpeH NPOU3BOAUTE

[IpBeHCTBEHO, MOpa /1a ce HAllOMEHE JieKa BPEJHOCTa Ha OpPEeHJIOT HE € UCTO LITO U
nenara. Llenara e enen 6poj, u3HOC, OTIIEUATEH HA XapTHja . BpeaHocra e MHOTY IOBEKe O TOa.
['m BriydyBa M NpeTcTaByBa BKYIHHUTE TPOIIONM M MPO(UT MITO r0O HOCH NMPOU3BOAOT. Bo
JYKCY3HHOT CEKTOp, MOpa Jla ce 3eMe MpeABUJ JeKa Mpou3BoauTe omndakaar HeMaTepujaTHU
BPEJAHOCTH LITO TM HAJMUHYBaaT HUBHUTE (DUHKIMM M YECTONATH C€ TjaBHATa MpPHUYMHA 3a
KymyBame.?? Bo BUCOKO KOHKYPEHTHATA CPEMHA, YCOINIaCyBamheTo Ha MIEHTUTETOT Ha OPeH/I0T
CO MMHIIOT Ha OPEHIOT € KJIy4oT JI0 yCHeNIHa BPEAHOCT BPeAHOCT Ha 6pennoT.® PerkocTa u
€KCKIIy3UBHOCTAa C€ CMeTaaT 3a Haj3HayajHu OCOOMHHU Ha CeKOj JyKcy3eH Openp. Jlykcysnure
OpeHIOBM MMaaT J0INra UCTOpHja 3a1 cebe®®, koja JoaaBa 103a HA aBTEHTHYHOCT M CE CMETa 3a
€IHO OJ1 TTIaBHHUTE 00eNeKja Ha JIyKCy3HOCTa. Bo 0Ba MOAepHO BpeMe, €ACH 01 MPEIN3BHIIUTE CO
KOj ce coOdyBaaT OpEHOBHUTE € KaKO THE Ja UM TY COOTINTAAT HA TOTPOIIYBAUYUTE BUCTUHCKUTE

BpCAHOCTHU KOU ' HOCCIIYBaaT.ZS

Bpennocra Ha OpeH MPOM3BOANTE MOKE J1a OMIe M3MEpEeHa CIopel HEKOJIKY KapaKTepHCTUKHY,
Merl'y KOM KaKo BUJUIMBH U BaKHU KapaKTEPUCTUKU CE MaTEPHjasioT, NEp(PEKIIMOHU3MOT U 1IeHaTa,
a Kako HEeBMJUIMBU M HEONUIUIMBU C€ MCTOpHjaTa, MpUKa3HaTa Koja IITO ja HOCH OpeHA0T Ol
MHUHATOTO U TPYIOT BJIOKEH BO M3pabOTKaTa Ha MPOM3BOANTE. MarepHjaioT ce cMeTa 3a €/1Ha 01
MOBXKHUTE KapaKTEPUCTUKH KOU JIYKCY3HUTE IPOM3BOAM Tpeba Ja ja moceyBaaT U peTcTaByBa
€/1eH Ba)K€H KPUTEPUYM CIIOpPE]] KO MOTPOLIYBAaYUTE ja OIlEHYBaaT BPEJAHOCTA HA MPOU3BOJIOT.
HcTo Taka, TyKCy3HHOT MPOU3BOJ C€ KapaKTepHU3Mpa co arcoayTeH NnepPeKMoHNu3aM U o HyJa-
ToJIepaHIfja 3a OWJIO KakBM HexocTaTolM. Toa 3HauM Jieka He cMee Jja uMa TpeOHaTHUHU WIIH

HECOBPIIEHO 3aIIMEHH MEBOBH U CJI. 20

22 Mosca,F., Casalegno,C., Bonelli,G. & Civera,C .(2021) “Managing Integrated Brand Communication Strategies
in the Online Era: New Marketing Frontiers for Luxury Goods”, p.1-19

2 Lemmi, D. (2015) “ Corelation between brand identity and brand image”, p.1

24 Fionda,M.A. & Moore, M.C.(2008)“The anatomy of the luxury fashion brand”.Journal od Brand Management,
p.352

% Danziger ,N.P. (2019) “4 Major Challenges Facing The Luxury Market in 2020 and Opportunities for Brands
That Lean Into Them”., Forbes. Retrived from: https://www.forbes.com

% Heine, K. (2012) “The concept of luxury brands”, p.75
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[Tokpaj Toa, IIeHaTa BO OYMTE HA MOTPOIIYBAYOT € IJIaBEH MOKa3aTes 3a CTENEHOT Ha KBAIUTET U
TIPECTHX Ha POU3BOOT. >/ 3aToa, copen Klaus, mykcysnute 6penaosu Tpeda 1a ro n36erayBaar
HaMaJyBambeTO Ha LEHHTEe, OWACjKM Toa O] €JHa CTpaHa Ke JIOBeIe [0 3roJieMyBame Ha
npoaaxoara ¥ IpopHUTOT Ha KPATOK BPEMEHCKHU POK, a OM ja HAMAJIMJIIO M JIOWIO OU Ce OJpa3uiio
Ha 01T pok . 2 [ToTpoIMBaYNTe I'M TIEPIENUpPaaT Kako BPEJHH MPOM3BOANTE U YCIYTHTE KOH
CIOpe]l HUB IO MMaaT KBAIUTETOT KOj UM € MOTPEOCH M IO OYeKyBaar I0 IIeHa 3a Koja ce BO
cocrojba na ja marar. OHUE Mak, KOM UMaaT MOMaJl MPHUXOJ U C€ IIEHOBHO YyBCTBUTEIIHU, CE
OJUTy4YyBaaT 3a MPOW3BOJ WJIM YCIyra oJf KoM Ke J00HMjaT KBaJIWTET €JHAKOB Ha IIEHATa Koja ja
rutakaat. EJleH npou3BoI WK yCITyra ce CMETa 3a BPEIeH/a JOKOJIKY T 33J10BOJTyBa MUHUMAJTHUTE

04YCKYyBaaT, CO3/1aBa I[OBep6a H UMa peaJlHa II€Ha 3a UCTOTO. 2

27 Heine, K. (2012) “The concept of luxury brands”, p.83
2 Heine, K. (2012) “The concept of luxury brands”, p.83
29 Kouocka, M. u Jlamescka, I. (2017), "MapkeTuHr:Teopuja U npaktuka‘, crp.2 1
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2. TPAJEIE U ITIOSULHHUOHUPAILE HA BPEH/I ITPOU3BO/

Cekoja KOMIIaHHWja, MpeJ] 1a HACTalM Ha Ma3apoT, MOTpPeOHO € [a Hajae OArOBOp Ha

npanamara;
- Koj kynyBa?
- IITo kymyBa?

- Kouiky 4ecto kymyBa?

EnHocTaBHO, Tpeba CYIITHHCKM [a IO pa3bepe 0HECYBameTo Ha IOTPONTyBAYHTE HA HA3apoT.

Co31aBameTO OJHOCH M TPaJICHhETO Ha BPCKH CO IMOTPOIIYBAaYMTE € HABUCTHHA BakHO. Toa
CO3llaBa BOCXHT M 3aJI0OBOJICTBO OWJICJKM 3CaJOBOJIHM TMOTPOINYyBau€ OHUE KOW IOCTOjaHO H
MIOCTOjaHO K€ KyITyBaaT M K€ IO MIUPAT CBOETO MO3UTUBHO UCKYCTBO CO MIPOU3BOIOT WIIH YCIIyTraTa
Hacekazie. Bo yclioBu Ha 1OCTOjaHU MPOMEHH, KOMIIAHMUTE MOPA Ja C€ CBECHH M MTPABIIIHO J1a TH
KOPHUCTAT MOXKHOCTHUTE, TEXHOJOTHMjaTa, HO HAjIPBO, MOpa Ja OWJAT COIMjalHO U CTHUYKH
OJITOBOPHH H JIa HE ce CiIyKaT co u3mamu. Cekoja KoMIaHHuja caka CBOjoT OpeH1 1a Oujie pa3indeH
O]l KOHKYPEHIIMjaTa U Jla ce U3/BOjyBa Ha ma3apot. M 1a ro mocTUTHAT CETO TOA, MOTPOITYBAYNTE
ce The Kou Tpeba /1a ja 3abenexar Taa pasiivka, a TOj MPOIeC Ha CO3/IaBambe CIIMKa 3a OpeH ] BO

TJIaBUTC HA IOTPOITYBAYUTC HABUCTHHA HE € J'ICCHO,31 HO € HCOIMXOAHO.

2.1.CTpaTerucky no3MuHOHHPaKHa HA OpeH 1 MPOU3BO/

ITocrojar paznuuHu JeQUHUIIUMM 32 TOA LITO €, U IITO MPeTCTaByBa U IITO BKIydyBa
MO3UIIMOHUPAKETO Ha OpeHoT. EnHa HajuecTo KopucTeHa AeUHUIN]A 32 TTO3UIIMOHUPAHETO €
nupektHo moBp3ana co Kotller, u rmacu: “Ilo3unmonupameTo € YMH Ha CO3/aBambe CIHKA U
MOHYy/1a Of CTpaHa Ha KOMIIaHMjaTa, Ha MOCEOEH HAaYMH M Ha MOCEOHO MECTO- BO TJIaBUTE Ha

IIOTpOII BEl‘II/ITC”.32 3Haun MNOBMIIUOHUPAKLCTO € CO3aaBamkbe CIIMKaA 3a 0 €HJI BO YMOT Ha
b

30 Pucrecka-JoBanoscka, C., Jakuocku, 5.(2004) “OnnecyBame Ha notpoutysaun”, cTp.299
3L Internet source: https://ivanradonjic.me/marketing/pozicioniranje-brenda
32 Kaotller, P. (2003) “A framework of management”, 2" Edition, p.202
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noTpoutysaunTe.>> BpeHoT Koj € 106p0 MO3UIMOHNPAH Ha Na3apOT MMa BUCOK M CHIICH PEjTHHT.
Llenute Ha cTparerujara 3a NO3UIHMOHUpPamEe HA OPEHIOT BKIy4YyBaaT jaKHEH-€ Ha IOCTOjaHaTa
CllMKa, yOnaxKyBame U OTCTpaHyBame Ha HETaTUBHATA CIIMKA WU T1aK, CO3/[aBambe Ha coceMa HOBa

CJIMKa.

[Tokpaj oBa, BKIydyyBa M acolfjallud, YyBCTBAa W pEaKIMH KoM Tpeda Ja ce MOTTUKHAT Kaj
MOTPOLIYBAYUTE JIOKOJKY C€ IMO3WTHBHHM, WM Ja C€ OTCTpaHaT WM HaManaT JOKOJKY Ce

HEraTUBHU. 3a yCIIEIIHA cTpaTeryja € moTpeOHO UCIIOIHYBAkE Ha CieIHUTE (aKTOpH:

- JacHocT- BO OJHOC Ha WjejaTa, IeIHUOT Ma3ap U audepeHIIrjaiHaTa mpeaHOCT.

- KOH3HMCTEeHTHOCT- Op)KyBamke Ha OCHOBHUTE Ha MO3UIIMOHUPAHE.

- YoenauBocCT- H30ErHyBambEe Ha HECOTTIACyBakba MOMEry CIIMKaTa H PeaHoCTa.

-  KoHKypeHTHOCT- MOHy/Ja KOja IITO € BPEAHA M MPUMaMIIMBa 3a MOTPOIIYBAYHUTE, a

KOHKypeHIjaTa ja Hema. *

OCHOBHHM €JIEMEHTH 3a ,Z[e(l)I/IHI/IpaH;e Ha CTpaTeFI/IjaTa 3a IMO3ULUOHUPAE CC.

- Bpeanocrt Ha 6pengoT
- Heana nmorpouyBayka rpyna
- IlpeanocTu Ha mMOTPOLIYBaYMTe

- Konkypentna pamka ®

YcnexoT Ha MO3UIMOHUPAKETO 3aBUCH O] UCTPAKYBAKHETO HA IEIHUOT Ma3ap U crmopendaTa co
KOHKypeHnujata. [Ipm u300pOoT Ha pa3aUKUTE IITO KEe TO U3JBOjaT MPOU3BOJAOT O]l
KOHKYpEHIIMjaTa, MOpa Jla C€ Urpa Ha ‘“‘CUTypHa Kapra’ JeKa THE ce CyNepUOpPHU BO OJHOC HA
KOHKYpEHIIMjaTa, JIeKa He MO)KE JIECHO J1a OuJaT KONHpaHW U JIeKa Ce JOCTallHU Ha LeTHUOT
nazap.®® Ha kpajoT on ¢a3aTa Ha MO3MIMOHHMpAMmETO, Tpeba Ja ce MMa jacHa CIMKAa M Mopaka
aJipecUpaHy 0 MOTPOIIYBAYOT 3a Ja MOXKAaT JIECHO Ja ja neduHUpaar CylTHHATa HAa OpEeHAOT
MO3UIMOHUPAH Ha Ta3apoT. M3jaBara 3a mo3uIMOHUpame ce AeQUHHpa 3a KOrO € HaMeHeTa

(LesTHU NOTPOLTYBaYH, 11a3apOT, BETYBAHETO Ha OPEHI0T U HETOBUTE CUJIHM IIPUYMHU 3a 10BepOa

3 Veljkovig, S. (2010) “ Brend menadZment u savremenim trzi$nim uslovima”, str.87

34 Jobber, D. & Fahy, J. (2006) “Foundation of marketing”, p.376
35 Lhotakova, M. & Olsanova, K. (2013) “The role of positioning in strategic brand management- case of home

appliance market”, Global Journal of Commerce, Management and Respective, p.72
36 Kotller, R. (1997) “Marketing Management”, p.295
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Ha IIOTPOIIYyBA4YHTE. HOBI/IHI/IOHI/IpaH:eTO Ha mas3apoT € YCICIIHO OOKOJIKY IIPOHU3BOJUTE CC

OpUIrHiHaJIHH, KBAJIUTCTHU U ITIOCTOH n06apyBaIH<a 3a UCTHUTC. 37
[Ipomzsoz Llena
[Ipemuym [pemiym
basuten [o3uumonnpame ncka uena
Tpacn CIIpOBE/LyBatbe HA H30paHaTa CmKa Bpezroct

H [IPUBJICKYBALE HA oaﬁpaunm CCIMCHT

[Tpomormja __4 Juctpubyumja

Mpectink Wntensusua

CelCKTHBHA
(i

Cauxa 0p.4- Ilo3unmoHupame Ha KOMIIAHUUTE Ha 11a3apoT

H3eop: http://www.4d.mk/DetalInfo.php?id=65&lang=mk

37 Brzakovi¢, A., Brzakovié, T. & Brzakovi¢,P. (2018) “Pozicioniranje brenda na trZistu”, str.61
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2.2. IIpouec Ha rpajiele HA OpeH.

Bpennor e cnmka mTo ApyruTe ja uMaat 3a Hac. Koyiky e mojgo0pa cimkara, TOJIKY
MOMAJIKy Harmop ¥ Tpy.l ce MoTpeOHH 3a mpojaax0a Ha nmpousBoAoT. Kako momynapHocTa pacte u
KaKo ce MmojoOpyBa MMHUIIOT, MApapeaHoO pacTaT u npuxoaute. ['pagemeTo U OlpKyBameTo Ha
OpEHIIOT HE € JISCHO U €IHOCTABHO KaKO IITO MOXKeOM Ha MHOTYMHHA UM H3TJIea 011 cTpana. Mma
MHOTYOPOjJHH MPOMEHH KOW IMOCTOjaHO C€ CiIydyBaaT M Tpeba Ja ce cieaar, KOHKypeHIHUjaTa
cTaHyBa mocwiHa U cii. OKolly Hac MOCTOjaHO MMa CHTYaIluu U MPUMEPU KOH HH ja MOKa)XyBaar
B2XHOCTA HA Pa3BOjOT HA OPCHIOT, a UMa M HETATHBHU IMPUMEPH, KOM TOKAKyBaaT Kaako e BOJIU
Open KOH MPOIacT, OJJHOCHO KaKo He Tpeda Jia ce Urpaau U OJAp)KyBa OpEHIOT 3a Jia ce 3aJIpKu

IITO ITOAO0JITO Ha 11a3apoT.

3a 1a ce 4yBa M pa3BHBa OPEHIOT, IPBO HELITO IITO Tpeba CEKOjAHEBHO Ja ce IpaBH € Ja ce
aHaMM3Mpa. AHaimHM3a oJ] cede KaKo I10j10BHA TOYKA M JIeTajHa aHAJIM3a Ha OKoJIMHATa. Bo obux
na Ti npoOimkaT OpeHJOBHUTE 10 CBoOjaTa MyONiMKa (CeramHa U MOTEHIIHjaliHa), JTYKCY3HHTE
MOJIHU OpEHJIOBM Pa3BHBAAT PA3IMYHU MPAKTHKH KAaKO JEJ O HUBHATA MapKETHHT CTpaTeryja,

KaKo IITO Ce.

- Ilpuxa3nu- 6peH0BUTE O] BHCOKaTa Kjlaca I'M KOpHcTaT 24 4acOBHMTE NMPUKA3HU 32 J1a
MpEe3eHTUPaaT peKJiaMyd Ha HUBHUTE ITPOU3BOIH.

- Cnucanuja- ' KOpUcTaT OpeHIOBUTE O/ BUCOKATa Kjlaca, MpaBejKu pa3InyHu U3TIIEAU.

- CoumjanHa Mpexa- MHcTarpam u TesieBU3Hja , Kajie HajuecTo ce KOPUCTAT OJ] CTpaHa Ha
JYKCy3HUTE OPEHI0BH 3a /1a ce MIPUKaXKe MPUCTAOT KOH HOBOOTBOPEHHUTE KOJIEKIIUHU, KaKO
u pedepeHIl Ha CcoOlMjaJIHATA MpeXa HHCTarpaM Koja MM JaBa Ha JYKCYy3HHUTE
MOTPOIYBAaYM Ja MCTpakyBaaT M KyIyBaaT MNpPOM3BOJIM CO KOU CE€ CpeTHyBaaT Ha

MpcCKara. 38

BpennoBute Mopa mocTojaHo Aa )KOHIJIMpAaar co JBe HaBUAYM KOHCTTPAIUKTOPHU LIeNU: 1a Ougat

KapaKTepUCTHYHH M J1a TIOCTAHAT IEHTPAITHH BO CBOjaTa KaTeropuja.

3 Vinerian, S. & Opreana, A. (2019) “Social Media Marketing Efforts of Luxury Brands on Instagram”, p.147
39 Dawar, N & Bagga, K.C. (2015)”A better way to map brand strategy”. Harvard Business Review. Retrived from:
https://hbr.org/2015/06/a-better-way-to-map-brand-strategy
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Ycnemnure OpeHIOBH, MOpa Ja MMaaT BHCOKO HHMBO Ha pa3dupame Ha KIMEHTUTE, 00po
MO3HaBalke¢ Ha aTpuOyTHTE HA CAMHUOT IPOU3BOJ WJIM Ha KOHKYpEHIHMjaTa, OuejKu CUITHHUTE
OpEHIOBH Y>KMBAAT JIOjaTHOCT OJ TOTPOINYBauyuTe, a TOa JOBEAYyBa JO 3HAYMTEIHA MOK Ha
11a3apoT, a OJI0LIHA TOA I'0 OTBOpA MATOT U JI0 MOJIECHO JIAHCUPAhe Ha HOBU IIPOU3BOJU U YCITYTH.
[IpousBomoT wim yciyrara Mo)ke Ja Ouje KomupaHa, HO € HEBO3MOXHO Ja ce KOmHupa

opraHmsalyjara u CTpyKTypaTa Ha yCIelllHaTa KOMIIaHHja.

3a elHa MapKeTUHT cTpaTervja Ha efieH OpeH/ /1a ja Kpacu ycrnex, Tpeda Ja I' 3ana3u KIyYHHUTe
(bakTopu: ciylIame Ha KIMEHTOT U CTaBame Ha aKIEHTOT BP3 HEro, CIEICHhEe Ha TPEHAOBUTE BO

MHJIyCTpHjaTa M MPEUCIIUTYBam-e Ha IIAHOT CO LeJ Jla ce ycoriacar noTpeduTe Ha mazapor. 40

2.3. CTpaTerucku onuuu 3a OpeHInpame Ha MPOU3BOJ

Greg Stine HaBemyBa JeBET NPUHIIUITKA Ha OPCHIMPAHE:

EnnocraBHOCT- HajnoOpo € 1a ce uMa e/iHa ujeja.

MacoBHO Ipou3Be/IeHaTa MPUKa3Ha € Taa Koja r'o Tpaju OpeH IOT.
@doKycupaHUTe MapKu Ce MOBEKe MOKHU O]l MACOBHUTE OPEHIOBH.
Mopa Ha HEeKOj Ha4YHH Jia ce Oujie Mopa3IudeH.

[IpenHoct uma mpBUOT OpeH BO KaTeropujarta.

NsrnernyBame Ha 01-OpEHIOBH.

Baxken e kBauTETOT, HO MOBAXKHA € TIEPIIEMIIUjaTa 3a OPEHIOT.

© N o o~ w DN PE

[ToTpebHO € BpeMe U TPHENUBOCT 3a Jla ce u3rpaau OpeHa. bpeHaoT He ce rpaau mpeky
HOK.
9. 9. HajnoOpo e 51a ce oju criope] oJHANpe 1 HanuinaHa AeQuHHUIM]a 32 OpeH/T 3a J1a He ce

HaIIpaBH OTCTAIIKa OJ] maTekara. *!

