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AIICTPAKT

Bo nenemnata epa Ha HWHTEH3WBHAa KOHKYpPEHIMja M IOTPOIIYBAaYH CO BHCOK
KpUTEpUYM Ha noOapyBama, MEHAIMEHTOT Ha OJHOCOT Ha IMOTPOIIYBAauUTE IMPHUBIIEKYBa
BMHMHAHHE Ha MCTPa)KyBauWTE W Ha CAaMUTE IpPEIIpHUEeMaydl U MEHallepu KOU Ce 3aHUMaBaaT
co 0BOj ()€HOMEH IMPEKTHO M BO Mpakca. ['eHepanujata Y , OJHOCHO NpHUMAJHUILUTE Ha
redHepanyjara Y (The Millenials) ce 3HauMTENHO MPUCYTHU BO CBETOT HA MOTPOLIYBAYUTE.
Axo ce uma mopjabGap mperjiel BO HHBHUTE Npe MOTPOIIYBAaUYKM HAaBUKU M JKeIOU 3a
NepcoHaIn3alyja BO paMKUTEe Ha MapKEeTHUHIOT, MOKE Ha YUYECHHUIIMTE Ha Ia3apoT Ja UM Cce
OBO3MOXKH 110/100ap HAUMH MPEKY COIMjaTHUTE MEAUYMUTE J1a ja TapreTupaar reHepaiujara
Ha Munenujanute. Bo TpynoT ce uctakHyBa Ba)KHOCTa Ha TUTMTATHUTE MapKETUHI KaHAIU
KaKo COIMjaJTHUTE MeAuyMH (1moceOHO OmoroBuTe, (OPYMUTE M COLMJAIIHUTE MPEXU) U
HUBHATa yJoTa BO BIIMjJaHUETO Ha COBpeMEHHTe ma3zapu. Kako Tue Bimjaar Bp3 padborara u
uMaar 3a Ll Ja ro OIeHaT M MPOMEHAT CTENEHOT Ha BIMjaHHE KOH MOTPOIIYBAadOT IpU
KOH3yMHUpawke Ha MH(OpManUM NpeKy AUTMTAIHUTE KaHalmu. ['0 mpukakyBa HAaYMHOT Ha
NEepUEeNIpamke W OJHECYBAamkE Ha IOTPOLIYBAaYMTE IMPU KyIyBamke HA IPOU3BOAU O]

MoOWIHaTa U MHPOMATHIKaTa TEXHOJIOTHja.

I('le!mu 360])08”: JUTUTAJIICH MApPKCTUHI, JUTMTAJIHW MapKETHHI' KaHaJIW, IOTPOIIYyBA4dH,

HOCCHC OJIJTYKH.
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ABSTRACT

In today's era of intense competition and consumers with high demand criteria, consumer
attitude management attracts the attention of researchers and the entrepreneurs and managers
themselves who deal with this phenomenon directly and in practice. Generation Y, ie
members of Generation Y (The Millenials) are significantly present in the world of
consumers. A closer look at their over-consumption habits and desire for personalization
within marketing can provide market participants with a better way through social media to
target the Millennial generation. The paper highlights the importance of digital marketing
channels such as social media (especially blogs, forums and social networks) and their role in
influencing modern markets. How they affect the work and aim to assess and change the
degree of impact on the consumer when consuming information through digital channels.
Shows the way consumers perceive and behave when buying products from mobile and

information technology.

Keywords: digital marketing, digital marketing channels, consumers, decision making.
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AOCTpaKTHBIN

B coBpeMeHHYIO 310Xy OCTpOl KOHKYPEHIIMM U MOTPEOUTENe ¢ BBHICOKUMHU KPUTEPUSIMU
CIpoca yIpaBJIEHUE OTHOIIEHHWEM MOTpeOUTENEH MpUBJIEKaeT BHUMAHUE HCCIeloBaTeNeH, a
TaK)K€ CaMUX NPEAIpPUHUMATENEH U MEHEDKEPOB, KOTOPbIE UMEIOT JIEN0 C 3TUM SBJICHUEM
HEMOCPEACTBEHHO M Ha mnpaktuke. [lokosienne Y, T.e. NPEACTABUTENM ITOKOJEHUS Y
(MHJUIEHHAJIOB), 3HAYUTENBHO TPEICTAaBICHBI B MUpe mnorpeduteneil. bonee mpucTambHbIN
B3IJISJ] HA UX IPUBBIYKU K UpE3MEPHOMY MOTPEOJIECHUIO U CTPEMIIEHUE K MEPCOHAIN3ALUU B
MapKeTHUHI€ MOXET MPEJOCTaBUTh Yy4YaCTHUKAM pBIHKA JIy4lIMH CHoco0 ¢ MOMOIIbIO
COLIMANIBHBIX CETel OpHUEHTUPOBAThCA Ha TOKOJEHHE MIUIeHHaToB. B  nokymeHte
MOAYEPKUBAETCS] BAXKHOCTh KaHAJIOB LIM(PPOBOrO0 MAPKETUHIA, TAKUX KaK COLMAJIbHBIE CETU
(ocobenno 6s0rH, GOPYMBI M COIUANTBHBIC CETH), U MX POJIb BO BIUSHUU HA COBPEMEHHBIE
peiHKM. Kak oHM BIMAIOT HAa pabOTy M HampaBiieHbl HAa OIEHKY W W3MEHEHHE CTENEeHU
BO3JICHCTBUSL Ha MOTPeOUTENs MpU NOTpedieHuH MHGOopMaluu yepe3 IU(pPOBbIE KaHAJbI.
[Toka3piBaeT, Kak MOTPEOUTENH BOCIHPUHUMAIOT M BEOYT ceOsl MpHU MOKYIKE MPOIYKTOB

MOOWJIBHBIX U MH(OOPMAITMOHHBIX TEXHOJIOTHH.

Knrouesvie cnoea: 1udpoBoll MapKEeTUHT, UU(GPOBbIE MAapKETUHIOBbIE  KaHAJbI,

MOTPEeOUTENH, IPUHATUE PEIICHUH.
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G)MEHHnPﬂ EH INTERNATIONAL ‘ME YHAPOAHbBIH
BOBE/]

Bo nenemnara epa Ha HMHTEH3MBHA KOHKYpPEHIIMja M TOTPOIIYBAaYM CO BHCOK
KpUTEpUYM Ha noOapyBama, MEHAIMEHTOT Ha OJHOCOT Ha IOTPOUIYBAYUTE IPUBJIEKYBa
BMHMHAHHE HAa MCTPa)KyBauWTE U HA CaMUTE IpPEINpHUEMayd U MEHAllepU KOU CE 3aHMMaBaat
CO 0BOj ()eHOMEH AMPEKTHO W BO mpakca. CTpydumamure M0 MapKEeTHHI HCTpakyBaaT 3a
pHUpoJaTa Ha KapakTepoT Ha PENAlMOHHOT MApKETHHT M Pa3BOjOT HA KOHIENITOT TOBP3aH
CO KOOIepaTMBHATa U KoJlabopaTMBHAaTa BpCKa Momery KylmyBadoT M MPOJaBavyoT, Kako U
BpcKaTa MoMely pas3Iu4YHUTE AakKkTepu BO 00JacTa Ha MAapKETUHIOT, BKIYYUTETHO U
noOaByBauuTe, KOHKYpEHIMjaTa, JUCTPUOYTEpPUTE W HUHTEPHUTE (PYHKUIUU BKIYYEHU BO
KPEHPAmETO U OBO3MOXKYBAKETO Ha BPEIHOCTUTE HA NOTPOINYBaduTe . MHOrY CTpy4HH
JUIa ce 3aMHTEpPEeCHpaHd BO Pa3IMYHUTE aKTUBHOCTH HAa MAapKETUHIOT, aJBEPTaj3UHIOT, a
HUCTOBPEMEHO C€ 3aHMMaBaaT M CO MCTPaXyBalbe€ Ha KOHIENTyaJJHUTE TEMENIH Ha
PaIMOHATHUOT MapKETHHT CO MOTPOIIYBAYHUTE.

[ToMMOT penanuoHeH MapKeTHHT, Kako mTo ro mcrakHyBa NevinZ moxe ma ce
TOJIKYBa BO INOIIMPOKA U MOTECHa cMUcIa. AKo 300pyBaMe BO MOTECHA CMMCIA Ha 300TOT,
pPENAlMOHUOT MAapKeTHHI MOXe€E Jla INpeTcTaByBa MAapKeTHHI BTEMeleH Ha 0a3a Ha
MOTPOLIYBaUUTE, KOJ BJIMja€ Ha IPOMOTHBHUTE AaCMEKTH HAa MApPKETHHIOT, MOBp3al €O
HaropuTe Ha KoMmaujata . VIcTo Taka , BO Taa HAacoKa, e€JHa MepCreKTHBa MOXe Ja Ouje,
palMOHATHUOT MapKeTHHI Ja Ce pasrijiefyBa Kako 3a/p’KyBame Ha IOTPOLIyBadMTE, Kaje
pasIMYHUTE BapHJaHTUTE HAa MAapKETUHIIHUTE TaKTHKU C€ KOPUCTAT 3a 30JMKyBame CO
IOTPOLIYBaUUTE WM OCTaHyBamke BO KOHTAKT M mocie npojaxbara. Hemro nonomynapex
IIpUCTAl NPUKaXKyBa PEALIMOHUOT MApKETUHI KaKO MHTETPUPAHO 3HACHE CO 3a/pKyBambe Ha
IOTPOIITYBAauMTE M CO CTpaTeruja Ha pact®. Gronroos ° ¢popmupan reHepaina JerUHALM]A 32
JOMEHOT Ha PEeIallMOHUOT MApKEeTHHT, KaJie r0 ONUIlan Kako paboTa Koja ce KOHLUEHTpHUpa

OKOJIY B34€MHO 6CHC(1)I/ITI/I Ha pasMCHaTa U UCIOJIHYBAKLETO HaA O6BpCKI/ITe Ha JIBCTC CTpaHU

IIpEeKy ceija Ha MHTCPAKIKWKU BO TCKOT HA LNCJIMOT BCK O HUBHHUOT OJIHOC.

! Parvatiyar, A. Jagdish.S. (1989) “The domain and conceptual foundations of relationship marketing”,
http:/parvatiyar.net/articles

2 Nevin John R.(1995), Relationship Marketing and Distribution Channels: Exploring Fundamental Issues”,
Journal of the Academy Marketing Sciences, (Fall), ctp..327-334.

3 Bickert, Jock (1992), “The Database Revolution”, Target Marketing, (May) , crp.14-18.

4 Peppers, D. Rogers, M.(1993), The One to One Future: Building Relationships One Customer at a Time, New
York, NY: Doubleday, crp.27

5> Gronroos, Christian and Evert Gummesson (1995), Service Marketing — A Nordic School Perspective,
Research Report, Stockholm, Sweden: Stockholm University, ctp.85
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I'enepanujara Y , oqHocHO npunagHuiure Ha renepanujata Y (The Millenials) ce
3HAYUTEIHO MPUCYTHH BO CBETOT Ha MOTpOIIyBauuTe. AKO ce mMma mojabap mperjien BO
HUBHUTE TIpe MOTPOIIYBAYKH HABUKM M IKEJIOM 3a MEpCOHaIM3alMja BO pPAMKUTE Ha
MapKETUHTOT, MOKE Ha YUECHHIIUTE Ha Ma3apoT Ja UM CE OBO3MOXKH I0J00ap HAYHMH MPEKY
COIMjaTHUTe MEIUYMHUTE Ja ja TapreTupaar TeHepanujata Ha MwuieHujamure. Bo oBoaj
TpyA , Bo Qokyc ce renepauuute nomery 1977 u 200r, HUBHHOT HauYMH Ha YMPEXKYyBambe,
BJIMjaHUETO Ha COIMjATHUTE MEIUYMHU Ha OJJIYKHUTE 3a KyIyBame, KAKO ¥ HUBHUOT )KHBOTEH

CTHII.

JIuMaHUYHUOT HAYWH HA )KMBECH-ETO, Op3MHATa Ha MHGOPMUPAE U TMPEHECYBAHE
Ha WH(pOpMaIMUTE, KaKO U KUBECHETO BO JBIKCHE, € MPEJAMET Ha aHajn3a BO OBOj TPYI
MPEKy TPOYYIYBAKHETO HA BIMJAHHETO HA JIUTUTATHUTE MAPKETHHT KaHAIWA BP3 HOCEHETO Ha
OJUTyKM Ka] TIOTPOIIyBauWTE TIPH KylyBamke Ha TIPOM3BOAM OJf HHQPOpMaTHUYKaTa

TEXHOJIOTHja.

Bo Tpymor ce mcrakHyBa BaXHOCTa HA JUTHTATHUTE MApPKETHHT KaHAIM KakKo
COIMJATHUTE MeAUyMH (TIoceOHO OsoroBHTE, (POPYMHUTE M COIMJATHUTE MPEXKH) M HUBHATA
yJiora BO BJIMjaHUETO Ha COBpeMeHHuTe maszapu. Kako Tue Biumjaatr Bp3 paborara W MMaar 3a
IeJT J1a TO OIICHAT M TIPOMEHAT CTEIICHOT Ha BJIMjaHHE KOH MOTPOIIYBAUYOT MPU KOH3YMHUPAHE
Ha MHOPMAIMK MPEKy TUTUTAITHUTE KaHAIH. [0 MpHKaKyBa HAUMHOT HA MEPUEHIMPAke U
OJTHECYBamh¢ Ha IMOTPOLIYBAYMUTE IPH KylyBamke HA MPOU3BOAM OJ MOOMIHATA W

nH(pOMaTHUKaTa TEXHOJIOTH]a.
Memooonozuja na paboma:.

- Ilpeomem u yenu na ucmpascysaremo:

[IpenMer Ha uHCTpaKyBambe CE€ HAUMHUTE HA NPE3CHTHpPAKE M MPOMOIMja Ha
MIPOU3BOJIUTE M YCIYTUTE, CO KOPUCTECHE HAa MPEIHOCTUTE HA COBPEMEHUTE TEXHOIYOTHH,
IpeJ] ce MPEeKy UHTEPHET PadTeHeTo (MHTEPHET MapKETUHT U €JIEKTPOHCKO paboTeme) KaKko
MOJIepeH OO0JIMK Ha MapKETUHI KOMYHHUKAI[Mja, HEMaHETaNpe] ce Ha OHUE TOTPOIYyBaYH, KOU
Kako M3BOP Ha MH(POMHpame W HAauYMH Ha KOH3yMHpame Ha MH(OpMalMUTe ro KopuaraT

HUHTCPHETOT.

HpI/I‘-II/IHaTa Ha UCTPAXKKYBAKLCTO € MPCKY IMPAKTHUYHU IMPUMCPU Ja CC MPUKAKE, KAKO

IMPOMCHCTUTEC YCJIOBU HA Ma3apaoT II0J BJ'II/IjaHI/Ie Ha TCXHOJIOIIKUOT HAIMPCAOK, YCIOBYBAaT
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pa3BHBamkE HA CHCTEMOT 32 OIICTAHOK KAaKO Ha JIOKAJTHO TaKa U Ha TJI00aJTHO Ma3apHO HHBO,
JoJleKa KpajHaTta el € Ja OATOBOPH Ha KOj HAYMH € OONMKOT Ha KOMYHHUKallHdja CO
noTpouryBaunTe (Mpej ce Mo nat Ha COLHMjaIHUTE MPEXKH) BiMjae HA HUBHOTO OJIHECYBAambC,
co o0pasnoXeHne 3a MpegHOCTHTe  MaHuTe (Ha np. HoBM BHMIOBM Ha MaHWmynanuja) Ha
OBHE BHJIOBU Ha TIOBP3YBAaIbE.

- Memoou na ucmpaxcygarse:

Tpynor v npe3eHTHpa METOJOJOMKUTE MOCTAIKK BO UCTPAXKyBAWHETO, CE MOTHHPA
Ha TJABHUTE W IOMOIIHUTE XHUIIOTE3H, KaKO M TEOPETCKUTE JAEJIOBU KOW TH aHAJIA3UpaaT
NeUHUIMHUTE Ha JUTUTAITHUTE KaHAIU U COLIMJATHU MPEXH, OJTHECYBAKETO MOTPOIIYBAUUTE,
IIOTPOLIYBAYKOTO ONIUTECTBO W JAWTMTAJIHUOT MAPKETHHI IIOTIO3HAT KAakKO WHTEPHET

MAapKETHHT.

MeToa0T KOj kK€ ce KOPHUCTH BO OBa UCTpakyBame € aHkeTaTa. OCBEH XHUIIOTETHYIKO-
ACAYKTUBCH U CTaTUCTUYKH, KOPUCTCHU CC U q)YHKHI/IOHaJ'IHI/I, CHUHTCTUYKH W KOMITapaTUBHU
Metou. [Ipenoxkennre xunore3u 6u Tpebdasno ma ru GopMyIUpaaT CUTE TOTEHITUJATHH TSI
W 3aJadyd Ha OBOj TPYJ, MCTOBPEMEHO YyKa)XyBajKh Ha HUBHHUTE METyCeOHM BpPCKH U
kapakTepu. Ke ce McTpayBaaT HaydHO TEOPETCKHTE CO3HAHMja, PENIeBAHTHATA JIUTEPATypa
U COBpeMeHaTa pabOTHA IMpaKca CO KOPUCTEHE Ha Pa3iiMud METOJH, a MpeJl Ce CO aHaIM3a,

CUHTE3a, MHJIYKIIM]ja U JeAYKIIH]ja.

HpI/I I/I360pOT Ha MCETOAOJIOIIKHUTE ITOCTAIIKK 3a HCTPAXKYBAKLC HM3JABOCHU CE€ OHUC

METO/I1 KOM ce Hajupu(aTiuBu 3a u3paboTKa Ha TPYJOBH O] BUIOT:

o OyHKIIMOHAJHA aHAIM3a, CO KOja C€ CI03HAaBaaT aKTHMBHOCTUTE, OJHOCHUTE
(BpckuTe U MekyceOHaTa 3aBUCHOCT) BHATpe BO 00jacTa U MPeAMETOT KOj ro
UCTpaXKyBame.

e Cunresa , Koja € Mo JAedUHUIM]A CIIOjyBalb€ HAa MOBEKE YMHUTEIU BO €HA
LIeJINHA, KaKO OCHOBHA HAayyHa METOJa Ha Cao3HaHHjaTa OBO3MOKYBa JIECHO
pa3bupame Ha CIOXKEHHWTE LEJIMHU NPEeKy HUBHUTE MOECIUHEYHH U MOCEOHU
JIeTIOBH, 0COOEHO CO HHMBHO CIIOjyBame€, T.€. CO HMBHOTO IIOCTaBYBam€ BO
pa3IMYHU MOKHHU OJHOCH U BPCKHU.

e KomnapaTuBHaTta MeToJa MMa 3ajaya Ja OINMIIYBa, Kiacu(uiupa, BpLIH
TUNOJIOTH3allija, W3BeAyBa, 300raTyBa, TEHEpalM3upa, YTBpAyBa pa3HHU

NPUIHUHCKO-TIOCIICANYHU U KOPCIIAlIMOHU OJHOCH, U [a ITPOTHO3HPA.
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e (o craTucTHYKaTa METOJIa Ce MaHU(ECTUPAAT U U3pa3yBaaT KBAHTUTATHBHUTE
MCPKHU, OAHOCHO KBAJIUTATUBHUTC HOjaBI/I BO PaMKHUTC Ha UCTPAKYBAKLCTO HaA
KOPHCHUIIMTE HA MPOU3BOAM OJ1 HH(POpMATHUYKaTa ¥ MOOMIIHATA TEXHOJIOTH]a,
KOM MOXE€ J]a C€ aHaJM3UpaaT MPEeKy MOJATOIUTE 332 CTPYKTypaTa U BPEMETO
KOora HacTaHaJIe MOCMATPAHUTE MTOjaBH.

e lcro Taka, coOMpameTo Ha TOAATOIMTE CE BPIIM CO TEXHUKH, HHCTPYMEHTH H
MOCTAIKH! 3a COOMparme Ha MOJATOIH, 8 BOOOMYACHO € CO CTaTUCTUYKAa METOJa
Ja C€ CO6I/IpaaT KBAHTUTATHBHHW, KBAJIUTATHUBHH, XPOHOJIOIIKU W OPYru
MIOJIATOITH.

e AHKeTHpame

e lcro Taka, ¢akT € JeKka OMIITECTBEHAaTa CTATUCTHYKA METOAa ONepupa co
CHTE€ BHJOBH Ha TOJATOIM KOW MOXKE Ja C€ H3pa3aT €O HYMEPUYKH
BPEIHOCTH, OJTHOCHO KOM MOK€ Ja OujaT KBaHTHTAaTHBHO u3pazeHu. Co
Mocpe/Ha aHaiM3a Ha COAp)KMHATA Ha MPOTAraHIHUTE W JIPYTH TMOPAKU Ce
yTIBpAyBaaT BKYIIHUTE HaMepH U oOapyBama Ha TBOPELOT Ha MopakaTa, Kako
U peakluuTe Ha MNpHUMarejloT Ha Taa ucTa nopaka. Bo cekoja cmucia,
KBaJIMTETHATA KOMYHHKAIlMja Koja € KpOeToT Ha oOBaa MeEToJa, € BaXeH
€JIEMEHT 3a MO3UTHBHO OJIBUBAkE CKOPO HA CUTE OJHOCH Ha €KOHOMCKaTa
noHyzAa u norpoiyBayka. [loce6bHo Tpeba 1a ce uCTakHE METOAOT HA €TAIHO
pasrienyBame, KOj Haofa NpuUMEHa BO KOHTHMHYHpPAHUTE TMpOLECH Ha
UCTPpaXKyBalhe Ha pENIallMOHMOT MAapKEeTUHI CO 3aJada Jla ce BOoodYar

IIPOMCHHUTE BO JOJII' BPEMEHCKU IICPHUOI.

- 3Hnaueme u AKmyeaiHoCm Ha memama:

Co pa3BojOoT Ha COLMjAIHUTE MPEKU HA WUHTEPHET, CO3/1aJIEHU C€ HOBM IPOCTOHU 3a
MHTepakKiuja nomery yyrero. JleHec, nopeke 0JIKOJIKY HEKOTall cMe BO MOKHOCT Mel'yceOHO
Jla ce CIOJIeJIyBaaT 3HACHETO, MUCIEmhaTa U CKycTBaTa. MIHTEpHET cajTOBUTE 3a COLMjaTHO
OMpEKyBame, Jyl'eTo T MpaBaT eHOCTaBHO BHUIMBU BO BKYITHHOT BUPTYEJEH IPOCTOP (BO
cHuTe /1e10BU Ha cBeToT). OCHOBHA MPUYMHA, JYI'€TO Ja ce MPHUJPY)KaT Ha HEKOja OTBOPEHA
Mpexka, € 1a ce 0JIp)KyBaaT/ 3alBPCTAT CTApUTE BPCKM M J1a C€ BOCIOCTaBaT HOBH, CO HITO Ke
ja mpommMpar cBojaTa MpeXa Ha KOHTakTH. HajBakHaTa KapakTepHCTHKa Ha OBaj HAUMH Ha
KOMYHHIIMpamhe KOj C€ Ppa3IMKyBaoJ JAPYrUTe BUOBU Ha MHTEPAKIIM]jA, € BO CYIITHHA BO TOA

KakKO THUC MPCKU T'M JAPKAT J'Iy1'"CTO KOHCTAaHTHO IIOBP3aHH, oe3 O63I/Ip Ha PAa3JIMKUTC U
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naneunHara. Jla couujaTHUTE MpEXH, JYIreTo Cce TMOBp3yBaaT CIOpeN YTBPIACHHUTE
Mel'ydOBEUKH OJIHOCH, KaKO IITO C€ POJHUHCKU BPCKH, MPHJjaTEIICTBA, KOJIETHJAIHU OJHOCH,
pabOTHU KOHTAKTH HTH.

[lomery npyroro, BUPTYEIHOTO KOMYHHUIMpPame€ KOE€ IO OICEAHA CBETOT, I'U
MIOECTH Ta3apHTE MOHYAW U MOBAapYBAUKH, OJI PEATHUOT, JUYHUOT KOHTAKT BO CBETOT Ha
“ancTpakHUOT’ MPOCTOP, IITO M3UCKYBa MPOHAOIake€ HA HOBH CHUCTEMH BO PabOTEHETO U
noTpeOM 3a pa3BUBalbE€ Ha HOBU CIOCOOHOCTH BO Ia3apHaTa pa3MeHa. MOXKHOCTHTE 3a
MapKeTHUHI pabdOTEeHETO BO HOBU YCJIOBHM, CTaHaa HEOTPAaHUYEHW M JUPEKTHO HMMaaTr 3a
MocJeuIa MOTPOIIYBAaYKO OJIHECYBame Ha onmrecTBOTO. Ce mocTaByBa MpallambeTo, Aaidu
yoBeKoT o] XX| Bek UMa eBOJIyUPaHO BO YEKOP CO TEXHOJIOTHjaTa, 3a J1a Ha Hajao0ap HaYuH
KaKO KOH3YMEHT 'l KOPUCTH IPETHOCTUTE HAa HOBUTE HAUYMHU Ha HH(OpMUpakE U paboTeme,
BOEJHO CO CIOCOOHOCTAa 3a HMCTOBPEMEHO Ja C€ CHPOTHCTaBM Ha MaHUIYJIUPABETO U

HaMETHYBaWbETO Ha COTICTBEHUTE “TIOTpeOH” .
- Xunomesa na ucmpascyearemo:
Kako Teopercka OCHOBAa 3a MCTPaXyBambETO M H3YYBAKETO, BO TPYAOT C€
pasrieyBaar CIeIHUTE XUIIOTE3H!

X1: CouyjarHUTe MEANYMH BJIMjaaT Ha MPOMEHUTE BO OJTHECYBAKH-ETO HA TOTPOITYBAYUTE

Xla: I'enepanmjara Y, ucTpakyBa KOMEHTapyu U MUCIICHA HA COL[UjaTHUTE MEIUyMU
WIM TH CHOpeAyBa IIEHUTE NpPEeKy HMHTEpPHET , Mpea Ja OJUTyYd Ja KYIOH HaKoj

MIPOU3BO/I WIIH YCIIYTa,

X16: T'enepammjata Y, ce KOHCYITHpa CO CEMEJCTBOTO, CO IIO3HAHUIUTE MU

HpI/IjaTeJ'II/ITC npea aa AOHECC OJJIyKa 3a KYIIyBamkbe Ha OAPCACH IMMPOU3BOA HIIN

yciyra.

X2: MapKCTI/IHr OJHOCOT CO MOTPOILIYBAYHUTEC € Hajz[06ap MOKCH MHCTPYMCHT 3a CO31aBabC

Ha JIOJaJIHOCT KOH OpeHJ0T Ha reHepanujara Y.

JIOKOJIKy TpUNaJHUK Ha TeHepauujata Y caka Ja I'M KOPUCTH TPOU3BOAUTE O]
uHpopMaTHYKaTa TEXHOJIOTHja, C€ CTPEMHU Ja ce MH(opMupa 3a HUB U OeHePUTUTE HUBHU

MIPEKY COLUjATHUTE MPEXKH.
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X4: JloxosKy NpUNaTHUK Ha TeHepauujata Y caka Ja TH KOPUCTO MPOU3BOIUTE O]
nH(pOpMaTUYKaTa TEXHOJIOTH]a, C€ CTPEMH J1a C€ KOHCYJITHUPA 38 HUB U HUBHUTE MPEIHOCTH U

HEJ0CTATOIH CO CBOUTE MPHUJATEIIH U CEMECTBOTO.

- Cmpykmypa na mpyoom:

[Tocne TeopeTckuTe MCTpaXKyBamkba Ha MApKETHHT OJHOCHTE CO MOTPOIIYBAdUTE, BO
COCTaB Ha MeHaUMEeHTOT Ha oJHocuTe co moTpouryBaunte (Customer Relationship
Management-CRM), a motoa u croenupuuHHOT MpuMep Ha (YHKIHOHHpame Ha
reHepamnujara Y, co neduHHpame Ha BHAOT Ha BPCKUTE W HUBHOTO JIETEKTHPAHE MOMEry
KIMEHTUTE TMPOJaBadyuTe, Ce pasriieayBaaT CTPATCIIKUTE TEPCIEKTHBHA Ha PAI[HOHATHUOT
MapKeTHHT, HO ¥ HEBHOTO 3aI0BOJICTBO MpeKy detmpuTe npuarumu Ha Oliver®, Tlotoa ce
pasrieayBaaT KapakTEPUCTUKUTE Ha TeHepamnujara Y, HUIBHUTE OCOOMHU U MHUTOBH, KaKO U
MOXHUTE MapKeTHHIIKK mpuctand. [lotoa mocebHO ce pasrienyBa (PEeHOMEHOT Ha
COLMjATHUTE MEeIUyMH HHU3 MHIOBHOT CUMOOJMYKA WHTEPAKIIMOH3aM, HO W OJHOCOT Ha
reHepanyjara Y Ipema rojieMuTe couujadHu Mpexu. OIHOCOT Ha TeHepaluuTe IpemMa
HOBUTE MPOU3BOAM O] MHPOpPMATHUKAaTa U MOOWIHATa TEXHOJIOTHja MPUKaKaH € BO COCTAaB

Ha aHaJiM3ara.

HcrpaxyBamarta ce mpoaadouyBaaT KOH Toa Koja € reHepanujara Y u kou popmMu Ha
COLIMjATHUTE MEAMYMH TH KOpHCaT Kora ja JOHecyBaaT oOJJiykara 3a KyIlyBambe.
[Ipamanaukor ¢ (oxycupaH Ha WHTEpakiHja HAa TPUNAJAHUIUTE Ma  MIJICHHyMCKara
reHepanuja” co COIMjATHUTE MEIWYMH W OCTAHATUTE BIHMjaHWja TNPU KYIIyBamkeTO Ha
npousBoaute. LlenTa Ha OBa HCTpaKyBame € Jla ce CTEKHE M0JI00po pa3Oupame Ha TOa Kako
reHepanuuTe S TH KOPUCTAaT PEeCypcUTe Ha COLMja HUTE MEAUYMH 3a KymyBame. OBue

I/IH(bOpMaI_[I/II/I MOXKEC a 6I/I,I[8.T KOPHUCTCHHU OJ CTpaHa Ha KOMHaHI/IjaTa KOja Caka Ja C€

HpI/I6J'II/I)KI/I A0 KYIIyBa4YUTC HAa HAYUH KOj € PCLCIITUBCH 3a reHepaquaTa Y.

Bo nocaegnoTo HOFJ'IaBjC pasriicaad € OAHOCOT Ha reHepaquaTa Y KoH IIpOU3BOJIU
oA I/IH(I)OpMaTI/I‘-IKaTa 1 MOOMITHaTa TeXHOHOFHja, N KaKO Toa BJII/Ijae Ha HHUBHATa OJJIyKa 3a

KYILyBame.

YneHoBUTE Ha reHepaquaTa Y nopacHaa BO BHUCOKOTCXHOJIOIIKH, ONTHMUCTHUYKU
nepuoa. Tue He um BE€pyBaaT HAa MCIUYMHUTC U p€arupaar Ha I'”iaCHH U 6p3I/I BU3YCJIHU CJIUKH,

ayanuo U MY3UYKU COAPXKUHHU, J'LYGOBHI/I nporpamMa M NOpaku KOU Io0 oJpa3yBaaT HUBHUOT

® Oliver R.L. (1999) "Whence Customer Loyalty?”, Journal of Marketing, Vol.63, Special Issue, 33-44.
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KHBOTEH CTHJI M BPEIHOCTH, KOM MOpa Jia BKIIydyBaaT XyMop U emouuu. I'eHepanujata Y e
IpBa reHepalyja BO KOja c€ HOpPMalIM3HMpa >KUBOTHHUOT CTWJI 3a€THO CO TEXHOJOLIKUTE
HaMpeaony Kako IMTO ce MOOWIHHUTE Tele()OHN U MHTEPHETOT U MOXKHOCTA THE Ja BIIHjaaT
BP3 HOCEHETO Ha OJUTYKH INPH KYITYBameTO Ha OWJIO KakoB MPOM3BOJI. THe ce reHepanuja
KOja ce MEHyBa U BJIMjae Ha CBETOT, CaKaar IJ00aJIHU IPOMEHH, Ke Ouie MOJIECHO MUTPHUPaaT
nopaau paboTa WIM HAMpPEJOK BO KMBOTOT, MMAaT MOMAJKY CTpaB O] HEMO3HATOTO, HO
BaXHO 3HAAT KajJe ojar. Tue cakaaT MepcoOHATM3UpPaHU MPOU3BOM, KyIyBaaT OHJIAjH U Ce
€KOJIOITKM CBECHU. THe He BepyBaaT JIECHO HA MPOJIABAYNTE MM KOMIIAHUUTE, 32 OHUE KOU
yKaKyBaaT Ha JoBepba W UCHpoOaH KBAIWTET, C€ TOArOTBEHHM Ja TPOIIAaT TMOBEKe.
[Ipedepupaar nomarrHu MPOU3BOIUTENHN, MHOTY TIOBEKE TMaTyBaaT W W30MpaaT MOEBTUHU
MIPEBO3HUI ¥ HEBOOOMYaceHU GOpMH Ha cMecTyBame. [Ipumagnunnre Ha oBaa TeHepalnja ce
VIIOPHH, THE BEpyBaaT JieKa MOXarT Jia TH IpOMeHaT paboTHTE U Jia Hean3nupaaT, cakaat Jaa
JICJCTBYBAaT BEJIHAIIl U TaKa C€ CIydyBa HETPIEIMBOCT, JbyOOBHA HHTEPAKIIM]ja, HO HEMA Ja ja

WHUIMPAAT aKO MOKAT Jia JISJCTBYBaaT CaMOCTO]JHO.

3aroa oBaa TeHepaldja € MOXeOW 3acera Haj3aBHCHa OJ MOOWJIHHUTE ypeau |
WHGOPMATUYKUTE MPOU3BOAM KO HUB MM IOMaraar Ja HOcaT TOJIECHU OJUTYKH BO CEKoja
cdepa BO kHuBOTOT. OMITYKUTE KOW TM HOCH OBaa IeHepaluja ce 3aCHOBAHU HA MPEIXOJHU
HCTpaXkyBama M coOMpama Ha MHGOpPMAIIMK Ha UHTEPHET 32 HOCEHE Ha HajmoOpara ojyryka

P KYIyBambeTO Ha HEKOj MPOU3BO/I.
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1. MAPKETUHI' U MEHAIIMEHT
MapKeTHHT MEHAIMEHT € OpraHW3allMOHa JUCIUIUIHHA Koja ce (hoKycHpa Ha MpaKTHYHA
MpUMEHA HAa MapKETHHT OpPHEHTAIM]jaTa, TEXHUKATa U METOJUTE BHATPE BO IMPETIpHjaTHjaTa

W OpraHHU3alUHUTC, KAKO U 3a YIIPABYBALC CO MAPKETHUHI PECYPCUTE U aKTUBHOCTUTC BO €1HA

dupma’.

1.1. lepuHupame HAa MAPKETHHT MEHAIIMEHTOT U HErOBUTE AKTHBHOCTH

CymTiHaTa Ha KOHIIETITOT HAa MAaKETHHTOT, C€ CMeTa Jieka € TMOCTUTHYBame Ha
[EJIMTE Ha OpraHu3alujaTa co rmoroieMa e(QUKacHOCT OJ] HEJ3UHUTE KOHKYPEHTH , BO
CyHITHHA MCIOPaKH M KOMYHHKAI{ja CO TOTPOUIYBAaYUTE HA IOTOJEMH BpPEJHOCTH Ha
onbpannTe nenHn mazapu®. Criopexn Cotler u Killer, eqa oy mpeHOCTHTE Ha HHTEPHETOT BO
KOHIIETITOT Ha MAapKETHHT € BO TOa IITO: “KOMIAHUUTE MOXAT Jja coOepar Mo MOTIOIHH U IO
coapxajHu uWHGOpPMAIMKM 3a Ta3apure, KyINMyBauyWTe, TOTCHIHMjaTHUTE KYIyBadyld |
KOHKypeHTUTe. VCTO Taka , KOMIIAaHMUTE MOXaT Ja CIpOBeJaT HOBH MAapKETHHT
UCTpaKyBarmba KOPUCTEJKU 'O HHTEPHETOT, 3a Jia MpuripeMat (hoKyc Ha TpyHHTe, Ja UCrparat

NpamagHUIM M Ha [pyrd HA4YMHU Ja cobepaT HpuMapHu mojaroumu ‘.

MapkeTuHr
MEHAIMETHTOT TH OJIECHyBa aKTHBHOCTUTE U (YHKIMHTE KOM C€ BKIYyYeHH BO
muctpubyijata Ha mpousBogutTe U yciyrute. Crnopen ®@ummn Kotmep (Philip Cotler),
MapKeTHHI MEHAIMEHT NPETCTaByBa aHAN3a, IUIAHWPAmE, CIPOBEIYBambe M KOHTpPOJA Ha
IpOrpaMUTe CMHCIICHH 3a J1a JOBeaT JI0 CaKkaHaTa pa3MeHa CO IETHHUTE ITa3apy CO LeJ Ja ce
IIOCTUTHAT OPraHU3alUCKUTE Hemu Y,

MapkeTuHI MEHalIepUTe e YeCTO OATOBOPHHM 32 BIMjAaHUETO HAa HUBOATA, BPEMETO M
COCTAaBOT KOj KymyBauoT Tm Oapa cmopen mnpudareHara neduHULIMja HA HEKO] IMOUM.
JlemymHO, Toa € 3aToa LITO yJIoraTa Ha MapKETHHI MEHAIepOT MOKE 3HAUYUTEIHO Ja BapHpa
BO 3aBHUCHOCT OJ TOJIEMHHaTa Ha pabOTHHOT CYyOjeKT, KOpIOpaTHBHATa KyITypa W

KOHTCKCTOT Ha I/IHIIYCTpI/IjaTa. 3a JAa CC HallpaBu e(I)I/IKaCHa U CKOHOMHWYHA MApPKCTUHIIKA

7 Joshi, R. M.(2005), Internacional Marketing, Oxford University Press, New Delhi and New York.
8 Kotnep, ®@. Kenep, K. JI. (2006), Mapketunr Mmpaaument, Jlata Ctaryc, Beorpan, ctp.17

® M6un, ctp 17

10 Youn
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CTpaTeruja Ha yIpaByBame, GUPMHUTE MOpa Ja UMaaT JIETAITHO W 00jeKTUBHO pa3dHpame Ha
COIICTBEHHMOT OM3HMC U Ma3apuTe BO PAMKHUTE Ha KOM Tue paboraT’!

[Ipu ananu3ara Ha OBHE Ipalllamka, AMCUUIUIMHATA HA MAPKETUHT MEHAIIMEHTOT Y€CTO
ce IMperuieTyBa €O IOBp3aHa JMCUUIUIMHA Ha CTPATErMCKOTO IUIaHUpame. MapKeTuHr
MEHAIMEHTOT, KOPUCTH PA3JIMYHU aJaTKH Ha EKOHOMHjaTa M HAa KOHKYPEHTCKaTa CTpaTeruja
3a Jla TO aHAIM3UMpa KOHTEKCTOT Ha HMHIYCTpHjaTa BO paborata Ha Hekoja ¢(upma. Bo
aHaJM3aTa Ha KOHKYpEHIIMjaTa, MEHAllEepUTe BO MAPKETUHIOT IpajaT JAeTaJHU Npoduian Ha
CEeKO] KOHKYpEHT Ha ma3apoT, (okycupajku ce TOoCeOHO Ha HHUBHHUTE pEJaTUBHU
KOHKYPEHTCKH TpenHocTH W cimabocti kow v kopuctm SWOT anammzata. MapkeTuHT
MEHAIIEpUTE Ke ja MCIHUTAaT CTPYKTypaTra Ha TPOIIOLMTE Ha CEKOj YYECHUK, U3BOPUTE Ha
NpoQUTOT, CpeacTBaTa W  HAUIEKHOCTHTE, KOHKYPEHTHOTO  MO3UIMOHUpamEe U
nudepeHjanyjaTa Ha MPOU3BOANUTE, CTENEHOT HAa BEpPTHUKaJIHA MHTErpaluja, UCTOPUCKUTE
0JIFOBOPH HA HHIYCTPUCKUOT Pa3Boj U APyTH (akTopH 12

MapkeTuHI MeHayepuTe 4YecTo CMeTaaT JeKa € HEONMXOJHO Ja Ce HHBECTHpa BO
UCTpaXKyBama KaJie ce coOupaaT MOJATOLM KOM ce MOTPEOHU 3a M3BEAyBame Ha IMPEIU3HU
aHAJIM3U BO MApKETHHTOT. 3a Ja ce ao0ujaT oBME HMH(POpPMAIMA THE YECTO HW3BEIAyBaar
UCTpaXKyBame Ha Ma3apoT (Hau3MEHUYHU MApKETUHT UCTpakyBama). MeHallepuTe Kopucrat
Pa3IMYHU TEXHUKH 32 CIIPOBEIyBalkhe HA UCTPAXKYBahE HA 11a3apoT, HAJUECTH O] HUB Ce:

-KBanuTtatuBHM HcTpakyBama , Kako ITO € (JOKyCOT Ha TPYNU U PA3IUYHU BUIOBU
Ha UHTEPBjya,

-KBaHTUTATUBHU UCTpaKyBalkba Ha 1a3apoT, KaKO IITO C€ CTAaTUCTUYKHUTE

UCTpaXKyBamba,

- ExciepuMeHTaIHU TEXHUKHU, KaKo IITO Ce TECTUPAETO Ha Ma3apor,

-Texuuku Ha HaOJbyIyBame, KaKo IITO ce eTHOrpadckuTe HaOIbyIyBamba.

MapkeTUHI MEHAUMEHTOT BO TOJIeMa Mepa ce MOTINHpa Ha MPOCKTHUpame Ha MOHYAA
Ha OpraHu3aipjaTta BO CMHCJIa Ha MoTpeda M >kenda Ha LETHUTE Ma3apu U KOPUCTEHE Ha
noe(eKTUBHHU 1IeHU, KOMYHUKAIIMU U AUCTPUOYIIUH, CO LeN Aa ce nH(pOopMHUpa, MOTUBHpA U
cepBucHpa naszapot. [Tnanosure 3a mpoaaxo0a Bo morojiemMa Mepa ce 6a3upaar Ha OGapamara
U MOTUBHUTE Ha MOTPOLIYBauMTe Ha Ma3apoT. 3a Ja ce MOCTUTHE OBaa Lel, OpraHu3alujara
MOpa Ja TIOCBETM BHHMMAaHHE Ha BUCTMHCKUTE II€HH, €(QUKACHOTO OrjacyBambe H

IPOMOBHpame Ha mpojaxOata W aucTpuOynujaTa, Kako M NpeKy Hajao0pu ycIyra 3a

11 Clancy, K.J. Peter, C. K. (2000), Counter Intuitive Marketing, The Free Press, New York, ctp.74.
12 Kotnep, ®@. Kenep, K. JI. (2006), mapkeTunr meHaumenT, Jlata Ctaryc, beorpas, ctp.349
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G)MEHHnPﬂ EH INTERNATIONAL ‘ME YHAPOAHbIH
CTUMYJHMpamke Ha moTpoiryBaynte. Ha Kpaj MapKeTHHT MEHAIIMEHTOT MOXe J1a ce AeuHupa
Kako TpoLeC Ha YIpaByBalkbe CO MAapKETHHIIKUTE IMPOTpaMH 3a OCTBapyBame Ha
OpraHU3aIlMCKUTE IENU U 3a1aud. Toa BKIIydyBa IUTAHUPAE, MMIIEMEHTANKja ¥ KOHTPOJIa
Ha MapKCTUHIIIKATa IIporpaMa uiv KaMIiiamba 13.

Kotnep , MapkeTHHI MEHAIMEHTOT I'0 HaOJbyAyBa KaKo BEIITHHA U HAyKa 3a IPUMEHA
Ha jaJIpOTO Ha MAPKETHHIIKUTE KOHILENTH 3a Ja ce m30epe LEeNHMOT IMaszap u jJa ce noowue,
3aJpKHM U 3roJieMu OpojoT Ha KyIyBauWTe MPEKy CO3/aBame, UCTIOpaKa M KOMyHUKaIMja Ha
CYIEpHOpHUTE BpPETHOCTH 3a KymnyBauuTe. Bo armocdepara Ha mnasapHara Oopba 3a
CTCKHYBAKhC HA KOHKYPCHTHOCT, MAaPKECTUHI' MCHAIIMCHTOT MPETCTAaBYBa €1HA O HajBa)KHI/ITC
(GyYHKIMM BO MHIYCTPUCKUTE U pabOTHUTE MoABH3U. HeroBoto 3Hauewme Ha MOJIEPHUOT Ma3ap
IpeJl ce € MPOMOBHUpame, 00e30eyBambe “BUUIMBOCT Ha HOBUTE MPOU3BOAM ILITO BIUjae Ha
3roJieMyBame Ha MoTpedarTa 3a MPOU3BOAM U YCIYTH Mery IMOTPOITYyBaYHTe, a KaKO JUPEKTHA
MOCIIeINIIAa IMa 3TOJIEMyBambe Ha MPOM3BOJICTBOTO Ha MOCTOCYKUTE Mpou3Boau. Mcro Taka,

yiaorara Ha MapKETHHI' MCHAIIMCHTOT ACHEC € HCOIIXOAHA BO JOMCHOT Ha pa3BHUBaAkC HaA

cpencTBara 3a KOMyHHKAIIH]a.

