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1. BOBEQ

1.1. TMpeameT n npobnem

Pa3bupareTo Ha hakTopuTe Kou M MOTUBMPAAT KNMEHTUTE da KynaT oapedeHu
NPON3BOAM UIK YCITYTN € MHOTY Ba)XHO 3a coBpeMeHuTe GusHucu. MNpuynHaTa 3a Toa e
haKTOT LUTO BP3 OCHOBA Ha MNO3HaBaH-€TO Ha criomeHaTuTe dpakTopu, TMe Moxart Aa ja
rpagaTt cBojaTa KOHKYpeHTCKa nNpefHOCT Ha nas3apoT, OAHOCHO Jda nnacupaat
NpPoOn3BOAM U YCAYrn Ha KIMMEHTUTE BO COrMacHOCT CO HUBHUTE NoTpebu n xenbu. cto
Taka, No3HaBaHkeTO Ha (PaKTOpUTe KOM BfvjaaT Ha OAHECYBaw€TO Ha KINEHTUTe UM
OBO3MOXYBa Ha KOMMaHWMTEe Aa nnacupaat MnpouM3BOOU W YCRyrM Ha nasapoT BO

COrfmiacHoOCT co 6apaH:.aTa Ha KIMMEeHTUTe N Ha HAa4YnH Ha KOj KITMEeHTUTE O4YeKyBaar.

MpeameT Ha UcTpaxkyBake BO OBaa Te3a € MMMYIICMBHOTO KynyBawe. TpyaoT rv
ncTpaxxyBa pakTopuTe Kou BoAaT 4O UMMYNCUBHO KyryBake WU HUBHOTO BriMjaHuWe Bp3

oHecyBa-EeTO Ha NOTPOLLYBaYMTE NPU N3BPLUYBaHE Ha MMMYIICMBHO KyMyBahe.

MpobnemoT co koj ce 3aHMMaBa OBOj TpyA € MoBp3aH CO MAEHTUMMKYBaHEe Ha
KNy4yHUTE akTopy KOM BNMjaaT Ha XpBaTCKUTE MOTPOLYBayM Mpu MMMNYFICUBHO
KynyBah-€ M1 KOJIKY YeCTO OBME KIyYHWU bakTopu JoBenyBaaT 4O UMMYICUBHO KynyBah-e

Kaj XpBaTCK1TE NOTPOLLYBaYW.

Llenn Ha ncTpaxysara BO OBaa AunnomMcka paboTa ce:

1. na ce ApduHMpaaT NOMMUTE NOTPOLLYBAY M OQHECYBaHE Ha NOTPOLIyBaYmTe
2. Aa ce naeHTudmrkyBaaT Kny4HuTe akTopy Ha MMMYSICMBHO KynyBahe
3. fa ce yTBpAaT KapakTePUCTUKMTE Ha UMMYNCUBHO KynyBaHe

4. na ce npukaxke pacuyneHyBaHeTO Ha UMMYJICUBHO KynyBah-e

5. poa ce objacHaT Kny4YyHUTE PakToOpU KOU BfivjaaT HA UMMYSICUBHO KynyBah-e

6. Oa ce aHanuaupa 3a4eCTeHOCTa Ha MMMYNCMBHO KynyBake Kaj XpBaTCKuTe

noTpoLuyBayun

7. pa ce yTBpAM Kou bakTopu BodaT 4O UMMNYNCUBHO KyrnyBawe Kaj XpBaTCKUTe
NoTpoOLLYyBa4un.



WcTpaxyBauku npaluara BO oBaa AunnioMcka paboTa ce:

1. lTo 3HayaT noumMuTe NOTPOLLYBaY U OQHEeCyBaHe Ha NoTpoLlysBadnTe?

2. Kou ce kny4yHuTe aktopu Ha UMMYNCUBHO KyrnyBarwe?

3. LWUTo ro kapakTepmsmMpa MMMNyncmMBHOTO KyrnyBare?

4. Kako ce genv nMnyricuBHO KyrnyBahe?

5. WUTo Bnvjae Ha peanusaunjata Ha UMMNYIICUBHOTO KynyBake?

6. Janu uMmnyrncuBHOTO KynyBake € BOOOBUYaeHO Kaj XpBaTCKMTe NoTpoLlyBayn?

7. Kon chakTopu BogaT A0 UMMYIICUBHO KynyBahe Kaj XpBaTCKUTE NOTPOLLYBa4yn?

Bp3 ocHoBa Ha KOHKpPETHM LIeNM U UCTpaxKyBayku Mpallarwa, BO oBaa Te3a bOea

NnocTtaBeHn XUNoTe3n.

- X1: nomnagute NNMYHOCTU Ce NOBEKE HaKMOHETU 3a MMMYINCUBHO KyrnyBaHk€
- X2: HaKNOHETOCT KOH MMMNYINCUBHOKYMYyBaH-€ NOKaXxyBaaT Bpa6OTeHI/ITe nyfe,
- X3:. nuyHoCTUTE KoM ce nomMmoaepHnM 4ecto UMNYJIICUBHO Ce€ HaKIMOHETU KOH

KynyBahe€.

a. Metoponoruja

OCHOBHUTE METOOMN KOU Ce KOPUCTAT MpU MULLYBaHETO Ha TEOPETCKUOT Aen Ha
TPYAOT Ce aHanusa v cMHTe3a. AHanm3aTa e Kako NpoLuec Ha Aeaykuumja BO KOj moronem
KOHLENT ce ceye Ha nomanu. Kako TakBa, aHanusaTta r1 pasnoxyBa CrOXeHUTe naeu
Ha nomarky gparmMeHTUpaHu KOHLENTM CO Len Aa ce gojae Ao nogobpeHo pasbuparse.
CuHTesaTa, of Apyra cTpaHa, ro pellaBa KOHMKTOT NOCTaBeH MOMery aHTUTe3aTa U
TesaTa CO pellaBate Ha KOM BUCTMHW ce criogenysBaaTt. CuHTe3aTa Mma 3a uen ga

Aafe HOB npeasior.

Co nomoll Ha oBvMe MeToaW ce Aojae A0 NoeaVHEYHW KOHLUENTWM NMOBp3aHu CO

npegmMmeTHaTa MaTtepuja, a NoToa OBME KOHLENTU Gea NoBp3aHM BO CIOXEHU CUCTEMMW.



Mokpaj oBMe mMeToau, NPU NULYBaHETO Ha TEOPETCKUMOT Aen oA TPYAOoT € KOPUCTEH U
koMmnapaTtnBeH meTtod. Ce kopucTelle npu cnopenba Ha noeavHeYHU AedUHULMK U

npucTarn KoH npegmMmeTHaTta TemMa.

EmMnnpuckoTo nctpaxyBawe Gelle cnpoBedeHO CO NOMOLL Ha aHKeTa. AHKkeTaTa
MOXe Aa ce gedmHupa BO nowmpoka M noTecHa cmucna. Bo nowwmpoka cmucna, BO
LenMoT MUCTpaXyBayku Mpouec € BKIydYeHa aHKeTa, Koja ce O[HecyBa Ha cekoe
cobupare nogaTouM Npeky nocTtaByBawe MNpawara 3a (PEeHOMEH WnM npouec Ha
uctpaxysame. [loTecHa peduHMUMja 3a aHKeTa Benn [Jeka aHketata e gen of
NCTpaxkyBadka MocTanka BO KOja Ha UCMMTaHWUUTE UM ce nocTaByBaaTt Mpallawa BO
nucmeHa dgopma (npawarnHuk 3a uctpaxysahe) co uen ga ce gobujat nogatoum 3a

npeaMeToT Ha UCTPaXXyBae.

Mpn nnaHupaweTo W cnpoBedyBakeTO Ha aHKkeTaTta OCOOGEHO € BaXHOo
pobueHnte nopjatouM pna ce obpabotaT CO COOABETHM MaTemMaTUdkM MeToau
(npoueaypu 3a cTtaTUCTMYKa npecmeTka). [loHaTamy, BaXXHO € Mpu NraHMpaHkeTo Ha
NPUMEpPOKOT LWITO Ke ce ucnuTa, ga ce 3emMe npeasug uenarta nonynauuwja wto ce
NCTpaxyBa NPeKy KOHKPETHUOT MPUMEPOK U MPUMEPOKOT CTaTUCTUYKM [a Ce MoBp3e
LITO € MOXHO MOBEPHO CO Taa BKynHa nonynauuja. AKO ce ucnuta MUCNEHETO Ha
LernoTo HaceneHve Ha edHa 3emja unu rpag, Toraw nNpUMEepoKoT LUTO Ce UCIUTYBa CO
NMOMOLI Ha aHkeTa, Mopa [Ja M UCTpaxXu CuTe OAHOCU Ha CTpyKTypata Ha Toa
HaceneHne M Toa cnopen CUTE BaXHM MapamMeTpu Kowu BrvjaaT Ha cocTojbaTta Ha
MUCINEHETO U CTaBOBUTE Ha HacerneHueTo (3eneHuka, 2000). AHKETHMOT npaLlanHuK

Gelle cnpoBefeH OHNajH. YYeCHUUM BO NCTpaXyBakEeTO Ce XPBaTCKN MOTPOLLYBaYM.

b. CtpykTtypa Ha gunnomckaTa paboTa
Ounnomckata paboTta e nogeneHo Ha wWeCT rmaeBHM nornasja. Bo BoBenoT ce
npetctaBeHu npobrnemoTr W npegMeToT Ha paboTaTa, uUenuTe, UCTpaxyBaykuTe
npawasa, Metogornormjata un CTpyktypara Ha pabotarta. BropoTto nornasje 36opysa 3a
O[lHECYBaH-€TO Ha MOTPOLUYBayUTE M OASIYKUTE 3a KynyBawe BoonwTo. Bo TpeTtoTo
nornaeje ce AWCKYTMpa 3a KOHLUENTOT Ha WMMYNCHO KyrnyBawe W ce NnpeTcTaBeHu
rMaBHUTE KapaKTepUCTUKM K nogendbu Ha UMMYyfNCUBHO KynyBawe. Bo 4eTBpTOTO

nornaeje ce MpUKaxkaHu KNy4yHUTe hakTopyu KoM BnvjaaT Ha MMMYNCMBHO KyryBak-€,



OAHOCHO MM HOCU Ha[BOPELLUHUTE U BHATpeLlHUTe hakTopn Ha BnvjaHue. PesyntaTtute
0oL, eMNUPUCKOTO UCTpaxyBawe Ce MNpeTcTaBeHW BO NEeTTOoTo nornaeje. [MaBHUTe

3akKknydouun og TpyaoT ce rnpeTtcraBeHn BO WWECTOTO nornaBje.



8. OOHECYBAHE HA NOTPOLUYBAYUTE

Bo nocnegHuTe roguHu, NpoyyvyBakeTO HA OQHECYyBakweTO Ha NOTPOLlyBayuTe e
obernexaHo Co 3Ha4ajHN NPOMEHW, rMaBHO BO MPOLIECOT Ha oAJslyvyBane, a CrneacTBeHo
W BO BNUWjaHMjaTa Ha HamepaTa 3a KynyBawe. [laszapute ce pasnMyHn Kn ce
KapakTepmuampaatr CcO 3rofieMeHa KOHKypeHUMja, Kako M NoCTojaHa WHOBauMja Ha
AocTtanHiTe NpousBoaun M ycryrn u sroneMmeH 6poj Ha KoMnaHuM Ha UCTMOT nasap. Bo
TakBW OKOJTHOCTU, Of CYLUTMHCKO 3Havere e Jobpo aa ce nosHasa notpowysayoTt. Co
aHanu3a Ha akTopuTe KOM UMaaT AUPEKTHO BIvjaHWe Bp3 OOHEecyBakeTo Ha
noTpoLlyBaynTe, MOXHO € Aa Ce MHOBUpaaT M [a Ce UCMOSHAT HUBHUTE O4YeKyBakba.
BakBoTO ucCTpaxyBawe € O KIy4yHO 3Haderwe 3a Mapketepute buaejkm vm gaBa
MHdOpPMaUUK 3a KoM MoXaT Ada v nogobpart MapKeTUHr Kamnawute 1 noedukacHo ga

cTArHart ao uenHata nybnuka.’

Kymap u copaGotHuunte'! HaBedyBaaT Aeka MNCUXOMNOLWIKATE (haKTopu MmaaT cusHa
MNNUKaumja BO oariykaTta 3a KynyBake, LUTO yKaxyBa Ha (paKkToT geka MHory nyfe,
OTKako ke KynaT npowus3Bog/ycnyra, npawyBaaT 30WTO ro HanpaeBune Toa. Of
CYLUTMHCKO 3Hayer-e e fa ce pasbepaT MeHTanHuTe Npeav3BrKyBaym 3ag NpoLecoT Ha
odnlyka 3a KynyBake, M BO OBOj KOHTEKCT, NCUXonorvjata Ha MoTpollyBaynTe e
noBp3aHa co MapKeTuHr cTpaTernmTe. He e HeBoobGMyaeHo ABeTe nonukba aa kopuctat
UCTM MoZenu 3a Aa ro objacHaT ogHeCcyBaH-e€TO Ha MOTPOLUYBayMTe U NPUYUHUTE 334
UMNyNcHUTE KynyBawa. [oTpollyBaynTe r'm NpuBIEKYBa peKnamMupaleTo M nopakute
WTO M MpeHecyBa, WTO ce pecdrekTMpa BO HMBHOTO OAHECyBake W HamMepu 3a

KynyBare.

c. JedwmHnparme Ha ogHecyBaH-€TO Ha NOTpoOLUyBayYnUTe

CamunoT nomm Ha ogHecyBaw-€ Ha NOTPOLLYBaYNTE € Co3dadeH BO cpeamHaTta Ha
MMHATUOT BEK W [OeHeC Kako TakoB e npudateH BO MapKEeTUHI CErmMeHTOT.
OpHecyBalkeTO Ha MOTpOLWIyBayMTe Ce 3aHMmMaBa CO OAHOCOT MpoM3BOAMTEN-
notpowysayd n obpaTtHo. OgHecyBaweTo Ha NOTPOLLUYBa4YnTe Urpa MHOry BaXkHa ynora
BO MapKeTUHroT. Taa cama no cebe HeMma Hekoja nocebHa BaXXHOCT, HO goara 4o u3pas

AOKOJSIKY ja Hajae cBojaTa yrnora u Mecto BO MapKeTUHIOT.



OpHecyBaHEeTO Ha MOTPOLLYBAuYNTE MOXe Aa ce AedMHMpa Kako NpoLec BO KOj
noeauHeLoT AOHecyBa OAYKN BP3 OCHOBA Ha HEKOW acnekTu, oAHecyBake W BrinjaHuja
M Ha KpajoT [AOHecyBa opJfiyka Aa Kynmu W KOHCYMMpa MPOW3BOAM WAM  YCRYTW.
OueHyBake€TO Ha MNpPOM3BOAUTE U YCNYrMTe U OOHECYBalEeTO Ha KIWMEHTUTE no
KynyBah-€TO M MOTpoOLlyBaykaTa ce UCTO Taka BKIydeHu Bo oBoj npouec. OBOj npouec
BKNy4yBa eBanyauuja Ha Npou3BoanTe U yCryrmte U ogHecyBareTO Ha KIMEeHTUTE Mo

KyrnyBaHke€TO 1 NOTpOoLlyBa4KaTa.

NpoeHTudukyBakeTo Ha notpebute u xenbute e npenycrnos 3a pa3dbupare Ha
ynorata Ha notpowysayuTe. Bo npouecoT Ha KynyBakwe, NOTPOLYBa4YoT MOXe [a ce
Hajoe BO yriora Ha KOPUCHWK, KyrnyBa4y W TOj LWITO nnaka (nnakadv). Bo npouecot Ha
KyrnyBare, NoTpOLLYBayoT MMa yrnora Ha KOPUCHUK Ha npoussBog/ycryra, a Nnpon3soaoT
unu ycnyrata Mopa fga M ucnonHyeaat HeroBute ©Oapawa. [loHaTtamy, Ha
NnoTpoLLYBaYoT Ce rfeda Kako Ha KynyBad koj Gapa npowusBog/ycriyra Co oapeneHu
crneumdukauumn, KapakTepucTMkM U CO odpefeHa LeHa, a HeroBaTa oAsiyka ga Kynwu
3aBUCK Of TOa LITO My Ce HyAW, OAHOCHO KynyBa4doT MOXe fa buae mMoTuBMpaH unu
aemoTtuBMpaH ga kynu. [lMnakaweTo € BaxeH npeaycrioB 3a KynyeBawe Ouaejku
KynyBah-€TO HE MOXe Aa ce 3aBpwu 6e3 nnakawe. Ha cnuka 1 ce npukaxaHu ynorute
Ha MoTpoLllyBayMTe BO NPOLECOT Ha KynyBawe, O KOM MOXe Aa Ce 3aKknyyu neka

yCryruTe 3a KynyBare ce pasfnyHu.



Cnuka 1. Uloge u ponasanju potrosaca

* najvaznija uloga
» obiljezja proizvoda moraju biti prilagodena zahtjevima 1
| ocekivanjima korisnika (konzumenta proizvoda)

» do kupnje nece doci ako se proizvod ili usluga ne plate
+ npr. mogucnost placanja karticama ili kupnja putem leasinga poticu
kupnju

* pronalazenje, odabir 1 kupnja

+ znacanje se ogleda u njegovoj konacnoj ocjeni proizvoda i
donosenju odluke kupiti ili odgoditi kupnju (niz ¢imbenika na
kupca kao poticaj 1li kao ogranicenje)

\ 4

WN3Bop: Previsic, J. i sur. (2007) Osnove marketinga, Zagreb: Adverta d.o.o.

MoTpowyBauMTte MuHyBaaT HU3 a3uTe Ha KynyBakwe, MOTpoLlyBayka W
aenoHnpawe. Bo dpasata Ha KynyBawe ce npoydyBaaTt KryydyHUTE pakTopu Kou BogaT
Ao un3bop Ha npousBog/ycnyra. KoH3ymupaweTo ce ofHecyBa Ha noTpollyBadkaTta
(ynoTpebata) n Kako TakBO co3ZaBa MCKYCTBO KOe urpa ofsydyBadka ynora BO MOHOTO
ofHecyBawe Ha noTtpowysa4vyoT. OanoxyBaweTo noapasbvpa HauvH Ha ogHecyBahe

Ha NOTPOLLYBAYOT KOH KOPUCTEHMOT Npou3Boa/ycnyra.

lNo3HaBaweTO Ha noTpebute M xenbute Ha NOTPOLUYBAYUTE € BaXeH CerMeHT Of
npoy4yyBaweTO Ha Mas3apoT 3a KynyBawe W npogaBawe. Co oBaa obnact ce
3aHMmaBaaT OpOjHM OMNWITECTBEHW HayKW, a ce COo uen nogobpa maeHTudukaumja Ha
noTpowwysadnte. Konky noseke MHgopmaumn ce rnosHaTu 3a NOTPOLUYBaAYOT, TOSKY ce
noroniemMun LWaHcuTe ga My NOHyAMTe npou3Bog/ycrnyra BO COMMacHOCT CO Herosute
notpebu. Pasbupawe Ha ogHecyBaweTo Ha noTtpowysayute (Cnuka 4) uctpaxysane
3a O[HEeCyBaweTO Ha MOoTpollyBayuTe, Kako W TeopujaTa 3a O[HECYyBaweTO Ha
notpowysaunte. Bp3 ocHoBa Ha wageHTUdUKaumjata Ha OOHECYBaweTo Ha
noTpowlysadnte, ce ogpeaysa npucTanoT, OAHOCHO M3rnefoT Ha na3apoT U MapKeTUHr

CTpaTeeraTa OpuneHTUpPaHa KOH noTpowlyBadvnTe.

7



Cnuka 2. Pasbupame Ha ogHecyBakeTO Ha NOTPOLIyBavuTe

Marketingka strategija

Istrazivanje potrozaca
potrosata | |

Razumevanje
pona3anja Regulativna politika
potrosata - zastititi potrosaca

Bihevioristicke | | —‘ Informiranje

teorije - interes drustva i
potrosaca

—_—

N3Bop: OgHecyBake Ha NoTpoLLyBayuTe,

https://www.slideshare.net/ekonomskiportal/ponasanje-potrosaca-24832874

Cekoj noeguHel MMa OCHOBEH CET Ha noTpebu, HO CeKoj noeauHel, ce
pasnukyBa No CBOUTE MPUOPUTETU BO PaHrMpaweTo Ha noTpebute, na
3aToa NOCTojaT CcrefgHMBE peneBaHTHM NOTpebu koum ce BaxHM 3a

OOHeCyBaH-ETO Ha NOTPOLLYyBaYUTE:
1. MoTtpeba 3a npunagHoCT

2. [MoTpeba 3a MOK

3. NoTpebaTta 3a yHUKaATHOCT.

MoTpebaTa 3a nNpunagHOCT ce pedirnekTMpa BO KOHTEKCT Ha npunagHocTa Ha
efHa NUYHOCT BO 3aedHuLIa, OAHOCHO BO KOHTEKCT Ha couujanusauuja, notpebarta 3a
MOK Ce peanuanpa BO KOHTEKCT Ha BNjaHMETO Ha NOEAMHELOT BP3 COMCTBEHNOT XXMBOT,
gogeka noTpeGata 3a YHMKATHOCT ce MaHuMdecTupa Kako Hamop ga ce passue

corncrtBeHaTta OpUrMHasriHoCT.

d. OgnykaTta 3a KynyBakwe U Hej3UHUOT KOHTEKCT



e Kora ce npuctanyBa KOH Mpoy4yyBake Ha OAHECYBah€TO Ha MOTPOLLyBayuTe,
cekorawl ce Tpyaume Aa pasbepeme Kako ce oABMBa MPOLIECOT Ha AOHEeCyBahe
o4NlyKM 3a BpeMe Ha KynyBaweTo. [MaBHUTE TUMOBM Ha TEOPETCKM MOAENU Ha
oHecyBat-€e Ha NOTPOLLYBa4nTeE Ce:

e EeKOHOMCKW Mogern,

e ONLWT MOAEN Ha OAHEeCYBake Ha YOBEKOT,

e OuxejsnoparnHeH mogen.

Cnuka 3. Mogenu Ha ogHecyBak€ Ha NoTpoLlyBayoT

€KOHOMCKM buxejsmopaneH

N3Bop: N3paboTka Ha aBTOpPOT

EKOHOMCKMOT MoJ€en Ha oaHecyBake Ha NOTPOLLyBaYMTE MOXe Aa ce Nnoaenu Ha
MUKPOEKOHOMCKM M MaKpOEKOHOMCKM Moaenu. MUKpOeKOHOMCKMOT MOAEN ce 3acHoBa
Ha KOHLEeNTOT Ha MapruMHanHa KOPUCHOCT, CMOped KOj MOTPOLUYBayoT MNOCTUrHyBa
HajronemMo 3aJ0BONICTBO NPV KynyBaweTO Ha MpBaTa eauHuua o Npou3BOAOT, npu

Cekoe HaTaMOLUHO KynyBawke Ha WCTUOT Nnpou3Bod, HMBOTO Ha 3adO0BOJICTBO Ha



noTpoLlyBayMTe ce HamarnyBa U Taka HaTaMy JoJeka He MOMEHTOT Kora noTpebaTa Ha
NOTPOLUYBaYOT 3a 0ApeaeH NPou3Bo/ e LierloCHO 3a]0BOJSIEHA Taka LUTO NOTPOLLYBaYoT
noBeke Hema noTpeGa Aa ro Kynyea Toj npou3Bod. Bo oBoj kOHUENT, ce npuMeHyBa
3aKOHOT 3a HamanyBah€e Ha MPUHOCUTE, MPU LUITO CE U30CTaBEHU CUTE OETEPMUHAHTU
Ha ogHecyBal-€TO Ha MOTPOLlyBayuTe KOW BrnnjaaT Ha HMBHOTO OAHECYyBake M Ha
npouecoT Ha kynyBawe. LUTO ce ogHecyBa OO0 MaKPOEKOHOMCKMOT Moen Ha
noTpollyBayka, TOj KOHKPETHO ce (oKycupa Ha OAHEecyBaheTO Ha ronemu rpynu
KyrnyBayn, a He Ha aKkTMBHOCTMTE Ha noeanHeuoT. Bes ormeg Ha Toa wWTO
MaKpPOEKOHOMCKMOT MOZeN He ro ob6jacHyBa MHOMBMAOYANHOTO KYyMOBHO OAHECYBaH-€,
NCTO Taka e BaXkHo Ja ce 3eMe npeasua buaejku ry nokaxkyea rnaBHUTE AETEPMUHAHTY
Ha KyrnoBHaTa MOK M nobapyBaykaTa Ha MOTPOLlyBayuTe Ha nasapoT 3a duHanHa
MOTpOLUYBayKa, Kako LUTO Ce HAUMOHANHMOT AOXOA M CKIOHOCTA KOH TpOoLUM, LWTeaun unm

NHBECTMpA.

[pyrn TeopeTckM Moaenun ce ogHecyBaaTt Ha OMWTW MOAENN Ha O4HeCyBake Ha
noTpoLlyBadnTe KoM HemaaTt 3a uenl ga ja objacHaT akumjaTa Ha noTpollyBayuTe Ha
nasapoT, TyKy M 3emMaaTt npeasug MNCUXOSIOLLKUTE KaTeropum Kou ce MoBp3aHu Co
YyoBeykuTe peakumn. OnwTnTe Mogenu Ha OgHecyBakbe Ha NOTpoLlyBavMTe BKIyyyBaar,
Ha npumMep, MOAENOT Ha ydYene Ha [1aBnoB 1 NcnxoaHanUTUYKMOT Mogen Ha Ppoja, Kou,
Kako 1 cuTe ApyrM onwTtmv mojenu, ce of nocebHa ynotpeba BO npoyvyBaweTO Ha

BHaATpeLwHunTe (*)aKTOpM Kako AeTepMUHaHTN Ha OAHECYBaHE€TO HA NOTpOoLlyBa4vnUTe.

BuxejsnopanHata Teopuja Ha OOHECYBawe€TO Ha KynyBa4yoT ro naeHTudukysa
ofHeCyBaweTO Mery rpynute KynyBadm cO Len a ce NpeaBuan Kako CMYHU KyrnyBayu
Ke ce oAgHecyBaaT BO CNUYHM OKONHOCTU. Toa e AeduHUpaHO Kako co3daBare Ha
MaTemMaTUYKM KOHCTPYKT KOj MpeTcTaByBa BOOOUYaeHO ogHecyBake 3abenexaHo mery
ofpedeHun Tpynu KIMEeHTU cOo uen Aa ce npeasuan Kako CAWYHU KITMEHTU Ke ce
ofHecyBaaT BO CMWYHM OKOMHOCTW. OArOBOPU Ha npallake BO efeH MOMeHT. Ha
npumep, MOAEN Ha KIMEHT MOXEe Aa ce KOPWUCTU 3a Aa ce npeasuaun WTo Ke Hanpaswu
ofpedeHa rpyna Ha KIMeHTU Kako OAroBOp Ha odpedeHa MapKeTUHr Kamnawa. AKO

mMozenoTt e gobap v npoaaBayoT M Crieau Npenopakute LITO MM reHepuparn, Torawl
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MapKeTepoT ke 3abenexu aeka NnoBekeTO KMMEHTWM BO rpynaTta oaroBOpUIe Kako LUTO

npeasuaysa MoOenor.

OrpomMHMOT 6poOj Ha MOXHOCTM 3a NOTpOLlyBayka Ha MasapoT ja HagMWHyBa
crnocobHoCTa Ha noTpouwyBayuTe ga rm npoueHat. OBa orpaHudyBawe Ha YOBEKOBUTE
MEHTarHM cnocoBbHOCTM e Npobrem 3a NOBEKETO MOAENN UM TEOPUN Ha OAJSyYyBake.
TpaguunoHanHuTe MOAENW Ha OOHecyBawe OASlYKM O CTpaHa Ha MoTpollyBayuTe
npeTnoctaByBaaTt feKa Iyreto ce BOAEHW O eKCMMUMTHO pasMucriyBawe BO CUTe
onuun. OBMe Mogenu eaHOCTaBHO M KOHUenTyanuauMpaaT oaflykuTe  Ha
NnoTpoLUyBavnTe Kako npawlawe Ha n3bop Ha Hajaobpa onumja mery gocTanHUTE ONuun.
MoHaTamy, oBMe wMoAenu npeTnocTaByBaaT feka nyfeTo pearnpaat camo Ha
KapakTepUCTMKN Ha ONuuK KOU UM Ce AOCTanHM HE3aBUCHO Of KOHTEKCTOT M KOU He ce
noA BnvjaHWe Ha APYrn AOCTanHW anTepHaTMBU UNK BpeMeHckn pea. OBue moaenm,
UCTO Taka, npeTnocTaByBaaT pnAeka npedepeHUnMnTe Ha noTpowyBavute ce
HENPOMEHNUBM W M credaT MPUHUMNUTE Ha TPaH3UTMBHOCT M OpYyruTe akcMomm
npeTctaBeHn BO TeopujaTa Ha pauuoHaneH usbop. W nokpaj ynotpebata Ha
cohuctTMumMpaHa akcuomatcka W dopManHa pamka, OBve TpaguuMoHanHu moaenuv
MMaaT OrpaHuVyeHn KanauuTeTu 3a AeKoauMpawe Ha HaMepute U MUCINTE KOU TO
NOTTUKHYBaaT  OJHEeCyBakeTO Ha  NOTpolyBayuTe Ha  peanHMoT  nasap.
HabsrbyayBaHOTO OAHEeCYBake Ha NOTPOLLYBaYMTE € MHOIY MOKOMMSIEKCHO OTKOJSIKY LUTO
npeTnocTtaByBaaT oOBWE TpaguumoHanHu wmopenun. buxejpuopanHuTe €KOHOMCKM
MOAenun nokKakaa [eka MoTpoLlyBayMTe 4YecTO MM KpwaT OCHOBHWUTE akCcMoMu 3a
TpagvumoHanHute mogenn.Crnopen GuxeBnopanHUTE €KOHOMCKM MOeriv YOBEeKOBOTO
ofHecyBak-e Npu JOHecCyBakwe OA4fyKM € CcUcTeMaTCku nNpuctpacHo i "npeasuanmeo
npaumoHanHo". buxeBuopanHaTa ekoHOMWa Mopagn Toa MMa HUCKO MUCNewe 3a

YyoBeKoBaTa paLmoHanHocT."