I'mobGanm3anujaTa ro Ma JaaeHO CBOjOT MPHUIOHEC BO MOTpedaTa 3a CUITHO OpeHIupame MPeKy

OIpXJIMB W yHUKaTeH HaumH. OCHOBaTa Ha cTpaTerHjatTa Ha OpeHaupame € (QopMupaHa oj

40 | amb, C., Hair, J. & McDaniel,C. (2013) “Marketing Data Status”, p.322
4l Stine, G. “Nine principles of branding”, Polaris, Inc., Branding Solutions, p.5
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BI/IBI/IjaTa, MPICPIjaTa M BpE€A0CTa, KaKO W pa3IM4YHOCTAa YIIaTCHU A0 IMOTPOINYBAYUTE. Hexon on

CTPAaTCIIKUTE OIIHUHU KOU I'd UMAaT KOPIIOpAaUUTE CE:

- Konnenrpamuja

- JluBep3udukarnuja
- Cranmapausanyja
- Apanranuja

- CrTpareru 3a IpounmpyBame *2

KonnenTpanujara ce mpuMeHyBa KOra KOMITAHHMjaTa caka Ja W3rpagd OpeHI HICHTHUTET.
dokycupameTo Ha €IHa MapKa OBO3MOXYyBa morosema ¢uHaHcucka mnogapmka.  Co
nuBep3uduKanyjata, OpeHI0T CE IMIUPH BO CPOJHH I'PAHKHU MIIM WHAYCTPHUH, a CO HEJOCTATOKOTOT
Ha JuBep3u(duKanuja OpEeHJOT MMa HETaTHBHO BIIMjaHHE BP3 JPYrUTe OPEHIOBH W Ta3apHU
cermenTu. CraHmapau3anyjara Ha OpeHIOT HOCH MTOMaJTH TIOMAJTH TPOIIOIHU 32 TPOMOIIH]ja, a BO
MIOCTOjaHOTO MEHYBamk€ Ha YCIOBUTE Ha Ia3apoT C€ HAMETHyBa MOTpedara 3a aJalTHpame O
Hajpa3IMYHU MPUYUHHE KaKO €KOHOMCKH, COIMjaJIHA WM KyJlITypHH. Llenta Ha nmpommpyBameTo
Ha OpeHJOT € Ja ce MpEeHece BPEeIHOCTa OJI BEKE IMOCTOCYKM OpEHJ Ha HOBH OpEHJIOBH.
[ToHekorari, BO3MOYKHA € U CHTyallija Kora JBe I100aTHi KOMIIAHUN CO PEYMCH UCT WM CIIHYCH
Ma3apeH CTaTyC U CHJIa HaImpaBaT MeryceOeH Cojy3 3a /1a TOCTUTHAT €()eKT Ha CHHEPTH]a, OJTHOCHO

ITO3UTUBCH C(I)CKT Bp3 nepuenunjaTa Ha IOTPOLTYBAYHTEC. 43

42 Rakita, B.,Mitrovié, 1.(2007) “Brend menadzment”, Savremena Administracija, str.117

43 Rakita, B. (2009) “Medunarodni marketing”, str.518
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2.4. OQHOCOT HA COBPEMEHUOT NMOTPOIIYBAY KOH OPEeHI0T

3a eneH OpeHI Ja OICTaHE Ha Ma3apoT, HAJMHOTY 3aBHCHU O]l MOTPOUIYBAYUTE U
HUBHATA JIOJaJJTHOCT KOH Hero. JlojamHocTa mpousiieryBa oJf 3aJJOBOJICTBOTO, a 33/I0BOJICTBOTO OJ1

KBAJIMTCTOT HA IIPOU3BOJOT.

3a710BOJICH MOTPOIIIyBay € OHOj KOj HE caMO ITO IIOCTOjaHO KyITyBa O KOMIIaHHjaTa KOH KOja Ma
noBepOa, TYKy TOj € M HEJ3MH MApKETHHT MapTHEp KOj LIMPU MO3UTHUBHU 300POBU W IO IIUPU
CBOETO IO3UTHBHO MCKYCTBO M 33JJ0BOJICTBO OJ] IIPOM3BOJOT WM yCIyraTa, U CO Toa nIpuaoouBa
¥ HOBM MOTEHIHUjaIHK notpoinyBadn.** Cekoj MOTpONTyBay € pa3auyeH, o IIPHYMHA IITO CEKOj
[OTPOLIYBay Ha Pa3jJM4eH HAuuH ce NepLenupa U ce uckaxysa cebe cu. OgHecyBameTo Ha
MOTPOIIYBAYATE BO MOJIHATA MHIYCTPHja MAJIKy CE€ Pa3jIMKyBa O] KIIACHYHOTO OJIHECYBamhe Ha

norpouryBaun. Mojara co3aaBa norpeda oHaMy Kaje ITO BO PETHOCTA ja HeMa.

Bo Mopnara, kynyBamara IJ1aBHO c€ BOJCHH OJ] eMOIMH, a He of nmoTrpeda. MOTUBHUTE WITO TH
TepaaT MOTPOILYBAauUTE Ja KylyBaaT MOJHHU Mapyhmba MOXE Ja Ce IMOJeNiaT Ha paluOHAHHU,
€MOLIMOHAIHM U TOKPOBUTEJICKM MOTUBU. PanuoHamHUTE MOTUBH c€ OJHECYBaaT Ha
MOTPOIIyBAaYMTEe KOM ja 3eMaaT MpeABUA IlleHaTa, TpuXkKaTa, TapaHIUUTE U CIUYHHUTE
KAapaKTEpUCTUKU Ha IPOM3BOJAOT. EMOTHMBHUTE NMPOU3BOAU CE OIAHECYBAaaT HA MOTPOILIYBAYMUTE
yija notpeda € 1a ce CTpeMaT KOH MOCTUTHYBalbe IPECTUXK, CTATyC U OMIITECTBEHO MpUdakame.
A, TIOKpOBUTEJICKMTE MOTHBM C€ OJHECYBaaT Ha KapaKTEpUCTHKM Kako IITO € yciayraTa Ha
IIPOJaBavy0T, BHUMAHKUETO, MIONOJHOCTA, ACOPTUMAHOT M CIWYHO, IITO I'0 MOTTUKHYBAa MOJHUOT

noTpounryBay Jia KyiyBa Ha Toa OApCACHO MECTO.

Ha MHTepHeT MpexkaTta eHec cekoj UMa ciI000/1eH MPUCTAI U IOCTAITHU ce CUTE HH(OpPMAIMH BO
CBETOT, 0]l cekoja oOinact. IloronmeMuoT Aen o MCTpaXKyBamaTa JOCera, MOKaKyBaaT JeKa
MOBEKETO JTyKCY3HHU MOTPOIIyBauu MpaBaT OHJIAJH UCTpaKyBame Mpej J1a u3bepar koj OpeHn ke
ro Kymart, Ma TOKMY 3aToa, JIyKCy3HUTE OpEHIOBM MOpaaT Ja IJelaaT Ha CBOETO JUTHMTAJIHO
MPUCYCTBO KaKO IPB YEKOp 3a BOCIIOCTaBYBam€ KOHTAKT MOMe'y HHB U MOTPOIIyBadyoT. Toj
KOHTAaKT Mopa Jla Ouje eIWHCTBEHO U Ja pa30yau He3abopaBHO YyBCTBO Ha KymyBadoT. [[pyr

NNpCaAN3BUK KOj C€ HAaMETHyBa BO JUTHTAJIHHUOT IIPOCTOP € IPAIIamETO. Kako JIYKCY3HHUTC

4 Kouocka, M. u lamescka, J1. (2017) “MapKeTHHr: Teopyja U NpakTUKa“, cTp.22
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OpeHI0OBM MOXKaT Ja CO3JaJaT COOJBETHH M PEJIEBAHTHU JUTMTAIHM KOMYHHUKAlMM 3a Ja
MHUIMpaaT KOMyHHKalMja co mnorpomryBauute? EnHa HeBooOMYaeHa IojaBa BO JIYKCY3HUOT
CEKTOp € TOa IITO MOBEKETO KIMEHTH MOCaKyBaar Jja OuaaT KOHTaKTUPAHU O] CAaMHUTE OPEHIOBH.
Enno uctpaxyBame Ha MelyHapOJHO HMBO IOKaXxyBa Aeka 57% on KiIMeHTUTe Ou cakaie na
OuJgaT KOHTAKTUPAHU OJf JYKCY3HHM OpEHIOBM OJf KOM KyNuie HeTo BO MHUHAToTo. OBa
TIpeTCcTaByBa JleCHa MOKHOCT JIyKCy3HHTE GPEHI0BH 1a u3rpaiar jojansoct.*® JIokoJKy oaHocoT
céymITe HE € Ha 3a/JI0BOJHMTEIHO HHUBO, Tpeba Ja ce MMa Ha YM JeKa KOMYHHUKALMUTE WU
WHTEPAKIMUTEe CO OpeHJOT MOXe Aa Oumar u moJoOpeHu BO HIHWHA, cOo Tpudakame Ha
TOTpPOLIYBa4HTE M 0OJIHKYBak-e HAa HUBHATA TIEpIeMIIMja U pa3sMUCTyBambe KoH Mapkata.*® Criopen
Klein etc. coznaBamero Ha MO3UTUBHU 300POBU OJ] YCTA € OJl BUTAIHO 3HAYCHE U BO KOPUCT Ha
6pennosute. 4’ TlocBeTeH MOTPOIIyBay ja M3pa3yBa HErOBaTa MOCBETEHOCT, JI0jaHOCT M J0BepOa

KOH OpEHJIOT CO TOA IIITO MOBTOPHO U MOBTOPHO CE€ BpaKa Jla KymyBa MPOU3BOJIN OJ1 HCTHOT OPEHI.
YpaByBameTO CO OJHOCUTE HA KJIMEHTUTE TU COJIPXKU CIETHUTE KapaKTEPUCTUKHU

- Dokycupame Ha HHAMBUIYATHUOT IOTPOLIYBaY

- IlazapHa noHyza npuiarojieHa Ha moceOHUTE MOTPeOr Ha MOTPOIITYBAYOT
- VuanuBunyanvsupaHa IUCTpUOYIIHja

- HuaauBuayanusupaHu CTUMYJIALMU

- J/IBoHacouHu nmopaku

- OpueHTanuja KoH MpohUTAOHIHY KIMEHTH ¥ HUBHO 3a/ipiKyBarmbe 48

CenaK, KpajHaTa e Ha MCHAIIMCHTOT Ha OJHOCH CO IOTpOUIYyBa4YUTE € Jda CO3JaAc BHUCOK

KyIIyBa4KH KalluTall- BKYIITHA BpECAHOCTHU HA CUTC TCKOBHHU U HOTCHHI/IjaJ'IHI/I KyIryBa4dHu. 49

4 Internet source: https://www.albatrosscx.com/en/challenges-facing-luxury-brands-today-1

4 Adjetunji, R.R., Rashid, M.S. & Ishak, M.S. (2018) “ Social Media ,Marketing Communication and Consumer —
Based Brand Equity: An Account of Automotive Brands in Malaysia, Malaysian Journal of Communiction, p.13

47 Klein, J.F., Falk, T., Esch, F.R., Gloukhovtsev, A. (2016) “ Linking pop-up brand stores to brand experience and
word of mouth: the case of luxury retail” res.69(12): 5761-5767

48 Kotler, P. & Keller, K.L. (2006) “Marketing management”, Data Status, p.155

4 Rust, T.R., Lemon, K.N. and Zeithaml, V.A. (2004) “Return on Marketing: Using Customer Equity to Focus
Marketing Strategy”, Journal of Marketing, p.109-127
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3. MAPKETUHI' KOMYHUKAIIUCKHU MPOLEC CO TIOTPOIIYBAYUTE

Enna ox mnpuMapHuTe NenM Ha MapKeTHHT KOMyHHKanujata Ja TH yOeau
MOTPOIIYBAYMTE WJIH /1A ja IPOMEHHU HUBHATA TEepIeNiirja 3a OpEeHI0T, MPOU3BOAOT WK YCIIyTaTa,
v 1a Ti yOeau aa ro kymar.”® MapKkeTHHI KOMyHHKAIMjaTa € 4ecTO HajrojeMa KOMIOHEHTa Ha
KOMYHHKaIMjaTa BO PaMKUTE Ha €JHAa KOMIIaHUja, KOja MOKE Jia TH MPETCTaBU BPETHOCTUTE HA
KOMITaHHjaTa, [EeJUTe WK Clenn(pUIHUTE TPOU3BOIN U YCIYTH HA HMHBECTUTOPUTE, KIMEHTUTE
WIN TIOMIMPOKATa jaBHOCT, Ma OJ TyKa, KOMyHHKallMjaTa € €JeH Ba)XEH aCMeKT Ha MapKETHHT
MOKcOT.”! MapKeTHHI KOMyHMKAIIMUTE BKJIydyBaaT peKIaMHpam-e, HPOMOIMM, IpPOoAaxkoa,

KaMIlama, OHJ'IajH l'Ilf)OMOI_[I/Ija..52 MapKeTI/IHl" KOMYHUKAIIUUTEC OBOSMO)KYBaaTjaBHOCTa Ja 3Hac NJIn

pazbepe 3a efieH OpeH[ U 1a Jo0Ke jacHa ujea 3a Toa IITO OPEHI0T UMa Ja MOHY/IH.

KomyHukamujara Moxe 1a ce JeuHUpa Kako Mpoiiec Ha ynotpeda Ha 300p, 3BYK WM BH3YEIHH
3HAIM 3a J]aBamke HHPOpPMAIK HA €JHO WK MoBeke Juia. OTHOCHO, IPOIIeCOT Ha KOMYHHUKAIH]a
ce neduHUpa Kako MH(pOpPMAIMja MITO Ce CIOJACIYBa CO Hamepa MpPUMATeIoT jaa ja pazbepe
rmopakara Koja mTo OM3HUCOT UMa Hamepa Jia ja ucnparu. OTKaKo MPUMATEeNIoT ja UMa MopaKara,
THE TI0TOA JaBaaT MOBPaTHU WHGOPMAIIUU 0 OPUTHHAIHUOT U3BOP, KaJIe IITO M0TOa Ce I03HABa
i KaMIamaTa 6una ycrnemsa win He.>> CoBpeMeHaTa TeXHOJIOTHja 0BO3MOKYBa GeHeDHT Ha
MOTPOIIYBAYUTE, & TOA € JeKa BO OMJIO KOE BPeME M MECTO, CaMO CO CEIIEKTUPALE Ha JJOCTAITHUTE
OJIATOIM BO BPCKa CO OPEHI0T, KOMIIaHHMjaTa, MPOU3BOI0T WK yCIyraTa i HUBHO aHATH3HParbe

CO JIpyTH, MOKE Jla HAITpaBu €Ha KoMIIapaliyja 3a Jia To u3depe moaoopoTo.

KomyHukanujara urpa 3HadajHa yJiora BO IOCTaBYBAamE€TO HAa TEMEIM 3a CHJIHHM OJHOCU CO
KJUTMeHTUTe. bruaejku cTpaHuiuTe Ha COLMjaTHUTE MPEXHU CTaHaa MOKHHU aJlaTKU BO JEHEIIHUOT
JICIIOBEH CBET, THE Op30 BIMjaaT HAa CTAaBOT 3a KyIlyBame Mely OHHE MOTPOIIyBaul KOU

pasmenyBaar uHdopManun.>® PacTeYKHOT MApKETHHI IIPEKYy COIMjalHMTE MPEXHM HMa C&

a

0 Wikipedia, (2021) “Marketing communication”, source: https://en.wikipedia.org/wiki/Marketing

1 Doyle, C. (2011), “A Dictionary of Marketing”

52 Krizan, A., Merrier, P.L., Williams, K. (2008), “Business communication”, 7" Edition, p. 15

%3 Belch, G.E. and Belch, M.A. (2012), “An integrated marketing communications perspective”

5 MajlesiRad, Z. and Haji, A.H. (2020), “Analysis of the impact of social network sities and Ewom marketing
considering the reinforcing dimensions of the concept of luxury, on tendency toward luxury brand”, Future Business
Joirnal.

a
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TOroJIeMO BIIMjaHHME Bp3 HamepaTa Ha JyfeTo na Kymar.>® Jlofeka mak, BO TpaaHIHMOHATHHOT
MapKeTHHI KOMIITAHMUTE BOCIIOCTaBYyBaaT KOMYHHKAalMja CO KIHMEHTUTE IPEKy MapKETHHT
AKTUBHOCTU KAKO INTO Ce peKIaMMpame, NUTUTajleH MApKeTUHT M Hpojax6a Ha Iuua. °°
KomyHnukanujara ce pasrieayBa Ha JBa HAUMHA: HHTEPAKIIMja CO OPEHIO0T MIJIM KOMIIAaHH]jaTa, WK
MHTEpaKL{ja Mely KOPHCHHUIUTE WM ClIeJOCHUIUTE KOW MOKaT jJa OujaT KIMEHTH Ha TOj

6peHz[.57

3.1. YaoraTa Ha MapkeTHHT KomyHukanuute 1 UMK

KomyHnwuKkamujaTa Kako ONMmTecTBeH (EHOMEH € MPeIMET Ha UCTPAKyBamhEe HA MHOTY
HayYHU AWCHUIUIMHHU W MHOTY TEOpHHM c€ oOuene na TW OMMINAT, MpeABUAaT U pasdepar
OJIHECYBamaTa U MPOILIECUTE OJ] KOU CE COCTOM KOMYHHUKaIMjaTa. 3a 1a ce OCUTypaaT KOMIIAaHUHTE
JIeKa HUBHHUTE MPOU3BOAM YCIICIIHO C€ MPOJIaBaaT, O]l CYIITHHCKO 3HAYCHE € J]a KOMyHUIIMpaaT
CO CErallHUTe HO M CO NMOTEHIMjaTHUTe KIMEeHTU. Taa Mopa /1a Oujie niaHupaHa U HacOYeHa Ha
CUCTEMCKH U CTPATeIlIKU HauWH 3a Ja Oujie ycrneniHa u epektuBHa. KoMmyHuKaiuijaTa e npeaycioB

3a IOCTUTHYBAKC MMPEAHOCT IIPEA KOHKYPCHTHUTC HaA 11a3apoT.

Bo pana ¢aza, komyHukanujara Ha OpeHJ0T CO TMOTPOIIYBAUYUTE MOXKE J1a BJIHMjac BP3 HUBHHUOT
MpoLIeC Ha KYMyBame, TOTall JyreTo T MepCOHaIN3Mpaar U UM J1aBaaT CUMOOJIMYHY 3HaYeHha Ha

BpCKaTa M MHTEPAKIHjaTa co 6penor.”

Bo 3aBucHOCT ganu ce OJBHBA MMPEKYy AUPCKTHU WIJIM UHAUPCKTHU KaHAJIH, KOMYHI/IKaI_II/IjaTa nMma

nBe GopMU, U TOA:

55 Hutter, K., Hautz, J., Dennhardt, S. and Fuller, J. (2013), “The impact of uses interactions in social media on
brand awareness and purchase intention: the case of MINI on Facebook”, p.342-351

%6 Heine, K. (2012), “The concept of luxury brand’s”, p.48

57 Jahn, B., Kunz, W. and Meyer, A. (2012), “The role of social media for luxury brand- motives for consumer
engagement and opportunities for business”, p.221-236

%8 Sorrentino, A. and Quintano, M. (2017), “Critical Success Factors in Strategic Brand Management in Luxury
Fashion Markets: The case of Isaia”, p.67
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1. [upekTHa, T.e. UHTEPIIEPCOHATHA, KOja CE OJBUBA JIULIE B JIUIIE

2. MacoBHa (MHAMPEKTHA) KOMYHHKAIH]a

WuTtepniepcoHanHata KOMYyHHKaIMja, OJ HUCTOpPHCKA TIJelHa TOYKa € MpPBUOT OOJIMK Ha
koMyHHKanja. OBOj BUJ € Ha KOMYHHUIUpame € epHUKacHO 3a MpEeHeCyBame IMopaka Koja e
J0BepiuBa U Oapa MPUCYCTBO Ha MCHpakad v npuMad. MacoBHaTa KOMyHHUKaIMja € Mpolec Ha
IPEeHOC Ha CUMOOJIM KOM MMaaT HEKOEe 3Haueme, CO MOoMall Ha Mac-MEIHMyMHUTE, TaKa IITO
UCIpaKkavyoT W MPUMAYoT HA IOpakaTa He ce AMPEKTHO MOBP3aHHU, TYKy TOa CE€ OJBHBA IPEKY

MCIUYMCKH l'IOCpe,Z[HI/IK.59

[Tocrojar yeTnpy pa3nuuHu (yHIaMEHTAIHH TUIIOBYA HA KOMYHHUKaIHja:

1. Enen Ha MHory- OB0j BUJ KOMyHHKAllMja € HaJOPUTMHAIHA KOMYHHUKalKja, 1 OOMYHO ce
MPUJIArolyBa Ha TUCTPUOYIIH]ja Ha BECTH, TaKa IITO HE € CIIeU(HIHA HUTY HHTEPAKTHBHA.

2. MHory Ha eneH- OOMYHO OBaa KOMyHHKAI[H]a € IIOBP3aHa Co “eJICH Ha MHOTY .

3. Enen Ha enen- OBa e HajuHTEH3MBHATa KoMyHHKanuja. [Ipumep 3a oBaa koMyHMKanuja e
IIPEroBapame Ha Ma3ap WIM JUPEKTHA HCIOpaka, MpU IITO MOroJIEMUOT Jell O]l OBaa
KOMYHHUKaIl{ja € JIUIE B JIUIIE.

4. MHory Ha MHOTYy- Co pa3BuBameTo Ha MIHTEepHETOT, KOMyHHUKalMjaTa “MHOTY Ha MHOTY
3armoyHasna ja pacre. [Ipumep: mpocTopuu Ha HMHTEpHET MpeXara 3a pa3roBop, BeO-
CTpaHMIIM 3a OJIOTHpame U ClI. KajJe YYECHULUTE MOXKaT Jia TM Pa3MEHaT CBOUTE UJEU U

uckycTsa. *

5 Stankovi¢, Lj. & Dukié, S. (2014), “Osnovi marketing komuniciranja”, str.7
% Doyle, C. (2011), “A dictionary of marketing”, p.289
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3.2. lIpomoTuBHUOT MUKCc 1 UMK

[IpomornmjaTa € eneH O] MHCTPYMEHTHTE HA MapKETHUHT- MHUKCOT, KOj 3aeQHO CO
MIPOU3BOJIOT, MOJIUTHUKATA Ha IEHU U AUcTpuOyLHjaTa Tpeba Ja OBO3MOXKH pealin3alnja Ha HeIuTe
Ha kKomnaHujata. [IpoMornujata € MHCTpyMEHT Koj Tpeba Ja Ir'M 3amo3Hae MOTPOILIYyBAuUTE CO
KapaKTEepPUCTUKUTE HA MPOU3BOAOT U JAPUYTUTE MHCTPYMEHTH Ha MApPKETUHT- MHKCOT 3a Jia Ce

y0enar jieka MCTHOT BpeM a To Kymar. o

[IpomaxxHata mpoMonMja HYAW €KCTpa BPEOHOCT HA MNPOHM3BONOT 32 MPOJALAYMTE,
JTUCTPUOYTEPUTE U MOTPOIITYBAYUTE CO TPUMapHa I11eJI- CO3/IaBalkbe Ha UTHA npoaaxoa. [lortukor
3a KyIyBame€ € INIaBHUOT €JIEMEHT BO TPOMOTHBHATA IPOrpaMa U MOKe J1a BKIIyYyBa HaMalyBambe
Ha IIEHWTEe, TMOIYyCT, OecrjaTeH MpuMepok U ci. [Ipomaknara mpomonuja Moxke Aa Ouue
HaBUCTUHA e(DEeKTHBEH HAUYMH 3a CO3/IaBalbe¢ Ha HOB MHTEpEC 3a €lieHa Beke JIOKaKkaHa MapKa Ha

naszapor.%?

[IpomormjaTa ce ocTBapyBa mpeky T.e. net “M”:

Mucuja (Mission)- onpezenyBame Ha [eTU U 33/1a44 Ha TIPOMOIIHjaTa

IMapu (Money)- ce BoXyBaar 3a Jia ce OAPIY )KABOTHHOT IIUKJIYC Ha IPOU3BOIOT

IMopaka (Message)- ce kpeupa, CeleKTHpa M NpeHecyBa Mopaka co el Ja MpeIr3BHKa

UHTEpeC

Menuymu (Media)- ru npeHecyBaat OpakUTe U BIIUjaaT BP3 KyIMyBauUTe

OuenyBame (Measurement) — ce npaBu pecMeTKa Ha e(PEKTUTE OJ1 BIOKEHHUTE CPEICTBA

BO mpomonujaTa®

Hekou on o0nuuuTte Ha mpoMoliKja KOM UMaaT MO3HA4YajHO BIMjaHHUE CE CIICHUTE!