1.2. Oonecysamwemo na nompowysauume - noum

OnHecyBameTO Ha MOTPONIYBAYMTE TOApa3OMpa , aKTUBHOCTH KOW JIYIETO TH
MpeB3eMaar BO TEKOT Ha MPUOUPAETO, KOPUCTEHETO M PACIIONATalkEeTO CO MPOU3BOIUTE U
yeayrute 4| 3apagu Toa coBpeMeHHTE MAapKETHHI CTpaTerMd 3a OJHECYBAmETO Ha
MOTPONIYBAYUTE TO CMECTYBaaT BO (JOKYCOT Ha CBOMTE aKTHBHOCTH, KaKO KIIydeH (aKTop cO
KOj KOMITaHWjaTa yCIieBa Jia TH 3aJI0BOJIM TOTPEOUTE U KEIOUTE Ha TMOTPOIIYBAYHTE, & CO
TOA M peaju3alrja Ha KpajHaTa IIeJl Ha CBOCTO IMOCTOCHC Ha Ma3apoT, OJHOCHO Jia TO OCTBAPH
pe3ynraTot Ha pabotara (mpodutot). BeymHocT notpebaTa u xendara Ha MOTPOLIYBAUUTE
yIpaByBaaT CO HETOBOTO OJIHECYBame€ BO MPOIECOT HAa M300p HA MPOHM3BOJM M yCIyra Ha
na3apoT. AKTHUBHOCTHTE Ha TPAJHMIIMOHAIHHUTE CHCTEMHU 3a YIPaBYBamkE CO MApKETUHTOT,
3aBpIIIyBaaT BO MOMEHTOT KOTa KyIyBadoT K€ JIOHECEe OJUIyKa W ro IUIaTH MPOHM3BOJIOT, 3a
pasnuKa OJ COBPEMEHUTE HAUYMHM Ha YIPaBYBame€ CO OBOj acleKT Ha paloTeme, Kajle

T'IaBHUTC AKTHUBHOCTH Ha TOj IJlaH CaMO MITO IIOYHYBAaarT. I'maBHa 3agmaua BO

AAUMCH3UOHUPAKLETO Ha rJI00aTHUTE MasapHu rajlakCuu € , KaKO Oa C€ MOTUBHpAAT

13 Kotler, F. (2000), marketing Management, millennium Edition, Prentice Hall, New jersey, ctp.318.

14 Kardes, R. F. (2002), Consumer Behavior and Managerial Decision Making , Prentice Hall Upper Saddl
River, New Jersy, pp.10; JKuskosuk, P.(2014), Tlonamame norpomrada, Y uusep3urer Cunruayaym beorpar,
ctp.41.
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KOH3YMEHTHTE Ha HAIIUTE MPOU3BOJIM , 1a OCTAHAT JIOjaJIeH TOTPOIIYBay, O]l KOTO JUPEKTHO
3aBUCH pean3alpjata Ha 00eMOT Ha mpoiaxoa.

AMEpUKaHCKOTO 3/pykeHue 3a MapkeTHuHr (AMA) ro neduHupa ogHECyBameTo Ha
MOTPOIIYBAauYMTe Kako ‘‘AMHAMUYKAa WMHTEpaKIMja Ha aderor ©u pPa3MHCIYBameTo,
OJTHECYBAFETO U OKOJIMHATA CO TIOMOII HAa KOM YOBEKOT YIPaByBa CO acleKTUTE Ha pa3MeHa
BO HUBHHOT uBOT” ™ . Taka mpeTnpujatujaTa ce cO04yBaaT CO HEOMXOAHOCTA O/ BPIIEHE HA
aHaJM3a M yIpaByBamke CO Ma3apHUTE U MOTUBAIMOHUTE aCTIEKTH KOM BOJAT JI0 CTEKHYBAmbE
Ha JoBepOa M JI0jaTHOCT (KAaKo 1I€Ha, KBAJUTET, UMUIl HAa CaMHUOT OpEeH[..) KaKo U Jia ce
HETyBa BEpHOCTa Ha CBOWTE MOTPOIIYBauM CO TMpaTeHh¢ Ha HUBHUTE KOMEHTapH, Oapama,
MIPEJUIO3H, PEIIaBabe Ha CUTOANNY BO KOW KYIyBa4OT OMJI HE3a/I0BOJICH, 3a Jla HE TO 3aMEHU

HAIIOT IMPOU3BOJ CO MMPOU3BOAOT HA KOHKYPCHTHUTCE.

1.3. MapkeTHHT HA OJTHOCOT CO MOTPOIIYBAYHTE
MapkeTHHT Ha OJHOCOT CO MOTPOIITyBaYHTe ce NePHHUPA KaKO “TIPHCTAIN CO I Ja
ce pa3BHE JOJTOTpajHA JIOjATHOCT HAa MOTPONIYBAYMTE W HA TOj HAYMH Jla C€ TOCTHTHE
3roneMyBame Ha mpoduTtadmiHocTa 18, MapKeTHHT Ha 0JJHOCOT € MO KOj € TIPOM3JIe3eH Ha
KpajoT Ha XX BEK 0] HOpAMCKATa IIMKOJIA 3a MApKETHHT KOj TO NPHUMEHYBAaaT BOJCUYKH
cBeTCkM (upMu, U ce 0a3upa Ha OJHOCOT CO TMOTPYBAYUTE IOCJIEC TpBaTa TpaHCaAKIIHja

(mocturnara catucdakiuja).

MapKeTHHI HA OTHOCOT
@oKyC Ha 3aIp)KyBakbE Ha OTPOIILYBAYUTE
JlonropoyHa opueHTalrja
KoHTakTu co mo3Hatu KynyBauu
[ToBHCOK CTpy4Y€H OAHOC MOMElYy KYyITyBauUTE U IPOJIaBaYHUTE

Bucoka noBep6a Ha moTpoInryBaunTe

3a KBAJIUTETOT OJIrOBapaaT CUTE IMPEeTIpHjaThia

Cn.1l. Mapxemune na oonoc

15 Peter, J. P. Olson, J.C. (2008) Consumer Behavior and Marketing Strategy, McGraw Hill International
Editing. Boston, pp.5-10; XKuskoBuk, P.(2014), [onamame norpomaya, Y uusep3urer Cunruayaym beorpar,
ctp.41

16 Gummesson, E. (2008) Total RelationshipManagment, ELSEVIER /Butterworth-Heinemann, Oxford, pp.5;
XKuskosuk, P.(2014), [Toramame norpomaya, ¥ nusepsurer Cunrugynym beorpan, ctp.215.
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9 MEYHAPOAIEH INTERNATIONAL ‘ME YHAPOAHbIH
“Hooexa mapxemune na oonocom (RM —Relationship Marketing) wiu mapxemuneom
HQ peiayuu 20 HA2lACy8ad 3HAYEREeMO HA PA3GUMOKOM HA O0J20POYHU PEeLayuu co Cume
3auHmMepecupany  CMpanu HA  NPemnpujamuemo’. nompouiyéavume, 0obasyeauume,
oucmpubymepume, uxeecmumopume, OAHKUmMe, MAKEMUHZ deeHyuume, OCU2YpPameHume
komnanuu u op. “Mapkemune oonocom co nompowysauume (CRM- Customer Relationship
Marketing) cmaea mesicuwme na uzepaoysaremo u pazeusarbemo Ha O0A20POYHU OOHOCU

17, Tlocrojar MHOry pasnuynu nedMHULIMM 32 MapKETHHI Ha

camo co nompowysayume’’
OJTHOCOT CO TOTpolryBauuTe (penanmoHeH Mapketunr wimm  Customer Relationship
Marketing). MHory BepyBaar Jieka KOHIIENITOT Ha OBOj KOMITJYTEePCKH MapKETUHT CHCTEM KOj
ro KOpUCTAT KOMIIAHUUTE € 3a J]a TH 3a4yBaaT WHPOPMAIMKUTE 33 MOTPOIIYBAYUTE | 32 JIa TH
cHabTyBaaT CO CIENMjATHM MOHYIM'S, nojeka, IPYrH MECIAT Jeka Toa € CTpaTerdja 3a
yIIPaByBaWke CO BPCKHUTE CO MOTPOIIYBAYMTE, 33 Ja ce (opMHUpa BPEAHOCT HA UHTEPECOT
(shareholder value®® ). Ciopex uctrot aBTop, CRM e paGoTeH mpHcTam KOH € BO IOTpara 3a
no100pyBame Ha BPEJHOCTUTE HAa KOMIIAHUUTE 33 MOTPOIIYBAYX U MPOPUTAOUITHOCT, MO MaT
Ha pa3BOj U OJPXKYBamkE HA BPCKUTE CO MOTPOIIYBAYUTE KOM CE BHUMATEIHO JIOIMPAHU CO
TO OM Ce 3roJleMuiIa Beke HaBeeHaTa BPEeIHOCT Ha 3aMHTEePECHPAHNTE CTPaHu 20,

PaboTHHTE ajaTKKM HAa MAapKETHHI MHKCOT CE€ HEOMXOIHHM 3a TMOCTUTHYBAmhe Ha
CaKaHUTE PeaKIMK Ha [ETHUOT Ma3ap BO OJHOC Ha MOCTABYBAWKETO HA IICIIHTE.

“HOBHOT KOHIIENT Ha OJHOCOT CO MOTPOIYBAYNTE Ce Oa3upa Ha HOBUTE MOCTABKU Ha
MapKeTHHT MUKCOT — 4C, KOU BO CylITHHAa 00jacHyBa Kako MOTPOINYBAavMTe rienaar Ha SP
(mpou3Bo, 1ieHa, mpoMoIirja u Auctpudynuja). Macrpymentute Ha 4C ce:

1. Customers want and need — scenbu u nompeou na nompowysauume

2. Cost to satisfy those needs- nompeonu mpowouu 3a nuerno 3adosonysarse

3. Convenience to buy — nocoonocmu npu Kynysarwemo

4. Communication —kemynuxayuja ***

[TocTHrHYBaWETO HA J0JITOPOYHA JIOJATHOCT KaKO pe3ysaT Ha MapKETHHT OJJHOCOT CO
MOTPOITYBAYUTE, MOKHO € J]a Ce MOCTHI'HE CO MOCTOjaHa KOMYHHUKAIMja CO MOTPOIIYBAYNTE

CO IeJI aa Cc€ u3rpaaar CTaOUITHH OQHOCH. Co nojaBaTa Ha JUTUTAITHUTC COL[I/IjaJ'IHI/I MCIUYMU,

KOMITAHMHUTE TO 3a0eiexkaie 3HAYCHETO o1 (I)OpMI/IpaH,eTO U KOPUCTCHCTO Ha 0a3a Ha

17 )Kuskosuk, P.(2014), ITonamame norpomaya, Yuusepsutrer Cunrunynym beorpas, crp.216

18 Payne, A. (2006). Handbook of CRM; Achieving excellence in customer management. Great Britain:
Butterworth-Heinemann, ctp.111.

1% Toa e paGoTen TepMuH KOj O3Ha4dyBa Jeka KONMYMHATA KOja I'M 00OTaTHJA CBOMTE AKIMOHEPH, € KPajHO
MEpHIIO 32 YCIIEXOT Ha KOMIIaHUjaTa.

20 )KuskoBuk, P.(2011), IMoramare notpomaya, Y ausepsuter Cunruaynym beorpan, ctp. 6

21 )KuskoBuk, P.(2014), INoramarse norpomaya, Y Husepsuter Cunruaynym beorpan, ctp.219
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CBOMTE KOPHUCHUIIH, O] KOM MOK€ KOHCTaHTHO Jia c€ LprHaT MHPOpMAaIMK U Taka J1a ce Ouue
BO YEKOp CO KeJI0uTe W MOTpeOuTe Ha KIMEHTUTE, NIPEKy YHalpeayBambe Ha KBAJUTETOT Ha
MIPOU3BOIUTE U yCIyruTe. MHOTY KOMITAaHUHM HYJAT MOBOJHH YCJIOBU 3a KYyIyBame IPEKy
WHTEPHET, CO INTO CE€ MOTTHKHYBAa OBOj BHWJ Ha Mmpoaaxda koja uM o00e30emayBa Ha
MOTPOIIYBAYUTE KO C€ BMpPEKeHH Bo ONnline kiy0oT eqHOCTaBeH MpUCTall. 3a Jia ce 3aapKar
CHTE KIMEHTH, (UPMHTE, HU3 Iporpamara Ha JOJAIHOCT (KIy0 Ha MOTPOLIYBAadd) TH
HarpaayBaaT CBOMTE KIMEHTH , OJTHOCHO MM HYAAT €KCKIy3MBHHM IPOM3BOJIU WM IICHH Ha
MOCTOjaHUTE KYIyBa4yW, a OJI Jpyra cTpaHa o00e30eayBaaT KOHCTaHTHA MPOMOIIMja BO
BU3YEITHHOT CBET Ha CBOMTE KOpHCHHUIM. [lojaBaTa Ha maMeTHH TelepOHH MMa HaIpaBeHO
VIITE €JHa PEeBOJyIlMja Koja MPHUIOHECYBa 3a WHTEPHET NPOMOBHUpAE, KaJe MOOHWIHHTE
aTUTMKAIlMF UM OBO3MOXKYBaaT Ha KOPHUCHHIIUTE CBOMTE MPO(UIM J1a TH HOcaT co cebe Ha
COLIMjaTHUTE MPEXKH.

Ha exoHOMCKHM Hepa3BHEHHTE TMa3apH HE CE IMOCBETYBAa BHUMAaHHME Ha 3HAYCHETO Ha
WHOBATUBHTE MApKETHHI CTPAaTeTWH M alaTUTE 3a OCTBapyBame Ha YCIENIEH pPe3yIiTarT.
l'omem Opoj Ha paboTHM cyOjeKTH BO HamiaTa 3eMja HE ja pa30upaar BakKHOCTa Ha
CIIPOBEAYBAakETO HAa MApPKETHHT HCTpaKyBamara (MEepHenupajki TH Kako  HEMoTpeOeH
TPOIIIOK) W TO3WIMpamaTa Ha MmoTpedara Ha MOTpoIlryBadyuTe BO (OKYyCOT Ha paboTHaTa
MOJINTUKA Ha MApPKETUHIOT.

Bo pamMkure Ha KOHTHHYHMPAHOTO TEXHOJIOIIKO YCOBPIIYBAalkE€ Ha PACIOJIOKUBUTE
KalaluuTeTH BO KOMYHMKAIIMCKUTE CHCTEMU W TPOU3BOJCTBOTO Ha HOBU, MAapKETUHIOT
MPAKTUYHO M HE MOKE J1a IOCTOM BO OOWJ Ja 'M MPUMEHYBA TPaJAULIMOHAIHUTE 3HACHA BO
COBPEMEHHUTE MIpoIlecH, U 0e3 MPeTX0HO pa3dupame Ha OJIHECYBAETO Ha MOTPOIIYBAUHUTE

BO IIPOIECOT Ha KYMyBambe (MAPKETUHT UCTPAKYBAHA).

Eichorn % naBa ceondarna gepununuja, kane CRM npercraByBa Kako XOJUCTHYKH
IpHCTal KOj TO HMHTErpHpa MHTEPHOTO JIUACPCTBO, KYJITypa, OpraHU3alMoHa CTPYKTYpa,
paboTHM TIpollecH M WH(POPMATUBHU CHUCTEMH CO CKCTEpHA TOYKa Ha CIOjyBame, a Hea ja
nmpercraByBaaT moTpomryBauute. OBae ce riena aAeduHMIIMjaTa Koja TH 0OeIuHYBa
paznuuHuTe paboTHM ¢eHoMeHH M Tu (KIOmyBa Ja OAroBapaaT Ha MNpoOJIEeMOT Ha

peIIaliluOHUOT MAPKCTHHT. BI/I,I[ejI'(I/I, HOCJIOTO BHUMAHUEC € HACOUYCHO KOH IMOTPOIIYBAYHTC,

22 Eichorn, F.L. (2004). International Customer Relationship Management: A.Framework for Achieving
Customer Relationship Management from the Inside Out. Problem and Perspectives in Management. 1, 154-
176.
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OCHOBHA LICJI HA PCIALIMOHUOT MAPKCTUHI' € pa3BMBAalk-C HA BPCKA 3a HOI[06p0 oJiroBapame Ha

HUBHUTE MOTPEOH U Keou.

KynyBame Mpuxogu

E-mail

MobuneH
MApPKEeTUHr

AKuMmn

Uctopmja Mpomouwuja
TenedpoHu
NojanHoct ‘
Appeca
@s:6enewxn

MNpebapyBare - MapkeTuHr

. Mpuoputetn

KomyHuKau Coumjantm
Mpexu

Ch. 2. Hnycmpayuja na paznuunume nojagu noep3anu co penayuoHen MapKemun2
Ui MapKkemunz na oonocom >

Hcrto Taka, co pa3BUBamETO Ha BpcKara cO MOTPOLIYBAauYUTE U CO HEJ3MHOTO
OJlp)KyBame, MOXe Ja OugaT MOCTUrHATH Nojao0pa NpopUTAOMIIHOCT U NPUXOAU HPEKy
3roJIeMyBambeTO Ha JIoBepOara, 0OBPCKUTE U JIOJAJIHOCTA, KOra THE Ke ce BOCHOCTaBaT Kako

IPUHIMIT Ha GYHKIHOHUPAH-E HA MOTPOIIYBAYKOTO HCKYCTBO. 24

A) /losepba, nocéemenocm u nojannocm
Co neueHuM HaHazaJ, Kora ce paboOTH 3a TpEABHIYBambe Ha OJIHECYBAHETO Ha

MOTPOIIYBAUYUTEC U HUBHOTO NOHCCYBAKLC HA OMJIYKH, KOPUCTCHHU CC PA3JINYHUTEC AKTUBHOCTU

23 http://e-comdrive.com/customer-realtionship-managment.html
24 payne, A.(2006). Handbook of CRM: Achieving excellence in customer management. Great Britain:
Butterworth-Heinemann
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3a CeBKYITHHUTE 3aJ0BOJICTBA HA MOTpouryBaunTe?’. Cenak, Kora ce MPOMEHMIA MapajurmMara
Ha TPaJUIMOHAIHUOT MAPKETUHT MUKC M KOTa PEJIallMOHUOT MapKETHHT Ce TIOBEKE HABJICTOJ
BO yrmoTpeba Kaj roJIieMHTe, a ToToa U Kaj MOMAaJIUTe KOMITAHWH, C€ 3roJIeMuia JIMCTaTa Ha
(baxTOpu KOM MMaaT BIIMjaHWE BP3 OJHECYBAWmETO Ha MOTpolryBauuTe. Cropen mpeTxoHo
HABEJICHUOT aBTOpP, 3TOJEMYBAamETO, IMOCBETYBAWETO W JIOjATHOCTa, MOXAT 1a Oujat
I/IZ[GHTI/I(l)I/IKYBaHI/I U OJBOCHM TaKa Ja HHUBHHUTC AaCIICKTH I'M HHTCrpUpaaTr Ha pas3IM4HU

HAa4YWHU, PA3JIMYHUTC TUIIOBU HA IOTPOITYBAYH.

PenyTaymja 3ap0B0OACTBO

Pnank

e ConnaapHocT
® 3eAHNLITBO

o [letanHu nHdopmaumm

e [lpenopaka

o OekcnbunHoct

® KOHTUHYUTET BO
e NHTerpurer — Hosepba y
BpCKaTa
® [1o/3KMHA Ha Tpaeke Ha
BpCKaTa
PenyTayuja

Cn. 3. Konyenmyanna pamka na nosp3anocma Ha (pakmopume Ha éiujanue Ha
penayuonuom mapkemunz®

JloBepOaTa KakO MWITHIMMEH3UOHAJIHA KOHCTPYKIMja, € OJl BUTAJIHO 3HAYCHE 3a
pa3BojOT Ha OMJIO KakBa BpCKa, KaKO Ha JKMBOTEH, Taka M Ha paboTeH 1uiaH. Morman,
Deshpande u Zaltman 2?7 noeepbara ja neduHupaaT kako “kenba 3a NOTHUpAEE Ha
MapTHEPOT BO KOj MOXKe Jia ce joBepute. [loBekeTo McTpakyBaun O ce CIOXKHIIE CO OBaa
neUHHINja CO OJIpe/IeHO MAOMONHYBaWme, Jieka JoBepOaTra BO CHUTYallMUTE TMOBP3aHU 3a

MAapKCTHHIOT, CTaHyBa BaJlWJAHA KOr'a HOTPOLIYBAYHUTC HUMaaT I[OBCpGa HJIM BEpyBaaT BO

% payne, A.(2006). Handbook of CRM: Achieving excellence in customer management. Great Britain:
Butterworth-Heinemann

26 Graf, R. Parrien, J. (2005) “The

2" Moorman, C., R. Deshpande, and G. Zaltman. “Factors Affecting Trust in Market Research Relationships”,
Journal of Marketing 57, No.1 (January 1993): 82
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MCKPEHOCTA Ha JIpyrata CTpaHa , Ha IpuMep, mpoiaaumte. Gwinner, Gremler u Bitner?®
pacmpaBaje Kako TCHXOJIOMIKATEe OcHepHUTH KOW MpOU3JeryBaaT oj JIoBepOara, CTaHyBaaT
VIITE TOBWKHU O] CIEIHUJATHAOT TPETMAaH KOj MOXKE Ja TO J0OWjaT MOTPONIYBAYHTE CO
pa3BojoT Ha Oimckara Bpcka co komnanujata. Kora ce cmomenyBa noBepOa BO JuTepaTypaTa
CEeKOTalll 332 MAPKETHHT PEJIAIUUTE CO MOTPOLTYBAYHUTE CE TIOBP3AHH U 32 MOMMUTE JIOJaTHOCT
u noceereHocT. IlocBerenocra, copex Morgan u Hunt?® - mosxe na ce pasriemyBa Kako
KOHTHMHYUpPaHa BpcKa Koja 0apa MakCHUMEJEH HAmop 3a HEj3MHO oApxyBamwe. VIMEHo, Moxe
Jla ce CIO0XHMME CO KOHCTaTalujara, OHMJeJKkM BpPCKHTE, Kako OBHME BKJIy4yBaaT MHOTY
HamaJjieHa eMOTHBHA MOCBETEHOCT Ha KoMmnaHuuTe. McToBpeMeHo, camaTa KOMITaHHja TIPEKy
PENAIOHUOT MApKETUHT CE IMOCBETYBa Ha MOTPOLIYBAYOT, HO M Ha BpaboreHure. Kora ce
neuHupa mocBeTeHocT Ha motporryBaunte, O’Reilly m Chatman , ymre Bo 1986 .
300pyBajie 3a OPraHW3UIMOHUTE TEOPHH M MOJENIM KOW TPUMEHYBaaT Kaj BpaOOTEHUTE U
Jleka THe MO’Ke Ja Cce TIPHMEHYBaaT M BO CMHCIA Ha TIOCBETEHOCTa Ha MOTPOIIYBAYHTE
Oliver 3! ncraknyBa jeka JlojaTHOCTa, BO CYIITHHA € 0OBPCKa KOja € TaboKo BTeMeIeHa N
UM OBO3MO’KYBa Ha TIOTPOIIYBAYUTE MOYECTO Aa KYITyBaaT MPOM3BOIM WJIH JIa TH KOPUCTAT
YCIYTUTE HA OJ[pe/iecHa KOMITaHHUja, BO TEKOT Ha BPEMETO.

BakBHOT HauMH Ha KyIlyBame, TOBEIyBa 0 €ACH IIUKIMYCH MPOIIEC Ha KOPUCTEHE Ha
HCTHUOT OpeHIl, Oe3 pa3inKa Ha MPUTHCOKOT KOj MOXE Ja IMPEeIu3BHUKa €KCTEPHU OKOJIHOCTH
WM MapKEeTUHIIKK Hanopu. Ha Toj HauuH ce pa3BuBa BpcKaTa Koja W300MITyBa CO JIMjATHOCT,
IpU IITO MHUCIEHETO Ha Beke CIHOMEHATHOT , MouuTyBaH mpodecop Gronroos®’, neka
JIOJATHOCTa HE € CaMO TOoraml Kora MOTPONIyBauoT € JIOjaIeH Ha CcBojaTa ¢upma, TYKy U
¢upmara Ou Tpebasio na Ouje BepHA Ha CBOMTE MOTPOLITYyBauM, Taka OW OICTOMJIA BpPCKaTa
rnomery HUB.

OmHOCOT mTOMery MOTPOIIYBAaYMTE H OJpeaeH OpeHn win ¢upMa, € MHOTY
KOMIUIEKCEH 3a JeUHHpame M MHOTY € TEIIKO BO JIMTEparypara MOXeE Ja ce Hajaar
CEBKYITHU Je(OUHUIIMH, TOKMY 3apaJd BAKBUTE HEBHJJIMBH M YYBCTBHTEIHH (DakTopu KOU

BHI/IjaaT Ha (l)OpMI/IpaH)eTO Ha ucture. Ha crnegnara CJIMKa, CO IIOMOII Ha MCXaHHYKHU

28 Gremler, D., D., & Brown, S. W., (1996). Service loyalty: Its Nature, Importance, and Implications. USA:
University of 1daho. Ctp.98.

29 Morgan, Robert M., Hunt Shelby D. (1994). The commitment-trust theory relationship marketing. Journal of
Marketing Vol.58 (3) 20-38.

30 http://www.vancerenz.com/researchimplementation/uploads/1006EmployeeEngagementOnlineReport. pdf

31 O’Reilly 111, Charles & Chatman, Jennifer (1986), Organizational commitment and psychological
attachment: The effects of compliance, identification and internalization on prosaically behavior. Journal of
Applied Psychology, 71, (3), 492-99.

32 Gronroos, Christian (1990). Relationship approach to marketing in service context: The marketing and
organizational behavior interface. Journal of Business Research 20, 3 -11.
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KOHCTPYKIIMHU C€ TMOTBPAYBa MOXHOCTA 3a TMOCTOCHE Ha Taa BPCKAa U “BO KOja Hacoka ~ ce

JIBIDKH.

Cn. 4. Mexanusam 3a ycnewino paéomerse npeKy NOC6CMenoCH U AH2ANCUPAIbe Hd
nompowysauume™

On catucdakija 10 JojaiHOCT Ha noTpoiryBauute, Nielsen ucrpaxysame.

Komnanujra 3a ucrpaxyeame Ha maszapot Nielsen ce 3aHmmaBana co mpariamero, KOH
aTpuOyTH Ha MMPOU3BOJIOT TO MOTUBHPAAT KYIELOT 33 IO 3aMEHH OPEHJIOT, CHAaOAyBaYUTE HIIH
MaJlUTe TProBuW. Pe3ynraruTe Ha MPBO MECTO ja MOCTaBMJE II€HATa, MOTOA KBAJIHUTETOT,
noOpaTa opraHuzanja BO pPabOTEHETO, IMIMPOKUOT acoOpTHMaH M Ha Kpaj Mojaoopure

nepdopmancu (ci.5).

HOTpe6aTa 3a HUCTPAXYBAKLC HaA Ma3apoT OJ aCIHCKT Ha OJHCCYBAKLETO Ha
MNOTpOIIyBauUuTE HOBCJIA [0 I/IHTepaKHI/Ija Ha MAapKCTHHI' WU MCHAIMCHT CTPATCr I/IjaTa u
OJHCCYBAKLECTO Ha MOTPOLIYBAYUTE, KAKO TCCHO IMOBP3aHU JUCHUIIJIMHU. Ilo3nato e JCKa Ha
HpeTHI/IjaTI/IjaTa UM C€ HOTpCGHI/I HOBeKeraTHH HaIllopu 3a CTCKHYBAlKC HAa HOBU KYITyBadu

BO cnopeﬂ6a CO HOTpC6HaTa eHeerja 3a 3a4yBalkbC HA IIOCTOCYKUTE.

33 Htt:/fyulop.com/
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WHAT ONE ATTRIBUTE WOULD ENCOURAGE YOU MOST TO SWITCH
BRANDS, SERVICE PROVIDERS, RETAILERS?

Percent respondents who are mostly loyal or not loyal

@® BETTERPRICE ® BETTERQUALITY BETTER SERVICE AGREEMENT

BETTER SELECTION @ BETTER FEATURES

10%

GLOBAL ASIA-

PACIFIC EUROPE

AMERICA

Sourca: Mielsen Global Survey of Loyalty Sentimant, Q1 2013

Copyright @ 2013 The Nielsen Company

Cn. 5. Momueu 3a npomena na opendom>

MeryToa 3a10BOJIHUTE MOTPOIIYBAaUM MOXKAT J1a T 3aMEHaT HaIIUTEe MPOU3BOIU U YCIYTH CO
KOHKYPEHTCKUTE BO HapeauTe Mazapema. MMa acmekTd koW BojaT of caTucdakiuja Ha
KynyBauoT (MOMEHTAJHO 3a/I0BOJIEH KOH3YMEHT) /O JOjaJIeH KymyBad W ambacazop Ha
HaIKMoOT OpeH I, a Toa Jalu KyImyBadoT Ke Ouje 3aJ0BOJICH MPHU KYIMyBamhETO, 3aBUCH O] TOa

KOJIKY IIOHYJAaTa I'd UCII0JIHYBa HCTOBUTE OUYCKYBamba.

Bo npuHmmm, caTucakiyjaTa € 4yBCTBO Ha 3aJI0BOJICTBO HIIM pa3ovapyBame Ha HEKOja
JUYHOCT KOE MPOM3JIEryBa OJ CHOPEIYBAlETO Ha MEPIHUIUPAHHOT pe3yJITaT Ha HEKOj
IIPOM3BOJ BO OJJHOC Ha OYEKYBAamETO. AKO PE3YJITaTOT € IOMAJl 0J1 OYEKYBAmbETO, KyITyBa4OT
€ He3a0BOJIeH. AKO IaK Pe3ylTaToT TM UCIOJIHU HETOBUTE OYEKYBama, TOrall KylmyBadoT €
3aJ]0BOJIEH. [IOKOJIKY pe3yiTaToT I' HaJMHUHU O4YEeKyBamara, KylyBauOT € MHOTY 33JJ0BOJIEH
win ofymiesen.>* Kako mpuMep Ha BOOJYyIIEBEH KylyBad —Ce€ HAaBEHyBA JMYHOTO UCKYCTBO
BO KOpHCTEHeTOo Ha cajtoT Ha HitCena.com, arennuja kKoja ce 3aHUMaBa cO IPOMOBHUpambE Ha
MIPOU3BOIUTE U YCIIyruTe Ha nomyctute. [locne nHpopMupameTo Ha KOPUCHUYKUOT LIEHTap
3a MpoOJieMUTe CcO MOTBpJA Ha Baydyepu IO MaT Ha €Maui, CTPyYHHUTE OINEpaTopu MpeKy

HEKOJIKy MUHYTH HalpaBWJIe MPOBEpKa Ha pe3epBalMja W MOHY/Aa Ha OIIMjaTa 3a Ja ce

3 Komnep, @. Kenep, K.JI. (2006), Mapketunr Menagment , Jlata Craryc, beorpan, ctp.144.
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dororpadupa NprUMEpOKOT Ha yIUTATHHLIATA U Jia ce ucnpaTtu npeky Viber amnukanuja, Taka
Ja 10 UCTHOT MaT BO HAjKpaTOK poK Ja Ouae mcmpareHa ¢otorpaduja co MpuUMEpoK Ha
notBpa (Bayuep). Paboremero Bo XXI Bek, Kazie 0/l KOHKYPEHTUTE HE JIENU €JIeH KUK Ha
TIIYIIeNOT, UMa nmotpeda o1 100ap U KBAIUTETEH MPOU3BOJ], CO KOPHUCTECHE Ha COBPEMEHUTE
TEXHOJIOIIKH aJaTK! 32 KOMYHHKAIlFja CO KyIyBaduTe, CO JIoOpa opraHm3anuja u JbyOe3HU
BpabOTeHH KoM (DYHKIIMOHHMpAAT CIIOPE] YTBPJCHUTE MPaBUiIa HA CTHOCTABHHOT CUCTEM Ha
JICTIOBHOCT, KOM ce Oa3upaar Ha TUMCKarta padoTa W TMOTUKHYBaWkE Ha WHAWBUIYATHO
ycoBpIyBame Ha BpaboTeHute. KommanujaTa Mopa ja ce mpuapXKyBa Ha Hadenara Jia ce
obune na 06e30e1M BUCOK CTENEH Ha caTucdakiifja Ha KylyBa4HTe, a J1a BO CKJIAJ] CO BKYITHO
pacmoJyio)KUBUTE cpeacTBa 00e30enu npudaTivB CTeNeH Ha catucakiuja Ha JApYyruTe

akumonepu (stakeholders).®

[TocTojaT HOBM MHOBAaTHUBHU MPUCTAM CO KOM C€ MOCTUTHYBa caThc]akiuja u
JIOJAJIHOCT Ha KYMyBadoT, Oa3WpaHW HA TMpHUMEHAaTa Ha HAYYHU METOJU — TICHXOJIOIIKH U
COIIMOJIONTKH, KOM MaHUIYIIMPaaT cO OJHECYBaWkETO Ha moTomryBadute. OTKaKo € pa3BHEHa
cBecTa 3a HeomxoaHocta ox — Mmerchandising (mpeseHTHpame Ha MPOM3BOAMTE) KaKO
MHCTPYMEHT 3a yHalpeAyBame Ha Mpojaxbara Kaje IJaBHa yjiora MMaaT cUMOOJIMKaTa U
TICUXOJIOIIKUTE e(eKkTH Ha O0ojara, AW3ajHOT, MUPHCOT, MYy3HMKaTa, €MOIlMjaTa, KOW TH
pa3Buiie eeKTuTe Ha TeaTapckute Kynucu. [Ipu KymyBameTo UMIIYJICUTE C€ YCIOBEHU BO
rojeMa MepKa OJI €eMOIMOHaJHaTa KOMYHHUKallMja, Kako IITO c€ eQeKTUTe KOU IO

CTUMYJIMpaaT KyIlyBadoT Ha IOTCBECHO HUBO.

Ha mpumepor Ha ci.5, ce 3a0enexyBa Jeka HOTPOLTYBaYMTE T'H UCTAKHAJIC IIeHATa U
KaBAIUTETOT KaKO Haj3Ha4ajHU (AKTOpH, KOHM YIpaByBaaT CO HHUBHUTE HMITYJICH U
aKTHBHOCTH. VICKIy4oK OJl NpaBWIIOTO, TMPETCTaByBaaT KOMIIAHMHUTE KOW YycIeBaaT na
KpeupaaT cnenu(puuHa aypa OKOJY CBOJOT OpeHJ, NPHUINHNIYBajJKM My HEONHIUIMBU
neppOpPMaHCHH BPEIHOCTH, KaKO 3aeJHWYKH HMEHHUTEI Ha OpeHJOT U IOTPOIIyBAaYOT.
TprayBajku o mpuMeHaTa Ha eMOLIMOHAIHAaTa KOMYHHUKAIH]ja, 3a /1a C€ OCUTYpa JOJalHOCTa,
COBPEMEHHUTE CHUCTEMHU Ha pabOTEHETO OTHILIE €/IeH YeKOp MOHaTaka BO CBOJOT OJHOC CO
KOPUCHUIIUTE, TMOHYIyBajKM  Kpeupame Ha  KUBOTHHOT  CTHJI  (€MOLIMOHAIHA
unentudukanuja). Apple e Bo NpBUTE KOMITAHUU KOU IO c(haThiIe 3HAYCHETO HA MPEILM3HOTO
neduHupame Ha CylmITHHATa Ha OPEHIOT, KOj MPOU3BOJ Ha Ma3apoT Ja ro MO3UIHOHUpa TaKa

IOTO KOPUCHUIHUTC Ke TO nepuenrupaar Kako IMPECTUKCH. BC}’I_HHOCT BO OBOj CETMCHT Ha

S6un
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(bopmupameTo Ha OpEHI0T, Ce pa3Buia moTpedaTa o yCIIyrure Ha COPYWrIter kou HacTaHaie
BHUPTYO3UBO IIPpU IMUIIYBAKLCTO TCKCTOBH 3a KaMIldlb WM Pa3BUBAIKLC HA KPCATUBHOCT Ha
rmopakaTa Koja ke ro npoMoBupa u aehpunupa opennor. Kynraumor crmoran “Think different”
i AepuHUpanT KBaJUTETOT, KApaKTEpOT M €IWHCTBEHOCTa Ha OPEHIOT KaKO BPEIHOCEH
CTaHIapJ Koj TW OOeIWHYyBa CHUTE AKTUBHOCTH Ha KOMIIAHHMjaTa KaKO IPOU3BOIUTE,
MIPOJIABHUIIUTE, HAYMHOT Ha KOMYHHUKAIIM]a, ECTETHKAaTa Koja 00e30e1yBa perno3HaTInBOCT,
OJHOCHO BHM3YCJICH W €MOTHBCH HWIACHTUTCT Ha CCBKYIITHHOT HWMMIL. COSI[aI[eHI/I C€ HOBH
npaBHWja KOW ja mpoMeHwWie urpara kora Apple oxony cebe mman coOpaHu apmuja O]
JIOJaJTHA CIIEAOCHMIIN, TIOKPaj] TOa IITO HEeMaJl MOHYJEHO Hajao0ap KBAJUTET BO OJHOC Ha

MMPOU3BOJUTCIIMUTC HA CJIMYHU ACOPTUMAaHU U HOKpaj HUCKIIYUHUTCIIHU BUCOKUTEC LCHU.

b) Bocnocmagysarwe na epcku
AKxo ce BpaTuMe NOBTOPHO Ha “‘NieUHUPAKETO” HA BPCKaTa, MOpa Ja Ce CIOKHUME CO

Gronroos , CIOpe]l KOj KOMIAHUHUTE MPBEHCTBEHO MOpa Ja pas3riieyBa HEKOJIKY MMaTh KOu
KylyBauu KylyBajieé O] KOMIIaHHjaTa. AKO KyIyBauoT M TIOHaTaka ce Bpaka BO HCTaTa
MpOJaBHMIIA MW YECTO TH KylmyBa MNPOHU3BOJUTE, MOXKE Ja Ce pede JcKa BpCKara ¢
BocriocTaBeHa. Cemak, HE MOXE OBaj METOJl CeKoraml jJa ce 3eMe€ BO IpeIBU U He

CaMOCTOJHO.

Ha npumep, xkynmyBadyoT MoOXe Ja joara M Ja KyllyBa IOBEKe IMaTH BO HCTaTa
MPOJIaBHUIIA caMO OUJEjKH LEHUTE ce HUCKU. Toa Moxe J1a Ouje 3HaK JeKa KylyBadoT He €
Bp3aH 3a MapkKara Ha MpOo3BOJOT U JIeKa TOj c€ Bpaka BO KOMIIaHHjaTa caMO MOpaJu IieHaTa U
HEMa Jla OCTaHEe Bp3aH 3a Hea JOKOJKY KOHKYPEHTOT JOTOJHUTETHO T'M IMPOMEHU ILIEHUTE.

Jlpyra npuunHa 3a BpakameTo Ha Ky[yBadyoT € IIOBOJIHATA JIOKallkja Ha upmara.

Cnopen  Fourier, Dobscha & Mick®’, moumoT penanuoHeH MapKeTHHT IO U3IyOHII
CBOETO 3HAYEH-E OWICjKM CTPYUballMTE HE NMPUIABaaT MHOTY 3HAUYCH-€ HA MPABHOT ITOMM Ha
MOBP3aHOCTa M HAMECTO Toa ce (JOKycHpaaT caMo Ha HAYMHOT Ha KOj Tpeba Jia ce mpuomKarT
Ha KueHToT. OBOj MpoOJIeM e MOOYHUTIICICH KOoTa 1oara 0 yrnotpeba Ha 6a3ara Ha MOIaTOIH
Ha KJIMEHTOT, KaJi¢ MOJATOIMTE 33 KIMEHTUTE CE HEAOBOJHHU M MaJKy C€ BOJAM CMETKa 3a
NPUBATHOCTA W MHTUMHOCTA Ha KiueHTHTe. [IpuMapHOTO (oKycHpame camMo Ha 0Oa3ara Ha

nmoJAaTonu BO I'NIaBHO HE MY IoOMara Ha MapKETHUHI'OT Ja CO34aAc IpaB YBUJ BO INOBP3aHOCTA

3% Gronroos, Christian (1990), Relationship approach to marketing in service contexts: The marketing and
organizational behavior interface. Journal of Business Research 20 3-11

3" Fournier, Susan, Susan Dobscha and David Minck (1998), « Preventing the Premature Death of Relationship
Marketing”, Harvard Business Review, 76, (January), 42-51.
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Ha KJIMEHTOT CO KOMIIaHWjaTa. Bo koMmaHujata MokaT J1a BepyBaaT JieKa Ha KIMEHTUTE MM
JlaBaaT MpaBa yciayra Kora UM HCIpakaaT NpeaeUHUpaHd eMauil NOpaKd WM UM HyZJatr
YJICHCTBO 3a JIOJATHOCT Ha KJIyOOT, HO KJIMEHTUTE CUT'YPHO HE IO 4yBCTBYBaaT MCTOTO. OBHE
YCIyrd HE BJMjaaT Ha KIMEHTUTE BO HAacOKa Ha pa3Oupame Ha KOMIIAaHHWjaTa, HUTY ja

MOTIpaBaat CIMKaTa Ha He3aMHTEePECHPaHnuTe pabOTHUIM O/1 KOMITAHU]aTa.

JlojanHOocTa, eMolMjaTa W TO3WTUBHUTE Pa3MHUCITyBama 32 HAKO] HMJU HEITO Ce
UMIUTHKAIMja HA TOBP3aHOCTa M JyreTO KOM Ce BKIYYeHH BO BpCKaTa YyBCTBYBaar JeKa
MOCTOW HUBHA TECHA TMOBP3aHOCT co Apyrute. OBaa TECHA MOBP3aHOCT HE MOXE JIECHO Jia ce
pa30ue, TyKy KOMIIAHHHUTE MOpa Jia CO3/alaT KOMYHHUKAIMja U UHTEPAKIMCKH MPOIIECH 3a 12
I'M pa3BUjaT M OJPXKYyBaaT BPCKUTE. YIITE MOBAXKHO €, IcKa KOMITAHUUTE MOpa Jia 3araMeraT

JieKa KIIMEHTOT € TO] KOj OAJTy4dyBa JajId BPCKaTa € BOCIIOCTaBEHA UJIH He.

Penanujara e qBOHACOYHA MPUBP3AHOCT M MOJIEN HA 3a€THIYKO Pa3MHCIYBambe, Kaje
OpraHM3aIlMUTe MOpa Jia TH pa30upaaT KIMEHTUTE W TOA Ja IO MOKaKaT CO CBOWTE PabOTHH
note3u. BpckuTe co TEKOT Ha BpEMETO C€ pa3BMBAaT HCTO TaKa W 3aeHUYKHOT HAuYWH Ha
pasMuCIyBamke, a TNoJ00pyBamaTa ce€ TMpaBaT NpPeKy KAaHCTAaHTHA WHTEPAKIHja H
KOMYHHUKAIMja TOMery KJIMEHTUTe W KoMIaHWjarta. Ha mpumep , pa3MeHara Ha CTOKa,
yoIyra win MHPOpMallMM ce€ CMeTaaT 3a HWHTepakuuja. KoMmyHukammjata Kako Jel O]
MHTEpaKIHjaTa U BKIydyBa aJBEPTAj3UHI S, TUpPEKTHA MOITA UTH. BpckuTe ce pa3BuMBaaT
caMo KOora WHTEPAKIMUTE U KOMYHHKAIMCKUTE MPOIECH CE MPOJI0JDKYBaaT CO BPEMETO U BO
pasuu gopmu. Criopen Gronroos, nmporeHKaTa JIaJid MOCTOM BPCKA MM HE CO KOPUCTCHETO
Ha OBHME WHJIMKATOPH, HE € JIECHA 3ajaya, HO HE TOCTOM WJCAJIICH HAuWH 3a MEpCHE Ha
penanuuTe, oBa € MHCTPYMEHT KOj € MPHMEHJIMB M OBO3MOJXYBa NMPHOIMKHU PE3YJTATH.
HeroBara nedununmja Ha penanujara e cienHa: “Bpckara ce pa3BuBa KOTa KIMEHTOT YIH
JieKa TTOCTOM 3a€THMYKO Pa3MHUCIyBamke TIOMEly HEro ¥ CHa0JyBauoT WJIM OHOj KOj ja JlaBa
yenyrara™®. Y Barnes ucTo Taka MUCIH JieKa Hajio6ap HauKMH 3a pa3dupame Ha BPCKaTa BO

pa60TeH KOHTCKCT Ha UCIIUTYBAKHLCTO CC 6a31/1pa Ha UHTCPIICPCOHATTHUTEC BPCKU.

Cnopezl Barnes, HUHTCPHIECPCOHAITHUTE BPCKU NMOKAXKYBAAT JAJIA KIIMCHTOT € 3aI0BOJICH
i He. KoMmanumnre kou KOMYHHUIIUPAAT COKJIIMCHTHUTC Ha MHTCPIICPCOHAJIHO HHUBO, UMAAT

BJII/IjaHI/Ie Ha HUB U HA JIMYHO HUBO, U 3apaJid TOA MHOTY IPUAOHCCYBAAT 34 3aJ0BOJIYBabC HA

38 Tauk, J. Tonujanun, J1. (2016) Anseprajsunr, Yuusepsutetr Cunruaynym, crp.10
% 1bidem,
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KIIMCHTUTCE. @OKyCOT € Ha TOA KaKO KIIMCHTUTC CC UYBCTBYBAAT KOT'a HAIIPCAHUTC TCXHUYKU

YCIIYTH ¥ HallPpeJHUTE MPOU3BOIN HE CE IOBOJIHH.