W TpaguumoHanHute n GrxejBuopanHnuTe eKOHOMCKM MOAEenu npeTnocraByBaaTt
[eKa LenTa Ha OOHeCcyBaweTO OAJIYKM Of CTpaHa Ha MOTpoLlyBayuTe € Bpakahe Ha

onunnTe on peasiHMoT CcBeT, OAHOCHO O6jeKTI/IBHO pasrnegysake Ha rpynm rnpom3sogun

'Palokangas, L., andSuomala, J. (2017). “Nudgingproblematic smartphone use to a lowerlevel”
inProceedingsofthe 39th AnnualConferenceoftheCognitive Science Society; July 26-29, 2017; London,
UK (London: Cognitive Science Society), 2852—2857.
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unu ycnyrn. Tue npeTnocTtaByBaaT [Jeka MOTPOLIYBa4oT BreryBa BO Ma3apHOTO
OMKpyXXyBak-€ kako tabula rasa n geka npouecoT Ha NpeTcTaByBake 3anovHyBa Oypu
OTKAKO Ke ce npeTcTaBaT O6jeKTMBHM MAapKETUHT CTUMYNW UMM MHOXeCTBa Ha
MapKeTUHr cTuMynu. Toralw 3agayata Ha MeHTanHUOT CMCTEM Ha MOTPOLWyBayoT e Aa
reHepvpa npeTtcTaBa 3a TOMHUTE CBOjCTBa U aTpMbyTN Ha NPOM3BOAOT MNK ycryraTa BO
nasapHaTa cpeguHa. JlMyHuMTe uenu, NpeTxogHaTa McTopuja Ha MnoTpollyBayvka W
KOHTEKCTyanHuTe hakTopu ce cmeTaa Unm 3a uperneeaHTHU (cnopen TpaauuMoHanHuTe
MOZENN) UNn Kako M3BOPW Ha KOFHUTMBHA NPUCTPACHOCT (cnopen eKOHOMCKUTE Moaenu

Ha ofgHecyBahe).

d. lMpouec Ha oany4vyyBawe Ha NOTPOLIYyBavYuTe 3a KynyBame

[MpouecoT Ha goHecyBawe OAMYKM OA CTpaHa Ha MOTpoLlyBayMTe e npouec co
KOj MOTpowlyBayMTe CTaHyBaaT CBECHM W M UOEHTUUKYBaaT HUBHUTE nNOTpedn,
cobupaat uHopmMaumMm 3a Toa Kako Hajgobpo ga rm pewaT Tve noTpedbu, mm
npoLeHyBaaT anTepHaTUBHUTE AOCTaNHN onumu, AOHECYBaaT oAJflyka 3a KynyBake U ro
oLeHyBaaT COMCTBEHOTO KynyBawe Pasbuparwe Ha oanykata Ha NOTpolyBa4voT -

npouecoT Ha M3pa6OTKa € BaXeH 3a ceKoja KOMI'IaHI/Ija ce%

- - [lpeno3HaBawe NoTpeba (CBECT): OBa € npBaTa M HajBaxHa dasa o npouecoT
Ha KynyBawe, bugejkn cekoja npogaxba 3anoyHyBa Kora KINMEHTOT Ke cTaHe
cBeceH aeka My Tpeba npomssog unu ycryra.

- bapawe nHpopmaumn (ucTpakyBahe): BO OBaa pasa, KNMeHTUTE cakaaT ga v
3HaaT HUBHUTE ONuUMMK.

- EBanyauuja Ha antepHaTuBu (pa3rneayBare): oBa e (pasa BO Koja KIUEHTOT
crnopegysa onuuMnTe 3a a ro Hanpaeu HajoobpmnoT nsbop.

- - Opnyka 3a kynyBawe (KOHBep3uja): BO oBaa (as3a, OAHECYBah-E€TO 3a

KynyBahe ce NpeTBopa BO akLuja - BpeMe e NoTpoLLyBaYyoT Aa Kynu!

2Millwood, A. (2021) There are manyopportunities to influence shopperswhilethey'reconsidering a
purchas, https://www.yotpo.com/resources/consumer-decision-making-process-ugc/
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- EBanyauuwja no kynyBaweTO (OTKynm): NO KynyBaweTo, MNOTPOLUyBavnTe
pasmucrniyBaat danu  KynyBaweTO  Bpeferno, pganM ke ro  npenopavaart
npounssogoTt/ycrnyrata/mapkaTta Ha Apyrute, ganu noBTOPHO Ke KynaT M KakoB BUA Ha
nospaTtHa uHdopmauuvja ke gagat. - Pasata Ha npeno3HaBawe Ha notpebute BO
NpoLecoT Ha AOHeCyBawe OANYKM Ha NOTPOLLUYBayuTe 3arnoyHyBa Kora noTpoLlyBayoT

Ke ja pa3bepe notpebarta. [NoTpebuTte ce jaByBaaT o4 ABE NPUYNHN:

-- BHaTpelwwHn gpasbu, HajuecTo OM3MONOLLKMA UM EMOLMOHANHN NoTpebu, Kako

LUTO ce rnag, xxepn, bonect, nocnaHocT, Tara, rbybomopa UTH.
- HapBopelwHn apasbu, Kako LITO ce peknamu, MMpUC Ha BKyCHa XpaHa UTH.

[dypn 1 ako ocHOBHaTa NpuyMHa € cyeTa unm yaobHOCT, HA HAjOCHOBHO HUBO,
peuncn cute HabaBkM ce BOOEHW OA peanHn unum cornegaHn U3NONOLLKKA Un
eMoumoHanHu notpebu. lNpuunHuTe 3a OBME CTUMYNM MOXe Aa OuaaTt coumjanHu
(kenbarta ga msrnegarte kyn u gobpo obnedeHn) nnu dyHkuMoHanHu (notpebaTta og
nogobap komnjytep 3a noedmkacHo ga ja Bpwwu paboTaTa), HO Tue 36opyBaaT 3a

MCTUTE OCHOBHU OBUTraTesin.

OTkako noTpowyBayoT Ke ja npeno3Hae notpebaTta, cnegu cobupane
nHdopmauun. KonnvmnHata Ha nHdopmauumn wrto Tpeba ga rm 6apa KynyBayoT 3aBUCK
o, Toa KOMKy TOj Beke 3Hae 3a [OocCTanHuUTe pelleHuja, Kako U Of CIIOXXeHOCTa Ha
n3bopoT. Ha npumep, Hekoj WwTo 6apa doToanapaT Kako NogapoK U HEMA NMOUM KakBa
Kamepa caka WM KakBu KapakTepuUcTUKM My ce noTpebuu. Ke my TpebaaT noseke
MHOpPMaUUKN O HEKOj KOj BeKe 3Hae TOYHO KaKoB TUM Ha Kamepa caka Aa Kynu, HO

camo Tpe6a aaro Hajp,e BUCTUHCKMUOT npon3soa h BUCTUHCKMUOT HA4YMUH Oa ro KyI'II/I.3

KonnumHata Ha noTpebHOTO UCTpaxyBawe LENOCHO 3aBUCKU 0f cuTyauujaTa u
MOXe [da Bapupa BO roriema mepa. [loTpowyBaymte Gapaat MHoOpMauun KOpUCTejku
BHaATpeLUHN MHpopMaumn (HUBHO NPEeTXOAHO NO3HaBake Ha NPOn3BOJ0T Unn 6peHaoT),
Kako U HagBopelwHn uHdopmaumm (MHpopmaumm 3a Npous3BogoT wmnu 6GpeHOoT of

npujatennTe unm ceMejcTBOTO, PeELEH3NKN, NPenopaKkn UTH.)

SMillwood, A. (2021) There are manyopportunities to influence shopperswhilethey’reconsidering a
purchas, https://www.yotpo.com/resources/consumer-decision-making-process-ugc/
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KonuunHata Ha noTpebHOTO MCTpaxyBake LIENOCHO 3aBUCWU O CUTyaumjata u
MOXe Ada Bapupa BO roriema mepa. [oTpowyBaunte 6apaat MHoOpMaLun KOpUCTEjKM
BHaATpeLUHN MHopMaumn (HUBHO NPEeTXO4HO NO3HaBawe Ha NPOn3BOJO0T Unn 6peHaoT),
Kako U HagBopelHn uHdopmaumm (MHpopmMaumm 3a nNpous3BogoT mnu 6peHOoT of
npujatenute WM CEMEJCTBOTO, peueH3unn, npenopakn uTH.) KonmumHata Ha
noTpebHOTO UCTpaxyBakwe LIeNIOCHO 3aBUCKM Of cuTyauujata u Moxe Aa Bapupa BO
ronema wMepa. [loTpowyBaunte ©OapaaT WHMOPMaUNUN KOPUCTEjKM BHATPELUHU
MHopMauuKn (HMBHO MPETXOL4HO MO3HaBake Ha NPou3BOLOT UM 6peHaoT), Kako u
HagBoOpeLLHN nHdopmaumm (MHdopmaumm 3a Npon3BoAoT unm 6peHaoT o npujatenuTe

UM CEMEjCTBOTO, PELIEH3MU, Npenopaku UTH.)*

- Llen: kapaktepunctnkn, yHKLUNOHANHOCT, LieHa, NeCcHOTUja Ha KOPUCTEHE
- Cy6jeKkTMBHOCT: YyyBCTBa 3a 6peHOoT (Bp3 OCHOBa Ha MPETXOA4HO MCKYCTBO Mn

nperrnean oga MMHaTun KJ'IMeHTI/I).

MoToa crneau dasa BO Koja KIMEHTUTE ce NoAroTBEHW Aa KynaT, ogsfydyBaar Kage u
LUTO cakaaT Aa KynaT u ce noAroTBeHn aa kynat. Bo oBaa dasa, MCKYCTBOTO 3a
KynyBah-€ € Kry4Ho, 1 BO OBaa (pasa, noTpoLwlyBaynTe pasmmucrysaaT 3a HUBHOTO
HeoZaMHeLUHO KynyBahse. [T0OBTOPHOTO KynyBake ce CIlydyyBa ako NOTpOLLyBa4voT €

3a]0BOJIEH O MPOU3BOAOT UMK ycnyraTta LITO ja Kynun.

“Millwood, A. (2021) There are manyopportunities to influence shopperswhilethey’reconsidering a
purchas, https://www.yotpo.com/resources/consumer-decision-making-process-ugc/
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8. UMMNYJICUBHO KYNYBAHKE

MMnyncuBHO KynyBake COYMHYBa rofieM Aen of KynyBaheTo BO COBPEMEHMOT CBET.
MNMopaau oBaa npuyMHa, AeHec Toa e nNpeaMeT Ha BpojHM UCTpaxyBaka 1 aHanman Kou
BKIyyyBaaT MpoyyvyBake Ha OAHECYBakeTO Ha MOTPOLlyBayuTe MNPy UMMYFCUBHO

KynyBae.

a. JeduvHupawe Ha UMNYNCUBHATO KynyBake

MmnyrncruBHO KynyBake COYMHYBa rofieM Aen Of KyrnyBaheTO BO COBPEMEHMOT
ceeT. [Mopaan oBaa npuyMHa, OeHec Toa € npegMeT Ha OpojHM UcTpaxkyBamwa U
aHanuan Kou BKNydvyBaaT MpoydyBate Ha OAHEeCYBakeTO Ha MOTpollyBayuTe npu

MMMYINCUBHO KynyBah€.

MMnyncmBHO KyrnyBake COYMHYBa rofiem nen of KynyBakeTO BO COBPEMEHMOT
ceeT. [Mopagn oBaa npuyMHa, OeHec Toa € npegmMeT Ha OpojHM UcTpaxkyBamwa U
aHanusn Kou BKIydyyBaaT MpoydyyBake Ha OOHEeCyBat-eTO Ha MOTpOLUyBayMTe Mpu

MMMYINCUBHO KynyBahe€.

KynyBaneTo € HeHamepHO Buaejku e HanpaBeHo 3a BPeEMe Ha KyrnyBaH-eTO, MaKo
noeanHeLUoT akTUBHO He ro Gapan npegMeToT, HeMan NaHoBW 3a npea-kynyeawe Aa
ro Kynu npeaMeToT U He O6un BKIy4eH BO 3ajayata 3a KynyBawe. HeHamepHOTO
KyrnyBawe npousnerysa Of HenocpegHata Hamepa [a ce Kynu ogpefeHa craska 3a
BpeMe Ha KynyBaweTo. Ofnykata u MHTEpPecoT 3a KynyBawe Ce jaByBaaT OTKaKo
nMueTo Ke ro BMAM NpegMeToT Ha KynyBawe. HeHamepHOTO M HennaHupaHo [0Iro
BpeMe ce MoBp3yBa CO MMMYSICUBHO KyrnyBake M € BaKHa CTaBKa, HO He W [OBOSHa
OCHOBa 3a KaTeropusupare Ha KynyBareTO Kako WMMYSICHO KyrnyBake. VIMnyncuBHO
KyrnyBawe € HepednekTMBHo buaejkm KynyBaweTo € HanpaBeHO 0e3 BkiydyBawe BO
3HayvajHa eBanyauuja. [loegnHeUoT KOj KyrnyBa UMMYSICUBHO MMa rnomarsia BepojaTHOCT

Aa rv 3eme npeasua nocneauumuTe UM BHUMAaTeNHo Aa pasMucnv npea aa Kynu.

MMnyncuBHO KynyBake nogpasbupa peakTUBHO OfHECYBaH-€ M YecTo BKIy4YyBa

HeHafejHa peakuuja Ha cTumyn. Toa e BegHall KynyBawe 0Ge3 npeTxogHa uUen 3a
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KynyBahse. [1pon3Boaute KyneHn Ha nMmnyrnc obuyHo ce eBTUHWU. Cnopepn HM3a CTyauu,

rMaBHUTE KapakTepUCTUKM Ha UMIMYIICUBHOTO KyrnyBayko ogHecyBake ce:>:

- CKIMTOHOCT KOH MMMYJICNBHO KynyBaHh-e€,
- CMOHTAHOCT BO KyMnyBaH-€TO,
- 3a40BOJICTBOTO LUTO Ce€ YyBCTBYBa MO HErMJlaHUpPaHO KynyBawe M HEMaAHETO

CIMNnNCOK 3a Mnasapeme.

lMocTojaT MHOry CTyauu 3a pasnuyHuTe (hakTopyu KOW BrvjaatT Ha MMMYSICUBHO

kynyBane. Mery HMB ce HajBaxHuTe °:

- Hucka uena,

- MapruHanHata noTtpeba 3a npegmeToT,
- MacosHa guctpubyuuja,

- Camonocnyra,

- MacoBHO peknamupame,

- MctakHaT nanor,

- KpaTOK BEK Ha Tpaekwe Ha NPou3BOAOT,
- Mana ronemuHa unm mana TexmHa,

- JlecHOTHja Ha cknagupatbe.

MpouecoT Ha MMMNYIICUBHO KynyBahe € npukaxaH Ha Cnvka 4.

5Churchill, G.A. & Peter, J.P. (1998). Marketing: Creatingvalue for customers. Boston:Irwin/McGraw-Hill
SParboteeah, V. (2005). A model of online impulse buying: An empiricalstudy. Doktorska disertacija,
Washington State University
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Cnuka 4. lNpouec Ha UMNYJNICUBHO KynyBaH-€

Internal factors/cues External factors/cues:
Mood/Need/Desire Visual Merchandising
Hedonic Pleasure Window Display
Cognitive/Affective In-store Form Display
Evaluation Floor Merchandising
Promotional Signage

' ;

Impulse Buying Process

Sy Create Purchase Post-purchase
(Product —p —p —p
Awareness) Desire Decision Evaluation

N3Bop:Churchill, G.A. & Peter, J.P. (1998). Marketing: Creating value for customers.

Boston:Irwin/McGraw-Hlill

OpHecyBakeTO Ha MMMYMCUBHO KyryBawe € MOBP3aHO CO AECKPUNTOPM Kako LITO €
CMOHTaHa, UHTeH3MBHa, BO30yanmBa xxenba 3a KyrnyBakwe Kafe LUTO KyrnyBayoT YecTo
urHopmpa nocneguumnte. lNoHOBUTE UCTpaxyBawa BO oBaa obnact ro Auckytupaart
UMMNYNCUBHO KynyBawe Kako OcobuHa HamecTo knacuduvkaumja Ha opanykata 3a
KynyBawe. VcTpaxyBaunMTe ce corrnacyBaaTt [eka noTpollyBadnTe ce pasfnunkysaaT BO
HMBHATa CKMOHOCT KOH WMMYSICHO KynyBawe. be3 npeTtxogHa wHgopmaumja 3a
Npoun3BOA4OT UMW HamepaTa Aa Kynu oapedeHa cTaBka, MOTPOLUYBAYOT € U3NOXEH Ha
CTUMYNN KOW Cyrepupaar geka KynyBaweTo Moxe Aa 3agoBonun notpebda. Youn n Faber
nOeHTUMKyBaaT HEKOSNKY  pasfivdHM  TUMOBM HA  BHATPELWHM  COCTojtn 1
€KOJTOLLKW/CEH30PHN CTUMYIM  KOU CRyXaT Kako 3HauuM 3a [MOTTUKHyBawe Ha
UMNYNCUBHO KynyBakwe. BHaTpelwHuTe 3Hauu BKydyBaaT MO3UTUBHU U HEraTUBHMU
yyBCTBA Ha  noTpowyBaynte. EKONMOLWKATE/CEH30pHMTE  3HAUM  BKIyyyBaaT

aTMOC(bepCKM 3Haun Ha Npoaa>HOTO MeCTO.
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b. KapaktepucTukm Ha UMNYNCUBHOTO KynyBake

MMnyncHOTO KynyBake MOXe Aa ce Npoy4yBa O/l HEKOJIKY NepcrneKkTUBM, Kou ce: '
- paumoHarHu npoLecu
- eMOLIMOHaIHM pecypcu

- KOTHUTMBHW CTpyM KOM MpousneryBaat o[ Teopujata Ha OMNLITECTBEHO

pacynyBahe
- y6eanvnea KoMyHuKaumja
- epekTUTE O peknaMmpareTo Bp3 OQHECYBaHETO Ha NOTPOLLYBavunTe.

MpryYnHUTE 3a NMNYNICUBHO OAHECYBawe Ce MOTUBMPAHU O Heodonuea xenba
3a KynyBare M HEMOXHOCTa [a ce npoueHaT HejsnHuTe nocneavumn. M nokpaj Toa wto
KMMEHTOT e CBeCeH 3a HeraTuBHUTE edekTn of KynyBaweTo, NOCTOM OrpoMHa xenba
BeJHaAW [Ja M 3a00BOSMIM HUBHUTE HajuTHUTE notpebu. Ymnorata Ha WMMYACHOTO
KyrnyBake BO OJHECyBah-€TO Ha MOTpollyBayuTe ce npoydyeBa ywTe of 1940-tute,
obuaejkm npetcrasyea nomery 40 u 80% opn cute kynysanwa. OBOj BUA Ha KynyBawe ce
MOKOpyBa Ha WpauuMoHanHW TMPUYMHU KOM Ce KapakTtepuampaaT CcO HeHaaejHO
nojasyBake M (He)3a4OBOSICTBO MOMEFY YMHOT Ha KynyBakwe U oOMeHuTe pesynTtaTu.
AparoHuuno n Opyc HaBeayBaaT feka 3HaunTeneH npoueHT o npogaxbaTa goara og
HabaBKM KOV He ce MnaHupaHu 1 He ce coBnaraaT CoO HaMeHeTUTe Npou3Boan npea Aa

BJie3aTt BO rnpoagaBHuMUaTa.

KynyBakeTo Ha WuMMyncuM ce crydyBa Kkora MMa HeHagejHa W CcurHa
eMoumoHanHa »enba, LWTO npousnerysa Of PeakTMBHO OOHECyBake Koe ce
KapakTepusmpa CO HWUCKa KOrHUTMBHa kOoHTporia. OBaa TeHOeHUMja ga ce Kynysa
CMOHTaHoO 1 6e3 pasmucrnyBawe Moxe Aa ce o6jaCHM CO MOMEHTANHOTO 3a40BOJICTBO
WTO My ro gaBa Ha kynyBa4yoT. [lokpaj emMouMoHanHaTa COApXKWHA, WMMMYIICHOTO

KyrnyBaHk€ MOXe [a Omnge NoTTMKHaTO oA HEKOJTKY C*)aKTOpM, BKJ'IyLIyBajl’(MZ OKOJ1IMHaTa BO

"Malter, M., Holbrook, M., Kahn, B., Parker, J., andLehmann, D. (2020). The past, present, and future
ofconsumerresearch. Market. Lett. 31, 137-149.
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npogaBHULATa, 3a40BOJSICTBOTO Of XXMBOTOT, camogoBepbata M emouMoHanHaTta
cocToj6a Ha NoTPOLIYBAYOT BO KOHKPETHMOT MOMEHT.8 IMNynCcrMBHOTO KynyBake MOXe
Aa Ouge nOTTUKHATO of HeoyekyBaHa noTpeba, BU3yerneH CTUMYyr, NPOMOTUBHA
KaMnaka W/Unu HamarnyBake Ha KOrHUTMBHMOT KanauuTeT Aa ce npoueHaT gobpute u

NOLIMTE CTPaHM Ha Toa KynyBake.

WckycTBOTO 3a KynyBake Ce NoBeke 3aBUCK O MHTepakuujaTta nomery nuyHocTa
M OKONMMHaTa Ha NpoaaXHOTO MEeCTO, HO He camMo aTmocdeparta ro MNOTTUKHYyBa
UMNYNCUBHOTO OAHEecyBake Ha mnoTpowyBaynTe. CeH30pHUTE U  MCUXONOLLKUTE
¢hakTOpM MOBP3aHM CO TUMOT Ha MPOM3BOAOT, 3HAEHETO 3a MPOM3BOAOT W rlojanHocTa
Ha OpeHOOT YecTo MpUAOHEecyBaaT 3a Ba)kHOCTa LUTO Ce MpunuwyBa Ha u3nykaTa

cpeavHa.

MMnyncmMBHOTO KynyBake NpeausBUKyBa €MOLMOHaneH HedocTaToKk Ha
KOHTpoOra reHepupaH of KOHMMKTOT NoMery HenocpedHaTa Harpaga M HeraTUBHUTE
nocneguun OO0 KOM MOXe [a [oBede KynyBaweTo, LTO MOXe fa npeausBuka
KOMMNYJICUBHO OOHECyBak€ Koe MOXe [a CTaHe XPOHU4YHO M naTtonowkn. CoH u Ko
TBpAAT Aeka MaKko cuUTe UMMyricHM HabaBKkM MOXe Oa ce CMeTaaT 3a HennaHupaHu, He
CUTe HennaHvpaHu KyrnyBaka MOXe Aa ce cMeTaaT 3a UMMyrncuBHU. HennaHupaHuTe
HabaBkM MOXe [a ce crnyvaT eAHOCTaBHO 3aToa LTO MOoTpouwyBayvoT Tpeba aa Kynu
npou3Bod, HO of Koja GuNo nNpuynHa TOj NPETXOAHO He Bun cTaBeH Ha CMMCOKOT 3a
kynyBamwe. OBa cyrepupa Aeka HenmnaHupaHuTe HabaBkM He Ce HYXXHO NPUAPYXXEHU CO

nTHa xenba KOja reHepariHo rm Kapakrepusnpa nMnyriCHuTe HabaBKW.

MmnyncmBHuTe KynyBawa npousneryBaaT O CEH30pHW WCKycTBa (Ha np.
aTMocdeparta BO npodaBHuUaTa, M3rnedoT Ha NpomM3BOAOT), Taka LITO KynyBawaTta
HanpaBeHNW BO (PU3NYKM MpPOAABHULM OOMYHO Ce MNOUMMYSICMBHUM O KynyBah.aTa
HanpaBeHn npeky MHTepHeT. OBOj BUA Ha KynyBawe € pes3ynTtaT Ha CTMMynauuja Ha
neTTe ceTuna, a UHTEPHETOT ja HEMa OBaa CrMOCOBOHOCT, Na 3aToa OHMajH KyrnyBaHeTo

nop,pas6|/|pa nomMasiky WMMNyJiCHO KynyBaH€ OTKOJIKY KynyBaHe€TO BO (bM3MLIKM

8Gogoi, B., andShillong, I. (2020). Do impulsivebuying influence compulsivebuying? Acad. Market. Stud. J.
24, 1-15.
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npogaBHUUM.Mapnunk® cmeta pgeka adekTUBHUTE W  KOTHUTUBHUTE CUCTEMU Kaj
noTpowyBadnte ce MerycebHO 3aBUCHUM W MNOBP3aHU , U KOHTUHYMpaHO MerycebHo
BNMjaaT, LWTO YeCcTo pe3ynTupa CO HensaHupaHn M umnyncusHu Habasku. OBue
KyrnyBara ce KapakTtepuampaaT CO HeHaleeH CNOHTaH HaroH 3a KyrnyBare, KOj MOXe Aa
Ouae uernocHo CNpoTUBEH Ha NPETXOAHOTO OAHecyBakwe Ha MOTPOLlYBavoT, MOXe Aa
Ouae npuapyxeHo co cocTtojba Ha NCUXOroLKa HepaMHoTexa 1 rybewe KoHTpona Bp3
COMNCTBEHOTO OfHEecyBahe Ha NOoTPOLLYBaYoT, MOXe Aa buae npuapyxeHa co rnojasa Ha
NMCUXOSIOLKNOT  KOHMNUKT NpeausBuKaH of aHanmMsata Ha 3a40BOJSICTBOTO U
nocrneavuarta, moxe ga buge npuapykeH CO HamaneHoO MOTPOLUYBAYKO MO3HAHWE U

Moxe fAa 6uae MmaHudecTaumja Ha ogHecyBahe yrnpaByBaHO 0 UMMYCH.

c. Noaen6a Ha UMNYNCUBHOTO KyrnyBake

Buaosu Ha nMnyncusHu Kynyeawa ce'?:
- UMCTO MMMYNCHO KynyBaHe

- Mpenanosu 3a MMMYCUBHO KyryBakbe
- [OTCETHMK 32 UMMYNCHO KynyBaHe

- MnaHMpaHo MMMNYNCMBHO KynyBakse.

Uncto wuMNyncHo KynyBawe € KnacM4YHO WMMYNCHO KynyBakwe Kade LWTo
KyrnyBaweTO € HaABOp OA HOPMAasriHOTO KynyBawe W € MHULMPAHO Of eMouMoHanHa
npueBrneyHocT. Ha npumep, noTpolyBayoT KOj PETKO KyrnyBa rymMu 3a LiBakakwe W
GoHOOHK, rMefa HoBa rymMa 3a LiBakake CO aTpakTUBHO NakyBake Ha KacaTa fgoaeka
Yyeka pef BO caMornocrnyra 1 ja caka Bp3 OCHOBa Ha NakyBak-e€TO MM HOBMOT BKyC. Bo

OBOj Cry4aj, KyrnyBareTo ryma 3a LiBakakwe ce CMeTa 3a YnMcT nmnync buaejkn e Hagsop

SMari¢ic B., (2011.), Ponasanje potro$aca, Centar za izdavacku delatnost Ekonomskog fakulteta u
Beogradu.
9Dinh, A. (2020) Impulse shopping — 5min crashcourse for everyone, https://blog.magezon.com/impulse-
shopping/
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o BooOMYaeHOTO KynyBayko OOHecyBake W 3a40BoNlyBa HenocpedHa >xenba

npean3BnkaHa o4 eMmounoHariHa npunBrevyYHoCT.

MmnyncHOTO KynyBakwe 3a MoTceTyBake Ce CrydyyBa Kora MoTpoLlyBayoT Ke
BUOM apTuUKan unm ke ce CeTn Ha peknama unu apyrm nHgopmaumm n ke 3anoMHun geka
3anuxuTe Ha CroMeHaTuoT npegMeT goma ce mManu. Npu KynyBaweTo CO UMMYJSICHO
noTceTyBare, NOTPOLLYBAYOT MM 3Hae KapakTepuUCTUKUTE Ha NPOM3BOAOT npen Aa buge
N3NOXeH Ha NPOWM3BOAOT Kako pesynTaT Ha NpeTxXogHO WCKYCTBO MPeKy MUHaTOTO
KyrnyBawe WM U3NOXEHOCT Ha peknamvpakwe. Ha npuvmep, nOTpoOLlyBa4yoT € BO
XOOHUKOT 3a [OeTepreHT 3a nepewe M ro KynyBa AeTepreHToT M ro 3abenexysa
oMekHyBa4doT. OBOj BM3yereH 3HaK ro mnoTceTyBa [eka JomMa My HeaocTacysa
OMEKHyBa4, LWTO pes3yntupa COo KynyBake Ha OMekHyBay. WMako oBa KynyBahe
ncnosiHyBa UTHa notpeba, Toa He € YNCTO UMMYSCHO KynyBakwe buaejkm noTpoLuyBayoT
penoBHO ro KyrnyBa OBOj NMPOM3BOA4 U MMa MNPETXOAHO Mo3HaBake Ha Mpou3BOAOT U
KapaKTepucTukmuTe Ha Nnpon3sogoT. CNpoTMBHO Ha Toa, NPU YUCTO UMMYNCHO KynyBake,

NPEAMETOT He € HELUTO LUTO KINMEHTOT OGUYHO ro KyrnyBa unuv nnadupa aa ro kynu.'