- ExoHomcka npomnarasiga- jaTcH 00JIMK Ha HpOMOLII/Ija, CO KOpUCTCHC HAa CPEACTBATA 3a

MacOBHa KOMyHHUKaI1ja

1 Crojkoscka, JI. n XKymanocka, E. (2011), “Mapkerunr”, ctp.135
62 Wnrepuer uspop: https://amp.mk.info-about.net/116083/1/prodazhna-promotsija-strategii-i-tekhniki.html#article
8 Cramenxoscku, A. 1 Jakoscku, B. (2013), “ITpomonuja 1 ofHECYBambe cO HOTpolTyBaun™, cTp.16-18
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- JluuHa mpoaax0a- BOCIIOCTaBYBamkE Ha IMPEKTEH JIMYCH KOHTAKT MEly MPETCTaBHUIIMTE
Ha KOMITaHHjaTa ¥ KyITyBaylTe

- YHampeayBame Ha ITpoJak0aTa- Mpo a)KHU TEXHUKH 32 J]a Ce MHUIMPA HEKOja aKIlHhja KaKo
KYIOHH, HarpaJIHu UT'PU H CI1.

- IlyGmuuureT M OJHOCH CO jaBHOCT- MpPETCTaByBameé HAa KOMIAHHWjaTa U HEJ3UHUTE
MIPOU3BO/IU TIPEKY MEIMYMHTE, HO € HEIUIATeH OOJIMK Ha IPOMOIIHja.

- JlupexTeH MapKEeTUHT — Ce peaju3upa MPeKy pasIuvyHU aKTUBHOCTU METry MpOJIaBavyoT U
KyIlyBa4OT CO KOPUCTEHE Ha AMPEKTHA KOMYHHUKAIHMja, JUIE B JIUIE, TeaepOoH WU €-

mail .

MapKeTHHI MUKCOT € €/IeH OJ] HajKOPHCTEHUTE TEPMHUHU BO MApPKETUHTOT, U C€ KOPHUCTU 32
[IOJIFOTOBKA HAa MapKETHHI IUIAHOT U BO JEJIOT Ha MOArOoTOBKa Ha 6u3HUC Iu1aHOT. Ce cpeTHyBa U
Kako 4P, Ounejku ce ogHecyBa Ha YETHPU €IEMEHTH Ha MAPKETHMHI MUKCOT KOW HA AHIJIMCKU

Ja3HHUK 3arouHyBaat Ha OykBara “P”. Tue enemenTu ce:

- IIpowussoa (Product)

- Ilena (Price)

- HMucrpudyuuja (Place)

- TIpomouuja (Promotion)®

~ Promotion Product

Marketing-mix-template

4P’s

Cauka 6p.5- Marketing Mix- “4P’s”

H3eop: https://yourfreetemplates.com/marketing-mix-template/marketing-mix-template/

84 Cramenxoscku, A. u Jakoscku, B. (2013), “ITpomonyja 1 oHECYBab€ HA IOTPOIIYBadn”, cTp.26-28
% Wurepuer nzsop: http://www.pretpriemac.com/marketing-miks-2/
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Pasznuunara mpomoTHBHa (popMa MMa PA3IUYHO BIHMjaHWUE BP3 MOTEHIMjaJHUTE IMOTPOILTYBAYH.
Mopa 106po na ce qu3ajHupa MpoMoITHjaTa 3a J1a Moxe e(heKTUBHO U e(PUKACHO CEKOj JeHap KOj

Cce BJIOXKYBA, JIa CE BPAaTH MMOBEKEKPATHO BO MOJ13a HA OM3HUCOT.

MuKCOT 0BO3MOXKYBa Jia ce 1o0ujaT HHPOPMAITUH 3a IPOU3BOIOT, 33 KIIMCHTHUTE, 32 KAHAJUTE Ha
TUCTPUOYIIMja U 3a peKIamMara, 1ma Taka MoJIECHO MOKe JIa C€ COTIIe/Ia IOKOJIKY € MOTPeOHO HEIlITo
na ce mpomenu, mogoopu. [Tomara na ce BUAM IITO cakaaT KOPUHCUIIUTE, M CIIOPE] TOa Ja ce
IPUJIATOIM TIPOU3BOIOT, peu3ajHupa win nHoBupa. ®© Ho, cropea HEKOM MapKeTHHT CTPYYHH
Ju1a, 0BOj KoHIenT Ha 4P wim 5P e Beke 3acTapeH, OuIejKu MapKETHHTOT € IMHAMHYHa 001acT
KOja IOCTOjaHo ce Mmo100pyBa, U MOTPEOHO € Ja ce CBpTUMe KOH 8P KOHIenToT. 3Hauu, OCHOBaTa

Ha OBOj KOHIICIIT € UCTa KaKoO 4P, CaMO Ha THUC J0AJaACHU CC HOBU YCCTHUPH, U TOA.

- Jlyre - People
- IIpouec- Process
- Ambuent- Physical Evidence

- TlpoaykrusHocT i kBamuteT- Productivity and quality

PRODUCT
PRODUCTI-
VITY

PHYSICAL
EVIDENCE

PROMOTION

Cauxka 6p.6 — “8P’s” MapKeTHHT KOHIICTIT

H3eop: https://www.researchgate.net/figure/The-8-Ps-of-Services-Marketing-Mix_figl 316140311

8 Murepuer uspop: https://www.actualidadecommerce.com/mk/marketing-mix/
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3.3. YHanpenyBameT0 Ha MpoAa:kdaTa Kako 00JIMK HA MAPKeTHHI KOMYHUKaLHja €O

NOTPOLIYBA4YOT

[Mponaxxbata m mpogaxkHata (yHKIMja HA €AcH OW3HHC € OCHOBA 32 HOPMAIHO U
ycnemHo (yHKIMOHUpame Ha ma3apor. bes mponaxba Hema mpuxoma, a 0e3 Mpuxoj] HeMa HU
cpeAcTBa 3a (UHAHCHUPAaWkE Ha OW3HUCOT. YHANpPEAyBameTO Ha Mpoaaxdara, MpEeTCTaByBa
MHUIMjaTHBA Tpe3eMeHa OJ] CTpaHa Ha KOMITaHHjaTa 3a IPOMOBHPAE M 3TOJIEMyBambe Ha
nponax6ara Ha Hekoj mpomsBox.®’ Hajuecto, cexkoja MpojakHa IPOMONMjA € OPUTMHANHA U
KpEeaTHBHA, BO 3aBUCHOCT 07 KOPUCTEHUTE PACIIOIOKIMBH TEXHUKHA BO MOMEHTOT, HO HE CEroraiit

3HA4YU ICKa € YCIICIIHA.

“Bo 3rojieMeHaTa KOMIIETUTUBHA CPEIMHA M CO KOHIIEHTPUPAHOCTA HA KyIMOBHATAa MOK CaMO BO
HEKOJIKY palle, IPOM3BOJUTENIMTE C€ HAacOoYyBaaT KOH YyHampeayBame Ha mpojaxbara 3a naa
MIOCTUTHAT MPEAHOCT YIITE Ha MOJULUUTE MOMely HHUBHHUTE, W IMPOU3BOJUTE HA HUBHUTE

KoHKypenTn” %

YHanpez(yBa}LeTo Ha npozla>K6aTa 3aIlI0YHYyBa CO AaBakC€ HA IMOHYJAA A0 MOTPOUIYBAUYUTE, 4 KAKO
Haj‘-IeCTO KOpPHUCTCH METO/ 34 3roJICMYBAKC HA npoz[a>K6aTa € 10ACTTYBAKBCTO HA ITOITYCTH. Hctnot
METO KOM6I/IHI/IpaH CO COOJBCTCH MAPKCTUHI' MHUKC MOKC 3HAYUTCIHO J[Ja ja yHanpeau

nponax6ara. % IMpuno6usky 1 6eHeGUIMH 01 yHANPETYBAmHETO HA MPOJAKOaTa Ce:

- 3rojemMyBame Ha Ma3apHUOT YIEl
- IloBucok npuxon ox 3rojaeMeHa npojaxoa
- CrekHyBame Ha JIOJaJTHOCT Ka] KYITyBauHuTe

- IIpenHoct Ha OpeHIOT Mpe]] KOHKYpEHIMjaTa

87 Cramenkorcku, A. u Jakoscku, b. (2013), “IIpomonuja u otHeCYBame Ha notpourysadun’, ctp.170

8 Mullin,R. (2010), “Sales Promotion: How to create, implement & integrate campaigns that really work”, p.243-
245

8 HWurepuer uspop: https://www.ukion.mk/blog/2013/09/internet-prodavnica-i-unapreduvanje-na-prodazbata-vo-
vasata-elektronska-prodavnica.html

40


https://www.ukion.mk/blog/2013/09/internet-prodavnica-i-unapreduvanje-na-prodazbata-vo-vasata-elektronska-prodavnica.html
https://www.ukion.mk/blog/2013/09/internet-prodavnica-i-unapreduvanje-na-prodazbata-vo-vasata-elektronska-prodavnica.html

HCJ'ITa Ha YHaIIpEAyBalmkETO Ha npoz[a>K6aTa IIpoun3sJjieryBa OJf OCHOBHUTC LCJIM HAa MapKETHUHI
KOMYHHIUPAKLETO, KOM C€ HACOUCHM KOH IIOTTHUKHYBAlkE Ha IMOTPOINYBAYOT KOH IIOroJjema

n0Tpe6a 3a KyIyBame U KyITyBame rojleMa KOIMYMHA Ha IPOU3BOIH. '

VYHanpenyBameTo Ha mpojaxkdaTa € 0cOOEHO MOTOAHO 3a Op30 Mpa3HEemhe Ha MaralMHUTE WU 3a
Op3a nponax0a Ha roJeMd KOJUYMHU HAa CTOKHM, IITO Ha JIONT POK, HE € MpOoayKTHBHO. OBa
yKaKyBa Ha (PaKTOT JIeKa YHAlpeayBameTo Ha Mpojaxdara € eIeH O] KPaTKOPOYHHUTE
MHCTPYMEHTH Ha MapKeTUHI KoMyHuKauujata. Ho, ox napyra crpaHa mak, MapKETHUHT
npodecroHanUTE BO MOCIEAHO BpeMe IMOBEKe ja HarjacyBaaT IOJTrOopoyHaTa IpuUpoja Ha

YHaIpeIyBameTo Ha MpoJak0aTa 3a MOCTUTHYBAE Ha JOJITOPOYHH e(heKTH.

3.4. Hactanm " ojHecyBakba HAa MOTPOLIYBAYHMTe KAKO O00JMK HAa MAapPKETHHI

KOMYHHMKaIHUja

IIpomenuTe Ko ce cilydyyBaaT BO MapKEeTHHI KOMYHHKalldjaTa ce€ NMPEAUBUKAHU OJ1
IIPOMEHUTE KOM C€ CITydyBaaT U Kaj caMOTO OJJHECYBame Ha noTpourysaunre. [locaennure nenenun
0]l MUHATHOT M IOYETOKOT HAa HOBHUOT BEK OeJekaT HEKOM IMPOMEHU BO OJHECYBAaHETO Ha
MOTPOLIYBa4H, MOPAJH HITO € OTEKHATO HUBHOTO pa30upame Ha MOTpeduTe U sxenduTe, Taka MITo
OBHE KapaKTEPHCTHKM Beke ce KOpPHCTaT KaKo OCHOBA 3a IEPCOHANM3UpAme Ha BpeaHocTuTe. Ke
ro 3ememe 3a npumep Opennor NIKE, koj uM 0BO3MOXKyBa Ha CBOMTE MOTPOLIYBAYU MPEKY

HUBHATa BeO- CTPAHMIIA A AM3ajHAPAaT MOJENH Ha TATHKHM, CTIOpe]l HUBHA XKenba. 't

0 Cramenkoscku, A. u Jakoscku, B. (2013), “TIpomMonuja 1 oiHECYBamb-e Ha MOTpouIyBadu”, cTp,173
"L Stankovi¢, Lj. & Dukié, S. (2014), “Osnovi marketing komuniciranja”, str.26
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MapkeTHHIOT Ha HaCTaHU € Ba)XKEH €JIEMEHT BO NMPOMOLIMjaTa Ha MpOou3BoAuTe U yciyrure. Enna
nepuHUIMja Benu:  MapKeTHHTOT Ha HAaCTaH ce o0HayBa Ja ja KOOpAMHUPA KOMYHHKAalMjaTa
HACOYEHA KOH CO3JIaBarbe¢ WM CIIOH30pUpame HacTaH. HacTaHOT € aMKTHBHOCT Koja ' coOupa

TapreT IpymuTe BO BPEMe U MECTO KaJie IITO Ce PasroBapa 3a IopakaTa, i UCTaTa e HpeHeceHa”. 2

Bpemencku nedrHupaHnTe HACTaHU, KaKO IITO CE CACMHUTE, YMETHUYKH IPOTPaMU WITH TIPOCIIABH,
TOJUIIHMHA Ha (UpMara ce UCTO Taka €JHU OJ OOJHIMTE Ha MapKETHHT KOMYHHUKAIIWja.
MapkeTHHTOT Ha HACTaHW MMa (OKYC Ha OCTBapyBame Ha HEKOja OJpEeIcHA IIel, Ja CO3/ajec

II0O3HATOCT, I[aja HO,Z[O6pI/I npoz[a>K6aTa, HJIK da HaIlpaBXU MapKETHHI' HA MaJl 1CJI Ha 11a3apoT.

Ilenra Ha MapKeTMHNOT Ha HACTaHM € 3rojieMeHa HWH(OPMHUPAHOCT, HCTAKHYBamke Ha
cneur(puKauUTe HAa MPOU3BOJOT, JIAHCHpame Ha HOB IIPOM3BOJ, TIpajielke Ha Ia3Ha

TIPENO3HATIMBOCT, MOTHBUPAK-E Ha BPaOOTEHNTE MIIM APYTO. '

KpajHaTa CJI Ha MAPKCTUHT HACTAHUTE € 3r0JIEMYBAIbC Ha YITICAOT HA HACTAHUTEC, 3a10BOJIYBALC
Ha HOTp€6I/ITe Ha HY6J'II/IK8.T8. U OCTBApyBambC Ha IPUXOL, a4 IMPOLECOT €€ OJABUBA IO CICAUOT

penocnen:

Hedunupame Ha KapaKTEPUCTUKUA Ha TPOU3BOIOT
WnentudukyBame Ha MOTPOLTYBa4YM (CETMEHTAIH]ja)

[1nan 3a 3a10BOTyBamke Ha MOTPEOUTE HA KyITyBaunuTe

AHanu3a Ha IpoLecoT Ha J0HeCyOBame Ha OJUTyKa Kaj KyIlyBauuTe
OnpenyBame 1IEHH U TUCTPUOYIIMjaHa BIC3HUIU

Pexnama Ha HacTaHOT

N o a k~ wnh e

OueHa Ha MapKETUHT S.KTI/IBHOCTI/ITC74

Hacranu kom ce o0auk Ha MAapKCTUHT KOMYHI/IKaI_[I/Ija, Cce. caceMHu, CaJlOHH, pacnpoz[a>K6I/I,
PI3.]'IO)K6I/I, TroOAWIIHHWHA Ha (I)I/IpMaTa, IMPpa3HUK 10 KaJIeHAap U CIIMYHO, U CeKOj o1 Hac ounn JCIT O
HHUB, U UMa NIPCTCTAaBA 3a IITO CTAHYBa 360p. CCKOj noTpouryBay, mna 1 1nmo HEKorair HUe CaMHuTe

CMe CBEJIOK 3a MCTOTO, OJTyKara 3a KyIyBame He ja JOHeCyBaaT IeJIOCHO caMocTojHo. Taa e

2 Behrer, M & Larsson, A. (1998), “Event Marketing att anvanda evenemang somstrategisk resurs i
marknadsforingen”, p.251

3 Stokar, Z. (2006), “Marketing dogadaja”, str. 33-42

™ Carlos, B.R. & Lynn, V.D.W. (2020), “Event management”, p. 67-72
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ceKkoraim I1on BHHjaHHe Ha HEKAaKOB CTHMYJI. OKOJIMHA, KYJITypa, €KOHOMCKH, TCXHHUYKH HIIA

IIpaBHU IMPUYNHU, HijaTeHI/I, HJIN O TPOMOTHUBHUTEC IOPAKHU U MAPKCTUHI' HACTAHUTE.

3.5. JInunara npoaa:k0da Kako 00JIMK HA MAPKETHHI KOMYHUKALMja €O MOTPOIIYBAYUTe

Jlnanata npoaaxkOa € ymeTHocT. Hekowu ja ydar, a HEKOM MMaar cpeka Ja ce poJaT co
Taa nap6a. JInunara mponmax6a ce 6azupa Ha 3penu U aeduHUpaHU npaBwia. [IpBuor yekop e
KOHTAKT CO TOTPOIIYBAuOT/KIIMEHTOT. AKO C€ TOCTaBH NPO(ECHOHATHO W OCTaBH J00ap
BIICYATOK, TpaHCaKIMjaTa ke oune ycrnemHa. [Ipu nudHa npojgaxoa, ce KOpUCTaT MHOTY IIpaBHJIa,
TICUXOJIONIKA TPUKOBH, MAPKETUHT W CTWJIKM IpaBHJa KOM OBO3MOXKYBAaaT YCHEIIHOCT BO

JUpPEKTHATA Mpoax6a.”

JInunara npojaxx6a mpercraByBa 0OJIMK Ha IPOMOLIK]a, IPOIlec Ha HHPOPMUPabE Ha KYITyBauuTe
U HUBHO yOenyBame Ja Kynar NpeKy JU4YHa KOMyHHKanuja. JInynara mponaxOa e “30up Ha
TEXHUKH ¥ BEIITHHHU CO KOU MPEKY JMYSH KOHTAKT Ce HACTOjyBa Ja ce yoeaaT moTpOIIyBaYnuTe J1a
ro Kynar HpoHM3BOJOT KOj UM ce Hyau . Bo 0Boj 00iMK Ha mpomolfja KOHTakoT CE€ O/IBHBA
JTUPEKTHO Mely MPoJIaBavyoT M MOTPOLIYBAavOT, M 3aT0A BO rojieMa Mepa Jajli MPOUu3BOAOT ke Ouze
YCIIEIIHO TPOJAJeH 3aBUCH OJl HAYMHOT Ha HpoJaBame M yOenyBame O CTpaHa Ha aKTEpOT

OJITOBOPEH 3a JUPEKTHA, JIMYHA Mpoaxkoa. /0

[IperoBapameTo € enHa HajAenuKaTHa (as3a Ha JMYHATa MpoAaxoa, u ce 6a3upa Bp3 HEKOJIKY

TEXHUKH Ha Mpojaxoa:

S Internet source: https://mk.atomiyme.com/%D0%BB%D0%B8%D1%87%D0%BD%D0%B0-
%D0%BF%D1%80%D0%BE%D0%B4%D0%B0%D0%B6%D0%B1%D0%B0-%D0%B7%D0%B0-
%D1%83%D1%81%D0%BF%D0%B5%D1%88%D0%B5%D0%BD-
%D0%B1%D0%B8%D0%B7%D0%BD%D0%B8%D1%81/

6 CrojkoBcka, JI. u XKynaunocka, E.(2011) “Mapketunr®, ctp.146
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- Jak mpUTHCOK — TEXHUKA CO KOja ce IpeleHyBa BPEJHOCTA Ha CONICTBEHUOT IPOU3BO/I, a
ce KpUTHKYBa IITPOM3BOJIOT HA KOHKYypeHjaTa. [Ipu cripoBeyBameTo Ha OBaa TEXHUKA,
CC HyAdaT W pa3HU IIOMYCTH MU IMPUBHUIICTHU 3a Ja CC OCBO3MOXHU KYITYBAKLCTO Ha TOj
MIPOU3BO/I.

- PemaBame Ha nmpoOJjieMuTe — TEXHHUKA KOja YKa)KyBa Ha KOPUCTA HITO KYIyBadyoT Ke ja
MMa O] MPOU3BOAOT JIOKOJIKY TO KYIH, IPEKY IMpe3eHTalllja Ha MPOU3BOI0T, 00jaHCYBakE

Ha CUTC KapaTCPpUCTUKHU U NPCIHOCTH LITO I' TIOCCAYBa U CJI.

[TpomaBauoT Tpeba qa I' MOYYBCTBYBA CUTHAIMTE OJ] MOTEHIMjATHUOT MOTPOIIyBay (HETOBOTO
OJTHECYBame, 3a0CIIeNIKN, MHUCIICHha), ¥ Bp3 0a3a Ha Toa Ja ro HajAe MCUXOJIONIKUOT MOTOJCH
MOMEHT KOTa /Ia ja CKIy4H npojaxo6aTa. /' [TaBHATa NPEIHOCT HA IMYHATA MPOAAXkKOa BO OJHOC
Ha OCTaHATHTE, € JIeKa aKo KyIlyBauoT BO MOMEHTOT He ja pa30epe ucnpaTeHa KOH HET0, TOj MOXKE

Jla IOCTABH TIpalliambe | 1a obapa 06jacHyBame 3a HCTOTO. S

Cauxka 0p.7

H3eop: https://www.123rf.com/photo_124928705_business-deal-handshake-concept.html

" Ussop: http://www.pretpriemac.com/lichna-prodazhba-kako-metoda-i-funkcija/
8 Cramenkoscku, A. u Jakoscku, B. (2013), “TIpomMonuja 1 otHECYBamb€ CO NOTpoIIyBauuTe”, cTp.148
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4. YIIPABYBAIGE CO ITPOJAXKBATA HA JIYKCY3HHU ITPOU3BOIHN

[TpousBoncTBOTO, Mpojmaxkbara W MapKETHHTOT Ha IJIyKCy3HUTE OpeHaoBH Oapa
MOroJieMa aKyPHOCT U KOHTpoa. Bo mpuHIMI, yIIpaByBameTo Co IMpoaax0aTa € TECHO MOBp3aH
CO aKTHMBHOCTH KaKO MapKeTHHroT. [locrojar pasnmuvHu neduHUIMM 32 TOa IITO BCYIIHOCT
IpeTcaByBa YIPaBYBAmbETO CO Poaax0aTa, HO HAKPATKO MOXKeE J1a CE CyMHUpa JIeKa Toa Ce METOAH
KOHM Cc€ KOPHUCTAT CO IIeJ Jla ce yOenaT MoTpoIIyBaynTe Aa IO KyNaT MPOU3BOAOT MM yCIyrara
KOja ro HyJI1 Komrnanujata. Toa Moxe ja 6uje Bo popma Ha JUpPEKTHA KOMYHHUKAIUja, KaKo JIUIE
B JIMIIE, WM HHAUPEKTHO, PeKy MeauymuTe. '° KoKy yIpaByBameTo co pojaxk0aTa € yCIemHo
WA HEe, MOXKE Jla Ce CIICAM MPEKY PasHH HANPEAHW W3BEHITad W aHAJMTHUKU 33 MPOAax0Oa, Kou
MOKE JIa TIOMOTHAT TOYHO Ja CE NMPEABMAAT MIHHTE Mpoaaxkom u TpeHoBu. & 3a edukacHo
yIpaByBame CO MpojaxdaTa, MEHAIEPUTE Ha JYKCy3HUTE OpPEHIOBHU M3pabOTyBaaT COOJBETHH
MapKETUHT CTPATETUH 3a Jia TH IOCTUTHAT 3al[PTaHUTE 1SJIU 3a MPOAaK0a, Hajpa3InYHU aHATIH3H
U TOCTOjaHO IMOJ00OpYBamke Ha M30paHUTE MPOIECH Ha MPOojaax0da, MIIaHUPake Ha TMOTPEOHHUTE
npoaa>XxHW aKTHUBHOCTH, IPABCH€ HA JIMYHU IJIAHOBH 3a HpOI[a)K6a, pa3BuBakC U IOAJPIIKA HaA
e(eKTUBHM BEIITHHU Ha OJHECYyBame W CJI. VMCTO Taka, aXypHO ja TpaTaT CUTyaldjaTa U
OKOJJHOCTHTE BO KOM C€ OJIBMBA MpOJak0ara, 1a Crope]] HUB U CIOPE]l HOBUTE MPEIU3BUIIU KOU
Ce HaMETHYBaar, T peliaBaaT co HOBHU M MMOJ00PSHH MPOIECH, aHATU3H, HOBU METO/TH, aJaTKH U

CTpaTEeruu.

praBYBaHneTO Cco npona;xGaTa € IponeC Ha INIaHHUPAKC, KOOPpAWUHUPAKE, CIPOBCAYBALEC U
HaaA30p Ha HOPOJAKHUTEC AKTHUBHOCTH H I/IMHHCMGHTaHI/Ija Ha MPOAAKHHUTEC TCEXHUKH, KOU
OBO3MOXYBaaT Ha KOMHaHI/IjaTa JOCHWICIHO J1a CU T'M M3BpUIYBa IJIAHUPAHUTC MPOAAKHU LICIIU.