MoaobpeHo
npunarogyBare Ha Ha
MHTEepakKumjaTa Ha
noTpOLYBaYnTe, UCNOPaKa
Ha ycnyra v noHyaa

Moronemo 3Haere 3ronemeHa peLenTUBHOCT

3a noTpoLlysayuTe, Ha NOTpOLUYyBaunTe,
MHTepecuTe u noronema pabotHa u
npuoputeTUTe MOTPOLLYBaYKa BpeAHOCT

MoboraTta nHTEpaKuujaTta co
NOTPOLLYBAYUTE U HUBHA
rorosiema o4roBOpPHOCT

Cn. 6. U3zpadbama na uonunama na Penayuonuom Maprxemun2*

KomnanmuTe KOM WMaaT yBHA BO Toa KakO WHTEPIEPCOHATHUTE BPCKH
(GyHKIMOHHMpAAT, CTCKHYBaaT 3HACHE U 3a Toa Kako TpOa Jla ce pa3BHe BPCKA CO KIMEMTOT.
Komnanuute Mopa 1a OBO3MOXKyBaaT A00pa yciayra W WHTEPICPCOHAIHA HHTEPAKIIHja
nmoMery cute BpaboTeHn u kimenture. CTymujara Koja ja mmaar crpoBeaeHo Gremler wu
Brown*! |, mpoydysa nanm nojanHOCTa Ha KIMEHTOT € yHAIpeldeHa KOra KOMIaHHjaTa e
MOCBETEHA HAa KPEHPAHETO HAa MHTEPICPCOHAIHU BPCKH. Pe3ynratute Ha HCTPaKyBameTo
MOKa)XyBaaT Jieka KOMIIAHMHMTE MOJKaT Ja Pa3BHjaT M OJpPXKyBaaT BpPCKa CO KJIMCHTHUTE
Ounejku skenbaTa KIMEHTHTE Jla OCTaHAT BEPHM HAa KOMIIaHHMjaTa Cce 3rojieMyBa Kora
KOMITIaHHujaTa ce (POKycupa Ha KPEeHPamETO Ha UHTEPIIEPCOHATHA KoMyHUKauja. OBuEe BPCKU
ce pa3BHMBaaT Kora MeEHayepuTe Ke OBO3MOXKAT Kpeupame Ha TMpHjaTelcTBa MOMery
BpabOTEeHUTE M KIMEHTUTE. VIHTeprepcoHaIHUTE BPCKU C€ BOCIIOCTaBYBaaT OJf CTpaHa Ha
MEHAEPOT aKo Ha BpabOOTEHUTE UM CE€ OBO3MOXKH J00ap TPEHUHT, a MPH 3aM0CIyBaKETO Ha

HOBH pa6OTHI/II_[I/I, BHUMATCIIHO CC BPIIU I/I36I/IpOT.

40 http://ahtgroup.com/publications/futurecr
4 Gremler, D., D, & Brown, S, W., (1996). Service Loyalty: Its Nature, Importance and Implications USA:
University of Idaho, ctp.140
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MpeTtxoaHu pabotn Pesyntatn

OpMEHTUPAHOCT KOH Npoaaxba

N
JdoBepba
—>| OpWeHTUPaHOCT KOH npoaakba
OpueHTMpPAHOCT KOH Npoaaxkba
NHTepHaL,
noHanHa RN 334,0B0O/CTBO
npoaaxba
OpUWeHTMpPAHOCT KOH Npoaaxkba

l

MAHW HAYNHU Ha

OpUWeHTMpPAHOCT KOH Npoaaxkba

MHTepakumja

> OpMEeHTUPAHOCT KOH Npoaarkba

Cn.7. Jlunamuuka pamka na unmepakmuenama npooascoa *>

B) Bpckume oegpunupanu 00 cmpana na Kiuenmom
Cropen  Barnes , 300poT Bpcka MMa €IUHCTBEHO 3HAYCHE 32 MOBEKETO JIyre U ce

KOPHUCTH BO KOHTEKCT Ha eMOTHBHATA MMOBP3aHOCT IoMely IBe UM MoBeKe JIMYHoCTU. Barnes
CIIPOBEJI UCTPAXKYBAKE BO KO€ KJIIMEHTUTE OWJle MpalllaHy Ja ja ONUIIAT KOMIIAaHUjaTa Koja co
3aJJ0BOJICTBO YECTO ja IOCETyBaaT. YYECHHUIUTE Hemalle HUKAKOB IpoOjeM Ja ja omnuuiar
KOMIIaHHjaTa coO KOja MMaaT BUCTHMHCKA MOBP3aHOCT W UCMATHAJNIO JieKa TOa Ce MHOTY Malld
¢upmu. Kimenture copabotyBane co THe (UPMU MHOTY J0Jro, U BpaOOTEHHUTE BO THE
¢bupMu UM ce oOpakase co UMe U Ipe3uMe, IIPU LITO KIMEHTUTE UMaJle TOCeOHO YYBCTBO BO

KOMYHHKaIIH1jaTa.

%2 Jackie L.M. Tam, Y.H. Wong (2001)” Interactive selling: a dynamic framework for services”, Journal of
Services Marketing, Vol. 15 Iss:5, crtp. 379-396

30



CNABJAHC SLAVIC CNABAHCKH

MEFYHAPOJEH INTERNATIONAL MEXAYHAPQAHBIA
YHWBEP3HTET UNIVERSITY ‘m_ungp;mn_

Kora ydyecHunure Owiie mpaiiaHu Ja ja ONMUINAT KOMITAHH]JaTa cO KOja HE cakaar Jia
KOMYHUIIMpaar, (UPMUTE JIECHO TH HaBelyBaje, a IMpPUYMHATA 3a HE33J0BOJICTBOTO Ha
KJIMEHTUTE HE OMJI KYNEHUOT MPOU3BOJ, yCIyrara WM IpoMeHaTa Ha leHara. KnuerHure
HUMaJI€ HCTAaTUBCH BIICYATOK BO I/IHTepaKIII/IjaTa CO KOMITAaHUHUTC 3apaid HAYUHOT Ha KOj omie
TPETUpPaHW ¥ 3apaad JIollaTa HHTEpaknuja co BpaboreHure. Kora ydecHHnmuTe BO
HCTPAKYBAKHETO OWJIe TpallaHW Jia ja ONMWIIAT BpCKara Koja ja MMaar co JPYTHTE, THE
CIIOMEHYBAJI€ IIpHjaTeNH, CEMEJCTBO U cocenu. BakBurte Bpcku ce mobnucku. Bo nenoBHOTO
OTIKpYXyBame 300pOT BpCKa MCTO Taka € KOPUCTEH, MaKo orpaHmyeHo. llpomaBaunte u
JlaBaTeINTe Ha YCIYTH, Kako ITO ce (Ppu3epH, MpoJaBadynuTe Ha HAMHPHHIIM, allOTEKapUTe U
JOKTOpUTE c€ MpUMEpPU Ha crnoMeHatuTe (upmu. MHOTY KIMEHTH BO OBa HCTPAKYBame
TBpAC€a ACKa HEMAAaT HHUKaKBa IMOBP3aHOCT CO TI'OJEMUTEC KOMIIAHMH KaKO IITO CC€ IrOJICMHUTC
TPrOBCKU JIAaHIM, OaHKK WM TelePOHCKM KOMIIAHWU. YUECHHIIUTE TBpJAETa JeKa oBaa

IMOBP3aHOCT € €AHOCTpPAaHAa, TaKa Ja HEMa BUCTHHCKA BpPCKa.

Cemak, oBa € WHAWKalMja JEKa KJIMCHTHTE IPH3HABaaT JeKa HMMaaT BpPCKa CO
KOMIIAaHUUTE, HO 300pOT BPCKAa Ce KOPUCTH KOTa MOBP3aHOCTA € OJHMCKAa M KOra KIMEHTHTE
KOMYHUIIMpaaT co GUPMUTE HAa KOM UM BepyBaaT M KOW UM JlaBaaT YyBCTBO Ha ToOceOHa
komyHuKanuja. OBue GUPMU MOXKAT Ja pa3BUjaT M OJPKyBaaT JAOJTOTpajHa BPCKa CO
JOojaTHUTEe KIMEHTH. KiueHTuTe ce JjojamHu OWAejKM ce YyBCTBYBaaT 3a/JI0BOJHM Ha

€MOTHUBCH HAa4YHUH, a HC O] (1)I/IHaHCI/ICTI/I IIpUYIUHU.

I') Bpcka nomer’y kiuenmume u 0006agysauume Ha pa3iuiHu HUGOA:.

Barnes tBpau neka mocrojaT 4eTUpH pa3iMYHM HMBOA HA TOBP3aHOT BO paboTeH
KOHTEKCT: BpPCKa co OpeHj, oJlaneyeHa BpCKa, JIMIE BO JHUIE, OJIMCKAa BPCKa CO KIUEHTOT.
Bpcka Ha KimumeHTOT co OpeHJOT € U Kora KIMEHTOT HeMa HUKOB JUPEKTEH KOHTAKT CO

(prMaTa Hnin Co Hej3I/IHI/ITe 3anociaeHu. OBue BpPCKHU HOCTOjaT 34 CUTC IIOTpOLTYBA4H.

IIpumep e xora Hekoj e noTpouryBayu co Ilencu unu Koka —Komna, HO HUKoram Hema
Jla ce CPEeTHE CO HUKOj 01 BpaOOTEHUTE BO OBHE KOMIIAHUH, MECTO TOA Ma3apemheTo T0 NpaBu
O]l TIpenpoJaBauu Wi AuATpuOyrepu. OBa ce cMeTa 3a BpCKa MaKo He € OCTBApEH (PU3MUKU
KOHTAKT, OM/Iejku € BaXKeH aclleKT Ha camara MOBP3aHOCT Ha MOTPOIIYyBaYMTE CO OpPEeHJIOT.
[ToBp3aHocTa o/ JalyMHA CO MOTPOIIYBA4OT HE BKIydyyBa MHOTY (PM3MUKHM KOHTAKT WU
MHTEpakKIfja, TyKy MECTO TOa BOCIIOCTaBEHa € MpeKy TexHosorujara. Mcmpakamero Ha
eMauJl Mopaka U Telne(OHCKHOT pa3roBOp ce NMPUMEPHU 3a CPEACTBAa KOM C€ KOPHUCTAaT 3a

AAJICHUHCKA BpCKa CO NOTPOLIYBAYUTE. BpCKaTa JMIE BO JIMIIC ja OIMHIIyBa I/IHTCpaKI_[I/IjaTa
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BO TProBHjaTa Kaje MOCTOU IIUPOK CHEKTap Ha pa3MeHa. KiimeHToT Moxke a My Ouje MHOTY
MO3HAT Ha PAaBOTHHUKOT BO IMPOJABHUIATA, PEUEMIUOHEPOT WM CIY)KOCHHKOT BO OaHKaTa.
OBue BpCKH Ce€ Pa3IMKyBaaT O] OJIMCKUTE BPCKH CO KIUCHTHTE OWJIC|KU HE BKIy4yBaaT
TOJIKY pa3MeH Ha JIMYHA MH()OpMAaIUH, TYKy UCKIYyYHTENIHO ciyxOeHu. IIpumep 3a TakBa
BpPCKa € KOTa KIMEHTOT MMa JIoBepOa Bo (upmara m Kajge MoCTou (PU3MYKM KOHTATK, KaKo
IITO C€ JOKTOpUTE, cToMaTtojio3ute win (pusepure. OBUE BpPCKH ce ONMCKA W JUYHU U
MOJICETYBaaT Ha KJacuyHa AepuHUIMja 3a Bpcka. Kora mocrtojat OJuCKH BPCKH WM BpPCKa
JIUIIE BO JIMIIE, THE ce Beke pa3BueHu. Cemnak, kako ¢upmara Jia ja oJp»KHu BpcKaTa co CBOJOT
knueHT? Kora BpckaTa ke ce pa3Bue, KIMEHOT MOpa Jia ce TpeTHpa Kako MOCTOjaH U Ha TOa He
cMee Ja MMa BiWjaHue (akToT Aajdu TOj KymyBa mpousBoau/ yciayru uwnu He. Co apyru
300poBH, ¢upmaTa Mopa Ja ja pazdepe BaXXKHOCTa Ha OBOj (paKT W J1a TO TPETHPA KIMEHTOT
CEeKoTalll Ha MCT HauuH, 0e3 pa3iinka Ha MePHOJANTE Ha TPOIICHE MM HETPOIICHE Ha MapH Ha

KIIMEHTOT BO (upmara. Toa ce KIIMeHTH 0] T0JIEMU BPEIHOCTH 3a (hupmara.

OnpxyBameTo Ha BpCcKaTa MCTO Taka 3HAYM U Kpewparme Ha WIN-WIN cuTyanmja, Kaae
JBETE CTPAaHMW CO TEKOT HA BPEMETO MMaaT JIOOMBKa OJ Taa Bpcka. Bpckure Hema Ja ce
MPOJIOJKAT JIOKOJIKY €IHHTE WM JPYTUTe HE YYBCTBYBaaT Jeka KOHCTAHTHO HWMaaT
OcHeUTH €HU OJ JIPYTH, a JeKa TaKBU OcHEUTH HE MOKE J1a UMaaT Ha JIPyro MecTo. 3a
oBa Ja QyHKIIMOHUPA BO Mpakca, GpupmMara Mopa Jia TH TPETUPA KIIMEHTUTE KaKo MapTHEPH, a

He ayTcajaepu Kou Tpeba Jia ce ydeayBaar 3a Jia o Kynart MpOU3BOJIOT WM yCIIyraTa.

1.4, CTpaTeniku nmepcrneKTHBH HA peJIallHOHEH MAPKEeTHHT

Gronroos TBpaM eka MOTPOLIYBaYUTE HE KylyBaaT caMO MPOU3BOJU U YCIYTH, HETO
THE KylyBaaT M OeHe(UTH KOU UM ce Ipy)KaaT MpeKy TPOILIeHhe Ha Mapu Ha KOHKPETHHOT
apktuka. *3 TIokacHO , aBTOPOT OJM €[eH YeKOp MOHANpel U TBPAH JeKa He € BaKHO
KJIMEHTOT IITO KyIyBa, BaXHO € Toa Ja (PyHKIMOHHMpA Kako Ja My ce NpaBU yciayra Ha
KJIMEHTOT U TO] J]a UMa JJOJaTHa BPEIHOCT 0J1 Toa. Taa BpeTHOCT ce pa3uKyBa OJ1 KJIHEHT 10
KkiaueHT. Ha Hekoj Taa JoJaTHa BPEJHOCT Ke My M3IJIe[a KaKo HHUCKa IIeHa, JI0JieKa IpYTUTe
TOAa Ke ro Iriejaar BO HAYMHOT Ha KOj Ce OJHEeCyBaaT peMa Hero Miu BO KOMIUIETHATa CIMKa

Koja ja octaBa KommaHujata. buio kako OuU0, HE € TOJKY Ba)KHO BO IITO KJIMEHTOT ja TJieaa

43 Gronroos, Christian and Evert Gummesson (1995), Service Marketing- A Nordic School Perspective,
Research Report, Stockholm, Sweden: Stockholm University, crp.45
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J0JaTHaTa BPEIHOCT, BPEIHOCTA M yClIyraTa ce KpyLUjaJHU 3a OJpKyBame Ha BpcKara co
TapreTUpaHuTe KIMEHTH. 3apaau Toa, Kora ¢upmara Oapa CTpaTelIKd NEpCIEKTHBH,
TapreTupaHuTe MOTPOIIYBAYd MOpa J1a OMJaT BHUMATEIHO UCIUTAHH, 3a Ja MOXE [IPaBUIHO

1a ce oapean Toj (pakTop Ha BPETHOCTH.

HmeHo, TocTojaT YeTUpH TIaBHHU CTPATEIIKUA MEPCHEKTHBH M KOMITAHUjaTa MOKE Ja
n3bepe OWII0 Koja 0 HUB KOTa pa3BuaT cTparerdja Ha nmpuctanot. Cemak Toa HE 3HAYM JeKa
OCTaHATHTE CTpaTeruu Tpeda na ce 3aHemapat. OCHOBHA MPOU3BO/IHA MEPCIIEKTUBA € KOTa Ce
BOCIIOCTaBYBa KOHKYPEHTCKA MPEITHOCT CO CAMUOT KBAJIMTET HA OCHOBHOTO perieHue. Bo Toj
clly4aj, yciiyrara € BaKHa BO Pa3BOjOT M OJIP)KYBAWmETO HAa BPCKaTa CO MOTPOIIYBAYHMTE, HO
HeMa cTparellnka yiaora. Bropa crparemika MepcrliekTHBa € cTpaTerdjaTa Ha IieHara, Kaje
KOHKYPCHTHOCTA C€ IIOCTUTHYBAa CO HUCKH LICHU. CHOpe)I ABTOPOT, TOA € CAMHCTBEH MOXKCH
npucTan 3a GUPMUTE KOW MMaaT OAPKIMBA MPETHOCT BO TPOIIOIUTE W 3HAAT KaKo Ja ja
BocroctaBar. Tpera nepcrnekTyuBa € NepcrneKkTuBaTa Ha MMaruHapHU BPeIHOCTH Kou (pupmaTa
I Kpeupa Kako J0JaTOK Ha BPeJHOCTUTE HAa OCHOBHHOT mpousBoi.** 3a ma ce BocmocTasu
OBOj MTPUCTAII, MOPa JIa MOCTOU aTPAaKTUBEH U (DYHKIIMOHAIECH OCHOBEH MPOU3BO/I, & OTPOMHHU
pecypcu Mopa Jia ce BJIOXAaT BO MapKETHHIOT. AKO (upMaTta He ycree KOHTHHYHPAHO Ja
BJIO)KYBa BO MapKETUHIIKATE KOMYHHUKAIMH, TPOU3BOIOT CO TEKOT HA BPEMETO K€ U3ryOH O
arpakTuBHOCTA. [locieqHara cTpareiika MepcreKTrBa € MepCreKTUBaTa Ha yciuyrara, Kaje
yjaorara Ha MPUCTANOT HA YCIY)KHHTE KOMIIOHEHTH € IJlaBHA. BOo OBOj mpucTam He €
eIHOCTaBHO [la C€ MMa OJJIMYCH OCHOBEH IMPOHM3BOP MM J00pa ciuka 3a cebe. dupmara
MOpa Ha MOTPOIIYBAYHUTE Ja UM MOHYIM KOMIUIETHA yCIyra Koja To BKIy4yBa (PU3HYKHOT
NPOM3BOJ, CEpBUCUTE, HWH(OpMAIMUTE, JIMYHOTO BHMAHHE, COBETH, (QaKTypHpame H

OCTaHaTH KOMIIOHEHTH KOU CE€ BaXKHH 32 CO3/IaBambe Ha IIBPCTAa BPCKa CO MOTPOILIYBAYUTE.
- IorpomyBauka cTpereruja

Cnopen BrOWﬂ45, 3a Hda C€ IpakKTuliHupa YCICHIHO PCIAalUOHUOT MAPKETHHI, 34
oerH3aquaTa HE € JOBOJIHO CaMO Ja HMMa CCBKYIIHA CTpaTerHja Ha Yyciyrara. ABTOpOT
MHUCIA OC€Ka CIPOBCAYBAKLECTO HaA CTpaTeFHjaTa Ha PCIAadUOHUOT MAPKETHHI € HOTpCGHO
IIpEeKy I/IHTepaKI_[I/Ija CO MOTpOIIYBAYHTC. BpayH ro HarjacyBa 3HAUCHETO  HaA

I/I,Z[GHTI/I(I)I/IKyBaH:eTO Ha KIIYYHUTC KIMCHTU Ha KOMHaHI/IjaTa N THUC KIIMCHTU THU OH(l)aI'(a BO

4 Ibidem,
45 Brown, S.A. (2000), Customer Relationship Management: A. Strategic Imperative in the World of e-Business,
John Wiley $ Sons Canada, Toronto
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CTpaTerujara , Taka Ja KOHKYPEHTHUTE M OCTaHATUTEC MMAaaT MOTEIIKOTHU Ja T MpoOHjat

(cn.8).

Kny4yHu
KIMEHTU

Crtparteruvja Ha
noTpoLllyBavuTe

Cn.8. Iozuyuonuparse na nompoutysaukama cmpamezuja*®

Hcro Taka co naeHTudukanmja Ha KIydHUTE KJIMEHTH, KOMIIaHHjaTa UMa MOXKHOCT Ja
pasBue mojmaboka 6pcka co HuB. Criopen Greenberg®’ |, xora emHamn ce MAeHTH(PUKYBAAT
KIyYHUTE KIUEHTH, CTpaTerdjara CHopeia TMOTPOUTYyBAYMTE MOpa Ja C€ pa3BHUBa CHOpEN
HUBHUTE TmpedepeHI. ABTOPOT BepyBa JeKa MPEKy BakBaTa CTpaTervja KOMITaHH]aTa
CTEKHaJIa JIOJaJTHM KJIMEHTH KOW OW ja 3rojemMuiie NmpoduTaOMIIHOCTa Ha OpraHU3aIMjarta.
JlojamHuTe KIMEHTH KyIyBaaT TMOBEKE MPOW3BOJAM/ YCIYyTd M Ha HHUB HE BJIMjae IMOMAJIKY
MpOMEHAaTa Ha I[eHaTa M IITO € HajBa)KHO, YECTO Ce MpernopadyBa v Ha IPYrd caopaboTKara
CO HHUB 3apajgy JMYHO MO3UTHBHUOTO HCKYCTBO. PadyHajkm T'M OBHE KIMEHTH Kako
CTpaTelIKO CPEACTBO Ha KOMITaHUjaTa, KOM CE MaJIKy Ha Ma3apoT, CeKOja OpraHHu3aiyja Mmopa

Jia ro paz0epe 3HAUCHETO Ha Pa3BOJjOT U OJPKYBAaKETO Ha TECHU BPCKHU CO HUB.

Cropx Swift %8, xora ce nneHTHdUKYBaaT KIYJHUTE KIMEHTH M Pa3BUBAAT CTPATErHH
KOH MOTPOIIyBaYUTE, OpraHu3alrjaTa MOXKe JIECHO J1a KOMYHUIIMPA CO BUCTHHCKUTE KIIMEHTH
BO BHUCTHHCKO BpeMe, IPEKy BUCTHMHCKH KaHaJIl Ha MapKETHHIOT, CO BUCTUHCKH MOHY/H, 32

Aa MOXKE MAaKCUMAJIHO [1a I'0 3roJIeMyBa 3aI0BOJICTBOTO Ha CUTC KIIMCHTH.

46 Antar, J., Gholamifar, D. (2006)” CCRM in Fashion Companies for men’s wear”” Master’s Thesis in Business
Administration, cp.12 ; http://www.divaportal.org/smash/get/diva2:4186/FULLTEXTOOL.pdf.

47 Swift, R. S. (2001). Accelerating Customer relationships using CRM and Relationship Technologies, Prentice
Hall PTR, User Saddle River, ctp.74

48 Gronroos, C.(2000), Service Management and Marceting: A Customer Relationship Management Approach,
2" ed. John Wiley & Sons, Chichester, 55
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1.5. 33}10BOJ’ICTBO Ha MOTPOIIYBAYUTE O PEJALUOHUOT MAPKETUHI

[Moctojat MHOTY JeUHHUIIMU U TEOPUH BO BPCKA CO 3aI0BOJICTBOTO Ha KYMyBa4UTE
ciopen Gronros, Taa Tema € oJ BUTAJHO 3HAYCH-E 3a MPETIPUjaTHjTa KO CE 3aHMMAaBaaT CoO
penarmonnoT mapketunr. Cropen Lele & Sheth*® rmapaure wertwpu dakropu koum mmaat

BJII/IjaHI/IC Ha 32J10BOJICTBOTO HAa KYIIYBAUHUTEC CC.

e [Ilpou3zeooom
e [Ipooasricnume akmusnocmu
o Ilocmnpooasricnume yciayzu u aKmueHoOCmuU U

e Kynmypama na opcanuszayujama.

Baxxno e 1a ce 3amaMeru Aeka 3aJj0BOJICTBOTO HE HACTaHyBa KOTa KyIMyBadoT € 33JJ0BOJIEH CO
€ICH WIN JBa O] YeTUpuTe (PaKTOpH, TyKy KOOWHAIH]aTa O] 4eTUpUTE (GaKTOPH € Toa IITO
co3/aBa 3aJl0BOJICTBO Ha KymyBadoT. OCBeH Toa, pa3lM4yHMU (akTOpW KMMaaT BIHMjaHHE Ha
3aJI0BOJICTBOTO Ha pa3IM4YHU HHUBOA U €IHO HETaTUBHO HMCKYCTBO K€ MMa BIHMjaHHE Ha

KYIyBauOT MOBEKE OJKOJIKY €IHO O3UTHBHO.

A) Ilpou3seoo

Crnopen TeopuHTE 3a 33[0BOJICTBO HA KYIIyBauWTE M PEITAMOHUOT MApPKETHHT,
MPOM3BOJIOT € HAJBAXHUOT JEJ OJ CTpaTerdjaTa Ha OopraHu3aljara Koja ja NMpUMEHYBa
pENAIMOHUOT MapKeTHHT. EJeH 0J HajBRKHHUTE AacCHEeKTH BO PAMKHTE HA PETallHOHUOT
MapKeTUHT € Ja ce Ouae Onu3y 10 KyIyBauuTe 3a Jla OTKPUjaT HUBHUTE NPUOPUTETH U
OJTHECYBamE, CO IIEJT J]a C€ MPOU3BEYyBAaT CaMO IMOCAKYBaHH ITPOU3BO/IN.

[Ipon3BoOT NUPEKTHO MMa BIIMjaHHE HAa 3aJ0BOJICTBOTO HA KYIyBa4oT. AKO
KOMIIaHHjaTa UMa OJM30K KOHTAKT CO CBOUTE KJIMCHTH W HHU3 OBOj OJIHOC MOXE Jia Ce
Ipou3Bee BUCTHHCKMOT IIPOM3BOJ 33 HMB, 330BOJICTBOTO HA KJIMEHTUTE € MOCTHIHATO .
Meryroa, 3a a ce MOCTHIHE BaKOB IPOIEC, MOTPEOCH € KOHTHHYUPAH JAUjaor MOMery

npeTnpujaTujata W KyIyBauWuTe, Taka Ja MOXeE Ja ce KOpUCTaT e()UKACHO MOBpaTHUTE

I/IH(I)OpMaI_[I/I U KYITYBAYUTEC a CC YyBCTBYBAAT BKIIYYCHHU BO 3aCAHUYKUTC BPCKU.

49 Lele, M. & Sheth, J. (1988). The four fundamentals of customer satisfaction. Business Marketing, 80-94
%0 Gronroos, C.(2000), Service Management and Marceting: A Customer Relationship Management Approach,
2" ed. John Wiley & Sons, Chichester, 60
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3Hauu, cO3JaBakETO HA MPOU3BOIU CIIOPE] IPUOPUTETUTE HA KYIIYBAUUTE, OCBEH
LITO CUTYPHO IO IpOJaBa IPOM3BOJOT, Ha KyIyBauyUTe€ MM JlaBa YyBCTBO Ha Ba)KHOCT BO

[EJIOKYITHUOT MPOIIEC U T'M Bp3yBa 3a KOMIIaHHMjaTa Ha JOJT TIEPHOJL.

b) Ilpooasichu akmuenocmu

Hpyru ¢axTopy KOM HMaaT BIIMjaHWE Ha 3aJ0BOJICTBOTO Ha KYITYBAauuTE €
MPOJaKHATAa aKTUBHOCT KOja MOTPOIIYBAYOT ja JI0OMBAa CO MHTEPAKIIMja BO TEKOT Ha CAMUOT
YMH Ha mpoAaxOa. 3a KOMIIAHWWUTE KOW IO MPHUMEHYBaaT pENallMOHHOT MAapKETHHT,
MPOJIAXKHUTE UHTEPAKIIMK C€ MHOTY Ba)XKHHM OUJIEjKH Ha BpaOOTEHHUTE UM JaBaaT MOXHOCT Ja
Kpenpaar WM pa3BUBAT CIY)KOCHH OJHOCH CO KIMEHTUTE. BCYNIHOCT BO TEKOT Ha OBHE
COCTaHOIIM KYyIyBauWTe€ MOXKAT Ja MOTBpJAAT JeKa ce Jel OJ OpraHulaujata U JeKa ce
BKJIy4EHH U BaXKHU.

[Toxpaj Toa, aBTOpUTE TO HArylacyBaaT 3HAYCHETO HA MPOJAKHUTE AKTHBHOCTH
Mel'y KOMINAHUUTE U HUBHUTE IucTpuOyrepu. Toa e o1 KIy4HO 3Hadewme 3a pupmata (1a
paboTu co IUCTPUOYyTepH KOM WCTO Taka CIPOBEIyBaaT CTpaTerdja 3a 3aJ0BOTYBamE Ha
KyIyBauuTe). AKO Ha IpUMep MoBpaTHaTa WHQOpMaIja HE ce KOPUCTH Ha Hajao0ap HauYuH

O]l CTpaHa Ha JUCTPUOYTEPOT, MOTPOIIYBAYOT HEMa Ja C€ YyBCTBYBAa BKIIYYEH, HITO Ou

JAOBCJIO 10 HCTAaTUBHO UCKYCTBO.

B) Ilocmnpooasicna ycinyza u akmumugnocmu

[TocTojaT MHOTY MOCTIPOIAXKHU YCIYIM U aKTUBHOCTU KOM OpraHu3alujaTa Moke Ja
I'Yl IOHY/IM Ha CBOUTE KOPUCHUIM CO LIeJ Ja TM OJp>KyBa 3aJJ0BOJIHU U JIojaHu. MerfyToa , HE
Ce CHUTE YCIYI'M WIM aKTHBHOCTM MPAaKTHUYHU 3a CHUTE OpraHu3auuu. MeHaiepure mopa
BHHMMATEJIHO JIa ja UCIHUTAaT OpraHu3alyjara u Ja oAaydar co KOM YCIYyTd WJIA aKTUBHOCTH
ke ce co3aanaT BpeIHOCT 32 CBOUTE LIETHH KYITyBayH.

On nmpyra ctpaHa, 3a cekoja opraHu3zalivja Koja CIpoBeIyBa palioHaleH MapKeTHHT
ce mpernopayyBa ujaior momery BpaOOTEHHWTE M MOTPOLIYyBayUTE MOcie Mpojaxkodarta,
Ounejku TpeKy MAWjaJoroT c€ pa3BHBa M OJpXKYyBa OIJHOCOT HMaKO HE Ce€ peaau3upa
KYIyBame®?, ITO UM NPaBU TOTEMKOTUM HA KyNyBauuTe Ja He MOKAT [a ja HAIyIITaT

KOMIIaHH]aTa.

1 Payne, A. (2006). Handbook of CRM: Achieving excellence in customer management. Great Britain:
Butterworth-Heinemann, crp.212

52 Eichorn, F.L (2004). International Customer Relationship Management: A. Framwork for Achieving
Customer Relationship Management from the Inside Out. Problems and Perspectives in management. 1, 154-
176
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BaxHo e nma najge mMpHOpPHUTET HA BaXKHUTE KIMEHTH BO OJHOC HAa JAPYTHTE TpHU
OBO3MOXKYBAaIETO Ha YCIYTH IOCIe IpojaaxbaTa, a BO COTJACHOCT CO TeopHjara Ha
penanuonnoT mapkeTunr. Criopen Peppers u Rogers 3, HeBo3MOXHO e opraHm3anmjaTa jia
MOHY/IM Ha CEKOj KyITyBa4 KBAIUTETHH YCIYTH MOCIE IpoaaxbaTa, a co caMoTo Toa Tpeda aa
ce KOHLIEHTPHpa Ha CTpaTeliKaTta BPEIHOCT, IITO € BPEIHOCT Ha BKyIHaTa JOOHMBKa Koja
opraHu3aiyjara ke ja uMa ako ce KOHIICHTpHpa Ha e€qHa crenuduyHa rpyna Ha KymyBauH,
KOU KOMIIaHHMjaTa ke T'M Mpeno3Hae Kako KIy4YHU KIUEHTH.

[ITo ce omHecyBa Ha 3aJI0BOJICTBOTO Ha KYIyBadWTe, HHUBHOTO pPaHTHUPAamE HE €
MOCAaKyBaHaTa CTpaTeruja, OMIEjKu OHUE KOM HE Ce PaHTHpaHH KaKo KIYYHU KIMEHTH, HEMa
Ia Oujat 3aJ0BOJIHU U 3apajy TOa, THE K& MMaaT HeraTWBHA CJIHMKa 3a KoMmnaHujaTa. [1okpaj
TOa, THE MOXAaT TOJIECHO Ja MPEMUHAT Ka] HEeKOja JApyra opraHu3aiuja, OWaejKu Hema Ja
YyBCTBYBaaT JieKa MOCTOM BpCKa. Meryroa, OBHE KymyBaul MOXKeE 1Oa OWJaT CBECHH 3a
(baxToT /IeKa He ce KIyYHH KYIyBaud M Jieka KOMIIaHHWjaTa He UM HYIH YCIYTH CaMo 3apaju

TOa, J1a To npudaraT Toa U Ja MPOoJ0JIKAT J1a KyllyBaaT MIPOU3BOIH.

I') Kyamypa na opzanuszayuja

Criopen Lele u Sheth® | mperxomumTe Tpu akTopy ce pasBHBAaT M ce TOJ
BIIMjaHHE Ha KyJITypaTa KOja ce IMPaKkTHKyBa BO OpraHmsaiyjata. ABTOpuTe ja neduHHpaar
KyJITypaTra OpraHu3alija Kako BpPEIHOCT Ha HOPMH M CTpPATeTMH KOM CE€ KOPHUCTAT BO
opraHu3zaigjara, 0JIHOCHO, KyJITypa Bo ¢opmaiinu cuMOou 1 HedopmaiiHu cuctemH. [lokpaj
TOQ, aBTOPHUTE TBPJAT JIeKa 33JI0BOJICTBOTO Ha KIIMEHTUTE HE MOJKE JIa CE€ MIOCTUTHE Ce JI0/IeKa
1eJia OpraHu3alyja He € UCIIOJIHETa CO KYJITypa Ha JJaBambe MPUOPUTET Ha TIOTPOITYBAYHTE.

dupmure Mopa Ja TOYHAT OJl JHOTO HA CBOjaTa OpraHW3alfja W Ja IpaBar
WHTCPHU TIPOMEHHW, 3a YCIHCIIHO Jia Ce€ TpaKTHKyBa crTparerujata. OmHOCUTE CO
MOTPOIIYBAYUTE M HEKOW JEJIOBH OJI TEXHOJIOTHjaTa KOja C€ KOPUCTH 3a THE Ja Ce
CIIPOBENAT, CE LIEJO HAJIBOP OJ ONKPYXKYBamaTO KOe MOXe Ja ce Buau. Haj3HauajHuTe
JIeJIOBH C€ T0]1 MOBPIIIMHATA , KaKO caHTa Mpa3. EiChOrn-oBHOT Mojen jacHO MoKaxkyBa JieKa
BUCTHHCKHOT M HAjBAXHUOT JEJ OJ JIMJIEPCTBOTO CE KYATypara U CTABOBUTE U THE CE KaKO
TEMeJl Ha TPETXO0JTHO CIIOMEHATHOT 3aMp3HAT Oper. A KOH BPBOT Ha 3aMP3HATHOT Oper MCTOo
Taka € BaKHa KyJATypaTa Ha OpraHm3aidjara , taa Tpeba Ja ro Jomnmpa CeKoj Jel O

3aMpHATUOT Oper.

53 Pepers D., Rogers, M. (1993), The One to One Future: Building Relationships One Customer at a Time, New
York, NY: Doubleday, crp.36
5 Lele, M. & Sheth, J. (1988). The four fundamentals of customer satisfaction. Business Marketing, 80-94
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PenanimoHMOT MapKeTHMHI HeMa Jia yCIee ako KOMIIaHWjaTa He € CIpeMHa U
crocoOHa J1la TM NPUMEHH CBOUTE pabOTHM TpoIeCH M KyinTypa M na ce (okycupa Ha
KymyBadoT. Eichorn® ucrakmyBa neka BpeMeTO M TOJEMMHATA HA OPTraHM3allMjaTa MMaaT
BIMjaHUE Ha KyJITypaTa H JeKa MoapupMUPAHUTE OpraHM3alUU Ke HMaaT ToBeKe
MOTEMIKOTHH BO MEHYBAETO HAa CTABOBUTE U HOPMHUTE HA BPAOOTEHHTE.

Meryroa, moceOHO BO TOJIEMUTE KOMIIAHWH, JHICPUTE MOpa Ja KOMYHHIIMpaat
HAMECTO Jla J1aBaaT TUPEKTUBU 3a KyilTypaTa. Toe € NMpuuuMHaTa 30I0TO JIHIEPCTBOTO U
KyJITypaTra ce BKJIYYeHH BO TNPBUOT 4YEKOp. YIITe IMOBEKe, Ce HarjacyBa 3HAUCHETO Ha
(hakToT JeKa KyATypara Ha OpraHu3aiujata Tpeda na 6uje BoJeHa 0J1 caMmaTa OpraHu3aIrcKa
nmoTpeda co 11 J1a ce Co3/a1aT KOXEPEHTHH CIIMKH 32 BpaOOTEHHTE.

Bkpcrenara (yHKIHMOHATHOCT, KOja MCTO Taka € BKiIydeHa Bo Eichorn-usor
3aMp3HAT Oper, WCTaKkHaTa € Kako BTOP TEMeJ 3a PalMOHAIHMOT MapKeTHHT. BkpcTenara
(GYHKIIMOHATHOCT MY IOMara Ha HaJIBOPEIIHOTO ONKPYXKYBamke Jla CO3/Iaje jacHa CIIHMKa 3a
KOMIMaHjaTta 0e3 orjiea co KOj JIeJl KOMYHHUIIMPA, a 3a TOa J1a Ce MOCTUTHE, jaKkaTa KyJITypa u
T0OPOTO JIMAEPCTBO CE OJ1 BUTAITHO 3HAYCHHE.

3a ga ce mocTHrHe OWJIO KOja OJf OBHE OCHOBH 32 PEIAlMOHHOT MAapKETHHT,
NOTPeGHO € Ja TIOCTOM 3aJJ0BOJICTBO Kaj Bpaboremmte. Rogg, Shull & Schmidt % co
UCTPAXYBAkHETO  TOKAXKYBaaT JeKa BHATpENIHAaTa Mpakca, BKIYYUTEIHO W BOJCTBOTO,
KyJITypara W KIAMaTa Ha oOpraHu3amnujata IUPEKTHO BiMjaaT Ha NepOpMaHCHUTE Ha

BpaOOTEHUTE.

[TocTojaT MHOTY CTyIMU KOM MOKa)KyBaaT JeKa 3aJ0BOJICTBOTO Ha BPaOOTEHUTE € BO
KOpeJalja co 3aJI0BOJICTBOTO cO KyrnyBauuTe. BeymHocT, BpaboTeHure ce The kou Tpeda 1a
ro OCUTypaaT 3aJJ0OBOJICTBOTO Ha KyIyBAaUHMTE U J1a TOKAXaT MOCBETEHOCT 3a HA KIIMEHTUTE Ja
UM WHUIUpaaT kenda 3a KOMyHHKaIMja cO KOMIIaHUjaTa, HO W Ja OWJAT HAKJIOHETH KOH

KOMIIaHHjaTa.

55 Eichorn, F.L (2004). International Customer Relationship Management: A. Framework for Achieving
Customer Relationship Management from the Inside Out. Problems and Perspectives in management. 1, 154-
176

56 Rogg, K.L, Schmidt., D.B., Shull, C., &Schmitt, N.2001. Human resource practices, organizational climate and
customer satisfaction Journal of Mangment, 27: 431-449
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Mpoga*kKHM aKTUBHOCTMU

Mpounssog

AKTMBHOCTU U
ycnyrm nocne
nponakba

CatucdaKkumja Ha
NOTPOLLYBauuUTE 0f,
penaunoHnoT
MapKeTUHT

OpraHu3alumoHa KynTypa

Cn.9. lllemamcku npukas 3a ooararnemo Ha camucpakyuja Kaj nompouiyeauume
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2. TEHEPAIINJA Y NNOTPOIIYBAYH

Strauss u Howe ja xpeupaie xoanmuata Millennials 1982 , kora nemara Tpraaie
TprHaJie BO TpaJuHKa, a MEAMYMHTE TPB MaT ja IMOKPEHaJe MOXXHOCTa 33 HHUBHHUOT
npocneputet Bo 2000 Tata MuneHMyMcka roauHa °'. Cenak oBaa reHepalnuja 6ujia IOUHAKY
Hapedena. Kosanumara “reneparuja Y (Generation Y) ce mojaByBa Bo eautopujaior Ad

Age 1993%,
2.1. OCHOBHM KapaKTepUCTHKH HA reHepanujata Y

OBaa reHepamyja He JAeka JoOWBajia caMO pa3IMYHM alMjaHIId, TYKy HCTaTta €
I/I)ICHTI/I(bI/IKYBaHa U BO paMKUTE Ha pPa3jIMYHHUTC BPEMCHCKHU IICPUOJU, TaKa Aa HC IOCTOU
OIIIT KOHCEH3YC 3a TOa Ha KO€ BpEeME€ MOXKEe Ja My c€ TPUIUIITYBa, MEly CHUTE aBTOPH.
JlucnapuTeTOT BO 3HAIMTE C€ TMOBp3yBa co mo3unujara Ha [eHepammjata Y  BO
reHepalnycKaTa Xuepapxuja, MoBp3aHOCTa CO HCTOPUCKUTE MOMEHTH Ha CBOETO BpeMe, WU
MaK CO KapaKTePUCTHKHUTE M TpedeperuTe KO HajMHOTY C€ MCTaKHyBaaT BO COOJIBETHATa

BpPCMCHCKaA CKaJia.

2.2. ATpudyTH ¥ MUTOBH 3a Y reHepaumjara

I'enepanmjara Y poaeHa eBo nepuoaot ox 1977 no 2000°° u Bo 2021 Tara romuHa ja
mokpuBa Bo3pacta o1 21 10 44 rogunu. Tue ce nemara Ha opuruHaaHUTE Dbaby boomer-u u

reHepalyja Koja Moxe Jia Td HaJIMUHH BO OpOjoT.

OBaa reHepanMja wu3pacHale BO BpeMe Ha Op3d W OrPOMHU TMPOMEHH,
CUHXOHHU3UPAJKH T MOYKHOCTUTE 3a BpaOOTyBame Ha KeHaTa, JOMAKHHCTBA CO J[Ba MPUXOAU
KaKo CTaHAapj, IIUPOK CIEKTap Ha Pa3HU BUJOBH BUIOBU Ha CEMEJTBA KOM CE€ CMETaaT KakKo
HOpMaJHHU, 3HAUMTEIHO HHBO Ha TOYUTYBalk€ HA ETHUYKATa M KYJITYpHa pPa3IMYHOCT,
BKIIYUyBajKH ja W 3roJieMeHaTa OMIITECTBEHa CBECT, CO KOMIJyTepH BO JIOMOBHUTE U
yunnumrata. [loeauHnu A oBaa reHepaiijua ce cMeTaaT MHOTY 31peil U MYJIpH 3a HUBHATa

BO3pacT. Tue ce POACHU BO TCXHOJIOMIKO, CIICKTPOHCKH U O€3)KMYHO OIIITECTBO CO TJI00ATHH

5 Howe, N., & Strauss, W. (200). Millennials rising. The next great generation. New York: Vintage Books. 370
%8 |bidem,

% TToBekeTo aBTOPHU BO OBaa reHEPaIMja 'MW CMETAAT THHEJIIEPUTE M MIIAIUTE BO3PACHU

40



MEFYHAPOAEH mrmunnnnm. YHAPQAHLIA
CNABJAHC an HCKM
YHWUBEP3WTET unw:nsm § YHUBEPCHTET

CPaHUIM KOM MCYE3HYBaaT. Tue ce HaBUKHATH Ha PA3HOJUK YHUBEP3YM Kajie ce H3riena

BO3MOXHO.