MMnyncHoTo KkyrnyBake 3a MOTCeTyBawe Ce CrlydyBa Kora MnoTpoLlyBayoT Ke
BMOW apTvKan UM ke ce CeTU Ha peknama unu apyrn MHopmaummn 1 Ke 3anomHu geka
3anMxuTe Ha CnomMeHaTUoT npeaMeT goma ce Manu. [Mpu KynyBaweTo CO MMMYJICHO
noTceTyBak€, NOTPOLLYBAYOT MM 3Hae KapakTepUCTUKUTE Ha NPou3BoAoT npea Aa buae
N3NOXEH Ha MPOWM3BOAOT Kako pe3ynTaT Ha MNPeTXOOHO WCKYCTBO MPEeKy MWUHAToTO
KyrnyBawe WNN WU3MNOXEHOCT Ha peknamupamwe. Ha npumep, noTpollyBayvoT € BO
XOOHWKOT 3a [OeTepreHT 3a nepewe U ro KyrnyBa [OEeTepreHToT M ro 3abenexysa
omekHyBayoT. OBOj BM3yeneH 3HaK ro MNOTCeTyBa [Jeka [oma My HegocTacyBa
OMEKHyBau, LITO pe3ynTupa CO KyrnyBake Ha OMekHyBay. Mako oBa kynyBahe
NCnonHyBa UTHa NoTpeba, Toa He € YNCTO UMMYIICHO KynyBake buaejku noTpoLlyBayoT
PEAOBHO O KyrnyBa OBOj MPOM3BOA M MMa MPETXOAHO MO3HaBake Ha Mpou3BOAOT U
KapakTepUCTUKMUTE Ha Npon3BoaoT. CNPOTUBHO Ha TOa, NMPY YMCTO UMMYSICHO KyryBak-E€,
npeaMeToT He e HELUTO LUTO KMMEHTOT 0BMYHO ro KyrnyBa unu nnadupa ga ro kynu. Oea

HE € 4YUCTO WMMNYJICHO KynyBawe€ 3aToa LWTO KOPUCHUKOT WMMa paunoHalriHa Win

"Dinh, A. (2020) Impulse shopping — 5min crashcourse for everyone, https://blog.magezon.com/impulse-
shopping/
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dyHKUMOHaNHa uen 3a npeameToT, gogeka npy YACTO MMMNYIICHO KynyBawe KOPUCHUKOT
ja 3apoBonyBa emouunoHanHaTta xenba. OBa He e MMNYJSICHO KynyBake Ha NOTCEeTHULMN
Ouaejkn NoTpoLyBaYoT He ro KynyBa nNpeamMeToT pefoBHO. [MoTpolwwyBayoT ja AoHen
OBaa ofJflyka OTKako nperaTt 6un u3noXxeH Ha NPoOM3BOAOT, HEroBaTa npeseHTauuja u

ynaTtcTBa v ja BU3yenuaupan annvkaumjata 3a Hero.'?

[MnaHnMpaHOTO MMMYNCHO KynyBake Ce CrydyyBa Kora MoTpoLlyBa4oT JOHecyBa
oLpeaeHu o4nyK/ 3a KynyBake BP3 OCHOBA Ha NPOMOTMBHU LIEHW, KYMOHCKN NMOHYAM U
cnunyHo. MNoTpolwyBayoT e BO NpoAaBHMLA 3a Aa Kynu oapedeHn apTUKIU Ha HUBHUOT
CMUCOK, HO Ke Hanpaswu ,MrnaHnupaHn® MMNyncHU Kyrnysakwa Bp3 OCHOBa Ha Npomouuun u
cneumjanHn UeHn. Ha npumep, NOTpoLyBayoT € BO camornocryra 3a Aa Kynu MIeko,
jajua n neb6. Toa e ce Ha HeroBaTa LIONMHI nNucta. Ha nat kOH kacaTa 3abenexysa
npo3opeL, Co oapefeHa >xuTapka Ha npogaxba. [NoTpowyBayoT 3Hae feka HerosuTe
Aeua ja jagaTt oBaa XuTapka cekoe yTpo 3a rnojagok, a CeMejcTBOTO KOHCyMupa noBeke
o4 efHa KyTuja MmecedHo. [oTpolwyBayoT 3Hae U Jeka uma nosiHa KyTuja goma 3atoa
LITO Kynun MuHataTta Hegena. bes pasnuvka, noTpoLllyBayvyoT AogasBa KyTuja XXUTapKu BO

Konuykarta.'?

Odluke o kupnji razlikuju se ovisno o vrsti proizvoda koju potro$ac¢ Zeli kupiti u
nekom trenutku. Koli€ina vremena i truda potrebnih za kupnju avionske karte ili
automobila obi¢no ¢e biti puno veéa od kupnje kave u kaficu. Ovisno o razli¢itim

scenarijima i razinama uklju¢enosti potro$aca, kupovno ponasanie dijeli se na':

- KomnnekcHoO KynoBHO OAHeCyBake - Ce jaByBa [MaBHO BO Cry4au Kora
KIMMEHTOT caka Aa Kynu HeLITO LTOo ke Tpae NoAonro U e NoAroTBEH Aa BIOXM
nororiemMa cyma napu 3a Toa kynyeawe. [oTpolwyBayoT Moxebu KynyBa cTaH,
aBTOMOOUN NN MalLMHa 3a Nepere, HO NPOLECOT 3aj Toa KyryBae MOXe
[Ja ce kapakTepusupa kako peuducu ucT. [Mpu oBME MNOPETKM TpaHcaKkumu,

NOTpOLWYyBaYMTE Ce WCKIYyYUTENHO BKIyYeHW BO KynyBahweTo. Tue

2Dinh, A. (2020) Impulse shopping — 5min crashcourse for everyone, https://blog.magezon.com/impulse-
shopping/

3Dinh, A. (2020) Impulse shopping — 5min crashcourse for everyone, https://blog.magezon.com/impulse-
shopping/

"4Clootrack (2021) What are the 4 typesofcustomerbuyingbehavior?,
https://clootrack.com/knowledge base/types-of-consumer-behavior/
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crnpoBefyBaaT TEMESIHO UCTpaXyBake 3a NPOM3BOAOT LUTO NfiaHupaaT ga ro
KynaTt npen a ce noceBeTaT Ha OBOj TUM Ha WUHBeCTUUuK. [opagn BUCOKMOT
€KOHOMCKM PU3UK LUTO O HOCKW, KyrnyBauMTe HemMa Aa uHBecTupaaTr 6e3
TEMENHO Jda ro WUCTpaxaT MpoM3BOA4OT LITO MflaHMpaaT Ada ro Kynar.
KynyBayko oHecyBawe KOe ro HamaryBa AMCOHaHuaTa - BO OBOj MoAes Ha
KynyBawe OJHecyBake, BKIy4YeHOCTa Ha MOTpoLllyBayuTe € BMUCOKa, a Toa
Joara of manata [OOCTanHOCT Ha u3bopu CO nomManu pasfnukm nomery
bpeHpoBuTe. Bo ncto Bpeme, HajnocakyBaH NpPon3BOL € OHOj LUTO € HajfIeCHO
Aa ce pocturHe. [loTpolwyBaynTe KynyBaaT MNpoOuM3BOAM BpP3 OCHOBa Ha
AOCTanHoOCTa Ha NpPoM3BOAOT, BPEMEHCKMTE OrpaHudyBawa U nNpuxonoT Unm
OyyeToT WTO nnaHvMpaat ga ro notpowaT M 6e3 MHOry ucTpaxyBawe.
Mpumep 3a oBa ©OuM GUNO KynyBakeTO TOCTEP WM NPOU3BOAUTEN Ha
nanaynHkn. Mapketapute Tpeba pa OGuagat noarotBeHn pa mm ybepar
KNMeHTUTEe Oa npoporkat cO UCTUMOT OpeHA4 CO HEeKoM CTUMynauun Kako
NOMyCTN UK KYMNMOHW.

- BoobnyaeHoTO ogHecyBake 3a KyrnyBawe € BUASIMBO Kora NOTPOLLYBaYoT e
cnabo BKMy4yeH BO oAsfiykaTa 3a KynyBawe. KnneHTOT MOXe Aa BMAM camMo
HEeKOmnKy pasnuku nomery ©6peHgosute. OBa ce crydyBa Kora KynysaTe
CEKOjAHEBHM MpeaMeTU, CUHLUMPOT Ha pasmMucnyBakwe He 6Gapa nocebHo
NUcTpaxyBawe U He Tpeba fda TpowuTe Bpeme 3a usbop Ha nogobpa onuuja.
[MoTpollyBa4oT HajBepojaTHO Ke ro Kynu CBOjOT oMuneH BpeHa, apTukan LwTo
e Ha npogaxba mnu OHOj WTO M3rneda npumamnmeo. BakBoTo oaHecyBawe
3a KynyBawe He 6apa [AOMNOMHUTENHO MWCNMTYBake Ha nNpou3BOAO0T U
3awTenyBa Bpeme. MHory cekojaoHeBHM NPOM3BOAM Kako BpaluHo, weKkep, con,
6ubep, ToaneTHa xapTuja ykaxkyBaaT Aeka He MOCTOW NojanHocT Ha bpeHaoT

BO oBaa obnacrt.

OpHecyBakeTo Ha Oapale pas3HOBWOHOCT MOKaxKyBa Marna BK/y4eHOCT Ha

noTpowyBaynTe. [loTpowyBaunte umaaT TeHAeHuMja Aa npobyBaaT HOBU

npouseoan Guaejku TpoliounTe 3a npedpryBake Ha OpPYr NPou3BoA CE HUCKU

NN HENMOCTOEYKN. nOTpOUJyBa‘-II/ITe reHepariHo He nokKaxyBaaT He3aOBOJICTBO
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on npedpnaweto Ha Apyr OpeHa, TyKy eAHocTaBHO GapaaT pasHOBMOHOCT U

NPOMEHM.

Cnuka 5. OgHecyBahe Ha NOTpoLlyBayMTe Npy KynyBakwe

High Involvement Low Involvement

— Variety
Significant Complex ki

Differences Buymg Sbee _mg

behavior

Dissonance Habitual

Few Differences Reducing 9 z_ua

between Brands buying Buymg

behavior

behavior

N3Bop: Clootrack (2021) What are the 4 types of customer buying behavior?,

https://clootrack.com/knowledge base/types-of-consumer-behavior/
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9. BJINJAHUE HA OJTYKATA 3A KYINMYBAHWE

Cekoj noTpowyBay MMa pasnmvyeH HauyvH Ha XXMBOT BO CEKOjJOAHEBHUOT >XMBOT.
3aTtoa WTO HMBHUTE NOTpPebu ce pasnuyHM K Toa ce noTpebuTe KoM HocaT pasnnyHu
oanyku. [loHecyBawe€TO OANYKM Ha MOTPOLUYyBaAYUTE BKyyyBa MOTPOLLUYyBA4MTE Oa U
naeHTUrKyBaaT HMBHUTE NoTpedu, aa cobupaat vHpopmaumm, ga rv npoueHysaat
anTepHaTMBuTe M NOToA da [foHecaT oafiyka 3a kynyBawe. OgHecyBaweTO Ha
NnoTpoLUyBavunTe MOXE Aa ce onpeaenuy of hakTopm Ha XMBOTHATa cpeanHa, Kako 1 of
NMCUXOSIOLWKN N eKOHOMCKM hbakTopn. OpHecyBaweTO 3a OOHEeCyBake€ OAJTYKM Ha
noTpollyBadnTe € Mpexa M BKrydyBa ce, Of npeno3HaBawe Ha npobnemun [Jo
aKTUBHOCTM No KynyeBaweTo. dasata Ha OGapawe uWHpOpmMaumm of npouecoT Ha
O4NyYyBah€ Ha KyrnyBa4yoT MOCTOjaHO ce MeHyBa Guaejku notpowwyBavmMte Gapaart ce
noseke 1 noseke MHMoOpMauum 3a NPON3BoANTE WITO MOXAaT Aa ' 3a40BOSiaT HABHUTE

noTpedwu.

a. CgecTa Ha noTpowyBayuTe

CBecTa 3a KIIMEHTUTE € KOHUENT LTO ro Kopuctat TMMOBUTE 3a MapPKEeTUHr un

npop,a>|<6a. CBecHocCTa 3a KInneHTuTe ce OoAHecCyBa Ha ABa KIly4YHU nounma:

- Konky ce 3anosHaeHu noTeHuujanHuMTe MOTpollyBayu co GpeHOoT, ycnyrute

nnn npomssognTe

- KOJ'IKy KINMMEeHTNUTE Ceé CBECHWU 3a HUBHUTE n0Tpe6|/| nnn xendbwm BO OAHOC Ha

NnoHyaaTta Ha na3aporT.

MpodecroHanuuTe 3a npogaxba n MapkeTUHr 0OMYHO ja onuwyBaaT CBECHOCTa
3a KMMEHTUTE KaKo ckana of HeCBEeCHM [0 HajcBeCHU. Hekown KnmeHTu moxebu 3HaaT
AeKa MnocTtoM oapedeHa KoMnaHuja, HO Moxebu HemaaTr noTtpeba o HejsuHuTe
npouvssoan unu ycnyrn. CnuyHO Ha Toa, HEKOM KIMEHTM MOoXe [Oa 3HaaT [eka
MOMEHTarnHo nmaat notpeba, HO He N Kako ogpefeHa KOMNaHuja MOXe Aa ja O4roBopwm

WUnn onecHu Taa notpeba.
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MoTpebaTa Ha KNMEHTOT Moxe aa 6Guage npobnem koj Gapa pelweHue unu
no3nTUBHa MOTMBaLMja 3a Aa ce Nnogobpun HEKOj acnekT o4 HUBHUOT XKMBOT. Ha npumep,
KOMNaHuja 3a KOHTPOSa Ha LUTETHULUM MOXe MPBEHCTBEHO A UM CIYXW Ha KIMEeHTUTe
CO nocToeydkn npobriem co MpaBka, bybawwsaba wmnu rnywey co OTCTpaHyBawe Ha
WTETHALUM O 3rpagaTta Ha KNMeHToT. Cenak, Nykcy3Ha KO3METU4YKa KOMMaHuja MoXe
NPBEHCTBEHO [a M npogasa CBOUTE MPOU3BOAM HA MOTPOLUYBAYM KOW CE€ MO3UTMBHO

MOTUBMPaHKU o4 NnpemMmnym npom3Boamn 3a y6aBMHa.

3aToa, CBeCHOCTa 3a KNMEeHTUTe MoXe ga buae of KOPUCT 3a OU3HUCOT Ha

KOMMaHujaTa Ha MHOTY Ha4MHK, Kako Ha np '5:

- - VIm nomara Ha KNuMeHTUTEe ga HajoaT ycnyru unm npousBoan Ha oapedeHa
komnaHuja. Pa3bupareTo Ha pasnnyHMTe HMBOA Ha CBECHOCT 3a KIMEeHTUTe
MOX€e [a MOMOrHe fa ce 3rofieMn 3HaeHeTO Ha KIMEHTOT KOj HE € CBECEH 3a
NOHyaAUTE Ha ogpeaeHa KomnaHuja.

- - Tlopwurawe Ha cBecTa 3a bpeHaoT: CBecTa 3a 6peHOOT ce ogHecyBa Ha Kora
noTeHUMjanHUTe UNn ceralwHNTe KNMEHTU pa3BmBaaTt BpCka, YHeCTo eMOTMBHaA,
CO oapeneHa koMmnaHuja. CBecHocTa 3a OpeHOOT MOXe Aa MOMOrHe ga ce

narpagun CBecCT 3a KInnMeHTnuTe N aa Bﬂl/ljae Ha J'IOjaJ'IHOCTa Ha KIMUEeHTUTE.

- [MepcoHanusauunja Ha cTpaTerMmtTe 3a MapkeTUHT U npogaxba: cute
NoTEeHUMjanHN KIMMEeHTU MMaaT pasfiMyHO HMBO Ha CBECHOCT 3a oApedeHu Mpou3Boau
unun ycnyrn. \geHTndrkyBakeTo Ha HUBHOTO HMBO Ha CBECT 3Ha4M [eKa TakTUKUTEe 3a
MapKeTUHr 1 npoaaxba Moxe Oa ce nepcoHanuaupaaT Bp3 OCHOBa Ha 3HaeHeTo Ha

noTpoLlyBa4voT 3a KOMI'IaHVIjaTa N HUBHUTE I'IOTpe6M.

- CBECHW KINWEHTU 3a HUBHWUTE MOTPEOU: HEKOW KMMEHTU Moxe Oa He cdataT
[Aeka umaat noTpebu Bo Kou oapedeHa KoMnaHuja Moxe Aa MM nomMorHe. PasbupareTo
Ha cBecTa 3a KIMeHTUTE U OBO3MOXYBa Ha KOMMaHwWjaTa ga Tapretvpa ogpeneHu
KMMEHTM 1 a UM MoKaxke Kako NpoM3BOAOT UMK ycryraTa Ha KoMnaHvjata MoXxe a UM

NMOMOTHe.

SIndeedEditorial Team (2021) CustomerAwareness: Definition, Benefitsand How To Improve,
https://www.indeed.com/career-advice/career-development/customer-awareness
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[MoBekeTO KOMNaHUM ja MOAEHTUGMKYBaaT CBECHOCTA 3a KINUMEHTUTE criopes e4HOo

oA neTTe HMBoa '6:

- HecBecHn - HecBecHuTe KnNMeHTM He 3HaaT Adeka uMmaar notpebu Ha
noTpowyBaynTe WU He 3HaaT Kako MOoHyaAuTe Ha ogpefeHa KomnaHuja 6wu
MOXerne [da MnoMorHat BO HMBHUTE noTpebu. HecBecHuTe KynyBaun ce
Haj4eCcTMOT TUN Ha NOTPOLLYBAYM CO KOj ce cpekaBaaT koMmnaHumte. OBa HUBO
Ha KNMEHTW e HajTEeLlKO fa ce nracupa Ha nasapoTt buaejkm Tme unu He ce
CBECHU uUnn He ce ybeaeHn geka umaat noTpeba noeBp3aHa Co NoHyAdaTa Ha
koMmnaHujata.Cenak, HecBeCcHUTEe KIMeHTU OoBUYHO Cce W HajronemaTta
noTeHuunjanHa 6asa Ha KNMeHTU Ha KomnaHujaTa. KomnaHmmite 6u moxene ga
ro pacnpegenart HajroneMmoT Aen o4 HUMBHUTE MapKkeTuHr Oyupetm Ha
HECBECHN KIMEHTM 3a Oa MNOMOrHaTt Ada ce NogurHe cBecTa 3a HUBHUTE
noTpebu 1 3a camarta KoMnaHuja.

- CBecHM 3a NpobnemoT - KIMEHTUTE KOM Ce CBECHU 3a npobnemoTt 3HaaT
Aeka umaart cneunduydHa notpedba. Cenak, NoTpoLlyBaynTe KON Ce CBECHU 3a
Npo6nemMoT He ce CBECHM 3a MOXHM peLleHnja unm nogobpysara 3a HUBHUTE
notpebu. MNMoTpollyBavnTe CBECHM 3a NpobnemMoT Moxe ga Gapaart pelleHuja
unn nogobpyBakba Ha HUBHWUTE MOTPedOM npeky pesyntatute of
npebapyBayor.

-- CBeCeH 3a pelUeHMETO - KIMEHTOT CBECEH 3a pPELUEeHNEeTO M 3Hae u
HeroBute noTpebm n nocakyBaHOTO nogobpyBawe unu peweHue. Cenak,
KNMMEHTOT KOj € CBEeCEH 3a peLUeHMeTO He e CUrypeH Kako ogpeneHu
NPOM3BOAM MW YCIYT M 3a40BOSyBaaT HeroBute notpedbu. KnueHtute kou
Ce CBECHU 3a pelleHuja MOXe Aa umMaaT Manky UM HMKakBO No3HaBaw-€ 3a
oApeaeHa Mapka unu rnoHyaa.

- CBecHM 3a Npom3BOAOT - NOTPOLLYBAYNTE KON CE€ CBECHU 3@ NPOU3BOAOT M
3HaaT HMBHMUTE NOTPedu, pelieHneTo unm nogobpyBareTOo LWITO ro cakaaT u
NPOM3BOAMTE UNKN YCRYrUTE LITO MM HyaM ogpeneHa komnaHuja. KnnmeHToT Koj

€ CBeCeH 3a NPOW3BOOT, cenak, He e CUrypeH Aanu NoHyauTe Ha oapeaeHa

'8IndeedEditorial Team (2021) CustomerAwareness: Definition, Benefitsand How To Improve,
https://www.indeed.com/career-advice/career-development/customer-awareness
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KOMnaHuja ce Hajoobpwu 3a HeroBuTe nocebHu notpedu. lNMoTpoluyBavyoT BO
daszata Ha 3ano3HaBawe Ha MPOU3BOAOT MOXE Jda NpOoAOkM Ja
npernegyBa CUTE HEFOBM ONUUKN BO PasfiMyHMU KOMMNAHUM NN BHUMATENHO Aa

ncnmTa cCamMmo HEKOJIKY NMoHyaOwn.

- HajcBeCHMOT - HajcBECHMOT KNMEHT € BfIMCKy 40 Toa Aa CTaHe KMMEHT Koj nnaka.
Toj rn 3Hae cBonTe noTpebu 1 oanydyea Aeka ogpedeHa KoMnaHuja Moxe aa ro
obe3beam HajgobpoTo peweHve wunu  nogobpyBawe Ha Taa noTpeba.
MoTpolwyBavnTe BO HajcBecHaTa (pasa obM4HO caMoO cakaaTt noBeke geTtanu 3a
HMBOATa Ha UeHUTe, U3daHuja Ha NPOU3BOAM WM MaKeTU Ha ycnyru npen ga
KynaT. HajceBecHuTe noTpollyBaymM oOMYHO Ce HajrnecHaTa M HajeBTUHaTa rpyna
3a nasap unu npogasawe, buaejkn Tve Gapaat MmHUManHo ybenysawe 3a fa

npuctanart KOH KOMI'IaHMjaTa 1 Oa HanpaBaT KyrnyBaH-€.

b. BHaTpelwHu BNujaHnja Ha oanykKaTta 3a KynyBakbe

-- Mery kny4yHute (pakTopu KoM BIivMjaaT Ha oasiykaTta 3a KynyBawe MNpOou3Boan WUIU

ycnyru ce BHaTpelwHuTe dpaktopn. Merfy HUB, HajBaXHu ce:
* MOTMBaUMja 1 eMoLmmn
* Nepuenuuja
* NPETXOAHO UCKYCTBO.

4.2.1 MoTtuBauuja n emoumm

-- MoTuBauujata 3a KynyBake € €OHOCTaBHO BfiMjaHWe LITO AaBa MOTTUK 3a
KynyBawe CTOKM unu ycnyrn. Moxe ga ce geduvHMpa Kako HaroH WM HaroH wunu
BHaTpelLHa cocTojba LWTO ro NoTTUKHYyBa NUUETO Aa Kynu. MoTuBaumjaTa 3a KyrnyBawbe
MOXe [a ce npukaxke Mpeky xuepapxujata Ha noTpebuTte Ha Macnosa xuepapxuja Ha

notpedbute (Cnuka 6).
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Cnuka 6. MacnoBa xuepapxuja Ha noTpeourte

Maslow's Hierarchy of Needs

Growth elf-fulfillment
Needs Needs
Actualization

Psychological

. Needs
Deficiency

Needs

Safety Needs Basic
Needs

Physiological Needs

MN3Bop: Singh, P. (2021) What is Buying Motivation — Use These 10 Customer Motivator,

https://www.revechat.com/blog/buying-motivation/

Kora knueHTOT e MOoTMBMpaH pfa KynyBa, TOj € MOTTUKHaT o4 rnag 3a
3a40BOJICTBO, Na TOj AejCTByBa BO BUCTMHCKATa Hacoka u npe3emMa akumja. Cekorawl e
Ba)XHO eHa koMnaHuja nogobpo Aa rn pasbepe notpebute Ha KnMeHTUTe 3a JoOpo Aa
r oncnyxyBea 1 Aa ja saronemu npogaxbata.Bp3 ocHOBa Ha pasnmMyHU TUNOBW KINEHTN,
MOTMBaumjaTa 3a KynyBawe MOXe ga buae oa pasnuyeH Tun, 6e3 pasnvka ganu e
doun3mnyka, NCUXONOLLKa, COLMONOLLKA , EMOLMOHANHa, paumoHarnHa, CBecHa, HecBecHa,

CTeKHaTa, NHXepPEeHTHa, NpnMapHa n CenekTnBHa.

KnueHTuTe cakaat BpegHOCT U O4JSIMYHO MCKYCTBO KOra cakaaTt ga KynaT HeLTo.
3aTtoa, KoMnaHujaTa cekorawl Tpeba ga ce (pokycmpa Ha MOTUBMPAHE Ha KNUEHTUTE fa
npesemaT akumja 3atoa LUTO OBa € €AMHCTBEHMOT HauYMH a ce NoTTUKHE npogaxbara.

WcTo Taka, nogeaHakBo e BaXKHO [a ce buae cBeceH 3a 3a[0BOSICTBATa Ha KIUEHTUTE,
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MOTMBaTOPUTE 3a KynyBahe, BKYCOBUTE U NpedepeHumMmMTe Kom MoxaT Aa npuaoHecat

3a BrivjaHvne Bp3 HUBHUTE oanyku..!”

7Singh, P. (2021) WhatisBuyingMotivaton - Use These 10 Customer Motivator,
https://www.revechat.com/blog/buying-motivation/
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Cnuka 7. MoTuBupauku dakropm

Content

Choice

Customer

Motivation

Cost Reduction Community

Convenience

WN3Bop: Singh, P. (2021) What is Buying Motivation — Use These 10 Customer Motivator,

https://www.revechat.com/blog/buying-motivation/

MoTuBaumuTe Ha KyrnyBauuTe 3a KyrnyBahe BKkrydyBaaT '&:

8Singh, P. (2021) WhatisBuyingMotivaton - Use These 10 Customer Motivator,
https://www.revechat.com/blog/buying-motivation/
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- - CogpxuHa - MOXe fa OejcTByBa KakO MOTMBATOpP [OKOSIKY € npeTcTaBeHa
Ha Ha4MH KOj YpeaHO MM onuulyBa AeTanHuTe MHpopmMaunmn 3a nponsBoaoT m
ako MM nomara Ha KopucHuumTe nogobpo ga ro pasbepat GU3HMCOT Ha CEKO)
yekop.

- - [lpucnocobyBame - NepCoHaNM3npaeTo Ha coapXXnHaTa unm NPon3BoauTe
3a ga ogroBapaaTt Ha OApedeHu MOoeauHUM Unu rpynn MoXe [a OejcTByBa
Kako offMyeH MOTMBATOpP Ha KMMEHTUTE, a UCTO Taka MOXe MO3UTMBHO Aa
BNujae Ha npogaxbaTa.

- - WN36op - paBawe M360p Ha KNMEHTUTE BO Cekoja hasa oa NpoLecoT Ha
KynyBahe, 6€3 pasnvka ganu toa € noBp3aHO CO NPOM3BOAN UM HAYUHWU HA

nnakake, MOXe Ja [AejCTByBa kako MOTMBaLMja 3a KyryBaHe.

- MoroaHoCT - aKko KNMEeHTUTe ce YyBCTByBaaT yaoOHO co oapedeHa mapka, bes
pasnuka aanu ce paboTu 3a noaapLuka UNM OOCTanHOCT, OBa MOXe [a AenyBa Kako

MOTMBaLMja 3a HUB [a KynyBaar.

- Tpowouu - NPOV3BOA KOj HE YMHWU HUTY MPEHUCKO, HUTY MNPEBUCOK WM

KOMMaHwWja Koja Hyau KOHKYPEHTHM LLEHN MOXe [a ja MOTUBMPa oanykaTta 3a KynyBare.

- 3aegHuua - NPUCYCTBOTO Ha couujarniHMTe kaHanm 1 opymn 3a Aa OAroBopute
Ha npallaka Unu aa rv pelumTe npodrnemMmuTe Moxe Aa UM Aafe Ha KIMeHTUTE YyBCTBO

Ha 3aegHULA 1 MOXe [a Bnnjae Ha HMBHATa oaJlyka 3a KynyBame.