Ycenexor on mpoaaxbara 3aBUCH HajBeKe OJ jJaCHO IOCTaBEHATa CTpaTervja W O]l HEj3UHOTO

" WnrepHeT u3Bop:
https://mk.unansea.com/%D1%83%D0%BD%D0%B0%D0%BF%D1%80%D0%B5%D0%B4%D1%83%D0%B2
%D0%B0%D1%9A%D0%B5-%D0%BD%D0%B0-
%D0%BF%D1%80%D0%BE%D0%B4%D0%B0%D0%B6%D0%B1%D0%B0%D1%82%D0%B0-
%D0%BA%D0%B0%D0%BA%D0%BE/

8 Wurepuer uzsop: https://www.vtiger.com/hr/sales-management-system/
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https://mk.unansea.com/%D1%83%D0%BD%D0%B0%D0%BF%D1%80%D0%B5%D0%B4%D1%83%D0%B2%D0%B0%D1%9A%D0%B5-%D0%BD%D0%B0-%D0%BF%D1%80%D0%BE%D0%B4%D0%B0%D0%B6%D0%B1%D0%B0%D1%82%D0%B0-%D0%BA%D0%B0%D0%BA%D0%BE/
https://www.vtiger.com/hr/sales-management-system/

e(beKTI/IBHO CIIPOBCAYBALC. 81 HO, 3aBHCH U O I'OJIECMHUHATAa Ha KOMHaHI/IjaTa, IOTO 3HAYHU KOJIKY €

morojiema KOMHaHHjaTa TOJIKY € IIOCJIOKECHO YIIpaByBalkbETO HA npona>K6aTa.

4.1. CenpuCYTHOCT HACIIPOTH €KCKJIY3UBHOCT

Bo cé moBeke npoMeHimBaTa u HecTaOWIIHAaTa HHAYCTPHja, Tpeba aa ce JoHece HOBO U
WHOBATHBHO pEKJIaMHUpamke Ha JYKCY3HHOT OpeH 3a Ja ce Oujie 4ekop Mpea KOHKYpeHIIHjaTa.
Peknamupamero Ha JyKCy3HaTa Mapka € MHOTY CIIOJKE€HAa U MOBEKecliojHa MHAYCTHja, KOja BO
TmocyIeHaTa Jelenuja JokuBea orpoMed pact.®? Ho, 1 MokTa Ha (pU3MYKaTa MPUBICYHOCT HA
MIPOJABHUIIUTE HE Tpeba Na ce MOTICHW W 3aHeMapH, OUICjKH € MMalKy BEpojaTHO JeKa e-
TProBHjaTa BO LEJIOCT Ke ycriee Ja T 3aMeHu. Cliesiejky T CUTe CBETCKU TPEHIOBH U OJIPKYBajKH
YEeKOp CO BPEMETO U MPOMEHUTE, CEKOja KOMITaHHja MOpa HAIIOPHO J]a pa3BHUBa CTPATErvy KaKko Aa
00e30eu Ha CBOJOT OpeH/] CBOE MECTO Ha MPEIUIaBEeHUOT Ma3ap, IPUCYTHOCT Ha CUTE UHTEPHET U
COLIMJaJTHU MEIUYMHM, CO 1ed Ja Ouaar moOiaucky o morpomryBauute. Ho, 3a na ce ommyuar
MOTPOLIYBAYNTE 3a KOHKPETHUOT OpeH/ ], UMa CBOj MPHUJIOHEC U 100paTa penyTaiyja Ha UHTepHET
Mpeskata. ColMjaTHUTe MEIHYMH IOMAraaT [a ce pa3BHe J0Bep6aTa BO TyKCY3HHUTE OpeHI0BUSS,
¥ BOJM KOH eBaHTeNm3anuja Ha 6peHnor.’* Peuncu u ma He moctom GpeHI Koj HE MPAKTHKYBa
MapKETHHT Ha COIMjaJTHATE MPEXKH, M TOA TIPEKY TUTUTAIHH AIUTHKAINH, TIaT()OPMU i MaJIHyMH
KOHM ja OJIeCHyBaaT copaboTKaTa, HHTepaKIyjaTa U CIOJICIyBambEeTO Ha COIp)KUHATA Koja Tpeba 1a
mompe 1o memHata my6muka.®® Kako ommajH anaTka koja UM OBO3MOXKyBa Ha JyfeTo 1a T'H

pasMEHyBaaT CBOUTC MHUCIICHA WU HCKYCTBA, COIII/IjaJ'IHI/ITe MCIWYMHU HMMaaT Ba)XHa ycCjiora BO

81 Uurepner m3pop: https://www.datalab.hr/blog/kako-prodajni-menadzeri-upravljaju-prodajom/

82 Kim, A. & Ko, E. (2010) “Impacts of Luxury fashion brand’s social media marketing on consumer relationship
and purchase intention”, Journal of Global Fashion Marketing, p.64-71

8 Kim, A.and Ko, E. (2010) “Impacts of luxury fashion brand’s social media marketing on customer relationship
and purchase intention”, Journal of Global Fashion Marketing, p.164-171

8 Dhaoui, C. (2014) “An empirical study of luxury brand marketing effectiveness and its impact on consumer
engagement on facebook™, Journal of Global Fashion Marketing, p.209-222

8 Kim, A and Ko, E. (2012) “Do social media marketing activities enhance customer equity?”, An empirical study
of luxury brand, Journal of Business Research, p. 1480-1486
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BOJIC-ETO HA BPCKTA M Mery 6peHIoT co npoTponrysaunte.®® Conujannante Menuymu ce uaeansu
anatku, Oujejku KIMeHTUTe 0e3 pa3iiKa Ha BO3pacTa, MOJIO0T, CTaTyCOT U CIIMYHO, TeHepupaar u
mupar uH(pOpMaIul NOBpP3aHU CO OPEHAOT Ha CBOUTE MpPHUjaTeN, BPCHUIM U APYTH NO3HAHUIIH

6e3 orpaaudysame.®’

On mpyra cTpaHa Imak, eKCKJIy3MBHOCTA IO MPaBU OpEHIOT HEOOWYEH, U MPOCKTUPA MO3UTHBHA
acolyjanyja, Koja co JOBOJIHA MPHUCTAIMHOCT M MPUCYTHOCT Ha Ta3apoT obe3beqyBa CUTypHA
npoxax6a u npodut.®® TepMuHOT eKITy3UBHOCT ro ynoTpeOyBaMe KOTa HEIITOTO € HeBEPOjaTHO
WM Ha HEKO] HAuWH IMOCEOHO, MOpajH IITO HE € JIOCTAITHO 3a IMUpoKaTa Maca Ha jiyre. Mcro Taka,
Kako ymnoTrpeOyBaH TEpPMHH BO MHIYCTpHjaTa, KOHKPETHO BO MOJHATa, C€ MOBP3yBa CO
eKCTPaBaraHTHOCT M TIapH, 11a Kora Ke KaKeMe JIeKa HeKoe rmapye 00JieKa € eKCITy3UBHO T0a 3HA4U
JIeKa € MHOTY PETKO, HO MU MHOTY CKario. 3aToa, TPrHYBajKH OJ CAMUOT IOMM €KCIIy3UBHOCT, KOj
CIOpe]l PEYHUKOT Ha MAaKEJOHCKHOT ja3WK O3HAauyBa NpHUIaBKa KoOja O3Ha4YyBa HEIITO
UCKJIyYUTEIHO, CIELHjAIHO, HEIITO LITO € A0CTaIlHO CaMo Ha orpanudeH 6poj Ha iyre % Guuejku
(UHAHCUCKM HE MOXaT CHTE Ja OWJaT JIOjaJIHM MOTPOIIYBAaYM HAa €KCIy3WBHU OpPEHIOBH, HA
npuMep Kako mro ¢ opennor Louis Vuitton, Cartier u ci1. Kou ce CHHOHMM Ha JYKCy3 a HUBHATa

IMaJICTa HAa MPOU3BOJU €KCKIIY3UBHA.

3Hauw, Mpej J1a ce JIAaHCUPa HEeKOj OpeH T Ha Ta3apoT, HCTPAKYBAKETO HA Ma3apoT € HEU30eKHO U
€ 3HauaeH JIeJ 0] CeKOoj OM3HMC KOj caka Ja MOHY/M HEKOj MPOU3BOJ UM yciIyra, 0e3 pasiuka Ha
1IeHaTa, eKCKJIy3uBHOCTa U ¢i1. OBa MapKETHHT CPEACTCBO MMa 3a I1eJl /1a HalpaBu J100IMKyBambe
JI0 TIOTPOIITYBAuYUTE KaKo OW ce 3aro3Hajie nmogo0po u 6u ce nmogo0pusie OM3Uc aKTUBHOCTUTE Ha
6penzior Ha mazapot.”® Konky 1 ceTo oBa 1a OTCTaIlyBa O/ I0CETalIHATa TPaUIHja Ha TyKCY3HUTE
OpeH10BH, HEMaaT U300p OCBEH Jla ce MPUKIIyyaT Ha OBOj HOB OpaH U Jia IO MPOJI0XkKaT BaKBUOT
TPEeH]Jl Ha CENpHCYTHOCT KoOja Ke T'M JOOIIKM 10 MOTPOUIyBauMTe M KOja Ke TW pa3dyau 3a

BpCAHOCTA Ha 6pe)IHOT. CMeTaMm JC€Ka ABaTa IIOMMM 3a A4 I'0O uMaar e(I)eKTOT BO LIEJIOCT, MOpa

8 Yamawaki, M.A. and Sarfati, G. (2018), “The Millennials Luxury Brand Engagement on Social Media: A
comparative study of Brazilians and Italians”, Review of International Business, p.14-30

87 Godey, B., Manthiou, A., Pederzoli, D., Rokka, J., Aiello, G., Donvito, R., Singh, R. (2016) “Social media
marketing efforts of luxury brands: influence on brand equity and consumer behavior”, p.5833-5841

8 Keller, K.L. (2009), “Managing the growth tradeoff: challenges and opportunities in luxury branding”, Journal of
Brand Management, p.290-301

8 Murepuer ussop:
http://drmj.eu/show/%D0%B5%D0%BA%D1%81%D0%BA%D0%BB%D1%83%D0%B7%D0%B8%D0%B2%D
0%B5%D0%BD/%D0%BF%D1%80%D0%B8%D0%B4

% HWurepuer uspop: http://www.pretpriemac.com/marketing-sredstva-istrazuvanje-na-pazarot/
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http://www.pretpriemac.com/marketing-sredstva-istrazuvanje-na-pazarot/

MeryceOHO /1a ce MOBp3aT, UCIUISIUICTAaT W HAJOIOHAT, OMICjKU €KCIy3uBHOCTA 0€3 TOBOJIHA
MpoMoIIMja M TPUCYTHOCT Ha Ma3apoT He OW “XWUIMHOTH3HMpana” Tmoronema Opojka Ha

MIOTPOLIYBAYH.

4.2. BiujanueTo Ha rjodajgu3anujaTa Bp3 Na3apoT Ha Jy3KCy3HH OpPeHI0BH

I'mobGanm3anujata € UCTOPUCKA KOMIUIEKCeH (eHomeH. JlepuHunuute 3a
riofanu3anyjaTa ce pasjrKyBaaT BO 3aBUCHOCT OJI TOA IITO € BO (POKCYOT, HO BO HajIIMPOKA
cMHcIIa Ha 300pOT MOJKE J1a ce Kake JieKa 300pOT 03HavyBa MPOUIHPYBabE HA TTI00ATHUTE BPCKH.
MeryceOHara 3aBHCHOCT | TJ00ajTHa PacIpOCTPAHETOCT HA MIUPOKUOT MPOCTOP € MO3HATa KaKO
rnobammsanymja.’! Mcro Taka, rimobamm3anmjaTa € MyJNTHANMEH3HOHAJIEH H MCTOBPEMEHO
KOMILIEKCEH TPOIIeC, KOj ce MaHU(ecTupa MpeKy pasHu GOopMH Ha MHTEPHAIIMOHATU3AIKja Ha
MIPOU3BOJICTBOTO, CTPAHCKUTE WHBECTHIIMH, MYJITHHAIIMOHATHUTE KOPIOPAIUH, IBUKCHETO Ha
KaIMUTaJIO0T, TEXHOJIOTHjaTa U 3rojieMeHaTa KOHKYpPEHIHja TOMely HHBECTUTOPUTE U TIOBP3YBame

Ha I1a3apuTe. 92 Bo CKOHOMI/IjaTa InakK, rno6ann3aunjaTa CC OIHCCYBA Ha MPEKYI'PaHUYHOTO,

OJTHOCHO MEF'YHapOIHOTO JIBHKEH-E Ha CTOKHTE, YCIyTHTE, KATUTaloT U TPY/I0T. >

Ox mMO4YeToKOT Ha [IBAECETTMOT BEK, IJo0adHaTa MOJHA UWHAYCTpHja C€ MPOIIUpPH,
eKCIIOHEHIIMJaJIHO ce 3T0JIeMH, M omdaka orpomen Jeil O BKyIHara riobaiHa WHIYCTpHja.
IToKOHKPETHO, O] OCYMAECETTUTE FOJMHN HAa MUHATHOT BEK I1a HaBaMy, 11a3apOT Ha JYKCY3 ce

3ronmeMun 3a okoity 10% roJUIIHO, IITO € MOBHCOKA CTAaIKa OJf CBETCKaTa eKoHoMHuja.

©

1 Klai¢,B.(2012)“ Novi rjeénik stranih rije¢i”, str.259

2 Donciu, E.(2013)” Globalization and Foreign Direct Investments”, CES Working Papers, p.177-186
% Ashok, J.R. (2011) “International Corporate Finance” p.2

Heine, K. (2012), “The concept of luxury brands”, Luxury Brand Management, p.193-208

© © ©
=
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Cauka 6p.8- ['mobanu3anujaTa ¥ pa3BojoT Ha HHTEPHET COOOPAKajOT

H3eop: Altman, S.A. and Bastian, P., (2021), “The state of Globalization in 20217, Harvard Business Review:
https://hbr.org/2021/03/the-state-of-globalization-in-2021

Kako mro Moxke jga ce Buau o ciimka Op.8 Bo romuHuTe TIpen maHaemujata co Koua-19
robanu3anyjara Ha MPOTOKOT Ha WHGOpPMAIMK BO CBETOT Oeiie 3abaBeHa, a MCTO Taka M

Mef‘YHapOI[HI/ITe COpa6OTKI/I O0JI CCKaKOB BH. %

I'mobanu3anujara € TemMa Koja MITO € NIMPOKO NUCKYTUpaHa Off HEj3MHATA 10jaBa Ma HaBaMy. Toa
ITO MOXE J1a TO 3aKJIydyuMe 3a riolanu3aiujaTa € JeKa Taa € TojaBeHa Kako IMOCJeauiia Ha
pa3BoOjOT M HAMpPEJOKOT Ha TEXHOJIOTHjaTa, TPAHCIOPTOT, KOMYHHKAIIMCKUTE BpPCKH, H
OnmarojapeHre Ha Hea JIyreTo M 3€MjUTe JEeHeC MOoOp30 M TMOEAHOCTaBHO pa3MEeHyBaaT

uHpopmanuu u 106pa.

% Hurepuer ussop: https://hbr.org/2021/03/the-state-of-globalization-in-2021
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4.3. Mogaea na opengor LOUIS VUITTON nacnporn ZARA

Bo 1900-Tute ronuHu, Npu naTyBame MAaTHUIMTE TH HOCEa CBOUTE OCHOBHU paboTu
BO paMHM Oara)kHMIM KOM 3a >Kajl YeCTOnaTH MpUBIEKyBaje MPOBAIHULU. [JIaBHUOT
MIPOM3BOIUTEIN Ha OalTaXXKHUIIM, BO TOa BpEMeE ce OOUIeN 1a UM IOMOTHE Ha CBOMTE KIIMEHTH 1A ja
3alITUTAT CBOjaTa CTOKAa BO HMBHUTE HECUTypHHU Oaraxkuuuu. Bo 1986 rommna, TaTko M CuH,
YCBOHMja CHUCTEM 3a 3aKIy4dyBame CO JIBE MPOJIETHU TOKH. [l0 HEKONKYy TOAWHHU DPa3Boj, OBOj
PEBOIYLIMOHEPEH CUCTEM € MAaTEHTHpaH, a CO Heropara e(pUKacCHOCT AypH OWJI Mpelnu3BUKaH Ha
TECTHpame HAajrOJIEMUOT aMEPUKAaHCKH YMETHHK 3a OerctBo Harry Houdini ga uz6era ox kyTtuja u
opasa Ha VUITTON. Toj He oaroBopui Ha MPEIU3BUKOT, HO e(hUKacCHOCTA Ha OpaBara OTTOTall

HaBaMy € HecIIOpHa, U ce KOPUCTH U neHec.*®

Cauka 6p.9- LV 6araxuuk ox 1920 roauna.

HM3Bop: https://ar.pinterest.com/pin/824932856715269904/

% HMurepnuer us3sop: https://eu.louisvuitton.com/eng-el/magazine/articles/a-legendary-history#
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Louis Vuitton ro ocrosan cBojot 6usnuc Bo [Tapus, Ha ynunara “4 Rue Neuve des Capucines”. ¥’
LOUIS VUITTON nenec mpercraByBa €€H O]l BOJCYKHTE METyHAPOIHH CTOKOBHU KYKH BO
ceetoT. ® Bo 1896 romuna, mo cMpTTa Ha VUIttON, KOMIIaHMjaTa TO NPETCTaBH MPBOTO IUIATHO CO

MoHorpam. “LV” co reomeTpucku GpOpMH CTaHA HAjUCKOHCKHMOT OTHEYaToK Ha 6penaot.*

Hacnpotu cero oBa, snerennara 3a ZARA 3anounana Bo 1963 ronuna, xora Ortega ocHoBan
(dabpuka 3a u3padboTka Ha ¢pycranu o umero Inditex. Ycnexor u Busujara Ha Ortega ousie ToaKy
HECIOPEIMBH, IIITO JICCETHHA TOJMHU IMOJOIHA OTBOPHJI MaJia npojaaBHuIa HapedeHa ZORBA

KOja [oJI01IHa Mopa Aa ja npeumenyBa Bo ZARA. CBojaTta umnepuja 6p30 ja mupes, a o] roquHa
00

BO TO/[MHA HE OMajHa HUTY Pa3BojoT.

Cauka 6p.10 - IIpsara npoxaBuuiia Ha ZARA Bo 1975 ronuna

H3Bop: https://www.inditex.com/about-us/our-story

% Yotka, S., (2019), “ A brief history of Louis Vuitton’s famous monogram”, Voque Magazine.

% Louis Vuitton, (2010), “Legal Notice”.

9 Pardes, A., (2016), “The hidden history of Louis Vuitton is revealed”.
https://www.architecturaldigest.com/story/hidden-history-louis-vuitton

100 Kalyani, K., (2018), “Fashion History- Zara”. Source: https://medium.com/@kalyanii8927/fashion-history-zara-
19ac531d9abl
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JIykCy3HHTE MapKu OTCEKOTalll OuJIe JIUAepPH BO MOIHATA HHYCTPH]ja, CO BOCXUTYBa4Ka €CTETCKA
BpeaHocT. DakToOT JeKka KOHKYpEHIIMjaTa 3HAYMTEIHO C€ 3arpeBa, OpPEeHIOBHUTE KaKO U BO
MHHATOTO TaKa U BO CETalIHOCTa ceylTe ce Oopar na 0be3denat npodut npeky ode3deayBame

HOBA BPCAHOCT 3a KIIMCHTUTC IPCKY KBAJIUTCTHU NPOU3BOIU.