Kora ce pabotu 3a pemyranuja Ha OBa TCHEpaluja, Taa € JalleKy oJ mo3utuBHA. OBuUe
TeHEepaliy Cce MOBP3yBaaT CO TJIABHUTE MHTOB IOBpP3aHU CO jeMorpadujara. 3a momodpo aa
ce paszbepe oBaa rpymna Ha KylyBaud, HOTPEOHO € Ja ce Mpero3HaaT W pasriieiaaT HeKOU

MHUTOBHU.

o Mum 1-Y zenepauujama e mp3nuea

Nako Y renepanujara My JaBa TOJIEMO 3HYEHE HAa CEMEJCTBOTO, NPUJATEIUTE U
pa3oHojaTa, THE MCTO Taka MMaaT U AoOpa paboTHa etuka. Cropen MCTPaKyBameTo O]
2004%°, ma munmoMumMTe KOM ce BKIydyBaaT Ha paboTa, €IHa 0J] HajTOJIEMHUTE IETH UM OHIIO
na “pabortat moOp30 U Mo00po o CBOUTE Kojern . HannoHamHOTO HCTpaxkyBame Koe OHII0
CrpoBeZieHO oj cTpaHa Ha Solution wMano 3a 1en Ja UCTpakyBa 3a YICHOBUTE Ha
reHepanuckara rpymna CO KBaJIMTETH KOM MOXKaAT Ja CC KBaJ'II/I(bI/IKYBaaT KaKO YCIICHIHH. Ha
BpBOT, u3bpan ox baby bum renepanujata usdpan ¢ “ paboren®. OBa He ¢ HEOUEKYBAHO CO
003up Ha MO3HAaTaTa UCKIYUYUTETHO pabOTHATA €THKA HAa OBaa IeHepalnja. 3a N3HEHAyBamhe
€ JiIeka 4YJIeHOBUTE Ha Y TeHepanujara ja u30pajie KapaKTepucThkara “paboOTeH ~ Kako
MpUMapeH KBAJIMTET, IITO MOKAKyBa JIeKa OBaa rpymnaiuja ja pazdupa JUpEKTHaTa BpPCKa
nomMery HarmopHaTa padota u ycrexoT. Mako npunagaunure Ha Y reHepalujata ce paboTHH,
THe Oapar HMBHATa padoTa Ja Ouje CMUCIICHA U HHTepecHa. MHOT'Y MeHallep OBOj TIOJAaTOK
ro TOJKYyBaaT Jieka chTe BpaOOTEHW OJ] OBaa TeHepalfja cakaaT €JHOCTaHa, 3a0aBHAa U
B0o30ymBa pabora. CnpoTHBHO Ha Toa , reHepanujata Y  CBOUTE 3aJauydl CEKOTall TH
MOBp3yBa 3a MHOTY BakHa 11es1. Co apyru 300poBH, reHepanmjaTa Y caka Jia 3Hae 30MITO ja

pa6OTI/I pa60TaTa " ACKa NpUAOHECYBA 10 ITOBHUCOKHU LCIIH.

o Mum 2:Y 2enepayujama caxa momeHmanna camucpaxyuja

Brop mur e neka Y reHepanyjara caka ce M TOa BeIHAIL, U HEXalu Ja pabotu u Ge3
npusHaHue. Cekako, OBaa reHepalyja U3pacHajia olKpyxeHa co (pakToT JAeka Op3uHaTa He €
rojIEMUHa, TyKy M HauuH Ha *uBOT. Kora KymyBaaT, THE HE OJaT JO TPrOBCKUTE LIEHTPH 3a
Jla TIoceTat ToBeKe MPOAaBHUIM, TYKy oaaT online , crnopemyBajku HEKOJIKY cajToBH. Bo Toj
cllyyaj THE KylyBaaT 3a OHa BpeMe KOe€ HEKOM OM ro MOTpPOLIMJIE caMO 3a Jia ce MapKupa

npea npoaaBHUIIATA. Hug I/IH(I)OpMI_II/II/ITe UM CC Ha ,Z[O(paT Ha TOpCTOT, a TCJ'IC(I)OHI/ITC '

80 Princeton One (2015) Understanding Generation Y, What You Need to Know About the Millanials. In
collaboration with Buddy Hobart Solution, p. 21
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MOBP3yBAaTco IIUPOKHOT KPYyr Ha MpHjaTelnd. 3apajd Baka Op3MOT M JICCEH HAYMH Ha
noarame 10 WHGOpMAIlMK, MecTaTa Kajie oBaa reHepanuja Tpeba 1a padorat, KymyBaar U ro
MMOMHUHYBaaT CII000THOTO BpeMe Mopa Ja ce MeHyBa Op3o u eduracHo. OBaa reHeparmja
Oapa pesoBHU TOBpaTHU MH(POPMALIMU M CMETA JIake a 3aciyXyBa (PMHAHCHCKA Harpaja 3a
CBOjoT mpuaoHec. Tue cakaar qa HampeayBaaT HO BO CKIIAJ CO TOA KOJIKY 3aciyxysaar. Mcto
Taka, JIOKOJIKY HE CE 33JJ0OBOJIHU CO CBOETO PabOTHO MECTO, CIPEMHHU ce Ja AaaaT 0TKa3, Jia ce
BpaTar Ha YYHJIMIITE WM Ja aTyBaaT Hekoe Bpeme. [lapuTe He MM ce mpecyaeH MOTHB 3a

e¢pukacHa padora.

o Mum 3. Y cenepayujama une e n10janana

3apamyd TPETXOJHO HABEACHUTE KapaKTEPUCTHKH, YIITE €IHa OCOOMHA ja TpaBH
pernyranyjaTa Ha OBaa TeHepanuja HeAoBOJHO no0pa. Ce cMera jJeka HE ce JOjaTHU Ha
HHUIITO IITO HEMA Ja UM KOPUCTH U IIPH IITO HE C€ YYBCTBYBaarT HpI/IjaTHO, KaKoO Kora € BO
mpamame pabOTHOTO MECTO W oapeneH OpeHa. Cekoram ce cBecHH Ha cute onmuu. Ho ako
HUBHUTE Oapama ce 3aJ0BOJICHH, MOXKaT Ja WIAT JIOJaTHH, JOJTOPOYHU PAaOOTHHIM H
KymyBaun. Bo Taa cmucna, KOMyHHHAIMjaTa CO CBOUTE KOJIETH, MTPETIOCTABEHH, OJTHOCHO CO
OpEHIIOT HA MPOU3BOIOT WM YCIYTUTE KO TH KyITyBaaT ce MHOTY BakHH. OBOj HEIOCTATOK
Ha JIOJATHOCTKOH OpEHJ0BUTE MOJKE JIa C€ MOBP3€ CO HEKOJIKY (DaKTOpH, KaKO IITO CE rojiemMa

H3JIOKCHOCT Ha MPOMOIMKU HA OBUC reHepaulmel

WIM HUBHA jKenda J1a TparaaT 3a MPOUu3BOIU
KOU C€ MOBpP3aHM CO HUBHATA JIMYHOCT U XKUBOTHHUOT CTHJ, 06e3 003up Kkoj OpeHx Toa ro
0B03MO3kyBa.%? [Tokpaj Toa MoXe 1a ce oBp3aT co (aKTOT JeKa oBaa reHepallja COCTaBeHa
O]l TOBEKe palMOHAIHU MOTPOIIYBAauM KOM ja LIEHAT BPEIHCOCTa Ha MPOU3BOJIOT H

KapaKTCPpUCTUKHUTEC MMOBEYC OAKOJIKY CAMHUOT UACHTUTCT Ha 6peH,Z[0T63.

o Mum 4. Y zenepayujama e cebuuna
CurypHo 1nocTojaT HEeKOM WIEHOBU Ha 0Baa reHepaluja KoM poJuTeInTe, yUuIuITaTa
U MpUjaTenuTe I'M yoeauie neka ce LeHTap Ha BceneHaT. Ho, 6e3 renepanusaiuja, moBeKeTo
oJl reHepanujata Y , He ce CEOMYHM Kako ILITO 4YCTO ce MUCIU. Beke e peueHo naeka
NPUINAIHALUTE HA OBUE IEHEepaly I'M CTaBaaT MpHjaTeIuTe M CEMEJCTBOTO Ha HajBUCOKO

MecTo Ha mnpuoputeT. WHcTHTYTOT 3a cemejctBo u pabora (The Families and Work

61 Gurau, C. 2012. A life- stage analysis of consumer loyalty profile: comparing Generation X and Millennial
consumers. Journal of Consumer Marketing, 29 (2): 103-113

82 Caplan, S. E. (2005). Refinding the cognitive Association, Washington, DC, August 2005, ctp.23

8 Gurau, C. 2012. A life- stage analysis of consumer loyalty profile: comparing Generation X and Millennial
consumers. Journal of Consumer Marketing, 29 (2): 103-113
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Institute®) ja ommmya Y remeparnmjata kxako “family-centric” wumm  “dual-centric” co
TI0/IC/IHAKBY TPHOPUTETH TIPEMa CEMEjCTBOTO M KapHepaTa HO JaleKy MOMANKy CBPTEHH

npeMa paboTaTa OJIKOJIKY IPYTUTE TeHEPaIUH.

o Mum 5. Y cenepayujama e pazecanena

Moske 51a ce pede JeKa, Ha HEKOj HAauMH OBaa TeHepallyja € u3pacHarta co CHTE MOXHH
yno6uocti. Cropen  EmploymentReview.com®, pomurennre Ha remepammjata Y
MMOMUHYBaJI€ TTOBEKE BPEME CO CBOMTE JeIa OJKOJIKY OMIIO KOja JApyra TreHepallfja co ToTall.
Cenak, MOBTOPHO HE CMee Jia ce TeHepanu3upa. EJHOCTaBHO, HUBHHOT IOTJIE] HAa CBET U
MPUOPUTETHTE CE pa3auuHu. Bo3pacHWTE O] OKOJIMHATa Hay4wie JeKa MMaaT CBECT 3a
CBOjaTa BPEIHOCT M CAaMOIMYUTYBamke. [[pHUMHUTE 30IITO HUKO] TH TJIeJa KaKo pa3Ma3eHH €
($akTOT JieKa MOBEKETO ce XeIOHUCTH. VIcTo Taka, CTaTUCTUKATA MTOKaXYBa JICKa THE yMear 1
MHOTY noiiro na paborar. Ho He Mmucmat neka € mpoOieMOoT Ja ce 3eMaT THapu Ol
pPOIUTENNTE, TYKY TOA 32 HUB € Ipudakame Ha MMOMOII BO BpeMe KOTra € HEOIXOHO Ja ce

OwJie mparMaTUYeH | J1a 3aIITeN HEIITO U OJ1 CBOUTE TIapH.

2.3. MapkeTHHIIKY NpUcTan Ha Y reHepanujara

KapakrepucTuknuTe, HAYMHOT Ha )KUBOT M CTABOBHTE Ha Y reHepallyjaTa Td BKIydyBa
CTapuTe THUHEJIIEPH W MaJUTE BO3PACHH JIMYHOCTH. The ce camMo=amnaopOupadyku u
CaMOCTOJHH CO CHJIHO YyBCTBO Ha HE3aBHCHOCT M aBTOHOMHja, CaKaaT pPEe3yITaTH M HE ce
TOJIKY 3arpr>KeHU OKOJIy Toa. MM 3HaYM WMMHIIOT M OCTaBaaT BIIEYATOK CO CBOjaTa IOjaBa.
Nmaar noronema norpeba 3a npudakame 01 CTpaHa Ha BPCHUIIMTE, C€ TIOBP3yBaaT CO HUB, C€
BKJIOTTYBaaT BO OIIITECTBOTO U BO CONMjAIHUTE Mpexu. [loenuHiu o rerepanujata Y ce
OTBOPEHH, ONTHUMHUCTH, CKOHIICHTPUPAHU Ha IeNTa U BUCOKO MOTHBHpAHH Ha HUBHATa
nepuennuja Ha ycnexoT. OcyM KIyYHH BPEJHOCTH Ce€ HaBeleHH 3a Y TeHepalujara: uzoop,
MIpUJIarolyBame, HaA30p, UHTErPUTET, copaboTKa, Op3uHa, 3a6aB U nHoBauuja. Edukacuoro

HU3BCAYBAKC HA MOBEKE pa6OTI/I HCTOBPCMCHO UM ITOMara Jia 6I/II[8.T YCIICIIIHH.

CerMenTt Ol MAapKCTUHIOT 3a reHepaquaTa MOXE Oa CC HO,Z[O6pI/I MPEKYy CJICOHUTE
MOKHOCTH. I/IMCHO, TI/IHejHepCKI/IOT CETMCHT Ha OBaa reHepaqua I[O6I/IB8. 3Ha‘lajHO BHHUMAHUC

0o MApKCTUHIOT. Iloegunmm oxm Y reHepaLu/IjaTa nomaraatr BO YIPaBYBAKLETO Ha

84 Http://familiesandwork.org/downloads/2014National StudyOfEmployers. pdf
8 https://www.glassdoor.com/Reviews/index.htm
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HOM&KHHCTBaTa M HA0AaBKUTE M TaKa I'd pa3BUBaaT BAXKHHUTC KeIou u BKYCOBH BO TCKOT Ha

OBHE THHEJICPCKU T'OJIMHU.

MapkeTHHI MEHalIepUTe cakaaT MOpPaHO Jia ja TPHUBJIEYAT OBaa Ipyma U 3apaau
HUBHATa JIOJATHOCT. THe ce mpuOIMKyBaaT KOH OHAa 3a KOM MHUCHAT JieKa Ke ja HalpaBu
nmojo0pa ujaHuHATa. Tre 3HaatT AeKa MUCHjaTa Ha CEKOja OpraHM3allija MMa TIOBHCOKaA I1eJT, Ha
puMep riiodanu3anujaTa, r100aTHOTO 3arpeBame, Ouejku cebecu ce cMeTaaT 3a “rparaHuH
Ha cBeToT”. [loTpeOHM UM ce cucTeMaTCcKu MOBpaTHU UH(OpMaluK, OMIejku THE BpEAHYBaaT
3a0p3aHO TIO3UTHUBHO 3aCHCIYBamke€ BO OJHOC CO MPETTOJAHUTE TEHEPAlMU M CakaaT TMoBeKe
BIIMjaHMja BO CUTE pabOTH BO KOU ydecTByBaar. Tue ce BO cocTojba JIECHO Jla T'W cBaTaT
HOBUTE KOHIICNITH U MHOTY C€ OPHUCHTHPAHU KOH y4emeTo. MHOTY O] HHMB TOYHAJIC Ha
paboTa J0JeKa CceylmTe Cce€ IIKOJIyBaaT, a HaJMHOTY TH HHIIOHHpPa HWCKYCTBOTO O/]I

JOKUBOTHOTO YYCH:C.

Meryroa, TpaJuIMOHATHUTE MAaCOBHH MapKETHHI MpUCTanu He pabortaT 100po co
nomJaauTe moTpoinryBayn. ['eHepanujatra Y CHIIHO pearwpa Ha NMPHUMEPHUTE OJl PEaTHHOT
KUBOT, THE ja (paBopH3MpaaT BUCTHHATA U OHA IITO € peamHocT. Bo cymiTuHa, reHeparujara
Y, ce rpmwkH 3a UCKYCTBOTO. [IpHKakyBameTO Ha MOBEKE MOEAWHIIM OJI pa3jnyHa paca U
€THUYKA TPUNAJHOCT BO pEKJIaMHTE HAMEHETH 3a OBHE TCHEpalud Cce BOOOWYACHO,
peKiiaMuTe BO KOM JIyfeTo ce OJ €/IHa paca H3rienaaT KaKo HENPHPOIHH BO OBaa
MYJATHETHUYKA reHepanuja. Ha Toj HayMH, MapKeTHHI MEHAllepuTe Mopa Ja ja mpudarat
pa3M4yHOCTa, NPHONMKHOO €IHAa TPETHHA OJI NPUIAJHUIMTE Ha OBaa TIeHepalyja UM
npuraraat Ha MaJIUHCKUTE IPYIMU U Pa3HOBHUIHOCTA BO KOMYHHKAIlMjaTa € aTpaKTHBHA 3a
HUB. VIckpeHoCTa, XyMOpOT, €JHOCTBHOCTA U MH(DOPMAIMHUTE ce BaXHU. THe r'u BpeHyBaaT
U T Oapaar OpEeHIOBUTE KOU CE BO TEK CO HMBHUTE BPCHUIM. HUBHHTE BPCHHUIM YECTO TU
HaBe/yBaaT Ha U300p Ha NMPOM3BOIM U OpeHI0BU. MoJKe Ja ce pede JieKa, KIIy4HU 300pOBH 32
rerepanujara Y ce copaboTKa, MOBP3aHOCT, YUECTBYBakE U KOHTPOJIA BOTJIABHO CO HUBHHUTE
BPCHMIIN.

[ITo ce ogHecyBa 3a MPOU3BOIUTE U YCIYIUTE 3a TeHepanujarta Y, BaKHUTE 00JIacTH
Ha MPO3BOAM BKIIyuyBaaT o0iieka, akcecoapu, oOyBKH, MeOeln, CIopTcKa omnpema U 3abaBa.
TunejyepuTe MOMEHTAJIHO TpowIaT MoBeke of 150 MuIMjapHM J0JNapH TOAMIIHO 32 JIMYHA

notponrysauk.®® Teneparujara Y e rmaBHMOT masap 3a aBToMoOumu (okomy 40% oj aBTO

% How Millennials are Shocping: 20 Interesting Statistics & Figure, https://medium.com/brain-honigman/how-
millennials-are-shopping-20-interesting-statistics-figures-c76fb1231fbb#.mnc964186
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i

nazapot 3a 10 roauHH) W caka MPOU3BOJU KOU C€ MPUJIATOJICHW HA HUBHUTE €IMHCTBEHU

)HEWHﬁPﬂ EH INTERNATIONAL ‘ME YHAPOQAHBIA

noTpedu M Ba)KHA UM € TUIOT Ha cTokara. CTpydmanuTe 3a MAapKEeTUHT Tpeba Ja KpeupaaT
MIPOU3BO/IM M PEKIaMU KOW C€ PEajHH, UMajKu T'M BO MPEIBUI MYy3HKaTa W MoJaTa Kako
KIyYHH JONMPHH TOYKW. ['eHepamujata Y 1moOpo pearmpa ¥ Ha €KOJOUIKMOT HAYMH Ha
KUBOT.5’

Tue ce orpoMeH HEMCKOPHUCTEH Ma3ap 3a MENPO(PHUTHU OPraHU3aAlUN U COIIMjaTHH
noTpedu, co 003Up Ha 3aMHTEPECHUPAHOCTA 32 MPOM3BOJUTE M YCIYTUTE CO TOTOJIEMa el
BaxeH UM € KBAJUTETOT M OYEKYBaaT KOHKYPEHTHHM IIEHM OKOJy KOM OW MoOKene jaa
nperoBapaar Bp3 0a3a Ha oOjaBeHaTa IleHAa WM PE3yATaTOT OJ MHTEepHET. Merfyroa, THe
HajBEPOBATHO Ke KymaT mpecTivkHd npomssoan.’® Ce Muciom feka mpu Tue KymyBama, THE
JI0KUBYBaa BHCOK CTETICH HA y)KHBAmbE.

EdukacHa MapKeTHHT cTpaTerrja 3a 0Baa TeHepallyja € pyTHHCKH Jia C€ BOBEAT HOBH
MPOU3BOIM W yciyru. [IpomaBaunTe MOpa KOHCTAaHTHO Jia TH TPWIIAroAyBaaT M akypupaar
CBOHWTE TIOHY/IM 3a Jla He TO M3ry0aT BHUMAHHUETO Ha OBaa TeHepalrja Ha Koja Op30 ce | ce
nocamyBa. ['eHeparujata Y 4ecTO KylyBa M OYEKyBa IMPECTHIKOT Ja Ouje TMOBp3aH CO
HUBHUOT M300p. Cenak oBaa reHepalija oJu MOJaICKy OJ MaTepHjaau3MoT DOOMErs-ot Bo
MoTpara 3a BHaTpeIlIHATa TUIIWHA U 17a00KOTO 3HaYeHhe Ha KUBOTOT.

To ce omHecyBa 10 KOMYHHUKalldjaTa, KOMIAHUUTE MOpa HENPEKHHATO JAa Oujpat
KpeaTHUBHU CO MEIMYMHUTE M CO MPOMOTHBHHUTE TEMHM 3a Ja IpUBJIEYaT BHUMAHHUE OJI OBaa
nyonuka. Tue HajBepoBaTHO ke UM OATrOBOpAT HA MapKeTHHIIKaTa OydaBa. Oriacure Kou ce
el Ha OBaa reHepaludja, Mopa Ja OuJar MOCTaBEeHHM BO COOJBETHM CIIMCaHUja M Ha
coonBeTHH MHTepHer cajroBu, TB m pagmo mporpamu m Buzeo uru (advergaming).
I'enepanjara Y HaBHKHaTa € Ha MeauyMu U TB mporpamMu Kou ce HaMEHETH 3 HUB, KaKo
mro ce MTV, American Idol, u ci. Kombunaimjata wa online, offline u word of mouth
OTJIAaCYBAIETO € MOCEOHO BaXHO , T.€. YINaTyBameTO O Jiyfe KOU MO3HaBaaT M KOU Ha HUB

nmaatr BJ'II/IjaHI/Ie. HOKpaj TOQ, OrJlaCyBauuTe Tpe6a CBOUTC KaMIlatbkl J[la TI'M HallpaBarT

CYNTHJIHM ¥ TIOBP3aHH Ha JIOKAJIHO HUBO, PEHECYBAjKH ja Mopakara co Koja reHepanujata Y

67 Lodes, M. E. 2010, Are Generation Y (Millennial)consumers brand loyal and is their buying behavior affected
in an economic recession? A preliminary study. 5" Annuak Siena College Student Conference in Business,
cTp.18

% Hcro

8 parel, M., Martin, M.(2011 Application of Knowledge in Advergaming as a Possible Source of Competitive
Advantage, Journal of Competitiveness, issue 3, crp.108-116
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MOJK€ JIa ce IOUCTOBETH. BaxkHO € Na ce naeHTH(UKyBa KIy4oT 3a reHepanujara Y, U I0Toa

J1a ce KOPHCTH Ha orjacure. '

Crpy4ynurte Jyre 3a MapKeTHHI MOpa Ja KOPHCTaT M COOJBETHA MY3HWKa, ja3WK H
cirka. Bo Taa Hacoka ce M ja3UKOT KOj ja OTCIMKYBa BH3yelHATa CIIMKA M aKIUUTE KOU
MpO3JIeryBaaT oJi Tamy. VcmpakameTo Ha MOpaKu KOW MOTHKHYBaaT TUMCKH IyX, Kako Ha
npuMep “ke paboTHIN CO JAPYTH MONAMETHH, TMOKPEaTUBHU Jyre” WM “TH U TBOJOT TUM
MOXETe Ja MOMOTHETE 3a OBaa WHMIIMjaTMBA Ja ycrmee’, OM MoXene Ja OujgaT Kiyd.
[MpomaBHUIIMTE MOpa Ja 3HAAT KOJKY 4YECTO pEIOBHHUTE MYIITEPHH Jo0araaT BO
MPOJIAaBHUIIATA, TaKa JIa MOKAT Jia TH aXKypupaaT HUBHHUTE IMOHYIAH | JIa TO MEHYBaaT U3JIOTOT
Taka Jia TH TIPHUBJIEYAT W MOTUKHAT JYI'€TO JIa BJIe3aT, BO CIPOTHBHO HUB K& UM C€ J0CAJH U
ke mpectaHat Aa jgoaraar. OJHOCOT CO jaBHOCTa M CO3/aBamkeTO HAa OydaBa Ce BaKHU KaKO
eukacHa pekjama 3a oBaa rpymna. CIOH30pHUPamkEeTO HAa HACTAHHU M €JICKTPOHCKHA MEINYMH,
JieTTyBa KaKo Jia ce JIOTpe JI0 OBaa reHepanuja.

Ha oBaa renepammja MoXe Ja ¥ ce NpHjae NMPEKy € —IMOoITa W TOBOPHA TOIITa, HO CO
ynoTpeOa Ha BU3yeaTHAa KOMyHHKaIMja Koja Ou MOJKesa 1a TH MOTHUBHpa. THe cakaaT peKiIaMu
CO XyMOp WJIM UPOHM]a U pPeKJIaMU KOU MMaaT €JIeMEHTH Ha BUCTHHA 3a HUB, Ha IIpUMep, THUE
pearupaar Ha MPOBOKATHBEH XymMop W YOU Tube Buaeo cuumku. Kopucrat xymop 3a na
MoKa)kaT Jeka He c¢akaaT ce MPEeMHOTy cepuo3Ho. ' McToBpemeHo, (paMuUIMjapHUTE
CllyuyBamka M COOMpPHM UM C€ HAaUMH HAa KOMYyHHIHMpame. KopHucremero Ha elneKTpoHCKa
MOIIITa, TOBOPHA MOWITa, MYJITUMEHja, UCIpakame Ha KaTaJlo3U, CIIMCAHUja, YUUIUIIHU U
(baky/nTeTCKU HOBHHHM IMPEKY MOIITa, CO CUTYPHOCT MOKE Ja OMOTHAT. MajKy € BepoBaTHO
JieKa ke ce MpeTIiaTaT Ha HOBUHHU, HO MHTEPECOT 3a TEJIeBU3Mja € IoMaJj o] OMII0 Koja apyra
reHepanuja. Ako riaeaat TB, rienaar cnopes CBOjOT pacnopes], a He CIOpea PaclopenoT Ha
Mpexara. BaxkHo e Ja ce mpaTu 0BOj maszap 3apajy MpoMeHa 3a Ja ce Hajae Hajao0ap HauYuH
3a KOMyHHKalllja cO HUB Ha Ha4yMH KOj ke Ouae HezabopaBeH 3a HUB. Ha mpumep, muagute
myfe decTo ce olernekaHW Ha Ma3apoT 3a alkoxoll. Mafyroa nuTepaTypara ce MHOBeKe
o0e30eyBa J0Ka3M JIeKa MapKETHHTOT Ha alIKOXOJOT AUPEKTHO BIMja€ HAa HETaTUBHUOT
OJIHOC Ha MJIAJUTE KOH alKoXoJoT' 2. Bo 0BOj cilyuaj, orilacyBauoT MMa MOpAllHA M eTUUKa

OJITOBOPHOCT KOja Tpeba /1a ja pasriieayBa BO CO3aBameTo Ha memorable pekiama.

0 Ibidem,

1 Donnison, S. 2007. Unpacking the Millennials: A Cautionary Tale for Teacher Education Australian Journal
of Teacher Education, 32 (3): 1-13

2 Ibidem,
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lIto ce oxHecyBa 3a MHTEPHETOT, CTPYYHUTE 33 MAPKETHHI MOpa Ja 3HAaaT TOYHO
KaKo MOCIUHIM Ha Y TeHepalujaTa r'd KOPUCTAT MEAUYMUTE, KOM MEIUYMHU ' KOPUCTAT U
Kora ru kopucraT. Ha mpumep, Tve oueKkyBaaT HHTEPHET UCKYCTBOTO Ja OM/Ie HHTEPAKTHBHO.
OBaa reHepanuja € HECTpIUTMBA OWICJKM Ce BO3PACHHUTE BO CBETOT HAa TEXHOJIOTHjaTa H
MOMEHTHHUTE ycriecd. Tue ro BpenHyBaaT BKJIOMYBAaWmETO M MOBP3YBAHETO CO CBOMTE
BPCHUIIM. 3apajy TOa CajTOBUTE 3a COLMJjaIHO BMPEXKYBAaHmE CE CMETaaT 3a BaKHH BO TOA,
Ousiejku UM J103BOJTYBAaT Jia ce MOBP3aT CO CBOMTE BPCHUIM BO BPCKa CO BAKHUTE Mpalllama.
Co emamyIoT KOj € Beke MUHATO, THe cakaaT Instant Massaging, SMS u Bo uHTepakiuja ce co
NpHUjaTeNIuTe Ha COIMjaTHUTe MPEXKHU Kako mmto ce Facebook mmm Tweeter. Kako moka3zaren
3a OBHE TBPJ/ICHa MOXE J1a MOCITY)KH U (HAKTOT JieKa OKOJIy elHa YETBPTUHA O JICHEIIHUTE
THHEjIepH To TIpoBepyBaat noseke o 10 matn gHeBHO Facebook.”

ITocenyBameTo Ha PUKCHU TeIePOHCKH BPCKH € MaJIKy BEPOBATHO, HAKO KOMITAHUUTE
HUB MOJKE€ Jia JIOTIpaT MPEeKy YHUBEP3UTETCKUTE HOBHHHU. He ¢ Temko 10 HUB Ja ce JI0ompe
MPEKy IUTUTATHUATE CajTOBI/I, CcO IomoIl Ha BeOd MapKETHUHT ( €-pa3ricaHulN, banner
peKiiaMu, POP-UP, CIIOH30PCTBA, MAPTHEPCKU COAPKHMHHU, CKpuHCepBepu, desktop toys), e-
mail, online chat, webcasting wu cin. CoapxuHata 3a OBaa reHepalfja € BakKHa M HE €
nmpobseM JBIWKEweTo ona Imiatdopma Ha tuiatgopma. [loBekeTo on HUB ce€ KpeaTopw,

TUCTPUOYTEpU U KOPUCHULIM Ha COApKUHATA.

2.4. JlojanHocT HA MOTpOIIyBaYnTe 0] reHepumjara Y

[TorpomryBaukaTta Ji0jaTHOCT Ha OpeHIOT € naeduHHUpaHa KAaKo CET Ha IMO3UTHBHU
YyBCTBA KOH OpPEHJIOT U JJIa00KO c€ BKOPEHETH Ha MOCBETEHOCTA 3a KYIyBamHETO HA UCTHOT
MPOM3BOJI WJIM yciyraTa Ha UCTUOT OpeH]l KOHCTaHTHO, Cera M BO WAHHMHA, Oe3 orien Ha
KOHKYPEHTCKUTE aKTHBHOCTHM WJIM IIPOMEHH BO ONKPYKYBameTo'* . 3a moTpeOuTte Ha 0BOj
Tpyd, OpeHa ce TyMayd Kako MMe, UMHUIl WM KOMOHWHAIMjaHa OBHE JBa 300pa KOU TO
W3BJ0jyBaaT CHEMU(PUYHUOT MPOU3BOJ OJ JPYTUTE Ha Ma3apoT MPOU3BOJAM M IO MpaBaT

cymepuopes >,

73 Lazarevic, V. & Petrovic-Lazarevic, S.(2007) Increasing brand loyalty of Generation Y, Working paper ISSN
1327-5216, Monash University Bussines and Economics, Vitoria, AU, ctp.21

™ QOliver R.L. (1999).”Whence Customer Loyalty?”, Journal of Marketing, Vol.63, Special Issue, ctp.33-34.

> Wood, L.M.(2004) “Dimensions of brand purchasing behavior: Consumers in the 18-24 age group”, Journal
of Consumer Behavior, 4 (1):9-24
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WwmeHo , cTpy4HaTa JuTeparypa U MOHATaKa HE 3HAE KAaKO Jia ja 3roJEeMH JIOjaTHOCTa
Ha TUIMYHO  HENOjalHMTE HA TeHepamujata Y'° uimm kako ImTo € Beke 06jacHETO,
reHepanyjara koja wuMana crnenupuyam Oapama.  JIOKOJKy THE HE C€ UCHOJHAT
MPUMIAIHALIUTE HA OBHE TEHEPAallMd MHOTY JIECHO NPEMHHYBAaT Ha KOPHUCTEHE Ha JpPYyr
Openn. Exna on peTkuTe CTyIuU Koja IO pasriiefyBa MOTPOITYBAYKHOT CETMEHT BO PAMKHUTE
Ha reHepauuute Y , KOHKpeTHO Mely 18 u 24 roauHu, orpaHuyYeHa € U 10 OJpeieHa MepKa €
renepanusupana ''. JlojalHOCTa Ha OBHE TeHEpalli € BaKHa Oujejku kora (umuTe OH
MOJXKeJle Jla HarpaBaT TUe Ja OMAaT JIojaJIHM KOH HUBHHOT OpeHJ, Toram OeHepuTHTEe Ha
oBaa (puma Ou mMopacHaje M Taka OBaa reHepaluja cTaHyBa nocwiHa. [IpuorameTo Ha oBaa
reHepaiyja g0/ieKa € CeylTe Miaja, MOXKe Ja Ce YTBPJAM JIOjaJHOCTa Ha OpeHIOT Koja Ou
Tpaena M BO HIHHHA'S.

Bo nenemnrno BpeMe, He caMO 0OBaa reHepaluja, TyKy ¥ MOTPOIIyBaunuTe TU HaIlylITaar
OpeHJIoBUTE Ha KOM MM OuWie JIojalHu 3a Moe(@TUHU M HOBH anTepHaTuBU. Mako Hekou
MPETXO/IHN HCTpaKyBama IOKa)KyBaaT Jieka reHepanujata Y € INOMaJKy JiojaJlHa Ha
OpeHIOBHTE BO cropemba co mnperxomHuTe TeHepanmm, Edelman’  oprammsarnmjata
JOKaXkasa Jieka oBaa TeHepalyja vMa MHOTY CHJTHO YyBCTBO Ha JIOJATHOCT KOH OpEHIOT KOj
9YeCTO TO KOMCTH BO PAMKHTE HA HUBHHUTE COIMjAITHU Ipynu. Toa 3HAUM JeKa MOTEIIKOTHHTE
MIPU CTEKHYBAHETO Ha MOTPOIITYBAYKa JIOJATHOCT HE C€ caMO MHUIMjaTHA Oapuepa, co Orjie]n
Ha TOTIOJHUOT HEIOCTATOK HAa TOJICPAHIMja KOH JIOIIUTE MCKYCTBA CO OpPEHIOBHTE, TYKY
OoBaa TEHepallMja MOXeE JIECHO Ja ja W3ryOu cBojaTta aoBepOa W JIECHO Ja TM 3aMCHHU
6peHI[OBI/IT680 .

Cute oBue (QakTopu [ONOJHHUTEIHO ja HarjacyBaar Ba)XHOCTa HE CaMO Ha
KpEeUpameTo Ha JIOjalHOCTa, TYKy M Ha HEJ3MHOTO 3adyByBame. 3a Toa Ja YcIee,
CTpYYHHAIIUTE 32 MAPKETHUHT Mpodalie Ja KpeupaaT KOHEKIIHja CO MOTPOLTYBAYUTE, BEPYBajKH
JieKa KOora eJIHalll HaBUCTHUHA Ke Ce TIOBp3aT co OPEHI0T, HeMa Jla MOKaT Jla TO 3aMeHaT 0e3

pasiMKa Ha (I)aKTOpOT KakKO IITO € IIpOMCHA Ha HeHaSl.

76 Grant, I. J. & Stephen, G.R. 2005, Buying behavior of “Teenage” girl and key societal communicating factors
influencing their purchasing of fashion clothing. Journal of Fashion Marketing and Management, 9(4): 450-467
" Wood, L.M.(2004) “Dimensions of brand purchasing behavior: Consumers in the 18-24 age group”, Journal
of Consumer Behavior, 4 (1):9-24

8 Wolburg, J. M., Pokrywezynski, J., (2001). A psychographic analisis of generation Y college students.
Journal of Advertising Research 41 (5), 33-53.

79 http://www.edelman.com/news/study-finds-millennial-generations-power-to-influence-is-increasing/

8 Gurau, C.(2012). A life —stage analysis of consumer loyalty profile: comparing Generation X and Millennial
consumers. Journal of Consumer Marketing, 29 (2); 103-113

81 Nakilton, Annie M. (2009) “Brand Loyalty Under Pressure; Marketing Strategies Adjusting to the Recession
Mind-Set”, Hartford Courant 22 Feb.2009, sec. D:1.ProQuest. Siena College, Loudonville. Ctp.115
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Co npyru 300poBH, OBaa TeHepalyja ja pa3dupa urpara. Tue ouekyBaaT MOBEKE OJ1
CEeKOj MPOM3BOJ KOj 0 KyIyBaaT, JalM TOa € 3aJ0BOJICTBOTO Ja C€ MOMOTHE Ha Jpyrara
OpraHu3alifja Wiv Mak KylmoHH 3a HUBHO CIICJHO Ma3apeme. The cakaar Ja 3HaaTr ymTe IITO
yIITe WMa BO TPOM3BOJOT 32 HHUB. 10a € 3HAUCHETO Ha JIOjaIHOCTa Ha OpeHaoT. AKO
KOMITaHUjaTa MOYe Jia IOCTUTHE, Ha HEJ3UHUOT OpeH 1 1a Ouie JiojasiHa reHepanyjara Y, Toa
3Ha4YM MHOTY Ouzejku Hema Ja Ouzae camo Taa Jen o Toa. [IpeTxoaHuoT noTmnperceaaTen Ha
¢dupmara Frio-Lay, orpanokx PepsiCo koja mpou3sBeayBa YUIIC U APYTH FPUIIKATHIIA U3jaBUIL:
“... HO MpUITaJHULIUTE Ha Y TeHepalyjaTa ce maMeTHH. Tue ce CipeMHH Jla UHBECTUPAAT BO
BaC OHOJIKY KOJIKY IIITO BJIOKYBAaT€ BO HUB .

Cropen cryamjata Ha Cohen®? nojanHocTa Ha GPEeHIOT € MHOTY MOMyNapHa Mery
rerepanyjara Y, TOKOJKY e HalpaBu Kako mTo Tpeda. Toj OTKpHII Ieka ako MpUTIaHUIITE
Ha OBaa reHepaidja ro 3acakaatr openaot: 20% ke ro mparat OpeHaoT Ha Twitter, 59% ke
JajKkyBaaT Ha cTpaHaTa Ha Openmor Ha Facebook, 40% ke mpermuratar Ha e mail
HEWIBTTHD, 36% Ou ro xymwie Toj OpeHA mpea APYruTe KOHKypeHTCkH, 44% ce ropau
COTICTBEHHUIIU Ha TOj OpeHn u ce ¢anat co Hero, a 57% ke ce 3amaraar 3a Toj OpeH.

Axo € o0Ba TOYHO, KOMIIAaHHHMTE HE Opa Jla Ce€ 3aHMMaBaaT CO MapKETHHIOT TOJKY ,
OJlarojapeHre Ha KIIMEHTHUTE T.€. KylyBauuTe. EJeH acniekT Ha JI0jaTHOCT KO OpeH0T KOj ce
omHecyBa Ha Cohen —oBara cryauja e Jeka , ako NPUIAAHUAIKTE Ha Y TeHepalujata Tu
cakaaT MPOU3BOJAUTE, THE KE ja MpeHecaT Taa MH(oOpMmaliBHja o4 ycra a0 ycra. JleHec Taa
unpopmanrja ucro taka ce mupu npeky eWOM (Electronic Word-of —mouth) koj e

eNeKTPOHCKA Bep3uja Ha ycTa Bo ycTas®

82 Cohen, N.(2014, January 1). Moosylvania, an Independent Ad Agency

8 Shin, D., Song, J.H. & Biswas, A. Mark Lett (2014) Electronic word-of-mouth (eWOM) generation in new
media platform: The role of regulatory focus and collective dissonance, Marketing letters, Vol 25, Issue 2, 25:
153
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3. OJHOC HA Y TEHEPALIMJATA KOH COUUJAJIHUTE MEJAUYMHU

Teopujara Ha cumOoMuHUOT MHTEepakuuoHm3am Ha [lopu Xepoeptr Mun (George
Herbert Meed) omumyBa kako myfreto (opMupaaT CBOj HMIMBHAYATHOCT M KpeupaaT

BEPOJIOCTOJHOCT Ha HEPOPMAITHUTE HOPMHU MPEKY UHTEPAKIIM]ja CO APYTUTE Jyre.

3.1. ®deHOMEH HA COLMjATHO BMPEKYBaH€

MeroauTe Ha HHTEpaKIMjaTa Mery JIy'€To ce MEHyBa CO BPEMETO, HO OBaa TeopHja €
MHOTY IMPUMEHJIMBA BO MOJICPHHOT CBET HA JUTHTATHOTO BpeMe. JJOKOJIKY ja pasriemyBame
OBaa TEOpHja BO paMKUTE Ha COLMjATHUTE MEIMYMH, MOKE JIa C€ KaKe JeKa KOPUCHUINTE Ha
3ae/IHUIIATAa HA COIMJAITHUTE MPEXH Aa GopMHpaaT rojieMa HHAUBUAYATHOCT BO ceparta Ha

BOCIIOCTaByBalk-€ Ha BPCKHU.

Cumbonuuxu u xunepcumbonuuxu unmepayuonuszam, Cropen Griffin ®, Teopujara mHa

CUMOOJIMYKY MHTEPAKIIMOHU3aM CE€ COCTOM OJI TPM OCHOBHH TPWHIIMIIA KOW HaJlaraar Kako
YUI'eTO J1a BJIe3aT BO MHTEPAKIIHMja CO JAPYTUTE MPEKy 3HAYCHETO Ha Ja3HMKOT U Kejabara /a ce
dbopmupaar cebecu. MHTepaknuuTe Ce OCKa OKOJY Koja (PyHKIIMOHHpA Pa3BOjOT HA HEUH]
UICHTUTET NpeMa KOMOMHHUPAHWTE HOPMH M BpemHocTH. Bo Taa cmucna, mHIuBUayara
dopmupa crempduuHa popma Ha colMjaiHa BHCTHHA. Ha mpumep, JHMIIETO MOXKE Ja T
MocMaTpa MPOTECTAHTUTE HA yJIHIla KaKo W3BHKyBaaT maposid. [locmaTpadoTr Moke aa TH
nepuenpa BOSHEMUPYBAUKU WM MOXKJIa HHCIUpUpadkd. KakoB W jga e mocmarpad, Toj
Kpeupa 3HaueHEC 3a MPOTECTAHTHUTE, IPAJICJKH HEAKOB BHJI HA PEATHOCT.

Ja3uKOT € MemyM Koj ce KOPHUCTH 3a JaJieHO 3Hauewe. Kora jJuyHOCTa M IocMarpa
MPOTECTAHTHTE, 'O KOPHCTH Ja3UKOT Jia 00jaCHU Ha KOj HAYMH T'¥l EPIUITUPA HUBHUTE aKI[HH.
Crnopen Toj ja3uia opMupa MO3UTHBEH WM HETATHBEH CTaB MpeMa HEro mpeky Gopmupame
Ha mucnu. Kora xomOuHanujata off 3HaYEHETO HA MPUHIUIHNTE, ja3UKOT M MHUCIHTE Ce
MOCTaBH BO paMKa, MHAMKAIMjaTa Ha COTCTBEHHUOT MACHTHUTET aoara Kako pesynrar. Meed
OBaa Teopuja ja Mpe3eHTHpaN Mpea UHTEPHETOT, HO OBOj MPUHIIUI € CIUYEH Ha peakiifjara

Ha Facebook Bo pamkwute Ha like-or. CHUMOOJIMYKN MHTEPAKIIMOHU3MOT UTPa KIIy4HA YIIOTa

8 Griffin, E. A. (2009). A first look at communication theory (7" ed). Boston: McGraw-Hill Higher Education,
cTp.88
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BO opMHpameTo Ha MPO(MUIOT Ha COLMJATHUTE MPEXH U KAKO KOPHCHUIIUTE C€ OTKPUBAAT

camu cebe nipeky online unrepakiujara.

Xurep-cuMOOJIMKHOT ~—~ MHTEPAaKIMOHM3aM ¢  Moauduimpana  Teopwja  Ha
CUMOOJIMYHUOT WHTEPAKIIMOHM3aM BO PAMKHTE HA COIMjATHUTE MEAMYMHU Oamll 3apaiad Toa
IITO TIOPAHCITHUTE TCOPHUH HE IO TOKPHUBAJE W3YMOT HWHTEPHET BO CBOUTE IOCTYJIATH.
Crnopen, Lynch & McConatha®® | Teopujata Ha XuIep-CHMOOIMYKHOT HHTEPAKIMOHU3AM
00jacHyBa Kpeupame Ha HOBH BHJOBHU Ha peaTHOCT Bp3 0a3za Ha CUMOOJIM KOM MOXKE J1a Ce
Hajaar Bo murutainHa Gopma. Taa mokpuBa HajMaJKy MUKCEIH HA TUTHUTAIHUTE CIUKH, HO U
KOMIUIEKCEH COBpPEMEH OOJHMK Ha peKJIaMH KOW C€ Kpeupaar CeKojaIHeBHO. McKycTBOTO
MOKaXKaJIo Jieka OBHE CUMOOJIN KperpaaT HOBU BPEIHOCTH ¥ HOPMH, Pa3IMYHU O]l OHHE BO HE
IUTUTATHUTE 3aemaHu. OBaa JUrMTallHA 3ae[HHIIA € WCIOJHETa CO MapKeTeph W
aJIBEPTaj3UHT €KCIIEPTH, KOW 3a BO3BpaT BIHWjaaT Ha PEaTHOCTa HA YOBEeUYKaTa KOHCTPYKITHja

Ha KOja JIUIaTa OJIroBapaar /1aBajKu U 3HAUCHE.

@DaxT e JieKka JIeHeC BO AUTUTAIHATa PEATHOCT Pa3IMiHO Ce COlMjaIu3upaMe OTKOJIKY
BO peasHuoT XuBOT. [lokpaj Toa, MOpacTOT HAa NUTUTATHUOT aJBEPTaj3UHI HE Tepa TU

riefamMe OATOBOPHHUTE 3a MAPKETHHT M peKIaMuTe Kako peanHoct. Mmeno Drell®®

JIOKaKal
neka 20% on xkopucHunuTe Ha Facebook ro kopucraT 0BOj MeIMyM KakO KOMOJIHUTET 3a
npedapyBame Ha HEHITO MTO OM MOKeJe Ja To Kymnat, a 42% ce pacmpairyBaaT 3a oJpeacH
MIPOM3BO/I HA OBaa Mpeka MpeJl Ja T0 HalpaBatr KymyBameTo. OBaa CTyauja ro aHaau3upaia
online oxHecyBameTO Ha KOPUCHHUIMTE HA COLMjAIHUTE MEAMYMH M MOKa)Kajia JBa BHJa Ha
online croxmenyBame: ciabo u decto. OHHE MOTPOLIyBaYM KOM CaKaaT Ja ja CIIOZesar
conpxkunara ce 20% TUHEjiIepH, TOCBETEHW Ha OpeHJOBHTE W HMaaT rojieM Opoj Ha

CJICKTPOHCKH HHCTPYMCHTHU Ha pacClOJiarame. Octanatute 80% ce moCTapnu KOPHCHHIIU,

MHOT'Y HIO3aUHTCPCCUPAHU 34 KBAJIUTCTOT OTKOJIKY 3a 6peHI[OT.