Pa3bupareTo Ha MOTMBATOPUTE HA KNMEHTUTE U pa3bMpar€TO Ha OHa LUTO M
npuaBMXKyBa € cekorawl rofiem npeavsBuk 3a komnaHuuTe, 6e3 orneg Ha obnacta BO
Koja pabotat. Cenak, oBa e npeau3BuK Koj Bpeau gda ce npudatv duaejkm nomara
nogobpo ga ce pacnpegenart pecypcute M ga ce dOoKycupame Ha BUCTMHCKaTa
MoTMBaLUmja Ha KnneHToT. Cnvka 8 rv npukaxxyea BPeAHOCTUTE LUTO KOMNaHUUTE MoXat

Oa UM v gagat Ha noTpowlyBadnTe.
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Cnuka 8. BpegHocTu 3a noTpoluyBauuTe

Provide value before
you extract value

Make it easy to
shop and buy

Customer success is
your success

MN3Bop: Singh, P. (2021) What is Buying Motivation — Use These 10 Customer Motivator,

https://www.revechat.com/blog/buying-motivation/

[MoBekeTo nyre BepyBaaT Aeka u3bopuTe LWITO MM npaBaT npousnerysaaTt of
pauMoHanHa aHanu3a Ha jJoctanHute antepHatmeun. MeryTtoa, BO peanHocTta,
eMouunTe MHOry BnvjaaT, a BO MHOry criydav gypu WU rm ogpegyBaaT oAflykKute Ha
noTpowyBaynte.Bo cBojata kHura ,Ipewkata Ha [ekapt, AHTOHMO [damacwuo,
npodecop no HeBpoHayka Ha YHuMBep3auTeToT BO JyxHa KanudopHwuja, TBpaM Oeka
eMouuuTe ce HeomnxogHa COCTOjKa BO peyucu cute oanyku. . Kora ce coodvyBame coO
o4nyka, emouumTe of NpeTxoaHuUTe, NoBp3aHn UCKYCTBa UM godenysaaT BpeAHOCTU Ha
onuuuTe WTO ce pasrneaysaat. OBue emouun cosgasaat npedepeHumMm Kon BogaT go
oanyku. CtaBoT Ha [lamacuo ce 3acHoBa Ha HEroBUTE CTyaAMM 3a fyre Ynm BPCKU Mery
,MUCMOBHUTE" N ,eMouMoHanHMTe“ obnactm Ha MO30KOT ce olwTeTeHn. Tue 6Gea

cnocobHn paumoHanHo ga rm obpaboTyBaaT MHOpMauMMTe 3a anTepHaTUBHUTE
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n3bopu, HO He MoXea Aa JoHecyBaaT oAfyku Guaejku UM HegocTuralle YyBCTBO 3a Toa

LWITO Mucnart 3a onuuure.'®
Cnuka 9. [ipsoTo Ha [lamacuo o OCHOBEH pedpriekc A0 counjanHuTe

PP ; ;  Waadeh "~ social emotions
‘;"}ﬁ : I{li 4 \ AR ',l*' primary emotions
«?{ L e & A p background emations

1
S\ 7
LY RISV

drives and motivations

pain and pleasure
belaviors

IMMUnGE FCSPonses
basic reflexes
metabodic regulation

eMouum

M3Bop: Mirmillo, G. (2014) How emotions influence what we buy,
https://www.linkedin.com/pulse/20140618072925-5752397-how-emotions-influence-

what-we-buy

BJ'II/IjaTeJ'IHaTa ynora Ha emMounnTe BO OAHECYBaH-€TO Ha NnoTpoulyBayvynTe €

[06po aokymeHTupaHa 2°:

-  O@yHKynoHanHa MarHeTHa pe3oHaHua (fMRI) nokaxyBa pgeka npwu
oueHyBaweTo Ha 6OpeHOoBuTe, NOTpOLWyBayuTe MPBEHCTBEHO KopucTaT
eMounn (NMYHU YyBCTBA M UCKYCTBA) HaMeCcTo MHdopmauuu (aTpubytm Ha
OpeHaoT, KapaKTEPUCTUKM U (PaKTK).

- VicTpaxyBareTo 3a peknamupare OTKpMBa [eka eMoLMoHanHarta peakuuvja
Ha MOTPOLUYBA4YOT Ha pekraMa MMa MHOry rnoronemMo BrnvjaHue Bp3 HMWBHATa
Hamepa fa Kynu npounsBoz OTKOJSIKY COApXKUHATa Ha pekrnamara - co aktop 3

cripemMa 1 3a TeneBn3nNCKu peknamMmm n 2 cripema 1 3a neyateHuTe peKnamu.

®Noel, P. (2013) How Emotions Influence WhatWe Buy, https://www.psychologytoday.com/ie/blog/inside-
the-consumer-mind/201302/how-emotions-influence-what-we-buy

20Mirmillo, G. (2014) How emotions influence whatwebuy,
https://www.linkedin.com/pulse/20140618072925-5752397-how-emotions-influence-what-we-buy
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NcTpaxyBaraTa nokaxkyBaaT [eka NO3UTUBHUTE eMouMM KOH OpeHOOoT umaaT MHory
MorofiemMo BrivjaHne BpP3 JlojanHOCTa Ha NOTPOLLYBayMTe OTKOSKY AoBepbaTta u gpyrute

NPOLEHKKN, KON ce 3acHOBaaT Ha aTpmbyTuTe Ha BpeHaoT.

EmoumnTte ce rmaBHaTa npuyMHa 30LWITO NOTPOLUYyBAYMTE NpeTnoymTaaT Npou3BOAM OA
nosHatn 6peHgoBu. 3artoa, pasbupaeTo Ha OOHECYBak€TO 3a KynyBawe Ha
NOTPOLLYBaYMTE MOpa [a Ce 3aCHOBA Ha 3HaeHe 3a YoBeukuTe emouun n Tpeba ga ro

BKITy4un HajBa)KHOTO BJ'IVIjaHllle LWTO ro nmaat emMounnTe Bp3 AOHECYBAHETO OLJTYKWN.

4.2.2 MNepuenuuja

MepuenuunuTe LWITO NOTPOLLYBAYUTE M MMaaT 3a edHa KOMMaHuja U HejsnHuTe
Npou3BOAM MMM YCRyrM Mmaat rofiemMo BrnjaHne Bp3 OOHECyBa-€TO Ha KynyBauuTe.
OBa e npuuyMHaTa 30LITO KOMMaHWMTE TpOLAT TONIKY MHOry Mapu Ha MapKeTUHr Ha
COMCTBEH OpeHA, YCOBpLUYyBakEe Ha yCnyrnte 3a KNMEHTUTE U NpaBejku ce TOo MoxaT
MOBOSIHO Aa BnvjaaT Ha nepuenuujata Ha uUenHuTe noTpouwysayn. Co BHMMATENHO
nnaHupake U U3BpLUYBake, KOMMaHvjaTa MoOXe [a Bnujae Ha oBue nepuenuuu v aa

NOTTUKHE NPOUTAaBbUHO OQHECYBaHE Ha NOTPOLLYBaYvmnTe.

[MoTpolwyBaynTe NOCTOjaHO MM CUHTETU3MpaaT cuTe MHOopPMaLMK LITO M umaaTt
3a efHa KoOMMNaHuvja 3a da [JoHecaT offiyka Adanu ogpefeHa KoMmnaHvja UM Hyau
BpeAHocT. Bo ogpeneHa cmucna, nepuenuujata Ha noTpoLllyBayuTe e npubnuxysare
Ha peanHocta. busHucute ce obuayBaaT [a BnMjaaT Ha oOBaa nepuenuuja Ha
peanHocTa, MNOHeKorawl npeky TPUKOBM M MaHunynaumm, HO 4ecTtonaTu camo Cco
npukaxxysawe BO HajgobpoTO MOXHO cBeTno. Ha npumep, peknamute 4ecto ro
NpoMoBMpaaT KBanMTETOT U NPaKTUYHOCTA Ha NPOM3BOAOT MUK ycnyraTa, HageBajku ce
AeKa ke npeavsBukaat nepuenumja Ha NoTpoLLyBayYnTe 3a BUCOKA BPEAHOCT, LUTO MOXe

Ja ce ncnmnatun co 3rornemMeHa npo,u,a>K6a.21

Kny4yeH dakTop Koj BnNunjae Ha nepuenumjata Ha noTpoLlyBavnTe e U3noxeHocTa.
Konky noBeke wWHMoOpMaumm wumMaaT noTpollyBayMTe 3a HEKOj Npou3Bog, TOSKY

noygo6Ho MM e fa ro kynat uctmoT. Kako pesyntar Ha Toa, KoMnaHMUTe npaeat ce LUTO

2'Mack, S. (2019) Role ofPerceptioninConsumerBehavior, https://smallbusiness.chron.com/role-
perception-consumer-behavior-67136.html|
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MoXaT 3a ga rm objaBat cBouTe noHyan. Cenak, oBa npeav3BuMKyBa npobnem: kora
cekoja KomnaHuja ™ OombGapaupa noTpOWyBayYnMTE CO  MAPKETUMHLLKM  MOpakw,
noTpowlyBaynTe mMmaaTt TeHAeHuumja ga ce nopgecyBaat. Co uen ga ce Bnujae Ha
nepuenumjata Ha MOTpOLUyBayMTe, KOMMNaHWjaTa He camMO LWITO Mopa Aa o M3MoXu
CBOjOT MPOU3BOA Npes NOTpoLUyBayMTe, TYKYy U Aa ro Hanpasu CBOjOT NMPOM3BOA Aa ce

n3aBsojysa o Tonnarta.??

Mepuenuujata Ha nNOTPOLUYBAYMTE 3a PU3MKOT € YylTe edeH (akTop LWTO
KoMnaHuuTe Mopa fda ro 3emaTt npensua kora ce obuayeBaaT Aa ro MOTTUKHAT
KynyBaweTo. Konky e nopuanyeH npeanoror, TOSMKY € MNOTelWKo Aa ce HaTepaar
noTpowyBaunMTe Aa AejctByBaaT. AKO MOTPOLLUYBaYMTE HE Ce 3ano3HaeHu Co mapkaTta

Ha npomn3soaoT, The He MOXaT Aa ro npoueHaTt PUSUKOT LUTO € BKITyYEH.

BusHucute moxat ga ja HagMuHaT oBaa HENOAroTBEHOCT HyAEejKM LUTO € MOXHO
noBeke MHMopMaunmn 3a NPon3BoL0T BO hopMa Ha pekriamMmn unm co oxpabpyesare Ha
npernegn Ha npowussogunte. OBO3MOXYBateTO Ha MOTeHUMjanHUTe KIMeHTU Jda
pakyBaaT cO NpPou3BOAO0T BO NPOAABHULMUTE WUNKU Aa ro TecTupaaT AOMa, UCTO Taka ja
Hamanyea nepuenuujata Ha puU3UK, Kako U HyaeweTo dnekcmbunHa nonutuka 3a

Bpakame.?3

YcnewHnte KOMNaHUn He ce onywiTaaT OTKaKO KIMEHTOT Ke Kynu HELWTO O HUBHUOT
npouseog unu ycnyra. Hamecto Toa, Tre npoforkyBaaTt Aa HerysaaT nepuenumm wTo
pesyntupaat co npocdutabunHo ogHecyBawe. OTKako NoTpollyBadnTe Ke ro npobaar
NpOM3BOAOT, 3aJayaTa CTaHyBa odpXyBake Ha Jobpa penyTaumja 1 BocnocTaByBare
nojanHocT Ha 6peHpoT. HyaeweTo cynepuopHa ycnyra 3a KIMeHTUTe e edumkacHa
TakTMka Guaejkn ja ogpxkyBa nepuenuujata geka KoMnaHujata ro mmMa BO CpLETO
HajoobpuoT MHTEpeCc Ha KnMeHTuTe. 3a BO3BpaT, KMMEHTUTE CTaHyBaaT fojafiHu Ha
OusHucoT, wTo o0be3benyBa MOCTOjaH MPUSIMB Ha MPUXOOM 3@ KOMMNaHujata U uMm

OTeXHYyBa Ha KOHKYPEHTUTE Oa Ce 3,D,O6MjaT CO KITMEeHTWN.

2Mack, S. (2019) Role ofPerceptioninConsumerBehavio, https://smallbusiness.chron.com/role-
perception-consumer-behavior-67136.html
2Mack, S. (2019) Role ofPerceptioninConsumerBehavio, https://smallbusiness.chron.com/role-

perception-consumer-behavior-67136.html|
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4.2.3 NpeTxoaHO UCKYCTBO

MckyctBata Ha KNMeHTUTE ce AedUHUMPaHU Kako MyNnTUOUMEH3MOoHarHa
CTPYKTypa koja ce dokycupa Ha buxejBnoparnHuTe, KOrHUTUBHUTE, adeKTUBHUTE,
CEH30pHUTE U CouMjaniHUTE peakunn Ha KIMeHTUTe Ha MapKeTuHr ctumynu. Mckycteata
Ha KNMEeHTUTEe ce He3abopaBeH HacTaH KOj MM aHraxupa knneHTtute. [lpujaTHOTO M
NMO3UTUBHO CETUSIHO MCKYCTBO BIiMjae Ha HamepaTa 3a KynyBake Ha MOTPOLLYBayoT.
AMEKTMBHOTO UCKYCTBO € eeH O BaXHWUTE acnekTn Ha NpoLecoT Ha oanyyyBawe Ha
noTpowyBadnTe Ha npoussBoguM wu ycnyrn. CosgaBarweTo pPasfUYHU  KOPUCHUYKM
UCKYCTBa € BWA Ha MapKeTUHr akTMBHOCT Koja M aHraxupa ceTunata Ha
noTpowysadnte U ce PoKycMpa Ha KOPUCHUYKUTE UCKYCTBa. VIcKkycTBaTa Kou ce noA

BNMjaHWe Ha ceTUnHUTe apasbu ce Noa BvjaHMe Ha okonuHaTa.

Llenta Ha co3gaBare KOPUCHUYKO UCKYCTBO € Aa ce obe3benat Jobpy npom3Boan Unm
yCryrm Kou ce BO COMMacHOCT CO oO4ekyBawaTta Ha knveHtute. Cropep Tomac,
NCKYCTBOTO Ha KIMEHTUTE € oA BrvjaHWe Ha HM3a YyBCTBA Ha KIMEHTUTE KO
npousnerysaaT of Heroeata MHTepakUuja Co NPoM3BOAUTE, YCNYTUTE U onepauunTe Ha

KomnaHujaTa. MickycTBaTa Ha KnMeHTUTe ce NofeneHn Bo NeT KaTeropum:
- UCKyCTBa BO OHECYBaH-ETO,
- KOTHUTUBHW UCKYCTBA,
- athekTnBHM NCKyCTBA,
- CEH30PHM NCKYCTBA,
- coumjanHn uckycTea.

EoHa o4 OUMEH3MMTe Ha WCKYCTBOTO Ha KIMEHTUTE € MWCKYCTBOTO Ha
oOHecyBateTO Ha noTpoulyBaymTe. MckycTBOTO Ha noTpolwyBayoT co BpeHOoT ce
cMeTa 3a BaxeH akTop BO CTyaMMTe 3a OAHECYBaweTO Ha MOTPOLLIyBaYnUTE.
[lumeH3njaTa Ha opHecyBake BKIy4YyBa [JejcTBa (CTUMyNMpaHuM peakuum BO
oOHecyBaHEeT0), TENECHM UCKYCTBA U MHTEPAKTUBHU UCKYCTBA CO AENOBHU GpeHOoBM.
Ha npumep, ayautMBHuTe p[Opasdbu mm cTuMmynuMpaaT emouuuTe UM YyBCcTBaTa Ha

KNMMeHTUTE npeky edekToT Ha 3BYKOT BP3 YyBCTBATA, PaCMONOXEHNETO, OAHECYBaHETO
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N co3gasaat noronema yaoGHOCT Kaj KIMEHTUTe BO Marnonpoa)HaTta cpeauHa u kora

crywiaaT 3ByK Uy My3uKa BO NPOLIECOT Ha KynyBame.?*

[vmeH3njaTa Ha OfHecyBaweTO Ha MOTPOLyBayMTe € OOHecyBake Koe ce
cocTou oA MHdopmaumMK, UCKYCTBa, AN UNN APYrA pecypcu 3a MHTepakLuuja co apyru
noTpowyBaun wunu 6usHucn. CTUMynute mMMaaT BaxHM edekTM Bp3 peakummTe Ha
oOHecyBate€TO M HMBHOTO OJHECyBawe W ja 3rofieMyBaaT HMBHaTa Hamepa 3a

KynyBar€e Npeky CTUMynMpake Ha YyBcTBaTa Kaj NoTpoLLyBaynTe.

Cnopen BycramaHTe n Py6uo, eqHa og AMMEH3MUMTE Ha KOPUCHUYKOTO UCKYCTBO
€ KpeaTMBHOTO KOFHUTMBHO MWCKYCTBO Ha MOTPOLUYBAYMTE MMM UMArMHaTMBHOTO
KOrHUTMBHO pa3muciyBake. MNocTojaT ABa BuAa KOrHUTMBHM UCKYCTBA 3a Npou3BoauTe
N KynyBawarta. EQHMOT BMO NMpou3Bog € MpoM3BOAOT LUTO MOTPOLUYBAYoT ro KynyBa
nopaau HeroButTe OYHKLMOHANHN acnekTu, a ApyrMoT BuA NpoM3Boa € Npon3BoaoT LITO
ce Tpowu 3a HeroBaTa LeHa W nNpoduT, Aodeka adeKTUBHUTE MPOU3BOAM Ce

KOHCyMMpaaT 3a 3a0BOJlyBake Ha EMOLMOHaNHNTE NoTpebn Ha NOTPOLLYBaYoT.

Cnopeg Tomac u cop. , UHbopMaLmuTe WTO NpogaBaynTe My M NpeHecysaat
Ha NOTpOLWYBa4yoT MoOXe Ada buaat o6jeKTMBHM WUNKn CyBjeKTUBHWU, BO 3aBUCHOCT 0Of
BMOOT Ha Npou3BoAOT. HMBOTO Ha MHTEenekTyanHa BKNYyYEeHOCT Ha MOTPOLUYBavoT ce
CMeTa 3a BTOp HajBaxkeH ¢hakTtop BO obpaboTkata Ha nHpopmaummTe. lNpounssoanTte ce
TONKyBaaT BO YMOT Ha MOTPOLIYBAyoT CO MpeHecyBawe Ha uMHopmaumm of
NPOM3BOAOT Ha KynyBa4oT, a KOTHUTUBHUTE UCKYCTBa reHepupaHn of NoTpoLLyBaYyoT ce

MCTO TaKa BaXeH (baKTOp 3a 3ronemMmyBak€ Ha Heroeata HamMepa 3a KyrnyBahe.

EnoeH acnekT of MCKYCTBOTO Ha KIMEHTUTE € aeKTUBHOTO WCKYCTBO Ha
noTpoLLyBa4oT. HakrnoHeTocTa e HajnpMapHOTO HMBO Ha CBECHO MCKYCTBO LUTO MOXEe
Aa pe3yntupa. ApekTMBHOTO UCKYCTBO Ha NOTPOLLYBAYOoT ro npeasunayBa o4eKyBaHOTO
ofjHecyBaH-€e Ha NOTPOLLUYBaYOoT (KOHCYyMaumja Ha rpuLkuy, Yokonago v BuA Ha nujanok).
MapkeTuHroT ce cTpemn ga cosgage adeKkTMBHO UCKYCTBO 3a NOTPOLUYBayuTe LITO ro

npaBu NPOM3BOAOT UMW yCrnyraTa npuereyHa 3a noTpoLlysadute.?

2*Hultén, B. (2015). Theimpactofsoundexperiences on theshoppingbehaviourofchildrenandtheirparents.
Marketing Intelligence&Planning, 33(2), 197-215.

%leva, M. &Ziliani, C. (2018). The role
ofcustomerexperiencetouchpointsindrivingloyaltyintentionsinservices. The TQM Journal, 30(5), 444-457.
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CeTunHoO uncKycTBO (NeT ceTurna) urpa MHOry BaxHa yrora BO XXMBOTOT Ha
4YOBEKOT. YOBEYKOTO 3HaeH-e Ce NMOCTUTHYBa NPEKY MCKYCTBa CTEKHATW NMPEKy CEeTUIHU
Apa3dun. CeHsopHaTa eBanyauuwja 6apa gobap cnoj Ha BKycoBW. 3BYKOT LUTO rO
npousBefyBa XpaHaTa 3a BpeMe Ha rpuukaweTo Urpa BaXkHa ynora BO nepuenuujaTa
Ha BKYCOT Ha OApEeAEHN HAMUPHULM U BNKjae Ha nepuenuujata Ha CBeXuHaTta, HO U Ha
KBanuTeToT. AQEKTMBHMOT OAHOC Ha OpeHOoBMTE M MNPOM3BOAMTE CO YMOT Ha
noTpoLlyBadnTe ce co3gaBa Npeky CeTUNHO UCKYCTBO (neT ceTtuna). Bpckata co 6peng
UNnu OEenoBHM MpoOM3BOAM Cco3haBa MeT  pasfMYHM  CEH30pPHM  WUCKYCTBa 3a

noTpoLUlyBadnTe NPeky rnegawe, cnylwake, gonmpawe, mmpuc u Bkyc (LLmut, 1999).

Xepac-Mosoc 1 cop. cnpoBefoa UCTpaxyBake rnog Hacnos ,PasBoj n ontummsaumja Ha
nakysawe 1ebd co BKyc Ha nyk‘. Bp3 ocHoBa Ha pesyntatute of oOBaa CTyauja,
CEH30pPHOTO TecTupawe Mnokaxa [eka BKYCOT M apomarta Ha nebor ro nopobpuja
CETUMHOTO UCKYCTBO Ha NOTpoLlyBayuTe Ha neb n UCTo Taka ja 3roniemMuvja HamepaTa 3a
KynyBawe. Pesyntatute o uCTpaxyBaweTO Ha Anaonas uM Konermte nog Hacros
,EPEKT Ha NpupoaHUTE CyncTaHuMM BO CETUIHUTE MCKYCTBa LUTO npousneryBaaT of
MUpUCUTE" NoKaXkaa Aeka HamepaTa 3a KyrnyBawe Ha NpUpOoAHMN CynCTaHUUM O4 CTpaHa
Ha y4YyecHMUMTE BO OBOj EKCMEepPUMEHT e nocreauua Ha npujatHOTO CETUITHO UCKYCTBO
cosgageHo OnarojapeHuMe Ha W3NOXeHOCTa Ha MUPUCOT LWTO Ce KOpUCTU BO

NPUPOAHUTE MaTepun.

4.3 HapBopelHU BNujaHnja Bp3 oaslykaTta 3a KynyBame

4.3.1 KynTtypa

MoHekorall e HaBWCTMHA OYUITIEAHO Kako KynTypaTa Bfvjae Ha ofHecyBa-eTO
3a kynyBawe. KynTypHute 3abpaHu 3a KOHCYyMUpaHe NPOU3BOAM KaKo LUTO Ce ankoxorl
UNM Meco, UNN KynTypHUTe npedepeHuMm 3a CTUNoBM Ha obreka, ro onecHyeaat

pa3bupaHeTo Ha Hekou MoAenu Ha KynyBawe. KynTypHuTe ogHecyBaka, Kako LUTO ce
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roneMvHaTa Ha [AOMaKMHCTBOTO WKW yrorata Ha >XeHuTe BO YnpaByBaweTO CO
AOMaKMHCTBOTO, UCTO Taka BfiMjaaT Ha Toa KOj KynyBa oApefeHn Nnpous3Boau Ui BO

KOja ronemuHa.

KynTypHuTE enemMeHTn Kako LITO € BpemeHckata opueHTauuja (6e3 pasnuka
Aanu KkyntypaTa e poKycupaHa Ha MMHaTOTO, CeraliHoCcTa UM ngHuHaTta) BnujaaT Bp3
enemMeHTUTE 3a KynyBawe Kako LUTO ce goBepbarta m coumjanHata mHTepakumja. Ho,
YOBEYKUTE JfIMYHOCTM BapupaaT M Taa Pa3HOBUAHOCT rO BKMy4YyBa CTEMEHOT OO0 KOj

noeguHeLoOT nNpudaka ogpeaeHn BnujaHnja o HerosaTta KynTtypa.

MocTojaT MHOry pasnu4YHU acnekT! Ha KynTypata kou Obune aHanusupaHu of
KYNTYPHUTE WCTPaxyBayu HU3 roavHuTe. Tue cneuuduyHo BKIydYyBaaT Mnageluka
opveHTauuvja, OONropoYHa HAcmpoTM KpaTKOpo4yHa opueHTauuja (MCTO Taka mnosHaTa
Kako BpeMEeHCKa opueHTauuja), MaXeCTBEHOCT HaCMnpOTWU >KEHCTBEHOCT, MHOEKC Ha
pacTojaHMe Ha  MOK, WHAMBMAOyanu3am/KoNekTMBM3aM, YXWBake  HacnpoTu
BO3APXKaHOCT M N3GerHyBare Ha HeCUrypHocT. belle cnpoBeaeHo NCTpaXyBake 3a Toa
Kako CeKoj o[ OBME ENeMeHTU Ha KynTypata BnvjaaT Bp3 OOHECYBakeTO Ha

NOTPOLLYBaYMTe M Kako Hajaobpo aa ce pelwm Toa.?®

KynTypata e ocHOBHaTa geTepMuMHaHTa Ha YOBEKOBUTE Xenbu u ogHecyBame.
NcTpaxyBarwaTta nokaxyBaaTt geka KyntypaTa, cybkynTypaTa 1 couujaniHiTe Knacu ce
ocobeHO BaxHW 3a ofHecyBahweTO Ha KynyBauuTe. KynTypuTe ce pasnukyBaaT no
aemorpadwmija, jasuk, HeeepbanHa KoOMyHMKaumja n BpegHocTu. Nopagn oBue pasnukm,
O[HEeCYBaHk-€TO Ha MOTPOLIyBayMTe ApamMaTUYHO ce NPOoMeHu Hu3 KynTypute. Mooij ja
AeduHUpalle KynTypaTa Kako LerMHa Koja BKNyyYyBa 3Haewe, BepyBawa, Moparn,
obuyan n cute gpyrm cnoCobHOCTU N HABMKU KOW NYIFEeTO M CTeKHyBaaT Kako YreHOBU
Ha onwTecTBOTO. KynTypaTta e ceondaTteH noumMm n ondaka peymcu ce LWTo Brvjae Ha
npoLecoT Ha pa3MuciyBake U OHECYBaHETO Ha noeanHumTe. Toa Brvjae He caMo Ha

npedepeHumMmnTe, TYKy U Ha HAYMHOT Ha KOj NyreTo AOHecyBaaT OAMYKM M Kako NyreTo

%6Toppan, How CulturelnfluencesConsumerPurchasingDecisions, https://toppandigital.com/translation-
blog/culture-influences-consumer-purchasing-decisions/
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ro nepuenupaart cBeTOoT okony HuB. KynTypaTta e cTekHata v He BKNyYyBa HacnegHu

peakuuu 1 npeamncnosnumm.?’

Bupoejkn ronem gen o YOBEYKOTO OAHECyBake Ce y4uu, Kyntypata He Brvjae Ha
LUMPOK oncer Ha ogHecyBawe. KynTypata NnpBeHCTBEHO (PYHKUMOHMPA CO NOCTaByBah-e
Ha rpaHnUM Ha UHOUBMAOYANHOTO OAHeCyBake U BrvjaHWe Bp3 PYHKLUWNOHUPAHETO Ha
CeKkoja MHCTUTyUMja Kako ceMejcTBO U Mac-meanymun. OBme rpaHMUM Ha OOHecyBak€e ce
HapeKkyBaaT HOPMKW, KOW Ce €e[dHOCTaBHO npaBufa Kou cneuuduumpaaTr wunu
3abpaHyBaaT ogpedeHM ofHecyBawa BO  oApefdeHn  cuTyaumn.  Hopmute
npousneryeaart of KynTypHUTE BPEe4HOCTU UMK LWMPOKO NpudaTeHnTe BepyBaHa Kou ro

noTBpAayBaaT OHa LUTO HE € NMOXEJTHO.

KynTypata rn noctaByBa rpaHuMumuTe BO KOM NOBEKETO NOEAMHUM pa3MucilyBaar,
AejcTByBaaT M YyBCTBYBaaT Ha HaYMH LUTO € KOH3UCTEHTEH CO APYrMTe YNEHOBM Ha
uctata Kyntypa, uaejkv nsrnena npupogHo unm npasunHo. KyntypHuTe BpegHoOCTM ce
LUMPOKO MpucbaTeHM BepyBaka KOW 0 MOTBPAyBaaT OHa WTO e noxenHo. Osue
BpeOHOCTM BnvjaaT Ha OHeCyBaweTO MpeKy HOopMM, KoM [0 ogpeayBaat
npucaTnMBMOT OMNCEr Ha OAroBOPW Ha KOHKPETHM cuTyauun. OaHecyBaweTO Ha
noTpolwyBaynTe ce pasnukyBa 6Ouaejkn BpegHOCTUTE LITO MOTPOLlyBayuTe M
HacrnegyBaaT ce pasfnuKyBaaT of KynTypa OO0 KynTypa. VicTpaxyBahaTta nokaxysaat
[eka noTpoLUyBaynTe of KynTypu Kou ce pasnvkyBaaT Mo BpeOHOCTUTE ce pasnukyBaaT
BO HVMBHWUTE peakuMu Ha CTpPaHCKM Mpou3BOAW, peknamupare U npedepvpaH n3sopu

Ha uHdopmaumun..?

McTo Taka, ogpeaeHn KynTypu ce noBeke OpueHTUpaHn KOH MnaguTte og apyrute
(Barak, 2001), 3aTtoa Tve ce nonubepanHn n MHANBMAOYANUCTUYKK, U MMaaT noronema
BEpojaTHOCT Oa paboTtaTt noeeke m ga TpowaT noBeke. [loHaTamy, ucTpaxkyBahaTa
nokaxyBsaaT [eka CTaBoBUTEe KOH pabortata u crnobogHOTO BpemMe, UCTO Taka, ce
pasnukyBaaTt o4 KynTypa 40 KynTypa, LWTO MMa BaXXHU NOCneanum 3a HA4YMHOT Ha KUBOT

n nobapyBaykaTa 3a crnoboaHN aKTUBHOCTMW.