LOUIS VUITTON ocnoBana Bo fganeunata 1854 ronuna e eqHa oJ peTKUTE KOMITAHUHM KOU MOKaT
na ce modanar neka padorar o Toa Bpeme. Bo TeKOT Ha oBUE JBa Beka paboTa, OpEeHAOT cTaHa
€JICH O]l HAjTIO3HATUTE U JICCHO MPETIO3HATIMBUTE BO CBETOT OJIaroJjapeHue Ha CTHIIOT, KBAJTATETOT
¥ YHHMKAaTHOTO M OTTOram HempoMmeHneto yoro. :°0 Jloroto ma ZARA e BpBeH mpuMep 3a
€IHOCTAaBEH, HO ycremeH wuaeHTuTer. llpHata 0o0ja mpercraByBa eneraHiyja, CTHI U
u3BoHpeHoCT Ha Opensor. 192 Ho, 3a pasnuxa ox VUITTON, HeKkonKymaTH HpeTpIie H3MEHH 3a

: . 103
neHec Aa 6ujae TakBo KakBo mTo €. ZARA ja moaurHa cBecta 3a KaMmnamarta 3a JeTOKCHKaIuja -,

uCce Hpe(bpm/l LEJIOCHO Ha IPOU3BOACTBO 0e3 TOKCUYHU IMPpOU3BOJH. 104

Cauxa 6p.11- YuectBo Ha ZARA BO Kanamara 3a JeTOKCHKAI[H]ja

H3eop:https://www.demorgen.be/nieuws/greenpeace-voert-actie-bij-zara-tegen-giftige-
kleding~b11aaflb/?referrer=https%3A%2F%2Fwww.google.com%2F

101 Internet source: https://blog.logomyway.com/louis-vuitton-logo-history/

192 Internet source: https://www.famouslogos.us/zara-logo/

103 Internet source: https://www.demorgen.be/nieuws/greenpeace-voert-actie-bij-zara-tegen-giftige-
kleding~b11laaflb/?referrer=https%3A%2F%2Fwww.google.com%2F

104 Internet source: https://www.demorgen.be/nieuws/greenpeace-voert-actie-bij-zara-tegen-giftige-
kleding~b11laaflb/?referrer=https%3A%2F%2Fwww.google.com%2F
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ZARA e nmoHep Mery IpoJIaBHUITUTE HA MajonpoAak0a Bo o0acta Ha MoJIaTa, U BCYIIHOCT €
eIMHCTBEHaTa (upMa BO CBETOT Ha oOO0JeKara IITO WHBECTUPA MHHHMAJICH MPHUXOJ BO
pexnamupame (camo 0.3%),1% 3a pasnuka ox LOUIS VUITTON koj kako 3HauaeH (GakTop 3aj1
YCIIEXOT CTOM TOKMY peKJaMHaTa KamIlama IITO ja YBOM KOMITaHWjaTa M KOja IIOMOTHA Jia ce
MIPOMOBHPA UMHIIOT HA OPEHIOT KaKO JIyKCY3€H KOj MHOI'YMHHA MOXAaT CaMo Jia TO COHyBaaT U Ha

6pEHIOT My HOCH TIOTOIeMa MPoak0a 1 apakMaH 3a CeKoja HoBa Kamrama. 08

HaBogno, na ZARA u Tpeba caMo eHa Hezena 3a Jja pa3Bue HOB MPOM3BOJI U J1a TO JJOCTABH JI0
MPOJIABHUITUTE BO criopeada co MPOCEKOT OJ1 IIECT MECELM BO MHIYCTPHjaTa, U TOJUIIHO MMPaBU
npubmmkao 40.000 musajam, on koum 12.000 HOBM 1W3ajHM C€ BHUMATEIHO H30paHU U
NPOM3BEIeHH cekoja rouaHa. 107 AKo u3ajHOT He ce mpojaBa J0Opo BO POK O €1HA Hejlena, TOj
ce MOBJICKYBA O] MPOJIABHUIIUTE, CE€ OTKAXKyBaaT MIOHATAMOILTHUTE HAPAYKH U CE CIIPOBEIYyBa HOB

,Z[I/I3ajH.108

Cauka 60p.12- ZARA yanra

H3Bop: https://www.zara.com/us/en/croc-embossed-mini-city-bag-p16659810.htmI?v1=122688140&Vv2=1883235

105 L emmi, D., (2015), “Correlation between brand identity and brand image”, Study of ZARA in China.
196 Internet source: https://avada.io/resources/louis-vuitton-advertising.html

107 Burgen, S., (2012), “Fashion chain helps Inditex lift first quarter profits by 30%”. source:
https://www.theguardian.com/business/2012/aug/17/zara-inditex-profits

198 Friedman, T., (2006), “The world is Flat”., p.154
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Kora cme Beke kaj nmpousBoaute, cute yaHTH ¥ HakuT Ha LOUIS VUITTON ce moanoxkeHu Ha
€HEePTUYHU TECTOBU. YAHTHTE CE TECTUPAAT CO OTHEHW MEXaHU3MHU IITO TH MUCIYIITAAT O OKOJIY
MOJIOBMHA METAp YETHPH JCHA TOCICIOBATEIIHO, a IIPU TOA TOPOUTE CE HATIOTHETH CO OKOJIY TPH
Kuiiorpamu. MartepujasioT ce U3JIoKyBa Ha “OoMOapaupame’ co YATPaBHOJIETOBH 3pally 3a Ja ce
00e30enu OTIOPHOCT Ha u30ieayBame. MIcTo Taka, maTeHTUTE ce OTBapaaT M 3aTBapaaT OKOIY
5.000 matu 3a ma ce ocurypaar Jeka g00po (yHIHOHMpaaT JdOJeKa ce BO palere Ha

notpourysauot.'®® Tlo cexoja ce3ona, M0KOJIKy Hekoj off mpousBoauTe Ha LV He ce mpomasa, ce

ucrpakaat Hazaja Bo (habpukara Bo DpaHIja U ce ropat WK pacnapuyBaart, co IeJl a Ce OJIPKU
110

BpCAHOCTA Ha IIPOU3BOAOT U KjlaCaTa Ha 6peH,Z[OT.

Cuamuka 6p.13- Louis Vuitton yanTa Bo Bpenaot of 5.150 gonapwu.

H3eop: https://us.louisvuitton.com/eng-us/products/petite-boite-chapeau-monogram-nvprod670013v

109 Reagan, S., (2013), “Top 10 things you did not know about Louis Vuitton”. Source:
https://luxurylaunches.com/fashion/top-10-things-you-did-not-know-about-louis-vuitton.php

110 Internet source: https://finandmo.com/blogs/news/10-incredible-facts-on-louis-vuitton-handbags-you-should-
know-of
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Oco0eHo UHTEepecHO € Toa ITO HUKOTaIll HeMa Jia T'M HajaeTe mpousBoauTe Ha LV Ha nomyct. Toa
€ elleH BUJ OApXKyBame Ha JIOjaJHOCTa U JoBepOaTa crpeMa OHHE KOM BeKe IO KyIHie UCTHOT

npousBo. Illect mocnenoBarenau roguau (2006-2012), 6peHAOT OWI MpOTIaceH 3a HajBPEICH
11

JTyKCy3eH OpeH]] Ha CBETOT.

Cauka 0p.14- Yanra u komas o 6peraor LV

H3Bop: https://www.instagram.com/p/BxABxPOAdbz/

Cinka 6p.15- ZARA yanTa (MMHTALMja HA KPOKOAMIICKA KOXKA)

HM3Bop: https://shopee.ph/Zara-Croco-Shoulder-Bag-6065-Bag-i.322250932.4566257086

11 Internet source: https://www.luxxu.net/blog/famous-brand-famous-monogram-louis-vuitton/
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4.4, ®unancucku u3Bemraj Ha openaor ZARA Bo pamkuTte Ha rpynara INDITEX

ZARA, co cequmire Bo lllmanuja, € HajrogemMara kKoMmnaHuja Bo rpymnamnujata Inditex, a
dakTot nexa ox 2017 roguHa ynpaByBa co moBeke o1 20 KOJEKIMH 00JIeKa TOIUIITHO ja TpaBu
HajrojieM Tpro.ell Ha o0seka Bo cBeToT. ZARA 06e36enyBa 70% on mpuxoauTe Ha rpynamnujara
Inditex. 50% ox cBouTe mpou3Boau Tv mpou3BeayBa Bo Lllnanuja, 26% Bo ocrarokot o1 EBporna
u 24% ce mpou3BeqyBaaT HA APYTH MECTa BO cBETOT. ‘12 UuTepecHo e Toa mro ZARA uma
NONUTHKA Ha “Hyna” peknamupame’'®, Guiejku KoMIaHMjaTa TpPETOYNTAa Ja MHBECTHPA BO
OTBOpamE Ha HOBU HpO,Z[aBHI/II_[I/I.114 Bo 2019 roauna, rimodanauor MoaeH ousuuc “Journal MDS”
W3jaBH JIeKa J1o/IeKa riiodaHaTa TproBrja Co TEKCTHII BO CBETOT ce Hamaymia 3a 2,38%, na ZARA

ce 3roemma 3a 2, 17%. 11°

Bo 2015 roguna, ZARA Gelie panrupana Ha TPHECETTO MECTO Ha JIMCTaTa Ha HajA00pu Tio0anHu
6pennosu cropen Interbrand, 8o 2017 u 2018 romuna Ha TpuHaeceTTo MecTo criopen NetBase. !
Jlenec, efBaj M Ja MOCTOM pa3BHEHa 3eMja Koja Hema mponaaBauia Ha ZARA. Bo 96 3emju,
MojHata umnepuja Ha ZARA uma Hax 200 npoJlaBHUIM U € HajroJIEeMHOT CBETKU MpoJiaBad Ha
mozaa. OcHoBayor, Amancio Ortega, BO MOMEHTOB ¢ Ha €IMHACCETTO MECTO Ha JIUCTaTra Ha
HajOoraTH JIyfe BO CBETOT, CO HETO BpenHocT o 81.7 6umionn nomapu,'t’ a 6pennor ZARA Bo
2020 roauHa ce Haoramie Ha 41 MecTO Ha CBETCKO HMBO Ha JHCTaTa Ha OpPEH/IOBU O] CEKaKBa

KaTeropuja, Co HeTo BPeAHOCT o 14.7 Gunnonu nomapu. 118

112 Lemmi, D. (2015), “Correlation between brand Identity and brand Image”, p.2

113 Hasen, S. (2012), “ How Zara Crew Into the World’s Largest Fashion Retailer”, The New York Times, p.2

114 Thompson, D. (2012), “Zara’s Big Idea: What the world’s top fashion retailer tells us about innovation”, The
Atlantic, source: www.theatlantic.com

15 Judrez, C., Garcia, D. (2019), “Giants in the kingdom of ZARA: Inditex, H&M and Primark dominate 38% of
fashion sales”. The Global Fashion Business Journal. Source: https://www.themds.com/companies/giants-in-the-
kingdom-of-zara-inditex-hm-and-primark-dominate-38-of-fashion-sales.html

116 Internet source: https://www.rankingthebrands.com/Brand-detail.aspx?brandID=56

17 Internet source: https://www.forbes.com/profile/amancio-ortega/?sh=42746e59116¢

118 Internet source: https://www.forbes.com/the-worlds-most-valuable-brands/#69028b2119c0
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The World's Most Valuable Brands 2016 53
By Forbes

Best Global Brands 2015 30
By Interbrand

BrandZ Top 100 Most Valuable Global Brands 2015 42
By Kantar
Global Brand Simplicity Index 2015 32

By Siegel plus Gale

The World's Most Valuable Brands 2015 58
By Forbes
Best Global Brands 2014 36

By Interbrand

Best Global Green Brands 2014 34
By Interbrand

Best Retail Brands Europe 2014 3
By Interbrand

BrandZ Top 100 Most Valuable Global Brands 2014 37
By Kantar

Cuiuka 6p. 16- Best Global Brand, by Interbrand

H3Bop: Forbes, 2021

Cmopen Interbrand, Bo 2014 roauna, Ha CBETCKO HHBO BO KaTeropvja Ha HajmxoOpu OPEHIOBH BO
nienta EBporra, ZARA ce Haora Ha TpETOTO MECTO, a UCTaTa roAuHa, moBTopHO cropen Interbrand
HO BO KaTeropuja Ha HajnoOpu OpeHI0BM Ha II00aHO HUBO, C€ Haolfa Ha TPUECET U ILECTOTO
Mmecto. Bo 2015 roauna ce Haorana Ha TPHECETOTO MECTO, IITO € MOA0OPO BO OHOC Ha JIaHCKaTa

rOJIMHA BO UCTaTa KaTeropuja.
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Best Global Brands 2019 29
By Interbrand

BrandFinance Global 500 (100) 2019 92
By Brand Finance

BrandZ Top 100 Most Valuable Global Brands 2019 61
By Kantar
BrandZ Top 75 Global Retail Brands 2019 12
By Kantar
The World's Most Valuable Brands 2019 46
By Forbes
Best Global Brands 2018 25

By Interbrand

BrandFinance Global 500 (100) 2018 82
By Brand Finance

BrandZ Top 100 Most Valuable Global Brands 2018 42
By Kantar
The World's Most Valuable Brands 2018 46
By Forbes
Top 100 Brands for Millennials 2018 99

By Moosylvania

Top Loved German Brands 2018 9
By NetBase

Top Loved Netherlands Brands 2018 13
By NetBase

Best Global Brands 2017 24

Canka 6p.17- Best Global Brand by Interbrand and Kantar
Hseop: Forbes, 2021
Bexke Bo 2019 roauna, ciopen Interbrand ce naora qBaecer u 1€BETOTO MECTO BO KaTeroprjara Ha

Hajao0pu riodaTHu OpeHI0BH, a cTaTa roauHa criopes Kantar Bo kareropujara Torr 75 riooamHu

OpeH/I0BH, Taa ce Haora Ha JIBAHAECETOTO MECTO.
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3HaYd Kako INTO MOXKEME Ja corjegaMe Crop€a oBaa paHr JIHMCTa, o4 I'OAWHA BO IOAWHA Taa

HarpeayBa 1 3a3eMa COJIMAHO MECTO Ha IMa3apoT CIIOPE€a KaTErOpHUuUTE.

3

38

39

40

#H

4

43

44

45

46

4

48

49

50

Cuinka 6p.18- [No3uuuja Ha 6pennor ZARA Ha cBeTCKO HHBO MO Kateropuja criopea Forbes

Starbucks

Mastercard

Frito-Lay

IKEA

Zara

Gillette

HSBC

Audi

J.P. Morgan

Deloitte

Sony

UPS

Bank of America

Chase

H3Bop: Forbes, 2021

$17.8 8

$17.38

$16.3B

$15.8 B

$14.78

$1458

$144 B

$13.8 B

$1378

$1358

$13.3B

$1338

$1328

$1318

5%

23%

3%

9%

-13%

12%

-3%

9%

18%

5%

14%

12%
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$46.28

$21.98
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$9438B

$59.6 B
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$46.2B

$63 B

$7418

$97.58

$64.98
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Retail
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Automotive

Financial Services
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Technology
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SEARCH BY INDUSTRY SEARCH BY NAME

v Louis Vuitton X

Rank Brand Brand Value 1-¥r Value Change Brand Revenue Industry

9 Louis Vuitton $4728 20% $158 Luxury

FORBES PREIUM PARTNER ()

Camka 6p.19- [To3unuja Ha 6peraot LV Ha cBeTCKO HMBO 10 Kateropuja criopena Forbes

HsBop: Forbes, 2021

On ciuka 6p.18 moxke aa ce Buau nosuijara Ha Operaotr ZARA 3a 2020 roauna criopes Forbes.
Taa ce Haora Ha YeCcTUpHECET U MPBOTO MecTo, 3a panmka oj opergpor LOUIS VUITTON (cnuka
0p.19), wTO ¢ Ha HEKOj HAYMH MaK JOBOJICH M HECIIOPEH ycrex Oujejku aBarta OpeHaa ce BO

pas3IuyHa MHAYCTPUCKA KaTeropuja- MaJonpoaaxHa 1 JIyKCy3Ha.

“HA VJTHI]A CAKAM JIA ME ITPEITO3HAAT CAMO CEMEJCTBOTO, IIPUJATEJIKUTE U
JIVIETO CO KOU PABOTAM”

Amancio Ortega °

119 Hurepuer uspop: https://www.forbes.com/profile/amancio-ortega/?sh=42746e59116¢c
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EBIT CONTRIBUTION BY CONCEPT - 2018
stradivarius ©YSh0 Utergiie
6% 2%/  o%

Massimo Dutti _

o

Pull&Bear _
7%

Zara ( Zara and
Zara Home)
71%

Cuuxka 0p.20- Punancucka ananusa Ha Inditex 6pernoure- [Ipunonec o 6pena

H3Bop: Segura, A. (2019), “Inditex financial Results”. https://fashionretail.blog/2019/10/14/inditex-2018-financial-
results-2/

ZARA n ZARA HOME ondakaar nypu 71% ox oneparnBHaTa 3apadotka Ha Inditex Bo oHOC Ha
ocTaHaTuTe OpPEHI0BU NPETCTaBEHHU BO NUTaTa Ha rpynanyjata Inditex Bo 2018 roguna. Inditex e
€/IeH 01 HajrOJIEMUTE CBETCKM MOJTHH TPrOBLIU, CO OCyM pa3nnuHu Openosu: ZARA, Pull&Bear,

Bershka, Mussimo Dutti, Stradivarius, ZARA HOME, Oysho u Uterq(ie. 12°

Bo Bpemencku niepuos o1 1 jarnyapu 2020 mo 31 despyapu 2021 roauna, Inditex ocraBpu Heto

nponax6a ox 20,4 MUIHjapay €Bpa , ¥ TOa BO BpeMe Kora JOMHUHUpa nasaemujata Covid-19, 121

120 Yurepuer uzsop: https://www.inditex.com/about-us/our-story
121 Inditex, (2020), “Annual results”, p. 5
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2020 2019 2018 217 2016
TURNOVER (€ MLLION)
Net Sales 20402 28286 26,145 25336 231
Online sales” 3% 14% 12% 0% NA
SALES BY BRAND (6 MLLIN)
Zara (Zara + Zara Home) @ 14128 19564 18021 17449 16,168
Pull&Bear 1425 1970 1862 1747 1566
Massimo Dutti 1197 1800 1802 1765 1630
Bershka 1172 2,384 2240 2227 2012
Stradivarius 1283 1750 1544 1480 1343
Oysho 52 604 585 510 509
Uterglle 75 115 101 97 83
SALES BY GEDGRAPHC AREA (% OF TOTAL)
Spain 146% 15.7% 162% 16.3% 16.9%
Europe (excluding Spain) 487% 460% 451% 449% 439%
Americas 135% 158% 155% 156% 15.3%
Asia and Rest of the World 232% 25% 232% 2% 239%
WL s 0% 0% 100% 100K
FINANCIAL STRUCTURE (€ MILLION)
Equity atiributable to the parent 14520 14813 14653 13497 12713
Net financial position 7.560 8060 6,706 6387 6,080
PROFIT AND CASHFLOW (€ MILLON)
EBITDA 4552 7598 5457 5277 5083
EBIT 1507 am 4357 4314 4021
Nt profit 1104 3647 3448 33n 361
Net profit attributable to the parent 1106 3639 3444 3.368 3157
Cash flow 3664 6,695 4378 44n 4,406
FINANCIAL AND MANAGEMENT RATIOS
ROE (Return on equity) 8% 26% 24% 26% 2%
ROCE (Retum on capital employed) 10% 32% 3% 3% %
COMMERCIAL PRESENCE
Number of markets 216 202 202 96 88
Number of stores 6829 7469 7480 1475 1292
Average store area (in m2) 07 681 662 634 605
Total retail area (in m2) 4826566 586,732 4,962,081 4739427 4,410,696
HEADOUARTERS EFFECT
Supplier Invoices Spain (€ million) 421 5140 5248 51 4629
Number of suppliers in Spain™ 6,384 7098 1220 1185 1240

Cauka 0p.21- ExoHOMCKM TI0OKa3aTenu, eBOIYIja BO M3MHUHATHTE TeT roanay — Inditex

H3Bop: Inditex, (202), “Inditex Group Annual Report”, p. 18
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Cuinka 0p.22- Hero nmpopax6a Ha rpynaimjata Inditex mmpym ceerot ox 2013- 2020 roauna, mo ¢popmar (MHITHOH

eBpa)

H3Bop: Statista Research Department, (2020), ““ Sales of the Inditex Group by format 2013-2020”.

ZARA wumarrie HajrojieMa HeTO mpojaxoa ox menara Inditex rpymanuja Bo CBETOT BO MEPHOOT
oxn 2013 no 2020 roawna, co moBeke on 14 mwmjapau eBpa. [lopagu kpu3ata co maHaeMujaTa
KoBua 19, cure cermentu Ha rpynanujata Inditex ja HamanMja cBojara mpojak0a MHUHaTata
roguHa. bpennosute Bershka, Stradivarius u Pull & Bear cnemar 3ax ZARA co cBoute HeTO-

IPOAaXOU BO HEHOT TOj TIeproT. 122

122 Statista Research Department, (2020), “Sales of the Inditex Group by format 2013-2020”.
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Toguna Omnnaju nponax6a Bo OMIHOHI
2017 2.5
2018 3.2
2019 4.0
2020 6.2

Ta6ena op.1- Onnaju mpoxgaxxda wa ZARA ox 2013-2020 roxuna

H3Bop: Shabir, S. and AlBishri, N., (20201), “Sustainable Retailing Performance of ZAAR during COVID-19

Pandemic”, Open Journal of Business and Management, Vol.9, No.3.

2017 2018 2019 2020

F SN

s

o

Camuka 6p.23 - Ounaju npogax6a Ha Inditex (ZARA) ox 2017-2020 roauua

H3eop: Shabir, S. and AlBishri, N., (20201), “Sustainable Retailing Performance of ZAAR during COVID-19

Pandemic”, Open Journal of Business and Management, Vol.9, No.3.
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TaGenaTa u cinMkara ro NOKaXyBaaT TPEHIOT Ha OHJIAJH MPOoAakOaTa Ha OpEeHI0T O/l rpyrainujaTa,
YyMja mTo mponaaxba Oerie MCKIyduTenHO BUCOKa BO 2020 rogawnHa BO cropeaba co APYrUTe
rogund. [IponabGata mpeky MuTepHeT e 3rosemen 3a aypu 74%, W cTaHyBa TpPEeH] IITO TO
3a0enekaa W JOpyruTe OM3HHCH BO BpPEME Ha TaHAEMH]ja, OJ MPUUYUHA IITO KIUEHTHUTE CE
npebpauja co masapeme npeky MuTpener.’” Mose na ce BHAM JeKa OHNAjH KyIyBameTo H
oBo3Moku Ha ZARA n5a ja ogpku BO KMBOT J0BepOaTa Ha CBOMTE KJIMEHTH W JIa ja 3a)KUBEE
MTOBTOPHO CBOjaTa Mpo(UTAOMHOCT BO TAKBO BPEME KaJIe IITO HAJrOJIEMHUOT JIeT O TPOJaBHUIUTE
Ha ZARA 0Gea 3aTBOpeHH NOpaau PECTPUKLUUTE ceKajae BO cBeTOT. Cemak, HaMalyBambeTo Ha
MPOU3BOJICTBOTO BO TPOJABHHUIIUTE COBPIICHO OCIie KOMIIE3UPAHO M YCIEIIHO CO OHJIAajH

KYILyBameTO.

123 Shabir, S. and AlBishri, N., (202;1), “Sustainable Retailing Performance of ZAAR during COVID-19 Pandemic”,

Open Journal of Business and Management, Vol.9, No.3.
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4.5 Konkypentnocra Ha openaor LOUIS VUITTON na na3apot

Kaxko enen ox Hajnpeno3HatauBuTe TyKcy3Hu Mapku Bo cBetoT, LOUIS VUITTON e
cuHOHUM 32 11eT. 124 Toj e enen oz HanpohuTaGUIHNUTE GPEHIOBH HA CBETCKO HUBO, CO NPODUTHH
Mapku mTo gocturHysaat 40%. 12° Bo epara Ha yer-cetot Bo 1950-tute M 1960-THTE TOAMHM

oaraxxaunute Ha LOUIS VUITTON Gea HopMa 3a MUK aKTEPKHA BO JBHKEmHE. 28

OBoj OpeHn, € eTMHCTBEHUOT OPEeHT KOj ACHEC CeyIITe 300pyBa Ha M3TyOCHUOT ja3uK Ha TYKCY3HU
natyBama. Topoure u Kypepure Ha LV cO MOKHOTO JIOrO Ha HUB, IOTCETyBaaT Ha CIUKU O]
127
BaroHu oJ1 npaa kinaca, 1 BUII canonu ucnonHeT co KokTenu u nypu. ~-' Yanture Ha OpeHIOT
ce 0E3BPEMEHCKM M HEMa MOHOIpaM IITO € IOJECHO Jia ce Mperno3Hae o] MoHorpamotr Ha LV.
Cekoe mapue e u3pabOTEHO CO MHOTY MPENHM3HOCT M CTpacT. YaHTHTE HE caMoO INTO ce
BOJIOOTIOPHH, TYKY C€ M OTHOOTIIOPHH, IITO 3HAYM aKO KyIHTE JICHEC YaHTa O] OBOj OpeHx ke
MOJKE J1a ja KOpHCTUTe OapeM yIluTe ABacceTMHa roJuHH mojonHa. OBa € eHa O NPUYUHUTE

301ITO YyaHTUTe Ha LV uunat TOJIKY CKallo. 128

3rojieMeHaTa MOMyJapHOCT Ha OpeHI0T camo r'u 3rojiemu ¢ancupukarure. Cunor Ha Vuitton,
JIONIOJ /10 U/ieja 3a IO3HATUTE [IBETHU MOTHBU U MHULIUjallu, UCTIPEIIETeHH, noTnuc Ha LV co koj
Beke 3ano3HaeHu. Jlenec, 99% on cTokuTe Ha OPEeHIOT BO CBETOT C€ JIaXKHU, 11a 0] TyKa ja HOCH
TUTYyJaTa 3a HajdancupukyBaH OpeH], IITO NOKaKyBa KOJIKY CAMUOT OpEH/T U HErOBOTO JIOTO Ce
BHUCOKO 11eHeTH. [IpoceyHnoT noTponryBad Ha 0BOj OpeH/l € MPUIaJHUK Ha BUCOKaTa €EKOHOMCKa

n coquanHa Kiaca, 1 € I[06ap IMo3HaBav CO U3pa3€Ha CBECT 3a MoJaTa.