BTOpOTO HU3TPpAXKYBAKLE TIIOBpP3aHO 3a OJHCCYBAKLECTO Ha Y reHepaquaTa 3a
BJII/IjaHI/IeTO Ha COI_II/IjaJ'IHI/ITC MCINWYMH Ha OJJIyKAaTa 34 KYIIYBAKC, IMOKaXaJIO ACKa THE CC
XI/IHep—COHI/IjaJ'IHI/I, HOCTOjaHO BO KOHTAaKT CO COI_[I/IjaJ'IHI/ITe MCIAUYMH, IIPEKY KOU NO3HABAAT

3a JpYIruTe ( mITo pa60TaT, IITO KyITyBaaT, BO IITO Y>KHUBA4AT I/ITH.) N TOA Kako 3a HpI/IjaTeJ'II/ITe

8 Lynch, M. and McConatha, D. (2006). Hyper-symbolic interactionism: prelude to a refurbished theory of
symbolic interaction or just old wine? Sociological Viewpoints, Spring 2006, Vol.22, 86-96
8 Hcro
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Taka 1 3a crpannure.’ OBaa cTyamja mokaxana jeka moseke o1 IOJOBMHA OJ] IPUIIAJHHUIIUTE
Ha Y TreHepalMjaTa MM BepyBaT Ha CTpPAHIMTE Kaje T'M KyllyBaaT MPOU3BOIMTE MOBEKE
OTKOJIKY Ha pOJHUHHTE U nipujarenute. Mcro Taka 84% ru 3eMaat BO MPEABH] MOTJICANTE HA
3ae/IHUIIATA, COIMJATHUTE MPEXHU IMpe] Ja Ce KyIMU OJPEISH MPOM3BOJ, LITO € €BUICHTCH
JI0Ka3 3a MPOMEHA Ha TPAIUIIMOHAIHOTO Ma3apermke BO MOJIepHATa JUIHTAIHA epa 3a U300p U

BJII/IjaHI/Ie Ha OAHCCYBAKLETO HA MOTPOUTYBAYUTEC.

Forbes & Vepoli 8 Bp3 6a3a ma amammsa Ha 250 KOpPHMCHMIM ja pasriemyBaie
KaTeropuvjaTa Ha KyNMEHHOT MPOWM3BOJ M IleHaTa Ha aoOpata. Jlommie 10 3aKiIydoK JeKa
oJUTyKaTa 3a KyIlyBame MOTPOIIYyBaYMTE ja JOHECTE BP3 OCHOBA Ha MHCJICHETO Ha online
MpUjaTeINTe U TO3HAHULIUTE, 0€3 pasiivKa Jaliv KynmyBaaT ckanu wiu edptunu nodpa. OBaa
cTyadja mokaxana geka 59% oxa xopucHuiute Ha Facebook ru kopucrar corujamHuTe
MEIUYMH 3a TPENOpakd Ha MPOU3BOAWTE OJ HpHjarenure. OBHE pe3ylTaTH HCTO Taka
300pyBaaT 3a BIHMjaHHETO HA OIIITECTBEHUTE MEIMYMH Ha OIHECYBAmETO Ha

MOTPOIITYBAYHUTE.
3.2. CoumjajHu MeIMyMH U MAPKETHHT

Crnopen nebununujata Ha bpajan Commc (Bryan Sollis), comujanaure Meaumymu
NPETCTaByBaaT “Cek0j MHCTPYMEHT WIIM CEPBUC KOj KOPHUCTH MHTEPHET 3a Ja Ce OBO3MOXKHU
pazrosop”®. MHTepHETOT Kako HajMOKeH IpeHecyBad Ha MH(OPMAIMHTE, ja OBO3ZMOMKHI
KOMYHHKAI[FjaTa cO [EJIHOT CBET M TaKa I'M MOMECTHII JIOKAIHUTE TTa3apy Ha TJI00aTHO HHBO.
['maBeH mpHUIOHEC BO Pa3BOjOT Ha MUBHIM3AIMjaTa, KAKO BO TEXHOJIONIKA CMHUC/IA Taka U BO
OBO3MO’KYBAamETO Ha MOYKHOCTH 33 pa3MeHa U IOBP3yBame Ha PasIMUHNATE KYJITYpH, HayKaTa

U YMCTHOCTA 110 IIaT Ha COI_II/IjaJ'IHI/I MPEKHU, CTaHal HCPA3JACJICH JACJI O COBPEMCHHOT KHUBOT.

ConyjanHute MEANYMH C€ MHOTY BaXKHH BO 00J1acTa Ha MApKETHHIOT U IIPOMOIIHjaTa,
0COOCHO BO NPOMOBHPAKETO Ha OpeHIOBH, OWIEjKM IO MNPOMEHHUIIE HAYMHOT Ha KOj

MAapKETHHI' MCHAIICPUTEC MOKAT Oa HUCIpAaTaT IOpaKa 3a CBOUTC 6peH)10BI/I OoJ IIopakKa 3a

0

MaCOBCH ayAuTOpHUyM, [0 HWHTHMHU paBl"OBOpI/I.9 TakoB BHA Ha HpOMOI_[I/Ija '

87 Greenleigh, lan.(January 24.2012), Talking to strangers. How social influences millennials shopping
decisions.

8 Forbs,. L. P. & Vespoli, E. (2013), Does Social Media Influence Consumer Buying Behavior? An
Investigation Of Recommendations And Purchases. Journal of Business & Economics Research, 11 (2), 107-
113

8 Solis, B. (2010). Emgage: The Complete Guide for Brands and Bisinesses to Build, Cultivate and Measure
Siccess in the New Web, Hobrken, NJ:John Wiley & Sons, crp.37.

% Lamb, C.W. hair, J.F.McDaniel, C.(2013), Mapxkeruar-MKTT, Beorpaz , ctp.306
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MOETHOCTaBYBa 33Ja4MT€ M C€ YMHU JIeKa 3HAYUTEIHO TM HaMalyBa TPOLIOLUTE 32
OTJIacyBame, HO CO TEK HAa BPEMETO CTAaHAJO0 MUMIIEPATHB 3a MOCTUTHYBAaWkE Ha BHIHOCT U
MPEIHOCT BO 30MPOT HA WHGOpPMAIMHU, MTO ja GopMUpaT0 MOTpedara 01 KOMIIAHHUH KaKo

Google AdWords.

HecoMHeHa mpemHOCT Ha MHTEPHETOT € CIIOCOOHOCTAa Ja C€ HaMalM JajieuynHara
nomMery Jyrero u Tporonure 3a komynukaiuja (Viber, Whats App, Skype) mto goseno 1o
OTBOpamkE€ Ha HOBH PAa0OTHU MeCTa Ha BHUPTYEIHHOT Ia3ap, yCIOBHJIO HOBO HHBO Ha
OaHKapcKko paboTeme, 0co0eHO BO Op3uHara Ha TpaHcakuuuTe. [loceOHO ce OBO3MOXKHUIIO
MOKHOCT 3a paboTa O] JoMa , IITO € MaK YCIOBEHO OJi CTENeHOT Ha WHpopMaTHyka
MMUCMEHOCT Ha MOTEHIUjaJTHUTEe KOPHUCHUITU U OJ1 Apyra CTpaHa cBecTa Ha pabOTOAaBIUTE J1a
pa3BHBaaT W MOTTHKHYBAaaT TaKOB BHUJ Ha IMHUCMEHOCT. VHTEepHET KOMYHHUKaIMjaTa JIeHEC,
MpETCTaByBa €/IeH OJ1 Haj3HAYajHUTE ajlaTKU BO €ayKalHjaTa, OBO3MOXYBajKW H3BOPU HaA
pedepeHIn BO CKOPO ceKoja o0nacT o] HaykaTa M >KMBOTOT. Merfyroa , HHTEPHETOT
OBO3MO’KYBa Op30 M JIECHO JOCTaITHU MH(OPMAIIMK KOTa Ce 3aa/iaT MPEeIU3HA KOMaHIH 32
npebapyBame. JIOKOJIKy ce 3eMe BO MPEIBU/I JIeKa KOJIMYMHATA Ha HH(OPMAIIMH , & CO TOA U
MoHy/laTa W MoOapyBaykaTa Ha CTOKHM M YCIYyTd €HOPMHO C€ 3rojieMyBa BO 0e30pojHHTE
WHTEPHET TaJaKCUU, a KOM CE TaK BO COCTaB BO E€IMHCTBEHHOT KOCMOC (Kako riio0OaiHa
Mpexa) ce moara 10 (GakTOT JeKa He € CeKorail €JHOCTaBHO Ja Ce CeJIeKTHpa MoTpedOHaTa
nHpopmanuja. CoBpeMEHHUTE CpEICTBA 3a KOMYHHUKaIlMja TH BMpexuia, Audys3ujara Ha
nmoTpeObHaTa TEXHOJIOTHja W BIIMjaHU]aTa HA PA3IMYHUTE KYJATYpH BO CBETOT, (OpMHUpPAJKH
Taka IJIOHO TJIO 3a “HaMeTHYBame” Ha €IMHCTBEHUTE BPECJHOCHH CTAHIAP/H, NPBECHCTBEHO
NpeKy Mpu3Ma Ha JOMUHAHTHATA 3amajHa KyATypa Kako “yTomnuja ” Ha MOTPOUIYBAYKOTO
ommrectBo. IIpeky Fecebook, myfreTo mMosxe na riaenaar CiavKH U Ja YATaaT axypupame Ha
cratycd. TWIter M OBO3MOKyBa Ha JPYrHTE Ja ' YATAaT CTaTYCHTE KOW CE OTPaHUUYCHH Ha
140 xapaxtepu. biorosure co cBouTe MOA0JTH TeKCTOBH ce mpwiarogenu na SEO (Search
Engine Optimization) , 3a moTpolnyBayuTe 1a MOXKAT JIECHO 1a T'M NpPOHAjmaT M Taka
MpPEeTCTaByBaaT €/IeH O]l HajBIMjaTEeTHUTEe HAUMHU 3a Joarame 0 MOTEHIIMjaTHUTE KINEHTH.
Cekoj 071 OBHE allaTKU Ha OMIITECTBEHUTE MEMYMHU UMa CBOH MPEIHOCTH U HEJOCTATOLH, HO
CeKoja OTBapa BpaTa KOH co3laBamero Ha Online 3aequuia koja He Ou Ouila BO3MOKHA Oe3
uHTepHetoT. Teopujata Ha [lopy XepbepT Muma 3a CUMOOIMYKHOT HHTEPAKIUOHH3AM
KaKyBa JieKa HalllaTa WHTEpaklyja CO TOCAUHIIM W 3aeJHUIM, T OQdOopMyBa HAIIUOT

HUACHTUTCT U BJ'II/IjaC Ha HAIIWUTC aKIHUH. OsBaa Teoija MOKC Ia CC IIPUMCHHU BO MNPOLCCOT HA
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TOJIKYBal€ HAa KOj HAYMH 3aCTHUIMTE Ha COLHWJAIHATE MEAUYMH BIIMjaaT Ha

MOTPOIIyBauKaTa oJJIyKa Ha JylreTo.

ConmjanHUTe MEAMYMH C€ II0jaByBaaT BO pa3iMyHH (HOPMHU, BKIYIyBajKu T H
BECHUIIUTE, HHTEPHET (POpyMH, OJIOTOBH, COIMjaTHH OJIOTOBH, MHKPOOJIOTOBH, IIATPOPMHU
3a crojenyBame Ha (hoToppadun WM CIMKH, BUACO 3alHCH, CAjTOBU UTH. buiejku cBeToT ce
Haora BO MeIMYMCKa PEBOJYIMja Ha COLMJATHUTE MPEXKH, IOBEKE OJI OUMIJICAHO € JeKa
Facebook, Twitter, Instagram, Linkedin uTH. HHTEH3UBHO ce KOPHCTAT BO KOMYHHKaIlHjaTa.
OBaj BUJ1 HA KOMYHUKallja MOXe J1a OKJie co €HO JIMIE WM CO rpyna Ha JU4HOCTH. JleHec
MOBEKETO Jyfe, a 0COOEHO MJIQJUTE, TO KOPUCTAT OBa] BUJ HA KOMYHHUKaIHMja, 32 Ja CE€

OCTBAPH M 3a4yBa BPCKATa CO CBOMTE BPCHMIM MJIM MHTEPECHH TPymH L,

Tepmunute
“counjanau meauymu” u “Web2.0” ce MHOTry MOBp3aHHM HO HE U MOTIOJHO UACHTUYHH U CE
KOpHCTaT BO pasnmuny uenn. Tpeba mpen ce ozxenHo na ce nedunmupaar. O’Reilly®? cmera
neka Web2.0 ¢ paboTHa peBosylidja BO KOMITjyTepKaTta HMHIYCTpHja, MPEIHU3BHKaHA CO
WHTEPHETOT Kako TuiatrdopMa W o0MA 3a pa3OHpare Ha MpaBujaTa 3a yclexX Ha Taa HOBA
mwiarpopma. Ox Tamy Web2.0 e mmatdopma yrja coapkuHa M aluIdKalldja KOHCTAHTHO C€
MEHyBaaT U pa3MEeHyBaaT MoMely KOPHCHMLHUTE, IITO 3HAYU JIeKa 3a HEro He OJUTydyBaar
noeauamm®,

On gpyra crpaHa, MHOTY JAHWCKYCHMU IIOCTOjaT OKOJy TOoa KOja € TIeHepalHara
nedUHUILIM]a HA COLMJaTHUTE MEANYMU OHACJKH THE KApPaKTEPUCTHYHO CE€ KOHBEPTHUpaaT W
MHTErppupaar Bo (opMmupamero Ha HoBu Memuymu Dann and Dann®*, nokaxkane geka
COLIMjaTHUTE MEIUYMH CTPYKTYHUPaHU Bp3 0a3a Ha MeryceOHO MOBpP3aHU KOMIIOHEHTH KaKO
IITO c€ KOMYHHKAIICKUTE MEAWYMH, COJp>KMHA U OMIITecTeBeHaTa MHTepakuuja (ci.10).
OnmtecTBeHUTE MEAWYMH HyJaT pa3dyHa JUMEH3Mja Ha CcoIMjaau3alujaTa Ha
nH(pOpMalUUTE TaKa J]a TEKOT HAa KOMYHHKalMja € MHOTY TOJIECEH U JIyI'eTO c€ BO MOI'HOCT

Ja TH [MIHpaT KOpUCHHUTE WH(popMaimu co O6pojua on line mnybmuka, a oBaa KoOHBep3aluja

BOJIM JI0 TJI00AJICH €(EKT.

% O’Reilly, T. 2006c. Web 2.0 Compact Definition: Trying Again. O’Reilly Radar (blog).Dec 10" 2006.
Available online at: http://radar.oreilly.com/archives/2006/12/web_20)compact.html

%2 Ucro

9 Kaplan, A.M. and Haenlein, M. (2009a), “Consumer use and business potential of virtual worlds: the case of
second life”, The International Journal on Media Management, Vol.11 Nos %, ctp-101

% Dann, S., Dann, S.(20011) E-marketing: theory and application, Palgrave Macmillian
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OnwrTecTBeHa
KoHsep3sauuja, urpu, vHTepakLnia Mo6unHu, e mann
, ,

TyTOpUjanu CcMC

Coumjan
HU
meanym
n

CoapuHa
KomyHMKaunckm

Meanymu

TpaguLMOHANHN MeANYMU, BECHULM, KHUTU, GUNIMOBY,
npepasarba

Cn. 10. Humepaxkuuja u coyujannu meouymu

Kpajnara nen Ha MapKeTHHIOT , BO JI€JIOBHHOT MOT(HAT € Aa JONpU 0 KOPUCHUKOT,
Jla T TIpero3Hae MOTSHIMjATHUTE KIMSHTH M Jla pa3BHe BpcKa (KOMYHHUKaIlMja) cO HUB , CO
uen Ja BiMjaeé Ha HUBHaTa OJJyKa 3a KOHTHHyHMpaHa ymnoTpeba Ha yciayrata WIH
npou3BoauTe (ma 00e30eau goaroTpajHa BepHocT). Exana on OpojHuTe AeduHUIMN Ha
COLIMjaTHUTE MEAUYMH M MapKETHHTOT Ha HMB, IO MNpeTcTaBmil mpodecopotr bayep Bo
KHUTata “JlururajieH MapKeTHHr  © mnojpa3bupa jgeka “‘ColMjaTHUTE MEAUyMH
npeTcraByBaar oo koja online arumkaiyja Koja 0BO3MOKYyBa paMHOINpaBHA JIBOHACOYHA
KOMYHHKaIlMja; MAPKETUHIOT HA COLUJATHUTE MEAUYMHU (YHKIIMOHHUPA HA CIMYEH MPUHIUI
kako mapkeTuHrot “word of mouth”, ocBeH mTO € MOOP3, UMa MHOTY HOTOJIEM JIOMEH U
JlaBa MO>KHOCTH 32 (PpEKBEHTHOCT Ha M300p 0] 0/ HEKOJIKY MUHYTH THEBHO JI0 1I€JI0IHEBHO;
TOj Ha KOMIIAHMHTE UM OBO3MOXKYBa Jla C€ MpEeTCTaBaT HAa HOBaTa MyOJMKa, Ja co3AajaaT
(oTBOpAT) HOBa NMHHja HA KOMYHHUKAallMja, Ja TM MPOsad04yaT OJHOCHUTE CO MOCTOCUKHUTE
KOPHMCHMIIM ¥ J]a 'H PeliaBaaT KpusHUTe cocTojon” %, KoHIenToT Ha MapKETHHT ¥ MAPKETHHT
CTpaTervjara He € MPOMEHET BO MOCIEAHHUTE HEKOJIKY TroauHu. OHa ApPacTUYHO IITO Ce
MIPOMEHUJIO C€ KaHaluTe Ha MepKeTUHroT. ColMjaTHUTe MEIUYMHU U BMPEKYBAKETO MOKPA]
HUB CTaHaa COCTaBEH [IeN Ha JENOBHHOT CBET, KOW ja W3MEHMIIE MepCleKTHBaTa Ha

KYIyBauHUTE KOH YCIYTUTe/ IPOU3BOJUTE BO ONTEK.

% Bayep, U. (2013), Aueumanen Mapxemune, 3aon Ha yueOuuke, beorpan, cp.126
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CoumjanHATEe MEIMYMU UM MOMOTHAJIE Ha MOEAMHILM J]a T MPOIIUPAT COLUjaTHUTE
Bpcku, 0e3 peanna (¢pusuuka) uaTepakiyja. ColyjalHUTE MEIUYMH TO omdakaaT JTUIHAOT
IPOCTOpP Ha TMOCIUHIIUTE HAa COLMUjaJJHO HHUBO, CO IITO CE OJIECHYBa pabOTEHETO MPEKy
IIMPOKO PacIpoCcTpaHeTa MapkeTHHT ctpaTernja.’® Co Toa neHerHuTE IOHYIyBauM HA CTOKA
M YCIIYTM Ha Ma3apoT ja Mperno3Halie KOPHCHATa BPCKA MOMEryY COIMjATHUTE MEIUYMH H

MapKeTUHT cTpaTerujara.”’

MapkeTHHrOT Ha COLMjaTHUTE MEIUyMH OOWYHO ce (PoKycupa Ha HAmopuTe Ja ce
CO3/1a/Ie COJP)KUHA KOja MPUBIIEKyBa BHUMAHHUE U T'M TIOTHKHYBA YUTATENUTE (KOPHCHUIUTE
Ha COLIMJATHUTE MPEXH) Ja T'M CHOJeNaT NPeKy HUBHUTE NMPOQUIN Ha COLUJATHUTE MPEKH.
OBa mojmpa3z0upa JeKa ceKoja M3jaBa Ha MOTPOIIYBAYUTE CIIOJCIICHA MPEKy MHTEPHET (Ha
npumep Web crpanuim, conujaaHn npexu, NpeKy UHCTAHT MOPAKU U CJ1.) 3a HEKOj HACTaH,
MIPOM3BOJI, yCiyra, OpeHa win Kommanuja, u ci. Ce Hapekysa “eWoM - electronic word of
mouth®. Kora mopakaTa 3a mpoH3BOJIOT ce IIMPH O KOPHCHHK /IO KOPHCHHK, Taa ke MMa
0/13UB OUICjKU M3TIIea IeKa jJoara 01 U3BOP Ha KOj My C€ BepyBa, OJJHOCHO O] TPETa CTpaHa,

3a pa3auKa o AUPEKTHHUTE MPOMOTOPH HA TIPOM3BOAOT OJ camara KoMmanwuja. %

ConujamHuTe MEIUYMH MOJKAT Ja OMJaT KOPUCEH U3BOP 3a MH(POPMAIIUH O] 1Ta3apoT
W 32 [JIaCOT Ha MOTpolryBaynTe. bioroBure u popymure ce nBe miathopMu, Kajie MOSIHHIIN
T CIIOJICITYyBaaT CBOMTE KOMEHTApH, MPETIOPaKu 3a OpeHI0BUTE, pou3BoauTe nyciyrute. Co
MpaTemkeTo Ha OJOTOBUTE M (POPYMHUTE, TIPETIPUjaTHjaTa C& BO MOKHOCT JIa TO UCKOPUCTAT U
aHaJM3UpPaaT IJIACOT Ha MOTPOIIYBAYUTE KOj C€ CO3JaBa BO COIMjaITHUTE MEAHMYMH 3apaliu

MapKeTHHIIKH noTpe6n’

. Bo Taa cmmcia, conujarHuTe MEIMYMH CTaHyBaaT e(TUH U3BOP
Ha Ta3apHa WHTENEreHIMja KOja MOXKE J1a KOPUCTH 3a MApKeTHHI CO IIeJl Ja ce mpaTaT
npoOJIeMUTE W MOXKHOCTHTE Ha TazapoT. 3a pasidKa OJ TPATUIMOHAITHUTE METOAHM 3a
UCTPaXKyBame Ha Ma3apoT, KaKo IITO CE AaHKETHUTE, a KOU CE CKAIH U J0JITOPOYHU, MAPKETUHT
MEHalIEpPUTE Cera MOXarT Jia T'M KOPUCTAT COLUjaTHUTE MEUYMH 3a J1a 100ujaT uHdopmaimja

o4 “ on mpBa paka” 3a OJIHECYBAaWmETO HAa MOTpolryBauuTe. OBa ce MOKa)XKajo KAKO MHOTY

% Raman, S. (2015), Importance of Social Media Marketing, Keyword XP, str

% Trattner, C. Kappe, F. (2013), Social Steam Marketing on Facebook: A Case Study, International Journal of
Social and Humanistic Computing, str.1

% Kietzmann, J.H. Canhoto, A. (2013), Bittersweet! Understanding and Managing Electronic Word of Mouth,
Journal of Public Affairs, crp.146-159

9 Schivinski, B.Dabrowski, D. (2013), The Impact of Brand Communication on Brand Equity Dimension and
Brand Purchase International Through Facebook, Working Paper Series A, Gdansk University of Technology,
Faculty of Management and Economics, ctp. 2-23

100 Constantinides , E. Lorenzo C, Gomez M.A. (2008), Social Media: A New Frontier for Retailers?, European
Retail Research, vol 22, crp.14.
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KOPHUCHO BO JMHAMHYHATA Ma3apHa CTPYKTYypa BO KOja MOMEHTAIHO )uBeeme. [IpeqHocra Ha
MapKETUHTOT 3a COLMjaTHUTE MEIUYMH C€ OJHECyBa Ha MOXHOCTa JEKa CEKOj CIEICH
(moTeHIMjalIeH) TOTPOIITYBaY CE COOUYBa CO TMOCIEIHOTO UCKYCTBO (HA HEKOj IMOTPOIIYBaY)
CO (IOTMYHMOT) MPOU3BOAOT/ yciayrara 3a KOj OMIYYHJI J1a TO CIOAETH CO OCTaTOKOT Ha

ceeroT %L,

CounjanHuTe MEIUYMH MOXKE J1a C€ KOPHCTAT HE CaMO KaKO MHCTPYMEHT 3a OJJHOCH
CO JaBHOCTAa W ajlaT 3a JUPEKTEH MapKEeTHHT, TyKy M Kako KaHaJl 3a KOMyHHKaiuja (Ha
eTHaTa MyONaMKa Koja € moj BiMjaHue Ha conujamauTe Meamymn)%?. IloctojaT HekomKy
pUMEpH Ha KOMIIAHWW KOW HMHHIUpale €IeH BHJa Ha AWjaJior MoMery KOPHCHHUINTE Ha
COLIMjaJTHUTE MpPEXU U CO TOAa T'M NMOTHKHAIE OJHOcuTe co KiueHture. Kopucrejku ru
BIIMjaTeTHUTE KylyBaud (Ha MpUMeEp, UHTEpECHU Oyiorepu), MOXKe Jla ce pealu3upa MHOTY

e(bI/IKaCGH 1 CKOHOMMUYCH HA4YWH 3a JJAaHCUPAKC Ha HOBU ITPONU3BOAN HUJIU ycnyrI/I.103

3.3. Baujanme Ha conHjaJTHHUTe MeIUYMH BP3  OJHECYBameTO Ha

NOTPOLIyBaYNTe

ConmjalHATE MpEXH C€ WHTEPHET 3aeAHUIM Oa3WpaHW Ha WIEHCTBO KOE Ha
KOPHCHUIINTE UM OBO3MOXYBa MOBP3yBamke Bp3 0a3a Ha 3acqTHUYKU MHTEepecH. ColujaHuTe
MpeXxu UM 00e30eayBaar Ha JyreTo MOXHOCT M Ja Ce Hu3paszar u/ Wiu 3a0aByBaaT BO
OTIITECTBEHOTO ONKpykyBame %, ComujanmHa Mpexa € CTpPYKTypa COCTaBEHAa OJ HH3a
OMIITECTBEHU aKTepu (KAKO IITO C€ MOCAWHIIM WJIM OPraHU3allii) M Pa3IMYHUTE BPCKU
noMery oue akrepu. CollpjasiHaTa Mpeka HyId HU3a Ha METOJIU 3a aHajIk3a Ha CTPYKTypara
Ha pAa3JIMYHUTE OIIITECTBCHH CYOjeKTH, a CTyadjara Ha OBHE CTPYKTYPH ja KOPHUCTH

aHaJlu3aTa Ha COI_II/IjaJ'IHaTa MpCKa Jia TI'u I/I,Z[eHTI/I(I)I/IKYBa JIMKAJIHUTE MU TJIOOAIHUTE

o6pacu1/1105

101 Bayep, U. (2013), Jueumanen mapxemunz, 3aBoj 3a yubenuxe, beorpas, ctp.117

102 bidem,

103 Gillin P. (2007), The New Influencers, a Marketer’s Guide to the new Social Media, Sanger, CA, str.3

104 \Weber, L. (2009) Marketing to the social Web, How to digital Customer Communities Build Your Business,
ctp.91

105 Wasserman, S. Faust, K. (194), Social Network Analysis in the Social and Behavioral Sciences, Social
Network Analysis: methods and Applications, Cambridge University Press, crp. 1-27.
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3.3.1. Baujanue Ha coyujannume  mpexcu Ha  0OHeECYGAEMO  HA
nompouiyeauume

AnHanmu3aTa Ha COLMjATHUTE MPEXH Cera € €JHa OJf IJIABHUTE NapajurMH BO
COBpEMEHAaTa COLMOJIOTHja , HO MCTO Taka BO TOJIEM CTENEeH € 3acTalieHa W BO JIPYTUTE
ONIITECTBEHH W (HOPMAIHU HAYKH. 3a€THO CO JPYTUTE CIOKEHH MPEXKH, COLUjaTHUTE
IIpeXH MoJIeKa ce MPEeTBOpaaT BO HaydHa obIacT 3a conujanuuTe Mpexn . Bo mocnennure
HCKOJIKY TI'OJIWHH, COHI/Ija.TIHI/ITe MpPCXKHUHU HHUBHOTO OIKPYXYBAlkbC, KOPUCHUIUTE IO
Ha0Jpby/yBaaT O]l HOBa IEPCIEKTHBA, HA KOMEpIMjaJieH HauuH. Pa3BOjoT W MojaBaTa Ha
HHTCPHET TMPOAABHHUIM T'M TMPETBOPUIIO KOPUCHHUIUTEC Ha COIII/IjaJ'[HI/ITC MCIUYMHU BO
notporryBaud. VICTO Taka HajBakHA yjora Ha COIMjATHUTE MEIUyMH € IMpOoMeHaTra Ha

HAYMHOT Ha KOj MOTPONIyBAaYNTe KOMyHHIUPAAT =’

Crana rojemMo BIMjaHHETO Ha MHPOPMATHUUKOTO OMIITECTBO M HMMa Ba)KHA
yJlora BO IPOLIECUTE Ha OJUTydyBamke Ha MOTPOLIYBAauYUTE M €BallyalyjaTa Ha IIPOU3BOJUTE.
ConyjanHuTe MEAUMYMH J1aBaaT HOB KaHal 3a CTEKHYBambe Ha MHPOPMaIMHU 32 TPOU3BOJOT IO
maT Ha reHepalnMcka KomyHHKanuja ‘%8, OcBeH Toa, TpPEKy KOPHUCTEH€ Ha COIHjATHHUTE
MEAWYMH, TOTPOLTYBAUYUTE UMAAT MOK Jja BIMjaaT HAa JPYTUTe KyNyBauM , IPEKy KPUTHKA Ha
IIPOU3BOIUTE WM YCIYTUTE KOU ce KopucrtaT. [loTpomryBaunTe, UCTO Taka ce MOJ BIIMjaHUE
Ha JIpYTH MCUXOJIOUIKU KapaKTEPUCTHKH ,KaKo IITO ce: NPUXOAOT, KyIOBHATa MOTHBALH]a,
IIpe3eHTaljaTa Ha KOMIIaHUjaTa, IPUCYCTBOTO Ha OPEHA0BU WJIM KOMIIAHUU Ha COLIMjATHUTE
MpEeXH, AeMorpadcku mnpoMeHH (CTapocT, IO0JI, PAclOJIOKUB IPUrOJ WTH), HAYMH Ha

IJlaKame, BUIOBU Ha MPOJaBHULIU (Ha MpeXa WK (PU3UUKH) U TH.

EnuncTBeHUTE acmekTu Ha COHI/IjaJ'IHI/ITC MPpCXKHU, 3apaJu HHBHATA HCKIIYYUTCIHA

MOMMYJIApHOCT AOBEJIC 10 peBOHYLII/Ija Ha MAapKCTHUHIIKATA IIpaKCa, KaKO IITO CC PCKIaMHpAbLC

9

n HpOMOI_[I/Ijalo . COHI/IjaJ'IHI/ITe MpPCKHU, HCTO TakKa Bnnjaene HAaOJHCCYBAKLECTO Ha

MOoTpOoIIyBauUMuTe, TaKa HITO co6I/Ipane I/IH(I)OpMaLII/II/I 3a OAHECYBAKLETO BO IOCT KYIIOBHHOT

106 Borgatti, S.P. et all (2009), Network Analysis in the Social Sciences, Science 323 (5916), str.892-895

197 Henning Thurau, T. et all (2004), Electronic word-of-mouth via consumer-option platforms, Wiley Inter
Science, Journal of interactive marketing, Volume 18, Number 1, ctp.56

108 Kozinets R.V. (1999), E-Tribalized Marketing?: The strategic Implications of Virtual Communities of
Consumption, J.L. Kollogg Graduate Scool of Management, Northwestern University, Illinois, ctp.252-264

109 Hanna, R. Rohm, A. Crittrnden, V.L.(2011), We’re All Connected: The power of the social media ecosystem,
Business Horizons, Volume 54, Issue 3, ctp. 265-273
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nepuoa, Kaxko IITO CC I/I3jaBI/IT€ 3a HE3aA0BOJICTBO, HWJIH I/I3jaBI/IT€ IoBp3aHu CoO

KapaKTCPpUCTUKUTC U 3aI0BOJICTBOTO CO NIPOU3BOJOT UJIN KOMHaHI/IjaTallo.

Kommanuute Tpeba aa ce nudepeHmupaar 1o mar Ha UIMULIOT Ha KOMITAaHHjaTa, TPEKy
KOj ce KOMYHHIIMpa Ha 0a3a Ha KapaKTePUCTHYHUTE MPEIHOCTH W TIO3UIMOHHPAHE Ha
MPOM3BOJIOT. MHOTY MapKeTHHI MEHAlIepy BEepyBaaT Jieka OpraHU3aluuTe Tpeda arpeCUBHO
Ja TMPOMOBHpAAT caMO €J1HA NMPETHOCTUTE KOja TM M3[ABOjyBa HA Ma3apoT, a COIHjATHHUTE
MpPEXKH BO JIeKa HMHTEPHET OMKPYXKYBAHETO K& MM OBO3MOXKH Ja OWJAT TOIMPHBJICYHH HA
MoTpoIryBaunTe. JleHec € MHOry TOTOJIeMO HHBOTO Ha €(QHKAacCHOCT Ha COIMjATHHTE
MEJIMYMH BO OJIHOC HA JPYTHTE TPAIUIIMOHAIHA KOMYHUKAIMCKA KaHAIM, W 3apajJd Toa Ha
OJTHECYBAFETO HA TOTPOIIYBAYUTE W JIOHECYBAKETO HA OJUIyKa 3a KYIyBame, CIOpPEe.
BIMjaHMeTO mpenHadar Facebook, Twitter, Instagram, u ap.!'' Knyuna xommoneHTa BO
paboTEHETO TIPEKY COIMjATHN MEINYMH € BO TOA IIITO MM JO3BOJIyBaaT Ha MOTPOIITYBAYUTE
Ja TH TPOIEHAT NPOW3BOJIWTE, JaBaaT IMPENOpPaKd CO KOHTAKTH WU TpUjaTeId U TH
JMHKYBaaT MOMEHTAJIHUTE HAOaBKW 3a CIIETHO Ta3apeme MpeKy axypupame. [lokpaj Toa,
ynoTpebaTa Ha COIMJATHUTE MEIUYMH TMPETCTaByBa CKAMOIIEHO CPEJCTBO 3a KOMITaHH]aTa
YH] 33JI0BOJICH KOPUCHHUK Ha MPOM3BOJOT MOXKE Ja IO Iperopada Toj MPOU3BOJ (CTOKA WITH
yciIyra) Ha JApYTH MOTEHIMjaTHU KOPUCHUIM. Bo cymTHHA, CONMjaTHUTE MPEXH TOJIeKa TO
mp3eMaaT MECTOTO Ha IaHaje 3a KPUTHKAa Ha IPOW3BOAM BO OJHOC Ha MPETXOTHATA
reHepanuja, Kaje MmoTpollyBaynTe ce MOTIHpaa camo Ha JoBepOaTa BO MPOJAKHOTO MECTO,
npu KynyBamweTo. O Ipyra cTpaHa, IEHEITHUTE MOTPOIITYBAYX CE IMOYECTO CE MOTIHUPaaT Ha
MPETIOPAKUTE M EKCIIEPTCKOTO MHUCIICHE Ha MPHjATEIIUTE WM TO3HAHUIIUTE KOM CE Haoraatr

Mefy HUBHUTC KOHTAKTH Ha COHI/IjaHHI/ITe Mpemnm.

[TorpomyBaunute MoXxar Ja Iu
IIIPENo3HaaT HOBUTE MOTPeOU Ha COLUjaIHUTE MPEXHU jJojena “cypdaar” u Toa cnopen oHa
LITO HUBHUTE MpPUjATENU I'O NMPUKAXKYBAAT MPEKYy CIMKUTE Ha MPOM3BOJAUTE KOM I'M UMalle
KYIEeHO WK co momoin Ha komuero “Like”, koe mpukaxxyOBa Ha KOJKY JIyf'e HC € Jomara
Hekoj Opena. Ilpeky couujanHuTe MEIUYMH, JUTHUTAIHO CUJIHUTE KYIyBayl MMaaT MpHCTal
KOH YMPOKHOT CIIEKTap Ha HOBU aJIaTU 3a IPOHAOIalkbe U UCTPAXKYBAaE HA IIPOU3BOIU U OHUE

KON C€ KOHCYJTHUpAAT CO KOJICTUTEC U CKCIICPTUTE. OBHE MOKHOCTH KOU TH HyHdar

COLIMjaJTHUTE MPEXHU C€ MHOTY BJIMjaTeTHU BO MH(YOPMATHUKOTO MpedapyBambe BO MPOLECOT

110 Mangold W.G. Faulds, D.J. 92009), Social Media: The New Hybrid Element of the Promotion Mix, Case
Study, crp.15.

111 Kaplan, A.M. Haenlein, M. (2010), Users of the world unite! The challenges and opportunities of Social
Media, Kelley School of Business, Indiana Univerdity, crp.65

112 Yogesh, F.Yasha, M.(2014), Effect of Social Media on Purchase Decision, Pacific Business Review
International, Volume 6, ctp.46

59



CNABJAHC SLAVIC CNABAHCKH
YHHBEP3MUTET UNIVERSITY YHUBEPCHUTET

G)MEHHnPﬂ EH INTERNATIONAL ‘ME YHAPOAHbIH
Ha OJJIy4dyBame Ha motpoinyBaunTe. Co mojaBaTa Ha COLMJATHUTE MPEXKHU M COCHjATHUTE
MEIWYMH BOONIITO, MOTPOLIYBAaYMTE IO MMaaT MPOMEHETO CBOJOT MpPUCTAll BO
KOH3yMHUpameTo. THe cexra caMu T peaT MpOW3BOJIUTE W YCIYyruTe , OnarojapeHue Ha
QJIATKUTE W CajTOBUTE KOM KM OBO3MOXKYBaaT MHOTY MOXKHOCTH 3a H3pa3yBame Ha
MHUCJICHETO (10 Mmar Ha “‘cMajmu’”’, “pacroJiOKEHHja” W JPYTM HAYMHU HA W3pazyBame Ha
“qyyBcTBa”). THME MOXKaT na NIpoOYMTaaT pa3HU KOMEHTApU U OLEHKU 3a IPOU3BOJUTE,

yciyrute u nephopMaHCHTE Ha KOMITAHWHTE, KAKO TIO3UTHBHH, TaKa U HETaTUBHU X

Bo momeHOT Ha pa3Boj Ha TMa3zapHaTa MpeXa, HajrojeMa yjaora BO TPETXOJHHUTE
JICTIEHUN UMaJie HHTEpHET KoMyHHKanunuTe. ColpjatHuTe MpeKu (KaKo €lIeH O] TPHUMEPHTE
Ha HOBM HAUYMHU Ha pa3MeHa Ha MHQOpMaIMja) BOCIOCTAaBUJIE JUPEKTHA BPCKa M CTaHAJE
COCTaBeH [IeNl Ha ajaTKaTa IPH W3BEIyBamke Ha OIEPATHBHUTE 3a/la4d BO MapKETHHT
MEHaIMEHTOT. BO HOBHTE OKOJIHOCTH 3a Pa3Boj Ha Ma3apoT, MOJICHO € JI0 MPEero3HaBame Ha
3HAYCHETO U MoTpebdara 3a yHanpeayBame Ha OBHE 00JacTH Ha pabOTEHE BO COBPEMEHUOT
CHCTEM Ha WHTEPHET KOMYHHKAIMUTE, Kako W (QOpMHpamke Ha HaNpeIHW CTPATeTHH 3a
W3BEAYBamkEe Ha JICJIOBHU aKTUBHOCTU KOU IO HAacO4YyBaaT MPOTOKOT HA CTOKA U YCIYIH O

MPOU3BEAYBAUYOT A0 KOPUCHUKOT.

3.3.2. I'enepayuja Y u zonemume coOuujainu mpexrcu
Bo 2009r. Conujanaute mpexu umaine 100 mummonu, noaeka 10 kpajot Ha 2016r.
Wmano Hay 1,86 GWIMOHM aKTHBHU KOPHCHHUIMM HU3 1iea cBeT *. ColyjanHuTe MpexXH MHOTY
moOp30 pacTar OTKOJKY OUJIO KOJU IPYr'M KOMYHHUKAIIMCKHU MPOTPaMU, a HUBHATA BaXKHOCT U
pac cTaHyBaaT ce NOTrojieM IIPeIU3BHK 3a OHHME KOW C€ 3aHMMABaaT co MapkeTuHr . Op
bankanckure 3emju CpOuja (koja mma 52 % on nomynanujata OajgkaHCKa) € HajrojieM
KOPHUCHHK Ha COLIMJAIHUTE MPEXH BO PETHOHOT, a ceamu Bo EBpona, Beanam nocine Mcnang,

Hopgemika, manra, /lancka, IlIBercka u Benuka EpI/ITaHI/Ija116

. OBHe OpoeBHU ro MOKaXyBaat
3HAYEeHETO KOE€ I'0 MMaaT COLUjaTHUTE MEIMyMH BO MOMEHTaJHaTa JIUIruTaiHa cdepa.
JIyfero rosiem Jen o]l BpEMETO I'o MOMHHYBAaT CO PA3IMYHU aKTUBHOCTH, BKIYYyBajKH TO
KYIIYyBal€TO W OJUIYKHTE 3a KyIllyBamke Ha colujaHuTe Menuymu. IlazapHuor ynen Ha

KYIYBamhe€TO MPEKy M3BOPUTE Ha COLMjaIHUTE MPEXH pacTe o JeH Ha jAeH. Ha mpumep,

113 Kamarchi, P. (2013), Impact of social media marketing on purchase decisions: An exploratory study,
International Journal of Logistics & Supply Chain Management Perspectives, crp.667.

114 https://zephoria.com/top-15-valiable-facebook-statistics/

115 Hayta, A. (2013), 4 study on the effects of social media on young consumer’s buying behaviors, Euripean
Journal of Research on Education, 2013, Special Issue: Human Resource Management, 65-74

118 Socialbakers.com; weresocial.sg; alinlsocial.com; statistika.com
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ynenor Ha Facebook mopacuan 3a 0,22% ox oxromBpu 10 Hoemspu 201111, YouTube nman
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yIITE MOroJieMa eKCIaH3Mja 32 HCTUOT mepuoi, To9Ho 0,67%. OBHE MPOIEHTH MOKAXKYyBaaT
neka ogHocHuTe Mery on line cajroBute 3a BMpexyBame pactat 8, Axo ce 3eMe Bo TpenBun
roJeMHuoT Opoj Ha KaMIambHM Ha COIHMjaTHUTE MEJUYMH, IEM KOMIIAHUH, 3apajd JIECHHOT
MpUCTan KOH HEIHUTE KIMEHTH W TOTPOIIYBa4yM, T'M MEHYBaaT CBOMTE MapKETHHT METOH
KOH coljaiHuTe Meanymu. Ilokpaj Toa, oBa € MHOTY €(EeKTHBEH HM3BOP 3a a/IBEPTaj3UHT.
[ToBekero ¢pupmu eHec MMaaT OQUIIMJATHU CTPAHU Ha CAjTOBUTE HA COLMJaTHUTE MEAUYMH,

a KOM vurpaart BaXHa yJjiora BO OAp€aAyBamkCTO HaA 1a3apor.

Kaxko wien Ha nHTepHeT 3aeaHunara, Facebook nm oBo3mokyBa Ha KOpUCHUIIUTE J1a
'l TIOCTaBaT MH(POPMAIIUUTE BO MPOQPUIIOT, 1a KOMyHHUIIUPAAT CO APYrH MPEKY HCIpaKame Ha
jaBHM wiM npuBaTtHU ON line mopaku mnm noctoBu Ha supot (wall post), kako u na ru
CIIOJIENTyBaaT CBOWTE CIMKU. Pe3ynTaroT Ha OBHE paOOTWIIHHIM € KOHCTAaHTHA NPOMEHaA .
Facebook uTwitter ce coBpiieHr MeaMyMHu 3a COINCTBEHA EKCIpPECHja, ITO € CBOJCTBEHO
rerepanujata Y1, EXcpecHBHHOT KOMyHMKAIIMCKH CTHJI M OZATOBapa HA 0Baa IeHepaIuja.
MmeHO, mMoeauHIM KOW IO KOpPHCTaT OBOj CTHWJI Ha KOMYHHKAllMja C€ OIMIIYBAaaT Kako

“COIMjaJTHH CIIENMjaTNCTH’ KO MMaaT CBOj CTaB M MOK Ha yOenyBame .

Hako mosxebu mpBeHCTBEHa I1elT Ha Y TeHepanujata Ha Facebook Owmma oapxyBambe

Ha IMMOCTOCYKUTE IIPYIIU HA HpI/IjaTeHI/I, 0COOEHO €O OHHE CO KOM MMAaaT Cjadu HMIIU JCICYHU

KOHTaKTI/IlZl, CTCKHYBAILECTO HA HOBHU HijaTeJII/I CEKaKo He Oun IIPUOPHUTCT. Kora osaa

reHepaluja ce BKIydyBa BO TPYIHM, CO HUB PETKO ce MoBp3yBa’?

. OBaa TeHIeHIIM]a MOXeE Ja
ce MpOMEHH, OMIEjKU TPYIHUTE CTaHyBaaT Ce MOIMOIMYJIApHHA Ha OBaa colMjaiiHa Mpexka. Park,
Kee and Valenzuela'® cmeraar nexa MIPUYMHU 32 CPYJIEHTUTE Jla Ce 3aujeHyBaaT BO HEKOja

online rpyna mMoxe aa Oumar H00MBambeTo Ha MH(OpPMAIMH, MOTparaTa 1Mo CBOJjOT CTaTyC,

117 Experian Hitwise reports, 2011. http://wwwexperian.com/assets/simmons-research/brochures/experian-
marketing-services-2011-social-media-consumer-report2.pdf

118 pero

119 Sheldon, P. (2008a). The relationship between unwillingness-to-communicate and students’ Facebook use.
Journal of media Psychology, 20 (2), 67-75.