27Aaker, J L., &Sengupta, J. (2000). AdditivityversusAttenuation, Journal ofConsumerPsychology 2, pp.
67-82.

28Pompitakpan, C., & J. N. P. Francis, J N P. (2001). TheEffectofCulturalDifferences, SourceExpertise,
and Argument Strength on Persuasion, Journal of International Consumer Marketing 1, pp. 77-101.
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[pyr acnekT WTO Bnvjae Ha ogHeCyBaHkeTO Ha NOTPOLLYBAYNTE Ce PErUrmo3HuTe
BepyBawa. Ha npumep, MHOry cnamcku KynTypyu U HEKOW KaTOMUYKN KynTypu ce MHOry
noBeKke pesimrmo3HO OpueHTUpaHu Bo cnopenba co KMHeckaTa KynTypa kage penvrujata
urpa MHory mana ynora. OBa nmnnmuupa geka BO Ucriamckata U BO HEKOU KaTONNYKK
KynTypu, nyreto ce noBeKke CKMNOHM Ja KynyBaaT M KOHCyMUpaaT BEPCKU apTedakTy u

cpoaHu maTepujanu.?®

WcTpaxyBarwaTta noHatamy nokaxyBaaT [AeKa HEKOM KynTypu cTaBaaT Mnorosiem
aKLEeHT Ha ceMejHOTO HacnencTBO of apyrute. Ha npumep, cTyannTe nokaxysaaTt geka
agjonecueHTMTe BO MekcMko umMaaT norofieMa BepojaTHOCT Aa 6GapaaT poauTencku
COBET WM NO3UTUBHO Ja OAroBopaT Ha peknamMu co MHopmauun 3a poguTtenuTe Kora
Kynysaat npegmeTun, og 60HO60HM 0O dmnimoBu A0 Mofda, OoTKosky Bo CoeauHeTuTe
Opxasun. OBaa pasnuka BO OAHECYBaH-€TO Ha NOTPOLIYBayuTe € MPBEHCTBEHO 3aToa
wTo Bo CoeamHeTnte AMepukaHckn [Ip>xaBu cemMejcTBOTO € AenHNpaHoO JOoCTa TECHO
N e NoMarnky BaXXHO OTKOSKY BO MHory apyru kyntypu. Of gpyra cTpana, ynorata Ha
cemejcTBOTO BO MHAMja e noBaXkHa OTKOJSIKY BO NMOBEKe MHOMBUAYANUCTUYKN ONWTECTBa.
He camo wTO ce oanyyyBaaTt 3a HabaBkuTe UMajKU MM NpeaBun cemejHutTe notTpedw,
GanaHcupajkn m nHguBuayanHUTe U ceMejHuTe Gapara U pecypcu, TyKy 4ecTo uma
3[pYyXyBake Ha pecypcu Mery YneHoBuUTe Ha CeMejCTBOTO LUTO He ce rneaa HaaBop o4

MHONCKaTa KynTypa.

Opyr haktop WTO BNujae Ha OQHECYBaH-€TO Ha MOTpOoLlyBaynTe € HMBOTO Ha
pasfnMYHOCT M YHUMPOPMHOCT BO efHa kyntypa. KynTypata wTo ja BpegHyBa
pasnuYHoCTa He caMo LITO Ke npudaTi LWMPOK ONncer Ha NMYHM OJHeCcyBaHa U CTaBOBY,
TYKy BEPOjaTHO Ke ja no3gpaBu pasnmMyHOCTa BO MOTpOLLyBavkata Ha xpaHa, obneka n
apyrn npovssoan u ycrnyrn. KonekTMBUCTUYKUTE KynTypu MMaaT TeHgeHumja ga u
AaBaaT BWUCOKa BpPedHOCT Ha YHUMOPMHOCTA, OOoAeKka noBeke WHAUBUAOYaNUCTUYKK
KynTypu MmaaTt TeHOeHuuja fa ja ueHaTt pasnuyHocTa. Ha npumep, uctpaxyBamarta
nokaxysaaTt feka BO JanoHuja n KuHa, nyrfeto mmaaT TeHAeHUMja Oa KOHcymupaaT

npomseoan M pa KopuctaTt YyCinyrn LWwTo M KOHCyMupaaT cute nOpyrun, noaeka BO

2%Kripalani, M. (2005)Here Come the Wal-Mart Wannabes, BusinessWeek, April 4,, p. 56.
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O6eguHetoto Kpancteso u CA[l, nyreto uMmaaT TeHAEHUMja Oa AOHecyBaaT CBOM

NHOMBUAOYaANHU OAJyKM BP3 OCHOBA Ha NnyHUTE npedepeHum n Bkycosu.

Hekown KynTypu ja ueHaT ynctotata noseke og apyrute. Ha npumep, yncrorara e
BUCOKo uUeHeTa Bo CoeguHeTute [pXaBu, Kage WTO caMO TEYHUOT camnyH LWTo ybuBa
baktepun e nasap og 16 munujapaum gonapwu. Jlyreto Bo CALl o4yekyBaaT HUBHUTE
AOMOBW, KaHuenapum u jaBHM MecTa ga buaaT UcYUCTEeHU ,HaaBOp Of pasyMHUTE
34paBcTBeHun bapawa“. Of apyra cTpaHa, BO MHOrY NOCMPOMAaLLHN 3eMjU, YnctoTata He
Ce UeHM Ha [JO0BOSIHO HMBO 3a [Ja Ce co3fjaje 34paBa >XMBOTHa cpeauvHa.
NcTpaxyBarwaTta nokaxyBaaT geka Oypu U BO 3eMjuTe Ko 6p30 ce pasBmBaaT Kako
KuHa n Hgnja, HegocTtaTokoT Ha OCHOBHA XUIrMeHa ce yuiTe NpeansBukyBa 3Ha4YNTENHN
34paBCcTBeHU npobnemu Guaejkn KynTypata He M JaBa TOSKYy BMCOKa BPegHOCT Ha

yucroTaTa.’!

4.3.2 CynkynTtypa

CynkynTypa e rpyna Ha nyre kou cnogenysaaT rornem 0poj cnopegHu BpeaHoCTH,
Kako LWTO ce ekonosute. MHory daktopu MoxaT ga crtaBaT noefuHel, BO edHa wunuv
noseke cynkyntypa. Jlyfeto og egHa cybkynTtypa ce gen of noronema Kyntypa, HO UCTO
Taka cnogernysaaT nocebeH naeHTUTeT BO nomarna rpyna. ETHUYkuTe n pacHute rpynu
ro genat ja3uKkoT, XpaHata u obnyamTe Ha HUBHOTO HacneacTso. [pyrute cynkyntypa

ce o6eanHeTH Co 3aeHNYKM UCKycTBa.>?

%Money, R B., Gilly, M N., & Graham, J L. (1998)Explorationsof National Cultureand Word-of-
MouthReferralBehavior, Journal of Marketing, October, pp. 76-87.

3'Kurian, V. (2002) HandWash' CampaigninKeralaRaises a Stink, Business line, November 6, p. 1.
32Press books, Subcultures, https://kpu.pressbooks.pub/introconsumerbehaviour/chapter/subcultures/
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Bo cekoja 3aegHunua nma cyobkynTypu n Tue umaaT OrpOMHO BIijaHue BP3 NyreTo,
OLHOCHO Bp3 npunagHuuuTe Ha cybkynTypute. OBa 3HauMm [fgeka YreHoBUTE Ha
cybkynTypuTe AejctByBaaT BO COMACHOCT CO BpPeAHOCTUTE LWTO M npeTcTaByBa
oapefdeHa cybkyntypa. [opeHaBedeHOTO ce OJHecyBa Ha OAHECYBaweTO Ha

NOTPOLUYBaYnUTE M HUBHUTE NOCTaNKM BO cuTe dhasn of KynyBaheTo.

4.3.3 OnwTecTBeHa Knaca

CoumjanHata kraca ce oOOHecyBa Ha XWEpapXMcKOTO YypeayBake Ha
OMTECTBOTO BO pasnuMyHM nofenbu, of Kou cekoja o3HadvyBa couujaneH cratyc unu
nosuumja. CoumjanHaTa knaca € BaxHa [AeTepMMHaHTa Ha oOJHecyBaweTO Ha
noTpowyBaunTe 6uaejkM Bnvjae Ha MogenuTe Ha NOTPOLUYBayka, HAYMHOT Ha XKMBOT,
MeauymckuTe obpacuy, aKTMBHOCTUTE W MHTEpecuTe Ha noTtpollyBaunte. WMako
nocTojaT pasnnYyHN MeToam 3a oAapeayBare Ha OnTecTBeHaTa knaca, Taa Haj4yecTo ce
noeHTudukyBa co pasnukuTe Bo npuxoaute. Cenak, oBa He € cekorawl TOYHO.
PasnuknTe BO NpuxoauTe NpuaoHecyBaaT 3a pasfnuky BO CoumjanHmMoT cTaTyc, ako Tue
MOXebu He ce eAMHCTBeHaTa MnpuyMHa 3a pasnukMTe BO MOAENUTE Ha NOTPOLLyBayka

WM HAYUH Ha XMBOT.33

Ha npumep, ABajua noTpollyBayn Kou 3apaboTyBaaT MCT NPUXOA MOXe Aa
MMaaT MHOTy pasfMyeH HauMH Ha >KMBOT ako efHMOT wuma npodecuoHanHa
KBanudukaumnja Ha NOCTAUMNIIOMCKO HUBO M € BpaboTeH BO NOBUCOKOTO PakoBOACTBO Ha
MynTMHaUMOHanHa KoMmnaHuja, a [Apyrmotr e camoBpaboTeH, co ob6pasoBaHue
OrpaHNYeHO Ha HEKOJIKYy FOAMHW Ha LKonyBahweTo. [pedepeHunnTe noBp3aHu CO
KynyBaweTO Ha Mpou3BoAM M OpeHOoBW, MOAENUTE Ha MeauMymcka MOTPOLLyBauyka,
WUHTEepecuUTe 3a BKIy4YyBake BO Pa3fMyHM aKTMBHOCTU BO CrMoGOAHOTO Bpeme MHory

BapupaaT Nnomery oBue ABajua NoTpoLLyBayun.

BakBuTe oTkpuTHja BO TEKOT Ha rognHuTe rn oxpabpwuja nasapyuuTe ga ja mepat

coumjanHaTa Knaca Kako CrioXXeHa NpOMEHIMBa Koja M ofpasyBa He caMo pasfuKuTe

33Yourarticlelibrary, 3 ExternalFactorsthatinfluencesConsumerBehavior,
https://www.yourarticlelibrary.com/consumers/3-external-factors-that-influences-consumer-
behavior/12908
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BO MpuxoauTte, TyKY W OPYrn UHOMKATOPWU Kako LITO ce 0bpasoBHUTE KBanudukauum,
BMOOT Ha npodbecunjata U TuTynata, maTepujanHuTe nocegyBawa UTH. CouumjanHata
Knaca ogpefyBsa pasnuyHu Mogenu Ha o4HeCyBaHh-eTO Ha MOTPOLUYyBa4uUTE BO TEKOT Ha
cute ¢asu od KynyBaweTo. Toa rm ogpenyBa npedepeHunnTe Ha MOTpoLLyBayuTe,
HUBHMOT NPUCTan KOH MpOLLeCOT Ha KynyBake W HAYMHOT Ha KOj Tme oanydysaaT 3a

KynyBahe€.

4.3.4 PechepeHTHU rpynu

PedepeHTHUTE Trpynn ce rpynn Ha nyre Kou BnAuMjaaT Ha CTaBOT WNK
ofHecyBaweTO Ha noeavHeloT. [loeguHumTe 1M KopucTaT OBME TPYyNM  Kako
pedepeHTHM TOYKM 3a ydYewe Ha CTaBOBW, BepyBawa M OAHecyBawa W HUBHO

npunarogysawe€ BO HUBHUTE XXNBOTW.

CemejcTBOTO M BnuckuTe nNpujatenn ce cmeTaaTt 3a MpUMapHU pedepeHTHU
rpynn BO XWMBOTOT Ha NOeauHeUOoT nopaan HMBHaTa OpeKBEHUMja Ha MHTepakuunja co
noeauHeuoT M MPMMaToOT Ha OBME 3HavajHU ApYyrM BO XKMBOTOT Ha MNOeANHELOT.
CoyyeHnunTte, coceAcTBOTO, KoneruTte, Apyrute no3HaHMumM ce Aen of CeKyHaapHute

pedepeHTHM rpynn Ha NOEAMHELIOT.
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Cnuka 10. PedepeHTHn rpynu

T

N3Bop: Your article library, 3 External Factors that Influences Consumer Behavior,
https://www.yourarticlelibrary.com/consumers/3-external-factors-that-influences-

consumer-behavior/12908

[MoeanHeLoT MOXe UM He Mopa Aa KOMyHULUMpa SIMYHO CO ApYruTe Co Len aa ro
UMUTMPA HUBHOTO OJHECYyBake, U 3aToa OAypWU W OHWE MOEOUHLUN UMK Tpynu of Kowu
noeanHeLoT y4n co caMo HabrbyayBawe ce UCTO Taka Aen of HeroBaTa pedepeHTHa
rpyna. PedepeHTHUTE rpynn BNunjaaTt Ha KynyBakeTo Npon3soan n 6peHaoBun, ocobeHo
Kora e 3abenexnuBa noTpowysBayka. OHamMy kage LWTO MNPOM3BOL4OT € BWUASIMBO
KOHCYyMUupaH, n3bpaHmoTt 6peHa Moxe ga 6uae nod BnNujaHMe Ha OHa LITO KIUEHTUTE ro

cMmeTaarT 3a npudaTnnBo 3a HUBHUTE pedepPEeHTHU rpynu.

Bo cnyyaj Ha 3abenexnue nykcys, Aypu v noTpowlyBavkaTa Ha Npov3BOOOT €
nog BnujaHne Ha pedepeHTHUTE rpynn. Bo crnyyvaj Ha HesabenexmntenHun npon3soau,
BNWjaHMEeTO Ha pedpepeHTHaTa rpyna e nomano ovaejkn Mma Manu UM HUKakeu

nocneauum (CaHKLMM) 3a HeKynyBake Ha ,,BUCTUHCKMOT" n3bop..3

34Yourarticlelibrary, 3 ExternalFactorsthatinfluencesConsumerBehavior,
https://www.yourarticlelibrary.com/consumers/3-external-factors-that-influences-consumer-
behavior/12908
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Mefy pasnnyHuTe 4neHoBM Ha pedepeHTHaTa rpyna uMMa HEKOU KOU ce
HapeKkyBaaT NnMaepu Ha Mucnewe. YUneHoBuTe M nNoumMTyBaaT CTaBOBUTE Ha NnOepoT
Ha Mucrnerwe n BapaaT HeroB COBET U HACOKM 3a ofpefeHo npawane. JingepoT Ha
MUCIIEHE MOXE [a BNujae Ha offykuTe 3a KyrnyBawe 3aToa LWTO YfieHOoBUTE ro
noyntyBaaT nMopaan HeroBaTa CTPYYHOCT wunM coumjanHa nonoxba.flugepoT Ha
MUCIEHE € BMCOKO KpeambuneH M3Bop Ha KOMyHMKaumja o4 ycTa Ha ycTa M NoBeKeTo
ce rpwxart 4neHoBuTe Ha pedepeHTHaTa rpyna ga rM 3HaaT HUMBHUTE CTaBOBM 3a
npawara. HuBHMOT kpeamnbunutet e noronem Guaejkn Tne ce gen on pedepeHTHa
rpyna n HemaaT COMNCTBEHU MHTEPECU Ada npodaBaaT Npou3BOAM Ha OpPYrK, 3a pasnuka

on TProBuUUTE Ha Marno.

Jinpepute Ha mucnewe ce cneunduyHn 3a NPomMsBOAOT UMK KaTeropujata n ce
KapakTepuaupaaT CO BWMCOKO HMBO Ha BKIly4eHOCT. WcknyyuTenHo e Tewko ga ce
noeHtTudumkyBaat nuaepuTe Ha MuUcnewe, buaejkm Tue uarnegaart Kako apyrute
4YfIeHOBW Ha HMBHaTa rpyna. Tue He ce UCTakHyBaaT, MAaKO HMBHATa MOK Ha BIivMjaHue €
nocunHa.lasajoepute mMoxat ga M uaeHTUdUKyBaaT YneHoBUTE Ha pedepeHTHaTa
rpyna camo CO CrpoBefyBak€ Ha COOABETHO WUCTpaxyBawe, Koe Mopa na buge
crneumMdunyHO 3a NPOU3BOAOT UK ycnyraTa. TakBOTO UCTpaxyBawe Mopa Aa BKIyyyBa
npawaka 3a HMBOATa Ha BKNYYEHOCT Ha WUCMNUTaAHUUUTE, HUBOTO Ha 3Haehe,
coumjanHaTta nomnoxba BO rpynuTe, CKIIOHOCTa KOH YCBOjyBake HOBM MPOU3BOAN U

cnoco6GHocTa ga ce Bnuvjae Ha apyrute.®

c. CutyaumoHu dakropm

EkcneptuTe 3a MapkeTUHT v 3emaaT npeasug pusanyknTe n cuTyaumoHmuTe dakTopu
Kako LUTO ce AM3ajHOT U pacnopenoT Ha NpoaaBHMUATa NpU An3ajHUpaHe Ha HUBHUTE
o6jektn. pogaBHUUMTE 3a XpaHa 4YecTo cTaBaaT neb M MNeyYHn npous3Boan Ha
CMPOTMBHUTE CTpaHM Ha npodaBHMUaTa Ouaejkm Ha nyreto 4ecto UM ce NoTpebHu
Apata Buga npoumssoan. 3a ga rM Kynat geete, Tpeba ga ja obukonat uenaTta

npoAaBHMLA, Koja e MofHa co Apyru NpeaMeTy LWTO MOXerne Aaa rv BuaaT v Kynar.

3SYourarticlelibrary, 3 ExternalFactorsthatinfluencesConsumerBehavior,
https://www.yourarticlelibrary.com/consumers/3-external-factors-that-influences-consumer-
behavior/12908

47



NokauunTe Ha nNpoAaBHMUMTE UCTO Taka BNMjaaT Ha OOHECyBaweTo Ha
NOTpOLlyBauMTe M Ha OANyKUTe 3a KynyBare. Pusnykute gaktopu koum GusHucute
MOXaT [a MM KOHTponMpaaT, Kako LITO Ce M3rMNeAoT Ha npoaaBHUUAaTa, My3ukaTa LTo
ce nywTa BO NPOAaBHULUMUTE, OCBETNyBakeTO, TemnepaTyparta, na aypu U mupucute

LLITO ce YyBCTBYBaaT, Ce HapeKkyBaaT atmocdepckun dakTopu. 36

4.4.1 Atmocdepa Ha NpoAaAXXKHOTO MeCCTO

Bo muHaTOTO, NOTpowyBaynTe rnaBHO ce (oKycupaa Ha yHKUMUTE WUnNu
aTpubyTuTe Ha NPoOu3BOAOT 3a Aa oanyyaT kage fa kynat. Bo geHewHo Bpewme,
noTpowyBadnTe OapaaT [[OMOMHUTESNHM KOPUCHWU enemMeHTM 3a pfa wusbepar
ManonpogaxHn MecTa 3a HUBHUTE KynyBawa. [1pujaTHaTa atMocepa Ha NpogaKHUTe
MeCTa Ha CUHLMPOT € efeH Of OHWEe eneMEHTU KOU Ce WCKIYYUTESNTHO MOXESHW.
Ynorata Ha atMmocdepaTta Ha npofaBHUUATa BO YCMEXOT Ha NPOLAXHOTO MECTO He
MOXe fa ce urHopupa. ManonpogaxHute CUHLIMPU NOCTENEeHo MM 3aMeHyBaaT Manute
TpaguuMoHanHu TProsuu. YCNexoT Ha CUHLUMpHaTa ManonpojaxHa wuHOycTpuja BO
crnopenba co TpaguumMoHanHuTe TProBLumM ce NpuUnuLlyBa Ha NpakTUYHoCcTa, n3bopoT Ha

CTOKM, FONeMUOT NPOCTOP U HUCKUTE LieHKn.3’

ATmMOCepa e TEPMUH KOj Ce KOPUCTU 3a da ce objacHM YyBCTBOTO Ha LUOMWUHI
NUCKYCTBO KOE€ He MoXe [[a ce Buau. TOKMYy AM3ajHOT Ha MPOAaXHOTO MEeCTO Ha
ManonpoaaxHWoT CUHLMP npousBedyBa cneumuyHM emMounoHanHn edektn Bp3
KNWEHTOT KOW ja 3rofieMyBaaT HeroBata BepojaTHOCT 3a KynyBake. ATpakTuBHaTa u
UMnNpecmMBHa aTMocepa Ha ManonpodaxHWTe npoAaBHMLUM co3faBa  NpujaTHO
NCKYCTBO Mery MOoTpollyBayuTe, LWTO OUPEKTHO BNMjae Ha HamepaTa 3a KyrnyBawe Ha
noTpoLlyBadnTe N HABHUOT MpoLeC Ha oanydyBawe. BepojaTHOCTa geka KnMeHTuTe ke
ocTaHaT noJomnro BO npojaBHuUATa ce 3rorieMyBa nopagm atMmocdepckute gpasowu.

Kora noTtpolwyBa4yoT ce 4yBCTBYBa 3a[0BOSIEH BO MarnonpojaxHata cpeauHa Ha

38Libraries, 3.1 FactorsThat Influence Consumers’ BuyingBehavior,
https://open.lib.umn.edu/principlesmarketing/chapter/3-1-factors-that-influence-consumers-buying-
behavior/

STurley, L. W., &Miliman, R. E. (2000). Atmosphericaffects on shoppingbehaviour a
reviewoftheexperimental. Journal of Business Research, 49, 193-211
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npogasHuUUaTa, Toj NMOMUHYBa MNoOBeKe BpemMe BO ofpefeHa npojaBHuUa W noBeke

KynyBa nopagu npuvjatHuTe Apas3du oa okonuHarta.®

OkonvHata uMa rofiemMo BrvjaHWe BpP3 emouMuTe W 3a40BONICTBOTO Ha
noTpowyBaynTe. MMnpecrmBHaTa aTMocdepa Ha ManonpoAaXXHUTE CUHLIMPW ro noaura

HNBOTO Ha 3a0BOJICTBO Ha KIMTMEHTUTE U UCKYCTBO BO KyNnyBaH-€TO.

BaxeH dhakTop BO oanykaTa 3a KynyBawe e nepuenuujata Ha NoTpoLlyBayoT 3a
NPOCTOPOT, OOAHOCHO CrMKaTa LUTO ja NpeHecyBa LUOMWHI NPOCTOPOT, WTO BRvjae Ha
nepuenuujaTa n KynyBaweTo Ha NPOn3BOAOT. 3a4eCTeHOCTa Ha NoceTuTe Ha ogpeneHo
NpoAaXHO MeCTO 3aBMCU N O KBanNUTETOT Ha NPOCTOPOT. KBannteToT Ha NPOCTOPOT e
noBp3aH CO M3rMeaoT U CTPyKTypaTa Ha NpOCTOPOT, opraHM3auujata Ha npoussBoauTe

BO paMKUTE Ha MPOCTOPOT U LieHUTE.

4.4.2 My3uka

MysunkaTa Moxe aa ce geunHupa Kako npujateH 3BYK KOj BNiMjae Ha CBECHUTE U
HecBeCHUTEe OANYyKM Ha noTpowysayuTe. My3sukaTa LWITO ce nywTa BO NpodaBHuLaTa Ha
Mano uMa 3Ha4YUTENHO BIVjaHMe BP3 HamepaTa 3a KyrnyBawe Ha MOTPOLUYBaYoT.
My3uykute CTUNOBM W TeMno umaar rofieMo BhvjaHue Bp3 MNOTPOLLYBaYUTE BO
3ronieMyBah-eT0 Ha npogaxbaTta Ha mano. lNpujaTHaTa My3unka ce NnoBp3yBa CO NOJONIO
BpemMe Ha noTpollyBadka. PasHoBMAOHOCTa Ha My3MKa BO 3afHMHA 3HAYUTENHO Brvjae

Ha nepuenuujata n npedepeHunnTe Ha NOTPOLLYBaYnUTe.

MoTpollyBaymTe NOMUHYBaaT Nomariky BpeMe BO NPOAaBHMLMTE Kora My3ukaTa
ce penpopyumpa MnorfiacHo OTKOMKY Kora ce nywTta TMBKO. BrivjaHneTo Ha rmacHocta
Bp3 npedepeHuMnMTe Ha My3uKkata 3aBUCK O MOSOT, MPWU LUTO XXEHUTe pearvpaart
MOHEraTMBHO Ha MornacHa Mysuka OTKOMKy MaxkuTte. Mysukata reHepanHo uma

Nno3nTnBeEH e(*.)eKT, Joaeka 6psaTa MY3UKa BJ'IMjae Ha nepu,enLl,MjaTa Ha KITMEeHTOT 3a

38Bohl, P. (2012). Theeffectsofstoreatmosphere on shoppingbehaviour’, a literature review. Corvinus
Marketing Tanulmanyok.
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TProBCKMOT UeHTap. Myankata MMa KOHCTPYKTMBHO BfvjaHMe Bp3 30MPOT Ha

NOTPOLLEHOTO BpeMe 1 napwv Ha KnneHTuTe nopaam gobpata cpeamHa.®

Bo 1966 roguHa, Anbept MexpabujaH ro passun mogenot PAD (3agoBoncTso,
AOMUHaUMja 1 akTuBMpawe) 3a [a ja onvwe U Mepu emMouuoHanHaTta UHTenureHumja
npeky TPy NPOMEHU: 3a40BOSNCTBO, BO30yaa n goMmnHauuja. MexpabujaH n Llejmc Pacen
ro Hagrpagmja mogenot PAD Bo 1974 roguHa 3a ga onuwaTt Kako KIIMEHTUTE Winu
n3berHysaat unum npucTanu KOH OKonmMHaTa BO 3aBUCHOCT O CTUMYJSIMTE Ha OKoSfiMHaTa
(B0 0BOj crny4aj, My3aukaTa). Bo noHOBMOT Moaer, 3a40BOSICTBOTO Ce OfHeCyBa Ha Toa
Kako ce 4yBCTBYBa KMMEHTOT, BO3OydyBaweTO Ce OJHecyBa Ha CTEeneHOT A0 KOj
KNMEHTOT ce YyBCTBYBa CTUMYNupaH, 6yaeH nnu akTMeBeH BO MOMEHTanHata cutyauuja,
a JOMUWHauMjaTa ce OHecyBa Ha TOa Kako NoedMHeUOT ce YyBCTBYBa JOMWUHUPAH UIn

cnobopeH ga aejctByBa KoH cuTyauujaTa.*?

Cnuka 11. PAD model

The Mehrabian-Russell Model

ey L4

. ,—“—f
~ / emoTioNaL \ ~  APPROACH
ENVIRONMENTAL - STATES: | —= oOR
P
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o = -‘“"

M3Bop: Idealogic brand ab, Thepsychologyof music donsumerbehavior,

https://idealogicbrandlab.com/the-psychology-of-music-consumer-behavior/

3%Banat, A., &Wandebori, H. S. T. (2012). Store Design and Store AtmosphereEffect on Customer Sales
per VisitEconomics, Management andBehavioralSciences.

“Oldealogic brand ab, Thepsychologyof music donsumerbehavior, https://idealogicbrandlab.com/the-
psychology-of-music-consumer-behavior/

50



AKO My3ukaTa npeamsBuKyBa MO3UTMBHA peakuuja (3agoBOMCTBO), MO CTUMYynMpa
KnueHToT (BO3byaa) 1M ro HaTepa da caka ga uctpaxysa (QoOMUHauMja), NOTPOLLYBa4voT
Ke noMuHe noBeke BpemMe BO MPENUCTyBake, LUTO MOXe Aa AoBede A0 noronema
npogaxb6a. MeryToa, ako My3unkata uMa CnpoTMBEH edhekT, Taa MOXe Aa r ogaaneydm
KNMEeHTUTE, a BO HEKOM Cnyvaum Mys3ukaTa MOXe [a M HaTtepa ga ja Hanywrtar
npogaBHuuata. Co uen ga ce Bcagn BUCTMHCKMOT OArOBOP Kaj MOTpOLUyBayuUTe,
mMapkeTepute Tpeba Oa ja npoydyBaaT ncuxonorujata Ha My3ukata 3a ga nywTtaar

MY3H1Ka LUTO ogroBapa Ha nHTepecuTte n JindHOCTUTE Ha HUBHaTa UellHa ny6n|/||<a.

4.4.3 Mupuc

[MpncycTBOTO MM OTCYCTBOTO HA MUPUC BO MasionpogakHuTe npodaBHUUM Mma
3HauYuTemNnHO BNMjaHMe BP3 HamepaTa 3a KyrnyBakwe Ha noTpowyBadnte. MupucoT e
npujateH MUPUC KOj Brivjae Ha pacrnosioXXEeHNETO U eMOLUUTE Ha KyrnyBa4yoT, NpaBejku r
KNMMeHTUTe [da ocTaHaT nogonro WU ga ce 4yscTByBaaT Bo30yaeHw. [lpaBunHaTta
ynotpeba Ha mupuc ja nogobpysa eBanyaumjata Ha NpPoM3BOAUTE KOU Ce HeMno3HaTU
UM He My ce gonaraaTt Ha noTtpowyBayoT. MupucoT uma ronemo BnvjaHue Bp3 Toa

Kako noTpowlysavynTe oueHyBaat npoun3so nunu ycriyra.