LOUIS VUITTON, kako OpeHa Ha CBOMTE MOTPOIIYBAYH UM HYAHM MPOU3BOJ[ CO M3BOHPEICH
KBAJIUTET, BHUMaHUE Ha JIETAIUTE, U CETO TOA € 3aUMHETO U CO MPUKa3Ha 32 HETOBOTO CO3/aBambe,
IITO 3HAUM JieKa € OpeH/] CO BPBEH U HECTIOPEH KBAIUTET BO OUMTE HA TOTPOIITYBAUUTE, @ HA CBOUTE

JIOjaTHU KJIMEHTH KOW IO IMpEero3HaBaaT TOj KBAIMTET NMpenu3BHUKyBaaT cTaB Ha “win LOUIS

124 Internet source: https://www.discoverwalks.com/blog/fascinating-facts-about-louis-vuitton/
125 Internet source: https://www.companieshistory.com/louis-vuitton/
126 Yotka, S., (2019), “A brief history of Louis Vuitton’s famous monogram”, Vogue Magazine.

127 Internet source: https://www.grailed.com/drycleanonly/louis-vuitton-monogram-history
128 Internet source: https://finandmo.com/blogs/news/10-incredible-facts-on-louis-vuitton-handbags-you-should-
know-of
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VUITTON, wnu Humro apyro”, OMACjKH CETO OBa OCTAHATUTE CIMYHH MPOU3BOJU TH INPABH
Oe3HauajHu BO criopenda co oBoj Open. 3aroa, 3a JOOpHUTE MO3HABAYM M JbYOUTEIH HA OBOj OpEH]T
CO CBOja J0JTa BpeIHA UCTOPHUja U MIPHKa3Ha 3a]] cebe, € Bo pex aa notpomu aypu 5.000 eBpa 3a
yanta. Cnopen Kapferer u Bastien (2009), IHK-ta Ha nykcy3oT e xenbara ja ce npumnara Ha

cymepuopHara kiaca. 129

[Momery 2002 u 2004 romuna, LV mnpujaBu mpomaxkba Ha peuncu 2.5 MHUIUjapad €Bpa,
3roneMyBajku ro Hej3MHMOT HeTo mpuxox 3a 80%. ¥ Cnopen majnoBuTe momatoru Ha
BrandZ/Kantar npBoTo MecTo Kako HajBpeeH aykcy3eH opens 3a 2021 roauna ro 3azema LOUIS
VUITTON (cnuka 6p.24 ).Co npouenka oz 75,7 Muiujapan 10japu- MaTHYHAaTa KOMIIaHH]a Ha

LOUIS VUITTON e Ha BpBOT, MaKO HAjTOJEMHOT MPHUIOHEC HA NMPHUXOIUTE BO Tpyrammjara
LVMH ro uma LV. 3!

The World's Most Valuable
Luxury Brands

Most valuable luxury brands worldwide
by brand value in 2021 (in billion U.S. dollars)

LOUIS VUITTON( ) 75.7
CHANEL() 47.0
S5t () 464
Gucci() 338
ROfEX L+ 8.1

Carteer Q) 7.3
ChristianDior (1) 5.4

SAINT LAURENT () 52

PARIS

PRADA () 4.0

BURBERRY 5 3.9

Cauka 0p.24 - Hajepennu nykcy3uu oOpenaosu 3a 2021 roauHa

H3Bop: https://www.statista.com/chart/8798/most-valuable-luxury-brands-by-brand-value/

129 Kapferer, J.N. and Bastien, V., (2009),” The specificity of luxury management: Turning marketing upside
down”, Journal of Brand Management, p. 314

130 Stegemann, N., (2006), “Unique Brand Extension Challenges for Luxury Brand’s”, Journal of Business &
Economics Research, p.60

131 Internet source: https://www.statista.com/chart/8798/most-valuable-luxury-brands-by-brand-value
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4.6. CTpaTeruu Ha nma3apHa cermenrtamnuja Ha 6penaor LOUIS VUITTON

CerMeHTanujara Ha 1a3apoT [IpeTCTaByBa CTpaTerucka onpeenda co koja Tpeda ia ce
ocCTBapar LeiuTe Ha paboTemeTo. OCHOBHO 3a CeKOja CTpaTeryja Ha CerMeHTalja € J1a ce IoHece
OJUTyKa KOJIKY MapKETHHT CETMEHTH Ke Ce OIlpenenar W KOJKY OJ HHUB Ke ce 3a/I0BoJjar.
CermeHTanmjara € 3Ha4ajHA 3a aHAIM3ATa HA KyIyBa4yUTe OUJICjKH MTO3HABAKHETO HA KYITyBAaYHUTe
OBO3MOJKYBa ycHemHo padoreme. CerMEeHTHpameTO Ha Ia3apoT Ce MpaBH KaKo pe3yJiTaT Ha
3aKJIy4OKOT JIeKa CUTE MOTEHIMjaJHU MMOTPOLIYBAaYMd Ha MPOU3BOJOT HE C€ MCTH, U JEeKa HEKOU
OIIITH KapaKTEPUCTUKU Ha MPOU3BOJOT MOXKEOM HEMa Ja I'M MHTEpecCHpaaT CHTE KyIyBauH

nojeaHaKBo. 2

|. Unentudpuxysame Ha
noTpeduTe HA KYIyBAYNTE
2. PazsuBame Ha npodmun Ha
LEICH CErMeHT

5. Unentndukypame Ha
MPEHOCTHTE HA CEKO]
CErMEHT

6. Pa3Bo) Ha KOHUENIH]a 3a
MO3HIMOHHPALE

7. Pa3Boj na MapkeTHHr
MHKC 3a CCKO] CErMCHT 34
u3Opanara no3zuumja

3. PasBuBame NpHBICHHOCT
3a CEKO] CCrMEHT
4.M300p Ha uenen cerMenT

Camnka 6p.25 - [locranku mpy cerMeHTHpamke Ha Ma3apoT

UzBop: CramenkoBckH, A. u JakoBekd, b., (2013), “TIpoMonnja u oHECYBamkbe HA IOTPOITYBAYH , CTP.86

132 CtameHKoBCKM, A. 1 Jakosckm, b., (2013), “NMpomouyja 1 ogHecyBarbe Ha MoTpoLyBaun”, cTp.87-88
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OBa ce npaBu co 11el1, peTHprjaTujaTa Ja ce Haco4aT Ha MOMAJIU IPYIHU MOTPOIIYBAaYl KOU UMaaT

[OroJIeMa BEPOjaTHOCT Jja o KyIaT Toa IITO UM CE HyH.

bpenmor LOUIS VUITTON, co3manen Bo 1854 roawHa, € ACH O] HAjBPEIAHHUTE JIYKCY3HH
OpeHZ0BH BO CBETOT, W ¢ monenba Ha LVMH, ¢paniycka myiaTHHAIMOHAIHA KOPIIOpaInja
CHeIHjaIn30paHa 3a JTYyKCY3HH CTOKH. J[oM € W Ha MHOTry ApPYTH MO3HATH JTYKCY3HU MOJHHU

opennosu, kako mro ce Celine, Charles, Givenchy, Fendi, Kenzo, Dior u apyru.

Jlerec, OpeHIOT Ma MHOTY J1a TIOHYIH, OJ1 JIYKCY3HU KOBYE3H, KOJKHU MPOU3BO/IH, YCBIIH, HAKUT,
JOJIATOIM T1a U oumiia 3a coHie. CBojaTa majieta Ha MPOW3BOAM ja MPOJIaBa MPEKy CaMOCTOJHU
OyTHUIM, BUCOKOKBAJTUTETHU CTOKOBHU KYKH, UJIM MIPEKy €-TProBHja, MpeKy cBojaTra BeO cTpaHa.
Bpenpaot ycnemno e npucyten Bo Hag 60 npxkasu, u Opou Haa 500 nmpogaBHuULM HU3 cBeTOT. Kako
eneH on Hajnpeno3HarauBute O6penaosu, LOUIS VUITTON npercraByBa BHUMaTeTHO H30paHa
cTparterrja 3a aemorpadcka W Icuxorpadcka aHamu3a Ha MOTPOUIYBAaYMTE, MOPaad IITO
MIPOOU3BOAMUTE CE€ TMOUM 32 CYNEPUOPHOCT. BpPEeHIOT, akIEeHTOT ro MMa CTaBEHO Ha BPBHUOT
KBQJIUTET Ha PayHO M3PAOOTEHUTE MPOU3BOAU, COQUCTUIIMPAHUOT IU3ajH U TPaJUIMOHATHATA
n3paboTKa, KOU 3a€THO YMHAT U3BOHpeeHU pou3Boau. [Ipu nzpabortkara Ha npousBoaute, LV
He ynoTpe0yBa MAaIIMHH 3a 3roJIeMyBame Ha NMPOW3BOJICTCBEHHOT KAaIllallUTET, TYKy aHTaxupa
BHUCOKO CIEIUjaTM3UPaHd U UCKYCHH PabOTHHIM 3a payHa u3paboTka. 3aToa U MPOU3BOJIUTE Ce
TOJIKY OPUTMHAIHU M YHUKATHU. [loroneMuoT aen oa mpou3BOAMTE ce co KadeH marepujan

Damier u Monogram Canvas kou ce KOPUCTEHH YIITe eI SN [Ba BEKa.

Bo mocnenHuTe roAMHU, aHTaXXHaHW ce MJaJW TaJCHTUPAHU OU3ajHEpPH, 3a Jla JIU3ajHUpaaT
TIPOO3BO/IM KOH K€ ja MpUBIeKyBaaT M MJIajaTa Momynanuja Ha Kynysadu.® Jlykcysuure mapku
MOBEKE HE MOKE Ja Tro HErupaat BJ'II/IjaHI/IeTO Ha NOMJIAAWUTE MOTpOUIyBadYu ACHEC. Tue mmaar
rojieM IpPHJIOHEC 3a pacTOT Ha Ia3apoT JEHEC, a 3a Ja MOXKe JAa NMpOo(UTHPAAT, JYKCy3HUTE
OpeHIOBH ce MpWiarogyBaaT Ha NpedepeHuTe M Ha Momilajara Momyjamnuja BO OJHOC Ha
MOHY/1aTa Ha MPOOM3BOJIH, CTpaTerujaTa 3a KOMyHHUIIMPakhe KaKo U KaHAJIUTE 3a AUCTpUOyIHja.
bunejku HMBHOTO BiIMjaHHE IOCTOJaHO pacTe, THE Ke OuxaT MpUMapeH MOTOp 3a pacT Ha

JIYKCY3HHOT Ias3ap U BO HApCAHUTE I'OJUHH, a CC MPEABHUAYBA U ACKA IMMOMJIAIUTE I'CHEPALIU A Ke

133 Internet source: https://avada.io/resources/louis-vuitton-advertising.html
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npercTraByBaaT NpuOmmkHO 55% on aykcy3HHOT nasap Bo 2025 u ke npunonecar co 130% 3a

pacToT Ha nasapor. 34

Bbpennior e MHOTr'Y jaceH BO IOJIMTHKATa Ha IUCTPUOYIMjaTa, U ce OJJBUBA CaMO BO O(UIMjaIHUTE
IIPOAABHUILM, IITO 3HAYM JIeKa KaHAJIUTE 3a TUCTPUOYILMja ce orpaHndeHu. Moxe Ja ce 3a0eiku
JIeKa arcoJlyTHO CUTE IpoAaBHMLIM Ha LV ce Haofaar Ha BpBHU JIOKallMU, KOU IPUBJIEKyBaatr
BHuManue. L1ITo ce ogHecyBa 10 1ieHaTa Ha IPOU3BOIUTE, IPUMEHYBA MOJIUTHKA HA HHTETPUTETHA
LIEHKUTE HU3 CBOjaTa JUCTPUOYTUBHA Mpeska. 3aT0a, HUTY €/IeH ITPOU3BO/1 HE jJa HaMalyBa CBojaTa
LIeHa, HUTY OpraHu3Upa MOMYCTH U CIUYHO, IITO 3HAYU JIeKa CaMO MIPUIIAJHULIUTE HA TIOBUCOKUTE
KJIaCU MO’KaT Jla CH JI0O3BoJar apTukiu of Toj Opena. Ctparerujata Ha LOUIS VUITTON 3a

IIEHUTE ¢ Oa3upaHa Ha BPEIHOCT.

JIyKCy30T € CIIO’KeH U MOBEKECIIOeH OUM KOj Bapupa O] TPaAULMOHAIHUTE JePUHUILIMN KOU Ce
OJIHECYBaaT Ha “Heropara II0BP3aHOCT CO 33JJ0BOJICTBOTO U 3310BOJIyBal-€TO HA NHIUBUAYATHUTE
YyBCTBa MPEKY MPEAMETH WIH UKCYCTBA, IITO CE IMOBEKE CHOOM3aM OTKOJIKY OOWYHH’, 10 HOBH
neUHUIINN KOU Ce OJHEeCyBaaT Ha “HEroBara Bpecka CO OIIITECTBOTO M HUBOTO Ha KyJITypa U
uMBHIM3anMjaTa Ha Te tylre”. 13 Jlykcy3HuTe MapKu ce ¥ 4ecTONnaTd OOBMHYBAHM J€Ka TPOLIAT
“pecypcd 3a 3aJ0BONYBamk€ Ha HEKOINKyMHHAa cpeknn’.'® Bucokure LeHHM 0co0eHO ja
HCTaKHyBaaT HEEJHAKBOCTa BO omiTecTBOTO. KymyBamero “nykcy3” aemyBa Kako 3HaK 3a

npectk 3’

, @ TOKMY Toa € u cnenujaiaHocta Ha LV. Ilonutukara Ha OpeHIOT 3a ITU3ajHOT Ha
IIPOU3BOJIOT € TEpPCOHANIM3Mpame Ha CTOKM M0 MEpKa, IITO OBO3MOXKYBa 3a/J0BOJIyBam€ Ha
OTpeOUTE U KeJI0UTe U HAa OHUE KOU CE HajIIpeOupiIMBH KIUEHTH. PauHO U3pabOTEeHHOT BpBEH
KBAJIUTET TO MTPaBH OPEHTOT TOJIKY YHHKATEH M JJOBEPJIUB KOTa CTaHyBa 300D 32 BUCKOK KBAJIUTET

1 YHUKATHOCT Ha I1a3apoT.

134 D’ Aprizio, C., Levato, F., Prete, F.,Fabro, E & Ifier, ].M. (2019), “The future of luxury: A look into tomorrow to
understand today”. Source: https://www.bain.com/insights/luxury-goods-worldwide-market-study-fall-winter-2018/
185 Okonkwo, U., (2010), “Luxury online: Styles, systems, strategies”, p. 120-200

13 Kapferer, J.N., (2010), “All the glitters is not green: The challenge of sustainable luxury”, European Business
Review 2, p.40-45

187 Griskevicius, V., Tybur, .M., Van de Bergh, B., (2010), “Going green to be seen. Status, reputation and
conspicuous conservation”, Journal of Personality and Social Psychology, p.392

70


https://www.bain.com/insights/luxury-goods-worldwide-market-study-fall-winter-2018/

HERMES
DIOR
LOUIS VUITTON

ROLEX

TIFFANY & CO.
PRADA
VERSACE

ARMANI

BALENCIAGA

BURBERRY

OMEGA
0

Camuka 6p.26- Onmnaju nomynapaocT Ha Opernot LV Bo nepuonor ox 2020-2021

H3eop:https://www.prnewswire.com/news-releases/new-study-by-luxe-digital-finds-gucci-remains-1-most-popular-
luxury-brand-online-in-2021-301268932.html

Cropen enHa CTy/dja 3aCHOBaHa Ha 00eMOT Ha mpebapyBame npeky Google HHHU3 HelTHoT cBeT
BO nepuon oA 2020-2021 roguHa, MOXe /1a ce BUJIU O CITUKa Op. Ha KO€ MECTO ce Haora OpeH/10T

IO MOMYJIAPHOCT HAa CBETCKO HUBO U CO JaKW KOHKYPEHTH JI0 cede.

Exciy3uBHOCTa Ha pekjIaMHaTa CTpaTerdja € yiTe eJeH oJl (pakTopuTe KOW ro mpaBaT OpEeHIOT
ycrnemeH. Kora morpomryBaunTe ja cakaar mopakara Jaeka cepujaTa Ha OJAPEJCH MPOU3BOJI €
orpaHudeHa, Op3aaT Ja ro KymaT Jojieka € JocTamneH. Toa € ¢eHOMEeH KOoj TH Tepa JIyfeTo na
nejcTByBaaT Op30 OJ] CTpaB Ja He mpomymTar jo0pa monyna. Co NMpaBUIIHO KOPHUCTEHEC Ha
MICUXOJIOTHjaTa Ha IOTPOIITyBauuTe, OpeHAO0T N0OMBa BO cBoja rmossa. [lokpaj Toa, enHa o TajHUTE
CTpaTermu Ha OpEeHJOT 3a yclexX Ha Mma3apoT € IITO YHIOTpeOyBa HajaoOpu TaJeHTH 3a
MIPOMOBHUpAKE Ha MPOU3BOAUTE. Toa € o1 rojieMa BaXKHOCT 3a yCIeElTHa Mpoaakda, Ouaejku u

HAjCOBPIIIEHNOT MPOM3BOJI aKO HE € COBPIIEHO W TIIaMypO3HO MPOMOBHPAH HeMa Ja JOCTHTHE
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ycnemHocT. 3aroa U LV rmamypo3HuTe mapuvmba T IPOMOBHpa MPEKy IIaMypo3HH MO3HATH

AMYHOCTH U Mozeny, kako Jennifer Lopez, Angelina Jolie u muory npyru. 138

EnuncTBeHHMTE hopMM Ha maszapHa cTpaterdja mro LV Moske J1a ru Komupa oJ1 CBOUTE PHBAIU a
Ja HEe CH HAITeTH CO TO0a, CE pEKIaMHUPAmeTO M Apyrure (GOopMH Ha Ia3apHa CBECT.
JuctpuOyTuBHATA MpeXka Koja € BO COICTBEHOCT Ha KOMIIaHUjaTa OBO3MOXKYBa €(EKTHBO Ja
yIpaByBa cO [ICHUTE U J]a TH CIIPEUr CUBHUTE Ma3apy KOU OU Ce MojaBUIIe JOKOJIKY UMa pa3inKa BO
IIEHUTE OJ1 €IHO MPOJAKHO MECTO, Ha Jpyro. McTo Taka, CO arncoilyTHa U IIeJIOCHA KOHTPOJIa Ha
MPOLIECOT Ha IMPOM3BOJCTBO M JUCTPUOyIMja, NoOaByBauWTe HeMaaT HUKAKBO BJIMjaHHE BpP3
KBJIMTETOT M IIEHAaTa Ha TMpou3BojauTe. lleHara Ha MPOW3BOAOT € HAa BHUCOKA MapruHa O]l
MIPOM3BOJICTBEHATA IIeHa. LV nMa BHCOKa MOK Jla TO JMKTHPA KBAJTUTETOT HA IMPOU3BOJUTE IITO
ro 1o0uBa 0/ cBOUTE JA00aByBauu, Ila Taka MOXKE CHJIHO Ja BiIMjae Ja ja 1o0ue HajaodpaTa Koxa
on Cesepna EBporma, co MOXKHOCT /a ro 3aMeHH J100aByBa4OT CO OHOj IITO MMa MoAoOpa u

MOKBAJIMTCTHA CYPOBHUHA, U ITIOPAAXN TOA THC HCMAAT IPETroBapavKa MOK CO OBOj 6peHI[. 139

Hchy3OT 00HYHO ce IMOBpP3yBa CO PETKOCT U HOTpe6HI/I CC€ BHCOKH LICHH 34 J1a 6I/II[aT er,I[I/I6I/IJ'IHI/I
BO OAHOC Ha IIOBHCOK KBEL]'H/ITCT.MO BCYIHHOCT, PETKOCTA € KIIYUOT 3a PAaCTOT Ha JIYKCY3O0T. 141
Konnenror Ha JIYKCY3 BO KOHTCKCT Ha CTaTyCCH cuMO0JI UMa I[Ha60Ka ICHUXOJIOIIKAa BPpCAHOCT 3a

noTpontysador. 42

On daxToT neka 3a IENUOT CBET MMa CTEKHATO MMMII Ha CTAaTUCeH CHMOOJ, € €IeH O]
Haj(dancupukyBaHuTe OpeHIOBH BO CBETOT Ha mojaTta. Ho, kommanujata ro caka cepruo3Ho
bancupuKyBameTo W aHTaXHpa TUM Ha AJBOKATH M CHEIMjajHH WUCTPAXHU areHTH, aKTHBHO
TOHEJKM T'M NPEKPIIUTEIUTE MPEeKy CYJO0BH BO CBETOT M pPACHpeieNyBa OKOIY IOJIOBHHA O
HEj3MHHOT 3a 60p6aTa MPOTHB MUPATCTBO Ha Hej3HUHUTE apTHKIN. 143 OBoj Gpens, e cermeHTHpaH
KOH €KOHOMCKH MOKHUTE ITOTPOIITYBAa4YH Ha MMa3apoT Kou 0e3 mpobaeM MOKaT J1a CH TH JJO3BOJIaT

MIPOU3BOIUTE.