120 Hartman, Jackie L., & McCambridge, J. (2011). Optimizing millennials’ communication style, Business
Communication Quarterly, 74(1)

121 pempek, T.A., Yermolayeva, Y.A., & Calvert, S.L. (2009). College students’ social networking experience
on Facebook. Journal of Aplied Development Psychology, 30 (3), 227-238

122 Pero

123 valenzuela, S., Park N. and Kee K.F, Is social capital in a social network site?: Facebook use and collage
students’ life satisfaction, trust and participation. Journal of Computer-Mediated Communication 14, (2009),
875-901
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4 remepanmjara Y

3a0aBa M colMjanu3anuja. Bo cMHCIa HAa TIONMTHYKMTE TPyIH’2
TIOBpPEMEHO ce coOMpa 3apajii coOMpame, MM eHOCTABHO JaBare Ha MOJPIIKA, JPE] 1a ce

nobue Hekoja nHpopmanuja.

MerfyToa, HajBaXXHOTO HCTpaKyBame HampaBeHo on  Vorvoreanu!? moxakysa kxako
OBaa reHepalyja KOHTAaKTHpa co opraHuzanuure. Hexonky muciema ce n3nBoeHd. [IpBo e
JieKa, ydecHHIUTe He Muciene neka Facebook e coomBeren memuym 3a KOMYHHUIMpamE CO
KOPHOpaIUuTe U Jeka moop3o OM ro KOpucTese HUBHUOT TeaepoH, Maui Win cajT. Meryroa
MOTUKOT M CEPBHCOT 3a TIOTPOIIYBAYHTE CE ABETE MPUYMHU 30IITO Y TEHEpalujara cTamyBa
BO KOHTakT co HuB Ha Facebook. Mcto Taka e mpoHajaeHo geka Tue Ou ce CIpHjaTesuTe U
penoBHO OM KOMYHUIMpale Ipea Ce CO Malu MpeTnpujaThja U cO HENpOoPUTAOMIHU
OpraHu3alliil OTKOJIKY CO TOJIEMHTE Kopropamuu. Tpero, € neka THe ce JBOyMene 1a
KOMYHHUIIUpAaT CO OpraHM3allMUTe 3apajy NOTEHIUjaIMHU CIAaMOBH, BUPYCH U Hamaaud Ha
HUBHHUOT JIMYEH KOMYHUKAlIMCKH mpocTtop. KoHeuHo HHUBHaTa WMHTEpakiyja co
HENPOPUTAOMITHUOT CEKTOP OJIM BO MPHJIOT HA TeHEepaTHaTAa JKeyda Jla MMaaT IIOBUCOKA e U
“mpoMeHa Ha cBeToT”’. Bo oBaa cTyauja, MpUHIMIITE Ha Y TeHepalyjaTa TO H3pasuie
YyYBCTBOTO HA BHHA CEKOj AT KOTa HE ja M3pasuiie Mo IpIikaTa, HO He ro kopucrene Facebook
3a JIOHUpame Ha CPEeACTBA. 3aKIy4yOK € JieKa TOoJIEeMUTE OpraHH3aluy Mopa Ja MMaaT BO
Mpe/IBU/]I IeKa HUBHUTE KaHAJM 32 KOMYHHUKallja HE Ce CEKOTalll BO CKJIaJl CO CTpaTernuTe Ha
OJIHOCHTE KOM OJirOBapaaT Ha oBaa TreHepanuja. Tue cakaar na Ouaar NOTUKHATH H

MOTHUBHPAHU, HO HC IIPCTPITAHU CO COAPKUHU.

Op ngpyrata crpana, 65% oj mpeTnpujaThjaTa T'W IJefaaT COLMjaTHUTE MEAUYMU
Kako HOB H3BOp Ha MPUXOJU , HO BO MCTO BpeME€ MHOTY BepyBaaT Jeka NOOMBameTO Ha
MOMYCT WJIM KYIIOHU M KYITyBamkeTO Ha MPOU3BOM WM YCIYTH, Me'y HajMaJlKy BEpOjaTHUTE
NPUYMHU 33 TOTPOLIyBayuTe TW Oapajie Ha COLHUjAIHUTE MpPEXU. VIpoHHYHO, HO
MOTPOIIYBAUMTE Ka)KyBaaT JeKa ONMUILIMBUTE BPEAHOCTH CE TJIaBHA MIPUYMHA 32 HHTEPaKIUja
co kommnanuute. Toe e 10Opa uHGpOpMaIIMja 32 OHME OpraHU3alMK KOU CE HaJeBaaT JeKa ke

3apaboTaT MPeKy COLUjATHUTE MEAUYMHU.

Ha IpamamkeTO MITO IIpaBaT KOra €€ BO I/IHTepaKI_II/Ija IMPEKy COI_II/IjaJ'IHI/ITe MCOUYMHU CO

npeTnpujaTujata Win OpeHJOBUTE, MOTPOLIyBAuMTE HaBeAyBaaT JeKa ‘‘100MBaaT MOIYCT

124 Woolley, A. et a.(2015), Collective Intelligence and Group Performance, Current Directions in
Psychological Science 2015, VVol.24(6) 420-424

125 \orvoreanu, Mihaela. 2009. Perceptions of corporations in Facebook: An analysis of Facebook social
norms, Jpurnal of new Communications Research 4 (1); 67-86
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WK KyHOHM~ ¥ “KyIyBame€ Ha IPOU3BOJAU M YCIYrd ~ KaKo TJIaBHU JIB€ aKTUBHOCTU. Tue
“UUTAaKETO HA KOMEHTApU U PAaHTUPAHETO HA MPOU3BOJOT ~ I'O paHIHpase Kako TPETo, KOe €
4ecTo el OJ KYHNOBHHOT TNporec W HH(popMalmja Kora KIUSHTUTE TH HCTPaKyBaaT

IIPOM3BOJIUTE MPEA J1a CE OATyUaT 3a KyIlyBame.

CopoTHBHO Ha TOa, Ha TPAIIAKBETO 30LITO MHUCIENE AEKa KyIyBauWTe T'M IparaT
KOMIIAHUUTE 32 COIMJAITHUTE CajTOBH, PAKOBOJUTEIUTE T'M HABEJE MOIMYCTOT U KYIIYBamhETO
Ha TMPOM3BOAM WJIH YCIYI'M Kako JBe paboTH 3a KOM KyIyBauuTe OWie HajMaJKy
3aWHTEpECHpaHH- TOTIIOJHO CIPOTHBHO OJI PAHTHPAmkETO Ha moTpomryBauute. KcroTo
mpallame OTKpUBa yIITe €leH nepuenuucku ja3. Ilpermpujarujata Tpu matu MOYeCTo
MUCIIENIe JieKa TOTPOIIYBAYUTE CE€ 3aWHTEpEeCHpaHH 3a WHTEpakifja coO HHUB 3a Ja ce
YyBCTBYBaaT Kako /e o1 3aeanuiarta. [IpernpujaTijaTta UCTO Taka ja MpelieHUIIe xKenbaTa Ha
MOTPOIIYBauMTe Ja copaboTyBaaT cO HHMB 3a OCETHO Jia C€ MOBP3aT CO HUBHUOT OpeHII.
BeymHocT, oBHE 1BE aKTHBHOCTH C€ Mely HajMajlKy HHTEPECHUTE O] TEepCIIeKTHBa Ha
notpornryBaunte. [oTponryBaunTe ce jkelnHH Ja cOpadOTyBaaT cO KOMIAHUUTE JOKOJIKY THE
CMeTaar JieKa Toa € BO HUBHA KOPHUCT, aKO CMETaaT JieKa MOXKaT Jla BepyBaaT Ha KOMITAHUUTE
U Ja ojydaT JeKa COLHUjaIHUTE MEIUyMHU C€ BHUCTUHCKHMOT KaHal 3a J0o0uBame Ha
BpeIHOCTUTE Ko ce Oapaar. OBaa BpeaHOCT MOXke na Ouje BO ¢GopMa Ha KYNMOHH WITH
cnenuuaan MHGOPMAIUK. AHTOXKHUPAKHECO CO KOMIMAaHHUjaTa MPEKy COIHjaTHUTEe MEANYMHU
MOXK€ Ja JOBeIe 10 YYyBCTBO Ha IMOBP3aHOCT CO IMOTPOIIYBAUUTE — EMOIMOHAIHA,
HeMaTepujaiHa T0OUBHA- HO jkenbara 3a HHTUMHOCT HE € OHA IITO T'U JBUXXH IOBEKETO O

HHB. HHTCpaKHI/IjaTa CO KOMITIAHMUTE HE CC UCTHU KAKO MHTCPAKIUHUTE CO HpI/IjaTCJ'II/ITe.

CrnpoTuBHO Ha OBOj MEpLENUUCKUA ja3, (akTOT JeKa KIUEHTHTE cakaaT Ja Tu
KOPHUCTAT COIMjaTHUTE CajTOBH 3a KOMyHHKanuja co pupmute, 6u tpedano na o6ume mobpa
BECT 3a KOMIIAHMHMTE KOW cakKaaT Ja OCTBapar 3apa0oTKa OJi COIMjaTHUTE MEIMYMHU.
Conmjannata TproBuja Op30 CTaHyBa IJIaBHA CHJIa BO COLMJAIHUTE MEAUYMH, a BepyBaMe
JieKa HaMepaTa 3a 3aliTefa Ha TPOUIOLUHUTE M EeKCKIy3UBHUTE TOHYIU M Mpojaxba ke

peoBiIagyBa BO OAHOC Ha CTpaB O/ I‘Y6CH>eTO Ha IpHUBATHOCTA.

[ToTpouryBaunTe ce moBeke KOPUCTAT COLMJAIIHM MEIUYyMHU Jla 1o0ujaT Mpernopakw,
KOMEHTapH M MHUCIEHha OJi IpHUjaTeITe, CEMEJCTBOTO, CTPy4YHallUTe M KOJEKTHUBHATa
conjanHa 3aenHuna. Kora ennam ke ce mpucTany Ha OBaa COAPYKHHA, UMITYJICOT 3a OJMa Ja
ce KymaT Moxe j1a ouze jak. [TorpebaTa na ce MeHyBaaT KaHalIMTE 3a TPAHCAKIMja ce MOBEKe

Ke CTaHyBa HerI/IjaTHOCT, dKO HC UM TOBap. Ce moBeke KOMIAHUH HyJdaT MOXHOCTHU 3a
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pekiiaMa npeKy He3aBHCHHUTE COlMjaiHu miardopmu kako mto ce Facebook. Bo 2009r., 1-
1800flowers.com!? | mefy npBuTe UM 0BO3MOXKII Ha KopucHUIUTe Ha Facebook na usbepar
MPOM3BOIM M Aa ru Kymar aupekTHo o Facebook crtpanara. Bo 2010r., Delta Airlines ja
nokpenana “social media ticket window” wa Facebook crpanata ma uM oBO3MOXKHM Ha
KOPHUCHHIIMTE J1a pe3epBupaar jer 6e3 maa oxar Ha delta web cajror. Jlenra ykaxkana neka
KJIHeHTUTE T0 KopucTat Facebook Bo yeto, moBeke o OO KOj Apyr BeO cajT, MpaBejKu ro

“IIpuposHa TaHCHpHAHA TOYKa 2/

. HuBoTO Ha ycBojyBame Ha colMjaiHaTa TpProBuja ke
BapHpa BO 3aBHCHOCT OJ] HHYCTpHjaTa, MOTPOIIYBAaUYKaTa 3arPKEHOCT 3apajid MPUBATHOCTA
(koja e nHajronema Bo Kuna 56% u I'epmanuja 54%) u perynatropHUTE W TMPaBHUTE
orpaHuvyBama. Meryroa, 3a MOBEKETO, Ha yJOOHOCTa W 3aJI0BOJICTBOTO OJ ‘‘one-Stop

KynyBame” ke Oujie UM OuJie TEIIKO J1a My OJ10JIear.

3.3.3. Oonoc na Y zenepauujama xou 610208ume

EnvHCTBeHAaTa acHHXpOHA M MHTEPAKTHBHA MPHPOJIa HA BHPTYSITHHOT CBET UM JaBa
Ha pacriojiarambe Ha KOPUCHUITUTE HECIIOPEUTHB MPUCTAIl Ha HH(OPMAIIMH, IUPOK CIIEKTap
Ha MPOU3BOJIM M M300p HAa OPEHIOBH, CIIOCOOHOCT Ja HalpaBaT 3TOJIEMYyBame Ha IICHUTE U
KBQJIUTETOT KAaKO HUKOTAll MOPAaHO, KaKO W MOXHOCTa Ja copaboTyBaaT CO COCEOUTE U
JPYrUTe TMOTPOIIYBAYM Ha pa3iudHu HauynHU. OBHE MHTEPAKIMH Ce TpaBar mpeky e-mail,
HMHCTaHT mopaka, pasuu Web 6morosu, Gopymu, cepBepH, HHTEPHET 3a¢THUIIH, TUCKYCHOHU
rpynu, coOu 3a MyaOeTemhe U COLMjaTHUTE MPEXU. Pa3BojoT Ha AWruTagHaTa TEXHOJIOTH]A
UM OBO3MOXKMJI Ha KOPHCHMIIUTE Jla C€ MOBp3aT MU KOMYHHUIMpPAAT €IHU CO JAPYrH MpPeKy
WHTEPHET, HO HCTO TaKa I'M MOTUKHAJI MOTPOLIYBayUTE Ja T'M JelaT CBOUTE UYyBCTBA U
MHCIIeRa 3a TPOM3BOANTE U opranmsaruute 28, Kako MHTEpPHETOT cTaHyBa MOTOJIEM H3BOP

Ha I/IH(bOpMaI_II/II/I, Taka € CC II0I'0JICM 6pOjOT Ha KOpUCHHUIIU KOU I' IIpaTaT OJIOTOBUTE.

Biorosure ce Web CTpaHUII KOHU CBOjOT MaTepI/IjaJ'I YCCTO I'0 axKypupaar, Taka na
TEMHUTC U TUCKYCHUTE KON CC HajHOBH CC pacnopeayBaaTt Ha MOYCTOKOT O CTpaHUILIATA. Tue
Tro 066366,£[yBaaT MCXAaHU3MOT 3a JIMYHO U3A4BAllITBO, INOTUKHYBAKLC Ha H3PA3YyBAKLC Ha
MUCIATEC, YyBCTBATa U KOMCHTapI/ITelzg. 3Ha‘II/I, OJIOTOBHUTE C€ BO (l)opMa Ha KOPHCHUYKU

COJPKUHU, OMJIEJKM C€ COCTAaBE€HM OJ1 COJpXKUHA KOja ja MMa MPUIPEMEHO MOEIUHEl, a He

126 https://www.1800flowers.com/?flws

127 Baird, C.,Parasnis, G.(2011) From social media to social customer relationship management, Strategy and
Leadeership, Emerald Group Publishing Limited. Vol 39, No.5,30-37

128 Goldsmith, R.E. Horowitz, D. (2006), Measuring Motivations for Online Opinion Seeking, Florida State
University, ctp.1.

125 Trammell, K.D, &Keshelashvili, A. (2005), Extrimining new influencers: A self-presentation study of A-list
blogs, Jpurnalism & Mass Communication Quarterl, ctp.970
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opranm3anuja. bioroBute GyHKIMOHUpAAT KAKO HEKO] BHUJl HA MHTEPAKTHUBHU JHECBHHIIUA BO
KOM YHTATEIMTEe MOXKAT Jia TOCTaByBaaT KOMEHTapH Ha COJp)KMHATa Koja ja o0jaByBa
aBTOpoT Ha Ojoror. TWe WM OBO3MOXKYBaaT HAa MApPKETUHT MEHAIICpUTE Ja Kpeupaar
coJpkuHa BO (hopMa Ha 00jaBa, BO KOja BO HICAITHU CIydau C€ CO37aBa JoBepOa W TyBCTBO
Ha aBTCHTUYHOCT Kaj KYITyBadoT, a OTKAKO K& ce 00jaBU COAPKMHATA, AYTUTOPUYMOT MOXKE

J1a OBO3MOJKH TIOBpaTHA HHpOpMAaIHja Bo By Ha KomeHTapu
[IpyurHYM 3a BAMjaHUETO U 3HAUYEHETO Ha OJIOTOBUTE 3a IOTPOLITYBAYHTE!

* 3apabomka nHa napu- aKo JIUIETO TIOCEeayBa OJIOT CO MHOTY CJIeJ]Jaud Ha COBPEMEHHOT
masap, Taa MOXHOCT MOXe Jla My JoHece 10o0po miareHa pabora. IIpuxomuTte on
OJOoTOBHTE MOKAT Ja OwWjar “macuBHM’, INTO 3HAYM JIeKAa MOXKE Jia ce
aBTOMATH3MPAaT, 0e3 TUPEKTHH KOPETallii CO BPEMETO TIOMUHATO Ha GoroTt,

o [Ilpugnexkysamwe na nybauka — OIOTHPAETO € JOCTAlTHO HA MUJHOHH JIyfe KOH
KOPHUCTAT HWHTEPHET. BlloTHpameTo MOKe Jia IMOMOTHE BO CaMOIPOMOITMjaTa HITH
MPOMOIIHja Ha OPeHIO0T OuejKu paboTH KaKko METOT 3a MPUBJIEKYBabE HA MTyOJIMKa CO
TOa INITO MM OBO3MOXKYBa HEMTO BpenHo (mHbopmaiuu), a He Oapa HHUIITO 3a
BO3BpAT.

e Bocnocmagysawe na asmopumemu- TOCEAyBameTO Ha OJOr M MUIIYBAKHETO HA
BaKHU TEMH KO C€ PEJIEBaHTHH 3a HeuHja MyOiuKa, JIMYHOCTA MOXKE Jla CE€ MMOCTaBU
Kako aBTOpHTeT BO mpocropor Ha HWurtepueror (influencer) mro ro sromemysa
npodecnoHaTHUOT uMHIL. Ha Toj HauwH, OJIOTOBUTE CTaHyBaaT BU3UT KapTh Ha XX
Bek. 132

e Kpeupamwe na nosu 00HoCU-0IOTHPAKHETO MOXKE JIa MIPETBOPH 3a0aBa U IPYKEHE BO
Pa3BHBAKETO HA JICTIOBHUTE KOHTAKTH.

e 3ano3nasarme Ha HOGU JlyI'e- KOPUCHULIUTE KOU CE CIIOjyBaaT MpeKy OJIOroT He Mopa
na Oupar camo “nyOnMka” WM KymyBaud. Tue MoXKaT Aa pa3BUBaaT JEJIOBHHU WM
MIPHUJaTeJICKU OJTHOCH.

®denomenot Ha influencer-u (BiujatenHu JTUYHOCTH), WaKO € 300p OJ MOHOBO BpeMe, HE

npeTCTaByBa HOBOCT BO CBCTOT HA MAPKCTUHI'OT, KaaAC HajHOHyJ'IaHI/ITe JIJMYHOCTH Ha KOU MM

CC BOCXUTYBAAT HYfeTO, Ha KOW UM BCPYyBAAT U CO KOU CaKaaT Ha CC I/II[GHTI/I(I)I/IKYBaaT KakKo

130 _amb, C.W.hair, J.F. McDaniel, C.(2013), Mapxemune-MKTI, data Status, Beorpan, crp.315

131 Ball, B.E. (2015), How Blogs Influence Your Purchase Decisions, http://www.preparel.com/blogs-influence-
purchase-decisions/

132 |bidem,
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CIOPTUCTH, TJIYyMLH, MY3UUKH SBE3AM U CIl., NIPENOpadyBaaT U pekiiaMupaar MpOU3BOIU U
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yeayru. IIpecBpToT ce ciydyBa Kora JOTOTall MEAM)CKM HENO3HATH aJMUHUCTPATOPU Ha
OJIOTOBHM JOOMBAAT CTATyC Ha SBE3JIU, IIPE]l Ce Mer'y IMmoMJiaiaTa myOoJinKa, U Kora ce yCIICITHH,
HalpeIHUTE KOMIIAHMM TO TMpEro3Haje MOTEHIHUjaJoT Ha HoBHOT HauuH Ha influence
MapkeTuHT. JIoKoJKy OpeHIOT caka Ja JoIpe J0 IelHaTa Tpyna noTpeOHO € BO TeKOT Ha
KaMIamara Jia ce aHraxupaar u noseke influencer —u. Kako moreHuujagHu morpoinysayu,
KOPUCHHUIIUTE Ha OJIOTOBHM T'M KOPHUCTAT OBHE MpPEXH 3a HHPOPMHUpamE, HHCHHpAIUja,
CTECHYBam€ Ha OIIUHUTE 33 KyIyBame WJIM 3a MOTBPIYBamke HAa KYMOBHUTE OIJTYKH, IITO

yKa)kKyBa Ha 3HayajHaTa yJIora BO CEKOj CErMEHT Ha IPOJajHUTE MPEKH.

broroBute uMmaaT BIWjaHWE HaA OJJIyKaTa 3a KymyBamke Bp3 0aza Ha
MPEMOpakuTe KOWM HUBHUTE KOPHCHUIM TH JaBaaT IIOBEKe OJKOJKY mopaHo. Crnopen
M3BelTanTe Ha opranusanujata Technorati’s State of Blogosphere, OmoroBuTte ce Ha TpeTo
MECTO TIO BJIMjaHHETO Ha OJHECYBAHETO Ha MOTPOIIYBayWTe, BEAHAIN mocie YOu Tube u
Facebook!®, Brorosute nmaar 31% BinjaHne Ha TUTUTATHHOT PECYPC HA OJHECYBAHETO HA
MOTPOIIIYBauMTE, MOCE MPOJAJHUTE CajTOBU Ha KOM oTmaraat 56% u OpeHja cajToBUTE KOU
Hocat 34%. Bo cymTuna, yIBpJeHO € Jeka O0J0TOBUTE HacTaHaJE METH 10 peJl Ha HajBepHUTE
u3BopHu 3a nponaxkOa Ha Murepuer. Cemak, You Tube, Facebook u Google+ ce u naraka

HAjIIONY/TapHH COILMjaTHN alaTKH 3a MOTPOLIyBadHuTe. oF

OBOj OIHOC TpUKaXaH € BO
tabena 1. Ox tyka, 38% on Onorepute 300pyBaar 3a OpennoBu, a 34% KOMEHTHpaar
npousBoau U yciyru. lloTpouryBaunTe mokakyBaaT MOBeKe J0BepOa KOH yUECHUIUTE Ha
OJI0TOBUTE, OTKOJIKY KOH MOpakuTe Ha oriacyBauute. biorepure cekoja HapeaHa ToauHa
BIIMjaaT €JHM Ha JPYrd MHOTY IOBEKE OTKOJKY mnpeaxoaHarta roauHa. Bo 2010r., 29% on
OmorepuTe TBpJeNa JeKa ce MoJ BiMjaHue Ha OJOrOBUTE KOUW TH mpaTtar, goaeka Bo 2011r.
Toj npoueHT e ckopo 68%.°

Kako pe3ynratr Ha HOBUTE CHUCTEMH BO COIMjaHATa KOMYHHUKAIlHja, CONCTBEHUIIUTE
Ha OpeHJOBHUTE BIIOKYBAaaT HAMOPH Ja T'M MPENO3HAaT BUCTHHCKUTE OJOTOBU, KOM Ke UM
MMOMOTHAT BO OCTBApPYBamke HA KOHTAKTH CO IEHUTE Tpynu. bioroBurte ru yrBpauie HOBUTE
JMMEH3UU BO KOM Kaj Beke (opMmupaHaTa Tpyma Ha Jyfe OKOJIy OJIpelieHa COApKUHA,

HAOKOJIKY € MOXHO , CYIITUJIIHO CC HAMCTHYBa HOTpe6aTa 3a OApPCACH IMPOHU3BOJA U YCIIyra

MNpeKy CUCTEM Ha BPCAHOCTH KOU T'O 3aCily)KyBaaT HUBHOTO BHHUMAHHUC. YdecHULIUTE Ha

133 TechnocratiMedia 2013, Digital Influence Report, cp.12, technocrati.com
134 |bidem,
135 Ibidem, ctp.13
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na3apoT MOJXKaT Jia UMaaT MOKHOCT 3a JIOMOJHHUTEIHO MOBP3YBamke CO MOTPOIIYBAYUTE Ha
onorosure. Toa e 3apamy CHeHU(PUIHOTO pearuparme Ha YHUTATEIUTE HA OJIOTOT HA CUTE
BUJIOBM Ha OrJlack Ha OJIOTOBHTE M MPOMOIMja HA MPOHM3BOJM OJl CTPaHA HAa aBTOPOT Ha
OJIOTOBUTp, CO MITO CE CO3/IaBa JUPEKTHO BIIMjaHHE HA OJIOTOBUTE HA KYNOBHATa OJJTyKa Ha
MOTPOIITYBAYHUTE.

Tabena 1. Hajueco kopucmenu on line cepeucu 3a kynyeare npexy unmepnem**

HAJYECTO KOPUCTEHH ONLINE CEPBHCH 34 KYIIYBAIBE
IIPEKY HHTEPHET

You Tube 80%
Facebook 74%
Maronpo1a)kH1 CajTOBH 50%
Google+ 47%
brorosu 45%
CajroBu co nunpopmaruu 36%
Twitter 34%
Couwmjanau rpynu / hopymu 31%
LinkedIn 24%
Pinterest 21%
bpenn cajroBu 19%
Instagram 13%
On line mara3uHu U BECHUIH 15%

3a Web kopucHuimre, 6J0r0T € ajar 3a npedapyBame, OJJHOCHO HABUTAI[MOHEH aarT,
KOj MMa HaBUCTMHA MHTEPECHU MMIUIMKALMU Ha orjacyBauute. bioroBurte mnocranyBaaT
IIPOBEPEHU BOJMYHM, YIpPABYBaaT CO KOPHCHUIMTE KOM OapaaT MHOTY creuupuuHu
uHbOpMallMK U CTaHyBaaT MecTa oJf MHTepec Ha Mpexara. [la ce 6uge Bo cocrojdoa aa ce
uaeHTUHUKYBa npoaaxoaTa npeky 6aorocdepa , 1aBa npeacTaBa BO KOPUCHUUKUTE HaMepH

" CpCACTBA 3a HOI[06p0 HACOYYBAamkC HA PCIIAMHUTC KOH CTpYUYHATa _]'EIBHOCT.]'37

136 |bidem, ctp.12
187 Kilbourne, L. (2009), What's the Impact of Blogging on Consumer Purchasing Habits?
http://www.ikphd.com/markrting/whats-the-impact-of-blogging-on-consumer-purchasing-habits.html
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MokHocTa Ha OJOrOBUTE NpU JIOHECYBAETO HA OJUTyKara 3a KyIlyBambe Ha
MOTPOIIYBAYOT, AeHec € HajeuimHa. Ckopo 9 on 10 morpomryBaum (84%) KymyBaaT mocie
YUTAKETO 32 IPOU3BOJIOT WIH yciyraTa Ha 01orot. Mery KOpUCHUIITE cO Bo3pact o1 18-34,
OJOTOBHTE C€ paHTHMpaHH KaKO HajBaXCH W3BOp Ha HWHPOpMAIMH 3a OJyIyKarta 3a
KylyBambeTo. Mel'y KopucHUIIUTE cO Bo3pacT oJ1 35-54, 6JI0roBUTE c€ paHTMpPaHU KaKO BTOP
HajBaXEH W3BOp, 33 MpHjaTeTIUTe, CEMEJCTBOTO W Kojerute. Jlypm u mocTtapure

norpouryBauu (55 u mocrapu) r'm mnparar OJOrOBUTE NpPHU JOHECYBAKETO HAa OJIYKUTE 3a

KymyBame 8 .

[Tokpaj Toa mTo UM 300pyBa Ha MPHjaTEIIUTE 3a CBOUTE Ma3apea, MOTPOIIYBAYUTE O/
Y renepanujara ogat Ha MHTepHET Aa ja cmonaenat taa uHGOpPMAaIlMja CO YIITE MOBEKe Jyre
npeky OjoroBu. “Majkute 610Tepu’- BO TJIABHO >KEHHM CO MaJlil Jiella KOU T'M CIHOJeyBaaT
CBOWTE MUCITH Ha CBOWTE OJIOTOBH- pa3BWIIC perryTallija Ha TPEHICETEpH, CaMO Ha OCHOBA Ha
HUBHHUTE mpenopaku . CTpydmanuTe 32 MapKeTHHT He rybene Bpeme. THe co Hajmex jeka
OnorepuTe ke TM KOPUCTAT W TMperopadyBaaT Ha CBOWTE YHTATENM, HCIpakaje Oe3IUIaTHH
MIPUMEPOIIH OJ1 CBOMTE MPou3Boau. DpeKBEHTHOATA HA TAKBOTO CIYYyBambe ja MPEIU3BUKAIO
denepanHaTa mazapHa KOMHUCHja Jla C€ BKIY4d W moOapa oj OnorepuTe 1a M HaBe[aT CHUTE
Oe3IIaTHU TPUMEPOIM WIIM HCIIIaTH KOW TH JOWMBaaT Oj] MpeTIpHjaTHjaTa 3a peBU3Mja Ha

HUBHHUTC ITPOU3BOIH.

IToxpaj mama Gimorepurte, HOBUOT Web (eHOMEH ¢ Ha MparoT Ha MOJEPHHUTE WICHOBU Ha Y
renepanujata. Co KoMOMHHpame Ha ONn line Buaca CHEUMEHH 10Ma W JbyOOBTa KOH
Ma3apemeTo, THHEJUSPUTE U MJIAJNTE JKEHH on line croenyBameTo To MOJAWrHajle Ha HOBO
auBo. “Haul Video”® ce on line BHIe0 KIMIOBH KOHM T'H Kpeupajie MJIAJIUTE KEHH ,
MOKa)XXyBajKH T Pe3y/lITaTUTE HA CBOMTE MOJHHU Ma3apema, KO MHOTY Op30 ce Mpouupuiie
Ha Mpekata.bp3oTo mpebapyBame Ha YOU Tube maBa CKOpO MOJIa MHJIMOH HAa BakBH Majd
BHJIea, OJ1 KOM HEKOW MMaaT M IO IoJia MHJIMOH Tperjiean. Buieo CHUMKUATE ce MOJEpPHHU
show-and-tell kou decto ce ciydyBaar mocie KylmyBameTO CO MPHjaTeIUTE, W T'M MPaBU
MIPUBJIEYHU 33 TProBUUTE. TProBIUTe IOYHANIE J1a C€ OTJIeAYyBaaT U Jla perpyrupaar Oiorepu
U Jyfe Kou cHumaaT You Tube Bujea 3a cBOWTE MapKETHHIIKH Kammamu. Hexkouw aypu

HU3rpaauiie Kapuepa co TakBu CBOH IMOCTOBH.

138 Gunelius, S. (2014), The Influence of Blogs on Purchase Decisions, http://www.corporate-eye.com

139 Stransberry, K. (2011) Mapping mommy bloggers: Using online social network analysis to study publics,
Prism 8(2), ctp.15

140 Keats, E. (2012) Exploring Haul Video On You Tube: A Collective Case Study Approach, Master Thesis,
Colorado State University, ctp.36
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Kora ce pabotru 3a mapkerunr siujarennu ymna (Influencer Marketing), mnpeky 60%
MpUMAIHUIM HA TeHepamujara Y  wW3jaBie Jeka , 3a Ja ce mpoba TPOM3BOIAOT KOj €
mpernopevan o1 0yorepoT wik youtube-por, a mosioBHHA 0J1 TOj OPOj HajuecTo UM ce oOpaka
Ha GIOrOBHTE KAaKO TJIaBeH MEAMyMCKH M3BOp 3a MH(opMmupame mpen KymyBame'*. Kaxo
pe3yinTaTa Ha TOa, cOpaboTKaTa cO OJIOTEPUTE W BIMJATSIIHUTE JyIe OJI COIUjaTHUTE
MEIUYMH 3a TapreTupame Ha Y TeHepalujara, CTaHayia o0JacT co rojieM MOTSHIHWjal 3a
CHEIMJATUCTUTE 32 MEPKETHUHT, 0COOEHO BO MHIYCTpHjaTa Kako MojJa W yOaBuHa. [laBajku
UM TO CBOJOT MPOU3BOJ BO paleTe Ha JyreTo Ha KOM OBaa TeHepalja UM BepyBa, ce
MOCTUTHYBA TPETHOCT Ha TMa3apoT U MOXKHOCT 3a mojobpa mnpomaxba. Co HUB
KOMYHHUKaIjaTa ¢ JiecHa. JIOKOJIKy oJipe/ieH! TPUMaJHUIY Ha Y TeHepalyjata cakaar Ja ce
pacmpaiiaatr 3a OJpEICH MPOU3BOJ, MOXKAT JIECHO Jia MCIpaTaT Mopaka WM Ja MocTaBatr
KOMEHTap Ha JnaneHuoT Onor. OmapeeHr M3BOPH 3a MPOM3BOIMUTE Ce MOOMBAaT W BO JEIOT
“3a Hac” Ha Web cajroT wiu Ha mpoduIOT, UMajKkK BO TPE/BU JIcKa HUBHA TJIaBHA I €

copaboTKa WK MPOMOBUPAkE Ha OJIPEIEHN MEANYMHU.

3.3.4. Baujanuemo na popymom na o0Hecyearbenmo Ha NOMPOULY8aIUme
WHTepHeT akTUBHOCTUTE C€ pa3MKyBaaT OJl OHHE BO BUCTUHCKUOT CBET, BO MHOTY
acriekTH. MHTepHeT MemuymuTe O0apaaT KopHucTewe Ha e-mail-u, a uapopmaiuuTe Kou ce
noOuBaaT Ha MpeXxaTa ceé MHOTY OOEMHH BO OJIHOC Ha MH(GOPMAIMHUTE KOU C€ JTOOMEHHU O]
TpaauimoHanHuTe KoHTaktu Bo Off line cBetoT. BakoB By Ha MH(MOPMAIUK Ce CIIOICTyBaaT
Ha UHTEpHET GOpyMHUTE, KOU, TU ondakaaT UCTO, TO3UTUBHUTE U HETATUBHUTE UHPOPMAIIUU
MPETCTaBeHU OJI TMOBEKE HU3BOPH HCTOBPEMEHO, CIPOTHBHO HAa €IHOCHACOYHUTE

undopmanuu o 0ff-line komyHukanuure.

300pOT KOj ce MUPH NPeKy UHTEPHET (HOPYMHUTE MOCTOU BO Pa3aIMyHU (GOPMHU KOM Ce
pas3nuKyBaar cropej JOCTalHOCTa, 00eMOT U u3Bopute. CIpOTUBHO Ha J100pO MO3HATHTE
¢bakTH, Jeka LenaTta COApXKUHA € JOCTallHa Ha MHTEpHET, rojeMa Opoj Ha pa3HOJIMYHU
uHpOpMaIUK KOU C€ JIOCTAllHM HAa MHTEPHET MMaaT U BPEMEHCKU OrpaHHuYyBama CO KOM Ce
coouyBaar norpoiryBauute. HTepHET (popyMOT MpeTcTaByBa cajT CO HHTEPHET JUCKYCHU Ha
KOH JIy['eTO MOXe Jja pa3roBapaat Bo (¢opma Ha o0jaBeHU nopaku. PopymuTe ce paziuKyBaaT
0]l cobuTe 3a OroBapame M0 Toa IITO MOPAKUTE YeCTO Ce MOJOJITH O] elIHa JHMHHja Ha

TCKCTOT, U 00MYHO ce jaBHI/I. Hcro Taka , BO 3aBHUCHOCT OJf HUBOTO Ha IIPUCTAIl O CTpaHa Ha

141 https://www.shopify.com/blog/75614533-marketing-to-millennials-5-massive-trend-that-are-leading-the-way
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KOPUCHHUKOT WJIM TIOJIECYyBameTO, 00jaBeHaTa Topaka MOXxaa ke Tpeba ma Ouae ogoOpeHa of

CTpaHa Ha MOJACPATOPOT NpCA Ja CTAaHC BUIJIMBA.

Ha dopymuTte ce nmpedepupaar 0OTBOpPEHU U CI000THU TUCKYCUU KOW YECTO KOPHCTAT
cragmapad u Qaktu. Hajuectute Temm Ha (QopyMHUTE BKIIydyBaaT TNpaliama, CIIOPEIOH,
rJlacame 3a MHUCJIemaTa Kako u nedatu. OBa € uaenaHo 3a TUCKycHja 3a OpOjHU MPOU3BOAN U
YCIIyTH, TIa 3aT0a OBHE OTBOPEHHU JMCKYCHH 32 TIOTPOIIYBAYKOTO OIMIITECTBO, BO CETANIHOCTA
nMaaT HCEMEpJMBaAa BPCIAHOCT, q)Op}IMI/ITC CC KApaKTCPUCTHYHU 110 MHOT'YyTC pa3jIniHUu
Muciema. O TaMo BOOOWYAEHO € JAUCKYCUHMTE Ha OJIpeieHa TeMa TOJIKY Ja Ce pa3BHjaT Jia
J0jA€ 10 TIOTTIOJIHM HECOTJIacyBama, Ma W PachpaBd, 0COOEHO ako TeMeTa € KOHTpaBep3Ha.
Cnaboto pa3bupame Ha pa3IMKUTE BO BPETHOCTUTE HA YUYECHUIIMTE, YECTO € MpoOjeM Ha
dopymute. KpyxHara pacrpaBa ¥ JBOYMEHETO BO OJTOBOPHTE, MOXKE J1a C€ TPOJIODKA Ha
HEKOJIKY JIECETHHA ITOPAKH 3a TeMaTa Koja ce 3aBpIlyBa KOTa CHTE K€ Ce OTKaKaT WM Kora ce

BHMMAHHUETO K€ C€ HaCOYH Ha JIpyra , HIOMHTEpPECHA TeMa.

Tpeba ma ce mma Bo mpeaBu jaeka Gpopymute ce GOpMH Ha COIMjATHO TIOBP3yBakE
KOM ce TIOMAJIKy € KOPHCTAT, 3apajl pacTevara IMoMmyJTapHOCT Ha COIMjaTHUTE MPEXH, KOU
camute Bo cebe compkar ¢opma Ha dopym. Cemak, THE€ OCTaHAJE €ICH OJ HajBAKHHUTE
W3BOPH 32 MHPOPMAIINH 32 OJPE/ICH MPOU3BO/I, 3aT0A IITO JO3BOJIyBaaT HajUIMpPOKa pacripana

" PA3JIMYHOCT HAa MHUCJICH:A ITIOBP3aHU OKOJIY €ACH UCT O6jeKT.
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4. OJHOC HA Y TEHEPAIIMJATA KOH MOBUJIHUTE TEJIE®OHU KAKO
nMPOMU3BOIU O UHO®OPMATHUYKATA TEXHOJIOI'NJA

Nmeno kora ce paboTu 3a MUCJICHETO Ha Y TeHepalyjara KOH MOOWITHUTE Telle(hOHH
¥ HOBHOT HAaYMH Ha JXKMBECHE KajJe IITO WHTEPHETOT IMPETCTaByBa HEpPA3JENUB el Ol
CEKOJIHEBUETO, THE C€ pa3MKyBaaT O] TMPEAXOJHHTE TeHepaluu. 3a HUB MOOWIHHOT
TeaeoH BO Map CO MHTEPHET € C€ OHa IITO UM € MOTpeOHO 3a Aa (QyHKIMOHMpaaT. Tue
paborar, KymyBaaT, ce€ JApyKaT M UTrpaar ce NMPeKy MOOWIHHTE TelehOHHU U WHTEPHETOT U
MOpaJ Toa THE Ce MpBaTa TeHepaIrja Koja MeJI0CHO MOYHYBa J1a TH 3aMEHYBa JIOCETAITHUTE

BPEAHOCTH CO APYrd BPEIHOCTH KOU C€ HAMETHYBAaT BO HOBOTO BpeEME.

4.1. Ilpouec Ha ToHecyBam-€ HA O/JTyKa 3a KynyBamwe Ha Y reHepanujara

I'enepanmjara Y e pojeHa u OJriieiaHa BO BpeMe KOra KyIyBambeTO HE IMPETCTaByBa
caMo enHOCTaBeH 4YMH Ha motpeba. CpOTHMBHO, ce cMeTa JieKa MPHUIaTHUIIMNTE Ha OBaa
TeHepalrja pa3Buiie Pa3IniyeH CTHI Ha KyITyBame BO CKIIAJ CO CBOUTE OJUTYKH. Bo cropenba
CO TPETXOJIHUTE TCHEpalliu, KYIyBauWTe OJ] OBaa TeHepaluja ceé MHOTY OCCTIMBH Ha

IIPOMCHHUTC HA MOJHUTEC TPECHAOBU 142.

Crnopen HEKOM aBTOpPH, MOXKAT Jla C€ U3JBOjJaT OCYM KapaKTEPUCTUYHU THIIOBH Ha
KyIyBauu: TNEepPKIMOHUCTUYKU CBECHM, CBECHM 3a OPEHIOT, CBECHU 33 MOJHHOT TpPEHJ,
PEaKTUBHM WIM XEJOHUCTHUYKH, CBECHM 3a OJHOCOT Ha BpEIHOCTUTE KOH HapuTe,
UMIIYJICUBHH, 30yHETH O]l TOJIEMHOT M300p U JIOjalHU, WJI MOTPOLIYBauM KOM KYIyBaaT OJ
HaBuKa. [leppekuronucTuTe, iIK MOTPOLIYBAaUYUTE BO MOTpAra 3a BUCOK KBaJIUTET, CE CBECHU
3a CBOMTE JK€JIOU M CIIPEMHHU ce J1a KyllyBaaT CKalu Win no3HaTh OpenaoBu. [loTpouryBaunre
KOM T TNO3HaBaaT OpEHJOBHTE MMaaT euyba Jja KylmyBaaT MO3HATH HAIMOHAJIHH, BUCOKO
paHTUpaHU WIM HAJMHOTY pekiaMupaHu OpeHaoBH. IloTpomryBayoT Koj KymyBa cCHOpen
MOJIHUTE TPEHJOBU € OHaj KOj € CBECeH 3a HOJUTE CTUJIOBH, NMPOMEHJIMBUTE MOJU U

ATPAKTUBHOTO CHJIM3UpAKEC, IIa € CIPEMCH Ha HWHOBATHBHU U B036YI[J'II/IBI/I rnasapema.

142 Mafini, C. Dhurup, M. (2014)” Assessing Consumer Purchasing Decision Styles: An Empirical Investigation
From South Africa” Internacional Bussines & Economics Research Journal, Vol.13.N04. 679-687.
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KynyBaunte xeIOHMCTH WIHM ‘“‘peKpeaTUBLHU’ Y)KMBaaT BO CaMHUOT IPOLIEC HA KYIyBame,
KaKO aKTUBHOCT KOja MM JOHECJA 33J0BOJICTBO, 0€3 pa3iHKa Ha NMPOU3BOJOT MJIM yCIyraTa
Koja ja KymyBaar. IloTpomnryBaunTe Kou ja 3HaaT BpeIHOCTA Ha HUBHHUTE MapH, KylyBaaT Ha
pacrpogak6a ¥ MO HHUCKH IeHW. VIMIYJICHBHUTE NOTPOIIYBaYyM HEMaaT MHOTY TroJiema
HaMmepa 3a KyIyBame, 110 IPABUJIO HE I'O IUIAHUPAAT KYIIyBalkETO U HE pa3MHCIIyBaaT 3a HErO.
30yHerocTa Mpes ToJIeMHOT U300p € OJUTHKA 3a HOTPOLIYBAaYUTE KOM HE MOXKE Jla CE CHajIat
BO KOOPAMHATHOT CUCTEM Ha aJBEPTaj3HUHIOT, IPOMOIMjaTa Ha OpPEeHJOBH U MH(OPMALIUUTE
3a kynyBauutTe. KoHeyHO, OTpOIIYBa4OT KOj € JIOKAJleH U MMa CTEKHATO HaBMKa, KyIyBa

OMMJIEHU OpEHI0BU BO KOHTUHYHUTET U BO IVIaBHO ja KOPUCTHU CEKOj JI€H McTaTa pabOTUIHHUIIA

3a KyILyBame.