KnueHTuTe nomuHyBaaT NoBeke BpeEME BO LUOMMHI KOra OKONMMHatTa COoApXKu
aobpa mysuka n mupucu. Tpeba ga ce npetnoynTta ga ce ms3bepe egeH mupuc npeg
noseke mupucu. Kynysaumte Tpowiat noBeke napu Bo NpogaBHUUM 3a edeH MUPUC BO
crnopenba co noTpoLlyBaynTe U3NOoXeHn Ha rnoseke mupucu. MNMpm n3bopoT Ha MUpucoT
MOpa da ce 3eme npeasun LEenHWoT Mos, Taka WTOo TemaTa e npujaTHa, Taka LWTo
KNMeHTUTE TpoLLaT NnoBeke Bpeme 1 napu Bo manonpogaxbaTa 3a Aa KynaT npou3soam

nnm ycnyru. !

Mwupucot Bnujae Ha KOrHUTUBHUTE W aEKTUBHUTE peakuuu, CTaBOBUTE U
nepuenuMmTe Ha NOTpoLlyBaynTe, Kako U MeMopujata U ogHecyBaweTo. PeneBaHTHU
nocpeaHnuum 1 MogepaTopu Ha eeKkTuTe Ha MUPUCOT BP3 OBME NPOMEHU BKIyYyBaaT
adeKT, KOorHuumja, CBECHOCT WU NHOMBMOYASTHU UMW €KOJSTOLLKM CTUMYSIU. TOKMY BO TOj

KOHTEKCT MapkeTepuTe Tpeba Aa pa3MucnaTt KakoB TN Ha MUPUC U KaKOB UHTEH3UTET

41Banat, A., &Wandebori, H. S. T. (2012). Store Design and Store AtmosphereEffect on Customer Sales
per VisitEconomics, Management andBehavioralSciences.
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ke kopucTaT Ha NpPoaa)KHOTO MecTo. IMeHo, MMPUCOT MOXe Aa M npuerede, 3aapxu

nnun ogbue KNMeHTUTEe N BO OBaa CMUCa Aa Bnmjae Ha HMBHATa oAJ1yKa 3a KyrnyBaHe.

4.4.4 OcBeTnyBame

OcBeTnyBakeTO Ce KOPUCTM 3a [a Ce WUCTakHe Mpou3BOAoT. Toa cosgasa
BO3byda M Mma no3uTuBeH edekT BP3 KYMOBHOTO OAHECYBaw€ Ha MOTPOLUyBayuTE.
Kora ocBeTnyBaweTO LUTO CE€ KOPUCTM BO MPOOAXKHUTE MecTa Ha MarnonpopaxHuTe
CUHLUMPpU e co pobpa 6oja, noTpowyBayuTe uMaaT TeHAeHuuja da rv gonupaar
npomMs3BoaguTe 3a da ro npoueHat KBanuteToT. Ha m3bopoT Ha npodaBHULATa Ha
NnoTPoOLUYyBa4Y0T YMEPEHO BIfMjae OCBETYBakE€TO W pacrnopedoT Ha npodaBHULATA.
lMpogaBHULMTE CO COOABETHO OCBETNYBake, My3uka, 0oja, MUPUC MU OUCMNEN Ke !
MOTMBMPAAT KMMEHTUTE NOBTOPHO [a ja noceTaTt npofaBHUUATa BO MAHMHA. [NaBHaTa
LUen Ha KOpUCTEHETO MOCUMHO OCBETIyBake BO NPOAaBHULUMTE Ha Mano e ga ce
npueneye BHUMaHMETO Ha KITMEHTUTE 3a Aa NoYHaT Aa KynyBaaT BO NPoAaXHUTe MecTa

3a HMBHa NorogHocT.*2

OcBeTnyBaweTo urpa cynTusiHa, HO KIyyHa ynora BO O6GNMKYBah-€TO Ha
oKofMHaTa BO NMpojaBHUUATa U MM Tpece ceTunata Ha noTeHuujanHuTe KnneHTtu. Toa
BfiMjae Ha HAYMHOT Ha KOj NyreTo KyrnyBaaT MPOM3BOLAM M LUTO € HajBaxHo kage.Bo
mManonpogaxbata ocBeTnyBaweTo Tpeba BU3yernHO Ada M UCTakHyBa npou3soauTe,
Kako WU ga ro Hanpasu OKOMHWMOT MNPOCTOP €CTETCKU npujaTeH U ga npenvsBuKyBa
4YyBCTBO Ha pobpepojoe n cmupeHocT. Llenta e ga ce Bnujae Ha emouuuTe Ha
noTpowlyBadnte co uUen ga ce nogobpu HMBHOTO LUOMUHI MCKYCTBO, @ Ha KpajoT u

HMBHaTa kenba aa kynysaaT CTOKMW.

Co pasBuBame Ha MOJENM Ha CEeHKM W CBETNMHA M co3faBare KOHTpAacT,
pedneKkTopn ce ANCKPETHO NocTaBeHn Ha oapeaeHn Aenosu of npocTtopot. OBa Gelue
HanpaBeHO HaMepHO 3a [a ce Harnacy eqHaTa noBpLUMHA, a APYrvMoT Aen Aa ocTaHe BO

TemMHuHa. Bo mManonpogaxHarta cpeanHa, KOHTPaCTHOTO OCBeTJlyBawke CE€ COCTOU O

“2Wanninayake, W. M. C. B., &Randiwela, P. (2007).theimpactofvisualmerchandising on
consumerstorechoicedecisionsin Sri Lankansupermarkets. In 7th Global Conference on Business
&Economics, ISBN (pp. 978-0).
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ABa MaBHN enemMeHTn:. aMbueHTanHoO N aKUEeHTCKO OCBETIlyBaH-€. AMbBUMEHTanHoToO u
adKLUEeHTCKOTO OcCBeTJlyBakbe CcO3daBaaT CBETJIOCHM KOHTPaCTuM 3a Aa Ce WCTaKHaT

ogpeneHun npon3soan 1 Aa ce npuerede BHUMaHMETO Ha nNoTpowlyBadvnuTe.

TemnepaTypaTta Ha 6ojaTa e ywTe efeH KiNydYeH eNeMeHT Ha OCBeTNyBakeTO 3a
KOj € OOKaXaHO Oeka Bfvjae Ha MOoTeHUMjanHUTE KIMEHTU M HUBHUTE YyBCTBa MNpwu
KynyBaweTO. TemnepaTtypaTta Ha 6ojaTa unm nosp3aHaTa TemnepaTtypa Ha 6ojaTa (CCT)
e 6ojaTa WTO ja emMnTyBa M3BOPOT Ha cBETNNHA. Kako noTpoLllyBa4voT Ke BOOYM HELITO
3aBUCK O4 TOMNMHATa UNKU CBEXMHaTa Ha ocBeTnyBaweTo. OCBETNYyBaHETO CO TOMMM

6ou, Ha Npumep, Npean3BMKyBa YyBCTBO Ha CMUPEHOCT U 3a,0BOJICTRO.

3aTtoa, ocBeTnyBaHkeTo BO Goja U KOHTpAcT BO ManonpoaaxHaTa cpeauHa mMopa
[la ce KOMBUHMpaaT 3a Aa ce co3fane eddekTUBHA pamMHOTEXa nomery NPeaHUoT nnaH
Kafe LTO ce Haorfa Npou3BOAOT M MPOCTOPOT BO Mo3aauHa, CO Lien Aa ce npusredve

BHUMaHWETO Ha NoTpoLlyBayoT.43

“Ifillumination (2021) ThelmpactofLighting on ConsumerBuyingBehavior,
https://Ifillumination.com/blog/lighting-impact-consumer-buying-behavior/
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Cnuka 12. OcBeTnyBawe Ha paboTHO MecTo
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W3Bop: [fillumination (2021)The Impact of Lighting on Consumer Buying Behavior,

https://Ifillumination.com/blog/lighting-impact-consumer-buying-behavior/

4.4.5 lN'yxBa

MpenonHnTe nNpoAaBHMLUM Ce cMmeTaaT 3a HeraTMBHO LUOMWHF WUCKYCTBO. Toa
npeausBuKyBa KNMEHTUTE Aa Fo ckpaTaT BPEMETO 3a KynyBawe, Aa ro HanywTaT
MOArOTBEHMOT MNaH 3a KyrnyBakwe M Aa KynyBaaT Nomarsky NpoOuM3BOAM OTKOSKY LUTO

nnaHupane.*

“4Profitiraj.hr, Svi trikovi impusine kupnje, http://profitiraj.hr/svi-trikovi-impulsne-kupnje-trosimo-li-vise-
zbog-glazbe-u-trgovini/
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fonem 6poj hakTopn Bnujaat Ha HaTpynaHOCTa Ha NPOAaXHWUTE NoJoBWU. TproBuuTe
cekako Tpeba Aa BHMMaBaarT Ha rorieMmHaTta Ha NPoLaXXHUOT NPOCTOP U pacrnopenoT Ha
npogaxHata ornpema M Ha camuTe npousBogu. ViMa nomanu LwaHcu 3a ryxsa BO
npocTpaHnTe npogaxHu obnactun. AcTto Taka, pacnopedoT Ha NpoLaXkHWOT meben urpa
MHOry BakHa yrora BO CO3[aBareTo ryxBu. IMeHO, BO npeHaceneHuTe NpoaaxHu

MecTa nma ronemMmn narnegn 3a co3gaBaH-€ ry>xea.

HaTtpynaHocTa BO Npoga)KHMOT NPOCTOp € M pe3ynTaT Ha He4oBOMHMOT 6poj NpogaBayun.
3aToa, BaxHO e TproBeuoT ga 0be3beam oosorneH 6poj HA NpogaXeH nepcoHan u co
TOoa [da ja MUHUMM3Mpa MOXHOCTa 3a ryxea. O6e3begyBarweTo [OBOMEH 6poj
npodaBayn € UCTO Taka BaXkHO 3a fa ce m3berHe rykea Ha kacute, BO ogaeneHujata
KaZe LUTO Hema CaMOMOCIyXXyBake 1 BO ogaenute 3a npogaxda kage WTo nva ronemm

LLIAHCK KNMeHTUTe Aa nobapaat AONONHUTENHM MHOpMaLMK 3a NPON3BOAOT.
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10. EMIMUUPUCKO UCTPAXYBAHKE

Bo oBa nornaBje ce npertcraBeHn NpnMepoKoT 1 MeTO}J,OJ'IOFI/IjaTa n pe3ynrtatnute og

EMIMNUPUCKOTO UCTPaxXyBaw€ CNpoBeneHO 3a LeJjinTe Ha oBaa pa60Ta.

5.1. MpuunHa n meToaosnorvja Ha UCTpaxxyBaweTo
NcTpaxyBaweTo e CnpoBedeHO Ha UHTEPHeT, CO NOMOLL Ha aHKkeTa. AHKeTaTa
Oewe pocrtanHa 3a KopucHMumMTe Ha Beb-cTpaHuuata Ha dopmynapute Ha Google.

MpawanHukoT ce coctom of 21 npaware n e nononHet og 120 ncnutanmnuyw.

MopaTtoumTte cobpaHu npeky aHkeTaTta 6ea obpaboTeHn co NOMOLI Ha anaTkaTa
Statistica, Bep3nja 9.0 n anatkata MS Office Excel (rpadunykm npukasmn Ha noegnHevHu
npomennuen). Bo ctatuctnkata ce Kopuctea onmcHa ctaTUCTMKa, pakTopcka aHanuaa
n ANOVA.

Bo UCTPpaXyBake€TO LUTO € KOPUCTEeHO, HEeKOJIKY UHOUKaTopu ce onuwlaHm Cco
edHa Unun noeeke NPOMEHMN. Taka, KOPUCTEHN Ce MHOUKaTOPKU 3a UMIMYIICUBHO Nal3apHO

ofHecyBahe, NoeanHeYHN nokasaTenu n gemorpadCcku nokasaTtenm.
M3jaBuTe noBp3aHn CO NOeaUHEYHN nokasaTenu ce HaofaaT Bo Tabena 1.

Tabena 1. TBpaerwa o aHKETHUOT NpallanHUK

bpoj | Tepaetwe /Mpaware O3Haka Ha
npomeHnuBeaTta
1 Jac oOuyHO BHMMATENHO M nnaHupam moute kynyBawa | SKL_IMP_1
ogHanpen_ .
2 KynyBame camo oOHa wWTO HaBucTMHa Mu Tpeba, jac cym | SKL_IMP_2

pauuoHareH kynysay

3 Mpen oa oanyyam ga kynam, cekoraw cnopegysam ase wnu | SKL_IMP_3

noseke MapKku

4 Uecto MM ce cnydyyBa pga Kynam HewTo cnoHTaHo u | SKL_IMP 4

HennaHvpaHo :
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5 Yecto ce 4yBcTByBaM BMHOBEH Kora KkynyBam HewTo | INDIVID 1

HenmaHMpaHo

6 YyBcTBYyBaM 3a0BOJICTBO no HennaHupaHo | SKL_IMP_5
KynyBar€e

7 YecTo kynyBam npou3Bog camo 3aTtoa wTto gobmsam HewTto | SKL_IMP_6

apyro 6ecnnaTtHo co Hero

8 UecTo npaBaMm HennaHuvpaHu KynyBaka kora Moxam pga | SKL_IMP_7

nnaTam co KapTuyka (Co 3a40oLHyBaH-e)

9 KynyBarweTo 3a MeHe e 3abaBHO 1 cnoboaHo Bpeme . | INDIVID_2

10 Yecto KkynyBam npousBog camo 3atoa wto Buaos | INDIVID_3
peknama___

11 Mpn n3bopoT Ha npousBoa, mucneweTo Ha gpyrute nyfe e | INDIVID 4

MHOry BaXXHO

12 O6u4yHo 6p30 oanyyyBam ga kynam . INDIVID_5
13 Ce KapakTepusnpam co BUCOK cTeneH Ha | INDIVID_6
camopoBepba
14 HajuyecTto kynyBam npoBepeHu pabotn__ . INDIVID 7
15 Cakam ga KynyBam HOBW, HEOOMYHM U mogepHu pabotn . | INDIVID_8
16 Mon DEMOG_1
17 Boapacrt DEMOG_2
18 O6pasoaBHue DEMOG_3
19 PaboTeH cTtaTyC DEMOG _4
20 Mpuxoa No 4OMAKMHCTBO DEMOG_5
21 Bpoj Ha YneHoBM Ha JOMAKNHCTBOTO DEMOG_6

N3Bop: N3paboTka Ha aBTOPOT

Cekoja og npeTxogHo HasegeHuTe wuckasn (1-15) Gewe MepeHa cO nomow Ha
JlukepToBa ckana cO NeT WUHTEH3UTETM, OQHOCHO WUCNUTaAHULUUTE MoXea Aa u3bepat

NHTeH3nTeT 1 (LEenocHoO He ce cornacyesam), 2 (Haj4ecTo He ce cornacyBam), 3 (HUTY ce
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cornacysam HUTY He ce cornacyBaMm), 4 (Haj4yecTo ce cornacysam) n 5 (uenocHo ce

cornacysam).

CknoHocta KOH MWMMNYFCUMBHO OAHeCcyBawe, OAHOCHO HeAOoCTaTOKOT Ha Toa npu
KynyBateTO € Mu3MepeHa co 7 wusjaBu, Kage WTO usjaBute o 1-4 ykaxyBaaT Ha
HeoCTaToK Ha UMMYNCUMBHO KyrnyBawe, a usjaBute of 6-8 ykaxyBaaT Ha TeHAeHumja 3a
UMNYNCUBHO KynyBawe. 3a MpoBepka Ha WCKPEeHOCTa W KOHLUeHTpauujata Ha
ncnMTaHnuuTe npu NonosiHyBake Ha aHKeTHMOT NpallanHuk 6ea KOPUCTEHU CPOTUBHU

nsjasu.

Hemorpadckute nokasatenu 6ea ncnutysaHM CO NOMOLWI Ha MNpawawarta 16-21, kage
wTto 6ea ncnutaHn NOnNoT, Bo3pacTta, obpaszoBaHMETO, paboTHNOT cTaTyC, NPUXOAOT Ha

AOMaKMHCTBOTO U BPOjOT Ha YNEHOBUTE HA AOMAKMHCTBOTO.

3a Mepere Ha NoeguHevHu nokasaTenu, KOpUCTeHM ce 8 wu3jaBu, o KOW HEKoU
yKakyBaaT Ha wuHAMBMAyanHa pasnuyHoct (5, 9 wn 12), gpyrm ykaxyBaaT Ha
nHauemngyanuctndka opuentaumja (10 u 11), notoa onwToTO HMBO Ha camogoBepba

(13), mogepeH acnekT (15) n TpaguumoHaneH acnekT (14).

5.2. PesynTtatun

Bo npoponxeHve ke Ouae npeseHTMpaHa OCHOBHa aHanu3a Ha cute cobpaHu
nogatoun. Taka, 3a cuUTe HyYMEpuYKM MPOMEHSIMBM Ke ce npecmetaaTr OpojoT Ha
BaNnMOHW npuMepouun, apuTMeTudkata cpeamHa, MUHUManHata W MakcumarnHaTa
roneMvMHa u cTaHgap4HOTO OTcTanyBakwe, a AOMOSHUTENHO OBME NPOMEHNMBU Ke ce
npukaxxysaat CcO MOMOW Ha Xxuctorpam. HeHymepudkute npomMmeHnusu ke 6upat

KOMEeHTNpaHn COo NoOMOLL Ha Fpa(*)l/l‘-lKa npeTcrasa.

CnepHoTo e onuc Ha npomeHnueaTta SKL_IMP_1, wto oaroBapa Ha usjasarta ,Obun4yHo

BHUAMATEIIHO ' nfaHnpam MOUTE KyrnyBaHha o,qHanpe,q“.
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Tabena 2. NMpecmeTka Ha 6pOjOT HA NpUMepoLIN, apUTMETUYKA CpeanHa,

MWHUMAIIHA, MaKCUManHa v CtaHaapAaHa oTcTanka 3a npoMeHnuBaTa

Descriptive Statistics (Impulzivha kupovina)
Variable Valid N| Mean | Minimum | Maximum | Std Dev.
SKL_IMP_1 ‘12[}! 3,175000 1,000000 5,000000 1,042480

SKL_IMP_1
M3Bop: N3paboTka Ha aBTOpOT

Kako wTto moxe ga ce sugm og Tabena 2, 6pojoT Ha cobpaHn BanuaHn npumMepoun e
120, WTO yKaxkyBa Aeka cute MCNuTaHuum oaroBopune Ha npaillakeTo. AputMmeTmdkaTta
cpeavHa e 3,18, WITO 3HauyM geka UCnMTaHuuuTe BO MNPOCEK Aane TakBa OLEHKa,
OLHOCHO MOBEKEeTO OAroBOpUIie Aeka HUTY ce cornacyBaaT HWUTY He ce cornacysaaT
AeKa HajuecTo opHanpen BHMMATENHO ro nnaHupaaT KynyBaweTo. MuHumanHata
BpeaHocT Oewe 1, a makcumanHata 5. lNpocevyHOTO oOTCTanyBawe 0f cpegHaTa

BpegHocT (3,18) e 1,04.
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CnepgHoTto e onnc Ha npomeHnuBata SKL_IMP_2, wto ogroeapa Ha wusjaBata ,[0

KynyBam Camo OHa LUTO HaBUCTMHA MK Tpeba, jac cym paumoHarneH Kynysay".

Ta6ena 3. NMpecmeTka Ha 6pOjOT HA NpUMepoLIN, apUTMETUYKA CpeaunHa,

MWHUMaAIIHA, MaKCUManHa v CtaHaapAaHa oTcTanka 3a npoMeHnuBaTa

Descriptive Statistics (Impulzivna kupovina)
Variable Valid N| Mean |Minimum | Maximum | Std Dev.
SKL IMP 2|SKL_IMP_2 120] 3,083333 1,000000 5,000000 1,149229

M3Bop: N3paboTka Ha aBTOpOT

Kako wTto moxe ga ce sugm og Tabena 3, 6pojoT Ha cobpaHn BanMaHn NnpumMepoun e
120, WwTO yKaxyBa AeKa CUTe UCNUTaHULUM O4roBOpuIie Ha npawaweTto. ApyutmeTnykarta
cpeanHa e 3,08, WTO 3Ha4UM geka ucnMTaHMumMTe gane npoceyvyHa OueHKa on Tpw,
OZHOCHO MOBEKETO OAroBOpUne geka HUTY ce cornacyBaaT HUTY He ce corfacyeaart co
n3jaBaTa geka ro Kynysaat cCaMo OHa LUTO HaBUCTMHA UM e NoTpebHO, OQHOCHO Aeka ce
pauMoHanHu. kKynyeaun. MwuHumanHata BpegHocT Oewe 1, a MakcumanHaTta 5.

[MpoceyHoTO OTCTanyBawe of cpenHata BpegHocT (3,08) e 1,15.

bugejkn ucnutanHnuuTe mMoxene ga usbepaT efeH o netTe WUHTEH3UTETU, Tue ce
npukaxkysaat CcO NMOMOLU Ha NeT KOSIOHU BO xuctorpamoT. Co MHTeH3uTeT 1, OAHOCHO
,L€NTOCHO He ce cornacyBam®, ogrosopune 9 ucnutaHmum, WTo counHyesa 9,50% op
BKYMHWOT NPUMEPOK, LWTO € Hajmanky wu3bpaHnot opgroesop. Hajronem 6poj opf
ncnutannuute, 34 og HuB, unn 28,33%, ogroBopune ,HUTY ce cornacyBam HUTY He ce
cornacysam®, WWITO MOKaxyBa BpegHOCTa Ha apuTMeTudkata cpeguHa. [loTtoa
cnegysaat ogroBopute ,HajmHory He ce cornacyBamMm® u ,HajmHory ce cornacyBam®, Ha
kon opgrosopune 32, ogHocHo 30 wucnutaHuum. OBaa NpoMeHNMBaA Ce OABMXW BO

pamMKuTe Ha HopmanHarta auctpubyumja (d<0,196).
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WHTEH3UTET 1, Kako W MWHTEH3UTeT 2, T.e. He ce cornacysam®, ogrosopurie 15
UCNUTaAHULUKM BO €OHWOT M BO ApYrvoT crnyyaj, wto e 12,50% of BKYNHWOT NpUMEpOK,
OAHOCHO Hajmariky n3dbpaHnot oarosop. Hajronem 6poj og ucnutanmuute, 35, 0AHOCHO
29,17%, ogroBopwune co ,HajMHOry ce corfmacyBam®, LUTO ro nokaxysa BpedHOCTa Ha
aputMeTudkaTa cpeauHa, Koja ce CTpeMum KOH oueHkata 4. [lotoa cnepysaat
oAroBopuTe ,LENIOCHO ce cornacyesam” u ,, HUTy ce cormacyBam HUTY He ce cornacyBam
,He ce cornacysam®, Ha Kou ogrosopune 28, ogHOCHO 27 ncnutaHuum (wTo e 23,33 1
22,50% op wcnutaHuumte). OBaa NpoMeHnMBa He ce [ABWXKM BO paMKuTe Ha

HopManHaTa anctpubyuuja (d>0,196).

CnepyBa onuc Ha npomeHnmBata SKL_IMP_4, wTto ogroBapa Ha u3jaBata ,Yecto

KyrnyBam HeLTo CMOHTaHO U HenmnaHupaHo®.

Tabena 5. lpecmeTka Ha OpojoT Ha npumepoun, apuTMeTMYKa CpeauHa,

MWHUMaAIHa, MaKCuUuMalsiHa n CcCTaHAapAHa OTCTanka 3a nNpoOMeHINnuBaTa

Descriptive Statistics (Impulzivna kupovina)
Variable  |ValidN| Mean | Minimum | Maximum | Std.Dev.
SKL_IMP_4 120.3:908333 1,000000 5,000000 1173917

SKL_IMP_4

M3Bop: N3paboTka Ha aBTOPOT

Kako wTto moxe pga ce Buaum o Tabena 5, 6pojoT Ha cobpaHn BanuaHu
npumepoun e 120, WTO yKaxyBa [eKa CUTe UCMUTAHULM OAroBOpuUsie Ha rnpallakeTo.
AputmeTnykata cpeguHa e 3,91, WTO 3Ha4YM Oeka ucnutaHuuuTe pane npocevHa
oLeHKa 4eTupu, OAHOCHO MHO3MHCTBOTO O HWB OAroBOpwUSie BO HajronieM gen ce
cornacysaaT CO KOHCTaTauujaTa geka 4ecTo UM ce CrnydyBa Ada KynaTt HeLWTO CMOoHTaHo
N HennaHupaHo. MuHumanHata BpegHocT Gewe 1, a makcumanHaTta 5. lNpoceyHoTo

oTCTanyBake 0f cpefHarta BpegHocT (3,91) e 1,17.

Kako n BO npeTtxogHuTe npumepwn, BUaejkn ucnutaHuumte moxea ga msbepat
efeH of neTTe UHTEH3UTETWU, XUCTOrpamoT € NPeTCTaBeH CO MOMOLL Ha MeT KOSIOHU

BHaTpe. 3 ucCnNuTaHWUM ofroBopune co WHTeH3uTeT 1, OQHOCHO ,UEernocHO He ce
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Tabena 6. CnegHoTo e onuc Ha npomeHnuBaTta INDIVID_1 wTto ogroBapa Ha

usjaBarta ,,YecTo ce YyBCTByBaM BUHOBEH KOra KynyBam HeLTo

Descriptive Stafistics (Impulzivna kupovina)
Variable |Valid N| Mean | Minimum | Maximum | Std.Dev.
INDIVID _1 1201 2,966667 1,000000 5,000000 1,289475

HenslaHupaHo*

N3Bop: N3paboTka Ha aBTOpOT

Kako wto Mmoxe ga ce suan of tabenata, 6pojoT Ha cobpaHn BanuaHW npumMepoun e
120, WTo yKaxyBa fgeka cuTe McnuTaHuumM ogroBopune Ha npawaweTo. AputmeTmykaTa
cpeamHa e 2,97, WTO 3Ha4n [eka UcnuTaHuumTe gane npoceyvyHa OueHKa of Tpw,
OLHOCHO MOBEKETO OAroBOpUNe Aeka HUTY ce cornacyBaaT HUTY He ce cornacyBaart co
n3jaBata feka 4ecTo Cce YyBCTBYBaaT BMHOBHM KOra KyrnyBaaT HeWTO HenfaHupaHo.
MwuHumanHaTa BpegHocT bewe 1, a makcumanHata 5. [lpocedyHOTO oTcTanyBawe 04

cpegHaTta BpegHocT (2,97) e 1,29.
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CnepgHoto e onuc Ha npomeHnmBata SKL_IMP_5, wto ogroBapa Ha wu3jaBaTta

»,-1yBCTBYBaM 3a0BOJICTBO MO HEMMAaHMPAHO KynyBah-e".

Tab6ena 7.[MpecmMeTKka Ha 6pPOjOT HA NpMMepoLIU, apuUTMETUYKaA CpeauHa,

MUWHUMaAJTHA, MaKCUuMasrnHa u cCtaHgaapaHa oTcTanka 3a npomMeHnuBaT

Descriptive Stafistics (Impulzivna kupovina)

Variable ~ |ValidN| Mean | Minimum | Maximum | Std.Dev.

SKL_IMP_5 SKL_IMP_5 w.3;533333 1,000000 5,000000 1,215677

N3Bop: N3paboTka Ha aBTOpOT

Kako wto Mmoxe fga ce suan of tabenata, 6pojoT Ha cobpaHun BanuaHM nNnpumMepoun e
120, WTo yKaxyBa feka cuTe ncnuTaHuumM ogroBopune Ha npawaweTo. AputmeTmykaTa
cpeamHa e 3,53, WTO 3Ha4M geka UCNUTaHUUMTE farne npocedHa oueHa o 4eTupwm,
OAHOCHO NOBEKETO OL4roBOpUIie AeKa HajMHOry ce corflacyBaaT cO KOHcTaTaumjata geka
YyBCTBYBaaT 3a0BOJICTBO MO HeMnaHupaHo Kynysakwe. MuHumanHata BpegHocT belue

1, a makcmanHata 5. [poceyHOTO OTCTanyBakwe of cpefHata BpeaHocT (3,53) e 1,22.