138 Internet source: https://avada.io/resources/louis-vuitton-advertising.html

139 Internet source: https://business-essay.com/louis-vuitton-managing-corporate-and-business-strategy/

140 Kapferer, J.N. and Laurent, G., (2016), “Where do consumers think luxury begins? A study of perceived
minimum price for 21 luxury goods in 7 countries”, p. 332-340

141 Kapferer, J.N. (2012), “Abundant rarity: the key to luxury growth”, p.453-462

142 Fionda, A.M. and Moore, C.M., (2009), “The anatomy of the luxury fashion brand”, Journal of Brand
Management, p.347-363

143 Wikipedia, (2021),“Louis Vuitton”, source: https://en.wikipedia.org/wiki/Louis_\uitton
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4.7. UcTpa:kyBame HAa KOHKYPEHTHOCTA HA 3aeJHHYKHU Na3apeH CerMeHT Ha OpeH10BUTe

LOUIS VUITTON u ZARA

Criopen eTHO UCTpaXXKyBambe HarmpaBeHo Ha KuHecKnoT ma3ap 3a CBECHOCTA 32 OpEeHI0T
ZARA , uma 3a 1en aa Jaa Jane CliMKa KOJIKY € OpeHJ0T MPHU3HACH OJ1 CTpaHa Ha KUHECKHUTE
notpoiryBaun. Clukara nofojay T WIyCcTpUpa pe3yTaTuTe o1 UCTpakyBameTo. Ckanara Koja mTo

Ce KOpHCTelia PH OJIrOBOpP OMJIa Clie/IHA!

1. He cyMm BOOIIITO cBECEH
2. MaJKy CyM CBECEH

3. JOHEKaJe CBECEH YMEPEHO CBECEH
4

MCKITy4UTENHO cBecen *

Zara brand awareness

How well Zara is recognized in the... R EEY
—
How well aware are you about Zara —

3 35 2 25 '3 35 4 A5 B

Cauxa 6p.27 - CeecHocT 3a Opengor ZARA

H3eop: Lemmi, D., (2015), “Correlation between brand identity and brand image”, Study of ZARA in China, p. 25

144 1 emmi, D., (2015), “Correlation between brand identity and brand image”, Study of ZARA in Chinese, p.25
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Bp3 ocHOBa Ha T0OMEHHUTE HAO U O] UCTPAKYBambeTO Ha KHHECKHOT ma3ap, ce BOCIIOCTaBHIIO JIeKa
cBecHocTa 3a Opernor ZARA e oneHera kako 3,5, IITO 3HA4YM Jieka OPEHIOT € MPEero3HaBaH BO
Kuna. HajBucoka cramka Ha CBECHOCT MMa OJ CTpaHa Ha MIIaquTe moTpomryBadu oj 18-25

rojuIIHa Bo3pact. 4

Bo cienHoTo HeTpakyBame CIPEBEACHO UCTO Taka Ha KMHECKHOT Ia3ap, OKOJIY 3HAUCHETO Ha
opernor ZARA npeky npuaoOuBKUTe U aTpuOyTuTe Ha Opennor. MimycTpanujara e nmpukaxana

Ha ciukaTa monoiy. Ckasara 3a OleHYBambe € 10 CICTHHOT PEIOCIIE/:

JIOIIO
tep
n06po

MHOTY J100po
6

o r W oE

OJJJIMYHO 14

Zara attributes and benefits
i § 1.5 2 25 3 3.5 4 4.5 5

Fashionable clothes

Runway trends adapted to everyday life
Varied assortment

Trendy colors

Exclusiveness

Differentiation and individualism
customer service

Reputation

Quality

Price

Quality and price perfectly match

Canka 6p.28 - AtpuOyTtu n npunodusku ox 6pennor ZARA

H3Bop: Lemmi, D., (2015), “Correlation between brand identity and brand image”, Study of ZARA in Chinese, p.26

145 Lemmi, D., (2015), “Correlation between brand identity and brand image”, Study of ZARA in Chinese, p.26
146 | emmi, D., (2015), “Correlation between brand identity and brand image”, Study of ZARA in Chinese, p.26
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Opn noOuenute pe3ynratu ce rieaa nexka ZARA ce nmepuenupa kako MHOTY 100pa BO OJHOC Ha
aTpuOyTHTE W NPUAOOMBCKHTE CO MOJEpHATa JIMHUja HAa 00JeKa, TPEHIOBU IPHUJIAroJeHH Ha
CCKOjI[HCBHI/IOT JKMBOT, PAaSHOBUAHUOT aCOPTHMAaH W TPCHAOBCKU 6OI/I, CKCKIIY3UBHOCT,
nudepeHnyjanyja, THAMBUIyallu3aM U yclyra Ha KJIMEeHTU. BbpeHaoT mocebHO ce riena Kako

OJUTMYEH Kaj MoMILIajara nomyiamnuja oa 18-25 roauiina Bo3pacr.

10 15 20 25 3.0 35 40 45 5.0

| feel good in Zara Clothes
Zara clothes gives me status
| identify myself with the brand Zara and its...
| feel Zara understands my needs
| enjoy the store atmosphere
| enjoy the in store shopping experience
| enjoy Zara’s online shop

| feel loyal to Zara

Word of the mouth influences me

Cauka 6p.29 - Emoruu u nojanHoct koH 0Tpenor ZARA

H3Bop: Lemmi, D., (2015), “Correlation between brand identity and brand image”, Study of ZARA in Chinese, p.27

OBa HUCTpAXKYBakbC Ha CJIMKa 6p29 HMa 3a OeJI Ja I'"M MNpoydru MHUCIICHATAa W OLUCHUTC Ha

MOTPOIIYBAaYHTE KOH JIOjaJIHOCTa Ha OpeHoT. CKajnara 3a oleHa € ClIeHa:

MHOT'Y HEBEpPOjaTHO
MaJKy HeBEpOjaTHO
MaJIKy BepOjaTHO

BEpOjaTHO

a & w0 N e

MHOTY BEpOjaTHO
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HcTpaxxkyBameTo MOKaXajao MPUCYCTBO HAa MO3UTHBHH KYBCTBAa OJI HOCEHETO Ha o0JieKaTa Of
opennor ZARA, 1 € 0O1IeHeTO O COJHIHA OleHa 4.

bpeHoT 0BO3MOKyBa 4yBCTBO HA CTAaTyC M OBO3MOKYyBa IIOTPOLIYBAa4YMTE [a CE YyBCTBYBAaaT
n06po. Ho, Bo nmenot kaje mro OpeHa0T ru pa3doupa KUHECKUTE MOTPEOH Ha Mma3apoT € OIEHETO

KaKo “MaJIKy BepojaTHO”. Moske a ce 3aK/IydH jeka jJojanHocta Ha ZARA nenysa nososso. 247

Crnukara 0p.30 ce omHecyBa Ha CyMUpPaHHM OJITOBOPH OJI AaHKETHM Ipallama Ha Ky[yBaud HU3
LEMHOT cBeT, kou mto Hekoram kynwie o opernor LOUIS VUITTON u HuBHHOT 0QroBOp Ha

AHKETHOTO Mpallame LITO € TOa IITO T'M Tepa NOBTOPHO Ja Kymnat oJ opeHaot LV.

Incomplete pr?duct range Long waiting time for

r out of stock shopping process
Aggressive service 5% 3% Sh?galsag::g 2°t
which makes me feel o
being disturbed 3%
10%

Others

Poor shoppin 0
envuronmnt9 \ ' 7 Yo

12%

Product's practical Bad serv ing
use v'alue lfS low,poor / attitude
value of mone
y 39%

21%

Camnxka 6p.30 - IlIto M ce ponara HajMHOTY a IITO HE HA MOTPOIIYBAYNUTE NP KyIyBameTo ox opeHnor LV

H3eop: https://customerthink.com/what_drives_customers_buy_louis_vuitton/

147 Lemmi, D., (2015), “Correlation between brand identity and brand image”, Study of ZARA in Chinese, p.27
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39% onx aHKeTHpaHHWTE MOTPOIIYBAYH, IITO € M HAJrOJIEM IMPOIEHT €IHOTJIACHO CE COTJIACHIIC
OKOJIy JIollaTa yciyra BO mpojaBHunmte Ha LV, 12% wu3jaBune nexa uma Jjioma cpeauHa 3a
nazapeme, 10% wuzjaBuie nexa Owiie BOZHEMUPEHH OJI arpecHuBHATa yciyra, 5% - HelelnoceH

acopTHMaH Ha IPOM3BOJAU MM HEMAJIO Ha 3aimxa, 3%- JeKa pacropenoT BO NPOJABHUIIATA HE €

pasymen, 3% Jexa NpaKTHYHATA YIOTpeOa Ha IPOU3BOAHTE € HHCKa. ~48

86
84
82
8.0 : *Time
78
76

74

,S51 S2 S3 5S4 S5 S6 S7 S8 59 510 S11 512513 $14 S15516 S17 S18 519520 S21 522 S23524 S25 526 527

Cauxa 6p.31 - Kpusa Ha emonuu — MckycTBO co OpeHnot LV Ha kineHTH 011 KOHTHHEeHTaHA KiHa

Hseop: https://customerthink.com/what_drives_customers_buy_louis_vuitton/

Kako mrto Moxe 1a ce BHIHM, UCIUTAHUIMNTE CMeTaa JeKa JIOKalWjaTa W HaJABOPENIHOCTa Ha
npojasuunata (S1 u S2), onkpyKyBameTo 3a KymyBame (S6), mpousBoaor (S11), miakameTo u
obOBuBKara 3a momapouu (S21 u S22) ce Haj3HAUajHUTE M BPBHMU 33J0BOJICTBA KOM THU
nouyBcTByBasie. Ho, on nmpyra crpara, BO HETaTHBEH KOHTEKCT, COOMpPameTo MH(opMaIiu 3a

xmentute (S25), yemyrara u cpoxaute atpubyth (S15 u S19) ce penatnusHo cmabu. 14°

148 Sampson, L., (2009), “What really drives customers to buy from Louis Vuitton again?”, source:
https://customerthink.com/what_drives_customers_buy_louis_vuitton/
149 Internet source: https://customerthink.com/what_drives_customers_buy_louis_vuitton/
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OBue mokazaTeny 3a JBara OpeHaa, M TOa Ha HCTO Ia3apHO IMOJpadje, MOKaXyBaaT Kako ce
npudaTeHy, MepuenupaHyd oJf MOTPOLIYBAUYUTE W KAaKO THE CE€ 3aJ0BOJIHU O] OpPEHIOBUTE.
CorneryBame neka nako Louis Vuitton e moum 3a Jykcy3 cerak He TY 3aJI0BOJIyBa HITH TPEMHOTY
MaJIKy TH 3a/I0BOJyBa aTpUOYTHTE KOM MOTPOIIyBAUYMTE OYEKYBaaT JeKa Ke T'M JoOHjar mpu
KyITyBameTO, HO CEMaK TOa IITO I'o JOOMBAaT € CaMO YyBCTBO 3a JIYKCY3 U BPEIHOCT J0/EKa '
HoOcaT npaunmara Ha cebe. Jlomeka mak, ZARA e 1o conujHa BO OJIHOC Ha 3aJI0BOJIyBalkbE HA
OpojoT Ha aTpuOyTH W WHAWKATOpH. UyBCTBOTO HAa JIyCKy3 LITO T'O MPEIU3BUKYyBa HE €

EKCIUTO3UBHO KOJIKY Ha Openot Louis Vuitton, Ho cenak couIHO.

Bp3 ocnoBa Ha monatorure ox ucrpaxyBamero Ha X-VOC na LOUIS VUITTON, rmaBHaTta
MPUYMHA 30IITO KIMEHTHTE IOBTOPHO KymyBaar Bo LV He e ycnyrara. KymyBaar on nmpuumnna 3a
Jla TO OCeTaT TOa MHTEH3MBHO M E€KCIY3MBHO YYyBCTBO IITO I'O YyBCTBYBAaT O/l HOCEHETO HIIH
noceyBameTo MporsBoau Ha OpennotT. Cenak, gakt e neka LOUIS VUITTON 3Byun no3Haro u
3a HEKOj KOj HeMa BOOIIIITO MHTEpEC 3a MOJHATa MHIycTpHja. 3a pasniuka ox LV, koj coznasa
0€3BpEeMEHCKH NMPauynHba KOU TPAaT U CO JCIEHUH IITO € J0Ka3 32 BPBEH KBAIUTET U HOPMAITHO,
Bucoka 1eHa, ZARA ce ¢okycupa Ha MOMEHTaJTHaTa MOJa U MOMEHTAJIHOTO 33J0BOJTyBabe Ha
MOTPEHUTE Ha MOTPOIIYBaYUTE 3a HEKOJIKy ce3oHu. ZARA Op30 oarosapa Ha moTpeOuTe Ha

KIIMCHTUTC, HYIU PA3yMHHU LICHU HO HE € BPBCH KBAJIUTCT HA JOJITOPOYCH POK.
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5. MOJEJ “IIET CHJIN”

MopgenoT “ner cuid” € ajarka 3a cTpaTelllka aHaju3a Ha €Ha aKTUBHOCT, T'paHKa,
CeKTOp WM MHAycTpHja. CTpyKTypaTa ¥ pa3BOjOT Ha OM3HHMCOT MMaaT JHUPEKTHO BIIMjaHUEC BP3
KOHKYPEHIIMjaTa, a CO TOa M MHIUPEKTHO Ha CTpaTerujara IITo KOMITaHWjaTa ja mpuMeHyBa. OBoj

Mozien e passuen oa Michael Porter, mpodecop ma Harvard University. 1>

Ananuzata “mer cuim’ mnpennoxkeHa on Porter, nyau ceomdareH moriieq Ha KOHKYpEHTCKaTa
JUHAMHMKA Ha WHAYyCTpUjaTa W ToMara Ja ce WIACHTH(HUKYyBa pacrpenendara Ha TPO(UTOT.
Monenor € KOPUCEH M 3a TIOHATAaMOIIHO pa30upame Ha BIHjaHUETO HAa MAaKpPOCKOHOMCKATa
CpeauHa Bp3 CTPATErMUTE U MHTEPAKIIMUTE HAa KOMIAHUUTE, CO UCTAKHYBamhE Ha JBUTATENOS Ha
cekoja ox1 cunute. ! [Terte cumu Ha POrter ce MoTos 3a aHaIM3a Ha KOHKYPEHIIU]aTa Ha GM3HUCOT.
[Ipousnerysa o7 eKOHOMHjaTa Ha HA MHAYCTPUCKATa OpraHu3aliyja 3a Ja U3Blede MeT CHIIU KOU

IO OJIpelyBaaT KOHKYPEHTCKHOT HHTeH3uTeT. °2 [TerTe cumu Ha Porter ce ciemuure:

1. KonkypeHuMja BO HHAYCTPHjaTa- CE OJIHECYBa HAa OPOjOT HA KOHKYPEHTHU U HUBHATa MOK
na ja HamanaT kommaHujata. Koiky e morojieM OpojoT Ha KOHKYPEHTH 3a€IHO CO
€KBUBAJICHTHHU TPOM3BOAM M YCIYTHM HITO TW HyJAT, TOJKY € TOMalla MOKTa Ha €IHa
KOMIIaHHja.

2. TloTeHuujaj Ha HOBO/AOjAEeHH BO MHAYCTPHMjaTa- MOKTa Ha €JHAa KOMIIaHHja MOXeE J1a
Ouje moroJeHa M O] CHiIaTa Ha HOBUTE YYECHHUIM Ha ma3apoT. Konky moManky Bpeme u
Mapy YMHU KOHKYPEHTOT Ja BJie3€ Ha 1Ma3apoT U Ja Oune eeKTHBEH TOJIKY IMO3UIMjaTa Ha
KOMIIaHUjaTa MOXke Ja ocnabe. HajmorogHa e mHAycTpUjaTa co CHIHU Oapuepu 3a BIe3,
Ouiejku Taka KOMIIAHUUTE MOXKAT J]a HalJlakaaT TIOBUCOKH IIEHHU.

3. Moxkra Ha n100aByBauMTe- C€ OJIHECYBa Ha TOa JeKa KOJKY MOMAJKy J100aByBauM Ha
Ma3apoT TOJKY IMOBeKe KOMIIaHWjaTa 3aBUCH o1l HUB. CHa0IyBauoT MMa MOrojieMa MOK H

MOXKC JJa TH 3roJIEMH BJIC3HUTC TPOIIOUH M Aa BpIIM MPHUTHCOK 3a APYIrd HNPECIHOCTH.

150 Uspop: http://mch.rs/recnik/5-forces-porterov-model-5-sila/

181 Cebreros, V. (2012) “ Luxury leather Goods”, Industry Competetive Analysis
152 Wikipedia, (2021)* Porters’s five forces analysis” nocranHo Ha:
https://en.wikipedia.org/wiki/Porter%?27s_five_forces_analysis
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CnpoTuBHO Ha OBa, KOra UMa rojieM 0poj Ha 100aByBayu BO MHIyCTpHjaTa, KOMIIaHH]jaTa
MOJKE JIa TM HAMaJIM BJIC3HUTE TPOILOIH H JIa TO 3TOJIEMH CBOJOT MPODHUT.

4. MokTa HAa KJIMEHTUTe- 3HAYM JIeKa KOJIKY € MoMall OpojoT Ha KJIIMEHTH IITO TH MMa
KOMIIaHWjaTa, TOJKY € TOorojieMa HHUBHATa MOK Ja Mperoraapaar 3a MOHWCKU IICHU U
OA00PH 3/ICJIKH BO CBOja KOPHCT.

5. 3akana oj 3aMeHH- OBaa cuja ce GOKycUpa Ha 3aMEHUTE Ha MPOU3BOUTE I YCITYTHTE
Ha eJJHa KOMITaHWja 3a JPYTH CTOKH WM YCIYTH, OMJIekH Ha TOj HAYMH ci1adee MOKTa Ha

KOMITaHHWjaTa.

3aroa pa30upameTo Ha OBUE IET CHJIM, M HUBHOTO OJHECYBAam€ BO MHAYCTpHjaTa MOXE Ja U

MMOMOTHE Ha KOMITaHH]aTa JIa ja MPUJIaroId CBojaTa CTpaTerja Taka NTo MoA00p0 Ke M UCKOPHUCTH

" pECYpCUTE 3a 1a TCHEpUPA ITOT0JIEMa Sapa60TKa. 153

153 Uspop: https://www.investopedia.com/terms/p/porter.asp
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6. IIOHYJA U IOBAPYBAYKA HA JIYKCY3HHU ITPOU3BO/IA O] KOXKA

Cnopen Wiedmann u Hennning, pacToT Ha JIyKCy30T C€ OJHECYBa Ha OIIITECTBEHHOT
TpeHaj JeKa “GoraTHTe CTaHyBaaT IOOOTAaTH, a CHPOMAIIHMTE ymTe mocupomamai’.’™ On
OCYMJIECETTUTE F'OJJUHI HA MUHATHOT BEK, Ia3apoT Ha JIYCKYy3 ce 3rojemu 3a okouy 10% roauiinHo,
IITO € MHOTY TIOBHCOKA CTanKa o] CBeTcKaTa ekoHomHja.l> KOoHIenToT Ha JIyKcy3 € CIOXeH,
Ounejku e cy0jeKTUBEH U PBEHCTBEHO U3TPAJICH BP3 NEPUEHIMUTE Ha TOTPOIIYBAYUTE, KAKO IITO

€ 3HAUCHKHCTO Ha JIYKCY30T KOj € OIIpCACIICH O[] INYHU U Mefy‘IOBC‘{KH MOTHUBH. 156

Koskara e eneH ol Haju3IpKIMBUTE MaTepHjalId KOj C€ KOPUCTH BO MHOTY OOJIaCTH O] HAIIMOT
CEKOj3HEBEH KHUBOT, 0J1 00yieka, 00OyBKH Ma U BO MHIyCTpHUjaTa 3a Me0el, U € Mery HajCKaluTe
MaTepujaliu Mopaan BUCOKaTa Mapka. Bo MOMEHTOB, K0O)ka CO KBAIUTET MOTPEOEH 3a TyKCY3HUTE
MOJIHM KyKH MOKe jJa ce HabaBu camo o EBpoma. Ho, moanute kyku kako Vuitton, Hermes,
Chanel ro mo6uBaaT mpBHOT mpucTanm A0 Hea. ' JIyKCy3HMTE NPOM3BOAM O KOXKA HMMaa
JIOTIOJIHUTEHO 3TOJIEMYyBalke€ Ha LIEHWTe, OJlarojlapeHue Ha 3roJEMEHUTE TPOIIOUU KOu
KOMIIAaHWUTE I'M UMaaT MopaJiy BUCOKaTa lieHa Ha KoXaTa, U opa/iu 3roJIEeMEHOTO OTPaHUYyBakhe
Ha TOHYyJaTa, KaKo M HEJOCTaTOKOT Ha CYpPOBHHHU 0]l Koxa. OBOj HEIOCTaTOK Ha CypOBUHH
0co0EHO WMa BIIMjaHHE BP3 JIYKCY3HHTE OpEHIOBH, OWJECjkM THE CEKOraml ceé BO IoTpara Ha
nonobap kBanuteT. [Ipumep, OpeHnoT HErmes ce Hacoun KOH BOJIEH-E Ha COINCTBEHa (apMma 3a
KPOKOJIMIIM €O LIed Jia ja OJpXKH M 3aJpXH MoOapyBaukaTra Ha CBOMTE HOTPOIIyBadd, KOU Ce
NPUHYJIEHU Jla YeKaaT M 10 HEKOJKY TOJUHM 3a MIpeJesieHH IMPJIOM3BOIU H3PaOOTEHH O
ersoTuyHa Koxka. bperor VUItton ucto Taka oj1 HeoJaMHa € CONCTBeHUK Ha 51% 071 akIuuTe BO

Heng Long, cHabayBau Ha KO’Ka 0 KPOKOIMIL. 18

15 Wiedmann, K.P.& Henning,N. (2013) “Placing luxury marketing on the research agenda not only for the sake of
luxury-an introduction”, p.3-17

155 Heine,K. (2012)” The concept of luxury brands”, p.193-208

156 Vigneron, F. & Johnnson,L.W.(2004) “ Measuring Perceptions of Brand Luxury”, The Journal of Brand
Management, Vol.11, no.6, p.484-506

157 Ussop: https://www.businessoffashion.com/articles/luxury/the-race-to-control-to-the-luxury-leather-business

158 Cebreros, V.(2012) “ Luxury leather goods”, Industry competitive analysis.
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CerMeHTOT Ha JyKCy3HHUTE MpoM3BOAM o1 Koxka BO 2019 ronmua yuectByBame co 15% on
NPUXOAUTE OJ1 JYKCY3HU MPOU3BOAM , a 10 2025 rougHa ce 04eKyBa CBETCKHMOT MpUXoj o 48
MUJIHjap/M J0JAPH J1a ce 3roeMu Ha 64 munujapau gonapu 1°° Ho, cenak noHynara Ha CypoOBHHH
0J1 KO’Ka € OrpaHruyveHa U BO MOrJie/ Ha paboTHaTa cuia, Ouaejku gusnukata paboTa BO 0BOj TOMEH
ro 3abaByBa MPOM3BOACTBEHUOT MpOLEC U 0apa BUCOKO OOYYEHM JIMIIA KOM IITO MOXKAaT Ja o

cpa60TaT IIPpaBHUJIHO, a IIPOLECCOT HA HUBHA o6y1<a € IIPUJIINYHO JOJIT.