IlenmnoT 0BOj acopTUMaH 3a MOTPOIIYBAYKH TEXHOJOTHH € BCYIIHOCT pe3yaTaT Ha
ynoTpebaTa Ha pa3JIMYHA OCHOBH 3a KOHIIENITyaJTu3allfja Ha OPUEHTAIMjaTa Ha Ma3apemeTo,
KaKo ¥ Ha JUBEP3UTETOT Ha UCKYCTBATa BO KyIyBameTo. BayKHO € 1a ce HalloMeHe JieKa OBHe
CTUJIOBHU HE MOpa ga 6I/IJIaT CANHCTBCHHN Kaj MOCAUHHUTC KYIIYBA4YM U JICKA BO 3aBHCHOCT O
MPOM3BOJIOT WJIK yCJyrara, THe MoXKe Ja ¢hopMupaaT crernuduyueH CTUJI KOj € MOJUIOXKEH Ha
npomMeHa. Bo Toj cMucon, mporecoT Ha JOHECYBame Ha OJJIYKH 3a KylyBame Kaj Y
reHepalujara € KOMIUIEKCEH W TIPEICTyBa TEMEI Ha KOj Ce Tpajii MOTPOIIavyKaTa THIIOJIOTH]a

01 OMJIO KOj BHI.

4.2. Moouanute Teje)OHHM KaKoO e 01 HHPOPMAUMCKHTE TEeXHOJOTHH,

KApPaKTEePUCTHKHU U MPUMeHA

MoOWIHHOT WM MOOWIHHOT TelnedOoH € eaHa OJ] HAJroJEeMUTE TEXHOJOUIKH
WHOBAILIMU BO TMOCIICAHUTE JelieHnd. MiMa npepaboTeHH NENOBHH MPAKTHKH, COLMJATHOCT U
HAYMHOT Ha KOj Ce TIOMUHYBA HaIeTo Bpeme. MefyToa, ako ce MorjieJHe HaHa3aj Ipe eHa
WM JBE JEICHUH, Toa He Ouio ciydaj. MoOmiHuTe TenedoHu ro penedruHupaa HAYMHOT Ha
KOj c€ KOMYHHUIIUpA, HE caMO KOMYHHKalMjaTa IMOMEry JyfeTo TyKy M HaJIBOpEIIHATa
KOMYHHKAIIFja CO jaBHUTE MpocTopu. JleHec MOOMIHHUTE TeneoHU ce KOPHUCTAT 3a BPIICHE
Ha Hajpa3nuyHu akTHBHOCTH. CoO TM0jaBaTa Ha WHTEPHETOT U OBO3MOXYBAaWmETO Ha
MOOHIHUOT TenedOoH Ja ce MPHUKIYyYd Ha Hero, morpedata 3a MOOMIHUTE TenedhoHU U
HUBHATa ymoTpeOHa BPETHOCT Cera € MHOTY IMOToJieMa OJKOJKY mpeaxoaHo. Co BUCOKHOT
TEXHOJIOIIKH Pa3B0Oj MOOWIHUTE TeJeOHU CTaHaa JIed OJi CEKOjIHEBUETO Ha CEKOj KyIyBad,
a Co Toa KOMIIAHUHTE JJOOWja HOB HAYMH KaKo J]a CTUTHAT JI0 CBOMTE LIETHU MOTPOIIYBa4YX Ha

moop3, noeukaceH u MOSPTHH HAYHH.
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4.2.1. Ilpezned na oOocecawitnu cnosHauja u MOMUGU 3d Kopucmemwe Ha

MoOunnume menegonu

He3aneMTeHHOT pacT Ha KOPUCTEHETO Ha CMapT Tele()OHUTE TO MPHUBIEKYBa
BHUMAHHETO Ha rojieM Opoj Ha HAaydYHULM W akKaJeMHUIM Oujejku oBue TeneQoHu ce
MHTEerpanyja Ha (PyHKUMWTE: TJacHa KOMYHHUKAallMja, MHTEPHET NpUCTall U J0OHBame U
ymnpaByBame co mojaronm. OBue (yHKIMHM BO TOJEeMa Mepa ce IMpOoydyBaaT OJIBOCHO.
Meryroa, mamMeTHUTE TeJePOHU Ce HOBA, HAIIPEIHA TEXHOJIOTH]a KOja To omndaka moapayjeot
Ha MHTEPIIEPCOHATHO W MAaCOBHO KOMYHUIIMpAE, KAKO U yIpaByBambe €O MHPOPMAILUUTE.
Co ucTpakyBameTO Ha MaMETHUTE TeJe(OHH ce OUeKyBa Jia ce MpUJI0Hece BO U3rpaadara Ha
TeopHjaTa 3a MOTHBHTE HAa KOpHCTe¢ Ha mameTHute Tenedonn. * IlorpomryBaunrte ru
KOPHUCTAT MaMETHUTE TeIePOHU KOPUCTEJKH TH J0OPO BOCIOCTABEHUTE YCIYTH, KaKO ILITO Ce
nuiyBame Ha e-mail —u, mpebapyBame Ha HHTEPHET WJIHM MPUCTAI KOH COIMjATHUTE MPEXKH.
On ppyra ctpaHa, usriena Jieka MOTPOUIyBayUTe pa3BUBaaT HOBM HAUMHU HA OJTHECYBAHE
Kou ce 0a3upaaT Ha MOKHOCHTE 3a MPUCTAll CKOPO HAa HEOTpaHMYEHU HMHGOpMalUU Kora
omwio um kame Owmimo. OBaa CIOCOOHOCT OBO3MOJXKYBa KOPHCTEH€ Ha HWHGOpMAIMH BO
CUTyallMUTe BO KOU MOpaHO He Ouiie nocranHu. Moske Ja ce TBpIu JeKa BO BPEMETO Koe
YECTO c€ HapeKyBa MH(POPMAIMCKU BEK (MMajku BO mpenBuz (akToOT jJeka WHPOPMAIMHUTE
CTaHaJlle IIMPOKO JOCTallHHW) MOKHOCTa 3a MpUCTal KOH HH(OpMaluMuTe BO KOHTEKCT Ha
OJIpEICHN CHUTyallMl, MY OBO3MOXYBa Ha IOTPOIIYBauOT NOe(UKACHO YIpaByBame U
KOpHCTelme Ha jgoctanHute unHdopmamuu®. McTo Taka eHa oj HOBMTE MOjaBH KOja Ce
MpUMEHYBa TpPU KOPUCTEHETO Ha NaMeTHUTe TenedoHu € “HaBUKara 3a MpoBepka’.
“HaBukaTta 3a mpoBepka” ce OJHEeCcyBa Ha KpaTKOTpajHa MpoBepka Ha HMHQPOpPMAIMHUTE Ha
MaMeTHUOT Te’eoH (HajuecTo caMo Ha e[Ha arIMKaiuja), HO OHa IITO € crneuu(UYHO Kaj
OBaa € I0jaBa € Toa IITO MOXKE JI0CTa YECTO Ja OBO3MOKH HATAMOIIHO KOPHUCTEHE HA YPEIoT,
OJIHOCHO TIpe(piame 3a KOPUCTEHE Ha OCTaHaTHTe QYHKIMM M armnukamuu®®. MMajku Bo

HpeIBUI IeKa TaMETHUTE TeJae(OHU ce MHOTY MOMYJIapHH Kaj oMaiajaTa nomynanuja, Park

143 ‘Wagner J. (2011) ,,Anytime/anywhere —playing catch up with the mind of the smartphone consumer*,
International Journal of Mobile Marketing, 6 (1), str. 31

144 Ibidem ctp.32

145 Qulasvirta, A., Rattenbury, T., Ma, L., Raita, E. (2012) ,,Habits make smartphone use more pervasive*,
Personal and Ubiquitous Computing, 16 (1), str. 105-114
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u Lee® cmposene ucrpaxysame Mely crymentuTe Bo Kopea koe MMago 3a Ll ca e
MCIHMTA 30IITO CTYJACHTUTEC T'M KOPUTAT MAMETHUTE TEICPOHU U KAKO, PA3IMYHUTE MOTPeOU
ce TMOBP3aHHU CO OJPIKYBAHETO HAa COIMJATHUTE OJHOCH U MCUXOJOIIKUOT 100poouT. MeHo
['eHepaiiHO, THE MOXKAT Jia Ce TPYNUpaaT BO IIecT (GaKTOpH: TPHKa 3a APYTUTE, MPaTCHhE Ha
MOTIyJIAPHUTE TPEHAOBH, KOMYHUKAIHja, HHPOpMAIHja, IPUCTAITHOCT U TPOIICHE HA BpeMa.
Kopenanuonara aHanu3a NOKaXajda Kako THE (AKTOPH C€ 3HAYUTEIHO IOBP3aHH CO
COIIMjaIHUTe OJHOCH M CO TepIlelupaHara ColMjaiHa mojapiika. McTpaxyBameTo To
HariacyBa (pakToT Jieka MOTHBUTE 32 KOPUCTEHE¢ HA MAMETHHUTE TeJIe)OHU MMAAT Pa3InuHU
BPCKH CO OJHOCHTE 3a ‘“30WDKyBame” W ~TOBp3yBame . MOTHMBHTE 3a KOPHCTCHEC Ha
NMaMeTHUTE TeleOHH TO3UTUBHO C€ MOBP3aHH CO OJHOCHTE 3a 30JMXKyBame, HO ce
HETraTHBHO TOBP3aHU CO OJHOCHUTE 3a MOBp3yBame. OBUE pe3yiTaTH yKaKyBaaT Ha TOa JieKa
naMeTHUTEe Tele()OHU CIUYHO Ha TPAJUIMOHAIHMTE MOOWIHH ypemu, Kora ce 300pyBa 3a
3a4yByBame Ha ONUCKHTE colujanau Mpexn. '’ JlomonHuTeNneH NpuIoHeC Ha 0Baa CTYIMja
€ BO 3HAYajHOTO pACBETIYyBamke Ha BpCKaTa MOMEy TMOJAPKYBAYKUTE HA OJHOCH H
KOPHCTEHETO Ha MaMETHUOT TeJe(OH 3a MCHXOJOIIKa T0OpOOUT. 3aeTHO CO pPEe3yJITaTUTE
MOBP3aHU CO HAJC)KHOCTA Ha MOTHBOT HA KOPUCTCHE Ha MaMETHUTE TeleOHM 3apaiu
MO3UTHUBHM U TIOAPXKYBAYKM KOMYHHKAI[MM KOH TPHIOHECYBaaT 3a 3acuilyBame Ha
COIIMJATHUTE BPCKHM M TONOOpyBame Ha IICUXOJIOIIKaTa cocTtojoa Ha cryaeHTuTe. OBaa
CTyIHja UMILTHIIAPA JeKa KOMyHHUKAIMjaTa IPEKy MaMeTHUTE TelIe(hOHN MOXKE JIa C& KOPHCTH
3a yOlaKyBame Ha CTPECHHUTE IKHMBOTHH CIydyBama. [lameTHUTE TeleOHU MOKAT 1a
nociayXar Kako ruargopma HH3 Koja OJAPEICHH MOCIMHIIM Ce APY)KAT CO JIPYrd U Taka
IpUOHECYBAaT [0 NOJ00pyBame Ha eMOLHOHANHTA U HCHXONomKaTa 6marococtojoal®®. 3a
JIa Cce OTKpHjaT MOTHBUTE M TPUYHMHHTE 338 KOPHCTCHETO Ha MMaMETHUTE Teae(oHH,
CIIPOBEJIEHO € JPYro McTpaxyBame o1 Frominaki u Mavril®®. Vimeno, na ucnutanute um e
HaBeJICHa JINCTA €O (PaKTOPU KO BJIMjaaT Ha HUBHOTO KOPUCTEHHE HA MaMETHUTE TeaedoHu, a
THe Tpeba Ja rM 0JIpeaT KOU OJ1 HUB HajMHOT'Y UM oJroBapaar. MakTopuTe KOU ce HaBeJICHU
ce: UCTpakame Ha € —TI0paKu, rmperieayBame Ha Web cTapHuTe, MPUCTAIIOT 0 COUjaTHUTE
MPEXKH, TEKCTyallHa pa3MeHa Ha MOPaKU MPEKy UHTEPHET, 3aJI0BOJICTBO Ha KOPUCHHITUTE CO

Pa3HOBHUAHU allJIMKAlUK, 3aJ0BOJICTBO Ha KOPUCHUIOHUTEC CO I/I360p0T Ha BI/I)I/ MOZCI Ha

146 Park, N., Lee, H. (2012) ,,Social Implications of Smartphone Use* Cyber Psychology, Behavior & Social
Networking, 15 (9), str. 495

147 |bidem, crp. 496

148 |bidem,

149 Frominaki, E., Mavri, M. (2016) ,,Exploring the profile of smartphone users and determining the factors
affecting the smart intense use (smi) through the technology acceptance model: a Greek case study“, Journal of
Information Technology Management, 27 (3), str. 129
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MaMeTHUOT TenedoH (KOJKY TO03aJ0BOJIHA €O H300pOT, TOYECTO KE& IO KOPHUCTAT),
3aJJ0BOJICTBOTO Ha KOPUCHHIIUTE CO BHUJOT HA Mpexkara, 3aJOBOJICTBO Ha KOPHCHHKOT CO
Op3uHaTa Ha YpPEIOT, KOpUCTeHE Ha BUAeo W (OTO GopMar Ha HWHTEPHET MOpaKu/
aluTMKaIyja, BHIOT HA CONUjaJHM MEJUYMH CO KOM KOPHUCHHIIMTE TNPHCTAINyBaaT IPEKY
CBOUTEC IMaMETHU TCJIC(i)OHI/I, KOPHUCTCHC HaA Teﬂe(i)OHCKI/I IMOBUIIM IIPEKY UHTCPHET, MCCCUCH
TPOIIOK 32 MOOWIIHHM YCIIYTH, IpoecCHoHaTHA ynoTpeba Ha MaMETHUTE Tele(OHHU, BUIOBUTE
Ha codTBepH 3a mameTHUTE TenedoHn . PesynTaTHTe KOU Ce TOOMEHH CO HCIHTYBAMHETO HA
oBHE (aKTOpH, TMOKAXaJo JieKa KOPHCHUIM Ha TaMETHU TeneOHH MOXe Ja ce

KJ1acu(UIMpaaT BO MIECT Pa3InYHU KaTerOpUu:

1. Enmy3ujacmu kopucnuyu. OBaa (axTopcka rpyrna ce OJHeCyBa Ha TMOEIUHIIM KOW TH
KOpHUCTAT TaMeTHHUTE TeledOHHU 3a 3aJ0BOJICTBO M collMjaiHa 3abaBa (myHa motpeba). Tue
't KOpUCTAT CBOUTC IIaMCTHHU Teﬂe(i)OHI/I CEKaIc N UM CC€ YMHHU ACKa 0€3 HUB TEIIKO MOYKaT aa

KHUBCET.

2. Hecuzypnu kopucnuyu. OBaa (akTopcka Tpymna ce OJHECyBa Ha TOCIUHIN KOW TH
KOpHCTAT TaMeTHUTE TeJedOHU Crope]l MoTpeduTe 3a ynoTpebda, a He 0 MOJa WM 3apaau
okonuHara. [leprunupanara yrnoTpeda Ha TaMeTHUTE TeJIeOHU UM € MOBaKHA OJ1 IICHaTa U

UMHUIIOT HA MIaMCTHUOT TGJ'IG(bOH.

3. Anmepnamuenu kopucnuyu. OBaa rpyna ce oJIHeCyBa Ha MOECIUHIM KOU CBOJOT MaMeTeH
TeaeoH To KOPUCTAaT KAaKO 3aMEHa 3a OCTAHATHTE EJEKTPOHCKU Ypeau, Kako IITO Ce
MPEHOCHHUTE KOMIIjyTepH, TabJIeTH, TUTUTaIHU Jlamepu uTH. [loceTyBamero Ha Web ctpaHuTe

Ha COL[I/IjaJ'IHI/ITC MCIUYMHU UM € CCKOj,Z[HeBHa HaBHKa.

4. Ocnosnu kopucnuyu. OBaa QakTopcKa rpyna ce oJHECyBa Ha MOTPOLIYBAYUTE KOU TO
KOPHUCTAT CBOJOT MaMeTeH TeleoH camo 3a MoBHIH npeky untepHet ( Ha mp. Skype, Viber,
WhatsApp). Tre MHOTY pETKO JypH U BOOIIITO HE T'M KOPHUCTAT JOTIOJHUTEITHUTE MOXHOCTH
Ha MMaMEeTHHUOT TeJedo WM IpyruTe ariukanuu. Bo oBaa rpyma craraar mpeTexHo MocTapu

KOPpUCHULIY.

5. Ckenmuunu Kopucruuu. OBaa rpyiia ¢€ OAHECYBa HA NMOCANHIUTEC KOU I'O 6I/IpaaT CBOjOT
IaMCTCH TCJ'IC(I)OH criope] HeHaTa 1 pa3HOBUIHOCTA HA NOHYJACHATA annHKaqua. OBOj BHUJ] HA

KOPpUCHHUIU CC KOH3CPBATHBHHU BO KOPHUCTCHECTO HA TAMETHHUTE TCJ'IC(I)OHI/I.

150 |hidem,
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6. 3asucnuyu 00 paboma kopucrnuyu. Opaa haxropca rpymna ce oJHeCyBa Ha MOTPOLTYBAYH
KOM T KOPUCTAT CBOWTE MaMeTHU TenedoHU 3a cBoja moTpeda W paboTa, OJHOCHO 3a
npodecrnoHaHA TOTPEOH, a HE 3a 3370BOJICTBO. Bo 0BOj citydaj, mpu n300pOT HAa TAMETHHOT
TeneoH, BakKHA yJlora HWMa TEeXHUYKATa crieruduKanyja Kako IITO € TUIOT Ha cudTsep,

Op3uHaTa Ha YPEAOT, KalmauuTeTOT Ha MeMopHjaTa u CII.

[TameTHuTEe TENEePOHM UM OBO3MOKYBAaaT Ha KOPHUCHHIIMTE Jia TH 3a70BOJIAT CBOUTE
WHIUBHAyAIHH ToTpeOu. Tue um 0BO3MOXKyBaaT MeryceOHa HWHTEpakihja CO TOroJieM
KOMOH(}Op 0J1 MPETXO0THO, OJJHOCHO TIOMAJIKY NPEIN3BUKYBAaT CTPEC MPHU KOMYHHKAIIHMjaTa
co apyrute ayre. EqHa on npuyuHUTE € MTO KOPUCHUIIMTE HA TAaMETHUTE TelIePOHH MOBEKe
He Mopa Jia Oujar nokpaj ¢pukcHuTe TenedoHu 3a Ja KoMyHHIHMpaaT. OCBEH Toa, ce oBeKe
Jyre JIeHeC ce OIpeNenyBaaT 3a KOPHCTEHhEe Ha MOPAKH KaKo CPENICTBO 3a KOMYHHKAIHja, a
MMOBUKOT TO KOPHUCTAT CaMO KOora MHUCJAT JieKa Toa € HYXHO moTpeOHO. CeKOjaIHEBHUOT
Hampea0K BO MHAYCTPHjaTa HA TAMETHUTE seehOHH, KaKo IITO C€ CTUMYJIAIIMATE Ha BUICO
UTPU ¥ MHETPAKTHBHU WTPH, TIOMaraaT BO 300TaTyBameTO HA OJHOCOT My POJMUTEINTE U
HUBHHUTE jAeua. McTo Taka, mpujaTesnTe U YICHOBUTE HAa CEMEJCTBOTO UrpaaT BajkHa yjiora BO
MIPOMOBHPAKETO U MOTHKHYBAETO Ha KOPUCTEHETO Ha MaMETHH Tesie(oHU Kaj Ipyrute
noeArHIM. MHOTY 4ecTo ce ciydyBa Ja MJIAJUTE WICHOBU Ha CEMEJCTBOTO Ja MHCHUCTUpAAT
Kaj MOCTapuTe Ja KOPUCTAT MaMeTHH TeiaedoHH, OWIEJKM Ha TO] HAYMH IOJIECHO KE TH
KOHTaKTHpaaT BO OMKO KO€ BpeMe M Ha Omio koe MmecTo. Mcro Taka MHOTY € KOPHCHO,
naMeTHUTe TenedOoHH Ja ce KOPUCTAT 3apajiu MpeHecyBambe Ha HHOOPMALIUU €THU CO JAPYTH.
[TocTojaT oApeneHH CIUYHOCTH U PA3NIUKH BO KOPUCTEH-ETO Ha MaMeTHUTe TeieoHH Ha
jaBHO MecTo. KopucremeTo Ha mamMeTHHTE Telne(OHM JaBHHOT IMPOCTOpP IO IMPETBOPa BO
ynobeH mnpuBareH mpoctop Mcro Taka, MONOMHUTENEH MOTHUB Kaj MIaJuTe € MTO ,
KOPHUCTEHETO Ha MaMeTHUTE TeledOHM MOKE Ja MM ja 3roJieMH HHUBHATa CUTYPHOCT BO

JABHUOT MPOCTOP.

ITameTHUTE TeJ'Ie(I)OHI/I HM OBO3MOXYBAaaT HNPCKTHUYHOCT Ha HYfeTO BO HHMBHOTO
CeKOj,[[HeBHI/Ie. Co nojaBaTa Ha HOBHU aIlJIMKallUM BO ITIaMCTHUTC TGJ'IC(I)OHI/I CTaHyBa IIOJICCHO

KYIIYyBambeTo, MpedapyBambeTO M pPE3epPBUPABETO, a HCTO Taka  peaju3anyjata Ha
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OaHKApCKHUTE TPAHCAKIIMU MOXKE JIa C€ M3BEIyBaaT BO JBMXkKeme. [lameTHuTe TenedoHU UM

1I0MaraaT Ha MOTPOIIYBAYUTE KOMOTHO 1 (DIEKCHOMIIHO 1a KyIlyBaaT Ipou3Boau >t

4.2.2. Ilpecned na docezawtnume COC3HAHUJA 3G KAYYHUME KpUumepuymu 3a
u300p 60 npouecom Ha Kynyeare Ha namemuume menegonu

Crynujata Koja € HampaBeHa 3apaJy MOJaCHYBaWkETO Ha BiMjaHMjaTa Ha M300pOT Ha
MaMETHUOT TeleOH, MOTBpAMIIA JIeKa €JHAKBO BIMjaHHE HAa HaMepara 3a KylyBambe HMaar
KapakTepucTukure Ha mpou3BogoTr. Co Toa ce TMoOKaxyBa Jieka TrojieM Opoj Ha
KapaKTePUCTUKA Ha MPOM3BOJIOT MMaa KPUTWIIHO BIMjaHHE HAa HaMepara 3a KYIYBameTo.
bunejkn namernure TenedoHU ce Beke pa3BHEH BUJ Ha MPOM3BOJ, OJHOCHO BEKE HE € BO
nmoyeTHa (aza, 10OPO OCMUCICHUTE U JW3AJHUPAHU KApaKTEPUCTHKH Ha H oOenexja Ha
MOOWITHUTE ypeIu MOKAaT JOTOJTHUTEIHO Ja C€ MPETBOPAT BO KOPUCHU WHPOPMALIUU KO Ke
OCTaHaT BO MOEJWHUTE MEPLENLUU, OTKAKO MPOU3BOAUTE K& OMIAT MpoOaHu U KOPUCTEHH.
Bo crymmjata koja ja cnposere Chun-Mei, Hsian-Ming u Bao-Yi 2 maBeneno e meka
no0reHnTe MH(pOpMaIuK 3a MPOU3BOANUTE UMAAT BIMJaHUE HA MPOLIEHATA HA IIPOU3BOJUTE OJ1
CTpaHa Ha MOTPOLIYBA4YMUTE, KAKO U BEPYBAETO 3a HUBHATA n3Benda. O TaMo MOrojeMoTo
3aJJ0BOJICTBO OJ] KAPAKTEPUCTUKUTE Ha MMaMETHHUTE TeJIe(POHHU, Kaj KyllyBauuTe Ke IOMOTHE
BO M3rpaadaTa Ha NOCUIIEH OJTHOC Mel'y IPOU3BOJIOT U YBEPYBAKETO HA KYIyBauoOT M BOEJHO

MO3UTUBHO K€ BIIMjE HA HaMepaTa 3a KylyBame Ha maMeTeH TesnedoH.

Z[OHOJ'IHI/ITCJ'IHO, OBaa CTy,I[I/Ija IMoTBpJAWIa JA€Ka MMOIIOT Ha MapKaTa MMa IrojieMa
yJjora BO OIIIITOTO 3aA0BOJICTBO CO KApPaKTECPHUCTUKUTE HA YPEAUTEC U HAMEpaTa 3a KyIlyBamkC.
Hcto TaKa, C€ 3aKiIydyBa JICKa 3aJ0BOJYBAILETO Ha OYCKYBabaTa H HOTpe6I/ITe Ha
KYITYyBaA4YUTC 3a KOHCTAHTHO pPAa3BUBAKLC W HUMINUICMCHTHUPAKLEC HAa  peaJIHM U HC PCAJIHU
KapaKTCpUCTUKHU Ha MNPOU3BOAUTC AOIPUHECYBA KOH CO3daBaAKbC HA IMO3UTHBHH CTABOBU U
nepuenuun 3a MapkKUTe BO CBECTAa Ha INOTPOLITYBAYUTEC. Ocsen TO4, 3aI0BOJIHUTC KYIIyBa4n
YCCTO KOpHUCTAT YCMCHH npenaHHja KakO Ha4YWH Ha IMPCHOC Ha I/IH(I)OpMaLII/II/I 3a
3a10BOJICTBOTO CO CBOUTC KYIICHHU ITaMCTHU TeJ'Ie(I)OHI/I, da TUC aKTUBHOCTHU OOIIOJIHUTCIIHO T'M
3aCuiiyBa IPCIMO3HATIIMBUOT HMHUII 34 MapkKara , a II0Toa BJ'II/IjaaT Ha MHCICHCTO Ha

NMOTPOIIYBAUYUTEC HA OAPCACHA MapKa.

131 park, N., Kim, Y., Shon, H., Shim, H. (2013) ,,Factors influencing smartphone use and dependency in South
Korea®, Computers in Human Behavior, 29(4), str. 1764-1765

152 Chun-Mei, C., Hsian-Ming, L., Bao-Yi, A. (2018) ,,Product attributes and purchase intention for
smartphones: a moderated mediation model*, International Journal of Mobile Communications, 16 (1), ctp. 15
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3rosieMyBajku r0 CTEMEHOT Ha 337I0BOJICTBO CO KAPaKTEPUCTUKUTE HA MaMETHUTE Tele(OoHH,
npeTnpujaTujata UMaaT MOrojieMa MOXKHOCT M NPHIIMKA 32 3ajaKHYBamke HAa BEPYBAHETO U
CTaBOBUTC Ha KYIIYBAYHUTC 34 HUBHHUOT HMMUIL Ha TOj Ha4yuH THC MOXaAT Ja ja 3rojiemar
IpeAHocTa M AoBepOaTa Ha MOTPOLIYBAaYMTE IIOTOA THE MPETHOCTH M JoBepOara aa Tu

IIPETBOPH BO HAMEPA 32 KyIyBame >,

HakpaTko , 3aJI0BOJICTBOTO Ha KyIyBayOT OJi KAPAKTEPUCTUKUTE HA MAMETHUOT Tele(OoH U
0J1 UMHUIJOT Ha MapKaTa , IO3UTUBHO BJIMjac HAa HaMmepaTa 3a KyllyBambe, a UMUIIOT Ha MapKarta

mocpe€ayBa BO OAHOCOT Mefy CTCIICHOT Ha 3aJJ0BOCBO OJ KapaKTCPUCTUKHUTEC W HaMCpaTa 3a

KYIIyBame.

Bo nenemrHo Bpeme, kora TexHosorujata Op3y ce MeHyBa, MOOWJIHHOT TelepoH He €
caMo ypea KOj ce KOPUCTH 3a MOBHKYBame M Npakamke Ha Mopaka, TYKy cera ce HapeKyBa
nmaMeTeH TeneoH 3apaJu ce ImorojemMara ynoTpeba BO CEKOjIHEBHUOT XKHUBOT U CTAHAJIO
MHOT'Y TEIIKO 3MBOTOT Jia ce 3aMHciu 0e3 Hero. McTpaxyBamara kou ru npasene Kaushal u
Kumar®®* pmano 3a 1en 1a ce OTKpHjaT TNIABHUTE KPUTEPUYMH TIpH M300pOT Ha TaMeETeH
TeneoH BO MPOIECOT HAa KYITYBamke W PE3YJITHPAIO CO JIOTOBOP JeKa rojieMa yliora uMaar
OCYM TJIaBHH (DaKTOPH U TOA : IIeHa, KapaKTEPUCTHKU Ha MPOU3BOJIOT, pETaTUBHA NPEIHOCT,
MPaKTUYHOCT, KOMIATHOMIIHOCT, COIMjATHO BJIMjaHHE, 3aBUCHOCTA OJ1 TaMETHUTE TesepoHn
1 MapkaTta. Meryroa nako ce BKYITHO OCYM KPUTEPUYMH KOM MMAaatr BIIHMjaHUE MPH U300pOT
Ha YpeIoT, JIOTIOJIHUTEIHO C€ TOKaXalo JieKa caMO COIMJAIHOTO  BIIHMjaHHE,
KOMIIATUOMITHOCTA W 3aBHCHOCTa OJi TAMETHHTE Tene(OHKMCEe BaKHU BO TMOTPOIIyBauyKaTa
HaMmepa 3a KynyBame Ha nameTHU Tenedonu. Mako nmocrojatr MHOTY ()aKTOpH, THE CE TIIaBHH
MPUYMHH 30IITO TOTPOIIYBAYOT CaKa Jia KyMU MaMETEeH Tele(OH, OJTHOCHO TOa C€ IJIaBHU
KPUTEPUYMH KOM MOJXKAT Ja TH HacoyaT OJUIyKUTE 3a M300p M KyIyBame BO OJpeiCHA
nacoka®™. Ha cn.11 mpukakaHu ce OCyMTe BaKHH KPMTEPUYMM KOU HMAAT BIIMjaHHE Ha

HaMeEpaTa 3a KyIIyBamkbE Ha ITaMETHU Teﬂeq)OHI/I.

153 |bidem,

154 Kaushal, S., Kumar, R. (2016) ,,Factors Affecting the Purchase Intention of Smartphone: A Study of Young
Consumers in the City of Lucknow* Pacific Business Review International, 8 (12), ctp. 4

155 Ibidem,
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MpeKkTnyHocT Komnatnéun
HoCT

PenatnsHa CoumjanHo
npeaHocT BNMjaHMe
3Hayeme Ha
NpoOW3BOAOT 3aBUCHOCT

Hamepa 3a
KynyBsarbe

Tun

LeHa d

Cn.11. Kpumepuymu Kou umaam enujanue Ha udeama 3a Kynyeare Ha namemHu
menegonu

Co cute noceraniHd Co3HaHHja, Tpeba MOTOJHUTEITHO Ja CEe Harjacu MO3UTHBHOTO
BIIMjJaHWE HA €CTeTHKaTa OJHOCHO IU3ajHOT , KAaKO KPUTEPUYM KO] HMMa BIIMjaHHE Ha
HaMmepaTa 3a KynyBame. CoO3HaHWETO JeKa JU3ajHOT, Oojara, JOMUpPOT M (dopmara
MIPUIOHECYBAAT 332 yBaXXYBambe HA €CTCTCKUTE ITUMEH3MHM Ha NMAMETHUOT TeiedoH, co3maBa
MpeAN3BHUK Ha IpETNpUjaTHjaTa Ja HACTOjyBaaT Ja Kpeupaar HajyOaBa u HajaoOpa CHHTe3a
Ha THe obOenexja, Aa ja HarjacaT rmoTpedara 3a oBaa CHHTE3a BO P3BOJOT Ha HOBH ITPOU3BO/IH
M Ja ja TNpPOMOBHpaaT oOBaa CHHTE3a BO HAJHOBUTE WHTEIPUPAHH MapPKETUHIIKA
KOMyHUKaIuu. [I0Bp3yBameTO Ha KPUTEPUYMHUTE 3a €CTETHKATa HAa MaMETHHOT Tele(OH
JMPEKTHO M MHIUPEKTHO BJIMjac HA HaAMepaTa 3a KyllyBambe U BHUMATEIHO Pa3riieyBamke Ha
HAYMHOT Ha KOj €CTETHKATa MOXE JIa CE€ KOPUCTH BO Pa3BOjOT HA MPOU3BOIUTE, MPOMOIIHjA U

MO3MIUOHUPAKEC KAKO U 34 TJIIAHUPAKC Ha CTpaTel"I/IjaTa.156

HpI/I KpCUpambEeTO HAa MPOMOTHBHHUTE CTPATCTHUU Tpe6a Aa C€ 3€MaT BO IIPEABHUI U
CHJIHUTEC KOPCIAllUCKN BPCKHU Mef‘y €CTCTHKAaTa Ha MaMCTHHUOT TCJ'IC(I)OH n HEroBOTO BJ'II/IjaHI/Ie
Ha CMOIMWOHAJIHHUTEC H COLII/IjaJ'IHI/ITe KOMIIOHCHTH. HpeHacoquaH,eTo Ha IIPOMOTHUBHATA

OpI/IeHTaI_II/Ija on Q)YHKHHOHaﬂHOCTa Ha TIPpOU3BOJAOT MW AaAKICHTHUPAKLE HaA Mef‘yce6HOTO

16 Toufani S., Stanton J. P., Chikweche T., (2017) " The importance of aesthetics on customers’ intentions to
purchase smartphones", Marketing Intelligence & Planning, 35 (3), ctp. 332

79



CNABJAHC SLAVIC CNABAHCKH

MEFYHAPOJEH INTERNATIONAL MEXAYHAPQAHBIA
YHWBEP3HTET UNIVERSITY ‘m_ungp;mn_

MOBP3YBamkbe Ha EMOIIMOHATIHHUTE U COLMjaTHU BPEJHOCTH, MOKE Jia Ouze oa 0cobeHa KopucT
3a oOMBambe Ha KOHKYPEHTCKU IPEeIHOCTH. BpckaTa mery ecTeTMkara M NeplLEHHpaHHUTE
NpUIOOMBKU , KaKO IITO CE MOKaXajo, € OJUIMKa Ha KAPaKTEPUCTUKHUTE 32 pa3BHUBAIE Ha

CMOIHNOHAIHUTC KOMIIOHCHTH KOH ITPOU3BOAOT BO CBETOT HA INOTPOILITYBAYHTE. 157

Criopesi MCTpaxyBameTo koe ro Hampasmiae Chun-Mei, Hsian-Ming n Bao-Yi'®,

HEKOU O] HajBa)KHHUTE 3a0CIICIIKM Ce: 32 HAJBOPCIIHUOT IU3ajH Ha mpou3BogoT Apple ro
HaIpaBWI HATOJIEMOTO 3a0BOJICTBO MeEry WCIHTAHUIIMTE, OJHOCHO  HCIUTAHHUIIUTE
HETOBHOT JIM33jH TO O3Haumie Kako Hajmobap. IloHataka, KOPHUCHUIIUTE HA TAMETHHUTE
TeleQoHHU, HAMHOTY Owiie 3arpuXeHu 3apaad ~TapaHTHUOT poOK~ KOj Tro HyjaaT
MIPOU3BOIUTENNTE, TyKa HEMAJO JIUACPH, OJHOCHO OWJIe OIIITO HE3aJ0BOJHH CO JAJCHHUTE
rapaHilid OJi CTpaHa Ha CUTE YETHpPU NpeTHpHjaThja Ha MaMeeTHU TeseoHH Kou Ouie
3emenu Bo npeasuna (Apple, Samsung, HTC, Sony). CteneHoT Ha BiMjaHWE HA TTO3HATHTE
JUYHOCTH KaKO KPUTEPHUYM 3a yCBOJyBam€ Ha MapKa Ha maMmeTeH TeiieoH Oui HajMajlKy
BIMjaTreneH (pakTop Mely ocyM Te KpUTEpUYMH KO ce 3eMeHM Bo mpensui. Ce mokaxaino
JieKa KOPHUCTEHETO Ha OJIpe/IeHa MapKa Ha NaMeTeH Tene(oH o] MO3HATH JIMYHOCTU HE €
TOJKY BaKHO. MOKHAITpUUrHA 32 TOA € JIeKa MOBEKEeTO MapTHEpCBa Mery MpeTnpujaTujaTa u
CIIaBHUTE JIMYHOCTU CE€ CE CKIydyBaaT KaKO IUIATEHW MapTHEPCTBA, a IMOTPOILIYBAYUTE CE
CBECHHM 3a TOA U Ce NMOMAJKY 'l 3eMaaT Bo mpeasua. Kora e Bo mpamame neprunupasaTa
BpenHocT Ha ypeaute, HTC nma ocTBapeHO HajBUCOK CTENEH BO KPUTEPUYMOT “IUIATEHUOT
TPOIIOK € CHOpe]l KOpUCTa KOja ce JoOMBa CO KOPUCTEHETO Ha MaMETHUOT TeledoH”.
[Tonaraka Apple ucro taka uMa OCTBapeHO HAJrOJIEM CTEIICH BO KaTEropHjaTaHH3a HajrojieMa
HaMepa 3a MOBTOPYBame Ha KyIyBameTO, OJHOCHO KopucHHIMTe Ha Apple  mamernute
TeneoHM , KOra ce HajAaT BO MPWIMKA Ja KylyBaaT HOB MOOWJIEH Tele(pOH, HajMHOTY
u3pa3yBaaT CIIPEMHOCT 3a MOBTOPYBakhE Ha CTa MapKaTa Ha IaMeTeH TeJIe(POHU OJHOCHO OJ1
UCTHOT npousBoauTe. Toa mokaxyBa Jieka KopucHULUTEe Ha Apple ce Hajnojannu. Bo oBa
UCTpaxKyBame, SONY Mmokaxajae Hajiaolmu pe3yatatd. Bo oBa ucrpaxyBame, Mel'y 4YeTUPUTE
MapKH Ha MaMeTHU TeJae(OoHH, TOj KMa OCTBAPEHO HAJIIOIIN pe3ynTaTH. PaHTHpaH € HajHUCKO
[0 KPUTEPUYMOT 3a 3aJI0BOJICTBO CO CTPUOYTUTE Ha MPOU3BOAMTE, 00EM Ha MeplenupaHu

BpPCAHOCTHU U KOPUCT BO HAMEPATA 34 KYITyBALC.

157 |bidem,
1% Chun-Mei, C., Hsian-Ming, L., Bao-Yi, A. (2018) ,Product attributes and purchase intention for
smartphones: a moderated mediation model*, International Journal of Mobile Communications, 16 (1), ctp. 17
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On ocraHaTUTe KPUTEPHUYMH KOU CE 3€MEHHM BO IPEIBUJ IPU OBA HCTPAXKYBaIbE,
Tpeba /1a ce UCTaKHEe /IeKa € HajHU30K CTENECH Ha BJIMjaHHWE BO MPOLECOT HA KYITyBambe MMall
KpUTEPUYMOT “KyIyBalkbe€ Ha NaMEeTeH TeleQOH 3apajud OrjacyBauKUTE AaKTUBHOCTH Ha
npousBoauTenor”. Toa Ou 3Ha4YEINO AeKa KOPUCHUIIUTE HA ITAMETHU TelIe(OHHU ce ce TIOMAJIKY
IIOJUIOKHM Ha BIMjaHHETO Ha oriacute. Ce YMHU JieKa ce ce IOCBECHU 3a TEXHOJIOTHjaTa U
MOBEKE CH MNOTIHUpaaT Ha CBOUTC HCTPAXKyBalkba M HMCKYCTBA, KAKO WM HaA HNPCHOPAKUTE Ha
npujatenure.’® Mcto Tpeba ma ce HamoMeHe 1eKa M YCHHTE TIpelaHHja ce eleH O

BIIMjaTeTHUTE (PaKTOpU KOM MMaaT BIIMjaHWE HA U300pOT HAa MaMETEH TeNe(OH.

Co nojaBaTa Ha UHTEPHETOT U COLIMJATHUTE MPEXH, HH(POPMaLMUTE MOKaT Ja Ouaatr
MIPEHACOYEHH M CHOJelyBaHH MHOTY MOOp30 BO cropeada co MOpaHO, a MOBP3aHOCTa CO
pa3HU TPyNu Ha MOTPOILIYBAYM MOXKE JOMOJHUTENHO Jla MO 3aCHJIM BIUJaHHETO HAa YCHOTO
MpeHecyBame. 3apaau Toa, TojeM Opoj Ha MpEeTHpHjaTHja ce MOYECTO Ce MOTMHPaaT Ha OBOJ
KaHaJ Ha MHPOPMUPAE Ha MOTPOILIYBAYUTE, HACTOJyBajKU HA TO] HAYMH J1a T IIPOMOBHUpAaT

HOBUTEC IaMETHHU TCJ'Ie(l)OHI/I 1 HUBHUTEC MO)KHOCTI/I.160

4.3. UcTpakyBame Ha MOTHBHTE 32 KOPHCTeH€ U KPUTEPUYMHTE 32 U300p Ha
naMeTHUTe Tejie)OHU

Bo 0B0j TpynoT ce omnuiryBa OJHECYBAKETO Ha MOTPOIILYBAYUTE OJHOCHO HUBHHUTE
MOTHBH 32 KOPUCTEH-E Ha IIaMETHUTE TeJle(hOHH KaKO M KO CE€ TUE KPUTEPUYMU KOU BIIMjaaT
Ha HUBHHUOT M300p Ha namereH TenedoH. [Ipea ucrpaxyBamero U aHaIM3a HA Pe3yJITaTUTE,
MoTpeOHO € J1a ce HCTaKkHEe JeKa MaMeTHUTE TelneoHU H0XKHBYBaaT 3a0bp3aH MOpacT BO
MOCJIETHUBE TOJAUHU U BO rojieMa Mepa ro MPOMEHWIIe HAYMHOT Ha KOj JIyf'eTO KOMyHUIIUpaaT
€HU CO Apyru, Haoraat mHpopMaluu, ce 3a0aByBaaT U reHEepaHO yIpaByBaaT cO HUBHHOT
CEeKOjIHEeBEH XUBOT. [lopaHentHuOT pa3Boj U NOI00pyBamke HAa OTIEPATUBHUOT CUCTEM, TOJIEM
0poj Ha alIUKalMU U KOHKYpEHIIHjaTa Mel'y MpoaBauynuTe, OBO3MOXKIIIEC 3HAUUTENIECH PacT Ha
6pojor Ha kopucHuuu.'® Muory wumHmycTpum 6p3o ru umaaT HpudaTEeHO HAMETHHTE

TeJ'Ie(I)OHI/I U TW HUMaaT HUHTCTPpUPAHO BO BO YHOTpe6a BO (bopMa Ha JIMYHU JUTUTAIHHU

159 |bidem, ctp.18

180 pai-Lung, C., Chen-Hua, Y. (2012) ,,The influence of negative word-of-mouth on consumer behavior : The
evidence from Taiwan’s smartphone users®, Journal of Information and Optimization Sciences, 33 (4/5),
ctp.475

161 Park, N., Kim, Y., Shon, H., Shim, H. (2013) ,,Factors influencing smartphone use and dependency in South
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ACUCTCHTU OIIPEMCHU CO HUWHTCTpHUpPAHU 0C3KUYHU BpPpCKM W pa3HU allJIMKalluu, KOH

JIOTIONTHUTEIHO ja TIOTUKHYBAaT 00apyBaykaTa Ha ypeauTe BO CKOPO ceKoja MHaycTpujale?,

4.3.1. Ilen na ucmpasxcysaremo Ha Momueume 3a U30p U Kynyeare Ha

cmapm menegonu
Lenta Ha OBa HCTPAXYBAE € J1a C€ UCIUTAAT KOM MOTHBH IOTPOITYBAYUTE TH BOJAT
KOH KOpDHUCTEHE Ha IaMETHH TeleOHH, MOTOa KPUTEPUYMUTE KOHM C€ COTJieayBaaT u
aHaJIM3MpaaT, OJHOCHO KOM KOHEYHO BJIMjaaT Ha KYyIyBameTo Ha oBUE ypeau. CeKojaHEeBHO
MOHYy/IaTa U KapaKTEPUCTUKUTE HA ypeauTe ce MEHyBaaT M 1mojo0pyBaar W ce BOJH rojeMa
O0opba Mery KOHKYpPEHTUTE M BO OBaa KaTeropuja, 3apajd Toa JOTOJHUTENA Ie] € Ja Ce

HCTPa’KU KOM MapKU Ha IPOU3BOJIM NMPOU3BOIUTE TH Mpedepupaar.

4.3.2. Memooonozuja na ucmpasxcysare Ha Kpumepuymume u pakmopume

3a Kynygare Ha Smart moounnu menegonu

Enen on HajuecTo KOPUCTCHHTE MEPHHM HMHCTPYMEHTH Ha HCTPAXKYBABETO €
AQHKETHUOT TPANIAaYHUK KOj TPETCTaByBa JBOHACOYHO KOMYHHKAITUCKO CPEACTBO- O]
MICTPaXKyBauoOT KOH HCITHTAHUKOT M 0OPaTHO, O] NCITMTAHUKOT KOH HCTpaxyBadorT. % Bo Taa
HAcoOKa 3a NMOTPEOHUTE Ha OBAa MCTPAXKYBAHKE € COCTABEH CTPYKTYPHPAH aHKETCH IMpalllaTHUK
KOj € KOPUCTEH 3a €IHOKPATHO MCTpakyBame. [IpanralHuKOT ce cocTom oj 67 mpamama Hu
TBpJCHA OJ1 Kajie TIOBEKETO Mpalliama OWiie 0J 3aTBOPEeH THIL lIpeqHocTa Ha 3aTBOPEHUTE
mpaiama ¢ MoeJHOCTaBHA 00padOTKa Ha IMOJATONUTE OMJICJKM UCIHUTAHMKOT OJroBapa Ha
criopej1 OHyIeHuTe oAroBopu.*® TBpremara ce mpeseMeHH, NpeBeieH W NPUIIAroieHH O]
Hay4YHHUTE TPYAOBHU UMM aBTOpU Swapana u Padmavathy165, Workman u Cho'®®, Blankson®®’,

Park u Lee®®® Jung!® | motoa Ani¢, Piri Rajh u Rajh!’® . Bo ankeTHHOT mpamanHuk , ase

162 Park, Y., Chen, J., (2007), "Acceptance and adoption of the innovative use of smartphone”, Industrial
Management & Data Systems, 107 (9), ctp. 1349

183 Vranesevié, T. (2001) Upravljanje zadovoljstvom klijenata Zagreb: Golden marketing, ctp. 209

184 Craig, S., Douglas, S. (2005) International marketing research 3.izdanje Chichester: J. Wiley & Sons,
cTp.248.

185 Swapana, M., Padmavathy, C. (2017) ,,Factors Influencing Dependency on Smartphone and the Impact on
Purchase Behaviour: An Empirical Research®, International Journal of E-Business Research, 13 (2), ctp. 79-92
186 Workman, J., Cho, S. (2012) ,,Gender, Fashion Consumer Groups, and Shopping Orientation*, Family &
Consumer Sciences Research Journal, 40 (3), ctp. 267-283

167 Blankson, C. (2008) ,,Measuring college students' choice criteria of credit cards: scale development and
validation®, Journal of Marketing Management, 24 (3-4), ctp. 317-344

188 park, N., Lee, H. (2012) ,,Social Implications of Smartphone Use* Cyber Psychology, Behavior & Social
Networking, 15 (9), ctp. 491-497
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npaiiama Ouie o/ AMXOTOMEH THII, 12 mpaiiama Ouie co IOBEKe OHYICHH OJIrOBOPH, JI0/IeKa
Kaj ocTaHatuTe 53 Omsia KOpHCTEHA MEpPHA CKaja CO MeT cTeneHu. McTpaxyBameTo OWIIo

CIPOBEACHO Ha TpUMeEpOK o1 102 ucnuTaHuIy.