Kako n BO npeTxogHuTe npumepu, buaejkn ncnutaHmumnTte Moxea ga nsbepar egeH og
neTTe UHTEH3UTETU, XMCTOrPamMoT Ce MpUKaxXyBa CO MOMOLL Ha MeT KONIOHW BHaATpe. of
BKYMHWOT NPUMEPOK, OAHOCHO HajManky usbpaHuoT ogroBop. Hajronem 6poj of
ncnntaHmuunte, 34 og HuBe, unn 28,33 otcTo ogrosopune ,oTnonHo ce cornacysam”.
MoToa cnepgyBa 0oAroBopoT LHUTY Ce corflacyBaM HUTY He ce corfacyBamMm®, Ha Koj
ogrosopune 30 wucnutaHuum (wto coumHyBa 25,00% op wucnutanuuute). OBaa

NpOMeHNNBa ce OBWXW BO paMKUTE Ha HopManHata auctpubyumja (d<0,196).
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Kako n BO npetxogHuTe npumepwu, buaejkn ncnutaHmumnTte Moxea ga nsbepar egeH og
neTTe MHTEH3UTETU, XMCTOrPaMoT Ce NpuKaxkyBa CoO NMOMOLL Ha MeT KOSMOoHW BHaTpe. 12
NUCNUTaAHULM OOrOBOpPUNE CO MHTEH3UTET 5, OOHOCHO ,LENOCHO ce cornacyBam®, WTO
coumHyBa 10,00% opn BKyneH MNpUMEpPOK, OLHOCHO HajManky wu3bpaHuoT OAroBop.
Hajronem 6poj oa wcnutannuute, 37 og Hme, unm 30,83 otcTto oarosopune ,LlenocHo
He ce cornacyBam®. lMoTtoa cnegyBa oAroBopoT ,HUTY Ce corflacyBaM HUTY He ce
cornacysam“, Ha Koj ogrosopune 29 wucnutaHnun (WTO counHyBa 24,17% opf
ucnutannuyute). OBaa npoMeHNMBa Ce [OBWXKM BO paMKMTE Ha HopManHaTta

anctpmbyumja (d<0,196).

CnepHoTo e onuc Ha npomeHnuBata SKL_IMP_7, wto ogroBapa Ha usjaBarta ,Yecto

npaBam HenMnaHnmpaHu KynyBaka Kkora Moxam fa nnartam Co KapTuika (04noxeHo)".

Tabena 9.MlpecmeTka Ha OpojoT Ha npumepoun, apuUTMeTUYKa CpeauHa,

MWHUMaAIHa, MaKCuUuMalsiHa n cTaHgapAaHa OTCTanka 3a

Descriptive Statistics (Impulzivna kupovina)
Variable  |Valid N| Mean |Minimum | Maximum | Std Dev
SKL_IMP_7 120 2,225000 1,000000 5,000000 1,399054

npomeHnuBatSKL_IMP_7

M3Bop: N3paboTka Ha aBTOpOT

Kako wto Moxe fga ce suan of tabenata, 6pojoT Ha cobpaHn BanuaHW npumMepouun e
120, WTo yKaxyBa feka cuTe McnuTaHuum ogroBopune Ha npawaweTo. AputmeTmykaTa
cpeavHa e 2,23, WTO 3Ha4n geka ucnutaHnuuTe gane npoceyvyHa oueHka Tpu, O4HOCHO
NOBEKETO OAroBOpUNE Aeka HUTY ce corfacyBaaTt HUTY HE Ce corfnacysaaT Co u3jaBaTa
AeKka 4yecCTo npaBaT HernmaHupaHu KynyeBakwa Ouaejkn moxaT ga nnartaTt co KapTuyka.
MwHumanHaTa BpegHocT bewe 1, a makcumanHata 5. [lpocedyHOTO oTcTanyBawe 04

cpegHaTta BpegHocT (2,23) e 1,40.

Kako n Bo npetxogHuTe npumepwu, buaejkn ncnutaHmumnTte Moxea ga nsbepart edeH og
neTTe WHTEH3UTETU, XUCTOrpamoT Ce MNpuKaxyBa CO MNOMOLI Ha neT KosfoHu. 11
ncnnTaHMUM OAroBopune Co MHTEH3UTET 4, OAHOCHO ,HajMHOry ce corfnacyeBam®, WTO

counHyBa 9,17% opf BKYMHMOT NPUMEPOK, OOHOCHO HajManky wnsbpaHuoT OArosop.
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Ta6ena 10. NMpecmeTKka Ha 6pPOjOT Ha NpUMepoLM, apUTMETUYKA CpeauHa,

MWHUMAIIHA, MaKCUManHa v CtaHaapAaHa oTcTanka 3a npoMeHnuBaTa

Descriptive Statistics (Impulzivna kupovina)
Variable |ValidN| Mean | Minimum | Maximum | Std.Dev.
INDIVID_2 1201 3,158333 1,000000 5,000000 1,483783

INDIVID_2

N3Bop: N3paboTka Ha aBTOpOT

Kako wto Moxe ga ce Buau of tabenarta, 6pojoT Ha cobpaHn BanuaHn NnpumMepoun e
120, WTO yKaxkyBa Aeka cute MCNnuTaHnum oaroBopune Ha npallakeTto. AputMmeTmdkaTta
cpeavHa e 3,16, WTO 3Ha4M AeKa ucnutaHnuuTe gane npocedHa oueHka Tpu, OQHOCHO
noBeKkeTo OAroBOpUIIe AeKa HUTY ce corfacyBaaTt HUTY He ce cornacyBaaTt CcO u3jaBaTa
AeKa 3a HMB LWONWHrOT e 3abaea M ogmop. MuHuMManHata BpegHocT Oewe 1, a

MakcumanHata 5. NpoceyHOTO OTCTanyBawe oA cpeaHaTta BpeaHocT (3,16) e 1,48.
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cornacyBam®, wTo coumHyBa 14,17% o4 BKYNHWOT NPUMEPOK, OLAHOCHO HajManky
n3bpaHnoTt oarosop. Hajronem 6poj og ucnutannuute, 32 o4 HMB, OAHOCHO 26,67 %,
ogrosopune ,LlenocHo ce cornacysam” co usjasata feka 3a HUB LUOMNUHIOT e 3abasa 1
oamop. NoToa cnean oaroBopoT ,reHeparnHo He ce corfiacyBamMm” co Koj ogrosopune 25
ncnmtanmun (wto e 20,83% op ucnutaHuumte). OBaa NpPoOMEHNMBa ce OBUXU BO

paMKuUTe Ha HopmanHaTta guctpmbyumja (d<0,196).

CnepgHoTo e onuc Ha npomennueaTa INDIVID 3, wto ogroapa Ha usjaBaTa ,decto

KynyBam Npou3BOA CaMo 3aToa LUTO BUAOB peknama‘.

Ta6ena 11. NMpecmeTKka Ha 6pPOjOT Ha NpUMepoLM, apuUTMETUYKA CpeaunHa,

MWHUMaAIIHA, MaKCUManHa v CtaHaapAaHa oTcTanka 3a npoMeHnuBaTa

Descriptive Statistics (Impulzivna kupovina)

Variable |ValidN| Mean | Minimum | Maximum | Std.Dev.
INDIVID_3 1200 2.433333 1,000000 5,000000 1248416

INDIVID_3

M3Bop: N3paboTka Ha aBTOpOT

Kako wrto mMoxe ga ce Buan opf Ttabenata, 6pojoT Ha cobpaHu BanuaHu
npumepoun e 120, WTO yKaxyBa feKa CUTe UCMUTAHULM OAroBOpusie Ha npallakeTo.
AputmeTnykata cpeguHa e 2,43, WTO 3Ha4Yu [eKka ucnutaHuuuTe gane npocevHa
oLeHKa [Ba, OQHOCHO MOBEKETO O HUB OAroBOpuUIie AeKa HajMHOry He ce cornacyBsaar
CO Wu3jaBaTa [f[eKka KynyBaaT Mnpou3Bog CamMO 3artoa WTO ro Buaene Ha ornac.
MwnHumanHaTa BpegHocT Gewe 1, a makcumanHaTta 5. [pocedyHOTO oTcTanyBawe o4

cpegHaTta BpegHocT (2,43) e 1,25.

Kako n BO npeTxogHuUTe npumepwn, BUaejkn ucnutaHuumte moxea ga msbepat
efleH o1 NeTTe NHTEH3UTETU, XUCTOrPamoT Ce MpUKaKyBa CO NOMOLU Ha neT KonoHu. Co
WHTEH3UTET o4 5, OOHOCHO ,LeNIoCHO ce cornacysam®, ogrosopune 10 ucnntaHuum,
WTO counHyea 8,33% oA BKYMHUOT NPUMEPOK, OAHOCHO HajManky m3bpaHnoT ofrosop.
Hajronemuot ©6poj oa wucnutanuumte, 37 op Hue, wnm 30,83%, opgrosopune co

,rEHeparHo He ce cormnacysam” co u3jaBaTta geka KynysaaT Nnpou3BoJ camo 3aToa LUTo
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CnepyBa onuc Ha npomennueata INDIVID 4, wTo ogroBapa Ha usjaBaTta ,[1pn nsdopor

Ha NpoM3BOA, MUCNEHETO HA APYrMTe Nyre MU € MHOTY BaXXHO".

Ta6ena 12. NMpecmeTKka Ha OpPOjOT Ha NpUMepoLM, apuUTMETUYKA cCpeauHa,

MUWHUMaAJTHA, MaKCuMasriHa u CtaHgapaHa oTcTanka 3a npoMeHInMBaTa

Descriptive Statistics (Impulzivha kupovina)
Variable |Valid N| Mean |Minimum | Maximum | Std.Dev.
INDIVID 4 |INDIVID_4 1201 2,966667 1,000000 5,000000 1,295975

N3Bop: N3paboTka Ha aBTOpOT

Kako wto Mmoxe fga ce suan of tabenata, 6pojoT Ha cobpaHun BanuaHW nNnpumMepouun e
120, WwTO yKaxkyBa fAeKa CUTe UCNUTaHULUM O4roBOpuIie Ha npawlaweTto. ApyutmeTnykarta
cpeanHa e 2,97, WTO 3Ha4n feka uUcnutaHuumTe gane npocevyHa OueHKa of Tpu,
OZHOCHO MOBEKETO OAroBOpUne geka HUTY ce cornacyBaaT HUTY He ce corfacyeaart co
TBPAEHETO AeKa npu n3bopoT Ha NPOU3BOL, MUCIEHETO Ha ApyruTe nyre UM e MHory
BaXXHO. . MwuHumanHata BpegHocT 6Gewe 1, a wmakcummanHata 5. [MpoceyHoTo

oTCTanyBake 0f cpefHarta BpeaHocT (2,97) e 1,30.

77



INDIVID_4

pacpukoH 11. Xuctorpam Ha oTcTanyBawe 3a NPOMeHNMBa

Do S O I
s o
oCHompnco
= o

__/4_ 40. A_M”W%mw.m%%
. = cgEcLgis
T S 6 6 o 2 T
/
™

.. $38ccp8°
0 2 2 =& 5 o o
_ L o | . =58 57%5 25
SN. ml _W uuuu _W_W(
3 o HmenvO WWWW
o 5 8 o 5 a [
N & © s 8 % ¢ 5 =
g mw,aoﬂ%w.w
S 582 ¥ © o 2 &
_uln mmwOBa_lmC
c 8. 8f35°
fnw = =8 2 g @ To)
S g o 3 o5 g «

< Mcmn7my
5 6T%T3Mwm
o s 29 c € 5 @ 5 S
3 8 $EZE8 g8

R =}
s S5e9fspet
nmwﬂaaﬂm

OOOOO
e X I o =S8 5 .o
S 8% 8 2 g ¢

Od - . O ™
S EL28 L3 ¢
228 ggg g .
S e B O > 2
Bmmwwm_mw,
5 s e 33858¢8s
R EREE:
¥ © == 3 I & = ©




ncnutanmumte). OBaa NpPOMEHNMBaA He ce [OBWXM BO paMKUTe Ha HopmanHata

anctpmnbyumja (d>0,196).

CnepHoTto e onuc Ha npomeHnmBata INDIVID 5, wto oaroBapa Ha usjaBaTa ,O6un4yHO

Op30 oanyyvyBam 3a KynyBawe".

Ta6ena 13. NMpecmeTka Ha 6poOjOT Ha NpUMepoLM, apuTMETUYKaA cpeauHa,

MWHUMaAIIHA, MaKCUMalnHa u CtaHaapAaHa oTCcTanka 3a npoMeHnuBaTa

Descriptive Statistics (Impulzivna kupovina)
Variable |Valid N| Mean | Minimum | Maximum | Std Dev.
INDIVID_5 1201 3,550000 1,000000 5,000000 1,235674

INDIVID_5

3Bop: N3paboTka Ha aBTOpOT

Kako wto Moxe ga ce Buam og tabenarta, 6pojoT Ha cobpaHn BanuaHn NnpumMepoun e
120, WwTO yKaxkyBa AeKa CUTe UCNUTaHULUM O4roBOopuIie Ha npawaweTto. ApyutmeTnykarta
cpegvHa e 3,55, WTOo 3HayM geka ucnutaHuuuTe gane npocedyHa oueHa of 4YeTupu,
OZHOCHO NOBEKEeTO OAroBOpwUIe Aeka HajMHOry ce corfiacyBaaT CO KOHCTaTaumjaTa geka
HajyecTo ce oanydvyBaaT 3a 6p3o kynyBawe. MuHumanHaTta BpegHocT bewe 1, a

MakcumanHata 5. NpoceyHOTO OTCTanyBawe o4 cpeaHarta BpeaHocT (3,55) e 1,24.

Kako n Bo npetxogHuTe npumepwu, buaejkn ncnutaHmumnTe Moxea ga nsbepar edeH og
neTTe WHTEH3UTETU, XUCTOrPamoT Ce MpuKaxyBa CO MOMOLWI Ha MeT KOMOHW. 7
ncnMTaHnUM oaroBopusie co MHTEH3nTeT 1, O4HOCHO ,LEeNOCHO He ce cornacyeam’, LWTO
e 5,83% o4 BKynHMOT NPUMEpPOK, OAHOCHO HajMmarnky u3bpaH ogrosop. Hajronemuot
Opoj og ucnutannumuTe, 35 of HuB, ogHocHo 29,17%, oagroBopusie co ,LEnoCHO ce
cornacyesam“ co u3sjaBaTa Aeka HajuyecTo pelwaBaaTt 6p3o ga kynart. [loTtoa cnenysa
ogroBopoT ,HajmHory ce cornacysam“, Ha koj ogrosopune 30 ucnutaHuum (LWTO
coumHyBa 25,00% op ucnutaHuumte). OBaa NpoMeHNuBa ce OBWXM BO paMKuTe Ha

HopManHaTa ancTpubyuuja (d<0,196).
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Ta6ena 14. NMpecmeTKka Ha OpPOjOT Ha NpUMepoLM, apuUTMETUYKA CpeauHa,

MWHUMAIIHA, MaKCUManHa v CtaHaapAaHa oTcTanka 3a npoMeHnuBaTa

Descriptive Statistics (Impulzivna kupovina)
Variable |ValidN| Mean | Minimum | Maximum | Std Dev.
INDIVID_6 INDIVID_6 1201 3,083333 1,000000 5,000000 1,127079

N3Bop: N3paboTka Ha aBTOpOT

Kako wto Mmoxe ga ce suan of tabenata, 6pojoT Ha cobpaHn BanuaHW npumMepoun e
120, WTo yKaxyBa feka cute ucnuTaHuumM ogroBopune Ha npawaweTo. AputmeTmykaTa
cpeanHa e 3,58, WTO 3Ha4M geka UCNUTaHULMTE farie npocedHa oueHa o 4eTupw,
OAHOCHO NOBEKETO OL4roBOpUIie JeKa HajMHOry ce corflacyBaaT cO KOHcTaTaumjata geka
3a HMB LWOMNWHIOT € 3abaBa u ogmop. MwuHuMmanHaTa BpegHocT Oewe 1, a

MakcumanHaTta 5. NpoceyHoTO OTCTanyBawe of cpeaHata BpegHocT (3,58) e 1,13.
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Ta6ena 15. NMpecmeTKka Ha OpPOjOT Ha NpuMepoLM, apuUTMETUYKA CpeauHa,

MWHUMaAIIHA, MaKCUManHa v CtaHaapAaHa oTcTanka 3a npoMeHnuBaTa

Descriptive Statistics (Impulzivna kupovina)
Variable |ValidN| Mean | Minimum | Maximum | Std.Dev.
INDIVID_7 120 3,700000  2,000000 5,000000 0,903774

INDIVID_7

M3Bop: N3paboTka Ha aBTOpOT

Kako wrto mMoxe ga ce Buan opf Ttabenata, 6pojoT Ha cobpaHu BanuaHu
npumepoun e 120, WTO yKaxyBa feKa CUTe UCMUTAHULM OAroBOpusie Ha npallakeTo.
AputmeTnykaTta cpeguHa e 3,70, LTo 3Ha4n geka ucnutaHnuuTe gane npoceyHa oueHa
oA YeTupu, OAHOCHO NOBEKETO OArOBOpPUIE AeKa HajMHOry ce corfnacyBaaTt co u3jaBaTta
Aeka HajyecTo KynyBaaT npoBepeHu pabotn. MuHumanHaTa BpegHocT bGewe 1, a

MakcumanHata 5. NpoceyHoTO OTCTanyBawe o cpeaHata BpeaHocT (3,70) e 0,90.

3a pasnuka oa4 NpeTXogHuTe nNpUMepn, HUTY edeH o MWCIUTaHuuuTEe He
OAroBopun co WHTeH3UTeT of 1 3a wu3jaBaTa [eKa Haj4eCcTo KyrnyBaaT MpOBEpPEHU
apTUKNKN, OOHOCHO [eKa LerioCHO He Ce corfiacyBaaTt Co Taa u3jaBa, Na COOABETHO Ha
TOa XMUCTOrpamoT ce MnpuKaxyBa CO KOPUCTEHE Ha YeTUpwu KOMOHM KomoHu. 13
NUCNUTaHULM OL4rOBOPUIIE CO UHTEH3UTET 2, OOHOCHO ,HajMHOry He ce cornacyBam®, WTO
counHyBsa 10,83% o4 BKYMHMOT NPUMEPOK, OOHOCHO Hajmarnky us3bpaHuoT OArosop.
Hajronem 6poj og wucnutanuumte, 51 og Hue, ogHocHo 42,50%, oaroBopune co
. eHepariHo ce cornacysam“ co usjaBaTa eka HajuyecTo KyrnyBaaT NpoBEepPeHN apTUKIIN.
MoToa cnepyBa OAroBOpPOT ,HUTY Ce cOrflacyBaM HUTY He ce cornacyBaMm®, Ha Koj
ogrosopune 33 wucnutaHuum (wWto coumHyBa 27,50% opg wucnutanuuute). OBaa

NPOMEHNNBA HE CEe ABWXW BO PaMKUTE Ha HoOpManHaTa guctpubyuuja (d>0,196).
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3b6epat eneH

nuTe npumepwu, buaejkn cybjekTuTe Moxea ga u

N3Bop: N3paboTka Ha aBTOpOT




NUCNUTaHULUKM OAroBOpUIiE CO MHTEH3UTET 1, OAHOCHO ,LIEeNIOCHO He ce corfnacysamM, WTo
e 5,83% oA BKynHMOT NpUMepoK, OOHOCHO HajManky u3bpaH ogrosop. Hajronem 6poj og
uncnmtannuute, 38 og Hue, unu 31,67%, ogrosopune ,HajmHory ce cornacysam” co
n3jaBata geka cakaaT [a KyrnyBaaT HOBM, HEOOMYHM M MogepHu paboTtu. [loToa
cnegysa OAroBopoOT ,HUTY Ce corfnacyBaM HUTY He ce corracyBam®, Ha Koj ogrosopusie
31 ucnuTtaHuk (wTto coumHyea 25,83% op vcnutanmumTte). OBaa npomMeHnvBa He ce

ABVXW BO paMKuTe Ha HopmarHaTa guctpubyuumja (d>0,196).

Cnegysa onuc Ha npomennueata DEMOG 1, koja npetctaByBa gemorpadcku
WHOMKaATOP, OOHOCHO MOSMOT Ha WUCMUTAHUKOT. McnuTaHmumTe Moxea ga opgrosopar
aanu ce mawkm unu xeHckun. Og skynHo 120 ucnutannum, 34 nnu 28,33% ce o4 MaLLKku

non, gogeka octaHaTute nnu 86 o4 HUB ce O XXEHCKU Norl.
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MpacpukoH 16. Xuctorpam 3a npomeHnmBa
DEMOG_1

obs.

of

Histogram: Spol
K-S d=,45108, p<,01 ; Liliefors p<,01

— Expected Normal
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M3Bop: N3paboTka Ha aBTOPOT

O xuctorpamoT MOXe [da ce BMAM M [eKa MMa camMo [Be BapujaHTU Ha
OAroBOPM, 3HAYM MaLLKM U XEHCKM nosl. buaejkm nocton xeTteporeHoCT nomery
nogaTtouuTe, OAHOCHO HajronemM pfen o wucnutaHuuuTe 6wune XeHw, oBaa
NPOMEHNNBA He ce ABWXU BO paMKUTE Ha HopManHaTa guctpudyuuja.

CnepyBa onnc Ha npomennueata DEMOG_2, koja npetctaByBa gemorpadcku
WHOMKATOpP, OOQHOCHO BO3pPacT Ha MUCNUTaAHWUKOT. buaejkn oBaa NpomMeHnMBa He

Bele HyMepunyKkn nogaTok, oaroBopute 6ea 3ameHeTn co 6PojKM.
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3Hauu:

e 1 3Haum Bospact nomery 18 n 19 rognHn,
2 03Ha4vyBa Bo3pacT nomery 20 n 29 roguHu,
* 3 o3HauvyBa Bo3pacT nomery 30 n 39 roguHu,
* 4 o3HauvyBa Bo3pact nomery 40 n 49 roaunHwn,
* 5 03Ha4vyBa Bo3pacTt nomery 50 n 59 rogmHn un
* 6 03Ha4yBa BO3pacT rnoronema og 60 roganHu.

dpekBeHUMjaTa Ha NHANBMOYaNHUTE OArOBOPU MOXe Aa ce BUAM Ha xuctorpamoT. Taka,
Hajmarnky ncnutaHuum éune Ha sospact og 18 go 19 roguHu, ogHocHo Agajua og 120
ncnutaHnum (Wto counHyea 1,67% op ucnutaHuumuTe). Hajronem 6poj Ha ncnutaHnum
6une Ha Bo3pacTt og 20 go 29 rognHu, ogHocHo 68 of HMB (56,67 % ofg ucnutaHmuuTe).
Mo HMB cnegaT oHue Ha Bo3pacT mery 40 n 49 roaunHn, og kom nmano 24, unm 20% on
npumepokoT. mano 15 ncnutannum Ha Bo3pacTt og 30 go 39 roanHun nnu 12,50% opg
cute ncenutanuum. Mimano 7 ucnntaHmum Ha Bospact og 50 oo 59 rognHu nnum 5,83%.
MocnegHaTa rpyna ja npetctaByBaaT MCNUTaHUUMTE Ha Bo3pacT o 60 m noBeke
rogmHun, og kou 4, unn 3,33%. MNpomeHnueaTa BO3pacT He Ce OABMXWU BO PaMKUTE Ha

HopmariHa guctpubyuuja.
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CnepgHoTto e onuc Ha npomennueata DEMOG 5, koja npetctaByBa pemorpadcku
WHOMKATOpP, T.€. NPUX04 Ha OOMakKMHCTBOTO. buaejkm oBaa npomeHnvBa He Oewe

HYMepUWYKM NogaTok, oaroBopute 6ea 3ameHeTn co Opojkn. 3Hauu:
* 1 o3HauyBa npuxog 00 2.000 KyHu,

* 2 o3HavyBa npuxog nomery 2.001 kyHn n 4.000 KyHn,

3 o3HadyBa npuxog nomery 4.001 kyHn n 6.000 KyHw,

* 4 o3HadyBa npuxog nomery 6.001 kyHn n 8.000 KyHw,

+ 5 o3HayvyBa npuxog nomery 8.001 kyHn n 10.000 KyHwn,

* 6 o3Ha4ysa npuxog nomery 10.001 kyHn n 12.000 KyHU n

* 7 o3HayvyBa npuxog noronem oa 12.001 KyHu.
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Ba DEMOG_5

pachukoH 21. Xuctorpam Ha oTcTanyBakwe 3a NPOMEHNN
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JoMakuHcTBOTO. lNoToa cnegat gomakmHcTBaTa co 3 yneHa, kom nmaat 30 ucnutaHmum
mnn 22,00%.

5.3. Auckycunja

5.3.1. OgHocoT nomery pAemorpadpckKuTe nokasatenun W nokasaTenute

MMNYJICUBHO KynyBahe

BpckaTta nomery gemorpadyckute nokasaTtenu u nokasatenute 3a UMMySICUBHO

KynyBahe belie TectupaHa co nomow Ha ANOVA, ogHOCHO aHanuaa Ha BapujaHca.

Ta6ena 17 ANOVA 3a noeauHe4YHU NPOMEHM Ha nokKasaTenu 3a UMNyncuBHO

KynyBak€e BO 04HOC Ha AemMorpad)ckuTe nokasarenwu

3aBUCHMU Bospac | NMon | O6pa3oBaHu | Pa6ote | Mpuxoau no | bpoja Ha
NPOMEHNUB | T e H AOMaKWHCTB | YJIeHOBU BO
7] cratyc o AOMaKMHCTB
o
SKL_IMP_1 |[F=139 F =|F=0,32 F =|F=047 F=2,01
p=0,24 061 p=0,73 0,70 p=0,83 p =0,09
p = p =
0,69 0,56
SKL_IMP_2 |F=327 F =/F=0,73 F =|F=1,31 F=1,65
p=0,07 040 p=0,48 1,30 p =0,26 p=0,17
p = p =
0,85 0,28
SKL_IMP_3 |F=059 F = F=1,67 F =|F=0,66 F=2,01
p=045 042 | p=0,19 2,21 p=0,58 p=0,10
p = p =
0,84 0,09
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SKL_IMP_4 F=238 |F =|F=0,19 F =|F=1,09 F=1,07

p=0,13 | 0,47 | p=0,83 0,66 |p=0,37 p=0,38
p = p =
0,80 0,58
SKLIMP 5 F=234 F = F=0,03 F =|F=113 F=1,03
p=0,13 | 0,96 | p=0,97 1,99 | p=0,35 p = 0,40
p = p =
0,45 0,12
SKL IMP 6 F=7,10 |[F =|F=0,10 F = F=0,06 F=0,80
p=0,01|0,70 | p=0,91 1,24 | p=0,99 p=0,53
p = p =
0,62 0,30
SKL IMP_ 7 F=006 F = F=0,36 F = F=1,09 F=1,30
p=0,81 1,75 | p=0,70 389 |p=0,37 p = 0,928
p = p -
0,13 0,01

N3Bop: N3paboTka Ha aBTOPOT

Kako wTto Moxe ga ce Buav of Tabenarta, peyvcy HUTY egHa of pasrnegaHvte
Aemorpadckn KapakTepuUCTUKN He Brnvjae Ha nokasatenure 3a UMMNYSICUBHO KynyBakse.
BospacTta, kako gemorpadcka kapakTepuctumka, MMa 3HadajHoO BrivjaHue BpP3 CKITOHOCTa
Aa ce Kynv npousBof camo 3aToa LITO Npou3BoAoT Aoara co HewTo BecnnatHo. Taka,
MnagmTe Ha BospacT of 20 go 29 roanHn ce noBeKe CKIMOHW [a KynyBaaT Npou3Boam
ko BknyvyBaaT OecnnateH pgogatok. OBue pesyntatu ce BO COMNAcHOCT CO
npeTxogHuTe pesynTtatn, Kafde WTO e yTBpAeHa TeHaeHuuja 3a MNOoVUMIMYICUBHMU
KyrnyBara Kaj nomragurte noTpolysaym Ha Bo3pacT og 18 go 39 rogunn. Opyru ctyamm

nokaxaa feka nomnagute nyre Ha Bo3pacTt og 16 00 24 roavHU ce HajMHOrY CKIOHM
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KOH MMMYNCUBHO KyrnyBak€, a UMa 1 TakBU Kaj KOM He € YTBpAeHa 3HayajHa NoBp3aHOCT

nomery Bo3pacTa Ha UCMUTaHUUUTE U UMMYNCUBHOCTA Npu KynyBake.*

OcBeH Bo3pacTa, eAVHCTBEHaTa nororieMa CTaTucTMYKa 3Ha4yajHOCT MOXe Aa ce
3abenexun Kaj COLUMO-EKOHOMCKMOT rMoka3aTen paboTHUMOT CTaTyc, KOj 3HaYUTesHo
BNujae Ha MHAMKaTOPOT 3a MMMYNCUBHO KynyBake U3paseH Co HernmaHMpaHo KynysBahe
Kora KIMeHTOT MMa MOXHOCT Aa nrnaTtu Ha paTtu. Taka, BpaboTeHuTe, Ko nmaaTt rnpaso
Aa nnakaat U Ha paTu Npeky pasHn GaHKapcKnm KapTU4YKK, Ce MoBeKe CKITOHW KOH
HennaHupaHu HabaBkM TOKMy 3aToa LUTO MOXaT Aa v BpaTaT napuTte NoTpolleHu 3a
KyrnyBawe Ha paTu BO crnegHuTe Hekomnky meceuun. Cnopen gobueHute pesyntaTtu, u
Apyrn  CTyaun rnokaxarne pfeka BpaboTeHuTe noTpoLWyBayM Ce CKIIOHU  KOH
NOUMMYNCUBHU KynyBakwa, 0Co6eHO OHMe kom pabotaT co nonHo paboTHo Bpeme. Bo
ogHOC Ha paboTHMOT cTaTyCc, WCTpaxyBawata MoKaxaa [Jeka [JOoMaKnHKUTe
(HeBpaboTeHUTE XeHWN) ce MoBeKe CKITOHW KOH NriaHupaHuTe HabaBku, bugejkn nmaat
AOBOSHO BpPeMe, a KpenpaHweTo Ha CMUCOK 3a KyrnyBawe € COCTaBeH Aerl Of HUBHUTE

CEeKOjAHEBHMN aKTUBHOCTW. 4.