Cauka 0p.32 - LV yanra on kadeaBa KpoKOAUIICKA KOXKA

H3Bop:https://lwww. 1stdibs.com/fashion/handbags-purses-bags/top-handle-bags/louis-vuitton-brown-crocodile-

leather-exotic-top-handle-shoulder-bucket-bag/id-v_10905052/

159 Mspop: https://www.statista.com/study/56841/luxury-leather-goods-report/
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Ce mpenBuayBa IJI00ATHUOT Ma3ap Ha KOXKHU MPOU3BOIU Ja mopacHe 3a 6,2% BO TEKOT Ha
nepuogot on 2019-2024 roauna. IlpuumHaTa mopagu Koja KOKHUTE TMPOU3BIM CE MHOTY
MIOTTYJIAPHU MeTe TIOTPOITyBauUTe € OUICjKU TH KpacaT KaBJIUTETH KAKO OTHOOTIIOPHH, TOJIeMa H
TpajHa U3IPKIMBOCT, OTIIOPHOCT HA MpallMHA U MyKHATHHH. EBpoma ce cMera Kako HajroyieM
MOTPOIITYBaY Ha KOKHH ITPOM3BOJM, a KOMIIAHUHMTE CO ceauiTe Bo EBpoma kako Gucci, Louis

Vuitton u Versace ce KIydHM Urpadd BO IIPOM3BOACTBOTO HA JTYKCY3HH KOXHH mpom3Bou. 1%

Hekkou M3BOpH TBPJAT JieKa HAjCTApUTe KOKHH MPOU3BOAM AaTupaaT ox 2200 roxmxa m.H.eo.
Nma HEekonKy M00pW TPUYMHH TMOpaaud KOW € J00po Ja ce MHBECTHpPa BO IMOCKANU KOXKHU
npousBoau. EnHa o1 HUB, € Jieka 3amTeyBa prUHACUCKH CpeACcTBa Ha 0T pok. Ha mpumep, ako
KYIIUTE KOXKEH MPOM3BOJA 0OA Jojiapu, (akToT Jeka ke ro HocuTe Hapeanute 10 rogunHu, u He €
TaKa CKalla MHBECTHIINja KOTa Ke TO MOACIUTEe KOPUCTCHETO Ha MPOU3BOIOT HA TIET pabOTHH JcHA
BO Hejenara, 1eHaTta unerysa jeka e 0,2 momapu 3a 230 paboTHU JieHa BO roJWHATA, OUICjKU
JpyTr HEKBAIUTETEH MPOU3BOJ K€ YMHM HMCTO TOJKY aKO C€ 3eMaTr MPEABHUJ MOMPABKUTE HIIU
KyI[lyBambeTO HOB BO TMEpUOA OJ JeceTMHa roauHu. JlaBa YyBCTBO Ha eJeraHiuja u
co(pHCTUIIMPAHOCT, a UCTO TaKa HAjBAXKHO € JieKa MPOM3BOJICTBOTO HA KOXKHH IPOM3BOJU HE ja
3araayBa arMocdepara Kako JPYTUTE TPOW3BOAM KOHM COAPXKAT HEMPUPOTHU MaTepHjalH,

AIUTUBU U IPYT'0 BCUITAYKO BO COCTABOT. 162

Leather Goods Market: Leather Accessories, Y-O-Y Growth Rate, Global, 2017-2020

2017 2018 2019 2020

Canka 6p.33 - [TobapyBauka Ha JIyKCy3HH KOXHH IPOU3BOJIM HA TI00aTHO HUBO BO mepuof ox 2017-2020 roxuna

H3eop: https://www.mordorintelligence.com/industry-reports/leather-goods-market

160 Internet source: https://www.businesswire.com/news/home/20190711005550/en/Global-Leather-Goods-Market-
Analysis-Forecast-2019-2024---Europe-Emerges-as-the-Largest-Consumer-of-Leather-Goods---
ResearchAndMarkets.com

161 Internet source: https://fashionweekonline.com/are-buying-leather-goods-worth-the-investment

162 Internet source: https://fashionweekonline.com/are-buying-leather-goods-worth-the-investment
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7. MAPKETUHI' KOMYHUKAIIUJA CO NOTPOIIYBAUYUTE HA JIYKCY3HU
CTOKHA

TCXHOHOI‘I/IjaTa BO MUBMHWHATHBEC HCKOJIKY TOAWMHHU 3€Ma I'OJICEM 3aMaB, U € IIPUCYyTHA BO
cuTe cdepu Ha HAIMIETO CEKOjIHEBHO (YHKIMOHHMpame. braromapeHue Ha pa3BojoT KOj TO
JOCTHTHA TEXHOJIOTHjaTa U IHTepHETOT, 1 HUBHOTO BIIMjaHHE JICHEC, MOYXKE JIa C€ KOHCTATHPa JAeKa
CHTE HUE TU y)XuBame Onaronetute on ceto Toa. [IpebapyBame u uctpaxyBame Ha HTEpHET BO
BpPCKa CO HEITO (MPOM3BOJ WIH yclyra), 00e30eayBame nHpOpMauu KOU BO MOMEHTOT HH C€
noTpeOHw, riename ¢pororpaduu U BUIea YIITE IPE] Aa TOHECEMEe OUTyKa 3a HEIITOTO, 1a Iypu
Y YMTaMe JIMYHHU UCKYCTBA OJ1 JIy'e KOM Beke UMalie KICKYCTBO CO HEIITOTO KOE HAC HU € MPEIMET
Ha WHTEpEC, 1Ma Bp3 OCHOBA Ha CETO TOA TOJECHO JOHECyBaMe KOHEYHa OJuryKa. MHTepHeT
MapKETHHIOT INIPETCTaByBa MAapKETHHI CTPAHMIA 3a eIeKTpOHCKa mponax6al®® a nemosmure

cyOjexTr Mopa n1a OMaaT eNeKTPOHCKH MPHUCYTHU 33 CBOMTE MOTPOIIYBAa4M MPEKY Kpeupame Ha

COIICTBCH CajT, npona>K6a IMMPpEKy CajT, 3aKYII Ha CJICKTPOHCKH IIPOCTOP U CJI.

BakHO € IITO ¥ Kajie NPOIaBa TProBeLOT, HO YIITe IOBAXKHO € Kako ro mpoxasa.’® Cropern
Thaichon u Quach, mapkeTHHT KOMyHHKAIIMUTE MOXKE Jla C€ MPETCTaBaT Kako OWII0 KakBa Gopma
Ha TPAWIMOHAIHN OHJAJH MEIMYMH, BKIyYyBajKM BECHHIM, Pajuja, CIIUCAHHUja, TEICBH3H]a,
HTepHET CIOH30pCTBA, Teae)OHCKH TMHAN OTBOPEHH 3a KIMeHTHTe 1 camdHo. 1% Cropen Keller
IaK, IMpaBUJIHO )11/13aj HUPAHUTC MAPKECTHUHI' KOMYHUKAIIUX MOXKAT Jia JOBEAAT A0 3roJicMEHa CBECT

3a GpenmoTo®

, IITO MOXe€ J1a T0 BUJUME KaKO YUCT IPUMEp Off OHHE OpEeHIOBH KO ILTO MMaaT
HajuU3pa3eHa KOMYHUKaIMja Ha MOBEKETO MEAMYMH U COLMjaJIHU MPEXH, U 3a KOU CME U CaMUTe
CBECHHU 3a HMBHATa OpeH]| MOIMYJIapHOCT U CBECHOCT, OMJIEjKH HE € BO3MOXKHO Jla C€ UTHOPUDA.
Ilenta Ha MapKeTHMHI KOMYHHUKall{jaTa HE € CaMO CO3JaBalkbe CBECHOCT U yOedyBame, TYKy U

pa3Boj, pazdupame, MPeIHOCT, YBEpyBamhe Ha KIIMEHTUTE 32 CAMUOT OpeH[ U rpajielhe Ha UMUI.

183 Boyd, D.M. & Ellison, N.B. (2007) “Social Network Sites: Definition, History and Scholarship”, Journal of
Computer-Mediated Communication, p.210-220

164 Tamuliené, V., Rasimaité,A. & Tunéikiené,Z.(2020) “Integrated marketing communications as a tool for building
strong retail chain brand loyalty: case of Lithuania Innovative Marketing”, p.37-47

185 Thaichon,P. & Quach,T.N. (2013) “ Integrated marketing communications and their influences on brand loyalty:
A Thai perspective”, International Journal of Studies in Thai Business, Society and Culture, p.55-79

166 Keller,L. (2009) “Building strong brands in a modern marketing communications environment”, Journal of
Marketing Communications, p.139-155
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MapkeTHHT KOMYHUKALMUTE MOXKE J1a TH IehuHUpaMe KaKo MpoIiec Ha yIPaByBambe, BKIy1yBambe

Y TIOBP3YBamb€ CO MOTPOIIYBAUYHTE.

Cnopen crynujara Ha MarketingSherpa, 82% ox motpoiiryBaunTe BepyBaat MoBeke Ha IIeYaTeHUTE
oryacu, HacrpoTu 25% Kou BepyBaat BO AUTHTATHUTe MenuyMu.'®’ Criopen Apyru ucTpaxkyBarmba,
MOTOJIEMHOT Je7 OJl JYKCY3HHUTE TIOTpPOIIyBauyd MpaBaT HCTpakyBama Npeky HWHTepHeT
MeIWyMHTE Tpen Ja u3bepaT Koja Mapka Ke ja KymaT, M Taa NpakTUKa BO MIHMHA HMa
IIPEIU3N03MLIMja J1a ce 3roJIeMU. 3aT0a, IYKCY3HUTE OpPEHA0BU HEOIIXOIHO € 1a 0OpHAT MOTr0JIEMO
BHUMAaHME Ha CBOETO JIOCTAITHO IIPUCYCTBO, OUEJKH TOA € IpBa I10jJOBHA TOYKA 32 OCTBAPYBahE
KOHTaKT MoMely OpeHJOT M TOTpONIyBaumTe (JTOjaHM WM moTeHnujanuu). % Omnnajm
KOMYHHUKaIFjaTa cO TOTPOIIYBAYUTE € NaNeKy MmoedTHHA oJ Teie(oHCKaTa KOMyHUKALUja WITH
KOMYHUKaI[ijaTa JIMIE B JIulle. BakBHOT MapKeTHHT ce HapeKyBa U “BUPYCEH’ MAapKETHHI IOpaau
HEroBOTO Op30 Iupewne, ouaejku Ha IHTepHeT 6p0joT Ha KOPUCHULIM € HEOI'PaHUYEH, UICKYCTBOTO
Op30 ce crozienyBa o1 €/IeH Ha JIpyT, a UH(opMalckara e(puKacHOCT € MHOTY 110/100pa 1 He MOXe
Jla ce CIopey CO HHEIHO KOHBEHIIMOHANHO CPEACTBO 3a KOMYHHKaIHMja Bo oBoj Bek. ® IIpeky
COIIMjAITHUTE MEIUYMH, KOMIIAaHUUTE HCTO TaKa MOXKaT Ja T'M MOJ00paT CBOUTE YCIYT'H KOH
KJIMEHTUTE , NPEKy JETeKTHpame Ha HE3aJOBOJIHUTE KIMEHTH U JTUPEKTHO IOBP3YyBalmE U
KOMYHHUKaIlja CO HHMB CO LeJI Ja Ce MpOHAjAe HAauMH 3a pellaBake Ha MpoOJIeMUTEe U
He3a0BoJCTBOTO. ColMjaTHUTE MEIWyMH HajJIECHO ja OBO3MOXKyBaaT KOMYHHMKalujaTa Ha
OpEHIOBUTE W TOTPOIITYBAYHMTE, TO OJIECHYBa BOCIIOCTABYBAHETO HA TOUTA00OKH OJIHOCHU CO

KIIMCHTHUTC U I'O OJICCHYBA I'PaJICHETO HA HOjaHHOCT KOH 6peHI[0T.

Nako e penaTHBHO HOB KOHIIEIT, JOCETa ce MMOKaXKall JieKa € HajimprudaTeH BO OJHOC Ha HUCKATa
IIeHa U JIECHOTHjaTa CO Koja OpeHJOBHTE ce MOBP3yBaar, peKiIaMUpaar, BOCIIOCTaByBaaT O/IHOC,
rpanar nosep0a M OJpKyBaaT KOHTAKT CO CBOMTE HO U CO OHHME KOM MMaaT MHTEepeC M Kenbda Ja

CTaHAaT HUBHU IIOTPOLIYyBa4H.

Moxe nma CyMHupamMe JICKa HpI/IJIO6I/IBKI/ITC on I/IHTCpHeT KOMyHI/IKaI_[I/IjaTa Mefy KOMIIAHUHUTEC U

KIIMEHTHUTEC C€ CICOHUTE.

167 Danziger, P.N. (2019) “4 Major Challenges Facing The Luxury Market in 2020, and Opportunities for Brands
That Lean Into Them”, Forbes

188 Internet source: https://www.albatrosscx.com/en/challenges-facing-luxury-brands-today-1

169 Rabasovié, B.,Sredojevi¢, D. (2012) “Elektronska li¢na poruka u marketingu turizma”, str.548
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- IIpBo, moTpoIIyBauUTE UMAAT [TOCTOjaHa JOCTAITHOCT HA HH(POPMAIMU BO CEKOE BpeMe.

- Bropo, MHOry moJjiecHO foaraar 10 WH(GOpMAIKMU U Crelu(UKaliu 32 MPOU3BOAMUTE 3a
pasiiuKa oJ APYrH KaHaJIH.

- Tpero, uaTepHETOT 00€30€1yBa UCKITYYUTEIIHA BPEIHOCT.

- UYerBpro, HMHTEpHET HH(OpPMAIMUTE MMOMAaraarT BO IIOEJAHOCTABHA KOMIIapalkja Ha

OpeHIoBHTE U PUPMHUPMHTE 32 yCIyr. 17O

170 Jobber, D., Fahy, J. (2006) “Foundations of marketing”, p.283
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3AKJIYYOK

3a MHOTY OM3HHCH, UMETO Ha OPEH/IOT M OHA LITO TOj TO MPETCTaByBa € HETOBOTO HAjBa)KHO
CPEITCBO Bp3 OCHOBAa HAa KO€ CTCKHYBa KOHKYPEHTCKA IMPEIHOCT W MJHH TEKOBHM Ha 3apaboTKa.
KonkypeHnteHn OpeHja co penyTtanuja € KiydeH (GakTop 3a pacT ¥ pa3Boj Ha ma3apoT. OTKako
OpeHoT Ke ycree Aa 100ue MO3UTUBHA penyTallija BO IIABUTE HA MOTPOIIYBAYUTE, MOXKE J1a Ce
03Ha4M Kako joBepiuB. [loTpornryBaunTe KymyBaar MOJHU OpPEHIOBH 3a Jia ja U3rpajaT cBojaTa
ciuKa 3a cebe, THe He KylyBaaT caMo o0JjieKka, TYKy U HJIEHTUTET 3a cebe. Cenak, 0AroBOpHOCTA
Ha CeKoja JIyKCy3Ha Mapka € Jia ycliee Jia ja 3aJpXH CBOjaTa MO3WIMja Ha Ma3apoT, MPHTOA
HEOTKa)XXyBajKH CE OJ] CBOMTE IBPCTU MPHUHIMIKA U 0€3 J1a MOMYIITH Ipe]] MAaCOBHHUTE Oapama.
BpenaoT Mopa /1a ro UCIIOJTHU CETO TOA IIITO T'O BETYBa Ha CBOUTE IMOTPOIIYBAaYH U BO HUKO] CIIy4aj
He Tpeba J1a ce Cchnyku co M3MaMu OuJejku Taka ke M3ryOH o]l BaXKHOCT U ke Oune (pieH Bo

3a00paB Kpacejku ce co HeyCIeX.

Jlerec, mpoMoInyjaTa Ha OPEHIOBHUTE MTPEKY HHTEPHET € MO UCIIATIMB MApKETHHT, BOCIHO H
[0 pEelTaTUBHO HMCKA II€HAa OBO3MOXYBa Jla Cc€ UMa YBHUJ Bp3 00JOT Ha MOCETHTEIH H
3aMHTEepeCHpaHH U CO TIOroJIeMa JIECHOTHja Ja ce OJIp>KH KOMYHHUKaIlija ToMel'y CaMUTe KOMITAaHUH
¥ HUBHHUTE IOTpoInyBa4yn. Mako € peraTMBHO HOB KOHIIENT, JOCETa Ce TOKAaXKalo JIeKa €
HajnpudaTiIvB BO OJHOC Ha HUCKATa II€HA W JIECHOTHjaTa CO KOoja OpEeHJOBUTE ce MOBp3yBaar,
peKIaMupaaT, BOCIIOCTaByBaaT OAHOC, Ipaaat AoBepOa U 0/Ip>KyBaaT KOHTAKT CO CBOMTE, HO U CO
OHHE KOM MMaaT MHTepecC Jla CTaHaT HUBHU MOTPOIyBauu, KIneHTH. L{enta Ha cexoja komnaHuja
0e3 orzesn Ha Hej3MHATa rojieMUHa € €IHa, Ja Ouje ycnemHa Ha ma3apoT. Cekoja ycremrHa
KOMIIaHHja Ha 1a3apoT JeH eHa BaKHA KapaKTEPUCTHKA CO OCTAaHATHUTE YCIEIIHN KOMITAaHUH, a
TOA € JieKa Taa € (poKycHpaHa ¥ HacCOYeHa KOH CBOMTE MOTPOILIYBAaYl U CEKaKO, HUBHUTE MOTPEOH.
Toa mTo MoXxe /1a To 3aKiydnMe 01 KOMITapalyjaTa BO OBOj TPyl Ha ABaTa MHOTY JOOPO MMO3HATH
openga, ZARA u LOUIS VUITTON , e aeka Toa ce nBa OpeHJIa YCIEIIHH BO CBOWTE COCEM
Pa3IMYHU CTPATCTUH U YCIICITHU BO CBOUTE COCEM IMOPA3JIMYHU TOHYAN U CTCIICH HAa KBAJIUTET KOj
ro HyZJaT, HO UCTOBPEMEHO TOJIKY CIMYHU BO OJIHOC Ha TOA IITO IO BETHJIE HAa CBOUTE JIOjaHU

noTpouryBadu, Toa 1 ro OCTBapuiIC.
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Cenak, (akTOT JIeKa YOBEKOT € OUTHE KOE Pa3InYHO T'O IMEpIENnUpa U ro JOKHUBYBa MOUMOT
JYKCY3, W CHOpEIl CBOUTE MHUCIICHA M3aKIIydOIllHd JOHECyBa KOHEYHA OJUTyKa KOj OpeHIl Ye To
nu3bepe 3a cede. Cenak, UCTO TOJKY TOJIEMO BIIMjaHUE UMa U COIMjaIHATA U (PUHAHCUCKATA MOK,
Ta CIope]1 Toa 3aBUCH U U300pOoT HA OpeH1 KoMy ke My Ouje nojasieH. Ho, cekako Toa BO MIHIHA
MOJKE J]a BapHpa, T.€. JIOKOJIKY ce MPOMeHH (PMHAHCHUCKATa MOK Ha IMOSIMHEI0T, BEPOjaTHO € JIeKa
Ke ce TIPOMEHU ¥ HErOBHOT M300p Ha OpEH]I, YCOTJIaceHO CIOPE]] CBOjOT (PMHAHCUCKHU KaNalluTET
U OuYeKyBama. AKO MPETXOJHO MOXKeENI Ja CH JI03BoiyBa mnpousBoau o Openmor LOUIS
VUITTON, unj Oe3BpeMEHCKH KBAaJUTET YMHH MHOTY, CO MAJAHOT Ha (pUHAHCHCKaTa MOK
MPUHYJIEH € Ja Oapa Ipyra aJiTepHaTHBA KOja IITO K€ My IPYKU KBAIUTET 32 OHOJIKY TIapU KOJIKY
IITO € BO cocToj0a Aa miat, u oopaTHo. Ho, TOKONIKy HeMa mpoMeHa BO (PMHAHCUUTE, HEMa J1a
OwmJie HEOXO/IHO U OapameTo Ha Ipyra ajlTepHaTHRA 32 OPCH/T KOj IITO BEKe MYy TTOKaKaJl U JJOKaXKaJl
HEMy JIeKa € BPEJICH 3a ceKoja mapa moTpokeHa Ha Hero. 3a pasnuka o LOUIS VUITTON, koj
co3liaBa 0€3BPEMEHCKHU Tap4Hiba KOU Tpaar co ACIECHUH, IITO € JIOKa3 32 BPBEH KBAIUTET HO U
“conena” nena, ZARA ce pokycupa Ha MOMEHTaJIHA MOJIa U MAaKCUMATHO Op30 3a/10BOJTyBabE Ha
MoTpeOUTEe Ha MOTPOIIYBAYMTE 33 HEKOJIKY Ce30HH. bp30o oaroBapa Ha MOJHHTE MPOMEHH H
MOTPeOUTE Ha MOTPOIIYBAYNTE, HYIH Pa3yMHH [IEHHU, HO CEMaK HE M JI0JrOpOYEH KBAJTHUTET, KAKO

LOUIS VUITTON.

3a ga 6uje BO YEKOp CO BPEMETO M BO TE€K CO CUTE CBETCKH HOBH TPEHIOBU M HOBOCTH, CEKOja
KOMITaHHja Ha CBOJOT OpeH Mopa J1a My 00e30e/Ii CBO€ MECTO Ha Ma3apoT, MPUCYTHOCT HA CUTE
WHTEPHET U COIMjaIHM MPEXHU KOM C€ HajaKTyeJIHH JEHeC, CO el Ja Oujie mTO MOOIUCKY J0
MOTPOIIIYBAYMUTE U J1a UM 00e30e1u TOYHH HH(OpMallMKd KOM UM ce€ MOTPeOHU 3a J1a ja JoHecaT
CBOjaTa KOHEUHa OJiTyKa 3a OpeHI0T. MokeMe /1a corjienaMme Jieka Toa MITo MopaHo Oere masap
Ha MHOry MaJud wurpadid, HH3 BpPEMETO W TOAWMHUTE CC€ TIPCTBOPHU BO UIpAJIUIITE 3a
MYJITHHAIIMOHATTHN KOMIIAHUU KOW BOJAAT TPKa U HATMpEBap 3a MECTO Ha CBETCKUOT mazap. Of
CEeTO OBa, HAKPATKO MOXKE J]a C€ 3aKIIy4H JieKa JIYKCy3HUTE MapKu Tpeba J1a co3aaBaar u aa ouaar
acounjaunja U CMHOHUM 3a BPBCH KBAJIUTCT, €CTCTHUKA, LICHA, PECTKOCT, MH3BOHPCIAHOCT U Ja
Mpy’kaaT CMMOOJIMYHO 3HaUeHE Ha MmoTpoiryBaduTe. [Ipon3Bo, Koj mpyka MO3UTHBHO UCKYCTBO
MO3K€ TIOJIECHO J1a TIpepacHe BO HABHKA 32 KYIyBamke Ha IOTPOIITYBAYOT, IITO IIOTOA PE3YITHUPA CO

noBepOa KOH OpeH/IOT.

88



Bo momenToB, LOUIS VUITTON uma oxoiry 450 ipo1aBHUIT Ha MEI'YHapOIHO HUBO, a OpEHIOT
€ elIeH O]l HAjBUCOKO MCTAKHATUTE CIIMTHU MOJHHU KyKH Ha CBETCKO HWBO. Ho, mamm Bpemu 3a

rojeMarTa 1eHa, OCTaHyBa CeKOj MOCIUHEYHO Ja OuJie Cynja, U a MPECY/IH. ..
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