44. Pe3y.11TaTn 04 MCTPAKYBAILETO 32 MOTPOIIYBAYKOTO OJHECYBAamh€¢ Ha Y

resHepamnmjara
®DOKyYCOT Ha UCTPAKYBAYKHUOT MPOEKT € Ja C€ UIeHTU(DUKYBaaT:
1. KakBu ce moTpolryBauykuTe HaBUKU Ha Y TeHepalujata mpu KymyBameTo?

2. Kou ce e(i)I/IKaCHI/ITe OCJIHU TCXHHUKHM KOWU TM KOPUCTAT KOMIIAHUHUTEC, HACOYCHU KOH

MPUTIATHUIIMTE HA Y TeHepanujaTa?

3. Kako ce KopucTar COIMjATHUTE MpEXH 3a Ja ce J0jAe A0 NPHUIAJAHHUINTE Ha Y

reHepanyjara npeKy nepcoHaTn3upaH MapKETHHT ?

OBa wmcTpaxyBame MPOIUpPa BO KApaKTEPUCTHKHTE Ha Y TeHepanujata W Jajid
COIIMJATHUTE MPEKH MMaaT BIIMjaHWE Ha OJJIyKara 3a KymyBame kaj HuB. [lokpaj Toa,
npamiaHd ce Jald ce KOHCYATHpaaT CO HEMOoCpeJHaTa OKOJIMHA 3a KYIMyBameTO Ha

MIPOM3BOJIMTE U HA KOj HAUMH (hopMHUpaar cTaB 3a oJpeaeHa pupMa, 0JHOCHO OpeH .

HcTpaxxkyBameTo € pealli3upaHo CO aHKETEH MPalIaIHUK KOj C€ COCTOW OJ1 TPH Jeja.
[IpBHOT &ent ce oaHecyBa Ha OMINTUTE JAeMorpadckute uHpopmamuu. McrpaxyBamero 3a
OJTHECYBAHECTO Ha MOTPOLIYBAYUTE CE COCTOU CO OJrOBOPH Jia I He U JIMKepToBa cKajia, TU
UCIUTYBa CTABOBUTE HAa MOTPONIYBAUYUTE 33 HHUBHUTE AKTUBHOCTH TPEJ KYyIYBambeTO U
uMUIOT Ha OpeHnoT. OBOj Nlen Ha MIpalalHUKOT € (GOKyCHpaH Ha MHTepakuujata Ha Y
reHepanujata Cco COLUjaHUTe MPEXKH W APYrUTe  BIMjaHHWja TIPU KYIYBamETO Ha
MPOU3BOIUTE. BO MOCIETHUOT JeN O/ MCIUTYBAamETO Ce CTABOBUTE Ha TEHepalujata KOH

NaMCTHUTC TeJ'Ie(bOHI/I 1 HUBHOTO MHUCJIICHC.

189 Jung, Y., (2014) ,,What a smartphone is to me: understanding user values in using smartphones*, Information
Systems Journal, 24 (4), ctp. 299-321

170 Ani¢, 1.D., Piri-Rajh, S., Rajh, E. (2010) ,,Razlike u stilovima odlu¢ivanja potrosaca s obzirom na spol
ispitanika

uz poseban osvrt na Hrvatsku®, Trziste, 22 (1), ctp. 29-42
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MeToa0T KOj € KOPHCTEH BO OBa MCTPAXyBame € aHKeTa. [IpumepokoT ro counnysaat 30
OpunagHunyd Ha Y TeHepauujata, pa3MYHUTE HHUBAO Ha 0Opa3oBaHUE, pa3IMYHHUTE
crapocHu 100a HO CHUTE BO pPaMKHTE Ha MOUIMPOKA BPEMEHCKAa paMKa Ha TeHepaljara.
AHKeTaTa UCTO Taka ce OJHECYBa Ha HMBHOTO MCKYCTBO BO KYIyBameTO M IPOILECOT Ha

JIOHECYBAabE Ha OJUTYKH MPEJ JIa ce KyIH HellTo. McTpaxyBameTo e cripoBeneHo on line.

4.4.1. Illenu na ucmpasxcyearemo

[lenTa Ha OBa UCTpaXyBame € Ja Ce CTeKHE Mojo0po pazbupame 3a Toa Kako Y
reHepanyjara Th KOPUCTH PECypCUTe Ha COIMjaTHUTE MPEXH KOTra JOHECYBaaT OJUTyKa Kako
MOPOIIYBauM, HO U KaKO MEIUYMUTE MMaaT BiIMjaHHe Ha HUBHHOT CTaB 3a OJApeAcH OpeH..
OBue I/IH(l)OpMaIII/II/I MOXaT Ia UM KOpHUCTAT Ha KOMIIAHUUTEC 3a Ja JOIIpaT A0 HNOTPOITYBAUUTE

Ha Ha4MH KOj € MPHEMYMB 3a MPUMaJHUIUTE Ha Y TeHepalyjara ,0TKako ke ce o00paboTH.
Ilpemnocmaeku u ozpanuyysarsa:

[IpernocTaBka € Jeka aHKETHMpaHUTE HWCIUTAaHUIM ja pa3Opajie Hamepara Ha
MpalaTHUKOT U UCKPEHO oJAroBopmiie. Bropa mpernocraBka € Jeka y4EeCHUIIUTE MPEIU3HO
ce TMOTCEeTWIa Ha CBOUTE TMPETXOJHU KyMNyBakba U MOTPOIIYBAYKOTO OJIHECYBAIbE.

Orpanu4yBameTO Ha OBa HCTPaXXyBambe € OrpaHMYEHUOT OpOoj HA JHIa KOM Y4ecTBYBaje
(30).

Tabena 2. Cmpykmypa na yuecnuyume 60 ankemama

Hugo Ha | Opoj | mon Opoj | renepanuja 6poj
oOpaszoBaHHe

BCC 12 M 11 1995-2000 7
BC 8 X 19 1986-1994 13
cccC 10 1977-1985 10
BxymnHo 30 30 30

I/ICTpa}KYBaI-LeTO ro uMa MNOKpUCHO IpCH CC MOCTApUOT ACI OJ Y reHepaquaTa, 3a €aHa
TPECTHHA MOBEKE JKCHHU OTKOJIKY MaXu U BOTJIABHO BI/ICOKOO6paBOBaHI/I. Hupauot CTaTyC 3a

BpabOTEHOCT MpUKaXaH € Ha rpaduKoT ci1.12.
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12

10

He paBoTm paboTtm nona pat.epeme Freelancer

Cn. 12 Cmamyc na épabomenocm Ha UCRUMAHUY UM

CraTycoT Ha HE3amoCJCHH BO €ICH JeJ OJAroBapa Ha WCIHUTAHUIUTE MTOMAIU O]
OCyMHaeceT TOJWHH, HAaKO TOCTOjaT W OHHE KOW paboTaT BO OBOj MEPHUOM, MOJICKa
WCIIUTAHUIIUTE CcO 3aBpiieH (akyaTeT ce 0e3 paborta. OBaa reHepamnuja mpedepupa
xoHopapuu u Freelancer pabora, kako W moja pabOTHO BpeMe, OCOOEHO aKoO CeyITe

CTyAHpaar.

4.4.2. Ilpeenmuparve na pesyimamume 00 UCHUMYEAIbe 34 00HECYBAILEMO

Ha nompoutyeaiume

Bo TexkoT Ha MCTpPaXKyBameTO € OTKPUEHO OJHECYBAHETO Ha IOTPOILIYBAYUTE U
HUBHUTE HAaBUKU KAaKO M KOPUCTEHETO Ha couujasiHuTe Meauymu. Ha ci. 13 momony, Ha
rpadMKOHUTE HAINPABEHM BO TEKOT HA HCTPAXYBAHETO MOXKE Ja ce 3a0elexd Kako
[OTPOLIYBauUTE T'M HOCAT CBOMTE OJUTyKH. Jlanmy Tue nmoceryBaar GJIOTOBH U CE KOHCYJITUpPAAT
CO CEeMEJCTBOTO U MpHjaTeINuTe NMPHU TOHECYBAKETO Ha OJIYKU MpHU KynyBamweTo. OndaTeHu
ce Ipallaka M 3a TOa Jaju IIpaBaT UCTPAXYBAaWkE NPE] JOHECYBAHETO Ha OJJyKa 3a
KyIyBamke€ Ha IMPOU3BOJOT WIM C€ HHMITYJCHUBHHM KyIyBaud KOHM KyIllyBaaT BegHaml Oe3

MpEeAXOJHO UCTPAKYBAKLEC.
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TARFEAN ROMARCENT PR

lusrvnm EH

noceysaat 610r0BM 33
UHOPMUPAHLE NPE S KYMYBaHETO

He nocegyeaart bnoroeu 3a
UHDOPMMDErLE NP KYNYBaHETO

13 14 15 16

MUCIaM [eKa He KynyBam
MMIYICHBHO

MM Ce CAlydyBa MMMYICMBHO Aa
KynyBam

INTERNATIONAL
‘H!'.'HEE’."T"’ ..

CR LU

HbIW
Htﬁ"ﬁn
H‘”EEH’-" 0 [ RN

& KOHCY/ITUPaMm CEKOrall Co
CEME|CTBOTO AU NPHjaTeNHTE

He CE& KOHCYNTHPaM CeKorall o
CEMEJCTBOTO UM NpHjaTenmTe

17
0 5 10 15 20 25
cekoraw npauH npeBapysam Ha
MHTEPHET 3a NoedTMHO 43 Kynam
He npefapyBam Ha MHTEpHET 3a
noedTMHO 4a Kynam
20 0 5 0 15 20 25 30

Cn.13. Hempasicyearse 3a 00Hecysarsemo Ha NOMpouiyeayume, HAGUKU U COUUJATHU
Mmeouymu

m [pujaTenm

= CemejcTBO

= Online KpUTMKK 33
6noroemTe
Perxnamumua TB

® Pernamu Ha paaguo

= Facebook pernamm

Cn.14. Cunnu enujanuja na 0onecysaremo Ha 00ayKama

Bo cormacaocTt co mperxoguaute uzjaBu 90% O MCHIUTAHUIIUTE TH MpATaT WIH TH

JajKkyBaaT OpeOBUTE HA COLUjaIHUTE MEIUYMH, HO HUBHUTE CTPAHUIM U 00jaBU TH mpaTar
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BO TJIaBHO KOTa K€ JI03HAaT 3a HEKoja aKmuja Wik HamanyBame (36% 01 UCIUTaHUIUTE TH

INTERNATIONAL
‘unwsnsm -

MEXAYHAPQAHBLIW
CNABAHCKM
YHUBEPCHTET

IparaT CTpaHUTE HAa OPEHIOBUTE €IHAII HEJICIHO, 8 OCTATOKOT MOPETKO OJ1 TOTAI).

6
4
2
0

AKo KOMNaHujaTa uma
penyTaumja u
WHTEPAKTUBHOCTA CO
MoTpOLYBaYNTE HW3
COUMjanHUTE Meinymu, 61
61N 3aUHTEPeCUPaH 33

noce6Ho

He 61 mMe MHTepecHpano

16
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8

H -
Moxebu 6u ce 4
3auHTepecupan 2
0

CMETam fieka e epuKacHo
NepcoHUsnparbeTo Ha ®6

He 31am fanu e edmracHo He e edmKacHo

Hej3MHAaTa NoHy A2 peknama

30

25

20

15

10

Coumjanuute meguymm ce AoBap HauMH fa coumjanHuTe meauymu He ce fo6ap HauuH
ce Aonpe A0 NoTPoLyBayuTe Aa ce gonpe Ao NoTPoLWyBayuTe

Cn. 15. I'paghuuku npukas Koj 20 npuxax;cyea cmagom Ha ROMpPouLysavume KOH
PeKnamupar,emo Ha KOMRAHUUmMe 60 COUUjaTHUmMe MeOUymu

4.4.3. /luckycuja na pesynmamume

Haxkpartko oBaa Te3a e ¢pokycupaHa Ha TpH UAeHTHGHKanMoHU pakTopu. Haonute Ha

OBHE UCTPaKyBara HaBeyBaaT Ha CICTHOCTO:
1. Kaxeu ce npedkynysaukume naguxku na zenepayujama Y?

MHory noTpouryBayd HaBUKM Ha Y reHepalnujaTa rpej KylnyBambeTo =, BKIydyBaar
KOMYHHKAIlMja CcO TpUjaTeTUTe M CEMEJCTBOTO, NHpEryieJl Ha CajTOBU U NpedapyBame 3a

noeTUHU IeHH, MOHYAM M KymoHu. VcTo Taka mpej KylmyBameTo TrHepauujata Y, TH
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CIOpeAyBaaT pa3IM4YHUTE MNpPOU3BOAM M ImpoaaBHULIM. IlomuHyBaar noBeke BpeMe
UCTPAXYBajKH THM MPOM3BOJIUTE WM PACIPALIYBajKH C€ TMpEa KyMyBameTO Ha MOCKAIUTEe
npousBoau. Toa mokaxkyBa JieKa THE ' KOPUCTAT CUTE CBOM PECYPCH Ipe] KYIyBameTO Ha

IMPOU3BOJUTC U HC 6p3aaT CO TPOUICHCTO HA IMapuTe.

2. Kou ce egpuxacnu mexnHuku Kou KomMnanuume 2u Kopucmam co uea 0a oonpam 00

npunaonuyume na Y cenepayujama?

Cnopen uctpaxyBamara , Y reHepalyjaTa HE € 1O/ BIMjaHHE Ha PaJU0 OTJIACHUTE,
J0JieKa TeJNeBH3MjaTa W HaTaka MMa OJpeleHa YIora BO aJBPTaj3MHOT. Peximamure Ha
COLIMJaTHUTE MPEXHU , HUHTEPHET pEKIaMHTE ce IoBeke (aBOpU3MpaHU OJf CTpaHa Ha
MPUIIAIHALINTE Ha S TeHepaljaTa, HO He € JOKaKAaHO Jalld Toa € e(hUKaceH HauuH 3a Jia ce
J0TIpe 10 OBaa reHepanuja. [ eHepanmjata Y , y)KHBa BO MOBP3aHOCTAa CO KOMITAHUUTE TIPEKY
COILIMjAJTHUTE MpPEXHU, HO TOJl CBOWTE JHMYHH ycioBH. [loBekero mpumagHWIili Ha OBaa
reHepanyja T'M IOpaTtaT WIM JajKyBaaT OpEHIOBUTE MPEKY COLMJATHUTE MpPEXKH, HO BO
WHTEpaKIfja € CO HUB CaMO KOra IOCTOM IMPOMOIIMja MJIM MOCT KOj C€ OJIHeCyBa Ha HHB
camuTe. AKO TOCTOT HE C€ OJIHECYBa Ha HUB, TME I'O WTHOpUpAaaT WM HE cakaaT Ja ro
MOTIOJHAT CBOJOT MPOCTOP Ha COLMjaIHUTE MpPErH cO orjacu of pazHu Kommnanuu. Macto
Taka, ako KOMITaHHWjaTa UMa PEKJIAaMH KOH C€ JIOCaJHH, ToJieM Opoj Ha MUJICHHUjAIIIA Ke Oue
onbueHa oJ camara komnanuja. Toa mokaxyBa Jieka reHapanujata Y MHUCIHU JieKa c€ KOPUCHU
CTpaHUTE Ha COLIMjATHUTE MPEXH, HO CaMO aKO KOMIIAHMUTE MOCTaByBaaT pabOTH KOU ce

Ba’XHHU 34 HUB.

3. Kaxo couujannume mpesxicu ce Kopucmam ycnewiHo 3a yeiaHume npunaoHuyu na Y

2eHepauujama npexKy nepcoHaIUu3ayuja Ha mapKkemunzom?

[IpunagHuUKOT Ha reHepanujaTa Y ' NpUBJIEKYyBa UAEUTE JIeKa KOMIIAHUUTE ke OuiaT
BO MHTEpaKlKja co HUB. Toa MokaxyBa JeKa OHHE KOU He ce caMo Opoj, TYKY KyIyBau 3a KOj
KOMIIaHW]jaTa ce TPUXKU U CO KOj caka JAa u3rpaau ojaHoc. [lo3Haro e geka colujanHuTe
Mpexu ce 1o0pa opMa Ha KOMYHHKaIMja Mel'y KOMITAaHUUTE U HUBHUTE NOTpoIyBauu . Tue
UCTO TaKa 3HAaT JeKa MOXKaT Ja TM KOHTaKTHpaaT OBHE KOMIIAHUHU IPEKY COILMjaTHUTE
MEIWYMH U Taka aa ce 100ujaT oaroBopu. KOHIENTOT Ha MepCOHATU3UPAE Ha COLIMjATHUTE
MpPEXKH M PeKJIaMU Ce HEIlITO LITO reHepalyjata Y To riejia Kako KOPUCHO U TOa KOMITAHUUTE

MOXKaT Ja ro UCKOpUCTar.
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4.4.4, I'enepayujama Y u mobunnume menaghonu
ITocne cnpoBeAEHOTO HCTPaXKyBame, 3a COLMjAIHUTE MOTHBH 3a KOPUCTEHETO Ha

IIaMCTHHUTC TGJIC(l)OHI/I, Ha IIOCTaBCHUTC IIpallamka, OAHOCHO TBPACHA IIO6I/ICHI/IG CC

OJI'OBOPUTE KOM C€ MPUKaXaHHU BO Tabena 3.

Tabena 3. Coyujannu momueu 3a KOPUCHIEHENMO HA NAMEMHUMeE meledonu-002060pu
Ha 00enHu mepoersa.

Boonm | He ce | Henym | Ce [Totn

TO HE | corjac- | HO C€ | corida | OJIHO

TBpaeme ce yBam corjac | cyBam | ce
corJiac yBaMm corJa
yBaMm cyBaMm

I'o xopuctam TenedoHOT OuIEjKHM HaA TOj
HAYMH TOBEKE KOMYHHIIUPAM CO OJMCKHTE
JUYHOCTH TIPEKYy COLMJATHUTE MPEKHU 0% 1% 3,9% |235% | 71,6%
(Facebook, Instagram, WhatsApp) otkosky
npeky kiacuynure KaHama (SMS, MMS

TTOPaKu U C)

IIaMETHHOT TGJ'IC(bOH ro KopuctamM 3a Ja

OCTaHaT TIOBP3aHM CO TMPHjATSIIUTE U 1% 0% 3,9% | 29,4% | 65,7%

YJICHOBUTC Ha CCMCjCTBOTO

IIaMETHHOT TGJ'IC(bOH ro KopucramMm Jaga MU

OBO3MO’KM HCTOBpEMEHa KOMYHHKAIMja CO 1% 4.9% 7,8% | 29,4% | 56,9%

HEKOJIKY JIyf'e

MaMEeTHUOT TeledoH ro Kopucram Ounejku
MU OBO3MOKYBa MOCHIJIaHA MOBP3aHOCT CO 0% 7,8% 10,8% | 46,1% | 35,3%

OJMCKHUTE MTpUjaTeNn

CO TaMeTHUTe TeleOHH HaJIeCHO Cce 1% 6,9 19,6% | 31,4% | 41,2%

nparaT ciaydyBamara Kaj Apyrure Jyre

naMeTHUTe  TeneoHH  OBO3MOKyBaat
CEMEejCTBOTO TIOMAJIKy Ja ce rpmxu moaeka | 2,9% | 10,8% | 15,7% | 34,3% | 36,3%

HE CM€ NPUCYTHU
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Kora ce 300pyBa 3a colyjaJHUTE MOTHBH 32 KOPHCTEHETO HA MAMETHTE TeJIe(oHH,
aypu 95,1% on UCIUTAaHULIMTE C€ COIJlacyBaaT M BO IMOTIIOJHOCT CE€ CJIOKYBaaT JeKa
IIaMCTHHUTEC TeJIe(l)OHI/I I'Mm KOpuUCTaT 3a nOa 6I/II[aT BO KOHTAaKT CO CBOHTC HpI/IjaTeJII/I n
¢dammnujata. HMcro taka 86,3% O UCIHMTAaHUIMTE CE COIJIACYBAaaT BO MOTIIOJHOCT CO
TBP/CHETO JIeKa TH KOPUCTAT MTaMETHHUTE Tele(OoHH 3apajy MCTOBpEMEHa KOMYHHKAIHja CO

HEKOJIKY JIyre.

TBpaemeTo co KO€ HCHUTAHUINTE BO IMPOCEK HAajMalKy Ce€ CIIOKyBaaT € JieKa
MpPUYMHA 33 KOPUCTEHE Ha MAMETHUOT TeledoH € Toa IITO TOj MM OBO3MOXKYBa JIECHO
MpaTemke Ha ClydyBamara Ha apyrute jyre (72,6% ce clioxyBaa ¥ IOTIIOJHO CE CJI0XKYyBaar),
a Jieka maMeTHuTe TeaedoHH U OBO3MOXKYBaaT Ha HUBHATa (paMuiIMja IOMAJIKY Ja Ce TpUXKar
70,6%. Cemak wmako ce Hajcaab0 OIGHETH TBpJACHATa 3a COLUJATHUTE MOTHBH Ha
KOPHCTEHhE, MOXKe Ja ce 3alenexu Jeka W TMOHaTaka WMaaT MMaaT TMPHINYHO BHUCOKH

IMPOCCYHU BPEAHOCTH.

TBpaewara Ha (GYHKIMOHAIHUTE MOTHBHM 32 KOPUCTEH-€ Ha MaMETHUTE TeIePOHU

MpUKaKaHU ce BO Tabena 4.

Taoena 4. @ynkyuonaiHu momueu 3a KOpucmerse Ha MooOuIHUmMe mejiehoHu - 002080pu
Ha 00ennu mepoersa.

Boonmr | He ce | Henym | Ce [Totn

TO HE | corjiac HO C€ | coria | OJIHO

TBpaemwe ce yBam corjac | cyBaMm | ce
corjac yBam cormna
yBam CcyBaMm

I'o kopucram TtenedoHOT OuAejkH MH
OBO3MOXKYyBaM 3a Op30 BpeMe Ha Hajaam 0% 0% 3,9% |13,7 % | 82,4%
WIM J3HaM UHpOpMaluja Koja MH €

norpedHa

[MpuynHaTa IWTO TO KOPUCTaM NAMETHHOT
TeneoH e Oulejku co HEro MoXam Ja 0% 2,9% 9,8% | 245% | 62,7%
CTUTHaM JI0 WH(GOpPMAIIMM U BECTH IMOBEKe

OJKOJIKY ITPEAXOJHO
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I'o kopucTaM mamMeTHHOT TenedoH 3a J1a TH 0% 3,9% 59% | 70,1% | 20,1%

rpaTam CJlIy4yBamaTa BO CBETOT

Co KOpPHUCTCHETO Ha IMaMETHHOT Tele(oH 0% 4,9% 22,5% | 35,3% | 37,3%

MoOP30 TH U3BPIITYBAM 33JIJAUHTE

Mery nanTonm U THaMeTHHUTE TeaeOHH, IO
n3bupaM TaMEeTHHOT TenedoH Ouuejku 1% 6,9% 19,6% | 31,4% | 41,2%

MIOJIECHO CE PaKyBa

[lameTHuTe  TenepoHM  OBO3MOXKyBaatr
CEMEJCTBOTO TOMAJIKY Jia ce Tprku nojeka | 3,9 % 3,9% 21,6% | 26,5% | 44,1%

HE CM€ NPUCYTHH ,

Bo pabGotata ro kopuctam HaMeTHUOT
teneoH Ouaejku mu mreau Bpeme Tpyn u | 1% 11,8% | 12,7% | 39,2% | 35,3%

Bpeme

Bo pabGotata ro kopuctamM HaMeTHHUOT
TenedoH oumejku MHA Tpeda BO 0% 14,7% | 16,7% | 35,3% | 33,3%

U3BPIIYBAKHETO HA 33/1a4UTe

I'o xopuctam mameTHHOT TeaehoH OMACIKH
0e3 Hero egHocraBHO HemoxaM na ru | 7,8% 10,8% | 17,6% | 25,5% | 38,2%

M3BpIIIaM CEKOjIHEBHUTE OOBPCKHU

I'o xopucTam mameTHUOT TeiaehoH OMaejKh
Toj] MU ¢ kKako na wumam u tenepon um | 10,8% | 20,6% | 16,7% | 26,5% | 25,5%

KOMIIjyTep CO MEHE

I'o xopuctam namernuoT Tenedon ounejku | 12,8% | 24,5% | 10,7% | 26,5% | 25,5%

MHUCJIaM ICKa € IMOKOPHUCCH OJI JIAIITOIIOT

I'o xopuctam nameTHuoT TenedoH Ounejku
mTo W jga paboram Ha kommjyrep wmm | 22,2% | 23,5% | 17,7% | 15,7% | 20,6%
JanTOI, UCTOTO MOXKaM Jia To paboTaMm U Ha

IIaMCTHHOT TeJ'Ie(bOH

Kako mrTo Moxke Ja C€ BHIU O tabenara rope, o004 HUCTPAXKYBALLCTO 3a
(1JYHKI_II/IOH3.JIHI/ITC MOTHUBHU 3a KOPUCTCHC HA ITAMCTHUOT TCJ'IC(I)OH CC NU3HCCYBA 3aKIIy4YOK JICKa

96,1% oa uWCHMUTAaHWIMTE TH KOPHUCTAT MMAMETHUTE TelnedOoHH 3apajd Toa IITO WM
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OBO3MOJKYBa 3a KpaTKo BpeMe Ja HajaaT uHpopMIMja Koja uM Tpeda, ucto Taka 87,2% on
WCIUTAHUIIUTEe HABEIyBaaT KaKO MaMETHUTE Tele(OHM UM OBO3MOXKYBaaT Ja T'H IpaTaT
HOBOCTUTE U AaKTYJEHHUTE HACTaHU BO CBETOT U MEIUYMHTE. Ilonaraka, 72,6% ce
corjacyBaaT ¥ BO IMOTIIOJHOCT C€ COTJIacyBaaT Jieka ITaMETHHUTE TeJIe(OHU UM OBO3MOXKYBaaT
Op30 1a TW W3BpIIyBaaT 3amaunTe Kou Tm mmaat. Mcro taka 70,6% ce cormacyBaar u
MOTITOJTHO CE€ COTJIACYBAaaT CO TBPJACH-ETO JIeKa MaMETHUTE Telle(hOHU JISCHU CE 3a PAKyBambe U
3aToa mpedepupaar Aa W Kopucrta, a Ha 74, 5 % O UCHUTAHHUIIUTE UM OBO3MOXKYBaat
3amTea Ha BpeMe W TPyJ BO HUBHATa paboTa. A BO BpCKa CO criopeadaTa Ha IMaMETHUTE
TeJIeOHH U JIANTOIUTE, BO MPOCEK MCITUTAHWIINTE BO TJIABHO HHUTY CE COTJIacyBaaT HUTY HE
Ce COTJIacyBaaT CO TBPJCHETO JIeKa MaMETHHTE TelePoHH ce MOKOpucHU. CO TBPICHETO
JIeKa MTO U Ja paboTaT Ha JANTONOT MOXKAT Jla TO paboTaT U Ha MaMeTHUOT TenedoH, 46%

OJl UCITMTAHUIUTE HE CC CJIOTJIaCyBaaT WJIM BOOIIIITO HE CC CcorjiacyBaar.
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3AKJIYYOK

Bo penemHo Bpeme HEONXOAHO € Aa ce Ouje eAylUupaH BO MOJETO Ha MOJEPHUTE
TEXHOJIOTUHU U VIHTEepHETOT, 3a J]a MOXKe Jla ce OmJie BO TEK CO Ce IITO Ce CIIydyBa OKOJY Hac.
Bo cBeror Ha OM3HUCOT, CO OTJIE] HA IIoOaNW3alMjaTa, MPETIpHjaTHjaTa MOpa Ja UMaar
OJIpe/IeHN TUMOBH WM J1a KOPUCTAT CHEIMjaH! areHLUU KOU Ke TH rpaTar Op3uTe NpoMeH!
Ha TEXHUYKO-TEXHOJIOIIKK IUIAaH M K& MOKAaT Cq)HKaCHO Ja OoJAroBopar. I[I/IFI/ITaJ'IHI/IOT
MapKCTHUHIOT HOCH T'OJIEMU IMPOMCHH BO OJHOC HAa TpAaAUIHWOHATIHUOT MAPKCTUHT, 61/1)16_]'1’(1/1
OBO3MOXYBa JIECHO W Op30 TpHCTalyBamke Ha MOTPOIIyBauuTe, MeryceOHa WHTEpaKIIHja,
nepcoHuduKalmja u JOCTATHOCT BO CEKOE BpEMeE, IIITO 3HAYUTEIHO [ToMara 3a o/IpKyBame Ha
OJIHOCOT co moTpouryBauyute. /[oOuBameTo Ha MOBpaTHM HHGPOpPMAMM MM TOMara Ha
IpeTnpujaTujata Ja J03HaaT IITO MUCIAT TOTPOUIYBAYMTE 3a HUBHUTE IPOU3BOJAHU, a
KpCUpamkbEeTO HAa HHTCPCCHHU, BIICUATIIMBU OIJIaCHM WKW PCEKIaMHW Ha BeO CTPAHUTE THU
MPUBJIEKYBaaT MOTPOIIYBAaYUTEe KOH HUB. 3a Ja 3HaaT IpeTIpHjaTujaTa Ha KOM KyIlyBayH,
KaKBU MPOU3BOJM J]a UM C€ MOHYJAT U MpeKy KOM KaHaJIM, HajBaKHO € Ja Ce CIpOBeayBaaT

UCTpaXkKyBara Ha Ta3apor.

Bo paMmkuTe Ha KOHTHMHYMPAHOTO TEXHOJIOIIKO YCOBPIIYBAaHE€ Ha PACIOJIOKHUBHUTE
KalaluuTeTH BO KOMYHUKAIIUCKUTE CHCTEMU U IMPOU3BOACTBOTO Ha HOBH, MapKETHHIOT
MPaKTUYHO M HE MOKE Jla IOCTOM BO OOW[ Ja I'M MPUMEHYBA TPaJAULMOHATHUTE 3HACHA BO
COBPEMEHHUTE MIpoIlecH, U 0e3 MPeTXOHO pa3dupame Ha OJIHECYBAETO Ha MOTPOIIYBAUUTE

BO IIPOLECOT Ha KYyMyBambe (MAPKETUHT UCTPAKYBAbA).

VYyecHuIMTE Ha Ma3apoT UMaaT MPUIIMKA Ja OAroBOpaT Ha HOBUTE UCTPAaXKyBamba KOU
MOKa)XyBaaT Jieka popyMmMuTe, OJOrOBUTE M COLMJAIHUTE MPEKU MMaaT TOJIEMO BIIMjaHUE Ha
OJIHECYBaWkE€TO Ha IMoTpouryBauuTe. Bp3 06a3a Ha Toa, The MOXaT Ja pa3BUjaT cTpareruja
KOja MPHUBJIEKYBa M TM MEHYBa MOTpolyBaukuTe HaBUku. Co Gokycupame Ha OBUE€ HOPMH Ha
COLIMjaJTHO MOBP3YBamke, BO T0JIeMa Mepa MOXKaT Jia ce MpUBJIeYaT HOBU KIMEHTH, KOPUCHHUILIN
U MHTEPECEHTH 3a OJApeAcHa yciayra wiu npousBoi. [loTpomryBaunTe neHEC yKHMBaaT BO
n300pOT KOj UM C€ HYAU TMPEKy COLMjATHUTE MEAUYMH, KaJle c€ BO MOXHOCT JIECHO Jia TH
IIPEHECyBaaT CBOMTE MHCIEHa, 0o aa ce paboTH 3a KpUTUKU WM nodanlu, 3a pasHH
OpenyioBH 1 ycinyrd. Cera mocTor MOXHOCT 3@ HOTPOIIYBaYUTe U OpEHOBUTE HABHCTUHA J1a

nu3rpagat KBaJIMTETCH OJHOC BO KOj MMPErJICAHO CC U3pa3yBadaT U pa3MCHYBAaT MUCIICHATA. 3a
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OpeHIIOBUTE, DPa30MpPameTO Ha MOTPOIIYBAYUTE M CO3HAHMETO 3a TOa INTO MUCHIAT 3a
MIPOU3BOIOT MOJKE J1a OuJie MHOTY KOpHUCHO. VICTO Taka OPEHIOBUTE CO CHIICH MOTPOIIYBAYKU
KamalyuTeT MOXAaT Ja HMMaaT KOPHUCT OJ 3aJBIKYBAleTO HA IMPEKTHHUTE JIMHUM Ha
KOMYHHKAIMja MPEeKy MapKEeTUHI Ha COLMjaTHUTE MPEXH, CO IITO YIITE TOBEKe OM ce
3anBpCTHIIA copaboTKaTa CO KOH3YMEHTUTE W KOPIOpAIMHUTE, MAINTE MpeTipujaTja, Start-
up xommanuute u Ap. OBa moceGHO € BayKHO O] IPUYMHA JIeKa Ce MOKaKajJo KOTa KyIlyBauoT
eIHaIll K€ CTaHe BEPEH Ha OpEeHIOT Bp3 0a3a Ha OHa IITO IO BHUJEN HA COLUJATHUTE MPEKH,

OCTaHyBa BEpEH Ha TakBaTa (opMa Ha KyIyBame BO UJIHUHA.

AHanu3ara Ha COIMJAIHUTE MPEXH € €IHA O] TJIABHUTE MapaJurMU BO COBpeMeHaTa
COILIMOJIOTHja, HO UCTO TaKa BO TOJIEM CTEINEH € 3acTalleHa W BO JIPYIMTE OMIITECTBEHU U
dbopmanan Hayku. Bo mocnegHWTE HEKOJKY TOJWHH, COIUJATHUTE MPEXKH W HHBHOTO
OTNIKPY)KYBame, KOPUCHHIIUTE TO HaOJbyAyBaaT OJI HOBAa TEPCIEKTHBA, Ha KOMEPIM]jaJieH
HauuH. Pa3BojoT M mojaBaTa Ha MHTEPHET MPOJABHUIIM TU TPETBOPUIIO KOPUCHHUIIUTE HA
COIIMJATHUTE MEAUyMH BO TOTpolTyBaud. HajBakHa yrnora Ha COLMjaHUTE MEAUYMHU €

MIpOMEHaTa Ha HAYMHOT Ha KOj MOTPOIIYBAaYUTE KOMYHUIIUPAAT

UctpaxyBamaTa BO TeKOT Ha Tpute Mecemu on 2019 r. mokaxkame jgeka
MUJICHHYMCKaTa IeHepalyja uMa MHOTY CHJIHU NpeJa KyIyBauykd HaBHKH. McTpakyBameTo
MIPEKy UHTCPHET 3a MOHUCKHU IICHH, KaKO M KOMYHHUKaIjaTa CO MpHUjaTeuTe ce 00aBe3HH, a
WHCUCTUPAKETO Ha (OpPMaJICH aJBEPTaj3UHI HE € IaT J0 HUBHHTE MapuvyHHIM. HampoTtus,
KJIydeH 300p 3a HMB € CCKOrail Bp3yBame WM KpPEeHpame Ha OJHOC, OHMJICJKH HE MOCTOU
pekiaMa Koja He ja BUAEIC, M MHOTY TEIIKO MOXE Jia ce MMIIpecHOHupaaT. Bo Toj cMuco,
COLIMjATHUTE MpPEXKU MOpa Jia TMOTTUKHYBAaaT peaJlHa WHTEpakKiyja, Oa3upaHa Ha

INCPCOHAIMU3HUPAH MAPKCTHUHI.

[Ipeky KOPHCTEHETO HAa COLUJjATHUTE MEINYMHU, KOMIAHHUHUTE MOXKAT JIa TH OCTBapar
CBOHMTE MApKETUHI CTPATETMU BO 3aBHCHOCT OJI TOA INTO IMOTPOIIYBAYHTE YYBCTBYBAaT.
KoMmanuuTte Mokar 1a mpaBaT UCIUTYBamke M Aa OapaaT o MOTPOIIYBAYWTE Ja TW JAeTaT
CBOUTE CTaBOBU 32 HEKOUW MPOU3BO/IN, 2 YKa)KyBaaT Ha BKYCOT Ha OJpeJeHH OpEHIOBU, UITU
IypH Ja TH MOTTUKHAT MOTPOIIYBAYMTE Ha CBOja YMETHOCT 32 HOBO JIOTO WJIM AM3ajH Ha
npousBosoT. [IpeTnpujatujata Tpeba HE caMoO Ja ja clueAaT COApPKUHATA HA COIUjaTHUTE
MEIMyMH, TYKy C€ TMOBeKke Ja ce TpyJdaT M Ja CO3JaBaaT WHTEPECHU COIPKUHU U Ja
MIPOMOBHUPAAT HJIEU 32 HOBH MPOU3BOAM U KaMmmamK. OBOj MpoIlec MpaBu NOTPOIITyBadUTE Ja

CC UyBCTBYBAAT IMOBEKE BKJIY4Y€HU BO NPOU3BOJHATA ,Z[CjHOCT " IMPOLCCOT Ha MAPKCTHUHI' 1 UM
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ro OBO3MOXYBa YYBCTBOTO ACKa AaJIi€ OAPCACH MPHUIOHEC BO NPOLUCCOT HA IMIPOMOBHPALE HA

OpEeH/IOT, IITO T'M MPABH YIITE MMOJIOjATHH Ha OPEHIOT.

MoaT Jga ce Uu3JBOjaT OCyM KapaKTePHUCTUYHH THUIOBM Ha KYIIyBadu:
nepGKIMOHUCTUYKH CBECHHU, CBECHH 32 OPEHIOT, CBECHH 32 MOJHHOT TPEH]I, PEAKTUBHU WIIN
XEJIOHUCTHYKH, CBECHU 3a OJTHOCOT Ha BPEAHOCTUTE KOH MApUTE, UMITYJIICUBHU, 30YHETH O
rojJeMuoT W300p W JIOjAIHM, WM TOTPOIIyBaYd KOM KyIyBaaT OJf HaBHKA.
[epdexnmonncTuTe, WM MOTPOIIYBAYUTE BO TOTpara 3a BUCOK KBAJIMUTET, CE CBECHH 3a
CBOWTE KeJIOM M CIIPEMHU Ce Jla KyIyBaaT CKalli WM rmo3HaTH OpeHmoBu. [loTpomryBaunTe
KOM TH TI03HABaaT OpPEHIOBHTE MMaaTr Keida Ja KylnyBaaT MO3HATH HAIMOHAIHH, BHCOKO
paHTHUpaHU WIM HAjMHOTY peKJIaMHUpaHu OpeHnoBH. [loTpomryBadoT Koj KylyBa CIIOpen
MOJIHUTE TPEH/JOBH € OHAj KOj € CBECEH 3a HOBUTE CTHJIOBH, TPOMEHJIHMBHTE MOJU |

ATPAKTHUBHOTO CTHIIM3HUPAKLE, I1a € CIIPEMEH HA HHOBATUBHHU U BO36y,21J'II/IBI/I nasapcma.

YdecHHIIUTE BO aHKETAaTa Ce COIIacyBaaT Jieka NMaMeTHUTE TeledOHH JISCHH ce 3a
paKkyBame ¥ 3aT0a TM KOPUCTAT MHOTY Y€CTO M BO CEKOja MPHIINKA, OUJICJKH UM 3alITeyBaat
BpeMe M TPy/A BO HHMBHaTa paboTa M ceKojaHeBueTo. [lypu Bo crmiopeadara co JIanTOMUTE,
MMaaT TeHJICHIIMja Ha pacT OWEjKH CIOpEe] UCIUTAHUIIUTE IITO U Ja paboTaT Ha JIANTONOT

MOXaT Ja ro paboTaT U Ha TaMETHHUOT TeJIe(OH.

OBa uCTpaXyBamke Ha MApKETHHI MEHAlIepUTe MM 00e30e1yBa MPEKy COIUjaTHUTE
MEIMYyMH Ja MMaar mojo0pa Hjeja 3a Toa Kako Ja I'M KOPHCTAT COLMjATHUTE MPEXKH Ha
Ha4YuH KOj MOJXKE Jla C€ CO3/1ajie 1oJao0pa yciayra Ha KIMEHTHTE, 1a 00e30e1M JIOjaTHOCT Ha
OpeHII0T W Mmoao0ap UMHUI Ha OpeHI0T W Ha KoMmrawjara. [lokpaj Toa, OBO3MOXKYBa Ja ce
crio3Hae W pazbepe MmuiieHHMyMcKara TeHepaluja, Jia Ce COTJielaaT HUBHHUTE MOTpeOU U
XKeNOHu, a BOCIHO TPEKy HHBHOTO OCO3HABAWkE Ja Ce KpeHpaaTr COOJBETHU MAapKETHHT
crparerur. MHpopmanuuTe 3a oBaa reHepalmja ce MHTCPECHH U KOPUCHHU 3a CHTE Ha KOU Taa
reHepanyja UM € 1eiHa rpyna. Ha cekoja kommnanuja kaje Y reHepaiujata € mejieH nasap, ou
Tpebaso /1a 3Hae JieKka Taa MOMalKy € 3aMHTepecHpaHa 3a TB, PaJiio, UHTEPHET U PEKJIaMU Ha
COLIMjaJTHUTE MpEXH, a Jieka IMOBEeKe MM BepyBa Ha APYruUTe, Kako IITO C€ HUBHOTO
CeMEejCTBO, MPUjaTEIM WM HEMO3HATH JyI'e MpeKy IMperiiesl Ha CajTOBUTE. 32 KOMIAHUHUTE
KOU TH KOPHUCTAT CBOUTE COIMjaIHM MPEXHU TOa € HAYUH KOj HE € MPEMHOTY arpecuBeH, HO

IIOKaxyBa Keiba 3a Hzrpaz[6a Ha I[.Ha6OKI/I BPCKH CO KYITYBAYUTC.
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Pesynrarure o1 0Ba MCTpaxKyBame MOKa)XyBaaT Ha Ba)KHOCTA HA COLMJATHUTE MEAUYMHU BO
KoMnaHuuTe. VcTpaxyBameTo TH JjaBa OCHOBUTE 3a HaTaMOIIHM HCTpakyBama BO obiacra
Ha MapKeTHHIOT IO TaT Ha comujaHuTe Mpexkdn. Ce MoKakano Aeka onpelneH Opoj Ha
UCIUTAHUIM MMajle 0J0MBEH OJHOC KOH Online mpucTanoT Ha BHUICO KIHMIIBU HA PAa3HUTE
KoMnanuu. Mefyroa Ha JyfeTo UM CMETall TOJIEMHOT Opoj Ha BaKBH COJPYKUHH Ha HUBHHUTE
conujasHu Mpexu. Bp3 0a3a Ha pesynraTTe, 3aKIy4€HO € JeKa Ha MOTPOIIyBAYUTE UM €
MOJIECHO Ja oOJJay4yaT Kora OM uMaie IOBEKe MOHYAECHHM OINIMHM BO HUCHHUTYyBamara.
Pesynratute Gapaar mo amabOKo HCTpaKyBamke 3a TOAa Kako reHepamujata Y T'd KOPUCTH

COLIMjaTHUTE MPEXH P IOHECYBABHETO HA OJJTyKa 3 KyIyBambe.
Ilpenopaku 3a hamamowinu ucmpasricysaroa

[IpemopakuTe 3a HATAMOITHU UCTPaKyBama Ce OJHECYBaaT Ha MmoTpedaTa 3a JeTarHa
aHaJIM3a Ha BaXHOCTA HAa COIMJATHUTE MPEXH W KAaKO Toa BJIHja¢ HA IOTPONIYBAYHTE,
npumagHuiuTe Ha Y TeHepanujata. AHKETHPameTO Ha IMHpoKata Maca co (MOKeOm)
MPUOJIMKHO €HAaKBH Opoj Ha JKeHM M Maxu. McTo Taka € BaXHO Jla ce TOCTaByBaaT
mpariama KoM TO1a00K0 ja MCIUTyBaaT BaXXHOCTA HAa TOAa KOj BUJ HA COIMJATHH MPEKH
JTyreTo KOPHCTAT 3a J]a OCTaHaT BO KOHTAKT co kommanuuTe. [lokpaj Toa ce mpenopadysa na
Ce pa3riiesia BIMJaHUETO KaKO MOCTOBHTE HAa CEMEJCTBOTO M IPHJATCIIUTE Ha COIMjATHUTE

MpEXHU MOJKAT Jia BiujaaT Ha Y TeHepalujara.
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