Mako nma npeTxoaHu CTyamm KoM nokaxkaa BUCOKa Kopernauuja nomery nonoT Ha
UcNUTaHUUUTE U MMMYNICMBHOCTA NPWU KynyBaweTO, BO OBaa CTyauja, Kako U BO HEKOU
NPeTxo4Hn, Toa He Gewe cnyyaj. MIMeHo, ncTpaxyBawarta 4ecTo MoKaKyBaaT geka
YKEHCKMOT MOJT € MOBEKE CKIOH KOH MMMYMCUBHO KynyBakwe, HO APYrY UCTPaxyBaka ro
ocnopyBaaT Toa. OBa Moxe fa ce 06jacHM CO NpeKymepHaTa XOMOreHOCT Ha MofoT Ha
ucnutaHmuuTe (MMeHo, camo 28% of MaxuTe ydecTByBane BO OBa UCTpaxyBahe,

[AO[eKa OCTaToKOT 0 MPUMEPOKOT ro0 COMUHYBAIE XXeHN).

Ncto Taka, oBa WCTpakyBake€ He MoKaxa 3HayajHa NoBpP3aHOCT MoMery
npuxoauTe Ha AOMaKMHCTBAaTa M TeHAeHUMjaTa 3a UMMYMCUBHO KynyBawe. McToTo ro
nokakaa v Apyru cTyauu, Kade WTO UCTO Taka ce Nokaxka [eka roremMmHarta Ha byueToT

Ha AOMaKMHCTBOTO W TeHAeHuujaTa 3a UMMYNCUBHU KynyBaka He ce nosBp3aHu. Of

45Sharma, P., Sivakumaran, B., Marshall, R.(2010): Impulse buyingandvarietyseeking: A trait-
correlatesperpsective, Journal of Business Research, Vol. 63, No. 3, str. 276-283.

“6Bassett, R., Beagan, B.(2008): Grocerylists: connectingfamily, householdandgrocerystore, British Food
Journal, Vol. 110, No. 2, str. 207.
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Apyra cTpaHa, noctojaT CTyauu KOu Mokaxane Aeka nomnagute cybjekTu co cpefHa

nrnaTexxHa Mok Gune NOCKMOHN KOH MMMYJICUBHO KynyBahe.4’.

lMokpaj NnpuxogoT Ha AOMAKMHCTBOTO, TEHAEHUMjaTa 3a NOUMMNYNCUBHO KyrnyBawe
MOXe ga ce 3eme npeasug W crnoped 6pojoT Ha 4YnNeHoBUTE Ha [LOMaKUHCTBOTO.
[MpeTnocTaBkata e pfgeka wuUCnMTaHUUUTE KOM wMMaaTt noronem ©Opoj 4YneHoBM Ha
AOMaKMHCTBOTO Ce MNoBeKe CKIOHW KOH nraHupaHn u obmucrneHn Habasku. Cenak,
nogaTtoumTe He nokaxaa CTaTUCTUYKM 3HadajHa NOBP3aHOCT Mery OBME [BE MPOMEHM,
HO HEKOW ApYrn UCTpaxyBaka Mokaxaa Aeka Cé ywTe nocTton NoBp3aHoCT. Taka, egHa
cTyauvja nokaxa geka nyreto co nomarn 6poj YneHoBU Ha JOMAKUMHCTBOTO CEe MOCKITOHMU
KOH MOUMMYSICUBHU KynyBah,a, OAHOCHO [eka npeTnasnvMeBocTa Npu KynyBaweTo ce
3rofiemyBa MNpPOMOPUMOHANIHO CO 3rofieMyBak€TO Ha OpojoT Ha 4neHoBuTe Ha
cemejcTBOTO. BO cornacHoOCT co oBue nogartouu, nogatouuTe of apyra ctyavja rosopat

1 33 BUCOK CTENeH Ha TeHAeHUMja 3a MMMYICHO KynyBame Kaj camumTe®s.

MocnegHunoT pemorpadckn mHOaukaTop, obpasoBaHMETO, MCTO Taka He Ce nokaxa
CTaTUCTMYKN 3HA4YaeH 3a UMMYNCHOTO KynyBawe. Bo cormacHoCcT co oBue pesynrtaty,
pobueHn ce n pesyntatu o4 Apyrn cTyamm, Kage UCTO Taka ce MNokaxa Aeka Hema Bpcka
nomery obpas3oBaHMETO W MMMYNCMBHOTO KynyBawe. Cenak, OpyrM WCTpaKkyBama
nokaxkaa Aeka nocTtom NoBpP3aHOCT U AeKa NyreTo CO BUCOKO obpasoBaHME ce MoBeke
CKIMOHWM KOH MMMYJICMBHO KynyBake. Toa Moxe aa ce objacHM co GakToT Aeka nyreto
CO MOBUCOK CTeneH Ha obpasoBaHe 0BUYHO ce NogobpPO HarpageHu 3a cBojaTa paboTa,
OofQHOCHO paobuBaaT MNOBWUCOKM MnAaTtM M COOABETHO Ha Toa, MHOMYMWHA MOXaT

NnoMMNyncuBHO Aa npucrtanat KoH CeKOj,EI,HeBHI/IOT LLUOMUHT.

5.3.2. lloBp3aHOCT Ha noeAuMHEYHUTE TroOKasaTenu CO rMoKaseTenute 3a

MMNYJICUBHO KynyBahe

BpckaTa nomery noegnHe4YHUTe nokasatenu u nokasaTenute 3a MMMYNCUBHO KyrnyBae

Belwe ncTo Taka TectmpaHa co nomowl Ha ANOVA, T.e. aHanu3a Ha BapujaHca.

47Sharma, P., Sivakumaran, B., Marshall, R.(2010): Impulse buyingandvarietyseeking: A trait-
correlatesperpsective, Journal of Business Research, Vol. 63, No. 3, str. 276-283.

“8Widing, R., Sheth, J.N., Pulendran, S., Mittal, B., Newman, B.l. (2003): CustomerBehaviour, Thomson,
Australia, Canada, str. 287.
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Ta6ena 18. ANOVA 3a noeanHe4YHU NPOMEHNIBU HAa MHAUKATOPOT 3a MMMNYJICUBHO

KyrnyBake BO OQ4HOC Ha noeAnHe4YHUTe nokasarenu (aen 1)

Zavisne INDIVID_1 | INDIVID_2 | INDIVID_3 | INDIVID_4
varijable
SKL_IMP_1 | F=1,50 F=1,45 F=0,69 F=1,67
p=0,21 p=0,22 p = 0,60 p=0,25
SKL_IMP_2 | F=0,77 F = 6,49 F = 3,06 F=0,90
p=0,55 p =0,00 p =0,01 p=0,47
SKL_IMP_3 | F = 0,38 F=0,31 F=1,98 F=1,51
p=0,82 p=0,87 p=0,10 p=0,20
SKL_IMP_4 | F=1,26 F=4,00 F=0,78 F=0,30
p=0,29 p=10,00 p =0,54 p=0,88
SKL_IMP_5 F=0,78 F=7,68 F=5,84 F=2,31
p = 0,54 p = 0,00 p=0,00 p = 0,06
SKL_IMP_6 | F = 0,49 F =6,95 F =9,50 F =6,28
p=0,74 p=0,00 p=10,00 p =0,00
SKL_IMP_7 | F=0,23 F=3,48 F=4,23 F =0,66
p=0,92 p=0,01 p=10,00 p=0,62

M3Bop: N3paboTka Ha aBTOpOT

Ta6ena 19. ANOVA 3a noeauHe4YHU NMPOMEHSIMBM HAa MHAUKATOPOT 3a MMMNYJICUBHA

HabaBKa BO OQHOC Ha NoeAuHe4YHN nokasartenu (aen 2)

Zavisne INDIVID_5 | INDIVID_6 | INDIVID_7 | INDIVID_8

varijable

SKL_IMP_1 | F=0,48 F=0,64 F=3,45 F=2,69
p=0,75 p = 0,64 p =0,02 p=0,03

SKL_IMP_2 |F= 0,80 |F=0,80 F =5,91 F = 3,56
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p=0,52 p=0,53 p =0,00 p =0,01
SKL_IMP_3 | F =1,77 F=0,65 F = 3,66 F=0,75
p=0,14 p=0,63 p =0,01 p=0,56
SKL_IMP_4 | F =0,72 F=0,45 F=2,06 F = 3,58
p=0,58 p=0,77 p=0,11 p =0,01
SKL_IMP_5 | F=0,75 F=1,45 F=1,54 F=7,36
p=0,56 p=0,22 p=0,21 p =0,00
SKL_IMP_6 | F = 0,74 F=225 F=141 F=7,21
p=0,57 p=0,07 p=0,24 p =0,00
SKL_IMP_7 | F=1,28 F=1,60 F=1,65 F=5,34
p=0,28 p=0,18 p=0,18 p =0,00

M3Bop: N3paboTka Ha aBTOpOT

Mpn pasrnegyBakeTO Ha BAWjaHMETO Ha NOEAMHEYHUTE MoKasaTenn Bp3
nokasaTtenure 3a MMNYICHO KynyBake, NOCTojaT NMPOMEHN KOW 3HAYMTESTHO BNMjaaT Ha
OBWXKEHETO Ha MNPOMEHNMBUTE HA WHAMKATOPOT 3a WMMMNYFCHO KynyBake. Taka,
HajroieMo BNWjaHMe BpP3 [AOBWXKEHETO Ha NPOMEHUTE KoM ja MoKaxyBaaT
pauMOHanHoOCTa Ha KynyBakeTo W HeMnnaHuMpaHoCTa Ha KynyBaweTo uma
NpoMeHNMBaTa Ha NoeguMHEeYHWOT WMHOMKATOp M3paseHa co u3jaBaTta LlonuHrot 3a
MeHe npeTcTaByBa 3abaBa u crnobogHo Bpeme”. VIcTo Taka, HaBegeHaTa NpoMeHnvBa
Ha NOeAMHEYHMOT MHOUKATOP Brvjae Ha TOa Aanu KAMEHTOT KynyBa CO Niakake Ha
paTu Unu Kynyea npomssoam dugejkm my ce HyaaT 6ecnnatHu gogatoum. OBa Moxe ga
ce objacHM co (haKTOT geKka KIMEHTUTEe 3a KoM KynyBaweTo e 3abaBHO u crnobogHo
BpeMe ce MOMOANOXHN Ha HennaHupaHu KynyBaka, 0COOEHO ako CO NpPou3BOAOT ce
Hygat ©GecnnatHM gogaTouu, WTO 3Hayu JononHuTenHa 3abaBa 3a OBOj TUN Ha
KynyBaun. O oBa MOXe [a Ce 3akflyym Aeka KNMEeHTUTE KOW LUOMUHIOT ro cmeTaart 3a
3abaBa 1 ogMoOp ce Momarsnky paumoHanHu u nommnyncmBHu. Bo cornacHocTt co oBue
pe3ynrtaTtu ce u pesyntaTtute o ApYrn UCTpaxyBaka KoM MoKa)KyBaaT Aeka fnyreTo Kom
yXXMBaaT BO LIOMNWHI Toa ro npaBaT MOYeCcTo M noumnyncusHo opf apyrute. Osue

pes3ynrtatn ce BO COrMAaCHOCT CO TeopwjaTa KOja ja HarracyBa BuCOKaTa noBp3aHOCT
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nomery paceaHocTa M XeQoOHM3MOT cO noTpebaTa 3a 3abaBa, camoHarpagyBarse U

nokavyyBaH-e Ha pacrnoroxeHneTo.*°.

MpomeHnnBaTa Ha noegvHeYHW MokasaTenu wuspaseHa co u3jaBaTta ,Hecto
KyrnyBamMm Mpou3Bo camMoO 3aToa LUTO BMAOB pekrnama“ mma HajronemMo BrnjaHue Bp3
ABWKEHETO Ha MPOMEHSIMBUTE KOW MOKaXyBaaT pauMOHArHOCT Mpu KynyBaweTo U
YyBCTBO Ha 3aJ0BOJSICTBO MpW HenraHupaHo KynyeBakwe. WCTO Taka, HaBegeHata
NPOMEHNINBA Ha NOeAMHEYHWOT MHAMKATOpP BNWjae Ha Toa Janu KIMEHTOT KynyBa Co
nnakawe Ha paTn unu Kynysa npoussoau duaejkn my ce HygaT GecnnatHu gogatouu.
OBa Moxe ga ce obGjacHM cO (PaKTOT geKa KIMEeHTUTE KOW Ce MaHuMynupaHu co
peKknaMHM N MapKeTUHLLUKA KaMnawW ce MOMOASIOKHU Ha HenmnaHupaHu KynyBaha,
ocobeHO ako ce HygaTr 6ecnnaTHuM gopgatouM CO NPOUM3BOAOT, LWTO O Mpasu
npumamnvea MoHyAa 3a OBOj TUM KyryBayu Ha KOM UM HegocTacyBa CaMOKOHTpona. .
OBue pesynTtaTi ce BO COMacHOCT CO NPETXOAHO CNpPOBEeAEHOTO UCTpaXyBawe BO KOe
nyreto co nomana camogoBepba ce NoBeke CKIIOHM KOH BfWjaHMETO Ha gpyrute, a co

TOa U Ha NOUMMNYICMBHO KynyBatse. .

lMoHaTamMy, NnpoMeHNuBaTa Ha NOEOWHEYHW MokasaTenun uapaseHa co u3jaBaTa
,[1Ipy  n3bopoT Ha nNpou3BOd, MWUCMEHETO Ha Apyrute rnyre Mu € MHOry
Ba)XXHO“ 3HAYMTENHO BfiMjae Ha [OBWXEHETO Ha MNPOMeHnMBaTa Ha WHOMKATOPOT 3a
UMNYNCUBHO KynyBake, LUTO ja OnNuwyBa TeHAeHUujaTa Ha KIWEHTOT da BpwaTt
HennaHMpaHn HabaBkM Nopaan MOXHOCT 3a Nrlakake Ha KyrneHaTa cToka Ha patu. U
OBOj CTATUCTUYKM MnoKasaTen nokaxyBa [eKka KIWEeHTUTE CO HUCKO HWMBO Ha
camogoBepba M HeJOCTATOK Ha COMNCTBEHWN CTaBOBU Y MUCTEHA Ce NOBEKE CKITOHU KOH

HennaHvpaHu KyrnyBara KoM MoXaT [a ce HanpaBaT Co nrakake Ha paTw.

MpomeHnuBaTta Ha WHOMBMAYANHWOT MWHAMKATOP M3paseHa Cco u3jaBaTa
»HajuyecTo KynyBam nposepeHu paboTu“ nma Hajronemo BnujaHue Bp3 nokasartenute 3a
UMNYNCUBHO OfHecyBak-e Mpu KyrnyBawe nspaseHu co Bapujabnure WTO ykaxyBaaTt Ha

TeH,El,eHLl,I/IjaTa 3a MaHnpake W paunoHarHo KynyBake U TeH,El,eHLl,I/IjaTa 3a

“Hausman, A. (2000): A multi-methodinvestigationofconsumermotivationsin impulse buyingbehavior,
Journal ofConsumer Marketing, Vol. 17, No. 15, str. 413-415.

50Bratko,D., Bandl,A., Bosnjak,M.: Impulzivno kupovanje i model ,velikih pet‘ faktora li¢nosti, str.416.,
http://bib.irb.hr/datoteka/341090.13.PDF
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crnopenyBake Ha HEKOSKy NPOVM3BOAM NpPeAd BUCTUHCKOTO KynyBake. 3aToa, OBOj
WHOMBMAYaNeH WHAMKATOP HajMHOry KaxyBa 3a MpUCYCTBOTO Ha WMMYMCUBHO

oHecyBaH-€ Kaj noeanHeLoT.

Cekako HajsHavajHaTa NPOMEHNMBA Ha MNOEOUHEYHMOT rokasaTten cnopen
3Ha4yajHOTO 3Hayewe e u3paseHa co usjaBata ,Cakam ga KynyBaMm HOBMW, HEOOUYHU ©
MoAdepHU paboTn“ Buaejkn Taa Bnvjae Ha peynucu cuUTe nokasaTenu 3a UMNYCUBHO
KynyBawe. Taka, doKycupaweTo Ha HeobuyHn un moaepHm paboTu BnMjae Ha
nnaHnMpaweTo Ha KynyBawaTta OJHanped, pauuoHanHocTa npu  KynyBahweTo,
CMOHTAHOCTa, KaeweTo, YyBCTBOTO Ha 3a40BOSICTBO, (POKYCUMpPaAH-ETO Ha KyrnyBawe
npoun3Bogmn co HewTo BecnnaTHO, Kako N TeHAeHUMjaTa 3a KynyBawe nopagn MOXHocTa
3a nnakakwe BO paTu. JlyreTto kou ce noBeke CKMOHM Aa KyrnyBaaT MoAepHu paboTu, ce
MOCKMOHN KOH WMMYSICMBHU KynyBawa. BO ogHOC Ha cnomMeHaTuTe nokasaTenu,
HanpaBeHa e NpeTxo4Ha CTyauja BO Koja ce nokaxka Aeka nomnagurte NoHakKnoHeTU KOH
MoAdepHuTe paboTn 4ecTo ekcnepumeHTMpaaT U COOOBETHO Ce MNOBEKe CKITOHM KOH

UMMNYNCUBHU KynyBama.5'.

Op Tabenata u aHanu3ata MOXe pAa ce 3aKkrnyydnm [eka noBeKkeTo of
noegnHeyHnTe rnpomMeHIimB1 ce 3Ha4duTesIHO NnoBp3aHM CO oApeaeHUn rnokKasaTesim 3a

MUMMNYNCUBHO OHECYBaH-€ Npu KynyBaHEeTO.

5.3.3. lloBp3aHOCT Ha BKYNHWTE MNOKa3aTesiu 3a MMNYJZICUBHO KynyBake CO

aemorpad)ckm U MHQUBMAyanHunokasaTtenm

BKkynHMOT noeavHevyeH wHOMKaTop € pobueH co cobupawe NOeaUHEYHU
KoeununeHTn Ha noegmHedHn nokasatenu (SKL_IMP_1 — SKL_IMP_7). lNocne T03,
Oewe TecTMpaHa 3aBUCHOCTaA Ha ofpedeHn aAemorpadcku nokasaTenn Kako u
noeauMHeYHM nokasaTenu of BKYMHMOT MokasaTen 3a MMNYSCMBHO KynyBahe, LITO €

NpuKaxkaHo nogorny.

51Zhuang, G., Tsang, A., Nan, Z., Fuan, L., Nicholls, J.A.F.(2006): Impactsofsituationalfactors on
buyingdecisionsinshoppingmalls, An empiricalstudywithmultinational data, European Journal of Marketing,
Vol. 40, No. 1/2, 2006, str. 37.
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Kako wTto moxe ga ce Buau on tabenata nogony, He MOCTOM CTaTUCTUYKK
3HayajHa Bpcka nomery noeauHedHuTe gemorpadcku nokasaTenu (BospacT, non,
obpasoBaHue, paboTeH cTaTyc, nNpuMxog Ha OOMaKMHCTBOTO M Bpoj Ha 4YNeHoBM Ha
AOMaKMHCTBOTO) CO BKYNMHWOT nokasaTten 3a uMnysncneHo kynyesawe. Co apyru 36oposu,
BO OBa MUCTpaxyBawe He belue yTBpAEHO AeKka NOCTOM HEKOj Aaemorpadckn nHgukaTop

Koj 61 ja objacHMnN TeHQeHUMjaTa Ha UCNNTYBAYOT KOH UMMYSICUBHO KyryBaH€.

Ta6ena 20. ANOVA 3a noeguHe4yHu aemorpacdckm nokasarenu 3a MMNYNCUBHO

KynyBak€e BO OQHOC Ha BKYNMHMOT NoKa3aTen 3a UMMNYJICUBHO KynyBaHe

Bospac [on O6pasoBaH Pa6ote [Mpuxoa Bo bBpoj Ha
T ue H OOMaKMHCT  4neHOBU BO
ctatyc B AOOMaKUHCT
BO
BkyneH F = F = F=1,16 F = F=0,39 F=1,27
nokasaren 1011 0,98 p=0,32 0,33 p=0,89 p=0,29
Ha p=0,36 p = p =
MMNYJICUBH 0,32 0,80

0 KynyBake

M3Bop: N3paboTka Ha aBTOpOT

3a pasnuka og AemMorpadckMTe nokasaTenu, MocToM CTaTUCTMYKM 3HavajHa Bpcka
nomMery oapeaeHV NOEAMHEYHW MNoKasaTenu WM BKYNMHWOT mokasaTen 3a WMMMYMCUBHO
KynyBawe. Taka, TeHaeHumjata KOH MMMYNICMBHO KyryBake € CTaTUCTMUYKM 3HauyajHO
noBp3aHa Co rfneAakeTo Ha KynyBaweTo kako 3abaBa M cnoboaHo Bpeme, KynyBaheTo
BP3 OCHOBa Ha BNMjaHMETO Ha peknamuTe, M3GOPOT Ha MPOU3BOAM BP3 OCHOBA Ha
TYfUTE MUCIEHa U KynyBaHkeTo HOBWU, MOAEPHU U HEOOUYHK paGoTn. CNpoTMBHO Ha Toa,
TeHAeHUuMjaTa KOH UMMYFICUBHO KynyBakwe He € CTaTUCTMYKM 3HayajHO MmoBp3aHa Co
Kaete MNpu HeMnaHWpaHoO KyrnyBake, BUCOKO HMBO Ha camopoBepba, KynyBawe

npoBepeHu NpeaMeTn 1 Gp3nHa Ha oanyka 3a KynyBahe.
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Tab6ena 21. ANOVA 3a ogpeaeHu noegnHe4YHU NoKasaTesnvm 3a MUMNYJSICUBHO

KynyBake BO OgHOC Ha BKYNHUOT noKasaTes 3a MMNyJiCUBHO KynyBak€

INDIVID_1 INDIVID_2 INDIVID_3 INDIVID_4 INDIVID_5 INDIVID_6 INDIVID_7
BkyneH F=141 F=4,39 F=7,96 F=6,23 F=1,21 F=0,35 F=0,85
nokasate p=0,24 p =0,00 p =0,00 p =0,00 p=0,31 p=0,84 p=0,47
n Ha
MMnNyncwu
BHO
KynyBaH€

N3Bop: N3paboTka Ha aBTOpOT

Op oBa MOXe [a ce 3aKry4du Aeka KIMEHTUTE KOMW yXKMBaaT BO KyrnyBaHETO, HO U OHUE
KOW Cce MoBeKke HaKMOHETM KOH MHOBaLMM U MOAaA, YECTO Ce MOCKMOHWN KOH MMMYNCUBHM
KynyBawa. VICTO Taka, noronema CKIOHOCT KOH WMMYNCUBHW KynyBaka Mnokaxarne u
KNMMEHTUTE KOW Ce Mo BrvjaHWe Ha peknammTe U kou cBouTe HabaBku rv oopmupaat
BP3 OCHOBa Ha HMBHOTO BfiMjaHWE, KAKO U OHWE YME MUCIEHE € MHOry Ba)kHO npu

n36opoT Ha Npoun3Boa.

Mako npu obpaboTkata Ha nogaTouuMte cobpaHn 04 WUCTpayBaheTO He Oele
nokakaHa [OUMpPeKTHa CTaTUCTUYKM 3HavyajHa MoBP3aHOCT MoMmery Bo3pacTta Ha
ucnuTaHuuuTe W TeHAeHUuMjaTa 3a MMMYSICMBHO KynyBake, MNpeky aHanmMsa Ha
BapujaHcaTa Oelue BOcCnocTaBeHa CTAaTUCTUYKM 3HaYajHa Bpcka NoMery Bo3pacTa Ha
ucnuTaHuuuTe W KynyBawe Ha npoussoanm co 6HecnnatHu npoussBogu. OBaa
NPOMEHNNBa € eeH o nokasaTenure 3a UMMYSICUBHOCTA Ha KynyBaH€TO, a CKIOHOCT
KOH OBOj BWA Nasapere nokaxane u nomnagute UCUTaHWuW, OAHOCHO OHME Ha

BospacTt o 20 o 29 roguHu.
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6. 3AKITYHOK

MMnyncrMBHOTO KynyBake [eHec npeTcTaByBa HeLOBOSIHO UCTPaXeHo noapadje
N heHOMEH Ha NOSieTO Ha OA4HEeCYBawEeTO Ha noTpollyBayuTe. MIMeHo, MMMNYNCMBHOTO
KyrnyBawe € CIIOXEH MpoLecC M Kako TakoB ro O3HayyBa CEKOj MpauuvoHaneH LUONUHT
CTWN KOj Ce KapaKTepuampa CO HamarieHa KOHLeHTpauumja, OTCYyCTBO Ha pas3MucrlyBake
N NPEeTXoOHM Hamepu nopagu NPekyMepHOTO BfiMjaHWEe Ha NIMYHUTE Xenobu, emoumn n
pacnonoxeHuja. [MaBHaTa npuynHa nopagu Koja AeHec ce noseke nyre KynysaaT
UMNYNCUBHO € 3abp3aHMOT HaUYMH Ha XUBOT, Pa3BOjOT Ha COBPEMEHWN TEXHOSOMMU KOU
OBO3MOXYyBaaT KynyBake O AOMa Npeky nepcoHaneH KOMMjyTep U UHTEePHET, HO U
camuTe npou3BoAM KOM ce MoBeke ce TpyaaT ga 6bugat nepcoHanusvpaHu. u
ycornaceHu CO crivkaTa Koja JiMyHocTa ja uma 3a cebe.cebe 3a ga ctaHaT mMeTa Ha
KNMEHTUTE KOW ce NomMarnky pasmucilyBaaTt 3a CBOUTE BUCTUHCKM NOTpebu u ce noeeke

noa BJ'II/IjaHVIe Ha HUBHUTE NUYHN Xenou n nopuBw.

Co ornepn Ha Toa Aeka ogHecyBah-eTO Ha NOTPOLLYBayYUTE Ce KapakTepusmpa co
OpOjHN CNOXeHW npouecn, of KOU efeH € UMMYNCUBHO KynyBahe, UCTpaxyBayuTe
ognyyvja ga BoBedaT T.H. TEOPETCKM Moenu cO LUernl MNOofieCHO TOSKyBawe WU
pasjacHyBah-€ Ha oApeLeHn NojaBn Ha OOQHEeCYBawEeTO Ha noTpollyBaymTe. Taka, Kako
Aen on oBaa paboTta ce uUCTakHaATUM HEKOM of crnegHuTe TeopeTCKM Moernu:
€KOHOMCKMOT MoAen, OnwTMOT MoAen Ha YoBeYyKO OJHecyBawe, MOoOenoT Ha

OogHecyBaHk-€ UTH.

Bo pgunnomckata pabota ce o6jacCHETM M OCHOBHUTE pPa3fuKM MNOMeEry
noeanHeYHUTEe KaTeropmm Ha MMMNYNCHO KyrnyBawe M HaMepwu 3a KyrnyBare, Kako LUTO Ce:
LeNIOCHO MfaHMpaHo KynyBawe, NoToa AESlYMHO NIIaHMPaHO KynyBahe, HenraHupaHo
KynyBake, YNCTO UMMYJICHO KyrnyBahe, NfiaHMpaHO CTUMYNATUBHO MMIYNCHO KynyBaHe
N CTUMyNaTMBHO KynyBawe. OBME pa3NUYHM KaTeropmm Ha MMMYSICHW Hamepu 3a
KyrnyBaw€e M KynyBak€ BCYLLUHOCT M nNpeTcTaByBaaT COOABETHUTE MCUMXONOLIKM dhasu

HN3 KON NOMUHYBa NOTPOLWYBA40T BO LUESIMOT npouecC Ha KynyBaHe.
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Bp3 ocHoBa Ha pesyntatute op OpojHM NpeTxodHuM CTyaunm, UCTpaxyBauuTe ce
cornacuja 3a Hekou onwTu hakTM NpeKky KoM e MOXHO rMonecHo ga ce pasbepe
UMNYNCUBHOTO KynyBake, a Toa ce: O6p30 AoHecyBawe OAMYyKU Npu KyrnyBawe 6e3
AONONHUTENHO pasrnenyBake WM eBarnyauuja Ha anTepHaTUBMTE NPU KynyBaheTo,
noToa eMOTMBHOCTa LUTO € CceKorall MPUCYTHO Mpu oAaflydyBaweTo M Mopaau LITO
nasapHOTO OfJHecyBake ja Trybu pauuoHanHocTa, Kako W  WMMyNCMBHOCTA BO
KynyBaHeTO, LUTO HE ce MaHUdECTMPA CO NiaHupake npen caMoTo KynyBake, TYKy CO

noTceTyBake Ha HeAOCTaTOK Ha oApeaeHU NPoM3BOaN.
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5. MNPEAOMET U NMPOBJIEM HA UCTPAXXYBAHETO

6. 3AKITYYOK

Mpea pa ja HanuweTe gunnomckata paboTta , BaxHO e Aobpo ga ce noaroTeuTe.
[obpaTta noarotoBka 3a MuWyBake Ha AMMNIIOMCKa Te3a BKIyYyyBa NpoydyBawe Ha
nutepaTtypata M UCTpaxyBake LUTO € Beke CnpoBedeHO Ha oBaa Tema. McTo Taka,
BKNy4YyBa jacHa geduHuLMja Ha npeameTHaTta obnact u npobnemort wTo Tpeba ga ce

NCTPaxw.

OBaa noarotoBka 3a gunnomckarta paboTta ytBpan geka uma notpeba ga ce npoyyysa

MMMNYINCUBHOTO KynyBaH€ Ha XpBaTCKUTE NoTpoLlyBa4u.
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